CONVENTION EXTRA — Ss ale Bre prumateee” a — ia - ns awe e3. 


Oil, Paint and onus Boone 


VOL. ‘Lv. ‘No, 17—EXTRA, NEW YORK, ‘THURSDAY, OCTOBER z. 1898, FOR RATES S SEE PAGE 3. 


Chas Cooper & Co.'™ Rip 
Extra Refined Sass Alcohol, cumniers, Kettle-Boiled Linseed Oil ™ 
AMYL ACETATE, SOLUBLE COTTON. 7 


= BARYTES - = 


at Lt ar 
New York Offic No. 551 John. aia VIRGINIA, “ss 
GEO. H. LEONARD & C0. “Boston, = 
Chlorate of Potash PURE OLIVE, NEWFOUNDLAND COD, MENHADEN 
AMBSRIOAN MAKE a er on n OIL 
DILLON & CO., 20 Cedar St., New York City} DEGRAS, AMBIER 


The Kellogg Oil, Paint and Varnish Co \ \ ia A YX E = 


PURE PAINTS. “Oil. COLORS, Etc. rereanywhere, Write 


w. ‘H. 'BOWDLEAR « & co., 


TL CO HO Lucimiww/COLOGNE SPIRIT 


LINSEED OIL sts., TURPENTINE, ROSIN, Etc. 











New York Quinine and Chemical Works 


114 WILLIAM STREET, NEW YORK CITY 


MANUFACTURERS OF 


BISMUTH POTASSIUM IODIDE 
MORPHINE QUININE 
COCAINE ACETANILID 
SANTONIN IODOFORM 


All of which are produced upon a very large scale, of excellent quality, and 


are for sale to Jobbers and Manufacturers only. 
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In Every Section 


of the country, dispensing druggists are advertising 
that they carry in stock “MERCK’S CHEMICALS.” 
They do not rest content with the thought that local 
physicians will gradually become acquainted with 
the quality of their chemicals; they bring the Merck 
label directly to the attention of practitioners. And 
the reason must be obvious—they recognize the 
power of this familiar name. For, as the experience 
of every buyer will fully corroborate, “MERCK” on 
a label has a two-fold value. It is accepted as a 
guarantee of reliability, and it creates a ready 
market for the goods. 


Are you, as a buyer, taking advantage of the 
preference that exists. (and is growing) for Merck’s 
Chemicals? Certainly every wholesaler desires to 
sell what is preferred. It is in his interest. 

To stock MERCK’S CHEMICALS liberally is to 


accomplish both ends. 
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Twenty-fourth Annual 
at St. Louis, Mo., Oct, 17-21, 1S9S. 


The apprehension felt by many mem- 
bers of both the National Wholesale 
Druggists’ Association and the Propric- 


tary Association as to the outcome of the 
St. Louis convention, has been greatly re- 
lieved by the proceedings, as outlined in 
the regular issue of the Reporter this 
week, and a full report of which appears 
in this extra convention number, The 
threatened presence of several thousand 
retailers in convention at the same time 
that the manufacturers and wholesalers 
were in session was calculated to raise 
some doubt to whether the delibera- 
tions of the latter bodies would not be 
disturbed by radical demands from the 
retail trade, emphasized by a_ personal 
packing so strong as to precipitate a tri- 
angular fight. Moreover, the retiring 
president of the N. W. D. A. was thought 
.o entertain views concerning the rela- 
tions of proprietors and jobbers which, if 
enunciated in an insistent way in his an- 
nual address, might lead to a rupture be- 
tween the two associations, so that, alto- 
gether, there were many misgivings as to 
what the week might bring forth. These 
misgivings probably account for the ab- 
sence of the representatives of all the 
“boomers’’ and some of the less promi- 
nent preparations, which have recently 
been advanced in price. But the attend- 
ance of retailers finally materialized in a 
list of about 125, and President Weller 
made an address comprehensive but in no 
sense inflammatory, and the meeting 
passed into history as one of the most 
satisfactory ever held by either associa- 
tion, 

The meeting of retail druggists is 
worthy of more than passing considera- 
tion. It was attended by a class of men 
far above the average in business acumen 
and conservatism of those who usually 
assume to speak for the apothecary. The 
“‘spell-binder’’ from the ranks of the man- 
ufacturers or from the fraternity of phar- 
maceutical journalists, who is accustomed 
to make an oratorical display to the gal- 
leries at every gathering of pharmacists, 
was conspicuous by his absence, and the 
proceedings were marked by reasonable- 
ness, and an evident appreciation of the 
fact that those to whom an appeal was to 
be made for aid in overcoming the trou- 
bles of the retailer, had also troubles of 
their own. The reception accorded the 
committee of retailers which attended the 
meeting of the other bodies was unmis- 
takably one of sincere cordiality, and the 
part taken in the joint proceedings by the 
members of that committee made a 
marked impression upon the members of 
tue older organizations. A careful read- 
ing of the proceedings will show that the 
thoughtful members of the three associa- 
tions were not so far apart in their 
views as to the essential and possible 
form of co-operation between the interests 


as 


which they respectively represent. As to 
how far these views will be upheld by the 
majority of retailers, jobbers and proprie- 
tors, who were not in attendance at the 
meeting, no one will care to hazard a 
prediction, but it is certain that if the 
spirit of the resolutions concurred in by 
the three bodies were lived up to in good 
faith by those whom the organizations 
represent, both the peace and prosperity 
of the drug trade would be greatly en- 
hanced during the coming twelvemonth. 
The jobbers now have the support of the 
retailers to the proposition that proprie- 
tors shall sell at their best quantity dis- 
counts to wholesalers only, this being ad- 
mittedly the only plan by which cutters 
in or out of the drug trade can be re- 
strained from ruining the business of re- 
tail druggists in patent medicines. The 
proposition is but little, if any, more pop- 
ular with proprietors, as the rule, than it 
has been heretofore, but if retailers gen- 
erally can be made to see that it is to 
their interests, as well as to that of the 
jobber, that all retail buyers shall be put 
upon the same basis, there is reason to 
believe that a withdrawal of their oppo- 
sition will do much toward reconciling 
the proprietor to allowing some dictation 


from jobbers as to the classification of 
his customers. 
In the matter of wholesale prices on 


proprietary goods, the retailers were far 
less radical in their demands than it had 
been feared they might be. They recom- 
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mend that the price should not exceed $2, 
$4 and $8 on 2 and 5@-cent and $1 articles, 
respectively, and this recommendation 
meets the somewhat qualified approval of 
jobbers and proprietors. There are now 
more 25-cent articles selling below $2 than 
at that price, and whether they will be 
raised to the limit, is doubtful, but there 
is small chance that many of the dollar 
preparations which are now priced above 
$8 will be brought down to that figure. 
This question was one which the ‘“boom- 
ers’’ evidently did not care to meet, and 
so they discreetly remained away. Rep- 
resentatives of the retailers took more 
reasonable grounds concerning the dispo- 
sition of the cost of stamps than has been 
taken by most of their local gatherings, 
but they were none the less outspoken 
against those proprietors who have taken 
advantage of the opportunity to raise 
their prices in excess of this item of cost. 
If they succeed in making their present 
substantial organization numerically for- 
midable, it is easy to see the finish of 
some of the more arbitrary proprietors 
who have indiscreetly taken this oppor- 
tunity to do what at another time would 
have been accepted without serious criti- 
cism as a manufacturers’ right. 

The election of another Western man 
as president of the N. W. D. A., and es- 
pecially one unknown at the East, and 
who has never before participated in the 
proceedings of the association, was a 
genuine surprise to the members of that 








organization, and to none more than to 
the gentleman upon whom the honor fell. 
His selection was the result of no wire 
pulling, but came as the result of carefui 
deliberation on the part of a very few 
members, who realized that the problems 
which this association must meet during 


the coming year required not only the 
ability which any one of the candidates 
suggested might possess, but also de- 


manded that the presidency should go to 
some one whose local strength and nat- 
ural tact might enable him to strengthen 
the organization in thé section where its 
weakness is now a constant menace to its 
existence, Mr. Walbridge has been an ef- 
ficient worker in the Western Association, 
and has avoided the enmities which some 
of the older members have increased in 
longer years of service. He is a man oft 
evident ability, and enough political ex- 
perience to render him reasonably tact- 
ful, although he is in no way lacking in 
determination. With the assistance of 
those whose longer experience in the af- 
fairs of the association will enable them 
to intelligently advice with him, there is 
no reason to doubt that he will make one 
of the most efficient executives the or- 
ganization has ever had, since his legal 
training and clear comprehension of the 
conditions now affecting the jobbing trade 
are qualities which are demanded just 
now by the conditions which the associa- 
tion is called upon to face. 

The rebate plan emerges from the con- 
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vention stronger than it was a fortnight 
ago. Comparing the situation with that 
of a year ago, it does not appear that the 
maintenance of the plan regarded 
any less vital than it was then, but 
apparent that there has been a net 
in the number of its adherents among 
manufacturers. The jobbing trade gener- 
ally have maintained their loyalty, 
through their organizations if not through 
the N. W. D. A., and the Proprietary 
Committee of that organization continues 
to receive the support of many in the 
wrade who have withdrawn from member- 
ship in the association. There has been 
more or less quiet evasion of their obli- 
gations by some of the large proprietors, 
and it is probable that they will speedily 
be invited to either stand by their argu- 
ments impartially, or else take their goods 
off the rebate list. The experiences of the 
past year have shown that some of the 
proprietors, while insisting upon the strict 
observance of a contract after it has been 
signed, do not hesitate to sell to dealers 
who refuse to sign at all, and who are 
therefore left free to do as they please 
with the goods. This is notably the case 
with one of the largest sellers on the 
market to-day, and the prevailing senti- 
ment at St. Louis was that a proprietor 
who took this position should be com- 
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it 


loss 


is 


pelled to abandon it or take his prepara- 
tions off the list of contract goods. Mem- 
bers of the association are taking a much 
more common sense view of the plan than 








they did a few years ago, and are com- 
ing to realize that it should be restricted 
to the large sellers and to suc] + Ss 
as can be depended upon to carry out 
their obligations in good faith. 

The reports of the various committees, 


which are presented in full in the follow- 
ing pages, are worthy of careful perusal. 
The Committee Legislation has much 
of importance to consider during the year, 


on 


and its report is characteristic of the in- 
telligent and experienced gentleman who 
has been at the head of the committee 


during the year. Next to the Proprietary 
Goods Committee, this is the most impor- 
tant one in the association, but it will be 
noticed that the other committees have 
not been idle, and that a number of im- 
portant features worthy of the careful 
consideration of the association are 
brought out in the various reports. Un- 
fortunately, however well this work may 
be done, it seldom to bear fruit, 
and the organization does not advance in 
breadth of purpose much as it might 
do if the work of individuals from year to 
year were properly backed up. 

The Reporter, however, congratulates 
the members of both the National Whole- 
Druggists’ Association and the Pro- 
prietary Association upon the work they 
have accomplished, and itself feels a pride 
in again presenting a report of the pro- 
ceedings of their convention, the com- 
pleteness of which they will not fail to ap- 
preciate. 
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THE NEW PRESIDENT. 


Cc. P. Walbridge, of St. Louis, the new 
president of the National Wholesale 
Druggists’ Association, was born at Ma- 
drid, N. Y.,—not Spain—July 20, 1849, and 
therefore now in his 50th year. His 
father was a Methodist circuit preacher in 
St. Lawrence County, this State. When 
the son was 5 years old the father moved 


is 


with his family to the West, and con- 
tinued his circuit riding in Northern Illi- 
nois and Southern Wisconsin. Subse- 


quently he went to Minnesota and bought 
a farm near Northfield. Here he became 
a local preacher. A brother older than 
the subject of this sketch did the most of 


the farm work, and when he who is now 
the president was 12 years old he began 
to plow 

But young Walbridge had in him that 
spirit which has been pushing him for- 
ward ever since, and was therefore not 
content to be a plow boy. He managed 


to go to Carrollton College, at Northfield. 
and from there to the law department of 
the University of Michigan. At the lat- 
ter place he had a hard time financially, 
but by doing odd jobs of carpentering, 
harvesting and by treaching school, he 
managed to get his diploma in 1874. 

A certificate of graduation is one thing 
and a law practice is something else. 
After his graduation Mr. Walbridge en- 
tered the employ of a lumber company, 
and remained in the woods of North 
Michigan for six months. During this 
time he saved enough meney to keep him 
i litthe while in the practice of law. He 
located at Minneapolis, where he remained 


two years. He went thence to St. Louis 
in 1876, 

Mr. Walbridge arrived at St, Louis 
twenty-two years ago, a young lawyer of 
27 years, without money or friends. About 
this time there were some notable riots 
in this city. The Mayor called for volun- 
teers to suppress the rioting—called for 


citizens to volunteer—and Mr. Walbridge 
was the first man to sign the muster roll. 
After the riots were suppressed the com- 


pany that he was in was organized per- 
manently as a militia company in the Na- 
tional Guard. He remained in the Guard 
eight years, coming out a lieutenant-col- 
onel, 

While he was lieutenant of a company 
he went to get a vacant store in which to 
drill a squad, This store was owned by 
a bank, of which Mr. Jacob 8S. Merrill was 
president, and in that way he got ac- 


quainted with him. This acquaintance re- 
sulted in the employment of Mr. Wal- 
bridge by Mr. Merrill as a collector of old 
accounts, and legal adviser of the house 
in all small matters. In the mean time he 
continued his general practice, by this 
time having a _ good living practice. 
Eventually he gave up general practice 
and gave his entire attention to Mr. Mer- 
rill’'s business. 

When Mr. Merrill died, in 1885, the young 


lawyer was made his executor, and was 
also made president of the company. The 
company has prospered under the new 
management. Mr. Walbridge attended 
lectures at a college of pharmacy, but 
does not claim to be a druggist. He has 
men under him to look after the details 
of the business. He says that there is not 
a man in his employ that he does not 
know. 


Mr. Walbridge has been something of a 
a politician. In 1881 he was 
elected to fill a term of two years in the 
Missouri House of Delegates. Eight years 
later he was elected President of the City 
Council, serving in that capacity for four 
years. At the end of this term he was 
elected Mayor of his city, filling that of- 
fice from 1893 to 1897—a full term of four 
years, 
The only business which Mr. Walbridge 
in is the drug business, but he is a 
member of several clubs and socteties, be- 
ing a director of the Mercantile Club, 
vice-president of the Business Men’s 
League, member of the Board of Control 
of the Manufacturers’ Association, presi- 
dent of the St. Louis Oil and Drug Club. 
and president of the Congregational Club. 
He claims to have no hobby, except his 
business and his family. He married the 
daughter of Mr. W. 8. Merrill, 
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JAMES L. MORGAN & CO. 
Manutacturing Unemists 
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find that it is handsomely decorated. I 
do not know whether it was done for the 
President or for you, but it makes no 
difference, it was done for the American 
people in America, and I believe we are all 





TWENTY-FOURTH ANNUAL MEET- | Americans here, in this grand country of 
ING ours, ; 

Now, by friends, as far as I am con- 

at cerned, I must pay a compliment to the 

ST. LOUIS, MO. doctors and druggists of this country. I 


made arrangements many years ago with 
my doctor and my druggist that if they 
would keep me in good health as long as 
I lived, and see that I would not have to 
take a grain of medicine of any kind, I 
would pay them any bill they would send 
to me, and to this day, gentlemen, I can 
truthfully say that I have never taken 
any medicine of any kind in my life. 
(Laughter and applause.) I have never 
tven got to the point of taking a cup of 
vea, which is an ordinary drink at the ta- 
lle. I made up my mind that I would not 
go that far—it was to be coffee or some- 
thing that was cooked down so that it 
would not be harmful to mankind, a lit- 
tle malt or hops or something of that 
kind. We call that medicine, and I be- 
lieve that is correct. 

But, gentlemen, there is one thing cer- 
tain, you men can and do accomplish a 
great deal of good; but what I want you 
to do is to start right in after this con- 
vention and find out the medicine a man 
can take at the right time for the right 
disease, and after you have found out 
that medicine, which you can do, for we 
have some great heads among our 
friends here, and after you have discov- 
ered what kind of medicine a mam should 
take at.the right time for the right dis- 
ease, there will be no occasion for a man 
to die at all. We ought to live forever; 
life is too short. You go to work at this 
convention, and see if you cannot get hold 
of that medicine. If you do, it will be the 
grandest work you have ever done in any 
convention, and I will be perfectly willing 
to take that medicine. (Laughter and ap- 
plause.) 

My friends, I do not want you who have 
come here from New York and Chicago, 
or any other city throughout this broad 
land of ours, to feel as strangers. I want 
you while here to feel perfectly at home. 
I want you to feel as if you had lived here 
for the last fifty years in every shape and 
form, and if there is anything you want, 
just call upon the Mayor. We have a 
good metropolitan police force here, and if 
any of you get lost here in our city, or 
overstep the bounds of our laws, not being 
acquainted with the ordinances regulating 
the city government, and fall into the 
hands of the police, all you have to do is 
to call up ‘Mair 305" and say that you 
are one of the men representing the large 
interests of the wholesale drug trade, and 
the Mayor will say, “‘That is all right; let 
him go.”’ I do not want you to feel that 
you are strangers in a strange land, but 
that you are at home here and do not 
need to feel bashful. The bashful man 
will not go very far. There is no reason 
why you should feel bashful. We should 
feel that we are brothers, and that we are 
all descended from Adam and Eve, and 
for that reason we bear some relation to 
one another, and we should not be 
ashamed to ask for anything we want. If 
your people here do not treat you all right, 
just complain. As far as the Mayor of 
St. Louis is concerned, I will turn the city 
over to you. I will give you the keys of 
the city of St. Louis, and they are not 
made out of silver; they are made out of 
gold. (Applause.) You can have them 
and do as you please with them, because 
from your looks and appearance you seem 
to be entirely trustworthy, and everything 
in the city is turned over to you. If the 
people think I am doing too much, they 
have no right to put me where I am. As 
long as I am Mayor of St. Louis I am go- 
ing to do that which I think is to the ad- 
vantage of the people coming here and to 
the grand old city of St. Louis. We love 
our city, we love our country, and when 
we do that I believe we ought to do the 
other thing; when people come from 
abroad and visit us here, we ought to 
throw our gates wide open to them in 
every respect, and make it so pleasant for 
them while they are here that they will 
say, “If we have another convention I am 
willing, here, right now, to vote for the 
next convention to be held in the city of 
St. Louis. (Applause.) I have traveled 
and attended conventions, and wherever I 
was treated kindly I always remembered 
it; and wherever I was not treated kindly 
I remembered it twice. I want you only 
to remember it once. My friends, I will 
not detain you longer; but again let me 
extend to you a cordial and hearty wel- 
come, and while you are here do not feel 
like strangers; we want you to feel like 
one of us and be one of us, and if any- 
thing turns up that you need any assist- 
ance, just call me up and say: “Mr. 
Mayor, I am one of the druggists and I 
am in trouble;” and I will say, ‘It is all 
right.”’ 

I thank you for your kind invitation to 
be present this evening, and I hope you 
will feel at home, and that when you 
leave us you will say that St. Louis is all 
right. I thank you, gentlemen. (Ap- 
plause.) 

The President—We are very glad, in- 
deed, to listen to these pleasant words of 
welcome just extended to us by the Mayor 
of St. Louis, and I will now call on Col. 
John B. Purcell, of Richmond, Va., and 
ex-president of the association, to respond 
to the welcome of the Mayor. 

Mr. Purcell—Mr. Mayor and Gentlemen 
of the Association: I need hardly say to 
you that this is a Mayor after our own 
heart. (Laughter.) I only fear that he 
has taken upon himself a burden that 
even his broad shoulders and_ the 
metropolitan police of St. Louis will deep- 
ly regret. (Laughter.) However, I trust 





FIRST SESSION, 
Monday, October 17, 1898. 


The twenty-fourth annual meeting of 
the National Wholesale Druggists’ Asso- 
ciation convened at the Southern Hotel, 
St. Louis, Mo., to-day, at 8 p. m. 

President Weller called the convention 
to order in the following words: 

I notice that we are having the same 
trouble we usually have in our conven- 
tions, and that is getting the people to- 
gether. It is to be hoped in our future 
sessions that you will be more prompt in 
convening than you have been to-night. 
The session this evening will be very 
short, as it is our intention to have these 
chairs removed and turn the parlors over 
to the ladies as soon as we possibly can. 

It affords me great pleasure to be yper- 
mitted to call this convention to order in 
the great city of St. Louis, the commercial 
metropolis of the Mississippi Valley, This 
city has had a wonderful history, and is 
destined in the no distant future to be 
one of the greatest cities on the continent. 
St. Louis, with its population of over 600,- 
000, the greatest railroad center west of 
the Mississippi, its splendid union depot, 
its magnificent railroad and wagon 
bridges spanning the Mississippi River, 
with its three hundred miles of street 
railway, with its beautiful parks and pub- 
lic buildings, with its great business 
houses and big-hearted, whole-souled busi- 
ness men, it commands the respect of the 
entire country. I feel interested in this 
city. I am to a certain extent a citizen of 
St. Louis. For twenty-two years this was 
my business home, and the city is en- 
deared to me by many fond recollections. 
I am interested in your growth and pros- 
perity. For twenty-two years I represent- 
ed one of your principal drug houses as 
a traveling salesman, covering the entire 
trans-Mississippi territory, north to St. 
Paul and Duluth, south to the Gulf and 
west to the Pacific. During all these 
years I never lost an opportunity of say- 
ing a good word for the city I represent- 
ed, and trying to impress upon the minds 
of my customers that St. Louis was the 
only city on earth in which they could buy 
goods satisfactorily. In fact, I repeated 
this story so often, and dwelt upon it so 
eloquently that I actually came to believe 
it myself, 

We meet here to-day as members of one 
of the grandest commercial organizations 
in this country. We meet for no idle pur- 
pose. Wholesale druggists are not idlers. 
They work harder than any other class 
of business men, and, I verily believe, for 
less compensation. But, gentlemen, this 
meeting will be barren of results and to- 
tally lost to us unless what is here said 
and done shall bring greater thoughtful- 
ness and increased earnestness. 

So far as _ trade conditions are con- 
cerned, the future looks bright—it is big 
with possibilities. We must,however, taking 
a lesson from the past, improve the pres- 
ent and prepare for what is in store for 
us. Let us manfully face the situation, 
looking calmly into the future and what- 
ever it may bring. 

This is our annual meeting. We are 
here to review the work of the past year 
and make our plans for the years to come. 
We know more of our defects and needs 
now than we did a year ago. We fully 
appreciate the situation. We understand 
fully what we are entitled to as whole- 
sale druggists under existing conditions. 
We are mustering to-day for a continued 
campaign—the campaign for the right. 

I hope, gentlemen, that calmness and 
moderation, will pervade all our councils, 
and that this meeting will be one of the 
most profitable we have ever held. 

i now have the pleasure of introducing 
His Honor Mayor Ziegenhein, who will 
welcome you to the city. 

Hon, Henry Ziegenhein, Mayor of St. 
Louis—Mr. Chairman and Gentlemen: As 
Mayor of the city of St. Louis, I extend 
to you a hearty and cordial welcome, hop- 
ing that while you are in our midst you 
will enjoy yourselves, and that when you 
depart from here your visit will be a 
pleasant remembranee to you as long as 
you live, because the city of St. Louis is 
a convention city of the first class. 
Whether it is the National Wholesale 
Druggists’ Association, or any other as- 
sociation, every meeting that has ever 
been held here, as long as I can remem- 
ber, has brought forth good fruit. The 

city is extraordinary in its way, as the 
chairman has said. I can remember Bt. 
Louis fifty-three years ago, not distinct- 
ly, perhaps, but I was born here, but for 
forty-five years I can remember distinct- 
ly, and in all that long time we have had 
conventions here of different kinds, and 
every convention that has been held here 
was satisfactory to its members, and we 
have heard from the parties that they 
were satisfied with the work that was 
done here. 

We had a convention here a few days 
ago, and that tall sycamore hero of the 
Wabash was here the other day, the 
President of the United States (applause), 
and he hhuself admired the city of St. 
Louis, because his convention was one 
* that was fully satisfactory to him; and I 
believe it was satisfactory to all people 
of this great nation. (Applause.) He saw 
fit to pay us a visit at that time, and if 
you will look around in this hotel you will 
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that the president of the association will 
call the attention of the gentlemen of this 
association to the fact that an invitation 
to get out of trouble does not necessarily 
carry with it an invitation to get into 
trouble. It is not necessary for me to say, 
Mr. Mayor, that this association highly 
values this great city of St. Louis. Now, 
for the second time, do we come to you 
for our annual meeting, and from among 
the body of your respected citizens have 
twice chosen our honored presidents; first 
in that stately form and gracious manner 
of our lamented Mr. James Richardson, 
and second, in that old Roman of our 
business, Mr. C. F. G. Meyer. (Applause.) 
It behooves us, sir, when in the midst of 
such associations as now surround us, to 
recall the rapid growth of such a city as 
this, that in 1870 numbered its population 
at 250,000; in 1880 at more than 350,000, and 
now, upon the verge of the twentieth 
century, when it shall dawn, will roll up a 
majority of 700,000. Can any other city 
except your rival (humor) boast of such 
an increase? Here, too, let us remem-, 
ber, fellow-Americans, is the center of 
population of our great country. Here a 
queen city is an empire in itself, superbly 
situated upon the Father of Waters, as it 
majestically rolls its mighty tribute to the 
Gulf; here, too, we must remember that 
American antiquity pales into insignifi- 
cance, the city of St. Louts, Spanish in 
its inception, French by conquest, Ameri- 
can by purchase, is now, in 1904, I believe, 
to celebrate its centennial of American- 
ism. Little did the father of this noble 
city, Laclede, imagine, when he founded a 
trading station here, to what commercial 
and social greatness it would attain. Al- 
though its splendid situation was a guar- 
anty of its future, the finite mind of man 
at that time could not appreciate the won- 
derful strides it would make. It is diffi- 
cult to say to whom is due the greater 
credit of its foundation, whether to the 
masterly mind of Laclede, for its incep- 
tion, or to the indomitable bravery of 
Chouteau, who established the settlement 
amid the savage wuarwhoop of the In- 
dian, 


Its claim to @istinction will shake some 
of the old idols, for 1 am told that St. 
Louis was founded nine years before the 
City of Brotherly Love, and is in reality, 
if not in learning, the hub of the country. 
Your Union Station makes green with 
envy some of our larger cities, and your 
hotels put to shame even my own city of 
Richmond. Here public libraries abound, 
and clubs sufficient to testify to your so- 
ciability. The theatrical folks, I am told, 
toil seven days in the week, and churches 
abound in sufficient numbers to counter- 
balance the evils that might result there- 
from. (Applause.) Parks, gardens and 
groves delight the eye, and breweries 
cover more space than was ever heard of. 
Monuments attest the worth of your men 
and their services to their country, and 
your women are charming. (Applause.) 
I cannot mention, sir, all the many at- 
tractions which St. Louis offers to make 
our visit a pleasant one, but we feel as- 
sured that your citizens may rest content 
that our business brethren residing here 
will see to it that St. Louis marks an- 
other red-letter day in the history of the 
N. W. D. A. (Applause.) 


The President—The next thing in order 
is the reception of fraternal delegates. 
We want to be as brief as we can to- 
night, and while we are very glad to meet 
the delegates from the different associa- 
tions, yet if we do not get through with 
this matter to-night we will take it up in 
the morning. I have in my hand the cre- 
dentials of Mr. James M. Good, whom 
President Dohme, of the American Phar- 
maceutical Association, sends with other 
gentlemen as the delegates from that as- 
sociation. I will ask Mr. Good to ad- 
dress the meeting. 


Mr. Good—Mr. Chairman and Gentle- 
men of the National Wholesale Druggists' 
Association: The custom of sending dele- 
gates to exchange fraternal greetings be- 
tween the American Pharmaceutical As- 
sociation and the National Wholesale 
Druggists’ Association, is an old one, and 
I assure you that members of the Ameri- 
can Pharmaceutical Association have de- 
lighted on many occasions to receive your 
delegates. President Dohme has asked 
the delegation of which he has made me 
chairman to extend the fraternal greet- 
ings of our association. These are the 
greetings of the older association to the 
younger. I can imagine that James Rich- 
ardson and others who conceived the idea 
of this National Wholesale Druggists’ As- 
sociation had in their minds the good 
work that is being done in consequence of 
the organization of the American Phar- 
maceutical Association. I think I hear 
him saying, ‘““‘Why don’t we wholesale 
druggists get together and do for our- 
selves what the retail druggists are do- 
ing for themselves in this organization?”’ 
Anyhow, your association was formed. In 
our association we have quite a compre- 
hensive membership, and I am aware that 
I am speaking to members of the National 
Wholesale Druggists’ Association, who 
are also members of the American Phar- 
maceutical Association. We need the co- 
operation of the wholesale druggists. The 
objects for which the American Pharma- 
ceutical Association was created to attain 
cannot be promoted without the active co- 
operation of the wholesale druggists. 
They must see to it that the importation 
of drugs as imports contain only those 
things that are pure; their vigilance is 
just as much needed as the patient labors 
of the investigator. The work that has 
been done by the American Pharmaceuti- 
cal Association is familiar to all of you. 
It needs no recommendation from me. 
The membership agince 182 has included 
such men as Proctor, Parrish and Maisch, 
of Philadelphia, and Dr. Squibb, of New 















drawn over its broad shoulders the mantle 
of imperialism, and has reached out over 


protecting wings, and has planted the 
starry banner of freedom; and, gentle- 
men, where that flag is it will stay. (Ap- 
plause.) For what we have we will hold, 
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York, of whose work we continue to get 
the benefit. The history of the men men- 
tioned is really the history of the progrese 
of pharmacy, and we delight to do them 
honor; and I know that those of you here 
who were personally acquainted with the 
three gentlemen first named delight to 
honor them. Now, gentlemen, if you find 




















time, amid the diversity of entertain- 
ments which the local committee of 6t. 
Louis has mapped out for you, to do a 
little work, I hope you may legislate wise- 
ly, and do that which will redound to your 
own benefit, and incidentally help your 
best customers—retail druggists. Your 






president has said this evening that the 
wholesale druggist works harder for less 
money than any other man with whom he 
is acquainted or of whom he has knowl- 
edge. I will add to that, ‘‘except the re- 
tail druggist,’’ so bear in mind, please, 
that fact. With these greetings from the 
American Pharmaceutical Association, I 
will close. (Applause.) 

The President—We are glad to hear from 
Mr. Good as the representative from the 
American Pharmaceutical Association. I 
have now the credential of Mr. John B. 
Purcell, as the delegate of the Virginia 
Pharmaceutical Association, 

Mr. Purcell—Mr. President and Gentle- 
men: I have nothing more to say, except 
that the Virginia State Pharmaceutical 
Association desires always to present its 
greetings to this body, and to say that 
they want you to remember that they are 
still marching on, increasing in numbers 
and decreasing im profits, getting poorer 
every day, and they want to be helped, 
too. 

The President—We would. like to hear 
from Mr. C. L. Hay, who is the delegate 
from the Pennsylvania Pharmaceutical 
Association. 

Mr. Hay—I can only say that I am very 
glad of the opportunity of greeting you. 
We retail druggists realize to a certain ex- 
tent that our interests are identical with 
your own; that whatever affects us ad- 
versely affects you adversely, and what 
benefits you benefits us, and vice versa. 
I can cite no better evidence of the feel- 
ing which retail druggists entertain to- 
ward your body than the fact that several 
of your members have been elected to im- 
portant offices in the Pennsylvania State 
Association. At the present time one of 
your leading members occupies the posi- 
tion of president of that association. I re- 
fer to Mr. M. M. Kline, of Philadelphia. 
(Applause.) I am sorry that I cannot 
spend as much time with you as I would 
like to, as I am a delegate to the national 
convention of retail druggists. I trust 
that you will allow me to express the hope 
that your meeting here will be very pleas- 
ant and will be conducive of much good 
to the drug trade in general. I thank you. 

The President—We will now be glad to 
hear from the New Jersey Pharmaceuti- 
cal Association. There are a number of 
delegates appointed, and if there is any 
one of them in the room we would like 
to hear from him, 

Mr. Thomas F. Main—Mr. President and 
Gentlemen: I am glad to convey the 
greetings of our association to the Na- 
tional Wholesale Druggists’ Association. 
I thank you, sir, on behalf of the other 
delegates, for the privilege given us, and 
you will doubtless hear from us again if 
occasion requires. 

The President—We have two delegates 
from the Michigan State Pharmaceutical 
Association—Mr, Sourwine and Mr. Ander- 
son. If either of these gentlemen are 
present we would like to have them ad- 
dress us. 

Mr. Anderson—On behalf of Mr. Sour- 
wine and myself, I take pleasure in ex- 
tending the greetings of our association to 
the National Association. It gives us 
much pleasure to be able to come among 
the wholesale dealers once a year, and be. 
lieve our association is benefited by the 
reports we are able to make of the con- 
sideration shown to the retail trade. As 
has just been voiced by another gentle- 
man, we believe that the interests of the 
retail dealers and the wholesale dealers 
go hand in hand. I might dwell upon this 
at some length, but do not desire to con- 
sume your time. We may have a little 
more to say on this subject later, and will 
crave your indulgence at that time. I 
will, therefore, close my remarks and 
thank you kindly for your greetings to us, 


The President—We have heard from five 






































































































States. He have credentials from other 
States, but the gentlemen do not seem 
to be here. We will call upon them to- 






morrow. We are glad to hear from these 
gentlemen, representing our friends the 
retailers, and I will ask Mr. J. C. Eliel, 
of Minneapolis, an ex-president of our as- 
sociation, to respond to these greetings. 
Mr. Eliel—Mr. President and Gentlemen: 
It is a very great pleasure for me, after 
an absence of two years, to be with you 
again, and I feel a good deal as did An- 
dreas Hofer when, after a long absence 
from his beloved country, he saw the 
rocky peaks and green Alps of his rugged 
Switzerland, he said, ‘‘O, ye eternal cliffs 
and crags, I am with you once again.” 
Here to-night I am glad to be with 
you once again. The two past years 
have meant much to us. Not only as in- 
dividuals, not only as an association, but 
they have meant much to us as a nation, 
and I am sure that you are all prouder to- 
night than ever you were before that you 
are citizens of this great republic. This 
great republic, the greatest that has ever 
existed, has shaken from its limbs the 
shackels of its splendid isolation, and 



































the seas and spread over the islands her 
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and what we hold we will govern and ad- 
minister under Providence, so that it shall 
be for the benefit of the people and the 
uplifting of the poor and the downtrod- 
den. This country, that has been called 
a nation of shopkeepers, has drawn the 
sword in the name of humanity, and has 
said to the world, in the words of Riche- 
lieu, ‘‘For justice, all space a temple, and 
all seasons summer.”’ 

But, gentlemen, it is not of these larger 
things that you have asked me to speak 
here to-night. And yet I consider them 
in place, and very proper, for that man is 
not a good citizen who does not put the 
welfare of his country before his own 
selfish ends; and while we are here as 
business men, to discuss business ques- 
tions, it is right and proper that we 
should give some consideration to these 
larger questions, which also concern us 
all, not only as an association, but as in- 
dividuals. I was unfortunate enough to 
be absent to-night and not to have heard 
what our friends the retailers have said; 
But as you all know, I have many times 
upon these occasions been asked to re- 
spond to the greetings of our retail 
friends, and I have on various occasions, 
as you know, told them those plain truths 
which I thought it was well for them to 
know, and if you will remember, two 
year ago, in the city of Denver, I said to 
them that there was no help for them but 
self help and no hope but organization. I 
am glad to know that this truth has at 
last come home to them, and they are 
here, as I understand it, for the purpose 
of organizing; and [ want to say now, as 
I said then, that when they are organ- 
ized it will not be necessary for them to 
come to us; we will go to them; and our 
hats will be in our hands. The questions 
that confront them, while difficult, are not 
impossible of solution if approached in the 
right spirit. If they are organized for 
that which is right and just, and if con- 
servatism will guide them in their coun- 
cils, they will succeed in their efforts, I 
have no doubt; and in these efforts they 
will have, as they have always had, the 
good will of our association and the sym- 
pathy of its every member. I want to say 
for myself that I think in this case they 
were largely right, and in so far as they 
are right, any aid which I can extend to 
them I shall give very cheerfully. 1 hope 
that we will approach these questions 
when they con.e up in the right spirit. 
That we will not be afraid to express our 
opinions frankly and clearly. The great 
questions between the proprietor and the 
retailer will thresh themselves out in due 
time. The jobber, also, as you know, has 
some grievances in that line. I want to 
say, as I view it, we should stand in these 
matters largely with our retail friends. 
(Applause.) I have the utmost confidence 
that the proprietor is able to take care 
of himself. The retailer is not in that 
same fortunate position, and, if it is nec- 
essary for me to take a stand on one side 
or the other, I shall be with the retailer, 
because he needs help the most. I sin- 
cerely hope that his aims will be at- 
tained, and that he will get here all that 
he wants, and more than he asks for. 
Gentlemen, I thank you for this oppor- 
tunity to address you. (Applause.) 

The President—Gentlemen, we have 
closed our business session for the even- 
ing, and we will now turn the parlors 
over to the ladies. The meeting to-morrow 
morning will convene at half-past 9, and 
the address of the president will be read 
promptly at 10 o'clock. I trust you will 
all be on hand promptly at the opening 
hour, 


SECOND SESSION. 
Tuesday Morning, Oct. 18, 1898. 


President Weller called the meeting to 
order at 10 o'clock a. m. 

The certificates of the delegates of the 
New York State and Ohio State Pharma- 
ceutical Associations were read, but as 
the delegates were not present in the 
meeting room, no further action was 
taken upon them. The following tele- 
grams were read: 

‘Regret exceedingly we cannot be with 
you; hope the convention will be a great 
success. Mariana & Co., New York. 

“Though absent in body, yet present in 
spirit; with best wishes for a pleasant and 
profitable meeting. 

“R. W. Powers, Richmond, Va.” 

A letter was also read from Mr. Will- 
iam A. Robinson, of Louisville, Ky., re- 
gretting his enforced absence. 

The President—If the Committee on 
Membership is ready with its report we 
will now receive it. 

Mr. James McCord, of Lacrosse, Wis., 
chairman of the committee, presented the 
list of applicants for membership, and, 
under the rules, the list was ordered 
posted on the bulletin, the rules requiring 
it to remain there twenty-four hours, 

The President—I will ask Vice-President 
McCord to take the chair. 

President Weller then read the follow- 
ing address: 


President Weller’s Address. 


Gentlemen of the National Wholesale 
Druggists’ Association: I consider it a 
high honor and a great privilege to be 
permitted to preside at the annual meet- 
ing of the National Wholesale Druggists’ 
Association in the year 1898. 

This has been a year of wonderful pros- 
perity, and will be a memorable one in 
the history of our country. It has been a 
year of progress and accomplishment. The 
war with Spain, its speedy and, to us, sat- 
isfactory termination, increase in _ busi- 
ness, renewed activity in all lines of 
trade, show us that this will be the most 
successful year in our history. The ex- 
pectations of the business men of this 
country have more than been realized, In 
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fact, we are astonished at the remarkable 
showing this country is able to make, 
With a balance of trade largely in our 
favor, more than double that of any pre- 
vious year in our history, it is no wonder 
that we stop and hold our breath when 
we see the enormous expansion of Ameri- 
can trade, and realize the fact that the 
entire world is now drawing on us foi 
supplies. You can call it what you will 
the success of the McKinley Administra- 
tion, or the hand of Providence in the 
progress of events, certain it is that we 
are moving onward with rapid strides un- 
til our commercial supremacy will be un- 
questioned. It is not to be wondered at. 
In fact, it would be strange, indeed, if we 
in this particular branch of business did 
not share in this general prosperity. 1 
therefore congratulate you, gentlemen, 
on the auspicious opening of this our 
twenty-fourth annual convention. 


It will not be my purpose in this ad. 
dress to present you with a lengthy pa- 
per. I will not take up the work of the 
association jn detail during the past year, 
neither will I dwell upon the work of the 
different committees. These committees 
were selected with great care, and I know 
from letters received from the chairman 
of many of them that they have been do- 
ing good work, and their reports’ will 
speak for themselves. I will, therefore, 
confine my remarks to a plain statement 
of facts as I see them, and make a few 
recommendations for our guidance in the 
future. 

As wholesale druggists and manufac- 
turers of proprietary goods, we find our- 
selves confronted with new conditions, the 
most important of which is the war reve- 
nue tax, and consequent rearrangement 
of prices. That the branch of business in 
which we are interested has been called 
upon to bear more than its’ legitimate 
share of the war tax no one will deny, 
yet we are glad to say that the drug in- 
terests of this country are always found 
upon the right side of every important 
quesction, and, as a rule, have cheerfully 
accepted the situation, and no complaints 
are heard of the discrimination that has 
been made. The situation, however, has 
developed one fact; that is, that we are 
not a unit. We have different ideas as 
to the eternal fitness of things. Some 
manufacturers have shown themselves to 
be intensely _ selfish. They have no 
thought of the co-partnership existing, or 
that should exist, to a certain extent at 
least, between themselves and the dis- 
tributers of their preparations. They 
have disregarded the protest of the whole- 
saler, and have paid but little attention to 
the appeal of the retailer, but have 
seemed determined to protect their own 
interests, and escape this tax, if possible, 
regardless of those on whom they must 
depend for the distribution of their goods, 
The position taken by those manufactur- 
ers who have advanced prices to an ex- 
tent unwarranted by the revenue tax, 
must, we think, meet with the unqualified 
disapproval of every druggist, whether 
wholesale or retail, in the United States. 
With a few exceptions, they have taken 
advantage of the situation. In many in- 
stances they have cut the profits of the 
wholesaler to a minimum, but, as a rule, 
the retailer is called upon to bear the en- 
tire burden. This is not as it should be, 
and the result is a feeling of antagonism 
against nearly every standard advertised 
article on the market to-day. 


We sincerely hope that some plan may 
be devised at this meeting that will bring 
manufacturer, jobber and _ retailer into 
closer relations, and that a feeling of the 
“live and let live’ policy will be manifest- 
ed, and that unity and harmony may pre- 
vail among us. It has been said that the 
consumer should pay the tax. This re- 
mark will not apply to the proprietary 
medicine business. We wholesalers can- 
not advance prices if we would; retailers 
cannot advance prices; manufacturers 
fix the selling prices. Eighty per cent. 
of all the goods handled by us are sold 
at fixed prices. The enormous increase in 
the proprietary medicine and pharma- 
ceutical business in the past fifteen years 
has almost revolutionized the drug trade. 
Every wholesale druggist can well re- 
member when the patent medicine and 
pharmaceutical business combined, only 
amounted to about 40 per cent. of our 
sales. How is it to-day? Patent medicines 
and pharmaceuticals amount to nearly 80 
per cent. of our entire business. These 
goods are sold at fixed prices; the margin 
is small. Sixty per cent. of them are sold 
on a margin of 10 per cent. or less. How, 
then, can we expect to do a profitable 
business when every one will acknowl- 
edge that the expense of conducting a 
wholesale drug business amounts to at 
least 10 per cent.? We have understood 
the situation for years, and have tried to 
guard against this reduction of profit in 
various ways. Many of the local ex- 
changes passed resolutions, stating that 
when new proprietary goods were being 
introduced and placed upon the market, 
they would not handle them on a margin 
of less than 15 per cent. These resolu- 
tions, however, were short-lived. Manu- 
facturers are coming to the front every 
day with new goods that do not pay the 
dealer to exceed 10 per cent., while in 
certain quantities a discount of 5 per 
cent. from this amount is allowed to the 
retailer and yet, jobbers can be found who 
will take these goods in stock and dis- 
tribute them on a margin of from 5 to 7% 
per cent. 

Our association is now one of the lead- 
ing commercial bodies in this country. It 
sprang into being as the result of a stern 
necessity. It has, and is still exerting a 
powerful influence for good. It has been 
the leading motive power that has guided 
our actions, and kept us from demoraliza- 
tion, so far as our business interests are 
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concerned; but the great trouble has been, 
and is to-day, that we cannot bring our- 
selves to realize that conditions have 
changed, that business has become local- 
ized. New jobbing houses have sprung 
up in unheard-of localities, and the only 
possible way that trade cam now be con- 
irolled is by superior advantage in loca- 
tion. Secret concessions, prepayment of 
freight, etc., for the purpose of diverting 
business from natural channels, may last 
for a time, but will not endure. As long 
as our present methods of business con- 
tinue, you might just as well attempt to 
change the course of the Mississippi as it 
flows by this great city as to change the 
laws governing the distribution of goods. 


THE REBATE PLAN. 

The rebate plan has proven to be a suc- 
cess in nearly every important particular. 
This plan has been criticised, united and 
individual efforts have been made to de- 
stroy it, and yet it has lived and is to- 
day, we believe, stronger than ever. We 
believe that the retailers as well as job- 
bers are in favor of this plan. They are 
in favor of all restrictions that can be 
thrown around the sale of proprictary ar- 
ticles. We believe that nearly every re- 
tailer in the United States would sign a 
petition to-day to the manufacturers of 
leading proprietary articles, requesting 
them to stand by the rebate plan, and se!l 
their goods to drug jobbers only—that is, 
make the jobbing drug trade of this coun- 
try the legitimate distributers of their 
preparations. Every man is_ satisfied 
when he knows that the prices at which 
he is buying goods are as low as his 
neighbor can buy them. The same rule ap- 
plies to trade that applies to freight 
rates. It makes no difference to the av- 
erage jobber what the freight rate may 
be, so long as he is satisfied that there is 
a stability connected with it; that his 
competitor is not able to get a lower 
freight rate than he does. The rebate 
plan is not a new feature in mercantile 
transactions, yet it has never been gen- 
eral, and to some it may seem that such 
a plan is unnecessary. It seems strange 
that in this day and age of the world, 
business men should need a safeguard of 
this kind to protect them against their 
own actions. It would naturally seem 
that every man would desire to sell goods 
at a profit, and make money out of the 
business in which he is engaged. On the 
contrary, it seems to be the desire of 
some to see how cheaply they can sell 
goods. The rebate plan, therefore, pro- 
tects the seller against himself and in- 
sures the dealer, both wholesaler and re- 
tailer, a wider field of profit than he 
would otherwise enjoy. The plan pre- 
vents the price-cutting by wholesalers as 
well as the acceptance of orders from 
cut-rate dealers. Now, the situation is 
plain. If we will be honest with ourselves 
and others we will have plain sailing. If 
there are any in our ranks who will not 
be honest, they may be the gainers tem- 
porarily, and those who are honest will be 
the losers. If the jobber who adheres 
strictly to the provisions of the rebate 
plan finds that he is losing business, and 
that his competitor in a town 500 miles 
east of him is getting that business, he 
knows that the plan is being tampered 
with, and that said Eastern jobber is giv- 
ing away a large proporticn of his profits 
for the purpose of getting trade in a ter- 
ritory that does not legitimately belong 
to him. The Western dealer may feel like 
retalxiting, but if he does, what will be 
the inev table result? Prices will again 
be redvccd to the minimum, and the re- 
bate plan will have gone glimmering. 


CHEMICAL MANUFACTURERS ADOPTING 
THE REBATE SYSTEM. 

The successful application of this sys- 
tem to proprietary articles has caused 
manufacturers in other lines to adopt this 
plan, greatly to our detriment. Many 
chemicals are being placed upon the mar- 
ket at prices that do not pay the expense 
of handling. In fact, the general tendency 
is to sell everything now on the rebate 
plan, 

Manufacturers of new preparations that 
have as yet acquired no reputation are 
placed upon the market with a_ rebate 
contract attached, and we are expected to 
sell them on the same margin of profit 
we receive for selling older and more sta- 
ple remedies that have been fully and 
thoroughly introduced. Even cigarettes, 
cigars, tobacco, snuff and other articles 
too numerous to mention, are now being 
placed upon the rebate plan. We would 
suggest a general pruning of our entire 
list. We believe that the number of pro- 
prietary articles on the rebate plan should 
be reduced to a minimum, and that others 
which are placed there by the manufac- 
turers themselves should not be recog- 
nized until they have created a sufficient 
demand to entitle them to such recogni- 
tion. The rebate plan has received care- 
ful investigation. It has been studied and 
criticised. Its defects have been brought 
to light; its advantages have all been 
shown, and at the present time we feel 
that we can say that the rebate plan, as 
a plan, is a success. The only thing nec- 
essary is to have it well guarded, so that 
manufacturers and dealers will not vio- 
late its provisions. 


THE CUT-RATE PROBLEM. 

Under the present condition of things, 
cutters seem to be able to obtain abun- 
dant supplies. Department stores buy di- 
rect from the manufacturers in quantity 
lots. Small retailers are being forced to 
the wall every day hecause they are not 
able to compete with the department 
stores. What are we going to do about 
it? Is there no relief? Must this state 
of things continue? 

Manufacturers are largely responsible 
for the cut-rate evil. Retail druggists are 
not naturally cutters. They would never 
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cut prices if they were not compelled to 
do so. Why are they compelled to sell at 
cut rates? Simply because certain manu- 
facturers in violation of their own con- 
tracts have seen fit to sell department 
stores throughout the country, giving 
them the benefit of their best discounts, 
and in some instances we have heard even 
boasting of the fact that department 
stores are their best customers. I have 
no hesitancy in saying, therefore, that 
manufacturers are, to a certain extent at 
least, responsible for the cut-rate evil. I 
am among those who believe that the in- 
terests of the jobber, manufacturer and 
retailer are identical. There is no reason 
under heaven why we should not work to- 
gether in harmony. There is no reason 
why the manufacturer should not receive 
an adequate return for his advertising 
and legitimate expense in placing his 
goods upon the market; there is no rea- 
son why the jobber should not receive a 
fair compensation as distributer; there is 
no reason why the retailer should not re- 
ceive full market price for the goods he 
sells at retail. All this can be brought 
about by concerted action on the part of 
all concerned. Under present conditions, 
we have no strength. Manufacturers can- 
not protect their own interests; jobbers 
cannot protect manufacturers and retail- 
ers cannot protect themselves. Substitu- 
tion is the rule, and will be from now on 
unless we get together and work in har- 
mony. One large manufacturing concern 
stated a few weeks ago over their signa- 
ture that this war revenue tax had cost 
them in the neighborhood of $50,000, and 
that only one-fifth of their entire busi- 
ness was with the jobbing drug trade of 
this country, thereby intimating at least 
that four-fifths of their business was with 
the retail trade and department stores. 
Manufacturers of this kind (we refer now 
to the manufacturers of non-secret reme- 
dies) are building up a large and re- 
munerative business at the expense of the 
legitimate manufacturer of proprietary 
goods, and the wholesale drug trade of 
the country. Manufacturers and jobbers 
must get together, they must understand 
each other. They must work im harmony. 
Advertising will not always win. Manu- 
facturers may think that because they 
spend millions every year in advertising, 
this is all that is necessary. I tell you, 
gentlemen, it is not all. You need the 
friendship not only of the jobber but of 
the retail dealer as well in the distribu- 
tion of your goods. Let the retailer use 
his influence against your medicines, and 
it will count for more than an advertise- 
ment in a local newspaper. I do not be- 
lieve that retailers generally are in favor 
of substitution, or in favor of handling 
non-secret remedies, and I know jobbers 
are not. We prefer to sell goods that 
are called for. Retailers prefer to do the 
same, and will do so if they are guaran- 
teed a legitimate profit. I hear a con- 
tinual howl going up from manufacturers 
all over the country that retailers are 
substituting. Why should they not do so 
under existing circumstances? If manu- 
facturers will permit their goods to go 
into the hands of department stores, 
knowing at the time that they will sell 
them at cost or less than cost, what is 
the retailer going to do to protect him- 
self? What does the large department 
store care what he pays for a staple ar- 
ticle in the patent medicine line? He 
uses it as an advertisement. He has no 
love for the manufacturer. His success or 
failure means nothing to him. He sim- 
ply knows that the articles advertised is 
staple; he gets it and sells it at cost or 
less than cost. He uses it as a bait to 
bring customers into his store. Retail 
druggists, of course, cannot compete. 
They are doing a legitimate business, 
which the department store is not doing. 
The retail druggist cannot buy an article 
at $8 and sell it at 60 cents for advertising 
purposes; it does him no good. The so- 
lution of this whole difficulty is, keep your 
goods out of the hands of department 
stores. It can be done; no question about 
it. Make the wholesale druggist your le- 
gitimate distributer. Don’t sell retailers, 
cutters or department stores under any 
circumstances, and you will arrive at a 
solution of the whole matter. Wholesale 
druggists are the controlling force in 
guarding not only their own profits but 
the profits of the retailer as well. Legiti- 
mate pharmacy must be sustained; legiti- 
mate manufacturers of proprietary goods 
must be protected; legitimate wholesale 
druggists and proprietors must co-operate 
in the distribution of proprietary medi- 
cines. It has been said that the way to 
resume is to resume. The way to do this 
thing is to do it. I have no patience with 
any man or any set of men who take the 
position that it is impossible for manu- 
facturers of proprietary medicines and 
wholesale druggists to control the situa- 
tion. I would not for a moment convey 
the impression that retail druggists are 
beyond reproach; that the department 
store proprietors are the only sinners. We 
have in our ranks, both as wholesalers 
and retailers, black sheep, and they 
should be disciplined. A business man to 
be successful must have the respect and 
esteem of his customers. He must do 
business legitimately, and have the repu- 
tation of doing a fair and square business. 
No retailer in the drug line can emulate 
the methods of the department store and 
live. It is utterly impossible. It is a well- 
known fact that every retail druggist has 
to’ carry in stock many preparations that 
are not in active demand so as to meet 
any emergency that may arise, and fill 
any prescription that may be sent in 
night or day by a physician. The retail 
druggist or pharmacist is a professional 
man. He is not an ordinary tradesman, 
and should not be treated as such. At 
the same time, while he has the handling 
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THE FOOD THAT NOURISHES FROM INFANCY TO OLD AGE 


HAS COME 


TO STAY. 


Wide-awake druggists in all sections realizing this have put 
themselves in the way of taking advantage of our introductory 
offer and work and are reaping not only fair profits upon their 
sales, but the good will of the physician who has had it brought 


to his attention 


through them. 


The most liberal sampling and 


most unique and attractive advertising matter are a part of our 


introductory features. 
SEND A TRIAL: ORDER AND SEE. 


SMITH, KLINE & FRENCH CO., Proprietors 


We also beg to call your attention to the fact that, besides a full line of pharmaceutical preparations, 
we manufacture the following chemicals, oils, etc. These preparations are all of the best quality, and 
we are prepared to submit samples and quote special prices for reasonable quantities, and should be 


pleased to make contracts for stipulated periods 


This list will be extended from time to time, and you 


will do well to examine our goods and obtain our prices and terms before placing your ordera 


elsewhere. 


ACID, Oxalic, C. P. 
" Salicylic, from Oil of Wintergreen. 
Tannic, Pure, 
ee ” Commercial. 
ALOIN, Yellow. 
ALUMINIUM, Chloride, Crystal, Pure. 


Commercial, small, dry, 
Gran, 

“ Nitrate Com’'l, small, dried, 
Gran. 


AMMONIUM Benzoate. 
. Bromide, C. P. 
- Citrate. 
” Hypophosphite, Pure, Crys- 
tal. 
o Muriate, Granular, Medic- 
inal. 
a Oxalate, C, P. 
“ > Pure. 
- Salicylate, 
AMYL, Acetate. 
APIOL, Fluid Green. (See Oleo-resin.) 
BARIUM Salicylate. 
- Carbonate. 
BERBERINE Hydrochlorate. 
BISMUTH Citrate. 
Nitrate, Crystal. 
Oxide, Hydrated, C. P. 
oe Oxychloride, Light. 
- ” Heavy. 
” Salicylate, Basic, 60%. 
= Subbenzoate. 
- Subcarbonate. 
~ Subgallate. 
* Subiodide. 
“ Subnitrate. 
os Subsulphate. 
- Subtannate. 
BLUE PILL. 
= * Powdered. 
CADMIUM Bromide. 
- Carbonate. 
ss Iodide. 
% Salicylate, 
CAFFEINE, Citrated. 
CALCIUM Benzoate. 





CALCIUM, Chloride, Hydrated, C. P. 
- Salicylate. 
CAMPHOR, Monobrom ated. 
Powdered. 
CITRINE OINTMENT. 
CONCENTRATED NITROUS ETHER, 1 
to 19. 
COPAIBA, Resin. 
“ Solidifiable. 
COPPER, Carbonate. 
- Nitrate. 
“ Sulphate, C. P. 
DISENZUCKER. 
PRGOTINE. 
ETHER, Acetic. 
FERROUS Iodide Solution. 
HYDRASTINE, Alkaloid, White. 
HYDROGEN Peroxide. 
IODINE, Resublimed. 
TRON Carbonate, Precipitated. 


- Saccharated. 
a and Ammonium Citrate, 
* Tartrate. 


* Potash Tartrate, Scales. 
ra “ Strychnine-Citrate, 
** — Chloride. 
* * Solution, 
“ Citrate, Scale, Ferric. 
si “ Soluble. 
se Iodide. 
we ” Syrup. 
” Phosphate, Soluble, Scale, U. S, P. 
- # Precipitate. 
Pyrophosphate, Soluble, Scale. 
and Quinine Citrate, U. 8. 
Soluble, U. 8S. P. 
* §Strychnine, Citrate. 
Salicylate, 
Subsulphate (Monsel’s Powder), 


” Solution (Monsel’s So- 


lution), 
a“ Sulphate, C. P., Crystal, 
a7 “e Dried. 
- “Crystals, Pure. 
“ Dried and Powdered. 
LEAD, Acetate, Pow’d, C. P. 


LEAD, Arsenite. 
i Iodide. 
- Tannate. 
LI THIUM Benzoate, 
Bitartrate, 
Bromide, 
Chloride. 
* Citrate. 
Iodide. 
Salicylate. 
~ Tartrate. 
LUNAR CAUSTIC, Moulded. 
MANGANESE Lactate. 
a and Iron Lactate. 
MAGNESIUM Salicylate. 
MBERCURIAL OIN TMEN T, %. 


“es 1-3 -3. 
MERCU RY Benzoate. 
Iodide, Red. 
se “ Yellow, 
. Oxide, Yellow. 
Redistilled. 
Salicylate. 
Sulphate, Yellow. (Turpeth 
Mineral.) 
Tannate. 
a with Chalk. 
OIL Copaiba, 
Cubebs. 
Fennel, 
Sandalwood. 
OLEORESIN Apiol. 
“ Capsicum, 
- Cubebs, 
Ginger. 
OP TUM, Denarcotized, Powdered. 
" Granular. 
* Granulated. 
PIPERINE. 
POTASH Bichromate, Crystal. C. P. 
“ Carbonate, Gran. and Pow’'d. 
-* Chlorate, Gran. 
Citrate. 
Chromate, Yellow, C. P, 
" Iodide, 
- " C. P. 
” Phosphate. 


POTASH, Salicylate. 
RESIN Jalap. 
- Podophyliin. 
* Scammony. 
SANGUINARINE Nitrate, Crystal, 
SANTONINE, Crystal. 
“ Powdered. 
SODIUM Benzoate, Powdered. 
“ = Granulated. 
Bicarb., Pow’'d, C. P. 
Bromide, C. P. 
Carbonate, C. P., Crystal. 
” ‘* Dried and powd 
Dried & pow’d, com, 
” Purified, dr'd & powd 
Citrate, Granular. 
-" Pow’d, 
Iodide. 
‘ Oxalate. 
“" Nitrate, C, P., Crys. 
« Phosphate, C. P., Crys. or gran. 
: = “ Dried & pow’'d 
oe ‘** Gran. 


Pyrophosphate. 
Salicylate. 
from Oil of Wintergreen 
Succinate. 
Sulphate, Cc. P., dried and pow’'d, 
“ Crystal or gran. 
Sulphite, Recrystalized. 
* - Dried and pow’d. 
ST RON TIUM Bromide, 
Carbonate. 
Citrate, Crys. 
Iodide. 
Lactate. 
” Oxalate. 
* Salicylate. 
SULPHUR, Washed. 
THYMOL Iodide. 
VALLE'."8 MASS. 
WHITE PRECIPITATE. 
ZINC, Chloride Solution, Medicinal, 
Granular. 
- Medicinal. 
Mossy. 
Sulphate, C, P, 
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retail, and while these goods are in line 
with the business in which he is engaged, 
he should be granted protection in the sale 
of them, and not have an irresponsible de- 
partment store within two blocks of him 
use these preparations for the purpose of 
advertising other and cheaper goods, and 
ruining the business of the retailer; and 
yet we find that many manufacturers of 
proprietary goods are not only willing and 
anxious to sell these department stores, 
but are, as stated above, giving them the 
benefit of their best discounts. In short, 
the false and dishonest methods of adver- 
tising pursued by these department stores 
have made them a serious detriment to 
any community. Manufacturers do not 
probably estimate the damage done to 
their business by department stores. They 
are a blighting influence, destroying a 
reputation that it has taken years to 
build up, 

The on-rushing torrent of events during 
the past year shows us that we must be 
careful in the conduct of our affairs. 
Hot-headed impetuosity will not do. We 
must be masters of the situation, and so 
control events that the best interests of 
all parties interested in this branch of 
business will be protected. I have abid- 
ing confidence in the wisdom of the men 
composing this association. We under- 
stand the difficulties confronting us. 
There are two sides to every question. 
It behooves us, therefore, to act with wis- 
dom and prudence in the present emerg- 
ency. There is no branch of business that 
gives so small a return for the capital in- 
vested as the wholesale drug business. 
Every jobbing druggist knows this, and 
we must impress this fact upon the minds 
of the manufacturers. As stated before, 
conditions have changed. A large propor- 
tion of our goods are sold at fixed prices. 
This not only applies to proprietary arti- 
cles, but the pharmaceuticals and chemi- 
cals as well. It is becoming necessary for 
jobbing druggists to carry enormous 
stocks. So many manufacturers are in 
the field, and such an effort is being 
made to introduce new lines of goods 
throughout the country, that the jobber 
who would be up with the times must 
carry at least double the stock that it was 
necessary for him to carry twenty years 
ago. Therefore, we say, when you take 
into consideration the investment and the 
margin of profit and expense of doing 
business, there is no mercantile business 
that is run on so small a margin as the 
jobbing drug business. I would, therefore, 
recommend that a strong committee from 
the National Wholesale Druggists’ Asso- 
ciation be appointed to confer with the 
members of the Proprietary Association, 
or a like committee appointed by that as- 
sociation, and see if they cannot devise 
some plan by which the proprietor would 
get the benefit of his advertising, the job- 
ber obtain a legitimate profit over and 
above the expense of handling goods, and 
the retailer be fully protected and en- 
abled to sell proprietary articles at full 
list prices. 


DISCOUNT ON PROPRIETARY GOODS. 

It seems to me proper in this connection 
to say that the present discounts are in- 
adequate. It is very gratifying to note 
that some manufacturers seem to realize 
the situation, and have increased their 
discount to jobbers, Their example should 
be followed by others. We need this 5 
per cent. and we need it bad. I do not 
forget the fact that at one time 10 per 
cent. discount on the leading patents was 
deemed sufficient, but that was under a 
different order of things. The sale of 
proprictary goods was less than one-half 
of what it is to-day, and our profits were 
made on other lines. There is at present 
but little or no demand for crude drugs. 
The pharmaceutical houses and proprie- 
tary medicine houses are doing the busi- 
ness, and all these goods are sold at fixed 
prices. We therefore feel that in de- 
manding better discounts at the hands of 
proprietors, we are asking for nothing 
but what they will admit, when they fully 
consider the matter, just and proper un- 
der existing conditions. 


RELATIONS OF THE PROPRIETOR TO 
THE JOBBER AND RETAILER 
must be clearly defined. First, we take 
it for granted that the rebate plan has 
come to stay; if so, this plan must be 
made effective in every sense of the word. 
It is, we believe, the best plan that has 
ever been devised for the protection of the 
manufacturer, jobber and retailer. It is 
necessary that we should, while taking 
care of the present, provide for the 
future, and in doing this it will be neces- 
sary to make some repairs where fences 
have been broken down, call to account 
some of those who have been careless in 
conducting business for the house they 
represent, and give them to understand 
that they must be more careful in the 
future. An earnest effort must be made 
to protect the rebate plan. All the safe- 
guards possible must be thrown around it, 
Once this plan is made effective in pre- 
venting price cutting among jobbers, and 
in preventing department stores and price 
cutters from obtaining supplies, the future 
of the plan is not problematical. Trade 
generally is in a feverish condition, and 
prompt action is necessary. Jobbing dis- 
counts should be given to _ legitimate 
wholesale dealers in drugs only. No de- 
partment store, no combination of retail 
stores should be able to purchase supplies 
direct from the manufacturer. Jobbing 
druggists must be recognized as legitimate 
distributers of these goods. We will never 
have peace or harmony within our bor- 
ders until these conditions are complied 
with. If manufacturers will work in har- 
mony with the jobber and distribute their 
goods through him, and through him 
alone, conditions will change then, and 
not until then, You ask how this can be 
accomplished, We answed, first, manufac- 
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turers are to recognize jobbers as their 
only legitimate distributers; second, job- 
bers must agree to do what they can to 
further the interests of the proprietor in 
the distribution of his goods, and it must 
be understood that no jobber will be 
recognized as a distributer or factor who 
is found violating any contract with the 
proprietors, or is found selling goods ex- 
cept in accordance with established rules, 
Manufacturers must be equally bound not 
to sell to retailers or department stores. 
The principle of selling retailers direct in 
quantity lots for division at best prices is 
an evil that has grown to wonderful pro- 
portions, and has seemingly been fostered 
by a number of proprietors. This evil 
must be eliminated. Third, the retailer 
must realize the important fact that the 
jobber is his friend; that he stands be- 
tween him and the department store or 
cut-rate jobber; that it is to him he must 
look for his supplies, and any jobber or 
manufacturer who is found so far forget- 
ting his obligations and the duty he owes 
to this association as to violate any pro- 
vision of the contract he has signed should 
be published to the world as a merchant 
unworthy the support and confidence of 
his fellows. 


CREDITS AND COLLECTIONS. 

I cannot too strongly impress upon your 
minds the importance of uniform terms. 
I believe that a plan can be devised that 
will be satisfactory to all. My preference 
would be for thirty days, 1 per cent, off 
for cash. 

1 desire especially to commend the work 
of our Committee on Credits and Collec- 
tions, who have given this matter care- 
ful attention, and will bring in a report 
that is well worthy of your consideration. 

Now, gentlemen, I am coming to my 
particular hobby. While uniformity in 
terms and discounts is very desirable, 
uniformity in prices is still more desirable. 
If some plan could be devised by which 
regular selling prices could be adopted by 
all manufacturers who are members of 
this association or the Proprietary Asso- 
ciation, our troubles would grow beauti- 
fully less. This applies not only to pro- 
prietary goods generally, but to pharina- 
ceuticals as well. I believe im this plan 
thoroughly. I believe that it is feasible 
and can be carried out. Manufacturers 
can agree upon a schedule that will meet 
the views of wholesalers and _ retailers. 
For instance, I would favor the selling of 
all doMar preparations at $8 per dozen, 
fifty-cent preparations at $4 per dozen, 
twenty-fice-cent preparations at $2 per 
dozen, fifteen-cent preparations at $1 per 
dozen and ten-cent preparations at 75 
cents per dozen. I would favor a uniform 
discount on all pharmaceuticals. This need 
not, of course, apply to specialties, but to 
regular line goods, and in order that this 
plan may be brought about I would sug- 
gest the reappointment of a Pharmaceuti- 
cal Committee to take this matter up with 
the different manufacturers and see if 
some plan cannot be devised by which 
more uniformity will prevail in the price 
of pharmaceutical preparations generally. 

It will indeed be a happy and profitable 
day for the wholesale druggists of this 
country when some plan that will insure 
regularity in prices shall be adopted. We 
realize the fact that the great difficulty 
will be in arranging terms and discounts, 
but this is not, however, an unsurmount- 
able obstacle. We know, of course, that 
rapid sellers and staple articles can be 
sold on a smaller margin of profit than 
those that are not in active demand. This 
must be considered in the arrangement of 
discounts. I would earnestly recommend 
that this matter be taken up immediate- 
ly by the Proprietary Committee, believ- 
ing that the members of the National 
Proprietary Association are favorable to 
such a plan, and would heartily indorse it. 


COMMITTEE ON PROPRIETARY GOODS. 

I have felt no anxiety regarding the re- 
port of the Proprietary Committee. This 
splendid committee has been actively at 
work. I know this from the letters I have 
received from time to time from the 
chairman. The chairman of this commit- 
tee is a man of wonderful resources, and 
fully able to cope with any difficulty that 
may arise. I was therefore surprised 
when I received a communication from 
him stating that he had left for the East, 
and would remain there until the next 
meeting of the N. W. D. A. in St. Louis. 
I do not blame him for leaving, as he 
probably escaped answering some very 
unpleasant communications, and some, 
what might be termed in the present 
emergency, unwelcome visitors. I am of 
the opinion, however, that his report will 
show that while he has been absent in 
body he has been with the members of 
this association in spirit, and I think I 
can assure him that he has behind him 
all the influence, confidence, power and 
money of this association. I have not been 
advised as to the status of the suits that 
have been brought against the members 
of the N, W. D. A., but I understand 
everything is in excellent shape, and, tak- 
ing for granted that the chairman of this 
special committee meant just what he 
said, and knowing his character, I am 
satisfied that he will not yield in a single 
important particular, but will carry this 
fight to a successful ending. 


SHOULD THE STAMP TAX BE REPEALED? 


In my judgment, this association should 
place itself on record as being in favor of 
a repeal of the stamp tax at the earliest 
possible moment. It was born of a neces- 
sity, and has served its purpose, or at 
‘least will have done so at the end of the 
current year, and I believe we should 
bring to bear all the power of this asso- 
ciation, and that the different retailers’ 
associations of the country will join us 
in our endeavors to bring about this much 
to be desired result. 


DRUG REPORTER 


Manufacturers will certainly be in favor 
of it, and will undoubtedly assist us in 
every possible way. I would therefore 
recommend that this matter be referred 
to our Committee on Legislation, with full 
power to act, and we feel satisfied that 
combined action along proper lines will 
have the desired effect. 


LOCAL ASSOCIATIONS. 


Among the things which may be accom- 
plished by local associations of jobbers is 
the regulation of all matters pertaining 
to their specific territory. It is a well- 
known fact that conditions are not the 
same in different localities, and for this 
reason it is necessary that local organi- 
zations should exist, and while they 
should be subject, in a certain extent, to 
the rules and regulations governing the 
National Association, they should be in- 
dependent and permitted to act where 
local issues only are involved. 


PURE FOOD LEGISLATION. 

The necessity for pure food legislation 
is growing more apparent every day. The 
extent to which adulteration in certain 
articles has been carried on is scarcely 
realized by the public. The work of mix- 
ing some cheap substance with ground 
spices and powdered drugs is so skillfully 
done that it is hard to detect it. Many 
States already have laws forbidding the 
sale of such goods, but they are easily 
worked off in States where pure food laws 
do not exist. I would call the attention of 
our Legislative Committee to the 
fact that a law of this kind 
should be national. We do not  be- 
lieve in State laws on this subject, but 
we do believe in a national law that 
would thoroughly control the pure food 
question. We are satisfied that relief will 
have to come through national rather 
than State legislation. If this matter Is 
taken up and acted on promptly, we can 
probably secure a just and equitable law 
at the next session of Congress. 


THE BANKRUPTCY LAW. 

This association was on record in favor 
of the Torrey Bankruptcy law. We believe, 
however, that the bill as passed at the 
last session of Congress will be satisfac- 
tory to a majority of our members. It 
will enable manufacturers and merchants 
to get a fair division of their debtor's 
property; will prevent a great deal of 
fraud and wasteful handling of the 
debtor’s assets. The terms of discharge, 
too, are exceedingly liberal; wage earners 
and farmers will not be the subjects of in- 
voluntary bankruptcy, which extends in 
general to merchants, manufacturers, 
bankers, ete. The objections to a stricter 
law than the one passed were so great 
that those in favor of the Torrey bill were 
obliged to accept this as a substitute. 


FREE ALCOHOL. 


Our association has always been in 
favor of free alcohol in medicinal prepara- 
tions and the arts, and we will simply 
leave this matter in the hands of our 
Committee on Legislation. I would recom- 
mend that we favor a revision of the In- 
ternal Revenue law, and ask for a reduc- 
tion of the tax from the present rate of 
$1.10 to 90 cents for proof gallons on all 
spirits. I would also favor a shorter 
bonded period, believing that five years 
shoulda be the limit, and that outage 
should be allowed for the entire time that 
whisky remains in bond. 


FINANCES. 


A report received from the treasurer, 
Mr. E. L. Strong, under date of Oct. 7, 
states that after paying all bills we will 
have a handsome balance in the treasury. 
Our secretary, as usual, presents a very 
excellent report. I am greatly indebted 
to both the secretary and treasurer for 
their courtesy and kindness to me during 
the year. I also desire to tender my 
thanks to the members, and especially 
to the chairmen of the various commit- 
tees, who have so carefully and conscien- 
tiously performed the duties devolving 
upon them, 


STANDING COMMITTTEES. 


It has been suggested that the number 
of our standing committees should be re- 
duced. After careful consideration, how- 
ever, I am of the opinion that most of 
these committees should be _ retained. 
Under present conditions, we do not seem 
to have any use for a Box and Cartage 
Committee. It would also seem that our 
Paris Green Committee should be dis- 
pensed with. The chairman of this com- 
mittee has been an indefatigable worker, 
and has done everything it is possible for 
him to do in the interests of our associa- 
tion. I regret to say, however, that our 
experience with the manufacturers of 
paris green has not been satisfactory. 
When it becomes known that the N. W. 
D. A. are going to stand by them in any 
shape, form or manner they immediately 
take advantage of the situation to raise 
prices, and seem to think that the whole 
object and aim of this association is to 
protect them and assist them in making a 
profit that is not legitimate. For this rea- 
son I am in favor of leaving paris green 
severely alone. Let manufacturers make 
prices in acordance with their own sweet 
will, and we who handle the article will 
endeavor to purchase it on the market 
and sell it without any restrictions what- 
ever. 


I desire at this time to extend a hearty 
welcome to the new members who have 
decided to cast their lot with us, and we 
are heartily glad to greet a number of 
new faces at this our annual meeting. I 
regret to say, however, that there is yet 
considerable work to be done by our Mem- 
bership Committee. There are some whose 
names are not found on our roll of mem- 
bership. That they are interested and are 
in hearty sympathy with this association 
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I well know, but for some reason they are 
not members. We need the assistance and 
cqmoperation of every wholesale drug 
house in the United States, and we would 
welcome them most cordially to our 
ranks. 

We also desire to extend a welcome to 
our visiting friends. We have in our city 
at present a number of retailers who are 
very much interested in what is said and 
done at this meeting. We welcome them 
to the privileges of the floor. 

We are called upon each year to part 
with some of our members. Many have 
left us in the past whose places are hard 
to fill. 

Since our last meeting the shadow has 
passed over our association and caused 
the removal to their eternal homes of the 
following active members: 

Eli Lilly, president Eli Lilly & Co., In- 
dianapolis, Ind, 

George Cutler, Sr., 
Co., Boston, Mass. 

M. Joseph Muth, Sr., 
Baltimore, Md. 

Clayton R. Gerity, of Gerity Bros., El- 
mira, N. Y. 

Also, M'tchell G. Rosengarten, asso- 
ciate, of Rosengarten & Sons, Philadel- 
phia, Pa. 

Suitable resolutions will be presented to 
the Memorial Committee. We will only 
say at this time, ‘“‘Well done, good and 
faithful servants; rest in peace.” 

As the curtain is lifted, I cannot but 
revert back a few years to our history, 
and speak of the illustrious men who have 
passed away, the organizers of our asso- 
ciation. Many of them now sleep the 
last long sleep, but their memory re- 
mains. Pardon me, I know you will for 
a moment, while I mention the name of 
one who was a recognized leader in our 
association. He stood among us a fear- 
less advocate of what he believed to be 
right. I refer to Mr. James Richardson. 
His memory is dear to me. It seems but 
yesterday since he passed away. The 
vision is so bright and the memory of him 
so vivid that it will ever live in my recol- 
lection. 

Mr. Richardson was one of the prime 
movers in the conception and organiza- 
tion of the National Wholesale Druggists’ 
Association. He was ever its friend and 
faithful supporter. He was a representa 
tive man; he belonged not to the East, to 
the West, to the North or South. He was 
«xnown and honored by all who knew him 
With such memories to cherish we cannot 
but succeed in every laudable undertak- 
ing. 


of Cutler Bros. & 


of Muth Bros., 


OUR FUTURE COURSE. 


Our hopes of continued usefulness must 
depend upon the true ebservance of the 
purposes for which this association was 
formed. We may point with pride to the 
founders of this organization, and to the 
great leaders who have preceded us, but 
duty calls us to the future. We must be 
honest and courageous, but we must also 
be consistent. There is no consistency in 
punishing one man for a crime committed 
in one way and allowing some other man 
to accomplish the same end in a differ- 
ent way and go unpunished. We must 
see to it that all classes, manufacturer, 
wholesaler and retailer, are protected in 
the conduct of their business, and there 
must be no favoritism in dealing with 
those who transgress the rights of others. 

Everything that I have said in this ad- 
dress has tecn with the kKindliest feeling. 
I have a high personal regard for every 
member of this association, let him be 
wholesaler or manufacturer. I believe in 
the capacity of its members, not only to 
govern themselves but to govern others. 
We remember, however, that we are not 
infallible. We expect mistakes, delays 
and disappointments, but the boundless 
capacity and splendid courage of our 
members will eventually prevail, remem- 
bering the motto: “Do unto others as 
thou wouldst they should do unto you.” 

On motion of Mr. Davis, of Detroit, a 
vote of thanks was tendered to President 
Weller for the admirable report, and it 
was ordered to be referred to a special 


committee, to be appointed later in the 
session. 
The President—We will dispense . with 


the calling of the roll and accept the 
names registered in the secretary's book 
as evidence of those in attendance, 

On motion of Mr. Kline, Mr. J. E. Toms 
was elected assistant secretary of the 
meeting. 

The President—The report of the secre- 
tary is next in order, and we will now re- 
ceive it. 

Mr. A. B. Merriam, of Minneapolis, the 
secretary of the association, then pre- 
sented the following report: 


Secretary’s Report. 


Mr. President and Gentlemen: 

The second year following the conven- 
tion at Cleveland, in 1882, we met in this 
city for the first time, having recently 
emerged from the environment of a local 
organization—local only, as descriptive of 
certain lines of territory within several 
of the States, as compared with the ex- 
tended boundary which is now compassed 
by the entire States of the Union. 

The Western Wholesale Drug Assocla- 
tion, inaugurated six years previously, 
had attracted marked attention from the 
trade of the East, by the persistent and 
sucessful course ef action, on reforma- 
tory lines of business policy. The meet- 
ing of 1882 is therefore memorable, as we 
were met by a large and influential dele- 
gation from the Eastern Btates, with en- 
thusiastic approval of what we had al- 
ready acomplished, and suggested great- 
er possibilities of extended usefulness in 
the larger domain to which we were in- 
vited, and by new associations of signifi- 
cant importance, by assuming national 
characteristics and consolidating mutual 
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delay, and the entire mass of copy was 
turned over to the printers on the Ist day 
of November, under a stipulated agree- 
ment of a forfeit of five dollars a day to 
be deducted from the contract price, un- 
der a failure to deliver the completed 
work in thirty days, or the first day of 
the following month. The great amount 
of continual and repeated proofreading 
during the entire time of the publication 
gave me a little leisure, as the prompt ful- 
fillment of the contract could only be as- 
sured by the unfailing response of the 
perfected proof. It was, therefore, with 
great satisfaction that I was enabled to 
announce to the members that the publi- 
cation of the Richmond proceedings was 
completed on the ist of December, just 
forty-five days from the adjournment of 
the convention, and thirty days after the 
entire copy was turned over to the pub- 
lishers. It has been my custom for sev- 
eral years to deliver the annual report 
through the express companies when 
practicable, as I could make much better 
terms than sending them uniformly by 
mail, and also securing more prompt de- 


interests of all sections of the country in 
harmonious unity and action. 

The report of the Membership Commit- 
tee that year was received with evident 
approval, which read as follows: “Your 
committee, fully appreciating that in 
‘union there is strength,’ have reached out 
their beneficent arms to the extremities 
of the Union in their efforts to provide 
the sinews of war, and enlarge the sphere 
of usefulness of the association, but they 
find that the name of the organization is 
not favorable to such efforts, that we 
have, as it were, outgrown it; that our 
maiden name, since we have wedded and 
drawn into our embrace fair representa- 
tives from the Atlantic coast, and from 
the mouth of the Mississippi, is too con- 
tracted, and does not grasp and compre- 
hend the magnitude of the association. 
while the name of the Western Wholesale 
Drug Association is peculiarly dear to 
those of us who were present at its birth, 
the general welfare of the association 
arising from its rapidly extending bound- 
aries, requires it should be changed to the 
































































National Wholesale Druggists’ Associa- a 
tion, and your committee, therefore, so livery. A receipt is given for each copy, 
recommend, and ask for the passage of and in case of failure to be delivered, I 


should be promptly advised of the fact. 
On the 2th of August last I mailed a cir- 
cular letter to all the chairmen of stand- 
ing committees requesting that a copy of 
each report be sent to the chairman of 
the Board of Control at least two weeks 
before the meeting of the convention. 
When it is recalled that each report has 
to be separately considered by the board 
before presentation to the convention, 


the following preamble and resolution: 

“‘*Whereas, The Committee on Member- 
ship, after mature deliberation, unani- 
mously recommend a change in the name 
of this association as being very desira- 
ble, in the face of the rapid growth of the 
membership from all sections of the Un- 
ion; therefore, be it 

“ ‘Resolved, That this association shall 


be hereafter known as the National ‘ ‘ 
. 2 § > there is no time to give them proper con-, 
Wnolesaie Druswists Association.” Your | siveration,#€ delaed unt the opening of 
a s : » meeting. 
following names, with the recommenda- the : 6 


I desire to call attention to the fact that 
I am in need of several copies of the re- 
ports of 188, Washington, D. C. These 
are wanted to complete sets for requisi- 
tions made upon me from public institu- 
tions, for the permanent use of their li- 
braries. Any member having copies of 
these reports which they are willing to 
part with, will confer a favor by advising 
me, and prompt acknowledgment will be 
made by forwarding funds to cover cost 
of transmission, by mail or express. 


tion that they be unanimously elected.’ ” 

I would here observe that fifty-three 
firms made application for membership, of 
which twenty-eight were from the East- 
ern States. The report and accompanying 
resolutions were received and unanimous- 
ly adopted, amid great applause. Some 
of you now present may recall the meet- 
ing in this city in 1884, when the report 
of the Membership Committee of that 
year was under consideration. It was then 
that ex-President William A. Gellatly en- 
thusiastically said: ‘I have the pleasure 


STATE 
to read a letter from one of the oldest and 


ASSOCIATIONS. 





most reputable business firms in the Im previous reports I have referred to 
British provinces, asking for admission | the persistent action of our association 


for several years a sys- 
of appointing delegates 


in maintaining 


This is a personal pleasure 
tematic policy 


im this body. 
to me, knowing as I do the high charac- 


ier and reputation of this firm. Looking | from our body to all the meetings of the 
back upon the early history of this or- | State pharmaceutical associations in the 
ganization, in its embryo condition in 1876, | different States. While there is no con- 

its progress year by | stitutional requirement in the initiation, 


steadily following 
year, until it has achieved the honorable 
position of a national body, this communi- 
cation suggests the possible advance in 
the not distant future, to a still high com- 
mission in the annals of its history as an 


or observance of this courtesy, it has 
seemed to me a proper thing to do for this 
National Association to show by its ac- 
tion a lively interest in the affairs of our 
sister organizations. I have referred to 
the inter-communication between these 
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international association.” 


The election of Messrs. J. Winer Com- 
was the first 
and, 
although the prophetic utterance of Mr. 
formally proclaimed by 
for 
several years, and have still on our mem- 
firms 
governments: 
England, three; Germany, one; Dominion 
of Canada, eight, who are in active sym- 
pathy with this association; and not only 


of Ontario, Canada, 
foreign 


pany, 
recorded election of a firm, 
not 
action, we have 


Gellatly is 
constitutional had 
the names of twelve 
the following 


bership roll, 
representing 


this, but the most active and important 
organization in England, now’ earnestly 
working in the interests of the retail 


trade of London, who, like others in this 
country, are suffering from a similar de- 
our 
the 
representative members of this associa- 
tion who have visited the leaders in the 
It is pleasant 
to know that this comparative young and 
far-distant institution should find that the 
beneficial results of our achievements are 
worthy to be copied, in molding the re- 
forms now being successfully inaugurated 
in one of the largest commercial centers 
publica- 
tions are regularly mailed to them, and if 
our experience should prove a source of 
be a 


largely followed 
consulted 


moralization, have 
methods, and anxiously 


movement in that country. 


of the Old World. Our annual 


encouragement to them, it should 

matter of satisfaction to us. 
This city was the home of 

president of this association, 


the first 


Mr. 


ond term ocurred at a time when he and 


those with whom he was associated were 
earnestly and actively battling for those 


reformatory methods of business which 


have so largely contributed to the success 


and maintenance of the wholesale drug 
trade of the country. We pleasantly re- 
member that on the occasion of our first 
convention in this city, in 1884, a distin- 
guished citizen of St. Louis, Mr. Christian 
F. G. Meyer was elected the ninth presi- 
dent of the association, and it is pleasant 
to know that, still in active business 
life, we can have the benefit of his ma- 
ture experience, and his active sympathy 
in all measures looking to the advance- 
ment of measures for the promotion of 
the best interests of our organization. 


PUBLICATION. 

The publication of the proceedings of 
the convention at Richmond was the first 
matter that received my attention after 
adjournment on the 15th of October last. 
The stenographer’s notes were delivered 
to me on the 23d of that month. In antici- 
pation of the work, I had secured a fa- 
vorable contract from one of our largest 
publishers for an edition of 600 copies on 
an estimate of 418 pages each. The same 
style of binding adopted in 189% was main- 
tained, and which I think has been gen- 
erally approved by the members. The 
process of editing the publication, the 
compiling of the various matters of sta- 
tistics in proper form, was begun without 




































James 
Richardson, and his re-election for a sec- 


State associations and ourselves, and 
there can be no more assuring medium of 
interest than by personal contact and 
presence at the meetings of these State 
associations, There have been times when 
we have been appealed to at our annual 
conventions by representative bodies of 
the retail trade for aid and assistance in 
formulating certain approved plans, 
which it was supposed would result to the 


great advantage of the retailers in the 
purchase and handling of proprietary 
goods. The records of this association 


show that in every such case the most re- 
spectful and thoughtful consideration was 
given to the different suggestions and 
plans proposed, and the voting of money 
from our treasury for the furtherance of 
these ends was an assurance of our sym- 
pathy and interest. If we as an associa- 
tion have been remiss in the performance 
of any duties which we may have as- 
sumed in relation to the courtesies which 
we desired to extend to the different re- 
tail organizations to which I have re- 
ferred, it should be plainly stated and un- 
derstood. It has been my official duty for 
many years, in the name of the president 
of the association, to select delegates to 
the State pharmaceutical associations and 
advise them of their appointment. I have 
not only written to them personally, but 
in every case have advised the secretary 
of the association, giving him the name 
and residence of each delegate. The fact 
that I had received no declination from 
any of the appointees, I naturally ac- 
cepted the belief that they would assume 
the duties and would represent the asso- 
ciation at the time named. The published 
proceedings of these State association 
meetings are received at my office as soon 
as published, and I have observed that it 
was the exception when any report was 
made of any delegation from this body, 
Presuming it may have been an unin- 
tentional omission on the part of the sec- 
retary in preparing his matter for publi- 
cation, I sent during the present year a 
printed circular letter to the secretary in 
each State, asking the number and names 
of the delegates who had reported during 
the last year (1897) from our organization, 
When I failed to receive a reply from the 
official addressed, I personally wrote to 
many of the delegates themselves, ask- 
ing if they were present at the meetings 
named. The result of the information re- 
ceived from all my communications I will 
not give you. Delegates to the number of 
fifty-nine were appointed to twenty-three 
States. The number reported to me as 
not present at any of the meetings that 
year was forty-three. If my figures in 
subtraction do not fail me, the munificent 
number of sixteen is the compliment paid 
to the members of this association, and 
the labors of its secretary. If a compila- 
tion of the results of previous years, or 
that of the present year could be known, 
I believe the showing would not be much 
increased. Looking soberly at this matter 


in a strictly business way, we may ask 
ourselves this question: If it does not 
pay our delegates to accept this courtesy, 
and, by so doing, meet their customers 
and friends from different sections of the 
State and thereby show by their presence 
an interest in the affairs to which they 
are giving their time, labor and money 
to maintain the educational usefulness of 
an organization working in the interest 
of their own States-people, does it pay 
us to waste courtesy, compliments, sta- 
tionery and stamps, without any ac- 
knowledgment whatever? I shall respect- 
fully leave all future action regarding 
this matter, to the consideration of the 
new administration 


MPMBERSHIP. 


The condition of the merbership, as 
shown in the last annual report, was as 
follows: 


Active members...........seeeee 238 
Associate membefrs..........+.+++ 187 
During the past year three 


firms in the active list have 





consolidated their respective 
interests, which occasions a 
eas ae db erecksengescccscecse 2 238 
FUFMe@ TOSISMOT oc ccccgsccccccccce 3 8 
Firms out of business........... 3— 
230 
Transferred from associate to 
GOTO Fea sty sesacven. pecccccccse 2 
— 22 
Associate list. at last report..... 187 
Firms resigning during the 
FORP csi. S:, RAD RDEEEEKD CRAs is 6 
— 182 
To which is to be added to each list the 
number of new members reported by the 
Membership Committee and elected at 


this meeting. 

Five members of firms in the active list 
have died during the year, which will be 
duly reported by the Committee on Me- 
morial of Deceased Members. 

At the last meeting of the association 
at Richmond im October last year a reso- 
lution was adopted that the secretary of 
this association write the secretaries of 
the several local drug exchanges, request- 
ing that a report be made of the work 
acomplished during the year by the dif- 
ferent organizations, with a view of giv- 
ing such information to the members of 
the association as would encourage and 
stimulate the efforts of those who are in- 
terested in maintaining harmonious ac- 
tion in the different sections of the coun- 
try. Under instructions of that resolu- 
tion, I addressed a communication of June 
10 to the several secrtaries, covering the 
resolution adopted by the convention. I 
have the pleasure to report that the com- 
munication received the courteous atten- 
tion of nearly all these officials, and while 
some of the reports were delayed with the 
understanding that they 
previous to the meetings of the conven- 
tion, there were others who were unable 
to make any report from the fact that 
there had not been any recent meetings of 
their association to give them the basis 
of a report. I now submit the following 
reports from the secretaries of the Cali- 
fornia Association of Wholesale Drug- 
gists, New England Drug Exchange, Lake 
Srie Drug Exchange, Ohio, Kentucky and 
Indiana Exchange. I think it will appear 
to all the members now present that there 
was wisdom manifested in the adoption of 
the resolution which has elicited these re- 
plies. They are forceful illustrations of 
what united action can acomplish in re- 
training unwise competition, in harmoniz- 
ing local differences, and, as will be ob- 
served in many of the reports, the inter- 
ests of the jobbers have been advanced, in 
special mention, by the united action of 
protest against certain manufacturers, 
who unwisely proposed to reduce their 
terms of discount. I feel sure the mem- 
bers of this convention will appreciate the 
ful and satisfactory reports submitted by 
these officers. 


Grand Rapids, Mich., Aug. 30, 1898. 
Mr. A. B. Merriam, Secretary, 
Minneapolis, Minn. 

Dear Sir: By a resolution passed at the 
last meeting of the National Association 
secretaries of local organizations were 
asked to make a report to you on the work 
accomplished. For the Lake Erie, I would 
say that an exhaustive report of the ex- 
change, its rules and methods, were sent 
to Mr. Alonzo S. Thomson, chairman, last 
year, covering the main agreements of the 
exchange. A large part of this was incor- 
porated in his report to the National Con- 
vention at Richmond There is very lit- 
tle to add. Our agreements are still in 
force, and we are working in harmony. 

There is no doubt that local organiza- 
tions are as much or of more value to 
their members than is the N, W. D. A. in 
the matter of profits and correction of un- 
business-like competition, The great work 
of the N. W. D. A. in establishing the 
rebate plan for the sale of proprietary 
articles and the annual resolution sustain- 
ing it, makes the jobbing of patent medi- 
cines a profitable one, but it remains for 
the local organizations to work on other 
lines. Different sections of the country 
have different evils to contend with, and 
local exchanges should be_ established 
every few hundred miles for their correc- 
tion. If ‘an exchange could now be estab- 
lished covering the jobbing trade of Illi- 
nois and Wisconsin many articles that are 
now unprofitable could be sold at a profit. 

The L. E. D. X. and O. K. & I. ex- 
changes are making no new agreements 
fixing prices for the sale of merchandise 
of any kind, on account of competition on 
our Western border. For instance, we 
had a fixed price for the sale of glycerine 
which was equitable to both ourselves 
and the retailer. Competition among Chi- 
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cago jobbers has placed the price of this 
article at the cost of 5,000-pound contract, 
argl we are obliged to meet this in certain 
territery, making it impossible to fix a 
diviaing line, and therefore we are obliged 
to leave the price open, 

By correspondence, the secretary of the 
L. E. D. X. has found that the jobbing 
trade in the West favor an agreement for 
the sale of such proprietary articles as are 
soid on a margin of 3 to 5 per cent. Two 
of the Chicago houses will not enter into 
an agreement, claiming that others only 
sign it for the purpose of finding some 
way to break it. 

The agreements noted and reported to 
Mr.” Thomson last year are still in force, 
with the exception of the one on boxing 
and cartage, and are lived up to and add 
a good profit in the conduct of our busi- 

























































































































































ness. Yours truly, 
H. B. Fairchild, Secretary. 
Louisville, Ky., Aug. 22, 1898. 
Mr. A. B. Merriam, Secretary N. W.D. A., 


Minneapolis, Minn. 

Dear Sir: Agreeable to your request con- 
tained in your circular letter of June 11, I 
am pleased to give you a synopsis of the 
work done by the O. K. & I. Exchange up 
to the present time this year. 

The O. K. & I. Drug Exchange, as you 
probably know, has been in existence 
since 1887. During this time we have lost 
but one member who is still actively en- 
gaged im the wholesale drug business, and 
this was because he was dropped by the 
association. Others who have retired from 
the exchange did so only on account of 
having gone out of the wholesale drug 


business, The members of our exchange 
work together harmoniously, and I am 


pleased to state that the utmost confi- 
dence exists among them. When any 
friction or any complaint is brought 


against any member, the matter is at once 
taken up and referred to the Arbitration 
Committee, who have invariably succeeded 
in straightening out and adjusting things 
satisfactorily to all concerned. This is 
the present condition of our exchange. 

By resoution, we have adopted the plan 
of meeting three times a year, and occa- 
sionally upon extra calls. These meetings 
are always well attended, and much good 
derived from them to the benefit of our 
members. Some of the work done this 
year I will state hereinafter, to give you 
some idea of the character of the business 
transacted, and which resolutions are be- 
ing strictly observed by the members. 

At a meeting held in January a resolu- 
tion was offered and adopted, agreeing 
that members of the exchange shall not 
purchase new preparations, that is, pro- 
prietary, pharmaceutical or toilet articles, 
which pay a profit of less than 10 per 
cent. and 5 per cent., even though they 
were offered on consignment. This reso- 
lution has been adhered to strictly, and 
has been the means of frequently com- 
pelling the manufacturer of new articles 
to increase their discount to jobbers. 

A resolution was adopted by which mem- 
bers of this exchange have agreed not to 
employ or take away from members em- 
ployes, unless with the consent of the em- 
ployer. 

The matter of cash discount has fre- 
quently been brought up in our exchange, 
and in certain territories we have suc- 
ceeded in limiting the same to 1 per cent., 
though at times some of our members, ‘n 
meeting competitors other than members 
of our exchange, have been forced to give 
a larger discount. 

A resolution was offered at one of our 
meetings, which was adopted and found 
of great benefit to our members, both 
financially and otherwise, namely: 

That members of this exchange send to 
each member a list of surplus or slow 
stock, with a view to purchasing from 
the members such articles as any mem- 
ber may be over-stocked in, in preference 
to buying these goods direct. This plan 
has enabled our members to relieve them- 
selves, more or less, of such stock, and 
has proven a way of securing the use of 
capital that was idle. I believe if this 
same plan were followed up, members of 
the various exchanges would appreciate 
the benefits of thus coming together. 

At the suggestion of members from time 
to time, I have been requested, as sec- 
retary of the exchange, to enter protest 
with manufacturers who intended to or 
did reduce their discount, thus reducing 
profits to jobbers, with the result that 
several receded and continued the old dis- 
counts. This was brought about by ad- 
vising the members of our exchange, and 
having each individual member to write 
to the parties concerned, and thus bring- 
ing a pressure to bear that they did not 
deem advisable to ignore. 

Trusting this information will cover all 
the points you desire, I remain yours very 


truly, Charles P. Frick, 
Secretary and Treasurer, 
O. K. & I. Exchange. 
San Francisco, June 20, 1898. 
Mr. A. B. Merriam, Secretary National 


Wholesale Druggists’ Association, Min- 

neapolis, Minn, 

Dear Sir: Referring to your circutar 
favor dated June 11, I beg to state that 
the California Association of Wholesale 
Druggists was formed some years ago, 
and comprises all of the wholesale drug- 
gists on this coast. F 

The object of the original formation of 
the association was to correct a great 
many abuses that had crept into the busi- 
ness which caused the wholesaler great 
annoyance, increased the expenses, and 
the retailers did not receive any corre- 
sponding benefit. 

Among the abuses that have been cor- 
retted by the association I may mention 
that of giving datings on shipments. The 
terms given by the jobbers enabled the 





















Where Parke, Davis & Co.’s capsules are 


handled exclusively, trouble is an unknown 


quantity. They are the best; always have 
been, always will be. The first cost is a 
little more, but they are the cheapest in the 
end. Manufactured of the finest French 
gelatine—no discoloration, no air-holes, no 
obnoxious taste, no disagreeable smell. Caps 
and bodies fit, no waste of capsule, no waste 
of drug. Pliable—not brittle—and perfectly 


soluble. Best. 





















retailer to purchase goods from the first 
of the month on up to and including cer- 
tain dates, which accounts were averaged 
and the cash discount allowed. Requests, 
before the formation of the association, 
were frequently made to deliver goods be- 
fore the first of the month and bill them 
on the first. Competition obliged the 
houses to accede to such requests. This 
has been corrected since. 

Customers telephoned orders in late in 
the evening, keeping the force of men em- 
ployed until late hours, and the teams 
used in city delivery also. Now telephones 
will not be taken beyond a certain hour, 
which enables the house to finish the 
day’s business in good season. 

Excessive cutting of prices on staple ar- 
ticles has been corrected. 

Cases and cartage are uniformly charged 
for, cartage on the basis of 2 cents, and 
also freight showing weight less than 400 
pounds, and 50 cents when in excess of 
this. Cases are charged for at cost. Job- 
bers conceive it to be just as correct to 
charge for these two items as for manu- 
facturers to charge for bottles or tins, and 
which is a universal custom of all manu- 
facturers. Goods cost certain prices laid 
down in our warehouses. The selling price 
is based upon this cost, and it seems to 
us not to be good business principle to in- 
clude items like bottles, tins, cases or 
cartage free of charge whem making ship- 
ments, prices on which have been made as 
stated above, on the basis of laid down 
cost in warehouse. These items are al- 
Ways an unknown quantity, cannot be 
figured accurately in the percentage of ex- 
penses in doing business to enable us to 
add such percentage to our selling price, 
and druggists now understand thoroughly 
all about this, and are perfectly satisfied 
with this arrangement. We do not regard 
these as legitimate items of expense, such 
as clerk hire, store rent, etc. 

Credits were formerly extended far be- 
yond the 60-day limit, and as the gross 
profit has become less and less, we were 
forced to the conclusion that, in order to 
protect the business satisfactorily, to ad- 
here strictly to our regular terms. 

Notwithstanding agreements arrived at, 
as mentioned above, I beg to state in con- 
clusion that gross profits grow less. year 
by year, expenses do not, and inasmuch 
as the possibilities for legitimate specu- 
lation in this business are wanting, the 
returns for the capital and labor invested 
in the wholesale drug business are not 
satisfactory. Of course, we regard the as- 
sociation as a good thing, as community 
of interest must always be, but we do not 
believe that any association will ever en- 
able us to get better prices than we now 
do. I remain, very respectfully, 

A. Mack, Secretary. 

Respectfully submitted, 

A. B. Merriam, Secretary. 


On motion of Mr. Snow, of Syracuse, 
the report of the secretary was referred 
to the Board of Control. 

The President—We will now hear the 
report of the treasurer, Mr. E. L. Strong, 
of Cleveland. 


Report of the Treasurer, 
The treasurer's report was read, of 
which the following is a summary: 


RECEIPTS. 

Balance shown by last re- 
risaes) 003s0evetcnccnens $813.22 

Sale of badges at Rich- 
OI asar cube Acciascsese 36.00 

Initiation fees from ten 
WROMMIOUM cis ceccsccess cvec 100.00 


Dues from active members 5,756.25 

Dues from associate mem- 
Mcan ahbexd adadcadscsecs 1,780.00 

Richmond Entertainment 


Committee surplus....... 32.00 
Lake Erie Drug’ Ex- 

change, refunded......... 36.50 

$8,553.97 
EXPENDITURES. 

General expenses ..........$2,246.98 
Credits and Collections 

CEE iiicc céccccccses 22.00 


Proprietary Committee.... 5,608.71 


Legislative Committee .... 270.16 
Rates and Routes Com- 
Mittes.... ssteck bu bdecs ‘ 11.25 
Paris Green Committee.... 220.23 
Fire Insurance Committee 35.75 
$8,415.18 
$138.79 


On motion of Mr. Faxon, of Kansas 
City, the report was received and filed. 

The president then appointed the fol- 
lowing committees: Time and Place of 
Meeting—James E. Davis, Detroit; M. B. 
Fairchild, Grand Rapids; E. C. Frisbie, 
Hartford; John H. Winkelmann, Jr., Bal- 
timore; W. A. Hoover, Denver. Nomina- 
tion of Officers—M. C. Peter, Louisville; 
J. C. Fox, Atchison; E. L. Strong, Cleve- 
land; Charles Hubbard, Syracuse; I. A, 
Solomons, Savannah. President’s Ad- 
dress—J. C. Eliel, Minneapolis; Daniel 
Myers, Cleveland; C. W. Snow, Syracuse; 
Albert Plaut, New York, and H. E. Mar- 
vin, 

The president read the following an- 
nouncement: “‘The Long Distance Tele- 
phone Company extends to the two asso- 
ciations the courtesies of the free use of 
the service between the hours of 6 o’clock 
p. m,. and 8 o’clock a. m, from the station 
in the room of the Committee of Arrange- 
ments.”’ 

On motion of Mr. Kline, of Philadelphia, 
the thanks of the association were re- 
turned to the Long Distance Telephone 
Company for the courtesy. 

Mr. Pettet, in the absence of Mr. W. A. 
Robinson, chairman of the Committee on 
Memorials of Deceased Members, then 
presented the following report: 


Report of Committee on Memorials 
of Deceased Members. 
Mr. President and Gentlemen: 

Your committee respectfully 
their report for the year past. 

Again the association has cause to re- 
gret the loss of men whose lives and char- 
acters adorned its membership roll, and 
our individual members, friends whose de- 
parture is a personal loss. 

According to the appropriate custom of 
the association, your committee gives a 
brief record of those who have entered 
into rect since the last annual convention. 

CLAYTON R. GERITY, 
of Gerity Bros., Elmira, N. Y. 

Nov 10, 1897, in the 46th year of his 

age. 

Mr. Gerity died at Denver, Col. He had 
been a victim of consumption for more 
than a year, and was in Colorado in the’ 
hope of benefiting his health. His busi- 
ness career was begun in a book concern 
at Elmira, but in 1883, upon the dissolu- 
tion of the firm of Gerity & Morrell, he 
joined his brothers in the drug business, 
the firm becoming Gerity Bros., one of the 
foremost of the State jobbing houses in 
this line, and a house of high standing 
among the mercantile institutions of El- 
mira, Mr. Gerity was prominent in church 
and social affairs, and was highly es- 
teemed for his integrity and many lovable 
personal traits. The local newspapers pay 
high tribute to him as a citizen, and in 
an editorial reference to his untimely 
death one of them feelingly expresses the 
sense of loss entertained by his former 
townsmen by saying that “those who 
have known him best and longest will 
most deeply mourn his departure.” 

Mr. Gerity was active in usefulness as 
a good citizen, was a member of the 
Board of Aldermen in the City Council 
in 1888 and 1884. He was a member of 
the Official Board of the First M. E. 
Church for twenty-three consecutive 
years. He was superintendent of the Sun- 
day-school and took an earnest interest in 
the work among and for the young. 


submits 


Died, 





GEORGE A. BRANDRETH, 


of the Porus Plaster Co., Sing Sing, N. Y. 
Born im 1827. Died Nov. 18, 1897. 


Mr. George A. Brandreth was senior 
member of the family which is so well 
known as proprietors of Brandreth’s Pills 
and Allcock’s Porus Plasters. Mr. Bran- 
dreth was born in New York in 1827, being 
the oldest son of Dr. Benjamin Brandreth, 
the founder of the business. He received 
a collegiate education, at the end of which 
he studied law and was admitted to prac- 
tice. In early life he became interested in 
his father’s business, and traveled exten- 
sively in South America and other coun- 
tries, introducing and pushing the sale of 
proprietary medicines. On the death of 
his father Mr. Brandreth became the 
president of the Porous Plaster Company, 
of Sing Sing, whose affairs he successful- 
ly conducted up to the time of his death. 
He was also a director of the First Na- 
tional Bank of Sing Sing, one of the 
trustees of the Savings Bank and was 
largely interested in Rockaway real 
estate. He was a Mason of high stand- 
ing, and was prominent in many social 
organizations. He served several terms 
in the State Legislature. Mr. Brandreth's 
death caused profound sorrow in Sing 
Sing, where he had lived nearly all his 
life, and where his open-hearted gener- 
osity had won for him the love of all. His 
liberality was great, and every good en- 
terprise andcharitable cause was sure of 
hearty financial support from him. 





RICHARD ALEXANDER ROBINSON, 


of Louisville, Ky., to Jan. 1, 1890—the head 
of the firm of R. A. Robinson & Co., 
who were succeeded at that date by 
Robinson-Pettet Co. (Incorpo- 
rated). 
Born, Oct. 28, 1817. Died, Dec. 9, 1897. 
(Written by his old friend, Mr. Arthur 
Peter.) 


Mr. R. A. Robinson died the evening of 
Dec. 9, 1897. As he was for many yeafs 
the head of one of the largest wholesale 
drug houses in the South and a member 
of the N. W. D. A. from its organization, 
it is proper that notice of his life should 
be recorded in the minutes of this asso- 
ciation. 

Mr. Robinson was born on a farm near 
Winchester, Va. He was left an orphan 
at a very early age, and, being the oldest 
of five brothers, soon felt and took upon 
himself the responsibilities of the situa- 
tion, and well did he acquit himself of 
that situation. 

Brought to Kentucky in 1837, partly to 
look after some lands granted to the fam- 
ily by the Government, he found them in 
possession of settlers, who would contest 
by right of possession; he decided not to 
prosecute the claim, as it would work 
hardship to innocent parties. Instead he 
applied himself to active business in 
Louisville. Even at that early age he was 
an accomplished accountant, and soon se- 
cured a satisfactory position. 

About 1840, seeing a good opening for the 
retail dry goods business, he brought his 
brothers to Louisville, and with them 
commenced that business under the firm 
name of Robinson Brothers. The firm 
quickly built up a lucrative business, him- 
self continuing in the employ of the 
queensware house of Casseday & Ranney. 

His intimate friend, Arthur Lee, was 
at the same time a clerk in the wholesale 
dry goods house of Edward Crow & Co. 

Mr. Lee in 1841 became a partner in the 
drug firm of James George & Co., that 
firm being successors to William F. Pet- 
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tet, who, in 1840, sold his retail and whole- 
sale store to James George and Arthur 
Peter, two of his clerks, and commenced 
the exclusively wholesale business on 
Main street, under the firm name of Wil- 
son, Pettet & Smith. 

Mr. Lee died in 1841, and Mr. Robinson 
took his place in the firm of James George 
& Co., which was soon after changed to 
Peter & Robinson, which firm continued 
until 1990, when Mr. Peter removed to the 
country on account of failing health, sell- 
ing his interest to Mr. Robinson, Mr. Rob- 
inson remaining the head of the firm, sub- 
sequently changed to R. A. Robinson & 
Co. It has continued and now exists in 
the well known corporation of Robinson- 
Pettet Co. 

On June 1, 1842, Mr. Robinson married 
Miss Eliza D. Pettet, daughter of William 
F. Pettet, a noble woman, who was truly 
a helpmate to her husband. She departed 
this life Dec. 15, 1891, leaving a fragrant 
memory, that will be cherished by all who 
knew her. 

Mr. Robinson was of a modest, retiring 
disposition, was seldom seen in public ac- 
tion, but everything belonging to our race 
interested him, and all proper methods for 
the benefit of humanity received his 
hearty sympathy and support. 

He has been called a lucky man, but 
those who were in close contact with him 
know that his success was the result of 
careful investigation and sound judgment. 
Men of such habits and endowed with 
such faculties are always lucky. 

His dispensed his bounties with the 
same care and judgment with which he 
made his investments, giving largely to 
deserving objects after careful investiga- 
tion. He early in life decided to be his 
own almoner, and while the community 
knew of many large bestowments, he pre- 
ferred to keep his actions in the way of 
benevolence secret, so that much of his 
large contributions were known only to 
himself. 

His whole life furnishes an object les- 
son to our young men. Diligent in busi- 
ness yet fervent in spirit, he was always 
active in his church (the Protestant Epis- 
copal) work, and no one knew better than 
he how to make his efforts most efficient. 
The writer, from lifelong and intimate re- 
lations with him, should he try to express 
his appreciation of him, as a Christian 
gentleman of the highest type, might 
seem to indulge in fulsome adulations. 

He has gone to his reward; let us thank 
God for his life and its results. 





GEORGE CUTLER, 


of Cutler Bros. & Co., Boston, Mass. 
Born, April 23, 1821. Died, Jan. 11, 1898. 

Mr. Cutler was the survivor of the three 
brothers who were associated together in 
the drug business in Boston, a house 
known and respected throughout the 
country, 

Only last year the association was called 
upon to mourn the death of his brother, 
Mr. E. Waldo Cutler, the twelfth presi- 
dent of the organization. 

Mr. Cutler was devoted to his home life, 
modest and retiring im his disposition. The 
respect and esteem in which he was held 


was shown by the large attendance of his 


friends at his funeral. Among them were 
representatives of the drug trade of Bos- 


ton, of the New England Drug Exchange 


and the National 
Association. 

The wholesale drug houses of Boston 
were closed during the hour of his fu- 
neral. 


Wholesale Druggists’ 


MITCHELL GEORGE ROSENGARTEN, 


of Rosengarten & Sons, Philadelphia. 
Born, September, 1829. Died, May 19, 1898. 


Mr. Rosengarten was educated at James’ 
School, a private institution in Philadel- 
phia. Subsequently he entered the Col- 
lege of Pharmacy, from which he grad- 
uated at the age of 19. He studied chem- 
istry under Prof. Martin Boye and the 
late James C. Booth. He acquired pro- 
ficiency in the French and German lan- 
guages. After working for about five 
years in his father’s establishment he en- 
tered the firm. 

Mr. Rosengarten always took an active 
part in the business of the firm of which 
he was a member. He was a member of 
the Union League, Philadelphia College of 
Pharmacy, American Pharmaceutical As- 
sociation, and was president of the Phila- 
delphia Drug Exchange in 186 and 1866. 
Mr. Rosengarten had traveled abroad ex- 
tensively. While his life was a quiet one, 
he was known as a liberal patron of 
charities. 





ELI LILLY, 


of Eli Lilly & Co., Indianapolis. 
Born, July 8, 1838. Died, June 6, 1898. 

Col. Lilly was born in Baltimore. His 
death removes from Indianapolis one of 
its foremost citizens, whose public spirit, 
generosity and business enterprise have 
contributed much to the progress and 
prosperity of that municipality. Col. Lilly 
had been in ill health for nearly a year. 

When he was a year old his parents 
moved to Lexington, Ky., where they re- 
mained until 1848, when they moved to 
Gallatin County, Kentucky. After resid- 
ing in that county three years the family 
removed to Greencastle, Ind., in 1861. 
When about seventeen years of age he en- 
tered the service of Henry Lawrence, an 
English chemist of Lafayette, Ind., where 
he remained for several years, and per- 
fected himself for his life work. 

When the American Pharmaceutical As- 
sociation met at Indianapolis Col. Lilly 
was local secretary, and his efforts im be- 
half of the delegates, no less than his 
captivating personality, won him many 










































































































































warm friends among the members of that 
organization. 

The high esteem in which he was held 
is indicated in the following tribute from 
the Indianapolis Journal: “By the death 
of Col. Eli Lilly Indianapolis loses one of 
its most progressive and useful citizens. 
Through the organization of the Commer- 
cial Club, he became a leader of the move- 
ment which resulted in the street im- 
provements and the drainage system. 
During recent years his capacity and pub- 
lic spirit were fully recognized, and he 
was frequently called to take a leading 
part in movements designed to advance 
the interests of the city and State. He 
was one of those broad-minded and hu- 
mane citizens who devised the system for 
the relief of the needy during the winter 
of 1893-'4—the wisest scheme that has 
ever been devised for that purpose. 

There was no selfish motive behind his 
promotion of public interests. He sought 
no advantage that every citizen could not 
share. Few men have lived in Indianapo- 
lis who will be more missed, and when a 
list of those who have been most useful 
to the city is made the name of Eli Lilly 
will be among those first written.”’ 






































WILLIAM STEEL, 


of Tarrant & Co., New York. 

Born in 1831, Died, July 2%, 1898. 

Mr. William Steel’s term of service in 
the drug trade im New York city is ex- 
ceeded by that of few living men. He 
was but 15 years of age when he entered 
the shop of James Tarrant to learn the 
trade of an apothecary. In 1861, when the 
present concern of Tarrant & Co. was 
formed to succeed to the business of the 
former firm, Mr. Steel became a stock- 
holder, and assumed charge of the manu- 
facturing department, a position which he 
continued to fill down to the time of his 
death. He was a quiet and altogether un- 
ostentatious man, and, outside of his 
home circle, gave little attention to any- 
thing but the business in which his in- 
terest had so long been centred. His re- 
lation to his business associates was one 
of-such warm personal friendship that 
his death is felt by them as a personal 
loss. His funeral was largely attended 
by representatives of the house with 
which he had been so long associated. 




















JOSEPH MUTH, 


of Muth Bros, & Co., Baltimore. 
Born, June 24, 1837. Died, Aug. 1, 1898. 


Mr. Muth was senior member of his 
firm. About a year ago he suffered a 
stroke of paralysis, and his decline from 
that time has been gradual, his recovery 
having at no time been confidently hoped 
for. He was educated at St. Alphonsus’ 
School, and at the age of 14 entered the 
employ of Poplein & Thomson, wholesale 
druggists. The firm was changed to Thom- 
son, Wads & Bloch, afterward Thomson, 
Lilly & Co., and finally, in 184, to Thom- 
son & Muth. One year later Mr. Muth es- 
tablished the firm of Muth Bros. & Co., 
consisting of himself and his brothers, 
John P. and George L. Muth. The de- 
ceased leaves a widow and thirteen chil- 
dren. He was widely known in the local 
drug trade, and his death is deplored by 
a large circle of business and personal ac- 
quaintances. His reputation as am able 
and upright merchant was established 
throughout the trade, and gained for him 
universal respect. 

He was prominently connected with the 
Maryland College of Pharmacy, and the 
Maryland State Pharmacy Association. 

The latter association adopted resolu- 
tions, expressing in high terms their ap- 
preciation of Mr. Muth’s ability and high 
character and of the great loss the asso- 
ciation had sustained in his death. 

Your committee respectfully suggests: 

First—That a memorial page be inserted 
in the journal of this convention, upon 
which these names shall be inscribed. 

Second—That the secretary be requested 
to include in the journal the complete 
list of deceased members, from the or- 
ganization of the association to date, as 
heretofor. 

Respectfully submitted in behalf of the 
committee, 


Wm. A. Robinson, Chairman. 


The report was referred to the Board of 
Control. 

President Weller here extended a hearty 
invitation to the delegates to visit the 
Omaha Exposition on their return jour- 
ney, stating that the low rate of one cent 
per mile had been secured, and a special 
train would be run from St. Louis to 
Omaha at any time to suit the conven- 
ience of those going to the Exposition 
from the convention 

Mr. Kline then presented a report upon 
the lawsuits in which the association ts 
interested, which report was referred to 
the Board of Control, 


































Report of Special Committee to Take 
Charge of Suits Brought Against 
Members of the N. W. D. A. 


Mr. President and Gentlemen.—The 
Special Committee having charge of the 
suits brought against the members of the 
N. W. D. A., have but little to report, but 
that little, they are glad to say, is entirely 
favorable, and they make the prediction 
that this will be the character of their 
reports to the end of the chapter. 

It should be distinctly understood that 
this is not a ‘‘Committee on Legislation,” 
but that the necessity for having it at all 
is due to the fact that we have in this 
land a wholesale distributer of proprie- 
tary medicines who insists upon expending 
his surplus energy and surplus cash in an 
attempt to prove that all the rest of us 
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ABOUT 
ZINC WHITE 


“T honestly believe a combination of one-third each of leau, 
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“zinc and barytes will make a be'ter and more satisfactory paint 


‘‘all around than pure lead.” 
MR. BENJAMIN MOORE, 


11th Annual Convention (New York), 


National Paint, Oil and Varnish Association. 


Here is unsolicited and unexpected 
endorsement of the truth of our 
propaganda. 

You can’t make lead stick without 
zinc in admixture. 

And your paint will not remain white 


and brilliant or be sanitary and safe 
unless zinc be the base and binder. 





FREE: THE NEW JERSEY ZINC COMPANY 


a ail hlet ‘ 
Our Practical Pamphle 52 Wall Street, 


“THE PAINT QUESTION.” New York 
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have a misconception of the legal rights 
which the manufacturer has with regard 
to insuring some protection to his whole- 
sale agents. It would appear, from the 
opinions rendered by the various judges 
in the course of the litigation, so far as 
it has gone, that they also, with gratify- 
ing unanimity, appear to be wrong, from 
the standpoint of the parties back of this 
litigation. 

In the matter of the bill in equity filed 
against J. C. Bliel and others by the John 
D. Park & Sons Co. at the time of the 
meeting of the N. W. D. A, in Philadel- 
phia in October, 1896, the defendants filed 
a general and several answer to the Dill 
on Nov. W of the same year. About a 
year later, on Oct. 2, 1897, the plaintiffs 
asked leave of the court to file an 
amended and supplemental bill, to which 
our counsel offered no opposition, Leave 
was granted by the court, and the same 
day the plaintiffs filed their amended and 
supplemental bill, which corrected some 
of the defects pointed out by us in our 
answer to the first bill, and was, as usual, 
very voluminous, consisting of 307 pages. 
In the opiniom of our counsel, a consider- 
able portion of this bill was irrelevant 
and might, perhaps, have been demurred 
to, as was done in the New York suit; 
but as we had a satisfactory answer to 
all of the allegations, we concluded that 
the issue might as well be met at once, 
instead of being delayed by introducing 
a demurrer. This answer was filed on 
May 21, 1898, and nothing further has been 
done since. The next step should properly 
be a trial, either before a court, or before 
a master appointed by the court at the 
request of the litigants. Such trial would 
be similar to a jury trial without the jury, 
and the plaintiffs would be required to 
prove the allegations of their bill. 

On May 7, 1897, Cora D. Goode, the 
Francis Medicine Co., William T. Wal- 
lace, Nannie M. Boney, doing business as 
the Metropolitan Medicine Co.; Ashton M,. 
Boney, August F. Goetze and John Dar- 
ragh, Jr., filed bills in equity in Phila- 
delphia Court of Common Pleas No. 2, 
March Term, 1897, against the Chairman 
of this Committce, individually and as 
Chairman of the Committee on Proprie- 
tary Goods of the N. W. D. A., alleging 
that he was a party to a conspiracy to 
injure their respective businesses, that he 
had succeeded in inflicting great damage, 
and praying an injunction restraining him 
from issuing circulars containing the 
names of the plaintiffs, and generally 
from doing various acts which they al- 
leged to be injurious to their rights. On 
July 1, 1897, we filled answers to these seven 
bills in equity, similar in general form to 
the answers filed by us in the suit of 
Park vs. N. W. D. A. On Oct. 20, 1897, the 
plaintiffs filed certain interrogatories, in 
which it was sought to secure information 
in support of the allegations of their bill. 
On Dec. 3 we refused to answer these in- 
terrogatories, and on Dec. 6 the plaintiffs 
obtained a rule for an attachment against 
the defendant for his refusal to answer 
the interrogatories. This rule was argued 
on Dec. 10, before Judges Sultzberger and 
Wiltbank in Common Pleas Court No, 2, 
and after an argument lasting the greater 
part of the day, in which the plaintiffs 
were represented by Messrs. Read & 
Pettitt, of Philadelphia, and a gentleman 
representing General Swagne's office in 
New York, the Court refused the attach- 
ment and affirmed the defendant's right to 
refuse to answer the interrogatories that 
had been filed in these cases. No further 
action has been taken in these seven suits, 
and probably none will be taken in view 
of the failure of the plaintiffs to secure 
from the defendant the necessary evi- 
dence to support the allegations of their 
bill. 

In the matter of the suits pending in 
New York, the John D. Park & Sons Co. 
served two complaints, one in equity, 
which covered 297 printed pages, and one 
at law in two volumes, which covered 323 
pages. Motion was made by our counsel 
to strike out large masses of these plead- 
ings as irrelevant and immaterial and un- 
necessary, which motion Judge Pryor 
started in exactly the form that we 
asked for it. Upon appeal, the Appellate 
Division, im a very careful opinion, held 
that there was a difference between the 
latitude which the plaintiffs ought to have 
in the equity suit and in the suit at law. 
In the equity suit the Court allowed 
enough of the original complaint to stand 
tto make 148 pages and on the suit at law 
very little more was allowed than Judge 
Pryor permitted, but this complaint not 
yet having been printed, we cannot ex- 
actly say what its volume will be. Our 
attorneys there have filed a demurrer, but 
up to this writing no time has been fixed 
for a hearing upon this question. 

The only bill rendered by our attorneys 
for services in the case during the past 
year has been one by the New York law 
firm, which has been paid out of the funds 
in the Treasurer’s hands, and another bill 
is about to be rendered by the Philadel- 
phia firm for services im connection with 
the suits above referred to. 

Your Committee is glad to be able to re- 
port that an almost unanimously favor- 
able response was made to a request to 
the individual members of our organiza- 
tion to pledge themselves for certain 
amounts, to be paid as called for by this 
committee, to defray any legal expenses 
to which we may be subjected, over and 
above the amount which can be met out 
of the regular receipts of the Association. 
It did not seem at the time this was asked 
for, nor does it now, that any assessment 
under these pledges will be necessary; but 
as it is impossible for us to predict how 
many years the plaintiffs will care to pro- 
long this litigation, the Chairman felt that 
it was important that he should have 
these pledges so that he might feel that 
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whatever changes might occur in our or- 


ganization, he had back of him ample 
financial support to carry to any length 
that the plaintiffs may elect the litiga- 


tion which they have forced upon us. Re- 
spectfully submitted 
M. N. Kline, Chairman. 
The meeting then until 
Wednesday morning. 


adjourned 


THIRD SESSION. 
Wednesday Morning, Oct. 

The meeting was called to 
President Weller at 10 o'clock. 
The President: In accordance with the 
resolution passed yesterday afternoon, the 
first order of business this morning was 
to be the presentation of the report of the 
Proprietary Committee, I do not see the 
chairman of that committee in the room 


19, 1898. 


order by 


and do not know whether his report is 
ready or not. 
There are some little items of business 


that we can take up in the meantime. I 
want to call your attention to the fact of 
which most of you are familiar, and that 
is that we have another convention in 
this city to-day—a convention of retailers. 
From what I can learn, this convention 
is composed of a splendid body of men, 
level headed and looking after the inter- 
ests of the business in which they are en- 
gaged and endeavoring in every possible 
way to further their interests. It is 
deemed advisable under the circum- 
stances, as these gentlemen are our con- 
stituents and are strongly interested with 
us in the proprietary business and in the 
wholesale drug business, that we should 
send a committee from this body to meet 
with the retailers this morning and ex- 
tend to them the courtesies of this As- 
sociation, invite them to meet with us 
whenever opportunity offers and extend 
to them the privilege of the floor at any 
time. We would be glad indeed to have 
a delegation from the retailers, or have 
them come in a body. 

Mr. Talbot: I would like to inquire 
whether they did not adjourn last night. 

The President: I was talking with sev- 
eral of their members and they told me 
that they would meet this morning. 

Mr. M. M. Kline: I move that such a 
committee be appointed. (Carried.) 

Mr. M. Cary Peter and Mr. E. C. Frisbie 
were appointed on the committee to ex- 


tend the invitation to the Retailers’ As- 
sociation, 
The President: It would be advisable 


for the committee to proceed to the meet- 
ing of the retailers as soon as possible. Of 
course we do not want to take up the pro- 
prietary report during Mr. Frisbee’s ab- 
sence, sO we will take up other business 
until he returns, 

Mr. Eliel: Are the reports of committees 
in order? 

The President: 
will be the 
Eliel, 

Mr. Eliel: 
the report 
Green, 
be used 
Brooks, the 
not being 
read it. 

Mr. Eliel then read the following report: 
Report of Committee on Paris Green, 


Mr. President and Gentlemen: At the 
last annual meeting of this Association, 
your committee was instructed to en- 
deavor to have paris green placed on the 
rebate plan for the season of 1898, 

Following these instructions, your chair- 
man had a conference with the represen- 
tative of the associated manufacturers of 
— green in the month of December 
ast. 

At this conference he was told that the 
paris green manufacturers were desirous 
of working in harmony with our associa- 
tion, and requested our committee to have 
prepared a schedule of rebates, ete., which 
would be satisfactory to us, 

Under date of January 28th, therefore, 
your chairman wrote, in answer to this 
request, the following letter to Mr. M. D. 
Eger, of A. B. Ansbacher & Co.: 

“‘When I saw you in New York the lat- 
ter part of last year you requested me 
to forward any suggestions which I might 
have to make with reference to a paris 
green schedule, in case your people suc- 
ceeded in getting together. 


“I give you below the features which the 
National Wholesale Drug Association 
would like to have incorporated in the pro- 
posed plan, in case it goes into effect. 

“First. The unit shall be five tons or 
more at one shipment. 

“Second. The price of one ton shall be 
ene cent higher. 

“Third. The price of 500 pounds shall be 
two cents higher, 

“Fourth. For less than 500 pounds the 
price shall be three cents over the unit. 

“Fifth. The buyer of any quantity other 
than the smallest, shall pay the price of 
the next smaller, and the difference shall 
be paid to him as a rebate at the end of 
the season, provided he has scrupulously 
adhered to the above schedule in the re- 
sale of all quantities. 

“Any deviation of the seller shall forfeit 
to him all his rebates.” 

Under date of February 5th, this com- 
munication was acknowledged, and under 
date of February 15th, Mr. Eger wrote 
that the associated manufacturers had at 
last harmonized their views, with a view 
of gettting more remunerative prices for 
themselves, and also to enable the dealer 
to make more profit than in the past two 
years. 


He stated also that opposition had been 


The next thing in order 
reports of committees, Mr. 


Mr. Chairman, I have here 
of the Committee on Paris 
to fill in the time. 
chairman of the 
able to be here, 


Mr. A. 8. 
committee, 
asked me to 
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of our Association against giving a rebate 
on quantities of 500 pounds, they claim- 
ing that some farmers would buy as 
much as this quantity, and would then 
get a rebate. 

This was the only feature of our plan as 
submitted under date of January 28th 
that was criticised. Under date of Feb- 
ruary 2ist your chairman wrote that our 
committee would not object to the elim- 
ination entirely of the 500 pound quantity, 
providing the other features of the plan 
were adopted. 

As no further communications on the 
subject were received, your committee of 
course supposed that the plan which was 
submitted by us to the Paris Green Asso- 
ciation at their request, had been adopted, 
and that all of the conditions that we 
named would be incorporated in the 
schedule which would be issued by them 
at the opening of the season. 

When therefore, om April 25th, the Paris 
Green Association, under the title of the 
Commercial Chemical Company of the 
United States, issued their schedule, we 
were completely taken back to find that 
not only had none of the conditions which 
we had agreed to been adopted, but that 
the rebate allowed to the jobber on ten 
tons or over had been reduced to one and 
one half cents per pound, 

As a meeting of the Proprietary Com- 
mittee was to be held in Chicago on April 
26th, at which a large number of our mem- 
bers were expected to be present, your 
chairman concluded to submit the above 
facts to these members, with a view of 


obtaining the judgment of as many as pos- | 


sible as to the best course to pursue. 
After the facts as stated had been sub- 
mitted to this meeting, the following reso- 
lution was adopted, and your 
was instructed to telegraph the resolution 
to the Paris Green Association: 
‘Resolved, That in view of the fact that 
we, the majority of the wholesale drug 
trade, having stood by the Paris Green 
Association, and placed our orders with 
them without any price, with the expec- 
tation that we were to be allowed a rea- 
sonable profit, that we protest against the 
rebate offered by the Paris Green Associa- 
tion, and respectfully insist on their mak- 


ing the rebate three cents instead of one 


and@ one-half cents per pound from six- 
teen cents. 

“Resolved further, That if 
done, we pledge ourselves in 
not to purchase green from any 
of the present Association.” 

In answer to this telegram, the Com- 
mercial Chemical Company of the United 
States under date of April 29th, wrote as 
follows: 

“Your telegram addressed to Mr. M, D. 
Eger has been referred to the Paris green 
manufacturers, and at a meeting held this 
p. m. it was their opinion, that in view of 
the fact that elements entered into the 
determination of the net selling price of 


this is 
the future 
member 


Paris greem which you are not in a posi- | 


tion to appreciate, they were the best 
judges of what the net price could con- 


sistently be made, taking into account the | 
heavy expense which they have to incur | 


competition, and other 
They do not, there- 
make any 


to minimize the 
vital considerations. 
fore, feel that they can 
cession im the net price. 


“If your association desires a larger re- | 
bate, they are willing to issue a new price | 
list, making the long price to accord with | 


the additional rebate your association ask 
for. 

“In other words, should you desire three 
cents rebate, the long price to be 17% 
cents, or if 24% cents rebate 17 cents. 

“Kindly advise whether this will meet 
the views of your association,” 

Upon receipt of this letter, your chair- 
man, feeling that nothing could be ac- 
complished by correspondence, proceeded 
at once to New York, where he was ac- 
companied by Mr. W. J. Walker. 

After a conference of several days with 
the Commercial Chemical Company of the 
United States, they finally agreed to allow 
our members an additional rebate of on 
cent per pound on all green purchased in 
1898, and to place the article on an abso- 
lute rebate plan as outlined in our origi- 
nal lette to them. Green was also ad- 
vanced one cent per pound, 

Your committee submits the above with- 
out comments, feeling that the facts will 
speak for themselves. 

The judgment of our Association as to 
the feasibility of placing the article upon 
the rebate plam was confirmed by the fact 
that during the entire season your com- 
mittee did not receive a single complaint 
of any infraction of the schedule of May 
6th, as finally adopted. 

We therefore recommend that the in- 
coming committee endeavor to have Paris 
green placed upon the rebate plan for 
1899, but that they insist upon some defin- 
ite assurances at a date not later than 
January, from the members of the Paris 
Green Association; that with this in view 
your committee be instructed to have a 
conference with the Paris Green manufac- 
turers as early as possible after the turn 
of the year. All of which is respectfully 
submitted, 

Alanson S. Brooks, Chairman. 


Now, Mr. Chairman, I am encroaching 
on the time that belongs to Mr. Faxon. 
I did not realize that this was quite so 
long, and I desire to say that while this 
is not of much importance to some of the 
members, it is of very much importance 
to others, of whom I am one, and I de- 
sire at some other time to bring up this 
matter for discussion. I will not, how- 
ever, take the time of this meeting to do 
so. 

The President: The Committee on Paris 
Green has submitted a very worthy re- 
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port, If there is no objection, it will be 
referred to the Board of Control. I want 
to change that committee, and will make 
Mr. M. C. Peter chairman and will add 
Mr. Torbett to the committee. Before pro- 
ceeding to the consideration of the re- 
ports we will have the report of the last 
meeting read by the assistant secretary. 

The President: I want to make an an- 
nouncement in regard to that Omaha trip, 
Several parties spoke to me this morning, 
and I want to say to all of you that want 
to go to Omaha that if you will just hand 
your names to the secretary or the three 
gentlemen mentioned it will be arranged 
without any trouble. If there are one 
hundred or more, we will have a special 
train Saturday night, after the theatre, 
and if there is not enough for a special 
train, we will go on the regular train 
earlier im the evening. 

Ic has been suggested that we wait a 
few moments for the Proprietary Associa- 
tion who have adjourned for the purpose 
of coming in and hearing this report. 
There are some communications. 

Mr. M, C. Peter: It seems that the pro- 
prietors are coming in to hear the report 
I am sat- 
isfied that we all desire to act along the 
same line, and from what I have seen of 
the report—I have had the pleasure of 
having it read to me—the report is ad- 
mirably prepared; and it seems to me that 
we would be less likely to be misunder- 
stood, if all three of the branches of our 
business could come together and listen 
to that report, be advised of the same 
facts in the same way, there would more 
good result from the report of your com- 
mittee than in any other way. Mr. Faxon 
is known everywhere, and it seems to me 
that an invitation from him would have 
greater weight than from anyone else and 
I would respectfully request that you add 
the committee and make 
him chairman to extend the invitation to 
the retailers, 

Mr. Kline: I want to support that prop- 
osition, because he is conversant with 
every point, and | sincerely hope that the 
suggestion made by Mr. Peter may be 
adopted, It is the report of greatest in- 
terest, and it is proper to have the three 
organizations represented. I should cer- 
tainly think it would be an admirable 


| plan, 


Mr. Eliel—I indorse that for the particu- 
lar reason that I know in my own work 
with the retailers, in undertaking to tell 
them of the labors of this association and 
of the work that it has done, we come 
across the fact that there is in their m.nds 
a misunderstanding as to the work of 
these meetings, and if they could be wich 
us and hear the discussions, | am very 
sure they would go home with a better 
idea of what it is, 

The President—l made this change in 
the committee not with the idea of re- 
moving Mr. kaxon, for he will remain on 
the committee, but of adding to it. The 
report has been made a special item of 
business. Of course, | can see the neces- 
sity of having the retailers here. I met 
a number of them last night, and told 
them | would be glad to have as many of 
them here as possible, and they stated 


pag they were going to hold a very important 


meeting this morning, and for that rea- 
son it is not likely that nearly all of them 
can come. However, 1 will change Mr. 
Munetti to the committee, and in the 
mean time we will take up some of the 
other reports and hold the report of the 
Proprietary Committee in abeyance, while 
we hear the other reports. I would like 
to have the committee see the retailers 
as 300Nn as possible. 

Mr. J. E. Davis, Detroit—Mr. President: 
The Committee on Time and Piace met 
this morning and adjourned until im- 
mediately after this meeting, and 1 wish 
to notify all the members here that if 
they have any requests to make, and 
want the meeting to go to their city, they 
will please submit the same to some mem- 
ber of the committee during the meeting; 
otherwise the committee will use its best 
judgment. 

The President—There is an announce- 
ment the secretary wishes to make. 

The Secretary—I am requested to say 
that members of the Proprietary Associa- 
tion who have reports to present are re- 
quested to hand them in at once to the 
meeting now being held in Room 8. 

I also have a communication from the 
Pacific Coast Borax Company, as follows: 
Chicago, Lll., Oct, 17, 1898. 
Weller, President National 
Druggists’ Association, St. 


a. Cc 
Wholesale 
Louis, Mo, 
Dear Sir: We expect to be represented 

through the writer at the St. Louis con- 
vention, but it will be impossible for him 
to get to St. Louis before Thursday or 
Friday. In the meantime we would like 
to call your attention to a couple of mat- 
ters which are of mutual interest to our- 
selves and the wholesale druggists, which 
cam be brought in at the proper point in 
your discussion, 

Revenue Stamps on Borax.—Under a 
special ruling by Internal Revenue Com- 
mission Scott, we were compelled to put 
revenue stamps on all package borax 
which went out where medicinal uses of 
borax were stated on the label. We took 
the stand that borax was in no sense a 
proprietary preparation, but simply a 
standard drug put up in convenient pack- 
ages, But our position was overruled by 
the Commissioner. This practically 
amounts to a discrimination against borax 
when sold through the retail druggists as 
against borax sold through the retail gro- 
cers, for the grocers, as a rule, omit the 
‘“‘Medicinal Uses’’ from their label and 
thus save the additional expense, whereas 
the druggists naturally prefer to have 
these uses on the package, Under ‘‘Medi- 
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City and Out-of-Town Accounts Solicited 


A SWEEPING INJUNCTION, 


We call your special attention to the following decision of the U.S. District Court of Illinois, restraining 
Messrs. Graham Bros. & Co., of Chicago, from making any use whatsoever of the word “Cashmere” in con- 


nection with Toilet Soaps: 

This Court has issued a perpetual injunction against GRAHAM 
BROS. & CO. of Chicago, restraining them from making any use 
whatsoever of the word “CASHMERE?” either alone or in combina- 
tion with other words, in connection with the manufacture or sale 
of Toilet Soap of their manufacture 


We take this opportunity of emphasizing the fact that we shall continue to protect the use of all our Trade 
Marks and Trade Names, and will take whatever action may be necessary to bring the offenders to justice. 
We beg to remind you of our new and attractive styles VIORIS EXTRACT, VIORIS TOILET POWDER, 


VIORIS SACHET POWDER and our POPULAR SIZE EXTRACTS. 
A large and permanent sale can easily be secured for the following goods by means of these 


LIBERAL OFFERS. 


VIORIS SOAP, - - - Two dozen small size with one dozen large size. 
VIORIS EXTRACT, - - 7 - gamee"* “ - bottles. 


SHAVING STICK, - - One dozen small “ “ $ large size. 
And also One Colossal Advertising Tin with 1% dozen large size. 
ANTISEPTIC DENTAL POWDER, Two doz. sample size with two doz. No. | size. 

4é “é “cc “ gross cé “ec é“ one gross ‘“ ‘““ 


s “ doz. “cc sc oc “c doz. No. 2 és 


COLGATE & CO., Perfumers, new york. 
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cinal Uses” are included the statement of 
its use for bruises, rough face or chapped 
hands, gargle, etc. In regard to our prices 
on package borax, we have practically 
made no difference except on our largest 
package, absorbing the additional expense 
ourselves of the revenue stamps. 


Adulteration of Borax.—We have come 
across considerable adulteration of borax 
in the last year, principally in the package 
form, when sold in the cheaper depart- 
ment stores. We found in St, Louis the 
pound package selling for five cents per 
pound when the carload price of borax 
was two cents per pound higher. An 
analysis showed that these goods con- 
tained about 65 per cent. bi-carb. soda, 
and yet the goods were sold freely as 
pure borax and recommended for medi- 
cinal use. We found that the laws of the 
State of Missouri made it impossible for 
us to bring any effective prosecution 
against the department store handling 
this particular borax. In this particular 
case we were able to prevent the further 
sale of these goods on account of the 
name under which they were putting it up 
being an imitation of our own. This name 
was “the Pacific Brokerage Company,” 
and we traced the goods to Kansas City, 
where they were put up by the West Mis- 
souri Manufacturing Company. Under 
threat of injunction proceedings, the use 
of the name of Pacific Brokerage Com- 
pany was promptly stopped. We found 
that several retail druggists had bought 
these package goods in Kansas City on 
the supposition that they were perfectly 
pure. Another concern in Omaha has also 
done considerable business in adulterated 
borax under the name of the Santa Clara 
Manufacturing Company, selling princi- 
pally to the grocery trade in the package 
form at a price far below the figure at 
which a pure article can be sold. In sev- 
eral of the States satisfactory laws are 
in effect which make it possible to proceed 
against the firms selling these adulterated 
goods. We trust your association will use 
its influence in having similar laws passed 
in such States as Missouri, where we have 
been informed it is impossible to make a 
prosecution hold against a party selling 
adulterated drugs. Yours very truly, 

Pacific Coast Borax Company, 
8. T. Mather Chicago Manager. 


Mr. M. N. Kline, Philadelphia—Mr. 
Chairman: I move that the first part of 
that be referred to the Committee on 
Legislation, and the latter part to the 
Committee on Adulterations, 

The President—It seems to me that it 
would be a good idea to refer it to the 
Board of Control, and let them bring in 
a report. 

Mr. M. N. Kline—I so amend my motion, 

Carried, 

The President—The Committee on Mem- 
bership reported last evening, and the 
names were posted, and in order that 
these gentlemen may have the privilege 
of the floor, we will act on it at once. 


Report of Membership Committee. 


Mr. James McCord, Lacrosse, Wis.—Mr. 
President and Gentlemen: Your Commit- 
tee on Membership would respectfully re- 
port that it has received the following 
applications for membership, and _ sub- 
mits the list for your consideration: 


For Active Membership—Barker, Wheel- 
er & Co., wholesale druggists, Peoria, 
Ill.; Julius Baldauf, wholesale druggist, 
Henderson, Ky—he is a retailer, and, in 
the opinion of the chairman, that name 
should be stricken from the list; E. lL. 
Washburn & Co., jobbing druggists, New 
Haven, Ct. 

I would also state, im connection with 
the report, that the name of the E. L. 
Washburn Company, of Hartford, Ct., 
was before this meeting one year ago. 
There was objection at that time, on the 
ground that this firm was a retail firm. 
The application comes up this year from 
another source, and if you desire to know, 
I will give the names of the parties who 
recommend them, but I think last year, 
if I remember correctly, Mr, Frisbie ob- 
jected. I think that this year his firm 
recommends them. Personally, the chair- 
man knows nothing about it. 


Albany Chemical Company, 
turing chemists, Albany, N. Y. 


For Associate Membership — Pasteur 
Vaccine Company, Chicago; Obear Nestor 
Glass Company, St. Louis; Continental 
Varnish Company, Kansas City; Sterling 
Remedy Company, Indiana Mineral 
Springs, Ind.; ‘Flanigan-Blanchet Com- 
pany, importers and manufacturers of es- 
sential oils, 1988 West Broadway, New 
1eark city; Pacific Coast Borax Company, 
Mr. 8. T. Mather, manager, Chicago; Wm, 
J. Matheson & Co., Limited, New York; 
Peruna Drug Manufacturing Company, 
Columbus. In addition to the above, the 
name of the Donnell Manufacturing Com- 
pany has been handed in. Their applica- 
tion is on the active membership blank. 
Whether they are entitled to an applica- 
tion in that membership, I do not know. 
From the card accompanying the applica- 
tion it appears that their business is that 
of special groceries and sundries. That 
name has not been posted. 


Mr. Frisbie—There must be some mis- 
take about the Washburn Company. I 
certainly did not recommend them. I 
move you that that name be referred back 
to the committee. 

The President—I think the best way 
would be to refer the three names men- 
tioned back to the committee. 

Mr. Myers—lI offer such a motion. 

The President—It has beem moved and 
seconded that the names presented by the 
chairman of the Membership Committee, 
with the exception of the three men- 
tioned, be elected to membership in thig 
association. Ts it your wish that the sec. 


manufac- 


retary cast the ballot for the association? 

Carried. 

The President—I understand that the 
proprietors are going to remain in session 
until this special committee returns, and 
then we will have a joint session. We 
are now ready to hear any reports that 
the chairmen may have ready. 1. will 
now call on the Commttiee on Fire Insur- 
ance, 

Mr. D. Myers, Cleveland—I have not 
had time, or have been negligent, and 
have failed to call together my commit- 
tee, so I will have to take the responsi- 
bility for this report. 


Report of Committee on Fire Insur- 
ance, 


mr, President and Gentlemen: Is it pos- 
sible to thrash this old straw over again 

and winnow out a compensating measure 
of grain? With trifling hope your com- 
mittee laid hands on the flails once more. 
Roughly speaking, this is an old chronic 
subject, and, like an old chronic case, has 
been suffered to continue because not in- 
telligently diagnosed from the standpoint 
of the insured. For years we have swal- 
lowed the plausible talk of the insurer. 
A physician may be ever so well versed 
in the science of the action of a drug on 
disease; he may possess full knowledge as 
to specifics, and yet utterly fail in his 
remedies because of incorrect, unintelli- 
gent, unscientific diagnosis. If in connec- 
tion with fire insurance unreasonable 
burdens have been placed upon the shoul- 
ders of merchants and manufacturers, it 
is necessary first to truthfully and scien- 
tifically diagnose the case, locate the 
origin or cause of the burden, before 
proper specifics for relief can be applied. 

In the securing of fire insurance policies 
three bodies are called into action—first, 
the insured; second, the insurer; third, 
the vast army of agents called the Board 
of Underwriters. A triangular position, 
Hence, let us take the figure of a triangle 
as a diagram to correctly show the three 
corners occupied by the three bodies enu- 
merated, and to enable us to so correctly 
diagnose the case that even a blind man 
can see if he has ears. The Insured, 
with its billions of property, occupies cor- 
ner one on the triangle; the Insurer, with 
millions of available securities, corner No. 
2; corner No. 3 is very much occupied by 
a vast army of insurance agents, called 
“The Board of Underwriters,’’ who do not 
risk a single dollar in the great responsi- 
bilities, and yet absorb the vast sum of 
40 per cent. of the total paid by the in- 
sured. Toll gate would be a mild name 
for this last corner. Its chief stock in 
trade is its grip on the insured and the in- 
surance companies. But the latter are its 
willing tool, and will so continue as long 
as the toll gate co-operates in “holding 
up” the insured. 

The insured and the 
pensable to each other. 

property called into existence insurance 
companies. The latter is the creature of 
the former, and dependent upon it for ex- 
istence. The natural relation of insur- 
ance companies to property is that of 
servant, not dictator, aiding and abetting 
extortion. There should be no gulf or 
barrier between them. As before stated, 
they are indispensable to each other, The 
very closest mutual and reciprocal rela- 
tions should exist between the insured 
and the insurance companies. No stone 
should be left unturned to bring these 
bodies into closest and fullest harmonious 
relation with the least possible necessary 
expense. Persistent and unceasing effort 
should be made by both to remove every 
obstacle to accomplish such result. They 
should sit together in harmony at tne 
same table. They should no longer be 
kept apart by the army of agents called 
“The Board of Underwriters,’’ who are, in 
fact, only the waiters at the table. They 
should be paid according to their deserts 
instead of arbitrarily appropriating 40 per 
cent. of the gross receipts. Their chief 
concern in the business between insured 
and insurer is taking the toll and main- 
taining and fortifying their toll gate. 

If an obsolete and unnecessary toll gate 
exists between and prevent the coming to- 
gether of the two indispensable bodies, 
then it is clearly the duty of the insured 
and the insurance companies to join 
hands, rise up and smash the toll gate. 
This is the toll gate that maintains the 
unnatural gulf between the insured and 
the insurance companies. It forces the 
insured to journey over two sides of the 
triangle, through their toll gate, in order 
to reach the insurance companies, and 
out of every $100 paid by the insured not 
less than $40 is clipped off for toll, and not 
over $60 finally reaches the treasury cf 
the company with which to pay losses, 
expenses and dividends. 

Strange to say, and it is a surprising 
fact, that insurance companies seem pow- 
erless to transact business direct with the 
insured without permitting their business 
to pass through this same toll gate and 
submitting to its terms and dictations. 
This toll gate for years has so walled 
itself in as to seem impregnable. By 
united action of the boards of the various 
cities, the halls of legislation have been 
silently entered, controlled and moved to 
pass laws favorable to the existence of 
boards and calculated to draw money 
from the pockets of the insured and in- 
crease the revenue of the toll gate. All 
the power of political, social, church, 
club, family, trade and other influences 
have been invoke@ to strengthen their 
grip on the insured. 

The fire insurance business of this great 
country is owned, body and soul, not by 
the insurance companies, but by the mid. 
dle men, who own the toll gate, who are 
established in various cities and towns, 
and who are unalterably opposed to 


insurer are indis- 
The existence of 
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! progressive and economic ideas tending 
| to reduce the cost of insurance and lower 

the sum total of premiums simply because 

it would mean largely reducing their 
| revenue, the amount of the toll collected 
by the toll gate, Verily, the servants 
have become the masters, and the mas- 
ters the servants, 

Looking backward but a few years, the 
only commercial route to California was 
around the Horn. *To-day we have di- 
rect overland lines, a saving of incalcula- 
ble time and money. 

Looking forward, it will be but a few 
years when the old toll gate fire insur- 
ance route over two sides of a triangle, 
will be abandoned for a direct line from 
the insured to the insurer, passing over 
only one side of the triangle. The board 
will inform you the suggested route is 
impassable; that it is filled with yellow 
fever marshes, barbed wire fences and 
Spanish bullets. 

In an early day insurance was a species 
of gambling, but now it is rapidly becom- 
ing a science. In London, in a hall 6ppo- 
site the Bank of England, may be wit- 
nessed daily the most active, earnest 
business scene in that great city—numer- 
ous brokers moving about placing insur- 
millions of dollars di- 


ance aggregating 
rect with the Lloyds’ insurance com- 


panies for a small brokerage. There is 
no 40 per cent. toll gate between. 
Various factors have tended to greatly 
reduce loss by fire during the past five 
years. The total losses by fire in the 
United States and Canada were as fol- 
lows: 
iiweaenseheneeke se cne $156,445,875 
LD ar Guehvapeess’ Jabswhos une cenein 128,246,400 
The following comparative table shows 
the losses by months for the years 1895, 
1896 and 1897: 



























































1895. 1896. 1897, 
January.. ...$11,895,600 $11,040,000 $12,049,700 
February .... 12,360,200 9,730,160 8,676,750 
March... .... 14,289,300 14,839,600 10,502,950 
April. . ...... 11,018,150 12,010,000 10,833,000 
May... ...-. 7,761,350 10,618,000 10,193,600 
June. . ....-- 9,223,000 5,721,200 5,684,450 
July. . . ..... 9,085,000 9,033,250 6,626,300 
AUGUR .cssces 9,929,000 8,895,250 6,454,950 
September ... 10,7¢6,:0) 8,200,660 9,392,000 
October ...... 13,411,500 —- 8,993,000 =: 11,387,300 
November ... 10,131,500 5,211,800 ~——- 7,189,800 
December ... 10,018,800 11,362,000 11,328,650 





$129,839,700 $115,654,900 $110,319, 650 

The difference between 1893 and 1897 is 
$46,126,225, a vast saving to the wealth of 
this country and the coffers of insurance 
companies. 

We cannot too strongly urge the equip- 
ping of risks with automatic sprinklers. 
We must persist in thus urging you, not 
by reason or arguments presented by the 
sprinkler companies, but because of sta- 
tistics obtained from insurance companies, 
We again direct your notice to table No, 5 
in our last year’s report, showing losses to 
each $1,000 of insurance 6 7-10 cents by 


eight companies doing only _ selected 
sprinkled risks. 
We find that fifty-one drug establish- 


ments are equipped with automatic fire 
extinguishers. In fourteen of these seven- 
teen fires have occurred. In ten the loss 
was so trifling no claim upon the insur- 
ance companies was made. In five there 
was an aggregate loss of $6,331. In two 
there was a fire in an adjoining property, 
but the action of the sprinklers kept the 
fire from extending. A complete list of 
the names of the firms involved in this 
latter statement is in the hands of your 
committee. 

The following report is also deserving 
of much weight: 

The New York Board of Fire Under- 
writers. Bureau of Surveys. 

“During the year 1897 there were thirty 
fires in this district in premises protected 
by sprinklers. 

“In thirteen of these the working of the 
sprinklers was so successful that no claim 
was made on the underwriters, 

“In eleven cases the loss did not exceed 
$1,000 in any case. 

“In three of said fires the loss in each 
was between $1,000 to $3,000. 

“In two of said fires the loss was less 
tham $15,000 each. 

“And in one case a portion of the prem- 
ises collapsed from overweight and the 
ruins took fire, but the sprinkler equip- 
ment in the portion that did not fall dia 
good work in checking the fire. 

“So while automatic sprinklers, properly 
located and kept in efficient working 
order, have done and will do good work, 
the other extinguishing and protection ap. 
paratus, such as fire pails, hose, extin- 
guishers and automatic fire alarms, etc., 
should not be neglected, and we therefore 
urge that all such be frequently inspected 
and kept im full working order.”’ 

“Signed, William A. Anderson, 

“Superintendent.”’ 

Co-Insurance.—Beware of a “‘percentage 
co-insurance clause’ in policies. “It is a 
snare and a delusion."’ It is “‘loaded.’’ It 
is a cunning, slick scheme, devised by the 
combine to enable them legally to evade a 
large share of liability and throw it upon 
the shoulders of the insured. Some years 
ago the edict went from the Mephisto- 
philes of the insurance combine to insert a 
“percentage co-insurance clause’”’ in poli- 
cies.”’ Like an army of ants the agents 
swarmed forth, and it was done. The pill 
was sugar-coated, highly colored to please 
the eye, and as administered by the suave, 
mellifluous-voiced agent it was cheerfully, 
innocently and unsuspectingly swallowed. 
But let us illustrate the practical working 
of this apparently innocent co-insurance 
pill: Suppose your stock to be worth $100,- 
000. You are persuaded to take out in- 
surance policies for $80,000 and carry $20,- 
000, or 20 per cent. of the risk yourself. A 






















rise in values and enlarged business has 
largely increased the value of your stock. 
A fire occurs. You have a total loss. You 
console yourself on beholding the ashes 
that you have good insurance for $80,000 
net, but after the adjusters are through 
with you you will receive $80,000 nit, but 
only $52,332, and the courts in Ohio so de- 
cided. In the case referred to the ‘‘Per- 
centage co-insurance clause’ reaf as fol- 
lows: 

“If at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall be less than 80 per cent. 
of the actual cash value thereof, this com- 
pany shall, in case of loss or damage, be 
liable for only such portion of such loss 
or damage as the amount insured by this 
policy shall bear to the said 80 per cent. 
of the actual cash value of such prop- 
erty.”’ 

It looks very ,innocent, but it means 
‘“‘Walk into my parlor, said the spider to 
the fly.’”’ 

Two years ago the State of Ohio passed 
a bill prohibiting co-insurance, We do 
not take that pill in Ohio any more. 

Last winter the Ohio Legislature passed 
an Anti-Trust bill, prohibiting two or 
more agents from combining and making 
rates, or in any way interfering with 
others to prevent free competition among 
fire insurance companies. Penalty, both 
fine and imprisonment. Under this act 
the Attorney-General of Ohio prosecuted 
the insurance combine or trust. As a re- 
sult the trust was smashed, and was given 
until Oct, 25 to dissolve. At the present 
time the trust is busily engaged racking 
its brain, doing mentally ground and lofty 
tumbling, to devise some new way to get 
around the laws of Ohio. It has been 
Stated that the new combine will be 
known as a baseball club. During the 
prosecution some interesting disclosures 
were made, giving the public a view be- 
hind the scenes, We will enumerate a 
few: 

First—Arbitrary and extortionary rates 
had been taking annually $1,000,000 from 
the pockets of the insured in Ohio, all of 
which would have been saved to the 
policy holders but for the existence of the 
combine, the toll gate. 

Second—The net earnings of the various 
companies déing business in Ohio in 1896 
was 29 2-10 per cent.; in 1897, 31 1-10 per 
cent. This notwithstanding the 40 per 
cent. toll gate and salaries as high as $25,- 
000 for president. Some companies are 
making a net profit of even more than the 
40 per cent. For example: “‘The Fire As- 
sociation of Philadelphia, organized in 
1817, with a capital of $500,000, has paid and 
distributed to its stockholders every year 
since 1887 $200,000 annually, or 40 per cent, 
net, and has also increased its reserve 
fund $1,000,000,"’ 

Third—The combine, in order to crush 
independent outside companies, wrote pol- 
icies below living rates. 

Fourth—That the combine maintained a 
paid lobby to strengthen their position to 
prevent legislation calculated to protect 
the insured and at all times looking for 
the chance to increase the revenue of the 
toll gate. 

Fifth—That high class risks without 
moral hazard were not given a rate ac- 
cording to their deserts, but were dumped 
im the same hopper with bad risks. There 
is no such thing as a combine in foreign 
c@intries. It is the invention of a slick 
Yankee schemer and has cost business 
men millions of dollars. But in aiding and 
abetting this iniquity, foreign insurance 
companies are the chief sinners. They are 
the head and front of the combine to-day. 

It is interesting to note that Germany is 
the only country which has compulsory 
national insurance om a very comprehen- 
sive scale. The first bill was passed in 
1883, providing for the compulsory insur- 
ance of workingmen against sickness. In 
188% a further act was passed providing 
compulsory insurance against accident, In 
1889 a third bill became a law, under which 
the working class will, on disablement by 
reason of illness or accident, or attaining 
old age, recover a pension. 

In conclusion, your committee recom- 
mends the passage of a bill in all States 
similar to the Ohio law, prohibiting so- 
ealled co-insurance, and prohibiting two 
or more agents from combining and fixing 
rates, or in any way interfering with 
others to prevent free competition among 
fire insurance companies. 

That the incoming committee publish a 
pamphlet giving causes of fires in drug 
stocks, and how a drug stock should be 
equipped to guard against and put out 
fires. 

In this age of small profits in all busi- 
ness transactions we emphatically disap- 
prove of the fire insurance combine, which 
forces from the pockets of the insured 40 
per cent. of the premiums paid for the 
support of an unnecessary army of agents 
who assume no responsibility, but own 
and operate an absolete and unnecessary 
toll gate. And that we pledge our sup- 
port to such independent companies as 
will aid us in securing relief from this gi- 
gantic insurance octopus, 

Daniel Myers, Chairman. 

The President—As usual, we have a 
splendid report on fire insurance. If there 
is no objection, it will be referred to the 
Board of Control, which is the usual 
course, 

Our worthy secretary failed to cast the 
vote of the association for the associate 
members, He will now do so. 

The Secretary—I hereby cast the vote 
of the association for the names men- 
tioned in the report. 

The President—I hold in my hand the 
printed report of thc “wnmittee on Drug 








































































































































Market. I have not read it, but it seems 
to be vey complete, and the chairman of 
the Board of mtrol stated it is a splen. 
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THE SOLVAY PROCESS CO. 
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Shipments in carload lots as desired. 


Orders promptly filled from stock. 
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did report. It has been referred to him 
and he has had it printed. We will dis- 
pense with the reading of it and members 
can secure copies. 


of the Committee on Drug 
Market. 
Mr, President and Gentlemen: 

We present our report this year, and 
beg to say trade has been much more ac- 
tive the past year than for the last four 
years. The hard and trying times, begin- 
ning the Fall of 1893 to the Fall of 1897, 
will never be forgotten by any of us. Now 
that a better feeling is prevailing among 
all the trades there is no reason why the 
drug trade should not have that full share 
of business that the prosperity of our 
great and good country is now showing. 

The fluctuations and changes have been 
greater than usual during the past year, 
no doubt owing to Dingley tariff of 1897 
and the war tariff and tax of 1898; but, 
thanks to our good trade journals, that 
have so well informed us, day to day and 
week to week, we have been well posted. 
No one in our business, with the numer- 
ous articles that enter into same, can do 
a safe and profitable trade unless he reads 
and studies well everything relating to the 
drug trade. 

The importation of certain drugs has 
been very heavy. Quinine and its salts, 
4,372,477 oz., against 2,696,492 oz. previous 
year. Balsam copaiba increased 64,000 
Ibs. in imports, while opium imports for 
fiscal year 1896 to 1897, 1,072,914 lbs., same 
1897 to 1898, only 123,845 lbs., a big decrease, 
949,069 Ibs. The supply of many in- 
digenous drugs was heavy, owing to big 
prices; others, where prices have been so 
very small, are not coming to market. 

We believe the year has passed with no 
failures in our trade, which is certainly 
good cause for thanks. We hope a profit- 
able prosperity is im store for al} of us, 
and this is the good wish of your commit- 
tee, 

Acetanilid.—_Has remained very steady 
during the year, selling September, 1897, at 
30c., and September, 1898, 28c. to 29c. 

Acid, Acetic.—30 per cent., only a slight 
decline, 2%c. to 2%c. in carboy. 

Acid, Benzoic.—Ex-toluol. Has declined 
during the year; 1897, September, 68c., 
gradually declining to 49c.; quoted now, 
September, 1898, at 52c. to 54c. 

Acid, Benzoic, English.—A small de- 
cline during the year. September, 1897, 
64%4c.; now, September, 1898, 6c. to 6%c., as 
to quantity. 

Acid, Boracic.—A slight advance during 
the year 1897, 8l4c. to 9c.; 1898, 914c. to 10c. 
There is very little news in regard to the 
California product, which promised so well 
a few years ago. 

Acid, Carbolic.—The market has been 
very steady. We only report cans and 
bottles. These have ruled 20c. to 28c., ex- 
cept the special trade marks, which have, 
as usual, sold for much higher figures 
38c, to $1.50 per Ib. 


Report 


Acid, Citric.—The low price continued 
for the past year, and only past few 
months has there been any advance; 


quoted in kegs, September, 1897, 3316c.; 
February, 1898, 32%c.; May, 35%c.; June, 
364%4c.; August, 37%4c.; September, 38'4c.; 
now, Oct. 1, 3744c., and outside offered 35c. 
to 36c. per Ib. 

Acid, Pyrogalic.—This has been reduced 
by some makes to $2.15 per lb., but the 
standard makes are higher, $2.90 to $3, as 
to quantity. 

Acid, Oxalic.—So very firm in past years 
7c. in casks; decline in January, 1898, to 
644c. on contracts for the year. 

Acid, Salicylic.—Foreign makes during 
the year on contracts, selling 44c. to 45c.; 
our own American makes selling in quan- 
tity at 40c. There seems to be no falling 
off in the sale of this product. 

Acid, Tartaric.—This is usually a very 
fluctuating article in the drug trade; but, 
for past year, has been very steady, 32c. 
to 32%c. in bbls. 

Alcohol, Grain.—Again in the combine of 
the great Whisky Trust, and, of course, 
higher prices; selling October, 1897, $2.31; 
1898, January, $2.26; gradually advancing 
to $2.35 im May; $2.38 in June, and now, 
end of September, $2.42; and this is all for 
cash in 10 days. 

Alcohol, Wood.—Declined only for a 
short time, 5c., selling September, 1897, at 
75c.; it is again, now, 7éc.; sales are pretty 
large, it being freely used in the arts. 

Ammonia, Carb.—A slight decline during 
the year, Tc. to 7%4c., and 7c. in casks. 

Ammonia, Muriate, Lump.—Very steady, 
84%c. to 94c., as to quantity. 

Ammonia, Muriate.—Pure Medicinal, 
10%c. to 13c., and that in use for mechani- 
can and electrical purposes selling as low 
as 5c. in casks; sales of this are growing 
very large. 

Ammonia, Water.—Has probably gotten 
so low a change may be looked for. Prices 
for 16 degrees, 2c. to 2%4c.; 20 degrees, 3%%4c. 
to 4c., and 26 degrees, 5c. to 6%c., as to 
maker, all in carboys. 

Antifebrin.—In 600 oz. lots, price was 
very steady until August at llc. As it 
now, by ruling of Internal Revenue of- 
ficers, requires a stamp, price was ad- 
vanced to 13c. in August, 1898. 

Arrow Root, Bermuda.—The true ar- 
ticle quoted 42c. to 45c., in kegs; it is get- 
ting very scarce; the regular stock Ber- 
muda, 25c. to 30c., in kegs. St. Vincent's, 
owing to tariff, is selling 7c. to 9c., and 
American, 5%c. to 7c. 

Antipyrin.—How this has declined, to 
the sorrow of some in the trade, but we 
hope for the good of many: selling in 
October, $1.20 oz.; May, 70c. oz; July, 27c. 
oz., and here in August, 1898, a new maker 
offering at 19c. an oz., and in bulk at $2.73 
per lb., and selling good quantities, 
Arsenic, White.—Has been high all the 





year, selling im September, 1897, 5i4c. to 
6c.; now, September, 1898, at 444c. per Ib. 

Arsenic, Red, Saxony.—This has ad- 
vanced very much during the year, price 
October, 1897, 64%c. to 7c.; now, September, 
1898, 8c. to 9%4c. 

Balsam, Copaiba.—As usual, this drug 
moves in many ways, having a big ad- 
vance at the outbreak of our war with 
Spain. We give following: 1897, October, 
37c.; November, 39c.; March, 1898, 34c., ad- 
vancing to 40c. during the month; May, 
42c, to 4ic., going up to S4e. before the 
close of the month; June, declining to 42c.; 
August, 40c., and now, September, 37c. 
The imports from June, 1897, to June 30, 
1898, were 196,571 lbs., an increase of 64,000 
lbs. over previous year. 

Balsam, Canada Fir.—A slight advance 
only during the year; 1897, $1.65 to $1.75 per 
gallon; now, 1898, September, $1.85 to $1.95 
per gallon. 

Balsam, Peru.—Much more fluctuating 
than usual, selling 1897, October $1.90, De- 
cember $2.00; 1898, March $1.85, May $2.15 
to $2.25, June $2.06 to $2.10, September $2.00 
to $2.05. 

Balsam, Tolu.—Low price now ruling; it 
has fluctuated—1897, October 4ic., Novem- 
ber 60c.; 1898, January 40c., February 32c., 
March 30c., April 36c., May 42c. to 60c., 
June 32c, to 35c.; now, in September, 35c. 
to 38c. 

Bark, Cascara Segrada.—The price has 
been very unsteady for new bark, 3c. to 
6%c., and for old bark 8c. to 10c.; sales 
| have been very large. 

Bark, Cinchona.—Caliseya selling all the 
year from l5c. to 22c., as to test. 

Bark, Cinchona.—Red selling 12c. to 18c., 
as to test. The imports for first seven 
months of this year nearly 600,000 Ibs. 
against 400,000 lbs. same time 1897. 

Bark, Cottonroot.—Selling at 3c. in Oc- 
tober, 1897, and the crop being large, now 
selling at 3c. September, 1898; sales are de- 
clining. 

Bark, Elm,.—Prices have been rather high 
all the year, good select in slabs selling 
from 9c. to 12c., ordinary selling 5c. to 7c. 

Bark, Soap.—Has been high all the year, 
selling October, 1897, 8c.; declining 1898, 
January 5ic.; advancing im March 6%c. to 
Te. 

Bark, Prickly Ash.—Has been in demand 
past year, and prices are high, now quoted 
at lic. to 12. 

Bark, Sassafras.—This seems to be al- 
ways fluctuating, selling 1897, September 
5c. to 6c., November 8c.; 1898, March 6c. 
to 8c., September 4%%c. to 7c. 

Bark, White Pine.—Only past few years 
has there been any sale for this; now, 
September, 1898, selling 344c. to 4c., as to 
quantity, 

Berries,Cubebs.—The low price of past 
three years still holds on, selling from ic. 
to 7c., as to quality. 

Berries, Coculus, Indicos.—Selling all the 
year 3\%c. to 4c.; demand is decreasing. 

Berries, Juniper.—Steady during the 
year, selling 2%c. to 2%c. 

Berries, Saw Palmetto.—This new drug 
may go to high figures; they nearly all 
come from Florida, and people, on ac- 
count of the great number of soldiers be- 
ing in the State, have more profitable em- 
ployment and will not gather them. Sell- 
ing in October, 1897, at 6c.; now, Septem- 
ber, 1898, 10c, to 12c, 

Buds, Balm of Gilead.—Very fluctuating; 
selling 1897, October 30c.; 1898, January 
35c., March 40c., May 24c., July 22¢., Sep- 
tember 26c., October 28c. 

Beans, Tonka, Angostura.—Have de- 
clined very much; 1897, October $1.60; 1898, 
March $1.45 to $1.50, July $1.25 to $1.30, Sep- 
tember $1.15 to $1.25 per lb., and Para 
Beans now selling 12c. to lic. per Ib.; 
Surinam 45c. to 50c. 

beans, Vanilla, Mexican.—Have_ de- 
clined; 1897, $10.00 to $13.00 per 1lb.; now, 
1898, selling $7.75 to $13.00 per lb., and cuts 
$7.25 to $7.50. 

Beans, Vanilla, Bourbon.—Are much 
lower, quoted $4.50 to $7.00 per Ilb., as to 
quality. 

Borax, Refined.—Has advanced and is 
now very steady. Prices have been as fol- 
lows: 1897, October 5c, to 54c., November 
6c. to 6%c., December 6%c. to 7c.; 1898, 
March 7c, to 7%c., and this is price now, 
September 30th. 

Bismuth, Sub-Mitre.—This has been very 
steady at $1.10 per Ib. until, suddenly, July 
27, 1898, it was advanced to $1.20; no causé 
given. The syndicate price for metal same 
as last year, 5 shillings. 

Blue Vitrol.—Very little fluctation all the 
year, selling from 3%c. to 4c., as to quan- 
tity. 

Caffeine.—A heavy decline during the 
year, selling, 1897, October $5.00, declined 
April, 1898, to $4.00; Citrated selling $1.10 
per lb, less than pure. 

Camphor.—For many years this has not 
been so steady as the past year, and sales 
have been very large, selling 1897, cases 
38%c.; 1898, January, 36c., March 35c., July 
34c., and le. per Ib. less in barrels. 

Camphor, Japanese.—Has been steady, 
selling oz. cakes, 1897, October 40cc.; now, 
1898, September, 36c, 

Cantharides, Chinese.—Have advanced; 
1897, October, selling 3lc., November 33c.; 
now, 1898, im September, 40c. 

Cantharides, Russian.—Declined during 
the year; price, September, 1897, 50c. to 
55c.; 1898, September 42c. to 47c, 

Chloroform.—Declined, selling 1897, at 
50c. per lb.; reduced, April 20, 1898, to 40c, 
Chloral Hydrate.—Some one got mixed 
up on the tariff on this article, selling Oc- 
tober, 1897, at $1.40 in bulk, reduced, March 


1, 1898, to $0c., and suddenly again ad- 
vanced, August 1, to $1.30. 
Cinchona Sulphate.—H @ been pretty 


even during the year from 80c. to 96c. per 
Ib. 

Cinchonidia Sulphate. — Only slight 
changes since price has been high the de- 


mand is increasing, selling 1897, October 
16c, oz., December 17c.; 1898, March l4c., 
August, léc., September l4c. 

Cocaine Muriate.—Has fluctuated during 
the year. Price, ll-oz. quantity, 1897, Oc- 
tober $2.25 per oz., November $3.00 per 0z., 
December $3.2; January, 1898, $3.50, April 
$2.80, and this is now the price. 

Codia.—Sales of this are growing rapidly, 
but price remains pretty even, selling Oc- 
tober, 1897, oz. vials, $4.05, and the Sul- 
phate $3.65; declined in 1898, March $3.95 
and $3.50; now, September, $4.00 and $3.60; 
this for 2 to 100 oz. lots, 

Colocynth, Apple, Trieste.—Declined dur- 
ing the year, 1897, October 50c.; now, 1898, 
September 36c. to 40c. 

Colocynth, Apple, Spanish.—These also 
are lower, selling, 1897, October 24c.; 1898, 
September 18c. to 20c. 

Copperas.—Advanced 1897, October 55c. 
per 100 lbs.; now, September, 1898, 65c., to 
70c, 

Coumarine.—Increased demands, selling 
$7.00 to $8.60 per Ib. 

Cream Tartar.—Has been very steady all 
the year, selling from 24%c, to 2%c., as to 
quantity. 

Cutch.—Sales getting less price, no 
change, 4c. to 8c., as to brand, 

Cuttle Fish.—Continued low figures past 
year, 6%c. to 7%c. for Trieste in straps. 

Dextrin.—Imported and domestic selling 
%c, to 6c., and Corn Dextrin 2%c. to 2%¢c. 

Dragon Blood, Reed.—No change, 40c, to 
46c. all year. 

Dragon Blood, Mass.—Selling 15c. to 17c. 

Epsom Salts.—This is in very firm hands 
and prices are same, We. to $1.10 per 100 
lbs., as to quantity. 

Ergot.—Has only advanced slightly past 
year; 1897, German selling l4c.; now, 1898, 
at 18c. per lb.; and the Spanish, 1897, 18c. 
to 2c.; in September, 1898, selling 23c. to 
25c. 

Flower Arnica.—Prices are very low, 
selling all the year from 5%%c. to 7c., as 
to quality. 

Flower Chamomile, Belgian (Roman).— 
Have advanced; 1897, selling September 
We. to 14c.; 1898, September, l4c. to 18e. 

Flower Chamomile, German.—A_ sharp 
advance only lately; 1897, October l6c. to 
20c.; 1898, September 22c. to 28c., and 35c. 
for some very choice. 

Flower, Lavender.—A new demand has 
increased the sales and now selling ordi- 
nary 3c. to 4c. and select from 9c. to 12c. 

Glycerine.—Has been rather more regu- 
lar im price; selling in bbls., 1897, October 
13c.; 1898, January 11%c., March lic., May 
12c., July again 13c. 

Green Soap, German.—Government offi- 
cials discovered that there is a duty of 
lic. per Ib, on this and price was ad- 
vanced very much, selling, 1897, October 
6c. to 6%c.; 1898, January 22c. to Uc. It 
is now being made in this country and 
selling from 6c. to &c., as to quality; this 
is quotation in kegs, 

Guarana,—Lower prices; 1897, 
48c.; 1898, September 35c. per lb. 

Gum Arabic.—Has declined during the 
year, selling October 1897, firsts 55c., sec- 
onds 34c., thirds 27c., sorts lic.; now, 1888, 
September 48c. to 50c., seconds 32c., thirds 
27c. and) sorts l6c, to 17c. 

Gum Aloes.—Barbadoes True 19c. to 2lc., 
and so-called in gourds 5c. to 6c. 

Gum Aloes.—Cape, 6c. to 6c. all the year. 

Gum Aloes.—Curaco, 2%c. to 3%c. This 
now has a large sale said to contain the 
largest percentage of Aloin of all the 
gums, 

Gum Aloes.—Socetrine 20c. to 24c., as to 
quality. 

Gum, Asafoetida.—No change of impor- 
tance during the year, selling from ld4c. 
to 19¢c.; some very fine came in during the 
year. . 

Gum, Benzoin.—Selling 23c. to 30c., and 
some extra 38c. per Ib. 

Gum, Kino.—It is said it is now very 
much adulterated, the price is yet very 
ligh, selling, 1897, October $2.50; 1898, March 
$2.25, May $2.50, September $2.00 to $2.80. 

Gum, Mastic.—Has advanced, price 1897, 
October 39c.; 1898, September 44c. 

Gum, Myrrh.—Very little change, l6c. to 
25e. per lb. 

Gum, Shellac.—Messrs. Rogers & Pyatt 
kindly give this report: 

New York, Sept. 16, 1898. 

Shellac market during the past year has 
not exhibited any unusual activity, and 
we fail to discover any important features 
or any pronounced fluctuations in values 
to note during the period under review. 
Quantity landed in the United States from 
Sept. 1, 1897, to Sept. 1, 1898, amounts to 
43,110 cases, all grades, as compared to 46,- 
940 for the corresponding period 1896-1897. 
The jobbing and consumptive demand has 
not been as large during the preceding 
year; but, at the time of our writing, the 
market gives indications of improvement 
and has a hardening tendecy. Prices dur- 
ing the year have ruled: 


October 


Me Medecine seaniad vacteneninaas 24c. to 26e. 
IRR ere ere rer 19¢. to 22c. 
MED cc cn erncdikackadoces lbe. to lfc. 
EEE eee errr errr 17e. to 18e. 
MIE, cece nas cstieadadanae 16c. to 18e. 
jum, Tragacanth.—Price very steady; 


October 1, 1897, Alleppo, firsts 65c., seconds 
52c. to 57c.; September 1, 1898, Alleppo 
firsts 63c, to 65c., seconds 45c. to We., sorts, 
or fourths, 26c. per Ib. 

Insect Powder.—This has declined; 1897, 
October 19c. to 22c.; 1898, May léc. to 18c, 
and now contracts are offered for round 
lots at lic. 

Iodine, Resublimed.—Price declined dur- 
ing the year; now selling at $2.90 to $3.00 
per Ib. 

Leaves, 


Buchu, Long.—Declined; 1898, 


September, selling l6c. to 18c. 

Leaves, Buchu, Short.—This has fluctu- 
ated, selling 1897, October 17c. to 20c.; 1898, 
January 12c. to 14c.; April l4e. to 17¢.; Sep- 
tember 13c. to léc. 
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Leaves, Belladonna.—Same all year, 10c. 
to 12c, 

Leaves, Cocoa, Huanacoa.—1897, Septem- 
ber lic, to 17c.; December, 21c. to 24c.; 
now selling at 20c. 

Leaves, Cocoa, Truxillo.—1897, September 
4c. to 12c.; November lic to 18c.; Febru- 
ary, 1898, 12c., September 1l0c. 

Leaves, Digitalis.—Selling 1897, Septem- 
ber lic, to 18c.; 1898, 8c. to 10c, 

Leaves, Hyoscyamus.—A small decline; 
1897, September, 12c, to 13c.; 1898, Septem- 
ber 10c. 

Leaves, Senna, Alexandria.—Not much 
change, selling all the year l4c. to 26c. for 
garbled and sifted. 

Leaves, Tinnevelly, Senna.—Low grades 
very scarce; price has been from 7c. to lic, 
as to quality. 

Manna, Small Mlake.—Has been very low 
during the year 1897, September 29c.; 1898, 
April 28c., June 2lc., August 20c., Septem- 
ber 30c., October 27c. 

Monthol, Sulphate.—With the advance in 
Opium prices are higher: 1897, October, 
$1.65 to $1.80, November $1.80 to $2.00; 1898, 
February, $2.00 to $2.15; April $2.10 to $2.25, 
May $2.20 to $2.35, July $2.40 to $2.50 per oz., 
September $2.20 to $2.35 per oz. 

Oil, Aniseed.—Changes in price like a 
Chinese puzzle; 1897, October $2.10, Novem- 
ber $1.85, December $1.70; 1898, April $1.60, 
May $1.55, June $1.75, September $1.67. 

Oil, Bergamot.—fome fiuctations past 
year; 1897, October $1.90 to $2.20; 1898, Feb- 
ruary $2.20 to $2.40; March $1.70 to $1.90; 
September $2.30 to $2.50. 

Oil, Camphor.—Declined very much; Sep- 
tember, 1897, 10c. to 12c.; 1898, September 
5e. to 6c. per Ib. 

Oil, Cassia.—This is lower than for some 
years; 1897, $1.40 to $1.60; 1898, September 
$1.10 to $1.25 as to test. 

Oil, Citronelle.—Has been more regular 
all the year, selling 1897 in drums 26c.; 
1898, 25c. 

Oil, Cloves.—Advanced very much; price 
in 1897, October 45c.; 1898, February 56c., 
March 60c., August 67c., which is quotation 
at close of this report. 

Oil, Coriander.—Declined during the 
year; 1897, September $8.50 per Ib.; 1898, 
September $7.00 per Ib.; sales are increas- 
ing very much. 

Oil, Croton.—Selling all year $1.15 to $1.20 
for domestic, the English of Herring's 
make at $2.25 per Ib. 

Oil, Cubeb.—_Demand growing less; prices 
very low, selling 70c. to 80c. per 1b. all the 
year. 

Oil, Erigeron.—Increased sales, steady, 
selling 60c. to 65c. all the year. 

Oil, Lemon.—Continued low prices; sell- 
ing 1897, October %ec. to $1; 1898, January 
jie. to S5e.; May We. to $1, and this is 
now the price. 

Oil, Lavender, Flower.—A slight advance 
lately, selling from $1.30 to $1.60 per Ib. 

Oil, Neroli Petalii—Perfumers must have 
found something new, as sales of this oil 
are growing less. Price has been $27.00 
per lb., declining to $25.00 at this writing. 

Oil, Orange, Sweet.—Has advanced, sell- 
ing 1897, October $1.40 to $1.70; 1898, Janu- 
ary $1.5 to $1.%, March $1.90 to $2.00, Sep- 
tember $2.00 to $2.20 per Ib. 

Oil, Pennyroyal.—Declined, selling 65c to 
ic. all year. 

Oil, Peppermint.—Only a slight decline. 
It has been very low all the year. We 
zive following prices: 

Western. Wayne Co., Hotch- 


1897, N. Y. kiss. 
GOGO». cease ceaeeed 90c. $1.06 $1.35 
1898. 
SEONOM ccvscecous 80c. to 85c. We. to 9e. $1.20 
September .........We. $1.00 $1.15 
Oil, Sassafras, Natural.—1897, October 


89c.; 1898, February 32c., March 35c., April 
30c., May 28c., June 32c., September 34c., 
per lb.; sales said to have been very heavy 
early in the year, 

Oil, Sassafras, Artificial.—Is much lower, 
selling at 28c. to 30c. during the year. 

Oil, Sandalwood.—East India _ selling 
3.25 to $3.50 all year; West India, war ad- 
vanced this from $1.70 to $2.00 per Ib. 

Oil, Spearmint.—Has gotten to a very 
low figure; now selling at $1.00 to $1.20 per 
lb. 

Oil, Wintergreen.—True Oil selling all 
the year $1.50 to $1.60 per lb., Birch Oil 
90c, to $1.00 per lb., and large sales of this 
make. 

Oil Wintergreen, Synthetic.—Selling 50c, 
to 60c,. all year, as to quantity. 

Oil, Wormseed, Baltimore.—Very steady 
all the year at $1.90 to $2.00. The crop 
of 1897 was very large, over 9,000 lbs., and 
nearly all comes from one county in 
Maryland. 

Oil, Castor.—Has been very steady all 
the year, selling 1897, October in bbls, 
1246c.; 1898, January 12c. per lb.; and now, 
Oct. 3, reduced to 11%e., 

Oil, Cod Liver, Norwegian.—Not many 
changes until last month; selling October 
1897, $23.00 to $25.00 per barrel 1898, Febru- 
ary, $21.00 to $22.00, May $24.00 to $25.00: 
September $25.00 to $27.00. The oil of 1898 
is not as fine in quality as that of 1897. 

Oil, Cod Liver, Newfounland.—Selling all 
the year 60c. to Tic. per gallon. 

Oil, Cottonseed.—Declined during the 
year; it is now again advancing; selling 
1897, September 36c. to 38c.; 1898, May 28c. 
to 30c.; now, September, selling 32c. to 34e, 
per gallon. 

Oil, Neatsfoot.—Fine white selling 58c. to 
62c. per gallon all year; No, 1 advanced, 
selling October, 1897, 40c.; 1898, May 45c., 
September 48c. per gallon, 

Oil, Olive, Virgin.—No change all year, 
in casks $1.50 to $1.55 per gallon. 

Oil, Olive, Malaga.—This has changed 
very little; range of prices 50c. to 56c. per 
gallon. 

Opium.—Prices have advanced very 
much, We give the figures, average for 
each month: 1897, October $2.60, November 
$2.60 to $2.85, December $2.60; 1898, January 
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$2.85, February $2.90 to $3.00, March $3.00 to 

$3.10, April $3.10 to $3.25, May $3.25 to $3.65, 

June $3.45 to $3.65, July $3.60 to $3.80, Au- 

gust $3.65 to $3.75, September $3.60 to $3.65. 

Imports for year, June 30, ’97, to June 30, 

98, 123,845 lbs. The previous year the im- 

port was 1,072,914 lbs., a decrease in the 

past year of 949,069 Ibs. 

Paris, Green.—The sales of this are get- 
ting less every year. Prices were an- 
nounced April 25th, as follows 

Arsenic Kegs, 16; Kegs, 16%c.; 14 & 28 Ib. 
cans, 17%4c.; 1 Ib., 18¢c.; % Ib., 19¢.; %& Ib. 
2ec., with rebate %c. to I%ec. per Ib. 
Advanced May 6. Arsenic kegs 17%ce., 
Kegs 18c., 14 and 28 Ibs. 19c., 1 Ib. 19%c., % 
Ib. 20%c., % Ib. 21%ec., less rebate Ic. to 
2%c. per Ib., as to quantity. This is an 
advance of 6c. per lb. over 1897. 

Potash, Bichromate.—Declined 1c, during 
the year now selling 9\%4c. to 9%4c. 

Potash, Bicarbonate.—Same 
year, 8%c, to 9c. 

Potash, Bromide.—Another 3c per Ib. ad- 
vanee during the year, selling since 1897, 
November, 45c. 

Potash, Chlorate, Eng.—The American- 
Spanish War raised prices of this very 
much for a short time, and many of us 
tried hard to sell our surplus stocks at 
the advance; selling 1897, September 9c, to 
9¥%c.; 1898, May, lic. to 20c.; now, Septem- 
ber 9%4c. to 9%c. 

Potash, lodide.—Very steady all year at 
$2.35 until July, 1898, when a decline to 
$2.25 was announced, and this is selling 
price to-day. 

Potash, Permanganate,—Selling all the 
year 22c. to 25c.; 1898, May declined to 18c.; 
now, September, again 22c. 

Potash, Prussiate.—Red, selling 37c.; and 
yellow l6c. to léc, all year, 

Quicksilver.—Has fluctuated during the 
year, selling 1897, October 50c., November 
53c.; 1898, January i4c., May 58c., June 
59c., August dfc., September 54c. 
Quinine.—We can only give the prices at 
different times durimg the year. Selling 
in 1897, October, American make in 100 oz, 
cans 28c. to 30c., German 23c. to 27c., De- 
cember 26c.; all makes, 1898, 2c. to 2We., 
March 24c., April We. to 22c., declining Ap- 
ril 18, 16c. to 2c, ‘this only lasted a few 
weeks. In May, advanced 22c. to 28c., 

June declined 20c. to 24c., September 20c. 

to 22c, Speculators selling 19c. to 19%c. 
Do not say how old this is. The amount 

imported for fiscal year, June 30, '97, to 

June 30, '98, is very large. Quinine and 

salts 4,372,477 oz. What an amount of 

money this would represent if the price 

Was same as ruling 20 years ago. 

Rochelle Salts.—Declined during the 
year, selling October, 1897, in bbls. 19¢.; 
1898, September 17\c. 

Root, Aconite.—The higher price ruling 
last year has held on and has been selling 
all the year 10c. to 12c. 

Root, Angelica, American.—Low 
all year, 6c. to 7c. 

Root, Blood.—No doubt the high price of 
last year stimulated the gathering of 
large quantities of this drug, and prices 
have been lower; 1897, September, 7c.; 
1898, September 5c. to 5c. 

Root, Calamus, Bleached.—It is said that 
the shrinkage of this root is very great, 
and prices are according to amount of 
moisture; selling now, 1898, September, 
from 28. to 35c. 

Root, Gentian.—Has ruled all the year 
from ic. to 6c.; new root now coming in, 
selling 344c. to 4c.; it will dry out 20 to 30 
per cent. 

Root, Ginger, African.—Selling all the 
year 4c. to 5lec. 

Root, Ginger, Calcutta.—Selling 4c. to 5e. 
Root, Ginger, Jamaica.—As usual, this 
fluctuates; 1897, September, Natural 18c., 
Bleached 19c, to 20c.; 1898, February, Nat- 
ural Me., Bleached l6c.; May, Natural lic. 
to lic., Bleached 18c. to 20c.; September, 
Natural I7c. to 19c., Bleached 19c. to 22c. 
Root, Ginseng.—This is again high in 
price, selling, 1897, September $2.50 to $3.25 
per Ib.; 1898, selling $3.00 to $4.25 per Ib. 
Root, Golden Seal.—How much higher in 
price will this go? Some future year's re- 
port will tell you. We give selling prices 
as near as we can: 1897, October Ist 32c.; 
sales October 20th at 50c., November 50c. 
to 55c., December 48c.; 1898, January 38c., 
February 45c., March, 38c., April 42c., May 
45c. to 50c., June S5c., and now, October 
Ist, selling 42c. to 45c. So far very little 
has come to hand this year. 

Root, Jalap.—The same low price all the 
year, 10c. to 12c. per Ib. 

Root, Ipecac.—This has reached the 
highest figure in the memory of many of 
us, selling in 1897, October $1.65, November 
$1.75; 1898, January $2.00, March $1.90, May 
$2.20, June $2.35, September $2.45 to $2.60. 

Root, Lady Slipper.—Another  uncer- 
tainty as to price. See the changes: 1897, 
October 1l5c., November 35c., December 
30c.; 1898, March 25c., April lic.; now, Oc- 
tober ist, l7c. Very little gathered this 
year, 

Root, Mayapple.—Where this all is gath- 
ered is too much for your committee to 
say; believed by some to amount to nearly 
two million pounds; prices have not been 
so high; sellimg 1897, October 4c., Novem- 
ber 7c., December 6c.; 1898, September 4c. 

Root, Orris.—This has again declined, 
Florentine from 12c. in 1897, to 9%c. and 
10c, in September, 1898, and Verona from 
9c. in 1897 to 7c. and 8c. in September, 
1898, 

Root, Pink.—Only small decline, selling 
now 17c. to 20c., as to quality. 

Root, Rhubarb.—This has been regular 
at the advance price of 1897; Canton 30c. 
to 40c. and Shensi 50c. to 65c. 

Root, Sarsaparilla, Honduras.—Selling 
all the year 28c. to 34c. 


price all 


price 


Root, Sarsaparilla, Mexican.—Selling 
Slee. to 6c. 
Root, Senega.—Only the usual small 


changes. Minnesota selling 1897, Septem- 
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ber 25c., October 27c. to 30c,; 1898, January 
22c., February 23c.; now, October 1, again 


25c. 


Root, Senega, Southern.—Selling all year 


30c. to 33c. 

Root, Stillingia.—Selling all 
244c, to 3¥%ec.; it has lately advanced to 4c. 
Root, Squill.—Sales' getting 


habies for the squills; price 4c. all year. 


Root, Serpentaria, Texas.—Selling 20c. to 


22c. all year. 

Root, Serpentaria, Virginia.—Now high- 
er, 1897, 28c.; 1898, 32c. to 35c. 

Saffron, American.—Very low all the 
year; 12c. all the year; now, September, 
1898, selling at llc. 

Saffron, Valencia.—Selling 1897, Septem- 
ber $10.50; declining 1898, March $9.00 and 
May $10.50 to $11.00; September $10.00 per Ib. 

Salicine.—No change, $2.50 to $2.60 all the 
year, 

Sulphur.—The war helped many of us to 
make very large profits on sulphur, being 
contraband of war, expected scarcity; 
noeny manufacturers bought heavy and at 
high figures, selling up to May Ist, 1898, 
uit Mee. to 1%c., less 10 per cent. for quan- 
tity; when in one day it advanced to 6c. 
and 7c. net; May 7th, dropped to 3%c. and 
de., July 8c, an@ 3%c., August 2%c. to 
2%c., September 2c. to 23%c. by discount of 
be. to 0c. per cent., as to quantity. 

Seed, Anise.—Italian selling all the year 
ec. to 6c. 

Seed, Canary.—Symrna and Sicily very 
regular during the year, 1%c. to 2%c. 

Seed, Cardamom.—Have declined; 1897, 
September $1.10 to $1.25; 1898, September 
Sic. to $1.00 per Ib. 

Seed, Carti.—Selling all the year 4c. to 
5%c. 

Seed, Celery.—This keeps very low, but 
regular in price, selling all the year 5%c. 
to Te. 

Seed, Coriander.—Still lower in 
during the year; selling 1%c. to 2c. 

Seed, Flax.—Only slight change; 1897. 
September 2%c.; 1898, May 2%c. to 3ce.; 
September 1 9-10c. to 2%c. 

Seed, Hemp.—Very little change, 2%c. to 
2%c. Ib., selling price. 

Seed, Mustard.—Yellow California ad- 
vanced, selling 1897, September 3%c. to 
3%c.; 1898, September 5%c. to te. Trieste 
seed selling 3%c. to 4%c. all the year. 

Seed, Sunflower.—Demand _ increasing 
ana price advancing; 1897, September 
price 2%c. to 3c.; 1898, 3%c. to 4c. per Ib. 
as to quality. 

Seed, Watermelon.—No change, 7c. to 
9c. all the year. 

Silver, Nitrate.—Has been in the range 
of 39c. to dle. during all the year. 

Spermaceti.—Declined until past few 
weeks, when it again advanced; 1897, Sep- 
tember, cakes 3lc.; 1898, March 28c., May 
26c., September 29¢e, 
Spice, Cassia.—China 
9c. during year. 
Spice, Cloves.—Advanced 1897, Septembei 
6c.; 1898, February 8c., May 9%c., Septem. 
ber 8c. 

Spice, Mace.—All year 42c, to 45c. 
Spice, Nutmeg.—All the year 32c. to ‘Mc. 
per lb. for 110s. 

Spice, Pepper, Singapore.—Advanced, 
selling 1897, September 7%c.; 1898, Febru 
ary 8c, to 8%c., July 9c. to 10c., Septem- 
ber 9\4c. to 9c. 

Spice, Pimento.—This has gradually ad- 
vanced; 1897, October 7c.; 1898, February 
8%c., September 9%c. to lke. 

Vanillin.—Selling all the year at $1.79. 
May, 1898, new makes in market selling at 
$1.50 per oz, 

Soap, Castile, White.—Very steady a!] 
the year, 84c. to 9%c., as to maker. 

Soap, Castile, Mottled Pure.—jc. to 7T%e 
and the usual kind Marseilles, 444c. to 5c. 
Ib. 

Soda, Bicarbonate.—Very low, 1l%c. to 
2\4c. for regular brands, and 4%c. to 4%c. 
for Chance’s, 

Soda, Bromide.—Advanced 2c, during the 
year; now 49c. 

Soda, Salicylate.—Contract 
quantity 44c, 

Sugar, Milk.—This is lower; 1897, Octobe” 
12c.; a slight advance in March; now, 1898, 
October, 9c. to 10c. 

Venice Turpentine.—Selling all the year 
l4c. to lic. per Ib. 

Wax, Yellow.—Not so regular; 1897, Sep- 
tember 28c.; 1898, May 32c., September 26c, 
to 27ce. 

Wax, Japan.—Declined; 1897, 9c. to 10c.; 
teptember, 1898, 7c. to 8c. per Ib. 

Wax, Parafine.—Selling 5c. to 5%c. for 
130 degrees melting point all the year. 
All of which is respectfully submitted 
ty your committee. 

Geo, L. Muth, Chairman, 


Mr. John B. Purcell, Richmond—I want 
to suggest to the Board of Control that 
in considering that report they will recol- 
lect the action of last year, which was 
most satisfactory to the members—that 
is, to have that report published and dis- 
tributed to the members in advance of 
the bound copy of the report. 

The President—The chairman of the 
Board of Control stated to me a few mvo- 
ments ago that that was his intention. 

Before hearing the report of the Com- 
mittee on Trade-Marks I want to call Mr. 
McCourt to the chair, as there are several 
parties at the door who wish to see me. 


price 


steady, S8%c. to 
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Report of Committee on Infringe- 
ment of Trade Marks, 

Mr. President and Gent'emen.—First—I 
understand the object of this committee is 
to report regarding such trade-mark liti- 
gation as the members of this Association 
may have had, of interest to the Associa- 
tion and, 

Second—To make suggestions which may 
tend to obviute or lessen trade-mark in- 
frine-ment and litigation for the members 
of this Association. 


the year 


smaller; 
either new remedies for the babies or no 






































necessarily increases in importance. 


cases regarding trade-mark or 


tection than heretofore. 


tection of trade-mark rights. 
In our own Association, 


ing ‘‘Castoria.”’ 
remarkable cases in connection 
‘centaur Comnany, the owners of 
toria, 


the formal conveyances of the Patent Of- 


tracting the slightest notice. 


that the name related to the patented 
product, and therefore became _ public 
property with the expiration of the pat- 
ent. The Centaur Company 
come to any terms, and applied for an in- 


junction against the unauthorized use of 


the word “Castoria.’’ Up to this time, 


and for a period of at least 25 years, no 
person throughout the trade had ever dis- 


puted the right of the Centaur Company 


and its predecessors to the use of the 


word “‘Castoria’’ as a trade name. 
The doctrine invoked to make the name 


“Castoria’’ public property was chiefly de- 
rived from the Singer case, in which the 


Supreme Court of the United States held, 
that on the expiration of a patent or a 
number of patents covering the so-called 
Singer machine, anybody could make and 
sell the Singer machine, so-called, be- 
cause the word “Singer’’ had simply be- 
come descriptive of a certain class of mza- 


chines, to wit: the machine covered by the 


patent, and when the right to sell that 
machine became public, the right to call it 
by the only name it bore also became pub- 
lic. 

The court in the Castoria case held, on 
appeal, that the Singer doctrine applied to 
Cuastoria,. This decision proceeded upon 
the theory that the preparation which had 
never been sold under any other name 
than Castoria was, notwithstanding the 
improvement, substantially the same as 
the preparation covered by the patent; 
and, therefore, notwithstanding the fact 
that the patent had expired thirteen years 
before, and that the business had been 
built up without any reference to the pat- 
ent, and the word “Castoria’’ was not 
mentioned in the patent that, neverthe- 
less, the rule of law was imperative, and 
the word ‘‘Castoria’’ must be regarded as 
public property. This question, we learn, 
will be presented for re-examination in 
other cases, and it is possible that on 
fuller evidence a different conclusion may 
be reached. 

But, what is striking in the case is this’ 
Notwithstanding the throwing open of the 
word “Castoria,’”’ so that all had the 
right to employ it, the Centaur Company 
state that in not a single instance has 
there been an attempt to employ the 
word, except in connection with an imita- 
tion of the Centaur Company's well 
known label. This shows very clearly the 
value of the trade-mark; the unfair 
dealer does not wish to identify the goods 
as coming from himself, but to imitate a 
house that has built up a large trade. 

Under the salutary doctrine of unfair 
competition, these attempts have been 
stopped; and in a large number of suits 
from California to New Jersey, injunc- 
tions have been granted at the suit of the 
Centaur Company against those who have 
thus endeavored to take away their trade. 

Another case is Carter’s Little Liver 
Pills. They write as follows: 

“We beg to say that the year 1898 has 
beem full of work for us in the line of 
running down counterfeiters. Two of the 
best counterfeits of our goods that we 
have even seen (in the point of fine work), 
have appeared, one in the South and one 
in the far West. 

It has cost us much labor and large ex- 
penditure of money to down these scoun- 
drels, but we have done it. 

It may interest the jobbers to know 
that while we, of course, are the greatest 
sufferers from the dastardly work of these 
scoundrels, yet we are satisfied that they 
do not realize how much they, the jobbers 
themselves, suffer. The retailer suffers 
also, for we take the counterfeit goods 
from them, and they lose the amount of 
money paid the counterfeiter. 

These smooth talking individuals with a 
well executed counterfeit rarely approach 


a jobber, for no jobbér who is honest and 
has a half-way measure of ability would 
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With the increasing competition each 
year, the value of trade-mark protection 


I am told that during the last year the 
trade- 
names, especially in the United States 
Courts, have increased very greatly over 
any preceding year, and I am pleased to 
say that the tendency of the courts in 
most cases is to afford to the owners of 
trade-marks or trade-names a better pro- 
There are ex- 
ceptions, of course, to this general rule, 
where the technicalities of the law have 
interfered with the administration of jus- 
tice, but I think as a whole the tendency 
of the courts is very favorable to the pro- 


perhaps the 
most striking case is the decision regard- 
Probably one of the most 
with 
trade-mark infringements was that of the 
Cas- 


The first preparation invented by Dr. 
Pitcher, the inventor of Castoria, was 
covered by a patent, The formula of this 
preparation was changed and improved, 
and to the product of the new formula 
the name ‘‘Castoria’’ was given, and it has 
never been applied to anything else. It 
had never been advertised or sold as a 
patent medicine. The patent for the first 
preparation was never heard of outside 


fice, and it expired in 1883, without at- 


By great diligence and attention to busi- 
ness, and large expenditures for adver- 
tising, a profitable trade in this medicine 
was built up by the Centaur Company. 
Shortly after this was accomplished, and 
thirteen years after the expiration of the 
patent, certain parties notified the Cen- 
taur Company that they had discovered 
this old patent, and unless the Centaur 
Company made certain terms with them, 
they would sell Castoria, on the, ground 


refused to 







































































lie deceived for a moment, when a fellow 
eomes in offering his standard goods at 
less than the manufacturer’s price. No, 
he gets in his fine work on the retailer, wMo 
succumbs easily to flattery, and to his oily 

irgument that he is getting his goods as 
iow or even a little lower than the jobber. 

In the Southern States, where the num- 
ber of jobbers 1s not so large as in‘other 
sections of the country, this gang (whom 
we have run down this year), sold in the 
course of a few months from twenty-five 
to thirty-five thousand dollars’ worth of 
counterfeit goods—all to retailers; in other 
words, the profits of the Soythern jobbers 
have in a few months been diminished by 
three or four thousand dollars, by the 
work of this one individual. Self interest, 
therefore, should prompt the wholesalers 
to give us all possible assistance in fer- 
reting out anything that is at all sus- 
picious, each one in his own particular 
territory. 

Prompt action in this direction from the 
jobber would oftem enable us to- ‘nip in 
the bud" a dangerous conspiracy. 

Trusting that the members of your as- 
sociation will fully realize the importance 
of the point. which we have made, we are, 
Yours very truly, 

Carter Medicine Co. 

One large preprietary house writes: 

“As to the remedy for the evil you men- 
tion, our belief is that a national copy- 
right law should be enacted which would 
secure to owners of trade-marks the pro- 
tection justly due them, in all the States 
and Territories of the country alike, mak- 
ing it bueyond the reach of the State 
Legislature to ‘monkey’ with or manipu- 
late such law in any manner deemed 
profitable to them.”’ 

Another firm writes: 

“We would say that we suppose we have 
had the usual number of petty infringe- 
ments of trade-marks, but in no case have 
we found one with any financial respon- 
sibility behind it. We have made it a 
rule to deal with all such cases as vigor- 
ously as possible, but to give no pub- 
liicty to the matter, because we do not 
wish to create the impression that there 
is or ever has been any counterfeiting of 
our remedies, and we think that this 
should be the policy of all proprietary 
medicine manufacturers.”’ 

Another correspondent says: 

“Relative to the infringement of trade- 
marks, we have suffered some, but to no 
great extent. We think the most effective 
way to squelch pirates is to treat the 
wholesale druggists in a fair business 
way, and allow them a margin of profit on 
the goods, to enable them to do business 
so they will feel kindly toward the manu- 
facturers, and without any hesitation 
turn down all piratical scoundrels and not 
handle their goods,"’ 

Proprietors of Morse’s Pills say: 

“We spent about $10,000 during the past 
year cornering counterfeiters of Dr. 
Morse's I. R. Pills. In some sections, 
particularly South, we find the State laws 
very loose; hard to get convictions, and 
little or no penalty for the worst case you 
ean prove.”’ 

Probably all the members of the asso- 
ciation are familiar with the previous liti- 
gation in the matter of Syrup of Figs, in 
which the court at Detroit and the Court 
of Appeals at Cincinnati held that cer- 
tain other products containing syrup of 
figs, or made of fig syrup, could not be 
restrained from using the name which 
was descriptive of the article sold. 

The California Fig Syrup Company, 
however, nothing daunted by the re- 
verses, brought other suits to restrain 
imitation of their mark. In order that 
there should be no opportunity of defend- 
ants to claim that the words “Syrup of 
Figs’’ was descriptive or deceptive, after 
the adverse decisions, the Fig Syrup 
Company advertised very extensively that 
the laxative qualities of their remedy 
was obtained from the best Alexandria 
senna, with an excellent combination ot 
aromatic carminatives. 

This action took away the grounds 
which the court. previously relied upon to 
defeat their rights, to wit: that as the 
words “Syrup of Figs’’ was either decep- 
etive or descriptive (in either event it could 
not be protected), and therefore in a suit 
in California an injunction was granted 
against the use of such names in the 
manner in which the defendant had used 
it, although the court did not decide that 
the words “Syrup of Figs’’ was a good 
trade mark, or could be a trade mark, 
for that question was not presented in 
the San Francisco case. 

The ground of this suit and the ground 
of this decision was that the defendant 
was using the words in such a way that 
the public would be deceived into think- 
ing the defendant's goods were the com- 
plainant’s goods, and, regardless of 
whether there was a trade mark involved 
or not, unfair competition in trade re- 
sults, and against that the courts would 
give relief, 

This is the kind of case that is of va'ue 
to this association, and what the mem- 
bers of the association desire protection 
against is unfair competition in trade. 

The phrase is a happy one, I am glad 
the courts have adopted it, and I am more 
please@ to say that the law of unfair 
competition in trade is growing and 
broadening, so that I hope the day will 
come when the courts of equity will pre- 
vent all unfair competition in trade. 

To-day, as a branch of law, “unfair 
competition in trade’’ is as well. recog- 
nized by the intelligent and experienced 
courts as “‘trade mark” law. 

This association should, individually 
and collectively, do everything in its power 
to encourage and help along the growth 
of this branch of the law, which is in the 
interest of fairness and honest dealing, 
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The way in which this can best be done 
by the members of the association is to 
make certain that no member of the as- 
sociation will engage in unfair competi- 
tion with any person first im the field, and 
to discourage those who do engage in such 
competition. 

Unfair competition consists usually in 
imitating the packages or the wrappers 
or the names of articles, which names 
cannot, be trade marked because they are 
more or less descriptive of the article or 
its place of manufacture. 

One correspondent suggests (and _ it 
seems to me a good suggestion), that the 
best thing to prevent unfair competition 
in our trade is for the wholesale drug- 
gist to decline to handle the products of 
the manufacturer who indulges in such 
practice, and I should like to see a reso- 
lution passed unanimously by this asso- 
ciation that it is the sense of this asso- 
ciation, and the mind of this association, 
that its members will not handle any 
goods put out by one manufacturer in un- 
fair competition with another, no matter 
in what form that unfair competition is 
exhibited. Such action, if lived up to, 
would be stronger than a decision of the 
Court of Appeals. 

While I discuss the question of infringe- 
ment, there is a hidden infringer who 
never comes outside of the pale of dark- 
ness, and that is the dishonest. man who 
infringes upon the rights of the proprie- 
tor by substitution. 

Such a man, for the sake of a few pen- 
nies extra profit, wilfully defrauds the 
physician and patient, and at a time when 
health and life are in the balance. 

I do not allude to the man who sells by 
salesmanship one preparation for another, 
but I do allude to one who accepts a 
physician's prescription calling for a 
given substance, and who wilfully and 
sneakingly places in that combination or 
bottle or container something which the 
prescription does not call for. 

It is undoubtedly an infringement, and, 
more than this, a theft, for he places 
upon his bottle after the prescription is 
prepared the name of the preparation dis- 
pensed, while in reality he has perpetrated 
a fraud. 

it may not be generally known, but it 
is known to the proprietor who has cre- 
ated a business by large expenditure and 
by having meritorious products, that sub- 
stitution is carried on to an alarming ex- 
tent, and undoubtedly many lives have 
been sacrificed simply because, while the 
physician has been looking for results 
from the medicine prescribed, his patient 
has derived no benefit because what was 
intended by the physician to be taken 
never reached the patient at all. 

There is a class of houses who manu- 
facture products for this special purpose, 
They do not take the same, and court in- 
vestigation, submitting their products to 
tests by the profession, but they do can- 
vass the drug trade, casting aside the 
jobber, supplying their preparations at 
any price the retailer may be inclined to 
pay, and educating the retailer, as far as 
possible, that such and such a product is 
to take the place of leading recognized 
preparations. 

This is not trade mark infringement, 
but it is an infringement equally as bad: 
it is not alone a fraud upon the learned 
man who has made a study of the results 
by the action of certain compounds; it is 
not alone far-reaching as to its injury to 
the legitimate dealer, but it is also a 
fraud upon the community at large; it 
tends to destroy the health of the nation, 
and the sufferer who expects health from 
the hands of those he has been educated 
to believe could help him is defrauded, his 
health further undermined and he goes to 
his grave, having been sent there by a 
dishonest man who has placed in his 
hands a weapon of destruction, while the 
practitioner intended his life should be 
saved, and cannot understand why his 
remedies have failed him. 

I have gone over this subject with 
many people during the last year or two; 
it is an infringement upon one’s rights, 
and I see no way that the public can be 
protected other than by national legisla- 
tiom, 

SUGGESTIONS. 

This exhausts your committee’s report, 
so far as it relates to litigation for in- 
fringement of trade marks in which the 
members of the association are interested, 
so far as such matters have been brought 
to my attention by members of the asso- 
ciation. 

I will now take up the second branch 
of what I consider the province of this 
committee—that is, how can litigation re- 
garding unfair competition in trade or 
trade marks be prevented or lessened in 
the future? 

I find in my own experience (and I find 
that experience repeated in the decisions 
of the courts) that much of the trouble 
regarding trade mark infringement comes 
from the lack of knowledge on the part of 
those who adopt trade marks, and be- 
cause of their failure to adopt marks 
which can be appropriated under the law 
as trade marks, 

The best definition I can give of what 
can be a trade mark is that it shall be 
some arbitrary word, sign or symbol ap- 
plied to an article to indicate its origin 
or its manufacturer, and which no one 
else has an equal right to apply to the 
same article. 

shat seems to be an easy thing to de- 
vise, but when you come to try you will 
find that the courts have found many ob- 
stacles in the way, so that it really is a 
difficult thing unless you know what 
those obstacles are. 

The first question which arises in mak- 
ing a trade mark is to find some word, 


sign or symbol, which, when applied to | 
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_ the article, will be an arbitrary one to de- 
note origin. 

In order that a word shall be arbitrary, 
‘and one which no one else has a right to 
apply to the article, under the decisions 
of the court it cannot be a man’s own 
name, because any other man of that 
name would have an equal right to mark 
an article with his name if he made it. 

While a man’s name cannot be a trade 
mark, yet under the law of unfair com- 
petition in trade, which I have referred 
to, the courts have said that the second 
man of a given name who enters the field 
to make an article made famous by the 
first man of the same name, must not ap- 
ply his name in such a way as to lead the 
public to believe that his goods are those 
of the first man. 

Another class of words which cannot be 
used as trade marks are words which are 
descriptive of the article, its qualities or 
characteristics. 

The next form of words which cannot 
be used as trade marks are geographical 
names. For instance, if a maker of beer 
at St. Louis called his beer St. Louis beer 
he could not prevent some one else, living 
in a town called St. Louis, from manufac- 
turing St. Louis beer, but under the law 
of unfair competition in trade the court 
did hold in that very case that a man in 
New York could not make beer and call 
it St. Louis beer, and thereby deceive the 
public into thinking that his beer was the 
real St. Louis beer. 

As long as we are talking about St. 
Louis beer, which has a reputation even 
in Michigan among people in the drug 
business, I may mention another case in 
which St. Louis people were interested, 
and that is a very recent one regarding 
a beer, known as Budweiser. 

Now, Budweiser beer was called Bud- 
weiser beer because there is a town in 
Bohemia called Budweis, and because 
Budweiser beer is made after the same 
process and with substantially the same 
ingredients as the beer made in Budweis, 
Bohemia. 

The name “Budweiser,”’ therefore, is 
not a good trade mark, for it is geograph- 
ical, and because it describes the proc- 
ess or method by which the beer is 
made, but under the same law of unfair 
competition in trade, the United States 
Circuit Court of Wisconsin held that a 
man in Wisconsin, who did not make his 
beer by the Budweis process, and there- 
fore did not make Budweis beer, could 
not use the name, because it was a fraud 
upon the public and unfair competition 
in trade. 

Therefore, to-day when 
members who do such things call for 
Budweiser beer they can rest assured 
that it is the genuine Budweiser of An- 
hueser-Busch, and not the spurious ar- 
ticle made by some other concern. 

Another class of words which cannot be 
used is deceptive words, and the ground 
of this objection is one of the good old 
equity rules, that a man who asks equity 
of the court must do equity, or come into 
the court with clean hands. A man can- 
not deceive the public by the advertise- 
ments or name of his goods, and yet ob- 
tain protection against another man who 
tries to copy or duplicate his deception. 

The courts have gone so far in apply- 
ing this rule to trade marks that they 
held that protection will not be given, 
even in the case of unfair competition in 
trade, where the words themselves are 
deceptive, or where the dealer in his ad- 
vertisements or on his packages makes 
use of deceptive descriptions or induce- 
ments, 

For instance, if a man had ever so good 
a trade mark, and put a false formula 
on the bottle or package in which he sold 
his compound bearing the trade mark, he 
could get no protection therecnder. 

This doctrine was applied to its extreme 
limit in the case of a prominent whisky, 
with which I presume the Southern mem- 
bers of the association are familiar. 

The court held that this brand of 
whisky was a good trade mark, but the 
evidence showed that the demand was so 
great the distillery owning the brand 
could not supply it, and they purchased 
from outsiders whisky which was ad- 
mitted to be even better than the original, 
and mixed about 30 per cent. of that 
whisky with the original. 

Because the package contained the 
statement that the whisky in the package 
was made at the original distillery, the 
court held that no relief could be given 
because of that misstatement. 

If the members of the association will 
take the proper steps to adopt trade 
marks which are in law trade marks, and 
if in advertising they are careful to come 
clearly within the truth in their state- 
ments regarding their compounds, they 
will find that the courts will give them a 
protection which is_ efficacious and 
prompt, and much of their trouble in re- 
gard to trade marks will be over. They 
should also seek distinctive trade marks, 
which will differ widely from others. 

There is only one difficulty remaining to 
properly safeguard the interests of the 


some of the 


association, and that is that in a country 


the size of the United States, where 


many of the dealers have only local busi- 
ness, it becomes important that two deal- 
ers should not adopt the same trade mark 
for the same article. 


Can this be avoided? Your committee 


would suggest as the best means of over- 
coming this difficulty that a register should 
be provided, in which all of the members 
of the association shall 
marks for their various articles, 


register their 


If a registrar for the association is es- 


tablished by members, he should for a 
small sum, say, 50 cents, register in suit- 
able books for 
marks for any member théreof, and issue 


the association trade 
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a certificate of registration, and who, if 
upon application for registration shall find 
the same mark previously registered, will 
so advise the applicant, the building up 
by two different concerns of trade-mark 
rights in the same name will be obviated, 
and much litigation and trouble and ex- 
pense will be saved to its members. 

My own experience is strongly in favor 
of the suggestion, for quite recently, be- 
sides other times, I have gone to the 
trouble of selecting a name, have had de- 
signs made and advertised the articles, 
even putting upon the market, to find 
that some other dealer had previously 
adopted the mark, and that I must com- 
mence all over again. 

While such a system would not be of 
very great value to-day or to-morrow, or 
six months from now, in a year or two, 
or five years or ten years, it would be of 
incalculable value, not only because of the 
saving of litigation between the members 
of this association, but because of the 
positive proof which the certificates would 
give of the date of the adoption of the 
trade mark by the person using it, and 
this, in many cases of trade mark suits, 
has been the difficult question to prove; 
that is, the date of adoption, 

It. is gratifying to learn that at the last 
meeting of the American Bar Association, 
held at Saratoga, August, 1898, steps were 
taken to advocate legislation by Congress 
making a uniform law of trade marks 
and registration applicable to the whole 
country, and providing penalties, both 
civil and criminal, for fraudulent imita- 
tion. A bill to this effect has already 
been introduced in Congress, and with the 
assistance of the association and others 
interested im the subject there is a fair 
prospect that this very necessary meas- 
ure may be passed. 

James E. Davis, 


The President—I 


Chairman, 


want to compliment 
the committee on the excellent report 
they have just submitted. It will be re- 
ferred to the Board of Control. 

Mr. A. C. Morrison—I admit that the re- 
port of the committee is able, but I re- 
spectfully submit that the trade oppor- 
tunities of this convention in connection 
with beer have not been appreciated. I 
was with the gentlemen who visited An- 
heuser-Bush, and the efforts there mani- 
fested with undoubtedly enrich the treas- 
ury of that company considerably during 
the ensuing year. And especially is this 
true in view of the splendid reputation 
he seems to give it. Although I am not 
any longer connected with the Pabst 
Brewing Association, my memories are 
very dear to me, and should we hold our 
meeting next year in Milwaukee, I am 
sure as great a tribute will be paid their 
product. 

Mr. Torbett—You will note the whole- 
saler and@ retailer enter with clasped 
hands, and that is typical of the future. 
I have now the honor to present to you 
Mr. Hitchens and the members of the 
Retail Association. 

Mr. Hitchens—Gentlemen: I assure you 
that I have no disposition to relinquish 
the clasp of the hand of the wholesaler, 
and I am sure that my sentiments are 
also those of my associates. I have not 
been long the shepherd of this innocent 
flock, but I am sure that I can say for 
the lambs that they are honest, that they 
are just, and they are earnest, and I am 
sure you will find they are just, honest 
and earnest. They admit that there is a 
place for all classes of the drug trade, 
Thanking you again for this kind invita- 
tion, and accepting it as an individual and 
for the association, we express our pleas- 
ure at being with you. (Applause.) 

The President—Gentlemen of the Retail- 
ers’ Association: It affords me, as presi- 
dent of this body, a great deal of pleasure 
to welcome you to a seat upon the floor 
of this convention. We are very glad in- 
deed to have you here. We want you to 
learn what our methods are. We want 
you to see what we are doing. We want 
to impress upon your minds the fact that 
we are working for your interests as well 
as our own. We feel that the interests of 
the retailer and the jobber are identical. 
If you do not succeed, how can we suc- 
ceed? If the retailer makes a success of 
the business in which he is engaged, and 
he is our customer, we are bound to profit 
by it. We are very glad to have you with 
us, and hope you will remain to hear the 
report of our Proprietary Committee. 

The President—We will now take up the 
special order of business, and have the 
report of the Proprietary Committee. 

Mr. Frank A. Faxon, Kansas City—I 
had no idea that I was to address such a 
large audience, and could I have foreseen 
that I was to speak to the representatives 
of 38,000 retail druggists throughout the 
country, I presume that I should have 
made my report a little different from 
what I have. I had not any idea that I 
was to read my report before such a large 
and distinguished company. 


Report of Committee on Proprietary 
Goods. 


Mr. President and Gentlemen—Since 
our meeting in the beautiful and historic 
city of Richmond a year ago, a war be- 
tween the United States and Spain has 
been begun and ended—a war combining 
strongly the elements of glory and honor; 
but wars, however short, and however 
glorious and honorable, bring grief to the 
hearts of many and burdens to the hands 
of all. A few have given their lives to 
the sacred cause, but all must in some 
way give their treasure. 

The financial cost of preparing for war 
and of carrying it vigorously forward, 
even for a short period, is necessarily 
heavy, and the people have the expense 
to bear; but the burdens should be ad- 
justed with judgment and with justice. 
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With the necessity for hurried action, ex- 
cuses for Congressional mistakes may 
properly be made, but manifest errors 
committed by the last session of Con- 
gress should be corrected by the coming 
one. One interest should not have been 
singled out for heavy taxation, while so 
many others were permitted to escape 
free. Why place so heavy a burden on 
proprietary medicines when a legion of 
proprietary articles of various. kinds, 
whose ownership pays rich returns, are 
exempted? Why tax proprietary medi- 
cines, which are the poor man’s necessi- 
ties, and exempt so many articles which 
are simply the rich man’s luxuries? These 
questions should be presented to the 
next session of Congress and favorable 
action demanded. 

The burden placed upon proprietary 
medicines and toilet preparations does not 
fall upon the general public, for whom it 
was intended. It is an axiom that “the 
consumer pays the tax,’’ but because the 
selling prices of proprietary medicines, 
etc., are fixed, no advance on them to the 
consumer can reasonably be made. The 
result is that the retail druggists of the 
country have a very large portion of the 
load to carry. This is unfortunate, and 
it is not just. No class of tradesmen 
in the world give so much thought, skill, 
energy and time to their calling, with so 
little remuneration, as the retail drug- 
gists; and to wring the millions of reve- 
nue that the proprietary stamp tax will 
produce from their already too meagre 
profits is nothing less than a wrong, and 
this wrong should be righted. A well- 
directed effort on the part of all who are 


interested will doubtless remove or 
greatly modify the burden at an early 
day. 


The so-called ‘“‘cutting evil,’’ which is so 
disastrous to the well-being of our retail 
friends, continues to exist, and, we fear, 
to spread. A year ago, at our Rich- 
mond meeting, Mr. Sourwine and Mr. An- 
derson, as the accredited representatives 
of the Michigan State Pharmaceutical 
Association, came before our organizaton 
and presented a vlan, which is called the 
“Sourwine Plan” to prevent the cutting 
of retail prices. This plan had received 
the indorsement of the Michigan State 
Pharmaceutical Assoctation, and its mer- 
its were explained by the delegates above 
mentioned. By resolution of the asso- 
ciation, it was referred to the incoming 
Proprietary Committee, with instructions 
to investigate. In obedience to this ac- 
tion, the committee has studied the plan, 
which certainly possesses many valuable 
features, but two serious obstacles have 
been confronted, One is that the pro- 
prietors themselves regard the plan as 
too complicated for their adoption, and 
the other (which makes the statement of 
further objections unnecessary), is that in 
the opinion of experienced legal counsel, 
the plan would be in conflict with State 
and national laws. This being the case, 
it would seem that further consideration 
of this plan, in its present form, would 
be useless. 


The problems that confront the retail 
druggist are truly most serious ones. In- 
creased cost of proprietary goods, and the 
fierce competition of department stores 
and aggressive drug cutters, make the 
present situation of the large majority of 
retailers unfortunate, and their future an 
unpromising one, At this time, it Is very 
encouraging to note a disposition among 
them to organize for mutual aid and pro- 
tection. They are beginning to appreciate 
the value of associated endeavor. ‘The 
gods help those who help themselves.” 
The old interstate League was organized 
on lines that promised much good, but 
soon, however, interest gave way to 
apathy. A national league of retailers, 
organized on sound business principles, 
working through State and local associa- 
tions, would accomplish a great deal that 
is desirable and place the business end of 
pharmacy upon a better basis. Let the 
retailers generally unite in a demand 
upon the proprietor that his preparations 
shall be sold in quantity lots at best 
prices td jobbers only. This would pre- 
vent the department stores and the large 
drug cutters from securing their supplies 
upon a basis of cost from 10 to 15 per 
cent. below that which the great ma- 
jority of retailers have to pay. No de- 
partment store or large retail druggist 
would then be able to sell proprietary ar- 
tciles at their less fortunate neighbor's 
cost, and still have a margin of profit. 
With such a demand coming from such 
a source, the manufacturers could not 
hesitate. Having secured the support of 
the proprietor, the wholesale druggist 
would necessarily stand loyally by his 
friend, the retailer. Let the ninety and 
nine druggists who are in accord with 
this idea and who wish to sell their goods 
at a living profit, go to their local job- 
bers and demand that supplies to depart- 
ment stores and persistently aggressive 
drug cutters be refused, and there would 
be but one result. Then let their friends 
of the league in other cities where whole- 
sale houses exist be advised of their ac- 
tion and their co-operation secured, and 
the cutting evil would be rapidly dimin- 
ished. 


We are naturally deeply interested in 
the problems that confront the retail 
trade. Their success means our success, 
Their troubles are our troubles. In their 
efforts to bring about a better order of 
things, they will receive not only the sym- 
pathy of the jobbers, but their active sup- 
port along all practical lines. 

The committee strongly deprecates the 
action of those proprietors who, while re- 
arranging their schedules in consequence 
of the stamp act, made advances in the 
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EDWARD L. KALBFLEISCH & SON, 


56 & 58 Pine Street, New York. 


Acetic Acid, Acetate Soda, Zinc Oxide, 
Iron Liquor, Sugar Lead, Brown & White, 
BLEACH POWDER— High Test English. 


See Page SO. 


The accompanying cut shows our 30-inch Paint Mill. It has a 
solid iron frame, iron ring for holding the top stone, iron bed for 
holding the bottom stone, two heavy stones 7 inches thick, steel 
spindle with steel cock head and steel point and brass step, steel 
counter shaft with two heavy solid bearings, strong gears, tight and 
loose pulley with a device on the frame for shifting the belt. Weighs 
about 3,000 lbs. and is first-class in every particular. We offer it to 
you with the Esopus stones for $140. We will make the mill with 
both stones water covled for $16% Tuere is not a better mill on 
earth. We guarantee it to give you entire satisfaction. Stones are 
dressed, then ground to a perfect face, taken out and redressed, and 
will grind exceedingly fine when first started. 

| e employ no travelling men, but these prices should receive 
> your con-iderati n. Understand that we guarantee these mills to 
give you entire satisfaction. We make many different kind of mills. 


Manufactured by CG O. BARTLETT & CO., 
Cab'e Address, “BARTLETT.” Cleveland, Ohio, U. S. A. 


JOBBINS & VAN RUYMBEKE, 


CHEMICALLY PURE GLYCERINE 


And Glycerine for Nitro-Glycerine or Other Purposes 


Patentees of J. Van Ruymbeke’s NEW PROCESS GLYCERINE DISTILLATION, And Recovery of 
GLYCERINE AND SALT from Waste Soap Lyes. Also Plants adapted for the production 
and evaporation of CAUSTIC SODA LYES and PATENT VACUUM FILTER 
DRYERS FOR LIME MUD RESIDUES. 


Works and Principal Office: AURORA, ILLINOIS. NEW YORK, 80 Wall Street. 


' 2 Silverdale, Sydenham, London, S. E. and Jette St. Pierre, Brussels. 
Regd. Cable Addresses A. B. C. Code (4th Edition) used: ‘‘GLYCEROL,” Aurora (IIll.), New York, London and Brussels. 


Gonveying, Elevating and Power- Transmitting Machinery ‘ 
en ekse tea iss come <->. HH. W. CALDWELL & SOM CO. 


Starch Works, Sugar Refineries, / 
White Lead Works, ” GENERAL 
~, Drug, Spice and Paint Mills, . a x é P ~~ + MACHINISTS, 


Phosphate and Fertilizer - a 127, 129, 184, 188 W. Washington St, 


Works, Etc. 
CALDWELL STEEL CONVEYOR 


Manufactured exclusively by us at Chicago, with latest improvements, 
— | 


CHICAGO. 


LINK BELTING. FRICTION CLUTCHES. 
SPROCKET WHEELS. JAW CLUTCHES. IRON PULLEYS. 
COTTON BELTING. COUPLINGS. WOOD PULLEYS. 
RUBBER BELTING. FLEXIBLE SPOUTS. SHAPTING. 
LEATHER BELTING. GEARING (all kinds.) SET COLLARS. 
BELT CLAMPS. GRAIN SCOOPS. SWIVEL SPOUTS. 
ER GRAIN SHOVELS. BLEVATOR BOOTS. TAKE-UP BOXES. 
BOLTS. COGSWELL MILLS. TURN HEAD SPOUTS. 
GALDWELL CORRUGATED SEAMLESS \e HANGERS. IRE CLOTH. 
STEEL ELEVATOR BUCKETS. CONCRETE MIXE! PERFORATED METALS. 
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prices of their products which were large- 
ly in excess of the enhanced cost. 

Some time ago the retail druggists of 
Denver, Col., in their local pharmaceuti- 
cal association, passed unanimously the 
following resolutions: 

“Realizing that the present deplorable 
condition of the retail drug trade is to an 
extent due to the comparatively unre- 
stricted sales by proprietors of patent 
medicines to others than legitimate 
wholesale drug trade of the United States 
in good standing, the opportunity for de- 
partment stores and aggressive cutters to 
obtain their supplies would be materially 
lessened, 

“Resolved, That we, the undersigned 
members of the Denver Pharmaceutical 
Association, and retail druggists of Den- 
ver, Colorado, do recommend to the pro- 
prietors of such preparations as are sold 
on the contract plan that they limit the 
distribution of their preparations to the 
legitimate wholesale drug trade of the 
United States, 

“Resolved, That a copy of this resolu- 
tion be forwarded to Mr. Frank A. Faxon, 
chairman of the Proprietary Committee 
of the National Wholesale Druggists’ As- 
sociation, with request that the same 
be presented for action at the next meet- 
ing of the National Wholesale Druggists’ 
Association at St. Louis, October next.” 
Those present at the meeting signed the 


paper, and later practically all of the 
Denver retail druggists affixed their 
signatures to the resolutions. Since then 


their action has been followed by the 
druggists in other cities and towns, and 
there is not a particle of doubt that the 
foregoing resolution expresses the views 
and wishes of more than four-fifths of the 
retailers of the country. 

The movement now being made by the 
retail trade will be watched with interest. 
The jobber will look with favor upon the 
organization of a strong national associa- 
tion of retailers, and we believe that the 
proprietor will dO so as well. The jobbing 
and proprietary interests have for years 
maintained organizations, and with the 
retail trade in line, it is believed that the 
mutual good of the three branches of the 
trade will be greatly advanced. 

The rebate plan during the past twelve 
months has been generally satisfactory. 
Another year’s experience has given add- 
ed proof of the wisdom of the men who 
originated it and of the sagacity of the 
broprietors who adopted it. It is not per- 
fect—nothing human is—but it can be 
made more nearly so by proper effort on 
the part of jobbers and proprietors, 

A few weeks after the chairman's of- 
fice was located in Kansas City a copy 
of the following letter was addressed to 
each of the 109 wholesale drug firms do- 
ing business in the West and South: 

“Kansas City, Mo., Dec. 4, 1897. 

“Gentlemen: The conditions affecting 
the wholesale drug trade in the West and 
Southwest are such that it is deemed of 
vital importance to have a conference of 
all parties interested at an early day. 
After conferring with a number of whole- 
sale druggists in St. Louis, Chicago and 
other trade centers, I have thought best 
to call a conference meeting at the Au- 
ditorium Hotel, in Chicago, at 10 o'clock, 
on Tuesday morning, the 14th inst. 

“This will not be a meeting of any as- 
sociation, but simply a ‘getting together’ 
of all jobbers im the Western and South- 
western country. who believe that a bet- 
ter understanding and greater harmony of 
action are imperative at this time. There 
ure a number of questions that will be 
considered, all of which will be of specia! 
interest to the trade, 

“IT have already received such assur- 
ances of co-operation as convince me that 
the meeting will be a very representative 
one—probably more so than any similar 
wauthering that has been held in the West 
for many years. 

“T trust that your firm will consider this 
a special and urgent invitation to be rep- 
resented on this occasion. ‘Conditions, 
and not theories,’ will be considered. 

“Earnestly hoping that every wholesale 
drug house west of the Alleghany Moun- 
tains will have a representative at this 
conference, I am, Yours very truly, 

“Frank A. Faxon, Chairman.” 

Then, on Dec. 21, the following circular 
was issued: 

“To Wholesale Druggists and Rebate Pro- 
prietors: 

“A conference meeting of wholesale 
druggists, without regard to membership 
in any association, was held at the Audi- 
torium Hotel, in Chicago, on the 14th inst. 
Sixty-seven representatives were present 
from sixty-two of the leading firms doing 
business in fifteen Western and Southern 
States, and the following was unanimous- 
ly adopted: 

“ ‘It having come to our knowledge that 
the.rebate plan of selling proprietary med- 
icines is being broken by giving a dis- 
count from the contract prices and in 
other ways, and realizing the fact that 
if this is allowed to continue it will lead 
to the total destruction of the rebate sys- 
tem, we, individually, and for our several 
firms, agree that we will strictly adhere 
to all the terms of our rebate contracts, 
and neither by payment or equalization 
of freights, by discounts made at the time 
of sale or allowed in settlement, nor by 
giving a bonus or a premium, nor in any 
way whatsoever, vary from the strict let- 
ter and spirit of our contracts. 

““*We also pledge ourselves that when 
complaints of infractions or evasions of 
the rebate plan are reported to us, we will 
immediately give to the chairman of the 
Proprietary Committee of the National 
Wholesale Druggists’ Association the 
names of the customers involved and of 
the parties reported as cutting, and at the 
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same time will communicate with the 
parties complained of, asking for an ex- 
planation, 

“*This agreement is to be signed by 
every one present at this meeting and is 
to go into effect at once.’ 

“A most earnest and harmonious spirit 
prevailed throughout the meeting. As- 
surances were given that the jobbers pres- 
ant regarded the integrity of the rebate 
plan as being a most important factor, 
under existing conditions, in the whole- 
sale drug trade, and a general determina- 
tion was manifested to vigorously uphold 
and loyally support it. 


“The chairman returned from the Chi- 
cago conference feeling that the rebate 


plan had been greatly strengthened, and 
he begs to renew his pledges to meet the 
situation, so far as he is able, by insist- 
ing upon a strict compliance with all the 
terms of rebate contracts. 

‘“‘He wishes to thank the 
Southern trade for their almost unani- 
mous response to his invitation to meet 
in conference and he hopes that all 
parties interested will freely communi- 
cate with him and report to him such 
matters as he should be made acquainted 
with, 

“(Signed.) Frank A. Faxon, Chairman.” 

One small interior jobber, hostile to the 
rebate plan, and one proprietor, assumed 
that the Chicago gathering was an “ex- 
perience mecting,’’ in which every one 
present confessed to sins for which he was 
sorry, and promised better future  be- 
havior. This was not the case. In invit- 
ing to the conference, the chairman 
believed that there were, especially in the 
West, a few weak spots: that there ex- 
isted an occasional leak that needed plug- 
ging; that there were some members in 
the West and South who entertained ex- 
aggerated ideas regarding reported viola- 
tions of contract terms, and that a getting 
together to compare notes and to reaffirm 
loyalty to the plan would have a whole- 
some effect upon the general situation. 
The signing of the agreement did not im- 
ply previous guilt any more than the 
signature affixed to a temperance pledge 
carries with it the inference that the sign- 
er has been an intemperate man, Men 
came together from a large extent of ter- 
ritory and learned that the situation was 
not as grave as a few had imagined, and 
all left the meeting with renewed hope 
and confidence. The influence of the con- 
ference was most salutary, and reports of 
violations have been very infrequent, and 
where they have been made, in most cases 
an investigation has shown them to be 
unwarranted by the facts. 

Let the Proprietary Committee have the 
assurance that behind them are the pro- 
prietors, standing as solid as a “stone 
wall’ in their determination to enforce 
obedience to the terms of their contracts, 
and violations of the rebate plan will be 
rarely reported. 

As has been well said by a member of 
our committee, ‘‘the success of the rebate 
plan depends upon the good will and per- 
sonal interest of those interested therein, 
ind does not rest upon any legal basis."’ 
Che right of the proprietor to insist that 
his selling prices shall be strictly adhered 
to, and the right of his distributers to fur- 
nish information as to violations of terms 
nas more than once received high judicial 


Western and 


sanction. To secure such results as are 
possible under the plan, there must be 
nonest co-operation among, and the ut- 


most good faith between, all parties at 
interest. The proprietor must use his 
best endeavors to secure compliance with 
the terms of his contract, and he must 
himself fulfill what, either expressed or 
implied, is certainly a part of the agree- 
ment. A contract that fails to bind all 
parties to it is valueless and unworthy ef 
the name. The proprietor who requires 
the signing of a contract and then winks 
at the violation of it, is not acting in 
good faith. The preparations of such a 
proprietor, no matter how staple or stand- 
ard they may be, should be eliminated 
from our official rebate list. They should 
not be dignified by having a place in our 
national schedule. It is manifestly un- 
just to the honest jobber, who desires 
strictly to maintain in good faith his part 
of the contract, for the proprietor to con- 
tinue supplying a dishonest dealer, whose 
promises are speedily broken. 

In this connection we would suggest 
that it is our judgment that a general re- 
vision and modification of our rebate list 
is desirable. There are many articles 
which no doubt have merit, but which, for 
various reasons, are indifferent sellers and 
move but slowly, that should be elimi- 
nated. The sale of a multitude of them is 
purely local. Standard goods which are 
staple and ready sellers, and whose pro- 
prietor is loyal to his own plan, are the 
only ones whose names should appear in 
our official list. 

As an evidence of the success which has 
attended the contract method of handling 
proprietary medicines, it is noted that the 
wholesale grocers of the country, through 
their national association, are now work- 
ing to establish a plan that is almost iden- 
tical with that under which we have been 
operating, 

As this report is being 
advised that a wholesale drug firm doing 
business in Toronto and Montreal, Can- 
ada, has taken an open stand against the 
principle of restricted prices in selling pro- 
prietary medicines. The head of the house 
so declaring itself is, we understand, a 
resident of Liverpool, England, and it is 
not surprising, perhaps, that the progress- 
ive methods in force in the United States 
along these lines should not meet alto- 
gether with his views. However, the ac- 
tion of ane house in the Dominion of Can- 
ada will necessarily have little effect upon 
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t.e contract method in this country, and 
it is not believed that proprietors who 
have adopted the plan of restricted selling 
prices for their articles will supply this 
Canadian house, unless they have assur- 
ances that their terms of sale will be 
strictly regarded. While Old England, in 
her business methods, may excel in some 
directions, it is hardly probable that an 
“Anglo-American Alliance’’ will be formed 
upon the destruction of the rebate plan, 
which has given such general satisfaction 
to the trade throughout the United States 
for almost two decades. 

Since the rebate plan was generally 
adopted some 16 years ago, there has been 
a gradual increase in the cost of doing 
business. Conditions have materially 
changed, What at that time was a fair 
margin of profit has ceased to be so, Then, 
the average cost of conducting a whole- 
sale drug business was under 8 per cent., 
so a gross margin of 10 per cent. and 2 per 
cent. for cash on proprietary for goods 
paid something more than the cost of 
handling them, At this time, the expenses 
of the business will approximate very 
closely 11 per cent. Should not the 
cnanged conditions be recognized by the 
manufacturer whose products we dis- 
tribute? Are we not, as jobbers, entitled 
to a fair remuneration for the services 
which we render? Through no other chan- 
nels could the proprietor so cheaply and 
satisfactorily place his goods within easy 
reach of the consumer. A discount of 10 
per cent, regular, with 5 per cent. extra 
for prompt payment, would give to the 
jobber a profit that would be only a rea- 
sonable one. This he should have. From 
a number of proprietors he is and has 
been receiving the discount, but the list 
should be extended. The proprietor has 
need for the jobber, and for the service 
which the latter renders there should be 
at least a fair recompense. 

The Committee believes that the sub- 
quantity feature of the rebate plan should 
be extended, but where the best discount 
to the jobber for a large quantity pur- 
chase is only 10 per cent., it goes without 
saying that a discount to the retailer of 
5 per cent. on a sub-quantity would not 
leave an adequate profit to the wholesale 
distributer. If the usual discount to the 
jobber for a quantity lot (and we would 
recommend that in many cases the quan- 
tity be increased) were, say, 10 per cent. 
and 5 per cent., then it would seem a rea- 
sonable proposition that a sub-quantity 
price should be made to the retailer on 
about the following basis: 

On 2%c. articles, 5 per cent. discount on 
a 6 dozen order. 

On Ste. articles, 
a 3 dozen order. 

On $1 articles, 5 
2 dozen order. 

These quantities are so reasonably small 
that most retail druggists would be in 
position to take advantage of the extra 
discount that it must be thoroughly un- 
derstood that the wholesale business 
would not be able to stand this enlarged 
discount unless those proprietors who now 
allow us only 8 per cent. and 10 per cent. 


5 per cent. discount on 


per cent. discount on a 


should make more liberal terms to the 
jobber. In other words, the wholesale 
druggist is now handling proprietary 


goods on practically a cost basis, and he 
must have something to compensate him 
for his investment and his time and 
trouble, This would not be in conflict with 
the principle of equal cost to retailers, as 
a very large majority of them would be 
able and glad to avail themselves of the 
extra inducement offered on a small quan- 
tity purchase, 

In this connection, we would call atten- 
tion to the fact that several proprietors 
have lately established a sub-quantity 
which gives to the jobber a net margin of 
from 1 to 3 per cent. Is this their declara- 
tion of a belief that they are dealing with 
cheap men, or is it an indirect suggestion 
that the services of the jobbers as their 
distributers are no longer desired? It will 
be interesting to note the future action of 
the jobber regarding these peculiar goods. 
Will he continue to handle them when 
they bear not even the semblance of a 
profit? 

The success of the rebate plan depends 
mainly upon two propositions: First, in 
all portions of the country there should 
be local trade associations, working har- 
moniously for the common good, The 
Chairman has especially noted, during the 
year he has served in his present capacity, 
that the weak spots are where there is 
a lack of unity among neighboring job- 
bers. Wherever there is a community in 
which exists the ancient idea that a man 
should avoid his neighbor because, per- 
chance, he happens to be a competitor, 
there will exist distrust and suspicion, 
and frequent complaints will be heard, 
though without, perhaps, any substantial 
foundation. There is a mighty power for 
good in association, It is the golden key 
that unlocks the door that leads to better 
things. In the getting together, im the 
touching of elbows, in the frequent hand- 
clasps, in the recognition of the rights of 
others, there is the influence that begets 
cenfidence and makes of business a pleas- 
ant and profitable pastime. Wherever 
there is local distrust, there will be fric- 
tion and general dissatisfaction. 


The second proposition, and the one that 
is of vital impoftance, is that proprietors 
must absolutely decline to distribute their 
supplies at best prices through any parties 
not recognized jobbers. This is impera- 
tive. The retailers themselves demand 
this, for they see that it promises sub- 
stantial relief from the cutting evil. It is 
nothing more than justice to the great 
majority of retail distributers that the 
proprietor should give them this protec- 



























tion, which it is in his power easily to do. 
It is a recognition of equality of cost to 
all retailers alike, which is the principle 
that has been urged by the Proprietary 
Committee and this association for many 
years. It seems to the Committee an easy 
and natural solution of a most serious 
and vexatious question. The jobber must 
insist strenuously upon this, for otherwise 
he has not that protection to which he 
is entitled, and the rebate plan cannot be 
satisfactorily maintained. The proprietor 
himself should rigidly adhere to this line 
of action, for with the destruction of the 
rebate plam would come disaster to his 
business interests and ‘‘confusion worse 
confounded.’’ How weak the position of 
a proprietor who has adopted the rebate 
plan, who proclaims himself favorable to 
it, and who pursues a course that is hos- 
tile to the plan and inimical to his own 
interests. There are proprietors, and 
many of them, who are, in season and out 
of season, through evil and through good 
report, loyal to the plan which they them- 
selves have adopted, and who use every 
endeavor to restrict the distribution of 
their goods to natural channels. This con- 
duct on their part is appreciated by their 
wholesale friends and by a large majority 
of the men who sell direct to the con- 
sumer. 

Directly in line with the above is a re- 
port just received from Boston, giving the 
action of the wholesale druggists of New 
England, as expressed in the following 
resolution: 

“Whereas, The wholesale drug trade of 
the country have been loyal supporters of 
the manufacturers of proprietary medi- 
cines, have assisted in preventing unjust 
legislation, have discouraged the sales of 
counterfeit and imitation articles, and in 
many ways rendered valuable assistance 
to the proprietors; 

And “Whereas, The position of the man- 
ufacturers, in selling to the retail trade 
their quantity lot at best price, is antago- 
nistic to the best interests of the jobbing 
trade, and is in our opinion unjust; 


“First, That it takes the largest and best 
paying customers away from the jobbers, 
leaving them to supply the smaller deal- 
ers. 

“Second, It is alleged that those custom- 
ers do not buy for their own sales, but 
that the great majority of them (we be- 
lieve 90 per cent.) violate their contract, 
if signed, and divide the quantity among 
other dealers. 


“Third, That such parties are a source 
of supply to dealers outside of the regular 
jobbing druggist, who wish to take ad- 
vantage of the rebate and sell for less 
than rebate prices, thus gradually under- 
mining it; 

“And Whereas, Such methods on the part 
of the manufacturers have been the chief 
cause in bringing about the cutting evil, 
by giving a few larger dealers an oppor- 
tunity ton buy for less than their neigh- 
bors, affording them a profit in selling 
goods at the cost price to the great body 
of retailers: 

“Therefore Resolved, That we, whole- 
sale druggists of New England, do urgent- 
ly protest against such methods on the 
part of the manufacturers, and while we 
cannot gainsay their right to sell their 
goods to whom they choose, we do feel 
that in continuing to sell the retail trade 
direct at bottom prices, they cannot ex- 
pect to receive the co-operation of the 
jobbers, and the larger share of the re- 
tailers."’ 

The original resolution, as copied above, 
bears the signatures of Carter, Carter & 
Meigs, Cutler Bros. & Co., Gilman Bros., 
Rust & Richardson Drug Co., West & 
Jenney, B. C. and G. C. Wilson and Geo. 
Cc. Goodwin & Co., of Boston, Mass.; 
Blanding & Blanding, Geo. L. Claflin & 
Co., and Chambers, Calder & Co., of Prov- 
idence, R. I.; John W. Perkins Co., H. H. 
Hay & Son, J. E. Goold & Co., and Cook, 
Everett & Pennell, of Portland, Maine; 
Talcott, Frisbie & Co., The Charles W. 
Whittlesey Co., Chas. 8. Leete & Co., T. 
Sisson & Co., and F. 8. Calhoun & Co., of 
Hartford, Conn.; Lee & Osgood, of Nor- 
wich, Conn.; Apothecaries’ Hall Co., of 
Waterbury, Conn.; Nichols & Harris, of 
New London, Conn., and Burlington Drug 
Co., of Burlington, Vt. 

Two years ago the Proprietary Com- 
mittee prepared a list of those who might 
be fairly entitled to act as wholesale dis- 
tributers. This list was most carefully 
compiled, and where a drug dealer could, 
by even a stretch of courtesy, be denomi- 
nated a jobber, it was so done. The job- 
bers, in getting these names together, rec- 
ognized the importance to the proprietor 
of having this list so general in its scope 
as to guarantee the full and free distribu- 
tion of his articles. A great number of 
manufacturers have shown their apprecia- 
tion of the value of this service and are 
glad to mit their shipments at best 
prices to the list submitted, which from 
time to time is corrected and extended. 
All who have adopted the rebate plan 
should do this. When they do not, they 
are themselves aiding in the demoraliza- 
tion of their own terms. 

There are those who may perhaps be 
properly termed “guerrillas’’ in the busi- 
ness world, who get some retailer to buy 
a round lot of proprietary goods at best 
discount and turn nine-tenths of the pur- 
chase over to them, which they immedi- 
ately begin to unload at a price below 
those adhered to by the wholesaler who 
honestly keeps his contracts. This sort 
of competition, which many legitimate 
jobbers have to contend with, is demoral- 
izing to the contract method of selling 
goods, and adverse to the interests of 
both the legitimate wholesaler and aver- 




















































































































































NO ADYANCE IN PRICE 


$33.60 per gross. 
$2.80 per dozen. | 


' Jobbrs sell in gross lots, 5% and 2% off. 


THIS_IS_THE_CENUINE 


The Kind You Have Always Handled. 
It Pays to Handle Reliable Goods. 


Send for Counter Wrappers, Cartons and Cards. 


THE CENTAUR COMPANY, 


77 Murray Street, 
N. Y. City. 


SHESO , 
Shoo runt Cheaper at the Same Price, 


5 —> > 
and Better at Any Price, 
"Vana: f than Any other Brand of Lead 
w yos 


This is the WHITE LEAD FOR THE JOBBER to run against 
the brands which give him no protection and very little profit. 


The materials employed in its manufacture are only those necessary to 
form a strictly pure carbonate of lead, namely: Metallic lead, acetic acid, 
carbonic acid, oxygen and water. It is chemically identical with the Dutch 
process lead, It is altogether superior to the latter in whiteness, fineness 


and covering capacity. 


This superiority is due to our process of corroding, which is controllable 
at every point and by means of which we are able to obtain perfect corrosion 
and a uniform product. : 


As a consequence Jobbers will find the Matheson White Lead readily 
saleable to their best cla:s of trade at full card prices, thus insuring a 
better profit to the wholesaler than he can make on the old brands or 
those which sell on price alone. 


Samples and Prices of Lead, Dry or in Oil, upon application, 


WM. J. MATHESON & CO, Lid. 


CORRODERS, 


182-184 Front St., NEW YORK 


J Licdj President. 


IMPRISONED 
For Infringing upon APOLLINARIS.. 


With the view of protecting the Trade against 
impositions, attention is respectfully solicited to 
the following: 

- In 1881, one, Thomas H. Dillon, of 1319 Arch 
Street, Philadelphia, was enjoined by the Honorable 
Judge Butler of the United States Circuit Court, 
from using the name “Apollinaris,” or imitations of 
the Apollinaris label. 

Finding last Fall that Dillon was disobeying 
that injunction, proceedings were brought against 
him before Judge Butler on allegations that he 
was refilling Apollinaris bottles, and also using 
counterfeits of the well-known Apollinaris labels. 


On May 9th, 1898, the Court pronounced the said 
Dillon guilty and ordered him to be held in custody 
pending payment of a fine and costs amounting to 


As a result the said Dillon was lodged in 
MOYAMENSING PRISON for five weeks. 

The Courts have repeatedly held, as_ te 
Apollinaris, that it is unlawful to furnish any other 
Water-—- 

under the name “Apollinaris,” or upon orders 
or requests for Apollinaris, or under any labels 
liable to be mistaken for the labels used by the 
Apollinaris Co, Ld., for Apollinaris Water. 


Further particulars on application. [NITED AGENCY COMPANY, 603 5th Ave., N. Y 


Sole Agents of THE APOLLINARIS €O., Ld., London 
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age retailer, as well as of the proprietor 
himself, 

The proprietary medicine business has 
grown to colossal proportions, The whole- 
sale druggist is properly the first distrib- 
uter; the retail druggist is naturally the 
second and final distributer. Let them 
both be guaranteed, so far as is possible, 
a fair return for money invested and ser- 
vice rendered, and the business of all will 
be more satisfactory and much of the 
present existing friction removed. 

The detail work of the Committee dur- 
ing the past year has been about as here- 
tofore. A large number of letters have 
been written and numerous circulars have 
been issued, 

It is believed that an early revision of 
the rebate list should be made, as many 
prices have been changed since the pas- 
sage of the Stamp Tax law. 

The services of the Committee’s Secre- 
tary, Mr. J. E. Toms’ have been emi- 
nently satisfactory during the past year, 
and he is commended to the incoming 
Committee. 

The Chairman has been happily relieved 
of all the labors connected with the pend- 
ing litigation against the Association of 
our members, as the Sub-Committee, com- 
posed of Messrs. Kline, Coffin and Main, 
has had that matter fully in charge, and 
a report of the present status of the var- 
ious cases will be made by the Chairman 
of that Committee. Respectfully sub- 
mitted, 

Frank A, Faxon, Chairman. 


The President—Gentlemen, you have 
heard the report. What action will you 
take upon it? 

Mr. Kline—Mr. President: I am aware 
that the usual course is that this report 
shall at once go to the Board of Control 
without discussion. I wish to ask your 
indulgence, however, for a moment to say 
a few words which I think ought to be 
said at this time. I think you will ad- 
mit that it is perfectly natural that, as 
my predecessor, Mr. Kelly, of Pitts- 
bugh, as chairman of this committee, was 
concerned during all the years that I had 
charge of this work, for the reason, 
which was perfectly natural, because of 
my youth and inexperience, so I have 
watched with considerable concern and 
awaited with considerable anxiety the re- 
port of the present chairman, not be- 
cause I had any question as to the abili- 
ties of my successor to do this work, but 
because I knew from the experience 
which fell to my lot during the ten years 
of my chairmanship of the committee, 
that it was full of difficulties and intrica- 
cies. It seems to me I ought to say now, 
before this report goes to the Board of 
Control, and in this presence, that the 
conduct of the business which naturally 
falls to the chairman of this committee, 
has been of such an admirable character 
that I for one greatly rejoice, not only at 
being relieved of the responsibility of the 
work, but rejoice in the fact that the as- 
sociation is better served than it ever was 
before. I want to commend in this pres- 
ence the diligence, the skill, the consum- 
mate skill with which the questions aris- 
ing in connection with this work have 
been handled by Mr. Faxon, the chairman 
of this committee, who has just read his 
report. 

In addition to that I wish to be permit- 
ted to say that I believe it will be ad- 
mitted that I have given the questions 
which are largely before the retailers who 
are in St. Louis at the present time at 
least as much attention as any member 
of our organization; and I want to say, 
in the first place, that I rejoice greatly 
that they are here. In the next place, I 
want to say that I rejoice still more 
greatly to learn, as I have learned, that 
an organization has been formed and is 
to_be conducted, so far as we can pre- 
dict, upon a basis differing altogether, in 
my opinion, from anything of the sort 
ever attempted in this country. 

Perhaps I may be permitted at his time 
to offer one or two items of advice that 
those of the retailers present will take 
up. The first is, that the ideas so admira- 
bly expressed in this report, so far as it 
refers to their interests, are certainly in 
accordance with the opinions of those who 
have studied this question during all these 
years when it has been before us. The 


two central ideas—the one, I had better, 


say—of committing the distribution of 
these goods into the hands of those to 


whom they naturally should go, namely, ' 
the wholesale druggists, making him re- , 


sponsible with regard to their distribution 
later on to the retailers, and the refusal 
of the proprietor to sell any one who is a 
retailer distributer, no matter how large 
at the lowest quantity price, that princi- 
ple, I believe, underlies and will govern 
all that can be hoped for at the present 
time in the shape of relief to the retail 
druggists in this country. I know per- 
fectly well that when this principle was 
first enunciated in 1893, at Detroit, and 
continuously ever since, it was attacked, 
and has been attacked, by the retailers 
themselves very largely. It was because 
of the understanding, or misunderstand- 
ing I had better call it, that it was urged 
simply and solely by reason of the selfish- 
ness of the wholesaler who advocated it. 
But every step that has been taken since 
has proven its wisdom, and we are in the 
condition to-day in which we find our- 
selves, not only with reference to what 
the retailers are suffering from, but the 
demoralizing condition among the whole- 
sale trade, because that matter which we 
advocated has largely been disregarded 
and has been especially disregarded dur- 
ing the past year by a number of promi- 
nent proprietors. 

Gentlemen, in your deliberations, con- 
fine yourselves, first, to the establishment 
of that principle. If you do and you can 


get behind you a sufficient number of re- 
tailers in this country, both classes will 
beyond a question do that which is asked. 
In the next place, it seems to me that 


naturally from that would follow’ the 
amelioration of conditions, which differ 
altogether in different sections of the 


United States, and the delegates to this 
convention can take up these questions 
when they get home, and I foresee and 
predict at this moment a relief in the di- 
rection which we have all been seeking 
all these years, that we have not been 
able to see during all these years, from 
1893 until the present time. I want to say 
this much, Mr. President, first, in justice 

to Mr. Faxon, and secondly, because I 
had these thoughts, which I believe will 
be of some value to the representative re- 

tailers who are here. 

Mr. H. P. Hynson, of Baltimore, Presi- 
dent of the National Retail Druggists’ As- 

sociation—Mr, President and Gentlemen: 
The fact that our association adjourned 
to allow our members to come here and 
hear, this report, is an earnest of the good 
feeling we had toward you, and I am 
glad to say that the plan suggested here 
is very much in accord with the ideas of 
our association. Now, sir, as we were en- 
gaged actively in a most important ses- 
sion of our convention, I ask it as a privi- 
lege that you will allow us to retire and 
resume our sessions, and I would suggest 
that a committee be appointed by your 
association to confer with a like commit- 
tee of our association. I believe that in 
taking the responsibility of the sugges- 
tion I voice the sentiments of our associa- 
tion. 

Mr. Torbett, Dubuque—Mr. President: A 
very important matter is now before us, 
and I would like to offer a resolution, and 

| make it a joint resolution of the retailers 
and wholesalers. The resolution is 
as follows: ‘‘Resolved, That it is the sense 
of the retail and wholesale druggists of 
America, in joint convention assembled, 
that those sections of Sub-Schsdule B in 
the bill to increase the revenue of this 
country to carry on the war, so far as 
they impose a tax on proprietary articles, 
should be repealed at the next session of 
Congress.” 

Mr, Hynson—I believe that resolution 
would b eadopted if the word “alone”’ 
were inserted, I believe if the gentleman 
will accept the amendment the retailers 
might be induced to vote for the resolu- 
tion, 

Mr. Torbet—I will elaborate by position 
for a moment. What I say may be of in- 
terest. I had the pleasure of a confer- 
ence with a man whose hand was largely 
concerned in the legislation of Congress 
| when this bill was passed, perhaps more 
| largely than any one else, and he had no 
| hesitation in saying that he believed that 

all these taxes which have been imposed 
on the proprietary articles of this coun- 
try are unconstitutional, and if the mat- 
ter was carried up to the court of last re- 











sort they could not be maintained. The 
principle involved is the income tax, 
and the reason it was declared un- 


| constitutional, was that it was taxation 
without representation, and the very same 
principle is involved in this question. Lf 

a man who stands high in the councils of 

the nation thus holds, surely an associa- 

tion of retailers and wholesalers ought 
not to hesitate to declare for what is 
their constitutional right. I care nothing 
about the phraseology of the resolution, 
as to the omission or addition of a word, 
but I am earnestly desirous that these 
associations shall declare for the sense of 
this resolution 
, Mr, Walbridge, of St. Louis—Mr. Presi- 
dent, it seems to me that this resolution 
carries with it too much to be discussed 
in a joint meeting of both these organi- 
zations. Neither do the retailers, nor the 
proprietors, nor the jobbers wish the com- 
munity to understand that they would 
shirk one iota from their share of the cost 
'of maintaining the dignity and honor of 
this country. (Applause.) Some of them 
have assumed that burden, and some of 
them have been imposed with too much of 
that burden, but that discrimination 
should not be discussed in this great or- 
ganization as a popular question. There- 
fore, I move that this resolution be re- 
ferred to the joint committee which has 
already been provided for. 

Mr. Stoddard, New York—I am glad to 
second this motion. I believe that this 
question ought not to be discussed to any 
considerable extent in this body, but it 
should go to the joint committee, and by 
them reported on. 

Mr. Walbridge’s motion was then put 
and carried. 

Mr. Hynson—Now, Mr. President, I ask 
permission for our association to retire, 
with sincere thanks to you for the privi- 
lege, and with the expression of great 
pleasure at having heard the reading of 
this magnificent and exhaustive report. I 
thank you sincerely. (Applause.) 

The President—We will now take up the 
report of the Committee on Credits and 
Collections. Mr, A. Cressy Morrison, of 
New York, chairman of the committee, 
will read the report. 

Mr. Morrison read the following report: 


Report of Committee on Credits and 
Collections. 


Mr. President and Gentlemen: 

Youth is prodigal, The first realiza- 
tion of power, of possession, presents to 
the young mind limitless possibilities and 
inexhaustible strength. The superabun- 
dant vitality, the buoyancy of an optimistic 
spirit, uncontrolled by the experience of 
riper years, lead to extravagances which 
show that the true value of our posses- 
sions, the difficulty of their retention and 
recovery, are not appreciated. 

The experience of the individual finds its 
parallel in the experience of nations. Our 
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great country has been, and still is, prodi- 
gal of its resources. The very earth has 
seemed to laugh as each succeeding har- 
vest was cast, with spendthrift liberality, 
into the lap of husbandry. Limitless and 
inexhaustible seemed those storehouses 
of nature, where coal and iron, oil and 
gas, copper and silver, and veritable nug- 
gets of yellow gold, have been delved fot 
and found. Our forests of prodigious 
trees, rearing their stupendous heads 
heavenward, have been falling before ‘the 
axe of the woodsman for years, and in 
their places have grown other trees to 
again fall. Forest fires have devastated 
territories equal to an European princi- 
pality, and yet back and beyond and be- 
hind we fondly believe there are limitless 
other forests to draw upon. 

A new country is ours, The running 
lines of parallel rails have been pushed 
forward and forward into the wilderness, 
giving labor untold opportunities. Great 
buildings have reared their inspiring 
heads, drawing stone from the quarries, 
and in one hundred years seventy mill- 
ions of people have been housed. The 
great increase in population would of it- 
self make a marvelous demand for textile 
fabrics. Great manufactories have sprung 
into existence as if by magic. Machinery 
has almost beyond comprehension de- 
veloped the possibilities of production, To 
stimulate labor new demands have sprung 
up, and invention, like a genii of old, has 
so added to the demands upon our ener- 
gies that we are still a busy nation. 

The interchange of money has been lim- 
itless. The demand for capital for de- 
velopment has, however, not only drawn 
to the fullest extent upon our supply, but 
has found use for the money of other na- 
tions. Not long ago 10 per cent., which 
is usurous throughout the world, was here 
considered a reasonable compensation for 
the use of money. We are gradually be- 
coming a finished country. The tracks 
which were laid need simply to be main- 
tained. The temporary structures of the 
past are giving way to the modern build- 
ings, which are calculated to stand for 
all time. The possibilities of profit have 
narrowed immeasurably in the last few 
years. The value of money has decreased 
in the ratio of its earning power. The 
rate of interest has fallen, and this na- 
tion is awakened to the fact that the ex- 
travagances of its youth must give way 
to the conservatism, ‘shrewdness and 
power of its early manhood and we as 
business men must be guided by the 
signs of the times. 

Mark low inevitable is advancing con- 
servatism. New England soil has failed 
to yield with full generosity to the farm- 
er, and the conservatism of the East is 
sometimes regarded as narrowness. Ad- 
vance toward the West, which is the 
more youthful part of our nation, and the 
liberality of youth is found. The terms 
on which goods are sold in the East and 
older North are short and the discount 
small. In the South and West the terms 
are longer, and 2 per cent, for cash, or 24 
per cent. per year, is given, we believe, 
without due consideration of the tre- 
mendous tax it is upon the profits. The 
last few years have shown a marked 


tendency on the part of conservative busi- | 


ness men to shorten the time and to pay 
a less tremendous tax for prompt pay- 
ment, 

Last year this committee reported that 
seventy-nine wholesale dealers were in 
favor of uniform terms and time; twen- 
ty-seven were against it. This year 
ninety-three are in favor and fifteen are 
against. Last year the Pacific coast was 
solid for sixty days and 2 per cent. dis- 
count. This year three are in favor of 
thirty days and 1 per cent., and four are 
against. This is a remarkable change in 
the situation. In the South, calculating 
Baltimore as South, omitting Cincinnati 
and St. Louis, although their large South- 
ern trade would seem to attach them to 
the South, but including Texas, the re- 
plies this year show sixteen in favor of 


thirty days and 1 per cent., and five 
against, The change of sentiment in this 
section is something phenomenal. It 


would seem possible, as the matter now 
stands, by entering into communication 
with those who are against the proposi- 
tion, to accomplish a change in favor of 
the shorter time. In the North, including 
Denver, seventy-four are in favor and six 
against. 

What is the meaning of this change of 
sentiment? Is it not a growing realiza- 
tion of the necessity of sharp retrench- 
ments in the direction of interest? Is it 
not a breaking away from the habit of 
interest paying, which is one of our be- 
setting sins as a nation? Are our profits 
as wholesale druggists sufficiently large 
for us to extend sixty days to a customer, 
with the possibility that prompt settle- 
ments even then are difficult, when we get 
but thirty? Do we realize that the dif- 
ference between sixty days and thirty 
days increases our outstandings nearly 10 
per cent., increases our loss by bad debts 
by an equal or even greater amount, and 
that if we avoid this probability by se- 
curing prompt collections, we must pay 
24 per cent. per annum to our customer 
for the use of his money? 

As the majority in favor of shorter 
time and smaller discounts is so over- 
whelming, is it not possible to convince 
the recalcitrant ones of the wisdom of the 
change? Your Committee on Credits and 
Collections believes it is, and therefore 
recommends that the National Wholesale 
Druggists’ Association instruct its incom- 
ing Committee on Credits and Collections 
to conduct a direct correspondence with 
the wholesalers in those localities where 
excessive terms and discounts are given, 


| and, with the local associations existing 





therein, endeavor to bring about uniform 
terms of thirty days and 1 per cent, dis- 
count throughout the United States. 
Your committee desires to report the re- 


ceipt of resolutions from the O., K. & I. 
and Lake Erie drug exchanges, most 
heartily indorsing the recommendation 


herewith given, 
CREDIT CLBARING HOUSE. 

In the matter of the Credit Clearing 
House system of interchanging credit in- 
formation, referred to your committee at 
the meeting last year, we find the com- 
pany is extending its operations in the 
various lines of trade covered, with the 
success which first drew the attention of 
your chairman to tne plan, 

At the meeting of the National Associa- 
tion of Credit Men, held in Detroit in 
June last, the service rendered by the 
company to credit men using it received 
the highest praise. 

Owing to the fact that the wholesale 
drug houses are so widely scattered, it is 
probably not practical for this association 
to take any action as a body upon the 
subject of the Credit Clearing House sys- 
tem further than to adopt the suggestion 
of your committee that each member of 
the association investigate carefully for 
himself the benefits of it. If this is done, 
no doubt those who are not now members 
of the interchange will join the large 
number of drug houses and allied lines 
now using it. 


NATIONAL BANKRUPTCY LAW. 


The passage of the national bankruptcy 
law, which is a modification, development 
and improvement in many respects upon 
the Torrey bill, which was constantly sup- 
ported and indorsed by this association, 
should be a source of congratulation to 
this body. Careful inquiry regarding the 
effect of this law has developed the con- 
census of opinion that it is a distinct ad- 
vance, and will redound materially to the 
advantage of all who extend credits. It 
has simplified the question of insolvency 
and provides for the speedy adjudication 
of cases, thus avoiding obnoxious court 
delays, which have heretofore been so ob- 
jectionable to merchants. 

A perfect bankruptcy law is an ideal 
which can scarcely be attained except as 
its provisions survive the test of experi- 
ence. The points which are most criti- 
cised in this bankruptcy law will un- 
doubtedly be remedied by subsequent leg- 
islation. The fact that a United States 
bankruptcy law has been passed is a 
basis on which will rest the law of the 
future, which will undoubtedly be perfect 
in its practical operations. The principle 
has been admitted and stands as a mon- 
ument to the intelligence of the country 
and a distinct triumph for the mercantile 
world. 

CREDIT INSURANCE. 

Credit insurance is a recent development 
in the world of business. The introduc- 
tion ef the theory dates from less than 
ten years ago in this country. Credit in- 
surance has not been developed in any 
other country although attempts have 
been made to introduce it into England. 
One company doing business in this coun- 
try is of English origin, but its credit in- 
surance business is largely confined to 
this country. Several attempts have been 
made by American companies to estab- 
lish agencies in England, but they have 
proved unprofitable. Seven insurance 
companies have started in this country. 
Two have survived. The two credit in- 
surance companies in this country have 
profited by the experience of the past, and 
seem to have attained a position of ade- 
quate responsibility. 

From this it will be seen that credit in- 
surance has encountered many difficulties 
in achieving a fixed position in the com- 
mercial world. Investigation develops the 
fact that the rather crude and complex 
policies of a few years ago have become 


more definite, more easily understood, 
freer from vexatious restrictions, and 
comparatively simple in application. 60, 
therefore, if any merchant has had un- 


favorable experience with a credit insur- 
ance company heretofore, it should not 
cause him or influence others to hesitate 
a fresh investigation. 

In good years or in bad years, firms are 
constantly meeting with disaster, If a 
system of insurance has been so perfected 
as to reduce to a minimum the hazard of 
mercantile enterprise, and to reimburse a 
merchant when losses exceed the natural 
expectation of losses to be encountered, 
then that system is worthy of considera- 
tion, 

We therefore wish to know what stage 
credit insurance has reached. What are 
the benefits to be derived by carrying 
such a policy? 


The earlier policies practically specified 
that insolvency should consist only where 
an assignment was made; where judg- 
ment was procured; where debtor's goods 
had been sold under attachment. In re- 
cent policies almost every form of failure 
is covered, including chattel mortgages, 
deeds of trust, sell-outs, abscondings, as- 
signments, receiverships, etc., etc., includ- 
ing all forms of failures of all the States 
and also failures under the United States 
bankruptcy law, whether voluntary or 
involuntary. Bach such kind of failure 
is usually printed in the policy by name. 
If, therefore, you get a policy with each 
such form of insolvency printed therein, 
you have your excess of loss covered be- 
yond question. 

Credit insurance is certainly a reasona- 
ble proposition. The plan is: Based upon 
the volume of sales, the character of 


business and the experience of a firm for 
five years past as to losses, the company 
agrees upon a certain percentage of loss 
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which the firm must first bear as their 
own loss, or the amount the firm must 
first lose, and the company indemnifies 
the firm against loss in excess of this 
agreed percentage. For instance, a mer- 
chant doing a business of $500,000 annually 
has had experience in losses such as to 
justify the company in guaranteeing to 
reimburse him for losses im excess of one- 


half of 1 per cent. on his annual sales: 


the company would issue the policy on 
that basis. 
The policy provides for a specific cov- 


erage on mercantile agency ratings; this 
is determined by agreement and is graded 


to meet the needs and requirements of 
the firm. 

The main points in the modern policy 
are the insolvency clause, the clause 


designating the coverage on ratings, the 
clause requiring notifications of claims to 
be sent to the compdny, and the adjust- 
ment clause. 

The company does not interfere with the 
corduct of a merchant's business. He is 
left free to handle and control his book 
acounts and his own claims in the same 
manner as he handles his own stock of 
goods even after debtors become _in- 
solvent. 

If at the expiration of a policy the mer- 
chant finds his losses have exceeded the 
agreed percentage, then the merchant is 
furnished by the company with a printed 
blank upon which to enumerate his losses, 


the names of the debtors, location, 
amounts which have been obtained, 
amounts considered obtainable, and the 


status of the claims. 

The adjustment clause provides for de- 
duction of amounts obtained and obtaina- 
ble, and in order to make quick payments 
and settle losses at the time of adjust- 
ment without waiting the development of 
a debtor's affairs, provision is made for a 
deduction of 12% per cent., and the mer- 
chant retains all the claims, and whatever 
is afterward realized belongs to him. The 
merchant, however, has the choice of two 
methods of adjustment—the one outlined 
above, and another by which no deduction 
is made for salvage, in which case the 
merchant assigns the claim to the com- 
pany upon its being included in _ full 
among the losses. It has been found, 
however, that the most satisfactory ad- 
justment is the 12% per cent. salvage de- 
duction, which enables the bondholder to 
retain control of the claim, especially so 
as he may wish to cultivate future busi- 
ness relations with the debtor, who may 
also have dealt with him for many years 
past. 

The above is a correct analysis of the 
practical application of the modern credit 
insurance policy of America as applied to 
the manufacturing and jobbing business. 

When the “O. K.” of a credit man is 
stamped on an order for a bill of goods, 
the title to the goods virtually passes to 
the purchaser, because it becomes a sale 
and the agreement is made to ship. At 
any rate, the goods are shortly in the pos- 


session of the customer. Before the 
goods were shipped they were in the 
warehouse and insured against loss by 
fire. The aggregate annual credit sales 
of a merchant are far in excess of the 
value of his stock of goods on hand at 


any time, so, as a matter of fact, the 
greatest of all risks is the credit risk. In- 
surance should not cease with the parting 
of the goods; it should continue until the 
goods are paid for. 

Credit insurance is devoid of the 
ment of speculation and is not intended to 
be used for purposes of profit, but solely 
for protection against those excess losses 
which are a constant menace to commer- 
cial success, and which cannot be guard- 
ed against by any other method which 
has yet been devised. 

The concensus of opinion, as ascertained 
under the resolution passed by the Na- 
tional Wholesale Druggists’ Association, 
requiring an investigation of the experi- 
ence of the members with credit insur- 
ance, is against credit insurance. As a 
matter of fact, very few have had experi- 
ence, and those who have say that it was 
unsatisfactory. If your committee should 
render a report based upon the informa- 
tion which has been received from the 
wholesale drug trade, it would be conclu- 
sively against credit insurance. 

There are a great many reasons why 
the concensus is against credit insurance. 
Those who have not taken out policies, 
but say they have investigated the mat- 
ter, express the opinion that it is of no 
advantage to them because of certain 
clauses and conditions in the policy which 
seem to militate against collections. Those 
who have had experience almost invaria- 
bly declare that as their loss by bad debts 


ele- 


did not exceed the average established, 
they had no claims against the credit in- 
surance companies, and that therefore 


they regarded the money which they had 
spent as los* 

It is evident from the correspondence 
received that there is a misapprehension 
regarding what eredit insurance is, First, 
credit insurance ddes not pretend to pro- 
tect against bad debts, but it does pro- 
tect against an excess of bad debts. If 
the average percentage of losses by bad 
accounts during five years is one-half of 
1 per cent. per annum, the insurance com- 
pany agrees to protect the merchant from 
an excess of this amount. It is obvious 
that no insurance could possib!y be based 
upon a calculation of the total amount of 
bad debts without the premium exceeding 
the average loss for the past five years, 
provided this interval of time was taken 
as the basis of calculation. Every mer- 
chant who does a large business cer- 


tainly expects to lose something by bad 
debts, and this amount he finds averages 
Credit insurance is 


a certain percentage. 
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designed to protect him against any ex- 
cess of this average percentage. 

The credit insurance companies have de- 
veloped from their experience certain ta- 
bles showing the average amount of loss 
in various lines of business, Investigation, 
however, has developed the fact that these 


tables are not sufficiently reliable to be 
depended upon, as the range is scarce*y 
great enough, 


One of the objections raised is the sug- 
gestion that a house should have a suffi- 
ciently goods credit man to protect them 
against serious losses, and that his com- 
pensation is in the nature of insurance. 
The answer to this objection is that 
where the average loss is low, one very 
bad account or a series of smaller ones 
would soon exceed the low percentage, 
and thereby make credit insurance of 
value, the result being that the more in- 
telligent the credit man, the lower the 
average of bad debts and the greater the 


probability of credit insurance being of 
value. 

ft has been stated that should a busi- 
ness house discover that their average 


percentage of losses had been large, they 
would then be less cautious in extending 
credits believing that the insurance com- 
pany would have to bear the burden, and 
that all other houses would subsequently 
be obliged to pay either for the inability 
or the lack of caution of such a_ house. 
This is not the cause, as the variation in 
the average percentage of loss for each 
different house puts it on an individual 
level as a risk to the insurance com- 
panies. We could not learn that the in- 
surance companies selected their risks, 
but these companies stated that they had 
in their experience very seldom encoun- 
tered a house that was taking greater 
risks, because they felt they were pro- 
tected. We could not learn that there 
was any system in the selection of risks. 
It was noted that where a house had a 
credit man, his whole idea was to keep 
the percentage of loss as low as possible, 
and the fact of protection to the house 
would not induce him to take extra risks, 
and in any event it was too dangerous a 
venture to enter upon. 

The insurance companies were 
how they accounted for the _ prejudice 
which seemed to exist against credit in- 
surance, The answer was that there were 
four or five companies which had 
drummed the trade pretty thoroughly and 
gone out of business, having to pay out 
more money than they made. This has 
induced the trade to conclude there is 
nothing in it, without taking into consid- 
eration the successful companies. An- 
other reason that may be applied to the 
drug trade is that with a good many of 
the houses the percentage of loss is so 
low that they feel they can carry their 
own loss and do not care to pay out a 
premium, It might be stated also that 
drug houses have a great many customers 
on their books in proportion to the total 
outstandings, the result being that indi- 
vidual accounts are comparatively sma 
and the average loss is very well estab- 
lished. Besides, the absence of very large 
accounts prevents any very serious losses, 

Credit insurance, as above stated, is 
based upon the ratings in a commercial 
agency which is agreed upon between the 
insurance company and the insured, 
Dun’s has thirty-one ratings, with capital 
and credit. In other words, the capital 
ratings from $2,000 upward, with two 
grades of credit, are covered under the 
regular policy. Outside of that, ratings 
of $00 to $1,000 and $1,000 to $2,000, are cov- 
ered for specified amounts. A second 
credit rating is not considered as good as 
a first credit, so the insurance company 
usually makes the limit 30 per cent. on the 
first rating, 25 per cent. on the second rat- 
ing, and, if possible, reduces the gross 
limit to any one concern, say, under the 
policy, they only give one-half the face 
of the policy to any one concern. Where 
the ratings of an insurance company are 
from $40 to $60 per thousand, in the case 
of rated accounts they theoretically pay 
100 per cent. Where the rating is $10,000 
the insured is permitted to sell a bill to 
30 per cent. of th. ,owest rating—that is, 
$3,000, 

When a policy is purchased covering all 
classes of risks, it includes customers who 
have no commercial rating to 50 per cent. 
of the loss, the idea being that if the in- 
sured can take the risk, the insurance 
company can, and that by bearing only 
half, they protect themselves against too 
sreat confidence on the part of the in- 
sured in an unrated customer, In the case 
of a customer where they have no capital 
rating but are. given a credit rating, the 
credit insurance companies would stand 
50 per cent. of the loss, or in’ some cases 
would give a flat line of credit on such 
credit ratings. That is, a man rated 
Blank A or B or C, the insurance com- 
pany would stand up to $1,000 flat. If the 
commercial rating is $10,000 and the 
amount permitted to be sold to this cus- 
tomer is $3,000, and the insured desires to 
sell more, he must do so at his own risk. 

The policies issued by the insurance 
eompanies only cover the goods ordinarily 
handled by the applicant for insurance, 
In the case of a drug house, if they are 
requested to purchase a quantity of wall 
paper (an article not usually handled by 
wholesale druggists. and forwarded it to 
a customer, it would be deducted from 
the amount allowed on this customer's in- 


asked 


debtedness when the adjustment took 
place. 

The insurance company will not bind 
itself to renew credit insurance on the 


same basis of average loss. Credit insur- 
ance is sometimes used as collateral or, 
rather, to fortify the credit of the insured 
at a bank. Credit insurance cannot be 
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satisfy a creditor, but where 
money has been borrowed on long-time 
notes and the loan is so large that the 
bank feels it shouldhave additional protec- 


tion, credit insurance is sometimes taken 


used to 


out and indorsed over as additional se- 
curity to the bank. It seems that not 
much use has been made of this possi- 
bility, but it is interesting. 

If the insured should fail while the 
policy was still in force, the insurance 


companies give no protection on account 
of bad debts accruing subsequent to the 
failure. They, however, return 50 per 
cent. of the premium paid if the failure 
occurs during the first six months, and 
after that, the unearned premium. The 
reason for this is that it has been the ex- 
perience of the insurance companies that 
firms who anticipated failure would dis- 
pose of goods to poor risks and endeavor 
thereafter to collect these accounts from 
the insuranre <sxanpanies. 

‘Policies may be taken out, for example, 
on Sept. 30 and dated July 1 in order to 
cover losses which may accrue on ac- 
rounts already sold on regular terms, but 
which have not matured. Credit insur- 
ance only covers losses which actually 
occur during the life of the policy, and 


| does not protect the insured from losses 


occurring on sales made during the life 
of the policy, but which do not become 
losses until after the policy has expired 
Credit insurance companies will not _in- 
sure an individual or single account. 
The insurance companies were asked 
why they deducted 124% per cent. from the 
final net amount, after deducting from 
the net claim of the insured against a 
debtor all amounts obtained or obtaina- 
ble. The reply was that their experience 
in adjustment was that 8) per cent. of the 


| claims at the time of adjustment were un- 
| settled, and to get at an adjustment and 


clean the thing up they elected to dedust 
12% per cent. aS an average salvage 
Claims are worth something—how much 
they do not know. When this is done, 
they leave the claims with the insured, 
but they have the option of paying the 
insured one hundred cents on the dollar 
and taking the claims, That option is not 
siven to the insured, 

In case of a dispute as regards settle- 
ment, the matter can be arranged by ar- 


| bitration under the policies, the insurance 





company to select one arbitrator and the 
insured to select two from his own State. 
The fact that the policies of the credit 


insurance companies have been made 
much more liberal, and the additional 
very apparent fact that the terms ani 


conditions of these policies can be modi- 
fied to meet the specific requirements of 
an individual insurer, seem to meet many 
of the objections which have been held 
out against the practice of credit insur- 
ance, 

One of the chief complaints which has 
been offered is the fact that houses which 
have taken credit insurance have failed to 
get anything out of it, not because the 
companies refused to pay, and recently 
not because the policies contained techni- 
cal phrases which prevented collection; 
but the complaint is chiefly because 
houses have not had an excess of losses 
over their average after they have taken 
out credit insurance; hence the protection 
was valueless. The same objection, if it 
was valid, could be urged against fire in- 
surance. People pay for fire insurance 
year in and year out, and many have 
never had the slightest damage by fire. 
It can scarcely be claimed that they were 
unwise to carry this insurance, as it is a 
species of protection which every wise 
business man feels is necessary. 

Dealing with the question of the value 
of credit insurance to the drug trade, no 
general conclusion can be reached; but 
when the investigation of your committee 
has developed the fact that the loss by 
bad debts among the wholesale druggists 
of this country varies from one-tenth of 


| per cent, per annum to 2 per cent. per | 
nnnum, it shows an amazing opportunity | 
depart- 


for improvement in 
ments of some firms 
of this association. 


the credit 
which are members 
If the drug business 


ef the United States is $100,000,000 per an- | 


num, and the loss averages one-half of 1 
per cent., it becomes apparent 








that the | 


loss by bad debts is $500,000 a year, and | 


that this stupendous sum is chiefly borne 
by the gentlemen who are now listening 
to this report. 

It is impossible to give the average per- 
centage of bad debts by localities, as the 
volume of business on which the calcula- 


tions is based has not been secured by the | 


committee. While it may be said in 


general way that the loss by bad debts is | 


larger in the South and Southwest, there 
are some amazing exceptions in other 


parts of the country, and it is sincerely 


trusted by your committee that each 
house will give careful consideration to 
this part of the report, and if its average 
losses are above one-half of 1 per cent. 
look to it that some improvement is made 
in the credit department. Certainly if 
those whose average loss exceeds one- 
half of 1 per cent. can bring their losses 
down to this level or below it, the amount 
saved by the wholesale druggists will be 
upward of $200,000. 


The correspondence of your committee | 


has exceeded five hundred 
prompt responses have usually been 
ceived, It is a source of great gratifica- 
tion to your committee that the associa- 


letters, and 


tion has taken so much interest in the | 


subject of credits this year and it desires 
to thank the association for its co-opera- 
tion. Respectfully submitted, 

A. Cressy Morrison, Chairman, 


The President—The report of the Com- | 


mittee on Credits and Collections will be 
referred to the Board of Control, 
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The mecting then adjourned until 2 
o'clock, 

FOURTH SESSION, 
Wednesday afternoon, Oct. 19, 1898. 
President Weller called the meeting to 

order at 2.20 p. m, 
The President—I will appoint as the 
Auditing Committee on the treasurer's re- 


port Messrs, 
Charles’ E, 
Banding, 


Daniel Myers, 
Potts, Wichita, 
Providence, 

The President—We will now take up the 
report of the Committee on Commercial 
Travelers, Mr. Edward H. Buehler, of 
Chicago, chairman. 

Mr. Buehler read the report, as follows: 


Cleveland; 
and W. P. 


Report of Committee on Commercial 
Travelers. 


Mr. President and Gentlemen: When 
pur President appointed me Chairman of 
the Committee on Commercial Travelers, 
! am free to confess, while I fully appre- 
ciated the honor conferred, yet I certainly 
did not fully appreciate the magnitude of 
the work devolving on the chairman of so 


important a committee, and greatly 
‘egret that a man with more ex- 
verience in the matter of having 
tharge of travelers was not se- 
beted, as my work had been for many 
years (from ‘68 to °86) that of a commer- 


cial traveler myself, and since '86 I have 
been simply a manufacturers’ agent, and 
therefore know very little of late years 
as to the working of the craft. This re- 
port therefore must be somewhat of a 
personal nature, which I trust will be par- 
doned, as I have not succeeded in having 
an employer of commercial travelers write 
it up. and it must be from the standpoint 
of a traveler to a very large extent. I 
have very carefully gone over the re ports 
of previous committees for years back, 
and find the subject has beem most thor- 
oughly discussed by men of great ability 


and experience, and while some of the 
recommendations suggested have been 


acted upon, yet it does not seem possible 
for any association, national though it be 
in its character, to make specific rules and 
regulations for the general guidance of 
all travelers. Im early days, say in the 
‘70's, it was a very different matter to sell 
goods on the road from the present day. 
At that time the great West was not de- 
veloped as it now is, and comparatively 
few of the jobbers imported many of their 
goods direct and relied mostly on the 
Eastern market for supplies. Therefore, it 
was quite an easy matter for travelers to 


sell in the large cities, providing their 
prices were right, but of late years the 


jobbers of the West import very largely 
in all lines, and sell in competition with 
the East; also tne character of purchases 
have changed very materially in the drug 
business, and where the jobbers used to 
buy ipecac by the caroon and senna by 
the five and ten bales they now find them- 
selves stocked with a few pounds of the 
crude drugs, but sell hundreds of pounds 
of fluid extract of these and other kin- 
dred drugs. The fact is, there is no drug 
business any more, it having become more 
or less a distributing business for special- 
ties of different kinds. This kind of busi- 
ness makes it an easy matter now for 
department stores to handle many of these 
manufactured goods, very much to the 
detriment of the regular retail druggist. 
It was considered quite sufficient at one 
time for a traveler to visit his trade once 
in thirty or even sixty days, but now I 
am informed some travelers make a visit 
every ten or fifteen days, and as they 
meet a tremendous competition it is al- 
most impossible to secure enough orders 
to pay the railroad fare. As two previous 
committees had asked the several opinions 
of the wholesale drug members of the as- 
sociation relative to commercial travelers 
and their methods, and their answers have 
been so ably expressed in former reports, 
the present committee did not make any 
further inquiries, except in a local way, as 
the subject has been so “‘threshed"’ over 
there was little left to be asked; but as 
chairman, I addressed a note to each 
member of this committee, asking his 
views and any suggestions he might have 
to make, and IL have received quite a 
number of replies, some of which are very 
able, and I take pleasure in quoting from 
one who employs a large number of com- 
mercial travelers in the East, as follows: 

“As I go back over the dim and distant 
records of the past, the one feature which 
has impressed me the more has been the 
unchangeable character of human nature 
since the beginning of the world. The 
passions, sentiments and feelings which 
influenced men five thousand years ago 
influence them to-day, so that commercial 
travelers need not be considered as a class 
apart from other men for they are of 
us and just like the rest of us. They have 
the same hopes, ambitions or lack of am- 
bitions, and the same desire for “soft 
snaps." It is impossible for all men to 
be leaders; if there were none but gener- 
als, where would we get the privates 
from? I have often deplored in the aver- 
age traveler the lack of energy which 
seems to me in many cases to exist, but 
I presume it cannot be helped. As a sys- 
tem, I feel now as I have felt for years 
that it has come to stay, and that no job- 
bing house, dealing in a general line of 
goods, can maintain their trade success- 
fully without travelers unless they dis- 
tinctly assume a position as cutters, open- 
ly and avowedly underselling their neigh- 
bors. The condition of the trade plan ob- 
viously prevents an open assumption of 
this kind in the drug trade, consequently 
it seems to me that the wholesale drug- 
gists cannot dispense with travelers. As 
you know, I am the manager of the busi- 
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ness with which I am connected, and I 
have closely watched from time to time 
a number of customers upon whom, for 
several reasons, our travelers have not 
been calling, where they are good men 
and desirable customers, and I have found 
it very difficult to keep them in line, and 
often where parties have been personally 
well known to me and have expressed 
themselves as being favorably inclined to- 
ward our house, I have at the sanie iime 
found it impossible to open trade with 
such parties unless by the means of 
travelers, 

At the same time I consider the subject 
of ‘‘commercial traveler’? one which must 
be dealt with upon individual lines—that 
is, each case must be taken up on its own 
merits alone by the employer and em- 
ployee, and no association or combination 
of men can lay down rules to be enforced 
by all in this direction. 

It may well be asked then, ‘‘Why should 
this subject be taken up by an associa- 
tion?’’ to which I reply that in my opinion 
the chief value of associatiom lines in the 
discussion of this subject is in the one di- 
rection of co-operation. I have always 
held that it was to the manifest interest 
of all concerned that the entire member- 
ship of any line of business should be 
placed on the most pleasant and cordial 
basis. What cannot be accomplished by 
a national association may be accom- 
plished by the different local centres work- 
ing together. In our city I think I can 
safely say that the members of the whole- 
sale drug trade are on the most friendly 
and cordial terms toward each other, and 
so far as I am concerned, I feel that the 
worst abuse connected with commercial 
travelers may be the best reformed by 
consultation with those interested. As I 
view it, the worst tendency of the ordin- 
ary traveler is to cut prices on the plea of 
necessary competition. If, therefore, we 
go to our competitor and find out how 
much is real competition and how much 
is imagination on the part of our own 
traveler, we can then regulate such mat- 
ters with comparative ease.’’ 

Another large jobber in the West writes: 

“It is generally thought that a commer- 
cial traveler is a friend of the man who 
employs him, and long dissertations and 
communications have been written to this 
effect. There is another side, however, to 
this matter which seems to be constantly 
growing, and that is the commercial rep- 
resentative is really working against the 
best interests of the man who employs 
him, and is continually striving to see 
how close he can sell goods without re- 
gard to profit entailed. In some respects 
he is the worst enemy of the merchant 
who employs him. 

“You will notice I qualify my remarks so 
as not to include every man who travels 
on the road, but im the main I think it 
is growing so.”’ 

In regard to the salaries of the commer- 
cial travelers there is a great diversity of 
opinions as to how they should be paid, 
and one of your committee writes as fol- 
lows: 

“The only suggestion that I wish to 
D. <A. persist in employing travelers 
a very positive stand against employing 
travelers on commission, or paying them 
on percentage of sales, or paying them an 
amount including their expenses, and that 
the association should recognize only one 
manner of employing traveling salesmen, 
viz.: That they should have a specified 
salary, and that an itemized account of 
their expenses should be returned to their 
employers. 

“Of course this matter has been consid- 
ered time and time again, but still quile 
a number of the members of the N, W. 
D. A. still persist in employing travelers 
in some other way, than straight salaries 
and reported expenses. I believe it is im- 
possible to conform to the rebate system, 
or any other agreements, when any other 
method of employing travelers is used.” 

This gentleman is a member of a large 
jobbing firm, well able to speak on this 
subject, and while I personally agree with 
him, and would be very glad if the as- 
sociation could make some definite rules 
which would meet the approval of all job- 
bers and manufacturers, yet I believe this 
matter must be governed largely by cir- 
cumstances and localities. One large 


manufacturer writes: “The system of 
commercial travelers with the manu- 
facturer differs entirely from that 


of the jobber, hence a system that would 
be satisfactory to the one would not br? 
with the other,’’ and there is no question 
but he is correct in his views. 


In conversation with a very prominent 
jobber of the West, he hit the nail on th3 
head@, in my opinion, when he said, “Th? 
best commercial traveler is not the mal 
who sells the most goods, but the man 
who makes the most money for his em- 


ployer.”’ 
Edw. H. Buehler, Chairman. 


The President—I desire to thank th: 
chairman of the Committee on Commer- 
cial Travelers for his able report. I am of 
the opinion, as I have always been, that 
there is no man who can make a better 
report upon this subject than a man whi) 
has himself been a commercial travelet. 
He thoroughly understands the situation, 
and his report is a good one, and on: 
which I think will receive the hearty ap- 
proval of the members of the association. 
Are there any other reports ready? 


Mr. McCord—I rise to a question of 
privilege. In presenting the names this 
morning of applicants for membership [ 
stated that I had a letter in my posses- 
sion from Dr. Frisbie, of Hartford, with 
reference to one of the applicants in that 
neighborhood. I find, however, in lookin; 
over my letters, that the letter was from 





another house, and I make this explana- 
tion in justice to the concern named. 

The President—Has the chairman of the 
Committee on Membership anything 
further to report? Have any other names 
been posted? 

Mr. McCord—No, sir; we are not ready 
to report any further names. 

The President—The Committee on Vio- 
lation of Contracts. Mr. Faxon, are you 
ready with your report? 

Mr. Faxon—The report of that commit- 
tee was embraced this morning in the re- 
port of the Proprietary Committee. 

The President—The chairman of the 
Board of Control has several reports in 
his possession, but he is absent at pres- 
ent, and also the chairman of the com- 
mittees. 

The president then read the following 
communication: ; 

‘Dear Sir—Yourself and ladies are cor- 
dially invited to luncheon an@ a view of 
the St. Louis harbor on the steamer City 
of Providence Thursday afternoon, Oct. 
20, 1898, at 1.30 p. m. This invitation is ex- 
tended to all the gentlemen present at the 
convention by the newspapers of St. 
Louis, and it is hoped that all who can go 
will take advantage of the invitation.” 

The President—I want to say in regard 
to the proposed trip to Omaha that the 
chairman of our Entertainment Commit- 
tee, Mr. Clarence G. Stone, will be on 
hand to see that your transportation is 
furnished. We are going to have a ticket 
office established in his room, The Bur- 
lington road will have a ticket agent there 
to-morrow afternoon and Friday morning, 
so that any who wish to take the trip at 
a rate of one cent a mile, coming back to 
St. Louis, or going back to Chicago or 
Minneapolis, will have the privilege of do- 
ing so. 

Mr. Kline, Philadelphia—There is one 
matter I would like to get into the hands 
of the Board of Control to act on. I do 
not know whether it will be referred to 
in any of the reports. It may possibly be 
referred to in the report of the Committee 
on Legislation, but I fear it will be over- 
looked. It is the matter of cheaper parcel 
postal rates. The matter is receiving at- 
tention from a number of commercial 
bodies, and will be one of the subjects 
that will come before the National Board 
of Trade during its meeting in December, 
as I happen to know, and I should like to 
get the indorsement of this organization, 
if possible, to the request for cheaper 
parcels postage rates. Our members are 
vitally interested in this question, and, as 
you all know, the rates in this country 
for this service are one cent an ounce, 
and the Hmit of weight in the trans- 
portation of merchandise by mail is four 
pounds. The rates in England are six 
cents for the first sixteen ounces and two 
cents of our money for each additional 
pound, and the weight limit is eleven 
pounds. You can see, therefore, how we 
are handicapped in the sending of small 
parcels by mail in this country as com- 
pared with other countries. I move you, 
therefore, Mr. President, that if this sub- 
ject does not come up through the report 
of any other committee that the subject 
be referred to the Board of Control, with 
a recommendation that a resolution be 
brought in by them favorable to this 
question. That resolution can then go to 
the next Committee on Legislation, and 
that committee can then lend its in- 
fluence to other bodies, who may bring 
the subject before Congress and some- 
thing may result, 

The President—I will request the secre- 
tary to give the secretary of the Commit- 
tee of the Board of Control a copy of 
this resolution. I want to call your at- 
tention to a communication read this 
morning from the Pacific Coast Borax 
Company, which is worthy of more than 
passing notice. I want it referred to the 
Board of Control. It refers to a stamp 
tax on borax put up in pound packages 
sold by druggists. We will refer that pa- 
per to the Board of Control. We are now 
on the reports of committees. We will 
now have the report of the Committee on 
Paints, Oils and Glass, of which Mr. 
Charles Campbell, of Kansas City, is 
chairman, He is not in the city, but the 
chairman of the Board of Control has the 
report and will read it. 

Mr. Walker read the following report: 


Report of Committee on Paints, Oils 
and Glass. 


Mr. President and Gentlemen: 

Your Committee on Paints, Oils and 
Glass finds but little of interest in these 
lines to report. Notwithstanding since a 
year ago the country has been engaged 
in warfare with a foreign power which at 
one time seriously threatened trade rela- 
tions of various kinds, the lines embraced 
in this report have been exceptionally free 
from any depressing influence. On the 
contrary, many items in the line have 
shown strongly increased values, occa- 
sioned by legitimate consumptive de- 
mands, and with possibly few exceptions 
show quite a handsome increase in volume 
of business transacted. 

Linseed oil has probably fluctuated in 
price more than any other article in the 
paint line. Based on Chicago market, the 
price since January has ruled from about 
28c. as a minimum to 4iéc. as a maximum, 
easily attributed to an unusually large 
amount of both oil and seed carried over 
from last year and a larger yield and bet- 
ter conditions of the last seed crop. 

The consumptive demand for turpentine 
has been much greater this year thar 
last. The Savannah market ruled much 
lower for the first six months of this year 
than for the same period last year, but 
since July 1st has been much higher and 
the stiffer values maintained since July 
have been a surprise to most of those en- 
gaged in the trade. 
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In volume of sales, white lead has no } 


more than held its own with other staples 
in the paint line. Notwithstanding 
marked advance in price of pig or blue 
lead, which has been firmly maintained, 
the price of white lead has shown but 
one advance and that only 4-cent per 
pound, which was very small as compared 
with the advance in the raw material. 

Paris green, an article almost entirely 
controlled by agreement among the manu- 
facturers as to price, has ruled higher for 
the past season than for the previous one. 
The usual number of complaints come 
from large handlers of this article as to 
the arbitrary rules concerning price, conda.- 
tions, etc., as laid dowm by the manu- 
facturers, 

Glass of all kinds has been in good de- 
mand.’ Plate glass has sold at both the 
highest and the lowest prices known for 
many years. Jobbers of this article awoke 
one morning to find that a slight advance 


of about 110 per cent. had very suddenly | 


taken effect, However, glass jobbers are so 
used to little flurries of this kind that they 
pursued the even tenor of their ways as 
if nothing had happened. The destruction 
of the works at Irwin, Pennsylvania, left 
but two independent plate glass manufac- 
turers in the country, the balance of the 
factories being controlled by the Pittsburg 
Plate Glass Company, which was not at 
all backward in taking advantage of the 
situation. 

The demand for window glass has been 
satisfactory ,and, taking the lowest price 
of last year against the highest price of 
this year, would show an enormous ad- 
vance; on many sizes the price has more 
than doubled. The American Glass Co., 


which controls about 9 per cent. of the | 


product of the country, has ben able to 
maintain a firm price for its product, mak 
ing plenty of money for itself and at the 


same time giving the jobber an oppor- 
tunity to make some also. Respectfully 


submitted, 
Charles Campbell, Chairman. 


The President—No objection being made, 
this report will be referred to the Board 
of Control. The next report is on ‘Rela- 
tions with Local Associations, City and 


Interstate,’’ of which Mr. John McKesson, | 


of New York, is chairman. 
Mr. Walker read the report, as follows: 


Report of Committee on Local As- 
sociations. 


Mr. President and Gentlemen: There 
are two opposing factors at work influ- 
encing trade—one working toward distri- 
bution, the other toward concentration. 
The dividing up of general business into 
various special lines, and the competition 


by new firms starting in the same lines | 


of business, tend to distribution; whereas 


centripetal force is represented by the ten- | 


dency toward consolidation and the influ- 
ence of trade associations. i tt 
were not for. the influence 
latter there would be 
the trades together, and by 


the ex- 
istence of competition, profits 


would be 


so thinly spread out that there would not | 


be enough to go around. As competition 
increases in a locality, just so increases 
the necessity for local concert of action. 
For friendliness, charity and good fellow- 


ship it is necessary for men to meet and | 


come in actual contact; so long as they 


keep aloof, suspicion, jealousy and antag- | 
onism are apt to creep in among them. | 


Our own association has enabled us to 
find out what a lot of good fellows there 
are in the drug trade, which has made 
our walks in many places pleasant and 
life worth living. 

To learm something about what local as- 
sociation have been doing, I addressed 
letters to different points, and received 
many replies, endorsing local associations 
and describing the benefits derived from 
them, From others I received expressions 
of regret that no local associations had 
been established. Several letters com- 
plained of complications arising out of 


fluctuations consquent upon the stamp tax | 


and stated that little could be done toward 


uniform prices until the manufacturers of | 
generally | 


patents determined more 
whether they would continue 
schedule or not, 

In answer to my last question, as to 
“what the associations has accomplished 
during the past year,’ the replies were 
general, that not much progress had been 
made further than continuing to enjoy 
the benefits brought about originally by 
the organization of the association. 

In reply to my second question, as to 
“whether any action had been taken for 


the new 


the exchange of information regarding the 


standing of customers,”’ the replies have 
been that, while no credit bureau exists, 
the members have exchanged information, 
resulting in diminished losses. One of our 
members from New England advocates 
local credit bureaus to be _ established, 
rather than a national one. 

My next query was as to “what had 
been done in regard to the regulation of 
selling prices.’”’ This was generally an- 
swered under the reply to the first ques- 
tion. Those articles which had been sell- 
ing at about cost were the first regulated, 
and the list has not been much extended. 

No more seems to have been done about 
“restoring the charge for boxes and cart- 
ages,’’ except on the Pacific slope. 

To the question* ‘Do your associate 
members allow for empties returned, and 
on what basis?’’ I received a diversity of 
replies, but the majority stated that emp- 
ties in good order were returnable and 
credited at prices charged; some made no 
allowance except on alcohol cans, acid 
bottles and carboys; others took back 
empties on established scale at reduced 
prices. In New York, the jobbers tried to 
agree upon a uniform discount to be de- 


the | 
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ducted from returns, and although the 
majority favored this plan; no agreement 
was arrived at, so that now each goes 
his own gait. 

The local organizations do not seem to 
have done much with regard to refusing 
to handle proprietary medicines for which 
there has been an established demand for 
six months, except taking them on sale 
only. Individual houses, however, seem 
to have generally adopted this rule, and 
greatly to their benefit, 

So far as concerted action to get lower 
insurance rates, nothing has been done, 
is it was not deemed necessary. The in- 
surance tariff boards seem to have gone 
oy the board, and recently the insured 
have had very favorable rates. 

From replies to my inquiry as_ to 
‘‘whether or not the retailers have asso- 
ciations for mutual benefit,” it appears 
that only in a few sections have organiza- 
tions been formed, and those few report 
much benefit derived; were well held to- 
gether, and working with the jobbers 
greatly to their mutual advantage, but I 
regret to say that many associations seem 
to have inefficient management, and busi- 
ness consequently is in a chaotic state, I 
have received a few complaints, that re- 
tailers have only united for the purpose 
of buying manufacturers’ quantities, for 
subdivision. 

In the matter of ‘‘cash discount,” it does 
not seem to be uniform in different sec- 
tions; in the East one per cent. off, ten 
days, being the rule, while in the West 
one and a half or two per cent, is gen- 
erally allowed. 

To the question: ‘Has your association 
taken any action with a view to reducing 
the number of commercial travelers or 
the frequency of their calling upon cus- 
tomers?” the general remark has been 
that none of the associations had taken 
any action, but as individuals all take 
considerable interest in this important 


| matter because all recognize that it is an 


‘mportant item of expense which might 
be considerably reduced. Our member 
from Denver, Mr. Hover, seems to have 
hit the nail squarely on the head, and I 
juote his remark: 

“The question of the frequency of calls 
of commercial travelers is an all-impor- 
tant one. When business has reached that 
point where it is necessary to go after 
every order you get, the sooner we find 
customers for our stores to take up the 
work on this line the better it would suit 
us. We find it profitable only to make 
calls within reasonable periods of time for 
the purpose of keeping the trade in line 
and not for the purpose alone of securing 
orders. In other words, unless a fair pro- 
portion of unsolicited mail orders come 
into the house there is no’money in the 
business.” 

Mr. Frisbie has put the matter very 
tersely. He writes thus: 

“Nothing has been done regarding the 
number of commercial travelers or the 
frequency of their calls, this being left to 
the judgment, or lack of judgment, as the 
case may be, of each firm.” 

I append an abstract from Mr. Reding- 
ton’s letter. He reports that “A great 
deal of good has been accomplished by 
our local association. hh has been the 
means of bringing about a more cordial 
feeling and better profits on important 
items, previously sold at about cost price, 
Cases and cartage are charged for, and 
containers, exception alcohol cans and 
cases, half-gallon acid bottles, and demi- 
johns, are not credited when returned.” 

“The association has made no rule with 
regard to taking new ‘patents’ into stock 
except as on sale, but each house acts on 
its own judgment in this regard.” 

‘““The city retail druggists have an or- 
ganization, formed chiefly for combining 
and buying their goods directly from the 
manufacturers, so as to make them inde- 
pendent of the jobbers.” 

‘The terms on the Pacific coast are sixty 
days, with a uniform cash discount of two 
per cent. 

“‘No steps have been taken to reduce the 
number of travelers, but it is believed that 
fewer could do the same work.”’ 

“Through the means of the Pacific asso- 
ciation, many local abuses have been cor- 
rected. Before it was formed, customers 
expected that any small items they might 
be in need of would be sent to them all 
through the day, by messenger or by an 
expressman, without expense to them; but 
this is now stopped, and if customers 
want items besides those sent to out on 
the regular noon or night delivery, they 
must send for them or pay messenger’s 
car fare. Since this rule was adopted, it 
has been astonishing how few extras are 
required. Orders not received before 3:30 
p. m, are not sent until the following day, 
and the telephone is not answered after 
4:30 p. m.”’ 

It is very gratifying to see that Cali- 
fornia members have concluded to do busi- 
ness according to proper business meth- 
ods. Long may they prosper! 

Finally: It should be our aim to en- 
courage mutual understanding between 
jobbers and their customers, as also 
among themselves, in order to try and 
preserve the meagre profits obtained, 

The jobber who is obliged to carry a 
heavy stock of proprietary goods, the 
prices of which being fixed by the owners, 
materially lessens his profits, sees no way 
of increasing these profits other than by 
reducing his selling expenses; the dimin- 
ishing of the number of his traveling - 
salesmen would be an important step in 
this direction. 

The Czar of Russia has created a sen- 
sation among the powers of Europe in ad- 
vocating general disarmament; and why 
should not the drug trade follow his il- 
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lustrious example and reduce its army ot | grada with that of other species of the 


salesmen? 
John McKesson, Jr., Chairman. 
The President—This report will be re- 
ferred to the Board of Control in the 
usual order. We will now call for the re- 
port of the Committee on Time and Place 
of next meeting, Mr. James E, Davis, of 
Detroit, chairman, 
Report of Committee on Time 
Place of Meeting. 
Mr. Davis—Mr. President and 
men: The Committee met, and, strange to 
say, we did not have a single request from 


Gentle- 


any city. 
came from those who are 
members of the association—the ~ . 
We were waited upon by a committee of 
ladies, who have asked us very earnestly 
to meet at Old Point Comfort next year, 
so that we recommend that the associa- 
tion hold its meeting there on or about 
: 899. 
ee” Dresident—Gentiemen, you have 
heard the report of the Committee on 
Time and Place of Meeting, what action 
ri r¢ take on it? 
ue Ellel, of Minneapolis—I move — 
the report of the committee be accepter 
and approved, and the committee dis- 
Ee orcident—The motion is carried, 
and Old Point Comfort will be the place 
> xt meeting. 
7 ler Richmond—I suggest that 
you select a date earlier than the = 
mentioned if you want to have any bath- 


ing. 
Mr. Davis, Detroit—At the time a num- 


not strictly 
ladies. 


ber of us left Richmond a year ago and 


went down to Old Point the proprietor 
of the hotel stated that if we decided to 
go there and would make the date on or 
about Oct. 1 we would get special rates 
at the hotels. 

Mr. Taylor—There will be 
all in making that arrangemen 
Campbell, 


no trouble at 
t with Mr. 


oy *resident—I think we should go 
aco os Sept. 25; Mr. Campbell _ 
me that any time after Sept. 25 he = : 
take care of us. It is now settled t - 
Old Point Comfort is to be the place o 
the next meeting. We will now take up 
the report of the Committee on re 
tions, of which Mr. W. M. Warren, 0 
Detroit, is chairman. 
Mr, Warren read the following report: 


Report of Committee on Adultera- 
tions. 

Mr. President and Gentlemen: The me 
years of depression have certainly — 
every motive for depreciation in the a 
ity of drug merchandise and — - 
tured preparations, as well as for the € E 
ercise of extreme economy in every - 
chased item, but we are convinced ¢ - 
each year in succession has seen a - — 
improvement both in the crude - — 
and in the finished products, and this ut i 
ward tendency will continue to gain mo: 
mentum in the coming days of prosperity. 
This change for the better is the = 
growth of many influences; not the least 
of these is business rivalry, which causes 
manufacturers and their agents to wage 
ceaseless warfare of comparison that 
affects both the retailer and the o—— 
er, awakening in them an ability to ¢ - 
criminate and causing them to look mare 
to quality and less to cheapness. A _ 
ond source of improvement lies in the - 
that medical and pharmaceutical —- 
are more able to impart to their Brac * 
ates the technical knowledge whic ’ 
enables them to decide as to the quality 
of pharmaceutical preparations. Ananpes 
and most potent factor is the advent = 
the trained chemist, who now pervades all 
branches of manufacture, who —— 
crude material, and tests the anne 
products, with a consequent economy ol 
»+roduction and improvement in quality. 
Finally, we must not withhold from the 
press, both lay and professional, the com- 


a 


mendation it deserves for its constant ex- | 


posure of fraud and its readiness to her- 
ald any meritorious innovation, 

We have often thought that the sophis- 
tications of crude drugs might be divided 
into two categories: first, and by far the 
most dangerous, is the handiwork of the 
expert who confines his attention ome 
wholly to the more expensive drugs anc 
who selects a little known adulterant or 
one closely resembling the true product; 
as examples we may cite the admixture 
of the seed of Entada scandens with Cala- 
bar beans, of inert male spikes of canna- 
bis indica with the active female spikes, 
of more or less inactive varicties of stro- 
phanthus seed with those of the toxic his- 
pidus and Kombe varieties, and a partial 
substitution of the African kola nut by 
a West Indian variety which contains 
practically no caffeine. Such practices are 
even carried to the extent of mixing ex- 
tracted drugs with the good, and in the 
ease of cantharides from which the great. 
er portion of cantharidin has been re- 
moved by treatment’ with solvents, 
Another form of this expert sophistication, 
and one which seems to be seldom de- 
tected by the ordinary purchaser, is the 
partial substitution of the stems for the 
root, or bark of the stems where bark of 
the root only should be used; common ex- 
amples of this are found in bales of Ber- 
beris aquifolium and Viburnum prunifol- 
ium, 

The second class of adulteration we 
might denominate that of ignorance or 
carelessness. This we find to predomi- 
nate in our domestic drugs, and is usually 
so apparent as to require only a simple 
inspection; for example, the bark of but- 
ternut and that of wWainut are foumi mixed 
indiscriminately, likewise peppermint with 
other varieties of the mints, prickly ash 
bark with that of other members of the 
ash family, and the bark of Cascara Sa- 


The only request we did have | 


| cent. of 
| substances found in 
| resins would stock a museum, and include 


| and 











Rhamnaceae, Strange to say, the drug 
trade has accustomed itself to accept 
many drugs which are almost universally 
adulterated, and@ grossly so; notwith- 
standing that the Pharmacopeia has 
sought to lend its aid in the work of re- 
form by setting minimum standards, there 
has hitherto been no concerted effort to 
bring about any improvement, We 
cent. alcohol-soluble matter, which fre- 
quently runs less than 25 per cent., and 
which should contain 60 per cent.; myrrh 
is another offender which hardly ever 
contains 30 per cent. alcohol-soluble can- 
stituents; catechu, which, according to 
the United States Pharmacopeia, should 
yield 8 per cent. of its constituents to al- 
cohol, usually contains some 40 te 80 per 
insoluble matter. The foreign 
these gums and 


bricks, stones, sand, wood, and number- 
less other substances. In like manner we 
order commercial oil of hemlock and ac- 
cept crude turpentine; for oil of spike, in- 
stead of the oil from spike lavender, we 
purchase a compound 


other similar ingredients. 
abuses will never right themselves, and so 
long as the drug trade is complacent we 


|; will continue to purchase bricks for asa- 
| fetida. 


THE QUESTION OF QUALITY. 
We consider the question of adulteration 


| to be of secondary importanceto that of 
that many who | 


quality. It would seem 
are directly interested hardly appreciate 
the difference that may exist in the thera- 
peutic activity of two parcels of drug; 


this does not refer to a few but to all of | 
It follows as a matter of course | 
drugs | 


them, 
that there are a large number of 
which have not been studied sufficiently 
to admit of our subjecting them to assay. 
3ut it happens also that in the majority 


of instances these are the ones which are | 
not so important; in those which contain | 
definite, active constituents, or which pro- | 


duce very marked therapeutic effects, 
such a comparison of activities is a mat- 
ter of no great difficulty, and the results 


are calculated to startle one who has not | 
fre- | 


investigated the subject. We have 
quently found one lot of drug to be less 
than one-half as active as another; yet 
every particle of the material was true to 
name. We have seen eleven samples of 


Cannabis indica out of twenty-three dis- | 


carded, because extracts prepared from 


them produced little or no effect when ad- | 
ministered to animals, and yet the rejected | 
samples would have been accepted by nine | 


Likewise, of two 
one seeming the 


drug buyers out of ten. 
samples of ergot, the 


| poorest would be possessed of the great- 


est therapeutic activity. This is not a 
matter of surprise when we consider the 
delicate nature of the active constituents 
of most plants and the numberless influ- 


ences which decide the amount and quan- | 


tity of such active principles in the crude 


drugs; heat, moisture, cold and other cli- / 


matic influences, the character of the soil, 
age of the plant, 


age of the drug itself, are a few of the 
many factors with which we 
reckon. While admitting that the prepara- 


tion of a line of pharmaceutical products | 


and the elimination of this uncertainty 
will in most instances reqiure the services 
of the expert chemist, we are not prepared 
to admit that the manufacturer who lacks 
such facilities is altogether free from crit- 
icism, for we must acknowledge that there 
is on the market a great deal of palpably 
inferior drug which bears the patent evi- 
dence of its degeneration through age, 
fermentation, attacks of insects, loss of 
aroma, and other influences, and this 
drug, needless to state, is not utilized to 
the best advantage, to wit.: as fuel. 

The use of this kind of material can 
easily be avoided, and there is no better 


exponent of its quality than the price at | 


which it is offered; when mustard seed is 
quoted to us at a fraction of its universal 


price in drug markets, we do not need to | 
see it to know that it is inferior, and the 


same holds true with rhubarb, cubebs, 
digitalis, or any other drug offered at 
prices notably below those demanded at 
the large drug markets. This is the very 
pith an@ marrow of 


disposed to dwell upon the urgent need of 
reform at this point. 


and to this drugs are not an exception, 


If we begin to reduce quality in our at- | 


tempt to pare down the price to meet the 
competition of some one else who is do- 
ing likewise, there is still no permanent 
advantage, but sooner or later there will 
be a loss of custom. 


VALUATION BY ASSAY. 
This naturaily leads us to a considera- 


tion of the desirability and possibility of | 


valuing drugs and medicinal products, by 
assay, chemical or otherwise. 
perienced manufacturer will testify that 
this is perfectly feasible, and in so far as 
it concerns most of the costly and power- 


ful drugs and their preparations, reasona- | 


bly accurate; we have become accustomed 
to valuing opium by the per cent. of mor- 
phine contained, and the Pharmacopeeia 
prescribes an alkaloidal 


it is quite possible to extend this pro- 
cedure so as to include belladonna, hyo- 


scyamus, podophyllum, and practically all | 


the drugs which contain alkaloids, resins, 


oils, oleoresins, and essential oils, The im- | 


portant drugs, like strophanthus, digitalis, 
convallaria, ergot and cannabis indica, 
and others not amenable to chemical as- 
say, can be satisfactorily proved by physi- 
ological tests. The general introduction 


will | 
| refer to asafctida, which averages 30 per 


containing oil of | 
| turpentine, sulphuric acid, Barbadoes tar, 
These | 








time of gathering, | 
process of curing, fermentation, and the | 


have to/| 








improvement in | 
medicinal preparations; therefore we feel | 


It is a truism that | 
quality commands a commensurate price, | 


Every ex- | 


assay for the | 
preparations of cinchona and nux vomica; | 





| 





REPORTER 


of such a system of purchase by assay 
would undoubtedly require time and per- 
sistent effort; but it can be done, and we 
should look upon it as one of the means 
of progress and prepare for its eventual 
adoption. 

As an illustration of what may be ac- 
complished in this direction we cite the 
improvement in the quality of chemicals, 
due to the influence of the United States 
Pharmacopeia; the large manufacturing 
houses are making their products to con- 
form to the tests laid down in this au- 
thority, and consequently it is no longer 
a matter of any difficulty to purchase 
chemicals of satisfactory purity. 


PREPARING DRUGS FOR MARKET, 


Another matter which may well claim 
our. attention is the preparation of our do- 
mestic drugs for market. North America 
is rich in medicinal plants, but they are 
marketed in such a _ careless, slip-shod 
manner that they do not command the 
price they deserve. An examination of a 
carload of such drug brings to light the 
frequent admixture with plants of simi- 
lar appearance or habit; sometimes a drug 
is not true to name, this being due to the 
fact that the same appellation is given to 
different plants in contiguous localities; 
straw or grass, sticks, stones, earth and 
chicken feathers, are often found in su- 
perabundance, indicating gross careless- 
ness in collecting and curing. This state 
of affairs is due not so much to an at- 
tempt at deliberate sophistication as to 
the peculiar system under which our na- 
tive drugs are gathered and prepared for 
market. The collectors are in the main 
am exceedingly shiftless and ignorant 
class, who are wholly devoid of any 
knowledge of botany, and who know lit- 
tle of the proper season at which drugs 
should be gathered or how to cure them. 
The condition which I have attempted to 
depict is at once apparent when we com- 
pare a shipment of native drugs with one 
received from Europe; while the former 
bears every evidence of carelessness and 
want of attention, the latter is neat, 
clean, compact, of good appearance, and 
in every part gives evidence of intelligent 
and careful preparation. We should be 
animated not only by more or less selfish 
considerations as consumers, but also by 
the generous motive of national pride, to 
use every influence within our power to 
bring about a reform in this state of af- 
fairs and insist upon the exercise of more 
fare in preparing native drugs. As is well 
known, it is the custom of the individual 
collectors to accumulate a few pounds of 
drug and sell it at the crossroads store to 
the country merchant; from the hands of 
the latter the drug passes to the city 
dealer, who combines the numerous small 
lots that were gathered in widely differ- 
ent localities, It is, consequently, this 
crossroads storekeeper who requires ed- 
ucating, and it appears to us that the 
best means of doing this would be to have 
printed in pamphlet form simple instruc- 
tions as to the time at which drugs 
should be collected, how they should be 
cleansed and cured, and also the desira- 
bility of keeping them free from admix- 
ture, and of the best method of assem- 
bling them in packages. We are quite 
confident that, if left to their own de- 
vices, these people will never realize the 
desirability of supplying something bet- 
ter. 


THE USE OF WOOD ALCOHOL, 


Within the past three years a new pos- 
sibility of adulteration, and perhaps one 
of considerable danger, has arisen; we re- 
fer to the temptation to substitute wood 
alcoho) or methyl spirit for graim alcoho] 
in the fluid medicinal preparations. Up to 
within a comparatively recent time chem- 
‘sts have not succeeded in removing the 
peculiar disagreeable odor and taste of 
wood alcohol to such a degree as to pre- 
vent its ready detection even in small 
quantity; this is changed now and an ad- 
mixture of equal volumes of grain alcohol 
ind purified wood spirit can be prepared 
which the majority of people would con- 
sume without suspicion; when combined 
w a drug extract with grain spirit the de- 
tection of wood alcohol is almost an im- 
possibility evem by the chemist. We hold 
that the employment of this alcohol in 
preparations which are to be taken inter- 
sally is reprehensible for two reasons: 
“irst, because the Pharmacopeceia and all 
pharmacal and medical authorities direct 
that where alcohol is used it shall be 
grain alcohol; this is also the desire and 
belief of the physician and the consumer, 
30 that unless the label explicitly declares 
that it is present, the use of wood alcohol 
is morally wrong. The second reason for 
avoiding its employment is the possibility 
of its producing injurious effects. The 
exact relation between the two alcohols ag 
regards their toxicity has not yet been de- 
termined, but instances of fatal poisoning 
from its ingestion are so common as to be 
familiar to us all. It may be thatits great 
toxicity is due to impurities which can be 
removed by refining; but until compre- 
hensive and careful investigation has 
fully cleared up all doubt regarding its 
pharmaceutical and physiological action, 
we cannot look upon it otherwise than as 
an adulterant, and should discourage its 
addition to preparations intended for in- 
ternal use. 


LEGISLATION. 


One of the most peculiar phases of 
modern life and conditions is apparent in 
the growing popular desire for legisla- 
tive enactment calculated to protect con- 


| sumers from adulterated foods and drugs. 


This sentiment is a hopeful augury in 
that it evinces a desire for improvement, 
a wish for something better. Such laws 
affect our business interests more or less 
and it behooves us to study their opera- 
tion. There is no gainsaying the fact that 





food and drug laws reach a class of prod- 
ucts which have almost gotten beyond 
our control, and if they do nothing more 
than diminish the flagrant adulteration of 
spices and flavoring extracts, their mis- 
sion will not have been fruitless. 

It follows, as a matter of course, that 
such laws must operate almost wholly by 
setting minimum standards in order to 
work the least hardship to the majority; 
this allows the retailer to purchase the 
lowest grade which will reach this mini- 
mum standard—but on the other hand, it 
shuts out an immense amount of direct 
sophistication, and the manufacturer or 
dealer who takes pride in his reputation 
and the quality of his goods has still an 
unlimited field for his enterprise . 


ESSENTIAL OILS, 


The sophistication of essential oils has 
continued so long, is so common and so 
difficult of detection, that the pharmacist 
and the public alike appear willing to look 
upon them as incorrigible and pronounce 
them all baad, Allow me to assure you 
that this is a great mistake; it is just as 
possible to purchase pure essential oils as 
it is to buy pure chemicals or alkaloids, 
provided you are willing to pay what they 
are worth. The average man does not 
properly realize that these oils are very 
costly, and so long as the retailer and the 
public demand cheaper goods, the distiller 
must refuse sales or cheapen his oils by 
dilution. This fact is evidenced by some 
dealers quoting two and even more prices 
on the same oil; they stand ready to sup- 
ply all demands. Let us, therefore, not 
resign ourselves to a hopeless acceptance 
of such condition, but try and educate the 
retailers, and through them the public, to 
an appreciation of the fact that we can 
and will supply them pure oils, and that 
they will be cheaper in the end and much 
more satisfactory. 

At the twenty-third annual meeting Mr. 
J. N. Carey included in his report a pro- 
posal to retain the services of an expert 
chemist, to whom should be submitted 
samples of suspected articles. Becatise 
of lack of definite action on the part of 
the Association this suggestion has not 
been carried out; but we agree most fully 
with Mr. Carey as to the desirability of 
such a proceeding, and in order to facili- 
tate the execution of this plan, we offer 
the following suggestions for your con- 
sideration: 

In the first place, to obtain reliable re- 
sults and prevent ill-feeling over ques- 
tionable decisions, the gentleman whom 
we employ must be an expert in the full 
sense of the term. He must have a thor- 
ough knowledge of chemistry and phar- 
macy, must be familiar with methods of 
drug assay, and be well-grounded in 
botany and pharmacology. Such a man is 
not open to engagement at any time, and 
would, no doubt, demand a substantial 
salary. The equipment and maintenance of 
a laboratory suitable for such work would 
call for an additional expenditure. If this 
work is properly carried out it will de- 
mand the entire time of one and possibly 
two men. This presupposes thorough, re- 
liable work, and a reasonable expedition 
in reporting. As a matter of convenience 
we would suggest the establishment of 
such a laboratory at a central point so as 
to expedite correspondence, We have as 
an alternative the plan of retaining the 
services of some chemist or teacher who 
is already employed, but this idea has 
only one recommendation, viz., its cheap- 
ness; for such a man must necesarily give 
his regular duties the preference and at- 
tend to our work at his convenience. There 
is another consideration which we must 
not overlook; such a position should be 
permanent, depending only upon good 
conduct and satisfactory performance of 
duty; otherwise we could hardly expect a 
man of the calibre which we desire to 
jive up some position of greater perma- 
sence. The selection of a chemist, the lo- 
cation of a laboratory and the details in- 
volved are well deserving the attention of 
a special committee, which we suggest 
should be made a permanent one. 

If properly organized and generously 
supported this scheme will be a success. 
The effect it will have in improving the 
quality of medicinal products should be 
greater than that of all other influences 
combined. 

The list ‘appended hereto includes the 
major portion of important or novel 
sophistications published during 1897 and 
1898; also many which are familiar be- 
cause so common, hence being constantly 
reported. A full report on essential oils, 
ground spices and wines would be so 
voluminous as to occupy too much space. 

In conclusion, we believe we are voic- 
ing the sentiment of our fellow-members 
in expressing the conviction that full re- 
sponsibility rests equally and alike on 
every business man who forms a link in 
the chain reaching from drug gatherer to 
the physician who administers medicine to 
the sick. A full share of this responsi- 
bility devolves upon the jobber, who is 
one of the fountain-heads of medical sup- 
ply, and that wholesaler is not to be en- 
vied whose conscience will permit the de- 
liberate sale of sophisticated or inferior 
products when their unfitness for use is 
well known and when life or death may 
hinge upon their action. No article de- 
signed for therapeutic use can be regarded 
as a piece of common merchandise, and 
the jobber who wilfully and knowingly 
lends himself to the traffic in inferior 
drugs violates his duty and degrades him- 
self to the level of those who are not the 
benefactors, but the parasites of society. 

Balsam Copaiba.—Conroy reports the 
adulteration of many samples by fats, 
resins and turpentine oil.—Chemist and 
Druggist, 1897, page 887. 


Digitalis.—Adulterated with leaves of 

















solarium tuberosum, Lin, and solanum 
nigrum, Lin.—Pharm, Post, 1897, page 6. 
Digifalis Leaves. — Adulterated with 
leaves of verbascum and inula. 
Kola.—So-called West Indian kola nuts 
(Dimorphandra Mora, Bth. & Hk. f.), con- 
taining no caffeine, Also seeds of kola 
cordifolia, R. Br. sold as true kola nut.— 
Pharm, Centralhalle, 1898, page 245. 


Opium.—Tschirch reports having detect- | 
ed small lead bullets in gum opium by the | 


use of X-rays.—Swiss. Wochschr. f. Chem, 
and Pharm., 1898, page 5219. 

Oil of Anise.—Adulterated with  pe- 
troleum ether, 35 to 50 per cent.—Umney, 
Chemist and Druggist, 1897, page 913. 

Pilocarpus.—Dr. Albert Schneider re- 
ports on characteristics of seven varieties 
of pilocarpus, several of which are lacking 
in therapeutic activity and are used as 
substitutes for the official variety.—Jour- 
nal of Pharmacology, iv., page 141. 

Saffron.—Adulterated with calendula 
flowers.—Report of Health Commission, 
1898, Maastricht. 

Saffron, from Triest, reported by Mor- 
purgo to contain 14 per cent. barium sul- 
phate. 

Saffron.—Adulterated with fat and fatty 
oils.—Pharm. Wochensch., 1897, page 2. 

Samower.—Substituted by Chinese, sold 
in America as the true article.—P. Diedler, 
Ber. Deut. Pharm. Gesell., 1898, page 27. 

Senega.—Admixture of the undulated 
ipecacuanha root (Richardsonia scabra, A, 
St. Hil.) 

Senega.—Found to contain 25 per cent. 
roots of triostem perfoliatum, Lin. Very 
similar in appearance, except that the 
characteristic keel is absent. 

Senegad.—Adulterated by roots of ascle- 
pias vincetoxicum, lin. 

Senega.—The roots of ginseng.*—Pharm., 
Post, 1897. 

Senna.—Chestnut leaves. 

Senna.—False senna, supposed to be de- 
rived from  pistacia lentiscus, Lin., re- 
ported by H. C. Greenish. 

Senna.—Adulterations: Leaflets of Cor- 
iaria myrtifolia, L.; Solenostemma argel, 
Hayne vaccinium vitis-ida, L.; coiutea 
arborescens, L.; globularia alypum, Lin.; 
tephrosia apollinea, DeC.; cassia marilan- 
dica, L. Fully treated by E. Latour, 
L’Union Pharmaceutique, May 15, 1896. 
Also Pharmaceutical Journal, June, 1896. 

Sanguinaria.—E. M. Holmes reports the 
substitution of this drug by rhizomata of 
chamaehriaum carolinianun., Wild.*—Phar- 
maceutical Journal, July, 1896. 

Scammony.—Largely adulterated with 
unknown bodies.—Thompson, Pharmaceu- 
tical Journal, iv., March, 1897. 

Secale Cornutum.—Adulterated with er- 
got of various gramineae.—Pharmaceut, 
Post, 1897, page6. 

Strophanthus Seed.—Adulterated with 
seed of kickxia, africara, Benth.—Pharm. 
Post, 1897, page 332. 

Strophanthus.—Seed of the S. Komb6o, 
Oliver and 8S. hispidus, DC. frequently 
adulterated by the admixture of seeds of 
many other varieties of strophanthus 
which are more or less lacking in thera- 
peutic activity. 

Uva Ursi.—Leaves of the cranberry.— 
Pharm, Post, 1897, page 6. 


Vanilla.—Reported by Hefelmann to be | 


largely adulterated by the addition of ac- 
etanilid.—Pharm. Post, 1898, page 320. 
Venice Turpentine.—Resin dissolved in 
resin oil.—Van Itallie, Pharm, Weekbl., 
1897, page 46. 
Albumen.—Dextrin, gelatin and gums, 
Aloes.—Wholly or partly substituted by 
cheaper varieties, 


Allspice.—Extracted drug, also *“‘Mexican | 


spice’ from Myrtus Tabazco, Willd. 
Angustura Beans. — Surinam 
worth one-third as much, 
Angustura Bark.—Bark of 
false angustura. 
Anise Seed.—Foreign 


beans, 
so-called 


seed of many 


kinds, exhausted seeds and seed of con- | 


lum maculatum, Lin. 


Apocynum Cannabinum, Lin.—Apocy- 


_ num androsaemifolium, Lin. 


Arnica Flowers.—False arnica flowers 
(?). 
Asafetida.—Calcite, sand, stones, clay 


and similar substances, occasionally gums, 


Beeswax.—Carnauba was, China wax, 
paraffin, etc. 
Buchu.—Leaves of other varieties of 


barosma. 

Calabar Bean.—Seed of entada scandens, 
Benth. 

Calcined Magnesia.—Calcium sulphate. 

Calcium Sulphide.—Uusally below U. 8. 
P. standard. 

Carrabis Indica.—Inert male spikes and 
female spikes bearing seed. 

Cantharides.—Other species of 
extracted drug. 

Cascara Sagrada.—Bark of other varie- 
ties of rhamnaceae, 

Cascara Amarga.—Barks of similar ap- 
pearance, identity unknown. 

Castor Oil.—Cottonseed and other oils. 

Chaulmoogra Oil.—Linseed and _ other 
oils. 

Chicory.—A consular report states 4,000 
tons exported to the United States in one 
year from Belgium, used mainly us a sub- 
stitute for coffee. 


“flies, 


Chirata.—False variety, identity unde- 
termined. 
Cinnamon, Ceylon.—Cassia cinnamon 


and spent bark. 

Cloves.—Extracted drug. 

Coca.—Leaves of cheaper unofficial va- 
rieties, 

Cochineal.—Zine oxide, almost uni- 
versally weighted with magnesia silicate. 

Cod-liver Oil.—Oils of seals, sharks and 
other fish. 

Codeine, Crystal.—Use of rock candy re- 
ported. 

*This admixture is obviously due to ig- 
norance, as the adulterant is more costly 
than the drug. 


OIL PAINT 


Copaiba.—Gurjun 
resins, 

Cottonseed Oil.—Paraffin and other oils. 

Colocynth preparations, much weakened 
through nmon-removal of seed which may 
equal 40 to 60 per cent. of weight of drug. 

Creosote.—Carbolic acid, and products 
of distillation of tar. 

Cubeb.—False cubebs—piper ribesioides, 
Waill, 

Cumin.—Seed of 
Lin, 

Cusso Flowers.—Male flowers, 

Cuteh.—Chinese adulterate by 
extracts containing less tannin. 

Elecampane.—Root of asclepias cornuti, 
Decne. 

Elm Bark (ground).—Flour added to aid 
im grinding. 

Fenugreek Seed 
cake. 

Flaxseed (ground).—Oil-cake. 

Gallic Acid.—Pyrogallic acid. 

Glycerine.—Glucose, 

Ginger.—Extracted drug, inferior varie- 
ties, 

Gum Arabic.—Dextrin. 

Ground Spices.—Ground nutshells of all 
varieties. 

Guaiac 
resins. 

Hemlock Oil.—Usually large amount of 
oil of turpentine, 

Hydrastis Canadensis.—Rhizomata ol 
cypripedium pubescens, Swz. 

Insect Powder.—Stems, other vegetable 
fibres, coloring matter, quassia. 

Ipecac.—Stems, roots polygala violacea, 
Aubl., Cartagena variety. 

Linseed Meal.—Exhausted drug. 

Lycopodium.—Starch, spores of allied 
species, 

Mace.—Wild or Bombay mace. 

Matico.—So-called false matico, identit:; 
undetermined. 

Mustard Seed (ground).—Flour. 

Oil Eucalyptus.—Turpentine, oil de- 
ficient in eucalyptol. 

Oil Olive.—Cottonseed oil, nut oils. 

Oil Peppermint.—Dementholized, 

Oil Rose.—Various oils and essences, sel- 
dom pure, 

Oil Sassafras.—Artificial and other oils. 

Oil Santal.—Turpentine, cedar oil, West 
Indian santal oil lacking in santalol. 

Oil Wintergreen.—Synthetic oil. 

Oils.—Lemon, juniper, lavender, thyme, 
orange, bergamot, etc.; adulterated ex- 
tensively; list of sophistications too nu- 
merous for mention, 

Opium.—Gums, drug extracts, sand, 
stones and even bullets are reported, 

Orris Root.—Verona and Morocco orris 
root, 

Quassia.—Spent chips. 

Rhubarb (ground).—Turmeric. 

Rhubarb (whole).—Inferior varieties sold 
under false name. 

Rhus Toxicodendron.—Leaves of ampe- 
| lopsis quinquifolia, Mix. 

Safflower.—Vegetable fibres colored red; 
barium salts amounting to 70 per cent, re- 
ported. 

Saffron.—Carthamus, wheat flour. 

Sambucus nigra, Lin, 

Sassafras.—Bark of stems. 

Tolu Balsam.—Spurious balsams. 

Triest Cuttlefish Bone.—French and 
Turkish bone. 

Turpentine.—Kerosene. 

Viburnum Prunifolium.—Bark of stems, 
| bark of V. opulis, Lin, 

Wines.—Coal-tar colors, tannin, essential 
oils, salicylic acid, various essences, etc. 

William M. Warren, Chairman. 


balsam, oils and 


plantago lanceolata, 


adding 


(ground).—Meal, oil- 


Resin.—Wood sawdust, dirt, 


The President—As these reports come in, 
gentlemen, I feel like congratulating my- 
self. They are all good. I think I madea 
wise selection when I appointed the gen- 
tlemen that I have as chairmen of the 
various committees. Dr. Lord, I see, is 
in the room, and we would be glad to have 
his Report on Transportation. The report 
just read will be referred to- the Board 
of Control if there is no objection. 

Dr. Thomas Lord, Chicago—Mr. Chair- 


|; man, I regret that I have not been able 


to see all the members of this committee, 
but I have seen all who are present, and 
they concur with me on the report. 


Report of Committee on Transporta. 
tion. 


Mr. President and Gentlemen: In ac- 
cordance with your expectation, and in 
the discharge of our duties as a Commit- 
tee on Transportation, we would respect- 
fully report the prevailing conditions and 
facts that appear to us to affect shippers 
of goods and merchandise, and also what 
efforts are being made by commercial 
bodies to correct and cure the evils and 
irregularities under which the mercantile 
community suffers. 

As you all know, the past year has been 
an eventful one in the annals of this na- 
tion, and the whole country, from the 
Chief Executive to the humblest citizen, 
has been more or less interested and ab- 
sorbed in the warlike movements that 
have been inaugurated and _ prosecuted 
with so much vigor and success. The 








governmental and public mind has been 
so much occupied in the consideration and 
management of these war matters and 
attendant interests, that much other leg- 
islation that probably would otherwise 
have been attended to has been set aside 
and delayed for future action, Boards of 
trade and other organizations that have 
interests on the same lines and directions, 
and whose efforts to cure these evils have 
been compelled to await the developments 
and results of these momentous subjects. 
This condition of affairs has prevented 
progress and delayed hoped results. The 
present status seems to be about as fol- 
lows: (We quote from a letter received 
from a friend who is cognizant of, and 
has made a business of studying and in- 
vestigating these evils and causes of 


, complaint.) 
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“The decisions of the Supreme Court of 
the United States, that the act to regu- 
late commerce, generally known as the 
Interstate Commerce law, does not con- 
fer upon the Interstate Commerce Com- 
mission any power to prescribe and en- 
force rates which may govern in the 
future, was a most serious blow to the 
law and to its friends, who had labored 
long and faithfully to obtain, through the 
law, relief from many of the unjust dis- 
criminations existing against mercantile 
interests in various parts of the country. 
As showing the present lamentable con- 
dition of the law, the following extract 
from the last (eleventh) annual report of 
the Interstate Commission is given: 

“ ‘Recent adjudications have shown de- 
fects in the act, or so increased the diffi- 
culties of administering it, as to render 
its enforcement as a_ remedial statute 
practically impossible.’ 

“It may be interesting to note that the 
decisions of the Supreme Court, which so 
vitally affect the present law, were ren- 
dered in cases, the original proceedings of 
some of which were begun by the Chi- 
cago Freight Bureau, and, as evidencing 
the estimation in which such organize- 
tions are held by the commission, it says 
in its last report: 

“*A freight bureau may well conduct a 
proceeding which governs the business 
welfare of an entire city.’ 

“The general concensus of opinion of the 
Interstate Commerce Commission of ship- 
pers, and the more conservative manage- 
ments of railroads, is that the law should 
be promptly amended; and to that end 
many bills have been introduced in Con- 
gress, and have been pending in that body 
for more than a year. The carriers pro- 
fess to be greatly in favor of having the 
law amended, but their approval of any 
amendment is couple@ with a demand 
that the prohibition of the present act 
against pooling shall not be repealed, but 
that the railroads shall be permitted by 
special amendment to pool. Any bill for 
amending the law which does not pro- 
vide for pooling, receives the united op- 
position of the carriers, whose powerful 
lobby is always on hand and is continual- 
ly and energetically working to influence 
legislation favorable to their interests, 
and to oppose and defeat any bill which 
seeks to amend the law without includ- 
ing in its provisions permission to pool. 
Some of the bills already before Con- 
gress are wholesome measures but some, 
i: enacted into law, would be positively 
harmful to mercantile interests. 

“In my view, the best bill, the one which 
covers and will cure most of the evils 
under which shippers have been and are 
suffering, is the bill prepared by joint 
committees of the Chicago Freight Bu- 
reau, the Chicago Board of Trade, and the 
National Business League, and known as 
Senate Bill No, 2,018, which was intro- 
duced in the United States Senate by Sen- 
ator Cullom on May 26, 1897. This bill 
should be earnestly urged by all mer- 
chants and commercial bodies. Without 
some such amendment to the law, ship- 
pers are practically without redress for 
any grievances they may have against the 
carriers, and without any remedy for un- 
just and flagrant discriminations against 
their interests, under which they have 
long suffered. Without some such amend- 
ments the present law is but a shield to 
dishonest shippers and a constant men- 
ace to honest shippers, Every effort 
should be made to have the law properly 
and promptly amended, and until this is 
done, but little can be accomplished to 
remove discriminations and inequalities 
existing against the interests of mer- 
chants and shippers. 

“For proper legislation upon this most 
important subject, the good influences of 
all commercial bodies and trade associa- 
tions should be combined and continuous- 
ly exerted. It must not be forgotten that 
the forces of the opposition are alert, 
keen, compact, well skilled and always in 
session, while, as a rule, the pressure of 
merchants and commercial bodies is luke- 
warm, disintegrated and intermittent. 

“Congress has undertaken to regulate 
interstate commerce, as by the Federal 
Constitution it alone has power to do, 
and that body should see to it that laws 
enacted by it should be rendered readily 
enforceable, and when found deficient, as 
in the present case, the act to regulate 
commerce has abundantly been found to 
be, proper and effective amendments 
should promptly be enacted. To this end 
all good citizens should lend their aid,."’ 

It may be proper to mention that as the 
interests of this committee are in com- 
mon and identical with the interests of 
the National Proprietary Association, and 
as the chairman of your Committee on 
Transportation is also chairman of the 
Transportation Committee of that body, 
these facts will explain why the facts are 
substantially the same. All of which is 
respectfully submitted, 

Thomas Lord, Chairman. 


The President—This report will take the 
usual course, and be referred to the Board 
of Control. We will now have the report 
of the Special Committee on Commercial 
Travelers, Mr. Ryerson is not present, 
and the chairman of the Board of Control 
will read the report. 


of Special Committee on 
Commercial Travelers. 

Mr. President and Gentlemen: In ac- 
cordance with your wishes, a circular let- 
ter was sent to each member of our com- 
mittee, and while not all of them replied, 
from those who did, however, I am 
pleased to report, including my own ex- 
perience an@ views, and should it not be 
entirely satisfactory to all parties the 


Report 


chairman reserves the right (?) to be held 
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solely responsible for that part of the re- 
port. Six questions were sent out for re- 
plies: 

First.—What do you find is the general 
feeling among competitive jobbers as it 
comes under your observation? 

We learn the feeling is very good gen- 
erally, although sharp competition draws 
the line very closely in some instances, 
and there is not always perfect confidence 
in the competitor that there should be. 

Second.—What do you find is the gen- 
eral feeling among manufacturers of 
pharmaceuticals? 

The manufacturer is also following his 
competitor very closely, and in a great 
many instances copying his products to a 
considerable extent, although there is a 
very friendly feeling in a social way be- 
tween them. 

Third.—What do you find is the general 
feeling of the retailer toward the jobber? 

Up to the present time the feeling has 
been very cordial, except in some in- 
stances, where the cut-rate store has 
been a disturbinf feature, when the re- 
tailer felt that patents should not be sup- 
plied except through the legitimate re- 
tail druggist. Now, however, a new prob- 
lem has arisen, and the retailer expects 
the jobber to show his friendship by tak- 
ing up the fight with them against the 
raise in prices by the manufacturer, and 
if he does not we are convinced that the 
result will not be pleasing to the jobber. 

Fourth.—What do you find is the gen- 
eral feeling of the retailer toward the 
manufacturer of pharmaceuticals? 

The retailer is getting very much dis- 
satisfied with the methods now used by 
a large number of manufacturers of phar- 
maceuticals in introducing an innumer- 
able list of new preparations, loading his 
shelves with unprofitable goods, and visit- 
ing physicians, supplying to them direct 
in a great many instances, thereby rob- 
bing him of his legitimate profits. 

Fifth.—What do you think is the gen- 
eral feeling of the rtailer toward the 
manufacturer of patent and proprietary 
articles? 

It is the unanimous opinion of those of 
the committee visiting the retailer that 
the manufacturers who have raised their 
prices the amount of the war tax and be- 
yond, are most cordially despised by the 
entire retail drug trade, which fact they 
have been advised to a certain extent 
already, but the full result may be shown 
later in the decrease of sales on a large 
number of heretofore popular remedies, 

Sixth.—What in your opinion is the best 
method of bringing abqut a more har- 
monious feeling between retailer, jobber 
and manufacturer where such does not 
now exist? 

First.—The jobber should recognize the 
fact that he cannot control all the trade 
in his territory; that his competitor is en- 
titled to some at least, and business 
should be done in fair, open competition. 

Second.—The manufacturer of pharma- 
ceuticals should enjoy the profits of his 
enterprise in the sale of his product with- 
out the imitation of them by every other 
manufacturer; also confine their business 
to its legitimate distributer—the jobber. 

Third.—The jobber should cultivate the 
friendship and good will of the retailer, 
and likewise the retailer should remember 
that the jobber is his friend. 

Fourth.—The retailer should remember 
that the manufacturer is crowded by com- 
petition at every point, and that in selt» 
defense he may be compelled to push his 
goods in every way possible. 

Fifth.—The manufacturer of patents 
must either stand the storm or reduce 
his prices, for if the retailers can or- 
ganize, as are the Wholesale Druggists 
and Manufacturers’ Association, they will 
become a power that will be felt in the 
distribution of patents also. A complete 
divorce of manufacturers, wholesale drug- 
gists and retailers, with their own indi- 
vidual organizations, each recognizing the 
legitimate field of the other and pursuing 
a business policy in which the rights of 
others are respected, the retail druggist 
with the jobber and he with the manu- 
facturer, all working in harmony for an 
increase of profits and the early repeal of 
the war tax, 

M. W. Ryerson, Chairman. 


The President—The report will take the 
usual course, and go to the Board of Con- 
trol. 

This completes, gentlemen, the list of 
committees, with the exception of the 
Committee on Legislation. That is one of 
our most important reports, and we 
thought best to defer action on this re- 
port until to-morrow morning. Mr. Plaut 
will then be present. It will come up the 
first thing to-morrow morning. We have 
about an hour yet, and the Board of Con- 
trol inform me that they are ready with 
a number of their reports, so we will 
therefore have their report on a number 
of reports that have been referred to 
them, 


Report of the Board of Control. 


Mr. William J. Walker, Albany—The 
Board of Control presents the following 
in connection with reports submitted to 
i: 

PAINTS, OILS AND GLASS. 


The interesting report of the Committee 
on Paints, Oils and Glass gives full in- 
formation on these important staples. It 
is gratifying to learn that the profits on 
window glass have improved in the past 
year, and it is equally a matter of regret 
that the jobbers are still compelled to seli 
white lead and other articles covered by 
this report at the meagre profits of the 
past. We move the adoption of the report 
as a whole. Carried, 
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PARIS GREEN, 


In considering the report of the Com- 
mittee on Paris Green, the Board of Con- 
trol recognizes the value of the work 
done by its chairman, Mr. Brooks, and 
approves of the recommendation of the 
committee. It offers this resolution: ‘‘That 
the Committee on Paris Green be in- 
structed to endeavor to have paris green 
placed on the rebate plan of 1899, and to 
obtain from the makers of paris green, at 
a date in the discretion of this commit- 
tee, definite assurances of the adoption of 
a rebate schedule that will be mutually 
satisfactory.”’ 

Mr. John B. Purcell, Richmond—Do I 
understand that the adoption of the reso- 
lution offered by the Board of Control 
would permit members of the association 
to deal only with such manufacturers as 
adopt the rebate? 1 rather think it does; 
therefore, I am opposed to it, for this rea- 
son: That the manufacturers of paris 
green find it necessary to issue their 
prices so late in the season that the tidal 
wave of potato bugs has swept over my 
section of the country, and I am there- 
fore obliged to fix a price before the man- 
ufacturers do. Now, I can’t fix a price if 
they put an article in rebate and give me 
no notice until after I have sold it, 

Mr. W. H. Torbert, Dubuque, Ia.—l 
notice that Mr. Eliel is not present, and 
I know that he would like to be present 
when this report is considered, and I 
therefore move, in courtesy to him, that 
action on this report be passed until Mr. 
Eliel is here. 

Chairman of the Board of Control—The 
Board of Control will accept the sugges- 
tion of Mr. Torbert. 

The President—It has been suggested 
that the matter lay over until Mr. Eliel 
is here. 

Mr. Eliel—What is it? 

(The chairman of the Board of Control 
then reread his report.) 

Mr. Eliel—May I ask if there has been 
any debate, Mr. Chairman. 

mr. John B. Purcell, Richmond—I made 
a few remarks. I made this same point, 
you will remember, om several previous 
occasions. That is, the time the price is 
issued by the combine is so late that the 
Southern dealers have made their sales. 
I called attention to this as far back as 
the conventions at Montreal and New 
York and Philadelphia. Now, if it is the 
desire of the association to restrict pur- 
chases to the manufacturers who agree to 
the rebate, if the price is furnished as it 
has been in the past, isis of no use to the 
dealers in my section of the country, and 
I merely wish to say that the price has 
been made in the past at a time after our 
season was past, so that it would be 
an utter impossibility for us to live up to 
this resolution. I recognize that this is 
an item of considerable importance to 
some of our members, but we of the 
South cannot be expected to give this sup- 
port if the price is not given until our 
season has passed. Now, the reason of 
the delay, I understand, is that it would 
enable others to rig up a plant and go 
in the business if the prices were issued 
earlier. 

Chairman of the Board of Control—Mr. 
Purcell, the Board of Control have ex- 
pressly left that in the control of the 
committee, for we believe that it will be 
in safe hands. 

The President—If you will excuse me, I 
just want to say a word, I don’t believe 
we can ever do business with the paris 
green people. They are not our kind of 
people, and I am not in favor of making 
any agreement with the paris green peo- 
ple in the future. Of course, I am willing 
to listem to the. report of the committee 
and the report of the Board of Control. 

Mr. Eliel—This is a rather delicate ques- 
tion for public debate. It is a matter 
which must be left to a committee, and 
to such a committee as has the confidence 
in the members of this association. It will 
not be wise for me or for any member of 
this committee to state here in public 
that which will readily suggest itself to 
any man who has ever seen service on 
this committee with the manufacturers of 
paris green, because the word would come 
to them and they would immediately take 
advantage of it. Paris green is a peculiar 
article, and I may be permitted to say 
is largely manufactured by peculiar peo- 
ple. It is an article of so little impor- 
tance in some sections of our country that 
I can remember that at one of our meet- 
ings the chairman of the Committee on 
Paints and Oils moved that it be abolished 
because it was not any more used in com- 
merce. Now, we must take into consid- 
eration the interests of every member. 
This article interests some of us very 
dearly, and unless you are willing to 
stand by us in this you can’t expect from 
us our support on some other point. Paris 
green is an article used exclusively as an 
insecticide. There is no assurance in ad- 
vance of its purchase that there will be 
any consuming demand for it, because we 
never know beforehand whether the Lord 
will create bugs to use it. The goods are 
risky in themselves, because if there is 
no potato bugs there is no use for the 
green, while if the bugs are plentiful the 
demand is in proportion, and there must 
be stocks in every part of the country, 
because there is not time to provide it or 
ship it from one part of the country to an- 
other when the call comes. In addition 
to this, there is the further fact that the 
manufacture is in the hands of men who 
must be treated with tact. lit is the opin- 
ion of the committee, as shown in the re- 
port, that the action outlined should be 
taken, and I regret exceedingly that Mr. 
Brooks is not here to speak for himself, 
because his work has been so very ef- 
ficient that he could handle it much bet- 
ter than I can. The association of man- 
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place our orders im advance they would 
take care of us, and when they found we 
had done so they felt that they had us in 
| a trap, and there was nothing for us to do 
except sell the green without a profit. At 
the little conference in Chicago this mat- 
ter was brought up and aé_e resolution 
adopted. Some of our members objected 
to the resolution because it contained the 
threat. We answered that the threat was 
what we wanted. We got the threat and 
you know the result. We want some pro- 
tection on that article. We want the 
power to go to the manufacturers of this 
article and say to them: ‘‘We will stand 
by you, but you must issue your price so 
as to enable us to use it. Now, one other 
point and I will close. A good many of 
our members, and I think our worthy 
president is one of them, and I know Mr. 

Kline is another, object to placing such 
an article as this upon the rabate plan 
for the reason that it weakens the plan, 
and the rebate was not destined for arti- 
cles of this kind. Well, in theory I agree 
with you; in practice, I don't, and this is 
a practical world. Our experience last 
year and in former years proved that this 
article can be handled successfully on the 
rebate plan, and I can say for my section 
of the country and for other sections, that 
I do not know of a single infraction of 
the rules, and I therefore hope that the 
resolution of the Board of Control may 
receive your support and your sanction. 

Mr. Frisbie—I agree very heartily indeed 
with the remarks of Mr. Eliel. I also 
agree very heartily that the parties who 
do not think an article of this character 
should be placed on the rebate plan have 
good reasons for their position. Here is 
an article which you must buy as a pig 
in ar poke. The time for selling is very 
limited, but that will enable the people 
who manufacture this article to put up 
the prices more than on a regular staple 
article which is sold the year round. in 
New England frequently we begin selling 
paris green at this time of the year, prices 
to govern when they are given out. Now, 
there are reasons why we should give our 
moral support to this plan. We can make 
more money by it, and I hope all the 
members will support it. 

Mr. Eliel—Mr. Purcell, may I ask you 
what date would be satisfactory to you 
Southern members? 

Mr. Purcell—Mr. Taylor thought about 
Feb. 1. I don’t know. 

Mr, Eliel—The vital point in this thing 
to get what we want is this: The Paris 
Green Association must understand that 
the association is behind this committee, 
and them when the time for conference 
with these manufacturers comes we can 
take care of your interests, but the vital 
thing is that they must know that what 
we decide to do and what we say will be 
supported by this association. 

Mr. Purcell—I recognize that that is 
your power, but it is an impossibility to 
do as you suggest. An order comes to 
us for twenty pounds in a bill of goods, 
and we tell him that we will give him a 
price on about ten or twenty pounds later 
in the season. Some one else will sell it to 
him—the hardware or the paint dealer. 
Now I have got my supplies.I have 
bought it. I have got it in the house now. 
I will begin to sell paris green long before 
they issue their price, and all of us are in 
the same boat down there, and if you de- 
cide to put it in the rebate plan you can’t 
have the full support from us. That is 
just the question. That is just the point. 

Mr. Frisbie, Hartford—I had no idea 
that Col, Purcell was selling paris green 
in these small amounts for present de- 
livery. This is a question of selling mer- 
chandise in stock, and it is a rule in the 
trade that the prices for last year apply 
until the new prices come out. I refer to 
500 or 1,000 pound lots for future delivery, 
the prices for such lots to be determined 
when announced by the Paris Green As- 
sociation. 

Mr. Plaut, New York—Col. Purcell said 
that the reason why the manufacturers 
would not name the price at an earlier 
date was that they feared that inde- 
pendent plants would be started and new 
competition be created im that manner. 
As I understand it, that is not the reason 
so much as the fear of importations. To 
put up a new plant takes considerable 
time and more money than most people 
are willing to invest at a venture, and 
while paris green is used so extensively 
as an insecticide, the various works have 
capacity for making it if they have an 
order. That is the reason why we want 
to postpone the date for fixing the price 
as much as possible; at the same time it 
does not suit us. I know that our sales 
of paris green, which were considerable 
at one time, have dwindled down. They 
have not gone to our direct competitors, 
but to hardware houses, wholesale groc- 
ers and small paint houses in the interior. 
It has gone out of the drug trade, and the 
vital point is the date; and we cannot do 
anything with these men. There are but 
a small number who manufacture this ar- 
ticle, and we must leave it absolutely to 
the committee. They will not be able to 
exercise any authority unless they are as- 
sured, and the manufacturers feel sure, 
that the entire Association is back of 
them, We are between two fires. They 
want a late date and we want an early 
date, and we will certainly get an earlier 
date than the last year and the year be- 
fore. That I am convinced of, after talks 
I have had with two of the makers who 
have felt that this is their very last 
chance, that there will be an open mar- 
ket next year, and unless they fix a rea- 
sonably early date I think we will accom- 
plish our purpose. I further think that 
the matter may be left with full confi- 
dence in the hands of our very able com- 
mittee. 


| ufacturers promised us that if we would 
| 
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Mr. BDliel—I think I can make one mat- 
ter clear that has not been brought up. 
It is not the intention, I believe, of the 
Committee on Paris Green to restrict such 
sales as Col. Purcell mentions. Is that 
right? 

Mr. Walker—That is right. 

Mr. Eliel—We recognize the fact that 
paris green is quoted to-day in New York 
at a price, and in a limited way for small 
trade it can be bought every day in the 
year; and we all have a little such trade, 
and we make the price as near as we can 
to the market price, as quoted by brokers, 
ete. It is not the intention of the com- 
mittee to interfere with such sales, but 
what we have in mind are the large ad- 
vance sales for delivery for the potato 
bug. In the South it is used largely for 
the cotton worms, 

The President—This paris green ques- 
tion, of course, is a very important one to 
the wholesale druggists of the West, and 
if an arrangement could be made with the 
manufacturers by which the goods could 
be handled on a satisfactory basis, I have 
no doubt it is desirable, For my part, I 
have no confidence in any arrangement of 
this kind that may be made with the 
paris green manufacturers. 

The report is received. 

The President—We will now proceed to 
the consideration of the reports of the 
Board of Control. The first report will be 
that on the report of the Committee an 
Adulterations, 


ADULTERATION. 


Mr. Walker—The Board of Control 
recommends the adoption of the follow- 
ing: The report of this committee shows 
that the chairman has given much time 
and thought to this subject, and the sug- 
gestions made deserve most careful con- 
sideration. There is much of permanent 
value in this report, and it will be found 
an acceptable contribution on a subject 
that requires ‘‘eternal vigilance.’’ 

The Board of Control believes that the 
suggestions made by Mr. Warren to con- 
sider the advisability of employing a 
chemist should be discussed and passed 
upon by the members of the Association. 
In order to awaken general interest, some 
idea of the cost and methods of conduct- 
ing an institution on the lines suggested 
is desirable. 

The Board of Control believes that the 
would be a great advantage to the mem- 
bers if tests could be made and prompt 
responses obtained from a disinterested 
and reliable authority. If work of this 
kind is to be undertaken, we would sug- 
gest that definite instructions be given to 
the committee to put the plan in opera- 
tion, 

The President—Gentleman, what action 
will you take on the report of the Board 
of Control? 

Mr. Plaut, New York—It appears to me 
that it requires some action, but I believe, 
as far as those are concerned who carry 
on business in the larger cities, there is no 
necessity for such a central station for 
assaying and testing drugs. In New York 
the Produce Exchange has a sworn chem- 
ist, who makes analyses for a compara- 
tively small fee at the request of any of 
{ts members. He is also permitted to take 
any outside work that he may obtain, 
which adds materially to his income, no 
doubt, and I know .inat my firm has em- 
ployed him, particularly in former years, 
before we had an expert analyst in our 
employ. I know that this day many of 
the merchants of s,ew York, particularly 
the jobbers, and more particularly the 
consumers and large manufacturers, buy 
goods only after they have received the 
report of such a chemist. Now, then, if 
this organization were to establish a cen- 
trally located analytical station, I feel 
that we im New York would patronize it 
very little. We do not have to. We can 
get the same thing done satisfactorily at 
home at a very low rate, and my opinion 
is that such a chemist, no matter how 
able be may be, and no matter how rea- 
sonable his charges may be—for I do not 
suppose for a moment that the expense of 
carrying on the machinery of such a bu- 
reau would be borne by the association 
as a body—I repeat, I do not believe it 
would be practicable, and that it will be 
of little use to organize such a depart- 
ment. 

The President—This is simply a recom- 
mendation on the part of the chairman of 
that committee, following out a sugges- 
tion made at the last meeting. While the 
Board of Control has made no recom- 
mendation, because they do not know 
whether it is desirable or not, they men- 
tion the matter so as to have it discussed 
and find out what the views of the mem- 
bers are. The proper thing to do with the 
report is to adopt it; and, while the Board 
of Control have made no recommenda- 
tions, to refer that part of it to the in- 
coming administration. If it is deemed 
wise im the future to employ such an 
analytical chemist and establish this 
plant, it may be best to do so; but at the 
present time we do not think it necessary. 

Mr. Walker—The Board of Control, in 
making this report, had in- view the fact 
that the same suggestion that our worthy 
president offers was made last year, and 
nothing was put in operation, and we feit 
that it was of little use to pass resolutions 
unless we did something with them. If 
you are going to patronize such an insti- 
tution, you want to know how much it is 
going to cost before you embark upon the 
establishment of a place where you can 
have chemical analyses made, It would 
be a nice thing to do if we could do it. 

Mr. Purcell, Richmond—I move that the 
report be acepted and that the matter of 
the establishment of this bureau of chem- 
ical analysis be referred to the incoming 
administration. 

The President—We will now have the re- 


port of the Board of Control on the report 
of the secretary. 

Mr. Walker—The Board of Control re- 
spectfully submits the following: 

SECRETARY'S REPORT. 

The report of our veteran secretary, giv- 
ing the details of the organization of this 
association and its subsequent growth, 
cannot but be of a permanent value and 
special interest to those who have become 
identified with the association in later 
years. Our secretary expresses his regret 
at the small representation of our asso- 
ciation at the various meetings of the 
State pharmaceutical associations. The 
delegates are appointed many months in 
advance of the various meetings, and 
their absence cannot be from lack of in- 
terest, but rather from pressure of busi- 
ness cares, all of us knowing the dif- 
ficulty at times in absenting ourselves 
from a business so full of detail as the 
wholesale drug business. It is to be hoped, 
however, that this matter, having been 
brought to the attention of the associa- 
tion so forcibly, that the delegates to be 
appointed will make unusual effort to ex- 
tend fraternal greetings to our friends as- 
sembled in their State meetings. The re- 
port of our secretary, with the statistics 
covering the work of his office, is of gen- 
eral interest, and is convincing evidence 
that he has been painstaking and con- 
scientious in his efforts to fully discharge 
his duties. 

Mr. Snow, Syracuse—I move that the 
report be accepted. 

Carried. 

The President—We will now have the 
report of the Board of Control on the re- 
= of the Committee on the Drug Mar- 

et. 

Mr. Walker—The Board of Control sub- 
mits the following: 


DRUG MARKET. 


The Board of Control have carefully ex- 
amined the report presented by the Com- 
mittee on Drug Market, and find that it 
contains much valuable information, giv- 
ing a complete report of the changes and 
fluctuations in the active articles in the 
line and the reasons therefor. We be- 
lieve that the chairman, Mr. George L. 
Muth, who is unavoidably detained from 
this meeting, and thus unable to present 
the report in person, deserves the thanks 
of this association for the continuous 
labor necessary in the preparation of a re- 
port of this character, and recommend 
that this report be printed im full in the 
proceedings. 

Mr. Eliel, Minneapolis—I move that the 
report be adopted. 

Carried, 

The President—The Board of Control 
will now report on the subject of com- 
mercial travelers. 


COMMERCIAL TRAVELERS. 


Mr. Walker—We present the following: 

The report on commercial travelers in- 
dicates that conditions are unchanged. 
This matter has been thoroughly dis- 
cussed, and Mr. Buehler expresses in his 
report the general view that the employ- 
ment of travelers, as to number, compen- 
sation and traveling expenses, must re- 
main a matter to be regulated by the 
various employers, however desirable a 
general agreement might be. 

Mr. Purcell, Richmond—I move that the 
report be adopted, 

Carried, 

The President—We will now take up the 
report of the Board of Control on the 
question of infringements of Trade Marks, 


INFRINGEMENTS OF TRADE MARKS, 


Mr. Walker—The Board of Control re- 
spectfully submits the following report on 

The question of trae marks has been 
exhaustively treated by the chairman, Mr. 
Davis, of that committee. He has given 
to the association the benefit of a wide 
experience, as well as expressions from 
others vitally interested in the maintain- 
ing of their rights. This report must be 
of great interest to manufacturers and 
sellers alike, as it clearly sets forth the 
necessity of legal protection of these prop- 
erty rights. 

While the suggestion concerning regis- 
tration of trade marks by this association 
seems a good one, its practical working 
is not assured, as the registration could 
hardly become compulsory by a resolution 
of this body. 

Resolved, That the National Wholesale 
Druggists’ Association approve of legis- 
lation by Congress making a uniform law 
of trade marks and registrations applica- 
ble to the whole country, and providing 
penalties, both civil and criminal, for 
fraudulent imitations. 

Mr. Plaut—I move that the report be 
adopted. 

Carried, 

The President—We will take up the re- 
port of the Board of Control on the report 
of the Committee on Lawsuits. 


LITIGATION. 


Mr. Walker—The Board of Control re- 
spectfully submits the following: 

The report of the special committee to 
take charge of suits brought against 
members of the Nationa] Wholesale Drug- 
gists’ Association presents to you a clear 
statement of the present condition of 
these important matters. It must be a 
matter of congratulation to every pro- 
prietor and to every jobbing druggist that 
the decisions thus far have all been in 
favor of this association, and in confirma- 
tion of the vital principle involved that 
the proprietor has a right to adopt a sell- 
ing schedule for the sale of his goods and 
allow a rebate to those who faithfully 
maintain the conditions as expressed in 
the contract. The Board of Control, real- 
izing the efficiency of the present com- 
mittee, offer the following resolution: 
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Resolved, That M. N. Kline, I. 8. Coffin 
and Thomas F’. Main are hereby continued 
a special committee to take charge of 
suits brought against members of the 
National Wholesale Druggists’ Associa- 
tion, 

Mr. Frisbie, Hartford—I move that the 
report be adopted. 

Carried. 

The President—We will now hear the re- 
port on the subject of Local Associations. 
LOCAL ASSOCIATIONS, 

Mr. Walker—The Board of Control re- 
spectfully submits the following: 

The exceedingly able and comprehensive 
report of Mr. John McKesson, chairman 
of this committee, emphasizes anew the 
necessity for the organization of local as- 
sociations. What they ought to be has 
been set forth. Many trade abuses pe- 
culiar to some sections of the country can 
only be regulated by such local associa 
tions embracing within its membership 
every jobbing house selling goods in that 
particular territory. The Board of Con- 
trol recommends the organization of such 
exchanges, and, as the chairman ex- 
presses it, we shall all find ‘“‘what a lot of 
good fellows there are in the drug trade.” 
We offer the following resolution: 
Resolved, That the incoming committee 
be requested to take measures for 
the organization of local exchanges in all 
localities where they do not now exist. 


The President—Gentlemen, you have 
heard this report. What action will you 
take? 

Mr. Plaut, New York—In connection 


with the report just read, I wish that the 
incoming committee could also find ways 
and means to put a little life into some 
of these local organizations. We have 
one in New York city, and every jobbing 
house in town is a member of it. We 
have a very handsome place orf meeting, 
and have always had able and efficient 
officers, but it is very hard work to get a 
quorum to attend our meetings. It is all 
very well to have these organizations, but 
it seems hard to understand why 
members show so little interest in them. 
The only time we have a full meeting is 
at the time of the annual meeting, and 
it is said that the members come there 
because a lunch is served at that time. 

The President—That must be a condi- 
tion peculiar to New York. The O. K, and 
I, Exchange, and all the other exchanges 
in the Missouri Valley, are well attended. 
It must be because the people in New 
York are too busy to attend the meet- 
ings. It is to be hoped that Mr. Plaut and 
the other members will do a little mis- 
sionary work among their brethren and 
endeavor to revive the flagging interest. 

Mr. Kline, Philadelphia—I move that the 
report be adopted. 

Carried. 

The President—We will now hear the 
Board of Control in connection with the 
Committee on Transportation. 

TRANSPORTATION. 

Mr. Walker—The Board of Control re- 
spectfully submit the following: 

The report of Chairman Lord of the 
Committtee on Transportation is unusual- 
ly clear, and presents the present condi- 
tion of legislation on this subject. As it is 
probable that some legislation may be en- 
acted before our next meeting, the Boara 
of Control has deemed it wise to embody 
in a resolution the recommendations orf 
this committee. 

Resolved, That the National Wholesale 
Druggists’ Association, assembled in con- 
vention at St. Louis, approve Senate Bill 
No. 2,018, introduced in the United States 
Senate by Senator Cullom, May 26, 1897, 
and urge that the same may become a 
law. 

Mr. Myers, Cleveland—I move the adop- 
tion of the report. 

Carried. 

The President—The Board of Control 
will now report in connection with the re- 
port of the Committee on Memorials, 


MEMORIALS OF DECEASED MEMBERS. 


Mr. Walker—The Board of Control re- 
spectfully submits the following: 

It has been the sorrowful task of the 
chairman of the Committee on Memorials 
to report to the association the names of 
those who have fallen since our last 
meeting. They were interested in this as- 
sociation, some having been members 
since its organization, and we shall miss 
their sympathy and help. 

The story of their lives, their useful- 
ness as citizens, their characters and 
business integrity, their struggles and suc- 
cesses, have been briefly told, and must 
be a stimulus to us to persevere in an ef- 
fort to reach the high standard of attain- 
ment of our deceased friends. 

Resolved, That a memorial page be in- 
serted in the journal of this convention, 
upon which thees names shall be in- 
scribed. 

Resolved, That the secretary include in 
the journal a complete list of deceased 
members from the organization of the as- 
sociation to date. 


Mr. Frisbie, Hartford—I move the adop- 
tion of the report. 

Carried. 

The President—This ends the reports of 
the Board of Control for the present. 1 
desire to congratulate the association on 
the manner in which we are proceeding 
with our business. We have our reports 
in with one exception, and the Board of 
Control has acted upon most of them. 
We will take up Mr. Plaut’s report on 
Legislation to-morrow morning, the re- 


port of the Committee on the President's 
Address and the report of the Board of 
Control on the report of the Proprietary 
Committee. 

The meeting then adjourned until Thurs- 
day morning, 


FIFTH SESSION. 


Thursday Morning, Oct. 20, 1898. 


President Weller called the meeting to 
order at 10 o’clock. 

The President—The chairman of the 
Membership Committee has something to 
report. 

Mr. McCord—Since we adjourned yester 
day we have received another application 
for membership—that of Messrs, Bauer & 
Black, of Chicago. They are manufactur- 
ers of plasters, as you all know. They 
are recommended for associate members, 
Inasmuch as there will probakly be no ob- 
jectiom to their application, I would ask 
that the rules be suspended for the pur- 
pose of taking this matter up. 

The President—The chairman of the 
Membership Committee asks that the 
rules be suspended and recommends the 
election of Bauer & Black as associate 
membérs of this organization. 

Mr. Frisbie—I certainly have no objec- 
tion to Bauer & Black being associate 
members of the association, but I think 
it is perhaps opening the door a little too 
wide to suspend the rules to elect them. 
There will be another session of the asso- 
ciation, and their names should be posted 
in the regular way, which will give every- 
body and anybody an opportunity to raise 
objection if they wish to do so, That is 
the reason why the names are posted. We 
had that question up several years ago, 
and im one instance it proved very wise 
to continue it. 

Mr. McCord—I have no desire to urge 
the matter, and will let it go over until 
to-morrow morning. 

The President—The Board 
will now offer some reports. 
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Reports of the Board of Control. 
PARCELS POSTAL RATES. 


Mr. Walker—The Board of Control have 
considered the motion of Mr. Kline relat- 
ing to the subject of cheaper parcels 
postal rates, and they beg to offer the 
following resolution: 

Resolved, That the National Wholesale 
Druggists’ Association indorses the move- 
ment in favor of cheaper parcels postage, 
and hereby instructs its Committee on 
Legislation to use their influence with the 
Congress of the United States in favor ot 
the passage of a law providing parcels 
postage more nearly approximating those 
in force in Great Britain. 

Mr. Main, New York—I move the adop- 
tion of the resolution. 

Carried, 

STAMPS ON BORAX. 


The President—We will now receive the 
report of the Board of Control in relation 
to the subject of revenue stamps on 
borax, This question was brought.up by 
reason of a communication from the Pa- 
cific Coast Borax Company. 

Mr. Walker—The Board of Control sub- 
mits the following: 

In reference to the letter from the Pa- 
cifie Coast Borax Company, the Board of 
Control would recommend that the sub- 
jects named be referred to the proper 
committees of the incoming administra- 
tion, as we do not believe that the matte: 
demands special attention from us at this 
time. 

On motion, the report of the board was 
adopted. 

The President--The Board of Control 
will make a report on the Special Com- 
mittee on Commercial Travelers. 


COMMITTEE ON COMMERCIAL 
TRAVELERS. 


Mr. Walker—In connection with the 
Special Committee on Commercial Travel- 
ers, the Board of Control offers the fol- 
lowing: 

This committee was appointed upon the 
recommendation of Col. Purcell while 
president, and this is their first report. It 
was believed that they would be able to 
obtain information of value, and we 
heartily welcome the report which they 
have given us. In connection with this 
report, we present the following resolu- 
tions: 

Resolved, That the incoming president 
be requested to continue a similar com- 
mittee, believing that all possible effort 
should be use® to bring all the different 
interests involved into as close communi- 
cation as possible. 

Mr. Lord, Chicago—I move that the re- 
port of the committee be adopted. 

Carried, 

The President—We will now have the 
report on Credits and Collections. 

Mr. Walker—The Board of Control re- 
spectfully submits the following: 


CREDITS AND COLLECTIONS, 


This report by Mr. A. Cressy Morrison 
shows a wonderful amount of industry in 
gathering all the facts bearing on the sub- 
jects named, and deserves the most care- 
ful examination on the part of each mem- 
ber. Your Board of Control does not be- 
lieve it possible to enforce a system of 
uniform terms of credit, but they do 
recommend that local associations use 
every effort to bring the terms in their 
respective localities to a basis of thirty 
days, with a discount of 1 per cent. for 
cash in ten days, or as near that as pos- 
sible. The subject of credit insurance 
was taken up by this committee in re- 
sponse to a resolution of last year, and 
is most exhaustive, but owing to the com- 
plexity of the subject we recommend that 
the final determination of this be left en- 
tirely to the judgment of the different 
houses interested, 

Mr. Kline, Philadelphia—I move the 
adoption of the resolution. 

Carried, 

The President—We will now hear from 
the Board of Control in connection with 
the report of the Committee on Insurance. 


SPECIAL 





Mr. Walker—The Board of Control sub- 
mits the following: 


FIRE INSURANCE. 


The report of the Committee on Insur- 
ance, by Mr. Daniel Myers, shows the 
usual commendable and untiring energy 
of its author. As has been the case with 
his previous reports, his recommendations 
are eminently practical, and if followed 
will result in a large saving to some of 
our members. The report will bear care- 
ful reading and reflection, and _ invites 
criticism on the part of each member in 
comparison with the conditions surround- 
ing his own insurance. We heartily ap- 
prove of the ideas expressed that when 
the physical condition of the property is 
rated, that due regard should be given to 
the moral hazard in establishing rates. 

We recommend that the members of the 
National Wholesale Druggists’ Associa- 
tion use their influence in securing in 
their respective States the passage of a 
bill similar to the Ohio law, prohibiting 
two or more agents from combining and 
fixing rates, or in any way interfering 
with others to prevent free competition 
among fire insurance companies, 

Resolved, That the incoming committee 
be instructed to investigate the causes of 
fires in wholesale drug stocks, and incor- 
porate the results of their investigation 
in their annual report. 

The President—Gentlemen, you have 
heard this report, what action will you 
take upon it? 

Mr. Kelly, Pittsburg—What is it that 
the report says about being opposed to 
two or more insurance agents combining 
together? I would like to hear that part 
of the report read again. 

The President—The report favors the 
passage of a bill similar to the Ohio law, 
prohibiting two or more agents from com- 
bining or fixing rates, or in any way in- 
terfering with others to prevent free com. 
petition among fire insurance companies. 

Mr. Kelly—Do I understand the Board 
of Control approves that? 

Mr. Walker—Yes, sir, the Board of Con- 
trol is in favor of free competition, that 
we may be able to buy our’ insurance 
where we can buy it cheapest. 

Mr. Kelly—People living in glass houses 
should not throw stones. I have no in- 
terest in the matter at all, but it is a 
notorious fact that Ohio is in the habit 
of passing laws which never amount to 
anything, plenty of them, restricting com- 
merce in all directions. Now, as long as 
there is anything restricted in the action 
of this association in the controlling of 
prices in our own line, I do not believe 
that we are prepared to go in and recom- 
mend such a law as that. IT am not par- 
ticular about the matter, but those are 
my views on the subject. 

Mr. Kline, Philadelphia—That is exact- 
ly the way the matter struck me, but I 
did not want to say anything. It seems to 
me we are placing ourselves in a very in- 
consistent position when we pass a reso- 
lution like that. We have worked for 
many years—we did not do this exactly 
in the same line—but, as a matter of fact, 
we have worked for a great many years 
to regulate prices that would prevent our 
losing money on the business we are do- 
ing. It puts us in the position of being 
perfectly willing to correntrate our ef- 
forts and energies in that direction, so 
long as it refers to our own interests, put 
the moment our interests are interfered 
with by a similar arrangement on the part 
of another organization, we are willing to 
put ourselves on record as being opposed 
to it, but it does seem to me that we ought 
to consider very carefully that subject. 
Mr. Myers is the author of the idea, and 
he has given it a good deal of considera- 
tion, and probably he has something in 
mind that will enable us to vote on this 
proposition more intelligently than I, for 
one, am able to do at this juncture. It 
looks like an inconsistent position for us 
to take. 

The President—It seems to me it would 
be wise to adopt the report of the Board 
of Control, leaving out this resolution, and 
referring that matter of legislation to our 
incoming Committee on Legislation. 

Mr. Myers, Cleveland—Mr. Chairman, 
possibly I ought to say a word in reply 
to Mr. Kelly when he refers to the State 
of Ohio when it passes laws which are 
never enforced. It is true that Ohio passes 
some laws that possibly do more harm 
than good, the same as does the State of 
Pennsylvania; but neither Mr. Kelly nor 
Mr. Kline understands the burdens that 
have been borne in Ohio by the business 
men as the result of an insurance com- 
bine. They are not aware that a gigantic 
insurance trust exists, and its centre is 
in Chicago, where the grand chief Mephis- 
topheles of the combine issues his edicts 
and they are enforced. Millions of dol- 
lars have been taken out of the State of 
Ohio wrongfully as the result of this com- 
bine. Now, there is no parallel between 
the insurance combine and the aims of 
this association. We openly state what 
profit it is necessary for us to obtain in 
order to pay expenses and get a small in- 
terest on the capital invested. The fire 
insurance combine does not open their 
doors to business men in any way. You 
hear of insurance conventions, but you 
never get a single word as to the resolu- 
tions passed or any action taken. They 
act with closed doors, and they have been 
by their methods extorting from the bust- 
ness men of the country at least 40 per 
cent. unnecessary premiums. Their 
operations for the past year west of the 
Alleghenies—I understand the evil does 
not exist in the Past as in the West—but 
their operations have been such in the 
West that we cannot pass a resolution 
too strong in opposition to their methods. 
The combine would still exist in Ohio if 


we had not passed a law in that State 





making it unlawful for insurance agents 
to combine; so the law has been of use, 
notwithstanding Mr. Kelly’s reflections to 
a contrary. He had in mind another 
aw. 

Mr. Kelly—That is so, 

Mr. Myers—He is right on the other law. 


Our law in Ohio was passed only last 
Winter, and the Attorney-General took 
action at once, and the result was that 


the insurance combine was disrupted and 
rates went down at once. It would serve 
you gentlemen in other States to have 
such a law. Again, that co-insurance law 
ought to be made unlawful, for it is a 
flerce thing—the way the courts interpret 
it. If you have insurance for $80,000 and 
you have a loss, you expect to get $30,- 
000, that is what you pay for; but when 
the adjusters get through under the co- 
insurance clause you will get a little over 
$50,000, for your co-insurance with them 
will be on the basis of 20 per cent. 

Mr. Plaut, New York—I feel also that 
the resolution should not pass. The state 
of affairs described in the report of the 
Insurance Committee is not national and 
does not extend all over this country.. 
Mr. Myers, the chairman of the com- 
mittee, I am afraid, looked at the matter 
from a local standpoint. We in New York, 
and I am sure the gentlemen from Phila- 
delphia and Boston, and certainly those 
from Hartford, will bear me out, are not 
treated in the same manner. When Mr. 
Myers spoke of the payment to agents of 
a commission equal to 40 per cent., I was 
surprised and did not understand what he 
meant by agents. I supposed he had ref- 
erence to brokers. Our business has been 
direct with the companies by means of 
brokers, who are an absolute necessity. 
It would be impossible for a large firm to 
place its own insurance, especially in our 
line of business, Some insurance com- 
panies will not write drug risks, no mat- 
ter what the rate is, for more than $5,000 
on the stock, but I know of companies 
that will take $10,000. Imagine a large 
house which has to place insurance up to 
a half million dollars trying to place this 
among one hundred different companies, 
by means of their clerks—it is a physical 
impossibility. Brokers are absolutely nec- 
essary and they receive but a fair re- 
muneration for the services which they 
render. In our city the commission is 15 
per cent., which is not too large, on 
small risks. If I insure the contents of 
my house, where the premium for three 
years will amount to ten or twelve dol- 
lars, I think the man who places the in- 
surance is entitled to a 15 per cent. com- 
mission. When large risks are placed the 
broker generally divides the commission 
with the insured, and that is the agent 
to whom, I suppose, Mr. Myers referred 
when he called them all sorts of names— 
octopus is one. The evil does not exist 
with us, and if this report were printed 
and these recommendations were to go 
through, and they were to get into the 
hands of New York insurance men, I am 
afraid they would not understand them, 
and iffthey did, they would say they were 
not in accordance with the facts. For this 
reason I believe that this matter should 
not be treated as a national evil. This is 
a national organization and should alone 
treat national matters. We ought not to 
treat as a national question matters 
which are more or less local. 

The President—As I understand it, [tn 
New York you are hardly affected by this 
matter, as their rates are very favorable 
at the present time. It is a well known 
fact that insurance in the East is gov- 
erned largely by excessive competition 
just now. New York, I think, is getting 
lower rates than ever before in the his- 
tory of the country. Are they not? 

Mr. Plaut—That is true. 

The President—There is no question that 
this trouble referred to by Mr. Myers an- 
plies to the West. 

Mr. Myers—I have listened to the re- 
marks just made, and think the argu- 
ments all make in favor of the passage 
of the resolution offered by the Board of 
Control. Because they are rid of the evil 
complained of to a certain extent, I do 
not see where it is a hardship to vote to 
help us to get rid of the evil in the West; 
and if there is no other way to get rid of 
the evil, let us pass laws as was done in 
Ohio, It is not proposed to ask for na- 
tional legislation; we want loca) legisia- 
tion in the different States throughout the 
West. 

Mr. Kline, Philadelphia—I do not want 
to prolong the discussion, except that I 
want to say, that it seems these reports 
on which so much thought and labor 
have been expended should be discussed; 
and even at the expense of incurring the 
usual reflection upon myself for speaking 
too often, I rise to speak once more, if 
for no other reason than to lead some one 
else to discuss these questions before us. 
It seems to me when a man sits down and 
devotes time and labor to a subject which 
Mr. Myers has done, he has the right to 
refuse to act as the Chairman of the 
Committee again, if this Association does 
not take sufficient interest in the report to 
discuss and criticise it. I appreciate his 
work and want to commend it; and then I 
want to criticise a few things in it which 
I think Mr. Myers will admit probably 
weakened the otherwise verv strong re- 
port which he has made. Now, if I re- 
member correctly, there runs through 
that report a reflection, to some extent, 
upon the insurance brokers, possibly vy 
implication and calling of names. I want 
to say that when I am sick or any mem- 
ber of my family is sick, I send for the 
doctor. We have in our employ quite a 
number of doctors, but I do not consult 
then, as their work lies along other lines 
of our business, When I want to know 
anything of a legal character, although 
we haye same lawyers about the office, 
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When I want insurance, I want to go to 
the best expert I can find in that line, and 
it so happens that one of the dividends 
which some of us got out of the late de- 
funct National Wholesale Druggists’ In- 
surance Co. is a splendid insurance broker 
who was secretary, and he has been able 
to do the insurers a service which has 
been fully worth, in my opinion, all that 
it cost us. For one, I am glad to be able 
to contribute to the services which they 
rendered, not, it is true, in placing our 
insurance, because we probably could do 
it through a clerk in the office; but there 
are a great many things which come up, 
little leaks here, or neglect there, and 
our premises are gone through about once 
a month by him or some one from his 
office to point out defects that exist. I 
regret that there is in the report, unwisely 
as I think, some reflection upon that 
class of people who, I believe as a rule, 
are very useful. 

With regard to legislation, of course I 
am aware that in so enterprising and 
energetic a State as that of Ohio they do 
attempt to regulate a good many things 
by legislation, but they do not always ac- 
complish what they aim at by the passage 
of these laws. Neither do we succeed in 
doing that in Pennsylvania. But is it 
wise, is it consistent, for us to adopt that 
resolution which the Board of Control 
brings in here, just in the shape in which 
it is offered? It seems to me, Mr. Chair- 
man, that your suggestion would be a 
wise one, that the report be accepted, and 
that the recommendations be referred to 
the incoming Committee on Legislation; 
and I will so move. 

Mr. Myers—Mr. Kline speaks truthfully 
and correctly from his standpoint. From 
his standpoint he diagnoses the case cor- 
rectly, but the case is different further 
West. I have given this subject a great 
deal of attention, and was surprised to 
learn only a few years ago that identical 
insurance companies charge fifty per cent. 
more in Cleveland than they do in Phila- 
delphia. He has a broker who applies his 
insurance on a brokerage basis. That is 
what we want in the West, the same 
things that you enjoy in the East. If we 
had these, you would not have heard that 
report. But when we are in the hands of 
a combine that is practicing extortion and 
has been doing it for years, we must 
move vigorously to get relief, and we 
have it in Ohio, and we have had reduced 
rates. The insurance companies ‘in Ohio, 
and in other States, as gentlemen on this 
floor well know, when we ask this ques- 
tion: “If we put in the automatisc 
sprinkler, will you reduce our risks?’ 
look wise and give us no encourage- 
ment; and in our own case they refused 
a risk at one dollar and ten cents after 
we put in the sprinklers. We cut loose 
from the combine and placed our risk 
East, outside of the combine entirely. 
Fortunately we could get through; we 
had the sprinklers in, and as we had the 
sprinklers in, fortunately we could get out 
of the combine, which we did and placed 
the insurance so that it cost us less than 
sixty cents. The next year the local com- 
panies got down on their knees and sent 
a committee and offered to take us at 
sixty cents, if we would give them the en- 
tire batch. We did and established a 
precedent which we thought might be a 
benefit to the drug trade in the West. 
They took at sixty cents what they re- 
fused to take for $1.10, because they were 
forced to. Personally, I do not care what 
you do with the resolution. The matter 
is before the members of this Association, 
and resolution or no resolution, the men 
here will go home and profit by what they 
have heard. 

Mr. Scott, Indianapolis—I feel that all 
the members of this Association are in 
sympathy with Mr. Myers. I know from 
our experience in Indianapolis, acting on 
the line suggested by Mr. Myers, we have 
saved many hundred dollars. Some years 
ago we put in the automatic sprinkler ap- 
paratus and we got a slight reduction 
from the rates we were paying up to that 
time. The reduction was given as a token 
of appreciation, as it were, but no sub- 
stantial reduction was made. We then 
dia as Mr. Myers did, we went outside the 
home companies and got a considerably 
lower rate, and thought we were doing 
pretty well until we heard of Mr. Myers 
and others, and concluded it was time to 
strike for something better, and, thanks 
to the suggestions made by him, we have 
a rate that is entirely satisfactory ana 
we got it from the home companies, too. 

The President—It has been moved that 
the report be received and accepted and 
the recommendation of the Board of Con- 
trol be referred to the incoming committee 
on Fire Insurance. Carried. 

The President—If the Board of Control 
has rothing more to offer at present we 
will call for the report of the Committee 
on Legislation, 

Mr. Albert Plaut of New York, Chair-, 
man of the Committee on Legislation, 
presented the following report: 


Report of Committee on Legislation. 


Mr. President and Gentlemen: 

In matters of legislation relating to our 
branch of trade the past year has been 
most eventful, the measures before Con- 
gress, both those which are enacted into 
laws and those which failed, being prob- 
ably the most important and far-reaching 
since our association was organized. Of 
these the law entitled ‘‘An Act to provide 
ways and means ti meet war expenditures, 
and for other purposes,’’ stands first. 

WAR REVENUF LAW. 

When war with Spain seemed inevitable, 
Congress naturally looked about for 
means to provide ‘‘the sinews of war,’”’ and 
equally naturally, but unfortunately for 
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1 go to a lawyer who does nothing else. | us, the revenue iaws created at the time 


of the civil war were looked to for models, 
Among them the stamp tax on proprietary 
medicines occupied a foremost place, and 
it was soon rumored that it was proposed 
to re-enact this law. It was stated that 
a tax of eight cents on articles retailing 
at a dollar, with a corresponding rate for 
lower priced preparations, was the rate 
contemplated, and a number of proprie- 
tors whose preparations would be affected 
by the law at once hastened to Washing- 
ton in protest, claiming that the suggested 
rate of taxation was excessive, but that 
the old rate of four cents for dollar pre- 
parations would not meet with opposition. 
Your committee also did not deem it ex- 
pedient to oppose the passage of the law, 
chiefly for the reason that it was con- 
vinced that all efforts in this direction 
would prove futile. War times demand 
war measures, and individual interests 
must give way to the general welfare. 

The bill, as first discussed in the Com- 
mittee of Ways and Means of the House 
of Representatives, was full of unneces- 
sary hardships and burdensome provi- 
sions, and to the elimination and modifi- 
cation of these your committee gave its 
entire attention. Chief among them was 
the clause requiring the stamping of all 
stocks in the hands of both wholesale and 
retail druggists, and hundreds of letters 
were received by our chairman requesting 
him to use his utmost efforts to defeat 
this part of the law. We are pleased to 
be able to state that, as you all know, 
this section of the law was changed so 
that proprietary articles im the hands of 
dealers—other than the manufacturers 
thereof—on July Ist, were not required to 
be stamped until sold at retail. It is need- 
less to speak at length of the material 
advantages obtained by this change; we 
will only call attention to the fact that it 
obviated entirely the stamping of dead 
stock, did away with the immediate 
stamping of ‘‘slow sellers,’ and made it 
unnecessary for either wholesale or retail 
druggists to lock up large sums in rev- 
enue stamps. In view of the fact that 
stamps were difficult to obtain during the 
first month of the existence of the law, 
this privilege became of still greater value 
and if the law be repealed or the rate of 
taxation reduced at an early date, we will 
again be benefited. 

In the second place, we devoted our 
energies to seeking a reduction in the then 
proposed rate of taxation, four per cent. 
of the retail price on articles retailing at 
2 cents and an even greater rate on five 
and ten cent articles, which we considered 
excessive and far too heavy on one branch 
of business. Since the old stamp law was 
repealed, the population of the country 
had doubled, and the consumption of ar- 
ticles subject to its action had increased 
probably tenfold. Our endeavors to have 
the lawmakers state how much revenue 
they expected to realize from the drug 
trade and to then suggest a tax which 
would in the opinion of experts realize 
this sum were unsucessful; they would not 
commit themselves and our efforts with 
the House proved useless. In the Senate 
we were more successful and at one time 
we had strong hopes of a reduction to one 
per cent. of the retail price; as you know, 
this did not come to pass, and in the con- 
ference committe a rate of 2% per cent. 
was adopted. In view of the circumstances 
prevailing at the time we looked upon 
this as a victory, and it was generally so 
regarded by the trade. 

We further endeavored tc have the 
wording of the law changed so is to have 
it plain and easily understood, and to pre- 
vent clashes and differences between the 
officers of the Government and the citi- 
zens affected. The law as it stands is 
probably as crude a piece of legislation as 
ever was launched; already numerous law- 
suits are pending and many more are con- 
templated. Section 20 was takem almost 
bodily from the old law, and such vague, 
ambiguous and definite terms as ‘“un- 
compounded chemical’ have unfortunate- 
ly been retained. The new portion of the 
law, embodied through the efforts of our 
friends the proprietors, is also unfortun- 
ate in its wording. For instance, who can 
define with absolute correctness and im- 
partiality the difference between ‘‘a style 
of manner similar to that of a patent 
trade-marked or proprietary medicine in 
general’ and the handsome and peculiar 
packages and labels used by some of our 
manufacturers of pharmaceutical prepar- 
ations? And why should manufacturing 
pharmacists abstain from claiming for 
their products ‘peculiar advantage in 
mode of preparation, quality or use’ any 
more than manufacturers of bicycles, cor- 
sets or oatmeal? 

Unfortunately our work in this direc- 
tion proved of no avail. Representatives 
anu Senators were besieged by too many 
who had axes to grind, and quite natur- 
ally every one who approached a legis- 
lator was looked upon with more or less 
suspicion. What made it more difficult 
for us was the the want of technical 
knowledge on the part of the members of 
the committees and also the want of 
unanimity among ourselves. Let us all, 
now and here, speak our minds, ventilate 
our views, and agree upon what is best 
for all the members of our trade. From 
those high in authority we have learned 
that not only will just and reasonable re- 
quests for changes in the law not be op- 
posed on the part of the Government, but 
will be welcomed and their adoption fa- 
cilitated. A special committee of the Sen- 
ate will meet next month for this very 
purpose, and therefore no time is to be 
lost in formulating our complaints and 
our demands for relief. 


Again, the basing of the amount of the 
tax on the retail price has given rise to 
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| many complications, and will give still 
more trouble when the officers of the In- 
ternal Revenue Department shall have 
more time to give to supervision and to 
the detection of infringers. How shall 
bulk packages of perfumery, bay rum, pe- 
trolatum and such pharmaceuticals 
eventually aresold at retail in forms which 
subject them to the stamp tax, be 
stamped? Under a decision of the Com- 
missioner of Internal Revenue now in 
force all substance subject to the stamp 
tax must be stamped, in whatever style 
or package put up, but the contents of 
such package may be put into smaller 
packages without the latter again requir- 
ing stamps. Such smaller packages, how- 
ever, must not be exposed for sale, and 
must not be put up in quantities, but one 
at a time as required. Let us see how 
this will work in practice. A jobber buys 
petrolatum in barrels, which must be 
stamped by the manufacturer, Lo what 
value must these stamps be? Based on 
the price which the manufacturer obtains, 
or that at which the jobber sells it, or on 
the price which the article will ultimately 
bring at retail? Then, under the law, the 
jobber may put up a fifty-pound can of 
petrolatum without affixing stamps. But 
suppose the purchaser of this put up a 
five-pound can from the fifty-pound can! 
He must stamp the five-pound can, as its 
contents were taken from an 
package. And the purchaser of the five- 
pound can, in putting up a single two oz. 
vial, presumably in the presence of his 
customer, need not stamp same, but if he 
puts up a dozen at a time, and perhaps 
exhibits them on his counters, he must 
affix stamps. Now, with such a law can 
proper supervision be exercised and fraud 
prevented? It is therefore not surprising 
that the Internal Revenue Office is as 
anxious to have the law more plain as we 
are. 

Among other phrases of the law which 
received the attenition of this committee 
were the proposed tax on the gross re- 
ceipts of corporations; its enactment would 





have been legislation of the worst kind, | 


and would have necessitated the changing 
of many mercantile corporations into 


partnerships. Fortunately its demagogical | 


features and the animus behind it were 
too apparent, and its defeat was readily 
brought about. 

The law has now been in force almost 
four months, and seems to be honestly 
carried out by our trade; human nature 
can adapt itself to almost any circum- 
stances, and we are becoming accustomed 
to its annoyance and injustice. The rate 
of taxation, however, is too great. If we 
remember that alcohol, so heavily taxed, 
enters to a large extent into the com- 
position of almost all the substances taxed 
undef Schedule B of the stamp law, the 
magnitude of the taxation becomes more 
apparent. Nowhere else in the world is this 
tax as high as it is here, and were this 
nation not exceedingly prosperous, the 
murmurs now heard against it would 
swell to a chorus of noise which would 
soon reach the tympanum of Congress. 

Since July Ist, a number of other forms 
of taxation in the War Revenue law have 
made themselves felt in a 
way. The telegraph companies and the 
express companies, instead of themselves 


bearing the tax of one cent imposed on, 


dispatchés and express receipts, have 
saddled the expense on the public, which 
is undoubtedly contrary to the intent of 
the law. In the aggregate this amounts 
to considerable during the year, besides 
proving a source of much annoyance to 
merchants. 

Another cumulative and excessive form 
of taxation in the new law is the stamp- 
ing required on Custom-House documents, 
This, on invoices amounting to $500 and 
over—and comparatively few amount to 
less—is $1 for the entry and fifty cents 
for the bond; in addition, a fifty-cent 
stamp is required for each withdrawal en- 
try and as it is not uncommon to have 
forty or fifty withdrawals to one bond, 
a single warehouse entry may involve an 
expenditure on the part of the importer 
of $2 or more. At the port of New York 
alone more than 200,00 entries were made 
during the past year, and such high 
stamp duties are certainly a hindrance to 
commerce. Furthermore, the importer 
who pays hundreds of thousands of dol- 
lars in duties is taxed the same 
try as the importer of free goods, who 
pays not one dollar and yet gets the same 
attention and work from the port officials. 
This is certainly not equitable. 


Section 23 of the law also imposes use- 
less work on manufacturers and import- 
ers, viz., the sending of monthly reports 
to the Collector of Internal Revenue for 
their respective districts as to the proper 
stamping of their goods; a manufacturer 
who would not stamp his goods, or stamp 
them improperly, would surely not hesi- 
tate to make a false declaration, especial- 
ly as the same need not be sworn to. 

All in all, the law bears with uncom- 
mon harshness on our branch of business, 


and its repeal would be hailed with satis-, 


faction by every one, except possibly a 
few manufacturers who look upon a pri- 
vate stamp as protection against counter- 
feiting. And yet these very manufactur- 
ers were the first to advance the prices 
of their goods to the full extent of the 
stamp tax, and, in many instances, much 
beyond, This brings up the question: Who 
pays the tax? Congress certainly did not 
intend it to be borne by the middleman, 
but this is the case to a great extent. A 
very considerable percentage has been 
shifted to the jobber, through the reduc- 
tion of discounts, etc., but by far the larg- 
est part has to be borne by the retailer, 
who in but few localities and in but a lim- 
ited number of cases is able to obtain an 


as , 


unstamped | 


disagreeable , 


per en-, 


| increased price from the public. And we 
'all know that there are very few retail 
druggists in the country that are in a po- 
sition to stand any extra burdens, how- 
ever light they may be. We repeat, to 
/ repeal section 20 and its dependent clauses 
would meet with a shout of acclaim all 
over the land; numerous letters from both 
jobbers and retailers bear testimony to 
this. 

But even if it be impossible 
this about at the mext session of Con- 
gress, we should certainly be able to 
achieve a maternal reduction of the rate 
of taxation. We feel confident that the 
revenue from stamps on proprietary med- 
icines and perfumes will be found to ex- 
ceed the wildest estimates of the most 
sanguine Government official or Congress- 
man, and that a rate equal to 1 per cent, 
of the retail price will bring all the reve- 
|; nue the Government has the right to ex- 
pect from a single industry. It will be 
said that, even though war expenditures 
have to a great extent ceased, the reve- 
nue from duties on imports is continually 
decreasing, and that the Government can 
| ill afford to dispense with inland revenue. 
Our answer would be that under the pres- 
ent law our branch of business is taxed 
beyond what it should bear, and 
that, if mecessary, the list of ar- 
ticles which are to be_ subject to 
a stamp tax, be extended, and the 
rate for each reduced. Why should only 
medicinal and _ toilet preparations be 
taxed, and soaps, mineral waters, insect 
destroyers and thousands of similar arti- 
cles be free? It is not just, and with 
| proper effort this unnatural state of af- 
fairs in a free country can be remedied. 
The so-called Chilton amendment, as of- 
fered in the Senate by Senator Chilton of 
Texas, comes as near to expressing our 
views on this matter as anything yet pre- 
sented, and we urge its passage or that of 
some similar measure, unless the entire 
Section 20, etc., be repealed. 


Thus far, the various Government offi- 
cers have been very considerate in execut- 
ing the law; where it has not been com- 
plie@ with the attention of the trans- 
gressor has simply been called to the re- 
quirements, and no oppressive measures 
have been adopted. At the same time, 
and this was to be expected, the inter- 
pretations on the part of the Government 
have in many cases been faulty, but from 
laymen this was to be anticipated. We 
most certainly appreciate the evident de- 
sire of the officials to be fair and just. 


BANKRUPTCY LAW. 


Since last we met, a national bank- 
ruptcy law has been passed by Congress 
and signed by the President, and has been 
im force since Aug. 1. Its provisions, while 

'in line with the Torrey bill and similar 
measures advocated for so many years by 
all merchants and mercantile associations, 
are rather easy on the debtor, and un- 
doubtedly will require change and amend- 
ment. Nevertheless, it is a step—a great 
and important step—in the right direc- 
tion, and we should be duly thankful. 

Your committee worked earnestly in its 

support, and the letters which were sent 
by it to all the members of the associa- 
tion early in the last session of Congress, 
requesting them to write to their re- 
spective members of Congress, asking 
their support for the bill, bore good fruit, 
judging from the numerous favorable re- 
sponses by Congressmen, many of which 
our members were good enough to for- 
ward to our chairman. It is further evi- 
dence, if any were needed, that our as- 
sociation is an influential factor in shap- 
ing legislation, provided we go about it in 
| the right manner and at the right time. 

The time which has elapsed since the 
passage of the law is too short to enable 
us to understandingly speak of its work- 
ings: its fundamental principles being 
justice and equity, we have no doubt it 
will contribute to the general good. 


FREE ALCOHOL. 


As far as the so-called free alcohol law 
is concerned, matters have passed beyond 
the legislative state, and are now await- 
ing settlement in the courts. The at- 
torneys in charge of the case have re- 
tained eminent counsel, and appear to feel 
confident of ultimate success. Of the 
justice of the claims for rebate under the 
Hoar amendment, there is no doubt; the 
only questions at issue are legal ones, and 
we hope these will be decided in accord- 
ance with our wishes and with the intent 
| of Congress when the law was passed. 


We should not cease agitating the pass- 
age of a law making alcohol used in the 
arts and in medicine free of tax. Most 
other countries possess such laws; they 
, work satisfactorily there, and why not as 
well with us? 

PURE FOOD LAW. 

Last December another pure food and 
drug law was introduced in the House of 
Representatives by Mr. Brosius, of Penn- 
‘ syklvania. While not quite as sweeping as 
| the defunct Paddock bill, it had the same 
origin and pursued the same ends. In 
accordance with what your committee be- 
lieved to be the general feeling of our 
trade, and in pursuance of the resolutions 
' passed at the Montreal meeting, your 
‘committee started to take action. The 
| war and the consequent putting aside of 
all but the most pressing legislation made 
it unnecessary to do much; the bill never 
came out of committee. 

A so-called Pure Food Congress as- 
sembled in Washington early last March 
to further the passage of the Brosius bill. 
The chairman of this committee was in- 
vited to be present, together with as 
many of the members of the association 
as he should choose to bring along, but he 
preferred not to attend. In the first 


to bring 
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place, he deemed. it injudicious to attend 
a meeting the tendency of which he knew 
would be opposed to what he firmly be- 
lieved to be the best interests of the 
trade, and the conclusions of which he 
would have appeared to indorse had he 
been present, no matter how much he 
might be opposed to them. Furthermore, 
the people who called the congress, to 
judge by their past actions, were no. 
such whose qualifications recommendec 
themselves to our best judgment; the 
election of officers of the meeting justi- 
fied our misgivings, for the persons who 
were elected president and secretary per- 
sonify persecution, malignant and stupid, 
of our trade interests. The convention 
met, somewhat changed the Brosius bill, 
and adjourned to meet again next month. 
A prominent part in its proceedings was 
taken by officials of the Department of 
Agriculture, many of whom seem to rest 
under the impression that the farmer is 
the only citizem whose interests require 
looking after by the Government, and 
that he is uttérly unable to look after 
these interests himself; some of them 
even appear to think that all other 
classes of the community lie awake nights 
to discover new methods of persecuting 
this poor innocent. We are decidedly op- 
posed to having our business interfered 
with by the Department of Agriculture, 
but would welcome the establishment 
of a 


DEPARTMENT OF COMMERCE. 


Every other civilized nation fooks after 
its commerce, both domestic and foreign, 
with the greatest vigilance, and especially 
our foreign commerce has reached such 
proportions that it has the right to ask 
for all the assistance the Government can 
consistently give. Various divisions of 
government, such as the consular service, 
the Patent Office, the marine revenue 
service, and many more, now scattered 
among other more or less alien depart- 
ments, would then be in close connection, 
better taken care of, and in position to 
renaer more and better service. Especial- 
ly in view of recent developments, the 
committee feels certain that agitation in 
favor of such a project would meet a fa- 
forable reception by Congress at its next 
session, 


PATENT LAWS. 


Of all our national laws, not excepting 
the recent war revenue law, none is as 
stupid, as antiquated and more in need 
of reform than our patent law. Our own 
comparatively little branch of industry 
pays annually many millions of dollars to 
foreign inventors and manufacturers who 
possess no patent protection at home, 
and who sell the same product in their 
own countries, under free competition, at 
one-half, one-fifth, and even one-tenth of 
the price they extort from the people of 
the United States. We feel certain that 
this state of affairs would not be tol- 
erated for a moment were the facts 
known to the people at large; we know 
that it is so, to our sorrow, and we are 
to blame for letting it continue year 
after year without protest. If some one 
were to bring the facts before the Amer: 


ican Pharmaceutical Association, the 
American Medical Association, the va- 
rious State medical and pharmaceutical 


associations, the county medical societies 
and local associations of pharmacists, 
such a mass of petitions for relief would 
be sent to Congress that it would no 
longer neglect this important matter. 
Now is the time, particularly among our 
medical friends, among whom the Beh- 
ring patent has aroused the greatest in- 
dignation. But where there is no de- 
mand, there is no supply; if we do not 
ask for what we want, we can’t expect 
to get it. We have it on the authority of 
the Speaker of the House of Representa- 
tives that if we go to work properly and 
earnestly, we can speedily secure the 
changes in the law necessary to make it 
just and in line with the progress of the 
day. 
TRADE-MARK LAW. 


We need a national trade-mark law, not 
merely a law permitting the registration 
of trade-marks. Many of us have found 
to our cost that it is extremely difficult, 
sometimes even impossible, to secure the 
conviction of infringers and imitators un- 
der the common law. If we do not ask 
for too much, if we limit ourselves to 
asking protection for trade-marks—other 
than that conferred by a proper name— 
for a definite period, say twenty-five 
years, we can reach our goal much 
quicker than by demanding a great deal. 
The tendency of the times is toward “‘the 
open door,” and we must not antago- 
nize it. 


STATE LEGISLATION. 


Your committee was of some service in 
preventing adverse legislation in some of 
the States, notably in opposing the Ben- 
nett law in Ohio and the Ford law in 
New York. The many responses received 
from retailers in Ohio in reply to a letter 
sent out by authority of this committee 
asking their co-operation in opposing the 
Bennett bill, have convinced us that we 
may always count on their assistance 
when our cause is just, and that their 
aid is powerful and their influence far- 
reaching. 


RECOMMENDATIONS. 


In conclusion, in order to get matters 
into a concise. form, your committee 
make the following recommendations, 
with the suggestion that if they meet the 
approval of the association, the incoming 
Committee on Legislation be instructed 
to take such measures as will lead to 
their carrying out at an early date: 


1, The repeal of section 20 and its de- 
pendent clauses of the War Revenue law 
of 1898. 

2. If this be impossible, that the law be 
changed as follows: 

A. A reduction of the tax on pro- 
prietary medicines and perfumery to 


a rate equal of the 
retail price. 

B. That the wording of the law be 
changed so as to make its intent 
plain, and thus prevent litigation and 
confusion. 

C. That in cases where the law does 
not mention who is to pay the tax, it 
shall state so plainly, with special 
reference to telegraph and express 
companies. 

D. A reduction of documentary 
taxes, especially where they are cu- 
mulative; this refers particularly to 
custom house documents. 

E. That the requiring of monthly re- 
ports by manufacturers and import- 
ers be abolished. 

3. The passage of a law making alcohol 
for use in the arts and in medicine free. 

4. That any national pure food and drug 
law, the execution of which would be 
under the control of the Department of 
Agriculture, be opposed. 

5. The creation of a 
commerce. 

6. The changing of our patent laws to a 
modern basis, and so that we may be on 
an equal footing with foreign nations. 

7. The passage of a national trade-mark 
law. Respectfully submitted, 

Albert Plaut, Chairman. 


President—Gentlemen, you have heard 
the splendid report of the Committee on 
Legislation. If there is no objection it 
will be referred to the Board of Control. 

Mr. Kline, Philadelphia—I want to move 
that, before this goes to the Board of 
Control, an opportunity be afforded to get 
an expression of opinion from the mem- 
bers of the Association—the meeting is 
well attended and the subject is the most 
important one to come before this meet- 
ing; and I am sure that the Board of Con- 
trol will be much aided in my opinion, if 
you will permit a discussion of some of the 
features, or of all the features if you like, 
of the report at this time. I move that an 
opportunity be afforded to discuss the re- 
port before it is committed to the Board 
of Control. 

The President—I was going to say in 
this regard before putting the question, 
that the Board of Control have had this 
report and worked on it all night, and are 
ready to make their recommendations. 
We could receive this report and then let 
the discussion follow. 

Mr. Kline—If they are ready to report 
now, I withdraw my motion. 

The President—The Chairman of the 
Board of Control will make his recom- 
mendations on the report of the Com- 
mittee on Legislation. 

Mr. Walker—The Board of Control make 
the following report in connection with 
the report of the Committee on Legisla- 
tion: 


to one per cent. 


department of 


LEGISLATION. 


It has been fortunate for the interests 
of this Association that the Committee on 
Legislation has been in the capable hands 
of Chairman Plaut and his associates, The 
nceessity for prompt and intelligent action 
by this committee, due to the unexpected 
complications arising from the Spanish- 
American war, was recognized by every 
dealer in the country. 

Until the passage of the revenue law, 
the Chairman was deluged with letters 
and telegrams from wholesale and retail 
dealers and proprietors, and was constant- 
ly at the call of interested parties. The 
manner in which he discharged his ardu- 
ous duties is now a matter of record, in 
the excellent and complete report of the 
matters entrusted to the care of that 
committee. 

We recommend that the Association 
adopt the following resolutions: 

Resolved, That the National Wholesale 
Druggists’ Association reaffirm its posi- 
tion, heretofore taken, im favor of the 
passage of a law making alcoho! for use 
in the arts and in medicines free, 

Resolved, That the National Wholesale 
Druggists’ Association reaffirms the reso- 
lution adopted at Richmond, October 13, 
1897, favoring the formation of a depart- 
ment of the government, which shall have 
all matters of trade, commerce and manu- 
factures under its special care. 

Resolved, That the National Wholesale 
Druggists’ Association recognize the in- 
equalities of the present patent laws and 
the apparent injustice of a system that 
gives legal protection to any article of 
merchandise by which our citizens are 
compelled to pay a higher price than is 
obtained in the country where it is pro- 
duced, with the addition of the United 
States duty charges, and a reasonable al- 
lowance for transportation and other ex- 
penses, and that we favor the changing 
of our patent laws to a modern basis, that 
we may be on an equal footing with for- 
eign nations, 

Resolved, That the National Wholesale 
Druggists’ Association favors the repeal 
of Section 2 and its dependent clauses of 
the War Revenue Law of 1898. 

Resolved, That the incoming Committee 
on Legislation be directed to use their 
earnest endeavors to obtain the repeal of 
section 20 and its dependent clauses of war 
revenue law of 1898, and if found inex- 


i pedient, endeavor to obtain the following 


changes in the law: 

1. A reduction of the taxes on proprie- 
tary medicines and perfumery to a rate 
equal to one per cent. of the retail price. 

2. That the wording of the law be 
changed so as to make its intent plain 
and thus prevent litigation and confusion. 


3. That in cases where the law does not 
mention who is to pay the tax, it shall 
state so plainly, with special reference to 
telegraph and express companies, 

4. A reduction of the documentary tax, 
especially where it is cumulative and re- 
ferring particularly to Custom House 
documents. 

5. That the requiring of manufacturer's 
reports by manufacturers and importers 
be abolished. 

The President—Gentlemen, you have 
heard the recommendations of the Board 
of Control. What action will you take? 

Mr. Kline—I move that the recommen- 
dations of the Board of Control be taken 
up seriatum. Carried. 

Mr. Walker read the first resolution as 
follows: 

1. A reduction of the taxes on proprie- 
tary medicines and perfumery to a rate 
equal to one per cent. of the retail price. 

Mr. Kline—I move the adoption of the 
first section. Carried. 

Mr. Walker read the second resolution 
as follows: 

2. That the wording of the law be 
changed so as to make its intent plain 
and thus prevent litigation and confusion. 

Mr. Faxon—I move the adoption of the 
section. Carried. 

Mr. Walker read the 
follows: 

3. That in cases where the law does not 
mention who is to pay the tax it shall 
state so plainly, with special reference to 
telegraph and express companies. 

Mr. Snow, Syracuse—I move that the 
section be adopted. 

Mr. Purcell—Does that cover the Phena- 
cetine case? 

The President—Yes, 
that kind. 

Mr. Purcell—Is not 
tected by trade mark? 

Mr. Plaut—Under our patent law trade 
marks expire simultaneously with the 
patent. The Castoria case is the latest 
decision in regard to that fact. 

Mr. Kline—What is meant by placing 
this on equality with other countries? 
What has the chairman of the committee 
in mind? 

Mr. Plaut—If the President will permit 
me to explain, I would suggest that it is 
the idea of the committee that no articles 
be granted patent rights in this country 
which do not enjoy the same protection 
at home in the country of their origin, in 
the place where they are manufactured. 
We do not think that this country should 
be more liberal to foreigners than their 
own government is. If they have no pat- 
ent at home, why should they have a 
patent here? That is a case with num- 
berless substances too numerous to men- 
tion, which you all know of; Phenacetine, 
for instance, which is being sold to-day 
in Europe at a price equal to about 6 
cents an ounce. We, owing to the extra- 
ordinary liberality of the new manage- 
ment of the proprietors, are permitted to 
buy it at 75 cents an ounce. Just think of 
it. I am rather afraid it will be difficult 
to get that into the law. The tendency 
of our Legislatures is to act independ- 
ently and not to be governed by what 
may be the law in foreign countries. Cer- 
tainly our courts cannot take cognizance 
of what the law may be in other coun- 
tries, but I believe if we put the matter 
in the proper light, we can bring this 
about, namely, that no patent be granted 
on any substance or any process or any- 
thing whatsoever which is not protected 
by patent rights at home. 

Mr. Main, New York: I would like to 
state for the information of the gentle- 
men present, and no doubt Mr. Plaut is 
aware of this, that three commissioners 
were appointed by the President to revise 
the present patent and trade mark laws 
of the United States as regards those 
countries with which the United States is 
bound by treaty. This ‘Commission will 
have a public hearing in New York the 
middle of November, and they have ex- 
tended an invitation to manufacturers in 
all lines to appear before them and give 
the Commission the information they 
seek so that they may be able to rec- 
ommend a proper report to Congress. 

Mr. Shoemaker, Philadelphia: There 
is one other feature of this subject to 
which attention might be called. One of 
the shackles which have heretofore bound 
us on this particular subject is the fact 
that our laws permitted not only the pat- 
enting of process, but likewise a trade 
marking of the designation; that while a 
new chemical might be invented and the 
process of making it might be patented, 
in the course of time that patent would 
run out and the article would be free, 
but in addition to this our laws permit 
that the name of the article should like- 
wise be trademarked and the trade mark 
would run on forever. 

Mr. Plaut: Oh, no. 

Mr. Shoemaker: I think that is true 
until the first legal decision in contra- 
vention of this was made—the Castoria 
decision. 

Mr. Kline: The Singer Sewing Machine 
case was the first one decided. 

Mr. Shoemaker: They were both decid- 
ed in the last year, and it seems to me 
that this particular feature of the matter 
is one to which we should give attention 
as well as ‘the others. 

Mr. Plaut: In reply to the objection of 
Mr. Shoemaker I wish to say that neither 
the Castoria nor the Singer Sewing Ma- 
chine case applies to this subject. Both of 
these decisions were rendered under the 
common law. This is statute law. Our 
patent law distinctly states that trade 
marks on patented articles expire simul- 
taneously with the patent. That is not de- 
pendent on any court decision, but is a 
Statute law. 

Mr. Myers, Cleveland: 


third section as 


and everything of 


Phenacetine pro- 


I was going to 





remark what Mr. Plaut has stated, that 
the name of an article always becomes 


public property when a patent has ex- 
pired. To oppose foreigners obtaining 
patents in this country on the ground 


that the article is sold for 200 per cent. 
more in this country than it is being sold 
for abroad would scarcely be consistent, 
in view of the fact that American invent- 
ors adopt precisely the same plan in many 
cases in foreign countries. It is a fact 
that many articles, such as sewing ma- 


chines and other patented articles, are 
sold for much more money in foreign 
countries than in this country, and 


therefore we would not be consistent in 
opposing foreigners obtaining patents in 
this country on that ground. To oppose 
their obtaining in this country trade mark 
protection on articles that cannot obtain 
the same protection in their own country 
is a good ground on which to base this ob- 
jection. An article that is public property 
in other countries should not be entitled 
to protection in this country, and that 
position, if taken, I think could not be 
controverted, because an idea that is pub- 
lic property in other countries is not 
patentable under the laws of this coun- 
try. Nevertheless, patents are obtained 
und hardships are imposed on the people 
of this country by reason of the lax en- 
forcement of patent laws and the ex- 
tremely liberal manner in which patents 
are issued. This is a feature of our patent 
laws which needs revising, and a com- 
mittee from this body should appear be- 
fore a Committee on Revision recently 
appointed by Congress to revise the pat- 
ent and trade mark laws and urge this 
matter in our behalf. It is a most im- 
portant subject and no stone should be 
left unturned to bring before this Com- 
mittee on Revision the views of the mem- 
bers of this association on that subject. 
I make that as a motion, and also move 
the adoption of the resolutions as read. 

Carried. 

President: We will now 
next resolution. 

Mr. Walker read the fourth section, as 
follows: 

4. A reduction of documentary tax, es- 
pecially where it is cumulative, and re- 
ferring particularly to Custom House 
documents. 

Mr. Kline, Philadelphia: There are two 
resolutions embraced in that section. 

Mr. Walker: Yes, sir. Mr. Kline, I 
think it would be better to combine them. 

Mr. Purcell, Richmond: What does sec- 
tion 20 refer to? 

Mr. Plaut: Section 20 is the life of the 
bill as regards the standing of proprietary 
goods. Everything else which appears in 
the bill and refers to our branch of busi- 
ness is dependent on section 20. I am 
sorry 1 have not a copy of the law with 
me. 

Mr. Purcell: Does it embrace 
A as well as schedule B? 

Mr. Piaut: Schedule B is dependent on 
section 2). 

Mr. Main: I think this recommendation 
is to put the association on record in re- 
gard to taxing medicines in general. 

Mr. Walker: Yes, sir. 

Mr. Main: I think it is proper for the 
association to vote on that, inasmuch as 
proprietary articles pertaining to medi- 
cine were singled out over all other pro- 
prietary articles. 

Mr. Kline—The only thing I am sur- 
prised at in this series of resolutions is 
that you leave out an important alter- 
native. You say you favor the repeal of 
this tax; all right. Failing the repeal, you 
make certain recommendations that you 
want to supply to your Legislative Com- 
mittee, but you leave out the most im- 
portant recommendation in that connec- 
tion. I think we all agree that no one 
line of proprietary articles should be 
singled out, and in case we cannot have 
this case repealed we should provide for 
an alternative that all other proprietary 
articles should be included, if you cannot 
do any better. I hope that will be in- 
serted, because I do not see why any prod- 
uct should be singled out as exempt from 


take up the 


schedule 


a tax applied to its next door prod- 
uct which happens to have in its title 
the word “food,” and when you talk 


about food products, there is an infant 
food product on the market which the 
Commissioner rules in, as it claims a 
medicinal virtue. I think we should pro- 
vide that if the efforts of the committee 
fail in securing the abolition of this tax 
that the tax should be applied to pro- 
prietary articles generally. We are here, 
I think, to protest against singling out 
one interest, and that is exactly what 
was done. The other interests were power- 
ful enough to unload it on us. If we unite 
probably we may be powerful enough to 
divide it up. 

The President—It seems to me that the 
association should put itself on record 
as being in favor of the repeal of section 
20 unqualifiedly. Our Legislative Com- 
mittee understand the situation thor- 
oughly and know what is needed, and 
they know what other goods ought to be 
taxed if proprietary articles are taxed; 
and I think it will weaken our appeal if 
we attach these other recommendations 
to it. It seems to me if we put ourselves 
on record as being in favor of the repeal 
of section 20 we have done a good work. 

Mr. Pettet, Louisville—-That strikes me 
with great force. I think if we confine 
ourselves to that particular section, as 
you say, we can fight on that line in our 
own interests and secure what we want, 
but if we scatter our efforts over different 
lines we weaken ourselves and may ge 
nothing. Let other associations take in- 
terest in these matters and no doubt they 
will. I commend warmly all the sugges- 
tions made, but let us undertake to se- 





cure such legislation as will benefit us, 
und let the other associations undertake 

that which will be of service to them. 

Mr. Eliel, Minneapolis—I differ from 
the last speaker entirely, and I also differ 

from the president, as I. usually do. I 
have always found that when a man was 
absolutely wrong he was also absolutely 
well satisfied that he was right. Now 
our position is very clear, and that posi- 
tion is very strong. We object, not to 
paying a share of this tax, but object to 
being singled out from all the other inter- 
ests and being made to bear this burden. 
(Applause.) That is the point, and that 
is where we are strong. In order to carry 
that point and show the absolute justice 
and strength of our position let us couple 
this with it; we want to pay our share of 
the tax, but we object to being singled 
out. We want to repeal, and if it cannot 
be repealed we want absolute justice. If 
our proprietary articles are to be taxed all 
proprietary articles should be taxed, and 
that is an invincible position. 

Mr. Plaut—The arguments of Mr. 
Kline and Mr. Eliel are absolutely true 
and correct. The postion they take is un- 
assailable, but those of you who have 
given this matter attention know that 
what I say is correct, namely, that it will 
be impossible to bring this about. Mr. 
Dalley has been in Washington probably 
more than any other member of the as- 
sociation, and he was a most enthusi- 
astic advocate of the Chilton amendment. 
I believe he had something to do with 
drawing it up, and he can explain better 
than I can what prominent opposition 
there arose to this. Why should toilet 
soaps be exempt from the tax when other 
forms of perfumery are included? It was 
simply due to the powerful and success- 
ful opposition of people who put up 
articles like Pearline and Sapolio, end 
who would have been compelled to come 
in and share in the tax if soaps were 
taxed. Therefore cosmetics, perfumes 
and cold cream have to be stamped and 
the most expensive toilet soap is free, It 
will be a very difficult matter, and in my 
opinion impossible to bring it about. It 
will strengthen our position to claim it, 
but we cannot bring it about. 

Mr. Myers—I am fully in accord with 
the points brought out by the chairman of 
the Legislative Committee that we should 
make the main fight the abolition of the 
entire stamp tax, and in this We will have 
the support of an army of people outside 
of this association. I think ‘that the point 
of unjust taxation as brought out, class 
taxation as is so strongly suggested by 
Mr. Eliel, is one of the strongest grounds 
on which we can urge the repeal of this 
tax. This tax was levied as a war meas- 
ure and it is an historic fact that when 
the necessities which gave rise to the tax 

have passed the tax has always been 
abolished, They have always been abol- 
ished after the war was over. 

Mr. Kline—How about England? 

Mr. Myers—I am only discussing Amer- 
ican affairs. | repeat that the precedent 
established by all political parties, Re- 
publican and Democratic, has favored the 
abolition of the war tax after the war 
was over, and this fact should encourage 
us to put our shoulders to the wheel, and 
we will stand a better chance to have the 
entire tax repealed than to have it modi- 
tied. 

Mr. Pettet—My views coincide with 
those of Mr. Myers. Mr. Plaut will bear 
me out that in a letter I wrote the com- 
mittee I submitted that proposition. I am 
in favor of the repeal of the entire stamp 
tax. The conditions are different now 
from what they were when this measure 
was presented. The country was in a 
great state of excitement, and any possi- 
ble means suggested for raising money 
were supposed to be accepted by the peo- 
ple. Now the war is over, and the facts 
are that the revenues of the Government 
from this source and others are more 
than are needed for the purposes for 
which they were intended. | have had 
conversations during the past Summer 
with Senators and Representatives, and 
the opinion has been expressed to me that 
that law could be repealed. Now the rea- 
sons for it are suggested. Our line of 
business has been selected to bear the 
whole burden, which is not fair. Our 
neighbors who deal in groceries and dry 
goods have no trouble. We are subjected 
to hardship and inconvenience and the 
loss of time and money, which is not fair, 
and I beliece, if you act promptly and 
make a strong effort to abolish the stamp 
schedule B entirely, you will accomplish 
it. I believe that the temper of Congress 
is different from what it was when the 
tax was imposed, and I believe the ef- 
forts will be successful. 

Mr. Eliel—We all want a repeal of this 
law. We believe it is unjust to tax one 
class of people and not another. All the 
army of people in this country who have 
proprietary articles which are exempt 
now, people whose influence and capital are 
perfectly tremendous, are satisfied with 
the present state of things, are they not? 
And if we take the position that we want 
the law repealed, or that all proprietary 
articles, no matter what their nature is, 
be taxed conjointly with us, we will meet 
with the co-operation of that vast class of 
people for the repeal of this section. Do 
you not see this point? It is clear to my 
mind; 

Mr. Pettet—That is possible, but if we 
want to accomplish anything we should go 
directly at it, and make the matter clear 
to the proper committee in Congress. 

The President—It seems to me that we 
are practically a unit on this question. 
We know that the drug interests have. 
been discriminated against, and our Leg- 
islative Committee Is conversant with the’ 


acts, and they would bring the argument 
just wae to bear. I think, however, that 
it would be better for the association to 
put itself on record as being in favor of 
the absolute repeal of Section 20. 

Mr. Frisbie, Hartford—There is one ad- 
ditional point I desire to bring up for the 
sake of aiding the new committee. I had 
a conversation with a prominent member 
of the Sub-Committee on Finance in the 
Senate at the time we were endeavoring 
to adjust matters as they related to our 
business. He stated at that time that the 


bill was then before Congress, and was 
expected to yield a revenue of $150,000,000 


per year. That, so far as he could judge 
of the necessities and needs of the Gov- 
ernment, $100,000,000 was all that would be 
required. He said that his own views were 
that if we had taxed beer, tobacco, tea 
and coffee and ended there we could then 
readjust the matter in the future on the 
easiest and simplest line possible. From 
that time forward they went on adding 
this thing and that thing and the other 
thing, and finally we wound up by put- 
ting a tax on tea. The best estimates are 
that the bill will yield a revenue of $250,- 
000,000 a year, and we shall, if it is con- 
tinued, enter an era of extravagance, one 
that in any other class of business would 
not be countenanced. (Applause.) 

Mr. Plaut, New York—I wish to state 
that it will not be so easy to secure the 
total repeal of Section 20 as you seem 
to think, even if we pass a resolution, and 
even if both branches of Congress are in 
favor of it, because of the matter to which 
I alluded in the body of the report. There 
are some proprietors who want the stamp 
tax continued. I na meeting of our New 
York city organization, a prominent pro- 
prietor got up and said that he was never 
so sorry for anything in his life as that 
he was one of the committee who secured 
the repeal of the stamp tax in 1882, and 
that there was nothing which he had done 
for which he had reproached himself so 
much. He said that he welcomed the 
stamp tax, and that the money which the 
tax would cost him would be repaid ten- 
fol@ by the protection afforded by the 
Government in the prevention of counter- 
feits in using the stamps, and yet this 
same man was one of the first to add the 
cost of the stamps, and a little more, to 
his articles. It was a question of pro- 
tecting his rights by securing a private 
stamp, and when he saw his way clear to 
have some one else pay for it, he took 
that way. I believe that even if we were 
to pass this resolution there would be 
some proprietors who would not act in ac- 
cord with us, and I should like to hear 
from some of the proprietors present. 


Mr. Myers—If it became known by the 
40,000 retail druggists throughout the 
United States who the one or two proprie- 
tors are who oppose the repeal of the 
stamp tax they would make it lively for 
him and his goods, 


Mr. Dalley, New York—So far as the im- 
mediate repeal of the tax is concerned, I 
very much doubt the expediency of tak- 
ing any action whatever at the December 
session. I should deprecate that exceed- 
ingly, and trust that no effort will be 
made by our Legislation Committee or 
the Legislation Committee of the Pro- 
prietary Association looking to that end. 
We cannot accomplish anything at that 
time, and if we should take it up then 
it will perhaps hinder our future work in 
this direction. My judgment, Mr. Presi- 
dent, is that instead of openly seeking for 
the repeal of this tax in the December 
session we should wait until the March 
session, when we shall have new material 
to work upon to a considerable extent, 
and when we can proceed with this mat- 
ter to its ultimate conclusion, I very much 
regret that Mr. Morrison is not in the 
room. He has a paper bearing on this 
subject which I think will be valuable for 
you to hear. If we could get him to read 
it I think it would give you some ideas 
in regard to this subject which perhaps 
may have escaped your attention, particu- 
larly with reference to the present reve- 
nues of the Government. He shows in 
his paper that they are superabundant, 
and indicates the effect they will have on 
our future legislation. So far as the reve- 
nue is concerned which has been derived 
from this stamp tax, it is in our favor, as 
the revenue amounts to less than seven 
million dollars a year. T speak now of ar- 
ticles taxed under Schedule B. Schedule 
A is an enormous producer of revenue. 
The tax on proprietary articles and medi- 
cines, however, is not very great, and we 
have an argument which is incontroverti- 
ble, that will cause, sooner or later— 
rather sooner than later—the abolition of 
this tax, and I think that our friends in 
Congress will help us to abolish it. 

Mr. Pettet—I ask if it would not be wise 
to defer action on this matter as Mr. Dal. 
ley suggests? 

Mr. Plaut—You could not get 
anyhow, for the present Congress, 

Mr. Dalley—Mr. Morrison is in the room 
and if it is the pleasure of the association 
to hear the paper to which I refer, T am 
sure he will be glad to read it. 

Mr. Eliel—I suggest that we first com 
plete what we have in hz ine ‘ 
igen ped, hand, as we have 

The President—I understand th 
chairman of the Board of Control che 
suggestion to make. 

Mr. Walker—The Board of C 
having listened to the debate on sishortetane 
ter beg leave to make a change in the 
report presented. We suggest that in the 
resolutions the words ‘‘on proprietary 
medicines and perfumery” be stricken out 
of the first section and a new section 
No, 1.be incorporated as follows: 


ready, 


No. 1—That it be applied to all articles 


of a proprietary nature. 


The numerals in front of the following 
sections to be changed in accordance with 
this amendment. 

Mr. Eliel—I move that the amendment 
be adopted. Carried. 

The President—We have not yet dis- 
cussed section No, 5, which is as follows: 

5. That the requiring of manufacturer's 
reports by manufacturers and importers 
be abolished. 

Mr. Plaut—My invitation to manufac- 
turers to express their views on the sub- 
ject hus not been responded to. I should 
like to hear whether we can count on 
their support. We know what their sup- 
port means, and we know that there is 
not a more influential body than the Pro- 
prietors’ Association. Their influence on 
the press, for obvious reasons, is tremen- 
dous, I do know, however, that there is 
opposition among them to the repeal of 
this tax. 

Mr. Dalley—With almost no exceptions, 
possibly two or three that I could name, 
the support and favor of the total aboli- 
tion of schedule B by the proprietors 
would be unanimous and hearty. 

The President—We have adopted the 
sections in the report of the Board of 
Control, and the report seems to have 
been acted upon in all its features. This 
is the only recommendation the Board of 
Control has to make. Now what will you 
do with the report of the Committee on 
Legislation as a whole? 

Mr. Kline—I want to discuss one fea- 
ture which has not come up in the shape 
of a resolution. To my mind it is an im- 
portant matter. In ‘the first place, I want 
you to understand that Mr. Kelly and I 
are slow in dying, and this matter of pure 
food has not been gotten into the report 
in exactly the shape I would like to see 
it. I do not want to be understood by that 
that I have any criticism to make on the 
report, because it undoubtedly straddles 
the subject, and for that reason I do not 
see that I can object. But I want to say 
this: When this convention for a Pure 
Food Congress was called in Washington 
I was precisely of the same mind as was 
our chairman of the Committee on Legis- 
lation, and I was of that mind until with- 
in three days of the meeting. I then dis- 
covered that the people back of this con- 
vention were of such a character that it 
promised to be a very influential body, 
and IT obtained credentials from a com- 
mercial body in Philadelphia to go as a 
delegate. I was very much surprised and 
disappointed to find that this influential 
organization was not represented. They 
tried to make it appear, 'those who were 
interested in having it so represented, 
that we were represented, because I and 
a few others were there. I explained 
a number of times that the National 
Wholesale Druggists’ Association was 
not represented, and that I was not there 
in the character of a representative, but 
it does seem to me that whether we ap- 
prove or do not approve of legislation 
which is so important this organization 
ought to be represented at such a con- 
gress which may make or mar the Dill. 
The wisdom of that assertion was proven 
by the results. The druggists present 
numbered about twenty, largely repre- 
sentatives from retail organizations, and 
the Philadelphia Drug Exchange was 
represented by myself. In the course of 
the congress, admitting, if you please, 
and I do admit it, the correctness of the 
strictures with regard to some of its 
officers, the result of the congress was 
very materially changed by reason of the 
presences of those druggists. We had the 
satisfaction uf being told that the drug- 
gists on the floor of that congress were 
the best organized body of men who were 
there, because we were as a unit in asking 
for modifications which were entirely in 
line with the recommendation of the 
chairman in regard to the jurisdiction of 
this bill if it ever becomes a law. Per- 
sonally, I believe ‘that we will have a pure 
food law and that the law as at present 
modified may be enacted at the coming 
session of Congress. Do not let us make 
the mistake of having an organization so 
important as this not represented and 
using its influence to get the law in such 
shape as will make it the least objection- 
able to us, 1 thought that I ought to say 
this, because I was liable to be misunder- 
stood, judged by some of the reports in 
some of the papers whose representatives 
were present at this body. I was not a 
member of the Legislative Committee, and 
repeatedly said I was not representing the 
National Wholesale Druggists’ Associa- 
tion; but I do say that the National Drug- 
gists’ Association ought to be represented 
at the next congress, which is to meet 
next month, for the reason that unless we 
are there the other men whom Mr. Plaut 
is afraid of will shape the legislation and 
shape it in such a way as to be very ob- 
noxious to us, not with any intention to 
make it obnoxious to us, but because of 
an entire ignorance of many of the fea- 
tures in which we are interested. 

Mr. Plaut—I have all along felt that we 
do not want to be put under the super- 
vision of the Department of Agriculture 
in any way, shape or manner. I agree 
with Mr. Kline that such legislation is 
inevitable, and is bound to come. We 
have it in all Republican countries. We 
have it in many of our States, and it 
works very nicely in some cases and it 
causes great harm in others. We all know 
its workings in the great State of Ohio. 
We all know what ridiculous accusations, 
false and untrue in every particular, have 
been made there. I know, from reading 
the Chemist and Druggist regularly, that 
it works equally unsatisfactorily in Eng- 
Jand, although their form of government 


is such that they can administer such a 
law more fairly and equitably than we do 
here. I will not go into details on the 
subject. In my report, as Mr. Kline has 
correctly stated, I straddle the question. 
I do not say that we do not want a pure 
food law, but I Hmit myself to stating 
that we do not want a pure food law un- 
der the administration of the Department 
of Agriculaurt. «his would be foreign to 
its intent and its nature, and the ma- 
echinery of that department is not calcu- 
lated to enforce such a law properly; but 
after we get a Department of Commerce, 
a department of government which will 
have simply our own interests at heart, 
to such a department we can confide such 
a law with confidence. But to the De- 
partment of Agriculture it would not be 
what this association would desire. 

Mr. Kelly, Pittsburg—I believe Mr. Kline 
referred to what is known as the defunct 
Paddock bill. I am glad to hear the chair- 
man acknowledge two things, first, that 
he has straddled the question, and, in the 
second place, that the passage of a pure 
food bill, sooner or later, is inevitable. 
This shows a material progress since the 
meeting at Montreal. After a great deal 
of trouble and the framing of a bill which 
we thought would be satisfactory to all 
parties, we found, to our surprise, that it 
did not meet with the approval of the as- 
sociation, and it was defeated so thor- 
oughly that we had very little to say. The 
whole line of argument at the Montreal 
convention was not that the bill was 
originated and would be controlled by the 
Department of Agriculture; that was not 
the argument, but it was that it would 
interfere with the liberty of the druggists 
affected. They did not wish any interfer- 
ence, so that, judging from the remarks 
made here this morning, some progress has 
been made in this sentiment. I do not pro- 
pose at this time to enter into a discus- 
sion of this bill, but I want to say that it 
is not difficult to read between the lines 
of this report from the Committee on Leg- 
islation—and that is their determined op- 
position to a pure food bill. There can be 
no question about that, and it is for this 
association to decide as to whether it will 
stand for what is right and true and pure 
in this business, or whether it will allow 
a continuous straddling of this question 
When I signed this report, which I agree, 
with the other members, is a very able 
report, and I am in harmony with it, I 
wrote to the chairman that he and I dif- 
fered, and as he well knew, on this sub- 
ject of a pure food law, for he was the 
most able leader of the opposition on the 
floor at the Montreal convention, which 
defeated the bill. I wish to repeat that 
it was defeated on the ground that it 
would be a serious inconvenience to have 
the business of the wholesale druggists 
and the retail druggists interfered with. 
I signed the report with this understand- 
ing, and as I informed him, that I be- 
lieved this question would take care of 
itself. But I could not remain quiet, 
having taken so much trouble with that 
bill, with my friend Mr. Kline here and 
others, and allow that report to go for- 
ward, believing as I did that it is only in- 
tended to put off this bill, because I do 
not understand how it could come under 
any other board than that of the Depart- 
ment of Agriculture. Mr. President, I was 
much pleased to hear in your report that 
you recommended a national pure food 
bill, and therefore we want to be consist- 
ent. I do not know your particular reason 
for it. It may be that something has oc- 
curred to induce you to make this sugges- 
tion. But we do need, as a trade, some 
bill that will protect a wholesale druggist 
as well as a retail druggist from adul- 
terated goods. I would like very much, 
if the president has any particular reasons 
for incorporating this in his address, to 
hear from him. 


The President—The reason I stated very 
plainly in the address. There is no ques- 
tion in the minds of the people generally 
in this country, especially those in the 
wholesale drug business, that a pure food 
law is necessary. I take the position, 
however, that the law should be a na- 
tional one, and give my reasons for it in 
my annual address. 


Mr. Plaut: It appeared to me at the 
time the president read his report that he 
was under the impression that a national 
law would do away with the State legis- 
lation. Nothing of the sort would be the 
vase. Congress can only take hold of this 
matter as between the States; that is, 
commerce between the States. We would 
be just as much at the mercy of stupid 
and malignant State officials as now. 
State legislation would still be in force, 
and a national law in that respect would 
not bring us any relief. 

Mr. Kline: In reference to some of the 
objections of this bill going into the 
Agricultural Department, I want to say 
that there was introduced in Congress an 
amendment to the proposed bill which is 
to-day incorporated in that bill as the re- 
sult of the action of the druggists pres- 
ent there, who are strongly opposed to 
placing their business under the jurisdic- 
tion of an agricultural chemist. We had 
inserted a clause which provides that a 
pharmaceutical chemist shall be the as- 
sayist for that department under this 
hill, and that is a part of the bill now 
pending, known as the Brocius bill. I want 
to reiterate what Mr. Plaut must admit 
the importance of, that this body is too 
much interested in this legislation to be 
absent by representation from the halls 
of a congress that, whether wisely called 
or not, certainly resulted in sending that 
bill to Congress, with the indorsement of 
a large number of representative men 
froin ajl oyer the United States, including 
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the agricultural chemist, and no matter 
what we may say of them with regard to 
the admunistration of our bill, we know 
that they stand very high in the estima- 
tion of State governments. In our own 
State of Pennsylvania the government 
appoints the State college chemist—I doa 
not recail his name—and he was one o: 
the delegates, and Pennsylvania was rep- 
resented by a strong body of men, who 
however, knew nothing about the pecu- 
liarities of our own business, and the wis- 
dom and the importance of some one 
being there who did know was evident 
from the fact that when we went into 
the committee and recommended an 
amendment the amendment was accepted 
and put in the bill, and is there to-day. 

Dr. V. M. Pierce, Buffalo: As chairman 
of the Committee on Legislation of the 
Proprietary Association during the last 
year I have always seconded Mr. Plaut’s 
action in regard to the Brocius bill. This 
would be an entering wedge, and later on 
wo could have a clause inserted in it 
such as we have obtained from the other 
State Legislatures. 

Mr. Morrison, New York: I move the 
adoption of the report of the Board of 
Control and of the report of the Com- 
mittee on Legislation as a whole. Car- 
ried. 

The President: The Board of Control 
has a report to make on the subject of the 
Joint Committee to promote a department 
of commerce and industry. 


DEPARTMENT OF COMMERCE AND IN- 
DUSTRY. 

Mr. Walker: he Board of Control sub- 
mits the following: 

Chicago, Oct. 14, 1898. 
Mr. Charles F. Weller, 
President National Wholesale Druggists’ 

Association, Omaha, Neb. 

Dear Sir:—The increasing popular senti- 
ment in favor of trade expansion which 
is one of the results of the late war, sup- 
plementing the efforts of commercial anc 
industrial organizations, it is believed, 
will induce Congress to take action in the 
matter of the proposed new Departmen! 
of Commerce and Industry. We would be 
very glad if you will see that a resolu- 
tion is passed at your approaching meet- 
ing favoring prompt action by Congress, | 
and also that a copy of such resolution 
be sent to each member of Congress no. 
later than Dec. 1. 

Thanking you for the cordial support 
you have given this movement, I am 

Very truly yours, 
Leonard Tillotson, Sec. 

Referring to the letter from the Joint 
Committee to promote a department of 
commerce and industry, the Board of 
Control would respectfully report that this 
subject was included in the report of tix 
Committee on Legislation and has al- 
ready received consideration. 

Resolved, That the secretary be in- 
structed to notify the Joint Committee of 
our action in this matter. 

Mr. Snow: I move the adoption of th 
report of the Board of Control, Carried. 

Mr. Pettet: A suggestion was made a 
few moments ago that Mr. Morrison haa 
in his possession a paper which set forth 
facts and figures in regard to the revenue 
tax which it would be well for the mem. 
bers of the association to be made itc 
quainted with as bearing on the stainp 
tax. 

Mr. Walker: The Board of Control hi: 
in its possession the resolution offered .»y 
Mr. Yorbert, and it has no report to make 
tl has been suggested that it be laid «1 
the table, 

Mr. Noyes, St. Paul: There will ui- 
doubtedly be a report made to the ass - 
ciation at our next meeting as a result cl 
the conference between the committee ct 
the Retailers’ Assosciation, the Proprie 
tary Association and our own association 
which covers substantially all the point 
of the resolution. | would suggest tha 
rather than lay it on the table that ou 
previous action covers it, and Il am quit 
sure that Mr. Torbert would be willing tc 
withdraw it, and no necessity for action 
will occur, or else action on it could be] 
deferred. If Mr. Torbert does not with- 
draw it I move that action be deferred 
rather than to lay it on the table. 

Mr. Frisbie: 1 had a conversation with 
Mr. Torbert last evening and he said he 
did not know what the report would be on 
other subjects of the Board of Control. 
He seemed to be earnest about this. He 
is closely in touch with many influentia, 
members of Congress, and I think it 
would be a courtesy to him to have this 
report referred back to the Board of Con- 
trol. 

Mr. Purcell: The point I raise is that it 
is a matter of courtesy. I think there is 
something in the way of courtesy due to 
the coordinate body with which we are 
connected, The preamble says that the 
wholesalers and retailers in convention 
assembled do so and so; therefore I do 
not think we ought to table a resolution 
that was acted on in a joint session ot 
these two associations. It might be prope: 
to notify these gentlemen that that reso- 
lution which was offered in joint session 
was considered by our Board of Control, 
and the subject of it acted on in another 
report to this association, and that we 
reaffirm the resolution which was passed 
in the joint body. 

The President: I will refer this back 
to the Board of Control for action in a 
few minutes, and they can amend their 
report. 

Vice-President McCord took the chair. 

The Vice-President: We will now listen 
to the paper by Mr. Morrison. 

Mr. Morrison: This paper, which I find 
has been mentiéned here, was originally 
prepared for the Proprietary Association 


on the theory that obtaining definite in- | 


formation from the Treasury Depart- 
ment on the question of revenue would 
be of great value to all the parties here 
assembled in considering the question 
whether the stamp tax could be removed 
or not. It was not my intention to read 
it before this body, but I am glad that 
the matter has been brought up, as I 
think the information, which is definite 
and positive, will be of vaue to all. 

Mr. Morrison then read the following 
paper: 


The Probability of a Surplus Rev- 
enue, and Its Bearing Upon Ef- 
forts for a Reduction of Internal 
Revenue Tax. 


BY A. CRESSY MORRISON. 

The past history of Federal taxation 
shows an almost unbroken record of reve- 
nue derived from customs. Internal taxa- 
tion has been resorted to only in the great 
and sudden exigencies of war, and the ut- 
most haste has usually marked Congres- 
sional repeal of such a tax. The princi- 
pal political reason for customs rather 
than internal taxation—except that on to- 
bacco and spirits—is that the burden falls 
so indirectly upon the voter (the con- 
sumer) that it is not realized and in many 
cases does not fall upon him at all, but 
must be paid by the foreign manufacturer 
in order to put his goods into competition 
with our domestic products. On the other 
hand, an internal revenue tax is in most 
cases a direct tax upon the consumer. 
Take your tax on proprietary articles; 
in most cases the price fixed by the man- 
ufacturer has been the old price plus the 
tax. 

The war with Spain is virtually at an 
end, and the excessive expenditures of the 
past few months must necessarily very 
speedily cease. The average normal ex- 
penditure for the years 18%, 1896 and 1897 
was about $357,000,000 per year. This does 
not, of course, include the outlay of the 
postal service, which is about offset by 
the receipts from that course. It is fair 
to assume that this average yearly ex- 
penditure will be permanently increased, 
to a certain extent, by the results of the 
war, Suppose we estimate this perma- 


nent yearly increase at $43,000,000 (which | 


is more than any believe it will be), you 
have a gross yearly expenditure of $400,- 

000,000 to provide for. 

let us turn our attention to the 
from taxation, and ascertain 


Now, 
receipts 


what revenue is coming in to meet this | 


$400 000,000, 
ment and suggestions upon the receipts 
for the first three months of the present 


We can only base our argu- | 


fiscal year, viz., July, August and Septem- | 


ber, 1898. Taking these months, the show- 
ing is as follows: 
FEDERAL 
1N%6, 


REVENUE. 
1897. 1898, 
Receipts from 
Customs ..... $12,157,339 $16,966,801 $.5, 169,680 
(July) Internal 
Revenue ..... 14,302,532 
Miscellaneous... 2,569,346 
Receipts from 
Customs .... 12,329,495 
(Aug.) Internal 
Revenue ..... 11,961,338 
Miscellaneous... 1,271,262 
Receipts from 
Customs ..... 
(Sept.) Inter- 
nal Revenue. 11,679,136 12,701,975 
Miscellaneous.. 1,530,991 1,288,022 
The three months enumerated 
are those in which Government 
revenues are lightest, A careful 
examination and estimate 
based upon comparisons of the 
receipts for July, August and 
September, 1898, with previous 
years indicate that the month- 
ly receipts from customs will 
be about $17,000,000, or for the 
Bacal FEAFeccece cee 6s 6atnedonuanes $204,000,000 
From Internal Revenue, $24,000,- 
000 per month, or for the fiscal 
WEED can coh. ponsncsedacenencesecses 288,000,000 
From miscellaneous receipts, $2,- 
000,000 per month, or for the 
NE Ns inns cau dansvaneve baits 


26,170,697 
2,506,730 


19,707,831 
2,292,750 
16,249, 699 


6,987,702 


24,016,934 
1,517,073 


11,193,194 
$42,717 
11,374,116 7,943,100 16,759,574 
21,566, B3 
1,463,207 





Making a total revenue of..... $516,000, 000 


Deducting from this the esti- 
mated expenditures for the 
tn ORI as ccc ssccctcadacases 400,000,000 





And we have left a surplus 
SOWORMO: GE oe nceccacccs covnnncens $116,000,000 


No political party in this country can 
defend at the polls the collection of such 
an enormous surplus revenue. It would 
be buried beneath an avalanche of votes. 
Already the available cash balance in the 
Treasury has reached the enormous 
amount of over $300,000,000. The Secretary 
of the Treasury is put to his severest ef- 
forts to prevent such large withdrawals 
of currency from the channels of trade. 
The Spanish war gave him a chance to 
unload some of this surplus, to meet the 
emergency expenses, but that war is over, 
and soon all bills contracted therefor will 
be paid. There would seem to be no other 
course left open but a reduction of in- 
ternal taxation. Among the subjects of 
taxation resorted to by the War Revenue 
law of 1898 there are several which will 
undoubtedly be permanently taxed, such 
as legacies and successions, sales of stock 
in Wall street, the increased tax on beer 
and tobacco and one or two others. It 
therefore becomes a matter for your 
thoughtful consideration whether you 
should not make every possible exertion 
to get your stamp tax reduced, if not al- 
together repealed, 

The sudden termination of the war has 
not only left the Treasury with thowe 


; demanding the correction of 


enormous receipts from internal taxation, 
but the Secretary finds himself with $200,- 
000,000 in cash realized from the sale of 
bonds, and this cash must, by the terms 
of the law, be applied to meeting the war 
expenses, and nothing else. He will con- 
sequently, use these funds in prefer- 
ence to the receipts from taxation. This 
amount will be ample to cover the entire 
outlay required, and an annual surplus 
of $116,000,000 will continue unchecked, un- 
less Congress shall wisely repeal some 
portion of the war revenue law. 

Everything conspires to enlarge our 
revenues, Our favorable balances of trade 
must be paid by the foreigner, consequent- 
ly he must settle it by one of three meth- 
ods—return of our obligations, importa- 
tion of foreign goods, remittances in 
gold. The latter will be avoided by them 
in every possible way and every possible 
importation will be made, but much specie 
will be imported, and that means a great- 
ly stimulated domestic production, much 
of it taxable under the internal revenue 
laws, Consequently the prospects indicate 
both increased customs and increased in- 
ternal revenue receipts. 

The figures which I have presented are 
based upon the official reports of the 
Treasury Department. lt would seem, 
therefore, that a reduction or repeal of 
the stamp tax act is a possibility of the 
near future provided an effort be made 
to accomplish this end. 

The President: What action 
take on this paper? 

Mr. Kline: I move that it be 
and spread on the minutes. 

Carried. 

The President: The next business will 
be the report of the Board of Control on 
the report of the Proprietary Committee. 


PROPRIETARY GOODS. 

Mr. Walker: The Board of Control has 
a report which it will submit on the re- 
port of the Committee on Proprietary 
Goods, and in connection with the report 
we have some preambles and resolutions 
which we desire to have adopted by this 
Association. They are as follows: 

Whereas, Experience clearly demon- 
strates the correctness of the position 
taken by our Association in its annual 
meeting of 1893 in favor of uniformity of 
cost to retailers; and 

Whereas, The principal difficulties en- 
countered in maintaining rebate prices 
and terms are very largely due to sales 
made by proprietors at largest quantity 
discount to retailers, who, for the most 
part, use the goods so purchased to de- 
moralize prices, both at wholesale and 
retail; and 

Whereas, The retailer and the jobber 
are beginning to realize the seriousness 
of this phase of the situation more and 
more; ' as 

Resolved, That we reaffirm the position 
which we took in 1893, and join the Na- 
tional Association of Retail Druggists in 
the evil 
practiced by certain proprietors, who 
should by this time realize fully the de- 


will you 


received 


moralizing tendency of direct sales to 
retailers, mostly cutters, at best dis- 
count, 


Resolved, That the Proprietary Goods 
Committee of this Association is hereby 
authorized and instructed to invite the 
co-operation of the Executive Committee 
of the National Association of Retail 
Druggists in helping to make the forego- 
ing resolution effective. 

Whereas, The expenses of conducting a 
wholesale drug business and distributing 
the various proprietary articles have 
been greatly augmented since the rebate 
plan was first adopted, and in many 
cases no longer pay the cost of distribu- 
tion, 

Resolved, That it is the desire of this 
Association that those proprietors who 
have not already done so shall increase 
their discount to the jobbing trade to ten 
(10) per cent. regular, and an additional 
five (5) per cent. for cash payment. Fur- 
ther, should this reasonable concession 
be made by the proprietors, it is recom- 
mended that a sub-quantity discount of 
five (5) per cent. should, wherever prac- 
ticable, be made on the following basis: 

On 25c. articles, 6 dozen in one order. 

On 50c. articles, 3 dozen in one order. 

On $1 articles, 2 dozen in one order. 

Resolved, That we reaffirm our support 
of the rebate plan of selling proprietary 
articles, and that our Committee on Pro- 
prietary Goods is hereby instructed to 
continue its services to proprietors by ob- 
taining and furnishing information in the 
same manner as heretofore, restricting 
this part of the work in accordance with 
decisions which have been or may be 
rendered by the courts in the several 
suits now pending. We hereby authorize 
our Treasurer to honor any bills for ex- 
penses presented under this resolution, 
and also for legal expenses which may 
be incurred by the sub-committee, here- 
inafter referred to, in defense of the sev- 
eral suits, in so far as the funds in the 
hands of the Treasurer will permit, when 
such bills are properly indorsed by the 
Chairman of the Proprietary Committee, 
or the Chairman of the sub-committee, 
and the President of this Association. 

Resolved, That the sub-committee of 
three, with M. N. Kline as Chairman, 
which was appointed a year ago from 
the Proprietary Committee, shall con- 
tinue in charge of the several suits now 
pending, or any other suits that may be 
brought during the coming year, to 
which this Association or its individual 
members may be made defendants, re- 
sulting from anything that may be al- 
leged as having been done under the con- 
tract system. 

Resolved, That this Association follow 
the custom heretofore adopted of elect- 








ing the Chairman of the Proprietary 
Committee by the Association at large, 
leaving the appointment of his assoct- 
ates to the incoming President. 

Resolved, That our Proprietary Com- 
mittee is hereby instructed to eliminate 
from our official rebate list those prep- 
arations whose proprietor fails to en- 
force the terms of his contract in declin- 
ing orders from such parties as shall be 
found guilty of violating contract prices 
or terms, and also such articles as are 
only in local demand. 

Resolved, That the Proprietary Com- 
mittee is authorized and directed to issue 
a revised edition of the rebate list, in or- 
der that it may conform to the present 
price schedules and terms of rebate pro- 
prietors. 

The report of the Committee on Pro- 
prietary Goods needs no commendation 
trom us. It speaks for itself. The won- 
derful ability, tact and industry of the 
Chairman is known to all, and more than 
confirms the hopes entertained when the 
work of this committee was intrusted to 
his care. We view with especial gratifi- 
cation his success in promoting more 
harmonious action between the members 
of the wholesale trade, and also his de- 
sire to improve the condition of the re- 
tail dealer at the same time. The work 
accomplished by this committee in the 
interest of the retail dealer is most hap- 
pily expressed by the Chairman, and no 
doubt represents the sincere conviction 
of every member of our Association: 
“their success means our success,’ and 
again, ‘‘their troubles are our troubles.’ 

The suggestions of this committee de- 
mand careful consideration on the part 
of all concerned, and, if fully carried out, 
will surely bring increased prosperity to 
all three of the great branches included 
in our line of business. 

The President—You have heard the 
recommendations of the committee; what 
action will you take upon them? 


Mr. Elicl—I move that the recommenda- 
tions be adopted as a whole. 

Carried. 

Mr. Kline—There should be a recom- 
mendation in that report by the Board of 
Control, and that is that we proceed as 
heretofore to elect a chairman of this 
committee, and | have great pleasure in 
moving that Mr, Frank A. Faxon, of 
Kansas City, Mo., be elected to that posi- 
tion. (Applause.) 

The president put the question on the 
election, and it was unanimously carried 
by a rising vote, amid great cheering, and 
cries for ‘‘speech.”’ 

Mr. Faxon—Mr. President and Gentle- 
men of the Association: This is soft soap. 
I feel as if I should thank this body of 
men for the expression of confidence and 
for the extension of the job. But I wish 
to say, and perhaps it is not necessary, 
that this position that you have honored 
me with has not at this time been one of 
my own seeking. I had hoped that, serv- 
ing a year, | would be able to retire and 
give place to another man, but many of 
my friends have stated that they thought 
it would be unfortunate at this particular 
time to trade off a comparatively new 
horse for a newer one, and in obedience 
to their solicitations I have consented, 
in case the position should be kindly of- 
fered to me, to serve one more year. I 
want to say that no one in this associa- 
tion, outside of myself, knows how much 
the wholesale druggists of the United 
States owe to Mr. Kline for his ten years’ 
service in this arduous position. (Great 
applause.) For my part, I marvel at the 
endurance of a man who could spend ten 
years in this position. I will also say that 
this matchless chairman, like the title of 
“The Daughter of the Confederacy,” is 
not transferable, and cannot be trans- 
ferred. It is by right of ability and long- 
continued active, valuable service, his and 
his only. (Applause.) I wish to thank the 
members of this association who during 
the past year have given the chairman of 
this committee their kind co-operation. 
There are men on whom I can feel I am 
leaning with confidence. When I see let- 
ters coming from them, no matter what 
the subject may be, they come in that 
kindly way that they are to me a bene- 
diction. There are some few others— 
necessarily a few in a body like this—who 
do not seem to appreciate the difficulty 
of the labors of this committee, and ex- 
pect unusual things. We are not strug- 
gling to make things much better; we are 
struggling to keep them from slipping be- 
hind. If we can hold the drug trade in the 
United States in as good shape as it is to- 
day we will be satisfied, and have good 
season for self-congratulation, (Applause.) 
I will say no more. I will go on with this 
work, supported by the association, and 
do my level best. (Applause.) 

The President—Is the Committee on 
Nominations ready to report? If so, we 
will now hear their report. 

The Nominating Committee then pre- 
sented the following nominations: 


Report of the Committee on 
nations, 

For president, C. P. Walbridge, St. 
Louis; first vice-president, Albert Plaut, 
New York; second vice-president, Edgar 
D. Taylor, Richmond, Va.; third vice. 
president, Lucien B. Hall, Cleveland O.; 
fourth vice-president, Francis Keeling, 
Jr., Chicago, Ill.; fifth vice-president, J. 
Cc. Lyons, Jr., New Orleans, La.; secre- 
tary, A, B. Merriam, Minneapolis, Minn.; 
treasurer, 8S. E. Strong, Cleveland, O. 
Board of Control, chairman, W. J. Walker, 
Albany, N. Y.; D. D. Philips, Nashville, 
Tenn.; A. E. Neat, Louisville, Ky.; 
Thomas E, Shoemaker, Philadelphia. Pa; 
Chafles Cook, Portland, Me, 


Nomi. 


— 








On motion, the meeting then adjourned 
until Friday morning. 


SIXTH SESSION. 
Friday Morning, Oct, 21, 1898. 

President Weller called the meeting to 
order at 10 o'clock. 

The president announced that he had 
received the certificates of the delegates 
from the Proprietary Association to the 
National Wholesale Druggist’ Association 
as follows: RK. V. Pierce, chairman; F. 
Humphreys, C. N. Crittenton, Alfred B. 
Scott, R. F. Queen. 

The secretary read the following tele- 
gram: 

‘“‘We will take your convention at three 
dollars per day and one dollar for any 
portion of a day; rooms with bath four 
dollars per day each person, October, 1899. 

“Allan F. Campbell, 
“Manager Hotel Chamberlin, 
“Old Point Comfort.’’ 

Messrs. Bauer & Black, of Chicago; E. 
L. Washburn & Co., New London, Ct., 
and Randolph Paper Box Company, Rich- 
mond, Va., were elected as associate mem- 
bers. 

Mr. Faxon—I have here some resolu- 
tions drawn up by the National Retailers’ 
organization, and which have been ap- 
proved by the Proprietary Association and 
by the Proprietary Committee of this as- 
sociation, and I wish now to preesnt them 
to this organization for action. 


Resolutions from the Retailers. 


Resolved (ist), That we request the 
manufacturers of proprietary articles to 
so adjust their prices that they shall not 
exceed $2 per dozen for 25-cent articles, 
$4 per dozen for 50-cent articles, and $8 per 
dozen for $1 articles (other articles in 
same proportion) when purchased in lots 
of one dozen or more 

(2d) That manufacturers limit the dis- 
tribution of their goods when sold at 
lowest wholesale discount, to the legiti- 
mate wholesale dealers recognized joint- 
ly by the proper committees of the three 
associations, 

(3d) That the whole subject of the 
stamp tax be referred to the Legislative 
Committees of the Proprietors’ Associa- 
tion, N. W. D. A. and N. A. R. D., for 
conference, with a view to secure at ear- 
liest practicable moment the repeal of 
the act, so far as it relates to medicinal 
preparations, or such modification there- 
of as they may deem necessary. 

These resolutions have been approved 
practically by the Proprietary Associa- 
tion. They represent the wishes of the 
retailers’ organization. Our committee 
has approved these resolutions, and I 
present them to you. We feel that it is 
a matter of mutual congratulation that 
these three organizations have been able 
to get together in this way. The re- 
tailers came here and they recognized 
that we were all working along the same 
line and trying to do our best to make 
a living, and that we are all about the 
same kind of people; and I believe that 
a great deal of good is going to come not 
only to the retailers of the United States, 
but to other parties interested. 

The President put the question on the 
adoption of the resolutions, and they 
were carried. 

The President: There has been a re- 
quest made that Mr. James E. Davis 
read a paper before this Association on 
this question of parcels postage. This is 
something for the good of the order; 
and I will ask Mr. Davis to read the 
paper. 

Mr. Davis: I wish to state that I pre- 
pared this paper some time ago, and 
only learned yesterday that Mr. Kline 
had brought in something on the same 
lines. I showed him the paper this morn- 
ing, and he thought it would be a good 
idea to bring it before the Association 
and have it incorporated in our pro- 
ceedings. The paper is as follows: 


Paper on Parcels Postage. 
By James E. Davis. 


Detroit, through their Chamber of 
Commerce and other kindred organiza- 
tions, have addressed to Congress a me- 
morial regarding the matter of parcels 
post. 

To those who are familiar with this sub- 
ject an explanation is, perhaps, unneces- 
sary. To those who are not, however, I 
would be pleased to submit the memorial 
as it is proposed to be sent out by the 
organizations of Detroit. 

A careful examination of the compara- 
tive rates in this country and Great 
Britain, and also the small weight limit 
allowed in this country, must certainly 
convince the most skeptical of the great 
advantage to be derived by the commer- 
cial interests of this country if we can 
secure the legislation sought for. 

The Chamber of Commerce Manufac- 
turers’ Club, and other organizations of 
Detroit, are now agitating the question 
of parcels post in this country, as 
against the practically exclusive monop- 
oly on that line of business by the ex- 
press companies. 

It seems to me particularly desirable 
to the members of the National Whole- 
sale Druggists’ Association to have in- 
creased cheap transportation facilities 
for small packages, and I believe that it 
is particularly interesting to the manu- 
facturing pharmacists of this country, 
who must express and mail large quan- 
tities of matter to foreign nations. 

I have taken considerable interest in 
this matter, and am asked to present to 
this Association the memorial prepared 
by the organizations of Detroit addressed 
to Congress, and ask this Association to 
pass a resolution indorsing that memor- 
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| ial, so that such indorsement may be at- 
| tached to the memorial, and give it the 
the influence of 


| addition weight due to 


| this Association. 
TO THE SENATE AND HOUSE 
RESENTATIVES OF THE 
STATES. 
The Detroit Manufacturers’ Club, of the 


OF REP- 
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| city of Detroit, and the Chamber of Com- 





merce, the Merchants and Manufacturers’ 
Exchange and the Detroit Paint, Oil and 

Varnish Club, of said city of Detroit, 
hereby memorialize Congress for improve- 
ment in facilities for transportation of 
merchandise in packages and bundles by 
the Postoffice Department of the United 
States and respectfully represent: 

That the attitude of the several express 
companies throughout the United States 
toward the revenue law, so called, lately 
enacted by Congress, whereby such com- 
panies seek to avoid the payment of their 
proportion of revenues for war expendi- 
tures and to impose such burdens upon 
the various shippers throughout’ the 
country and the public at large, has 
brought prominently to the consideration 
of the above named organization, as well 
as other kindred organizations through- 
out the country, ‘the matter of improved 
facilities for transportation of packages 
and bundles of merchandise through the 
Postoffice Department of the United 
States; and it is the belief of these or- 
ganizations that the people at large, ow- 
ing to the practical necessity of trans- 
porting packages and bundles by express 
(except such as are now provided for by 
the Postoffice Department, are paying a 
much higher rate for transportation of 
merchandise than is justified, and it is be- 
lieved that lower and more liberal domes- 
tic parcels post rates should be secured 
through Congress for transporting such 
merchandise, whereby shippers and the 
public at large may be relieved from the 
onerous and burdensome _ obligations 
which are now imposed by the several 
express companies throughout the coun- 
try. 

Transportation of domestic merchandise 
throughout the United States is at present 
limited to four pounds, while the weight 
limit in Great Britain is fixed at eleven 
pounds. 

Parcels post rates in Great Britain are 
3 pence (6 cts.) for the first pound and 1 
penny (2 cts) for each additional pound 
up to 11 pounds, while the weight on 
merchandise in this country (limited to 4 
lbs.), with some exceptions covered by 
second and third class matter, is 1 cent 
for each ounce or fraction thereof. 

The disparity between the parcels post 
rates in this country and those of Great 
Britain may be readily seen in the follow- 
ing table of comparative rates for domes- 
tic parcels, assuming that the present 
weight limit of four pounds in the 
United States be increased to 11 pounds: 


United Great 
Pounds. States. Britain. 

1 . $ .06 
2 ’ .08 
10 

12 

14 

16 

18 

.20 

22 

10 .24 
iL 26 


There should, we believe, be no reason 
why the people of this country should not 
enjoy postal and parcels post privileges 
equal to those of Great Britain, unless it 
be that the average haul in this country 
is somewhat longer than in Great Britain. 
In this view rates somewhat higher than 
those which prevail in Great Britain 
might reasonably be imposed, yet it will 
be noted that all other expenses, such as 
equipment, clerks, ete., will not be ma- 
terially increased for a long haul over a 
short one, and it is believed that such 
rates should be reduced as low as possible 
and as near to those established in Great 
Britain as circumstances will permit. 

It has been the custom of the Postoffice 
Department for years to carry news- 
papers, periodical publications, serial 
books, advertising schemes, etc., entered 
as second class matter, with no weight 
limit, for 1 cent per pound or fraction 
thereof, and while all will appreciate the 
importance of transporting newspapers 
and periodical publications at low rates, 
yet it is deemed that the mercantile in- 
terests of the country require similar con- 
sideration. 

The minimum express rates for domes- 
tic parcels, with a few trifling exceptions 
as to catalogues and small parcels, which 
come in competition with present postal 
rates, is $0.25. This price, under the postal 
rates prevailing in Great Britain, would 
have enabled the sender to send a 10- 
pound package, while similar parcels 
within the weight of one pound could be 
sent for the sum of $0.06. The same pack- 
ages under the rules prevailing in the 
United States, assuming that a 10-pound 
package could be sent, would cost for the 
10-pound package $1.60, and for the 1- 
pound package $0.16. 

It would seem that the Postoffice De- 
partment possesses at least equal, if not 
superior, facilities to the express compa- 
nies for the transportation of merchan- 
dise, and it is believed that the parcels 
post rates can be materially reduced and 
the weight limit increased without injury 
to the interests of the Postoffice Depart- 
ment, but, upon the other hand, to the 
great benefit and advantage of the com- 
mercial and industrial interests of this 
country, as well as the great body of con- 
sumers. 

The report of Hon, John Wanamaker, 
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| 
| except the following, which are prohibited 
from transmission: Publications which 
| violate the copyright laws of the country 
| of destination; poisons and explosives or 
make free to quote it as follows: | inflammable substances; liquids and sub- 
“The present parcels post of 4 pounds | stances which easily liquify; live or dead 
does not pay, because the short hauls are | animals, except dead insects and reptiles, 
almost invariably taken by the express | when thoroughly dried; confections and 
companies and the long and expensive | pastes; fruits and vegetables, and sub- 
hauls, upon which money is lost, are left | stances which exhale a bad odor; lottery 
for the department, A New England busi- | tickets, lottery advertisements or lottery 
ness house has a contract with an ex- | circulars; all obscene or immoral articles; 
press company to carry 25,000 or more | articles which might in any way damage 
packages of third class matter, weighing | or destroy the mails or injure the persons 
30 ounces each, at 13 cents per package, | handling them, and opium in parcels for 
as I am informed, and after the — | or from the Hawaiian Kingdom. 
company selects such as it cares to handle | " 
the department is obliged to carry the ae ee 
balance, at 15 cents per package, to be | No. 13.—Letters, postal cards, printed 
all kinds, commercial papers 


sure, but this is a much lower figure and | matter of 
the hauls are unprofitable. The benefit of | and samples of merchandise are transmis- 


the full parcels post (and the reason why | sible in the mails for all foreign coun- 
it is so extensively demanded) is that the | tries, whether said countries are em- 
post reaches thousands of localities where | braced in the Postal Union or not. 

the express companies do not find it| (h) By special agreement between the 
profitable to go.” | United States and France, Great Britain, 

“Ther is no mistaking the fact that the Belgium, Switzerland, the Argentine Re- 
parcels post is a success wherever it is in | public , Italy, Egypt, Austria-Hungary, 
operation, and that the vast majority of | the Republic of Hawaii (Sandwich Isl- 
people greatly appreciate it, and to deny | lands), Salvador, the Netherlands and fol- 
it to millions of people in this country be- | lowing British colonies, viz.: 
cause it is charged that it will benefit less | In Europe. In Africa. 
than a score of tradesmen is a great in- | Gibraltar, Cape Colony 
justice to the people at large. This objec- | Malta. eo Gola ooest 
tion is even more trivial in the light of the | British North Borneo, Lagos, 
evidence of traders in their countries. In aera Muritiva, 
point of fact, there are but four strong — pereenre 
objections to the parcels post, and they oo gg Sain Toten. 
are the four great express companies, who | Straits Settlements, 
would be just as well off with an eight or | ,,, In America. 
eleven pound parcel post if the heavy Barbadoes, 
freight of the executive departments = Bermuda, . ba 

kages of bogus seria ritis zuiana. tola). 
coeee teas, ore now thrown pen the matic | Prien Monieres, 7 ree. Ze 
were shut out and turned over to the ex- |} Jamaica (including Windward Islands, 
press companies, where they belong.” . Saree lene. “ Grenada, St. Lucia 
" Leew ar slands n- and St. V . 

We wish also to call attention —__ Packets of samples of morchandiee up 
a Se ae oo neeeele to 350 grams (12 ounces) in weight are ad- 
é ° ‘ , . missible to the mails exchanged between 
i por on eon tan ie the United States and the countries and 

colonies mentioned. 
United States are confined to a limited | Comparative rates on parcels post packages to 
number of foreign countries, and are not | foreign countries: 
nearly so extensive as those enjoyed by FROM UNITED 
England, France and Germany. 

It is believed, independent of other con- 
siderations, that by such a discrimination 
between this country and such other coun- 
tries the commercial interests of the. 

United States are placed at a correspond- 
ingly great disadvantage. 

For illustration: A leading wholesale 
merchant in this city recently received an 
oraer from Australia for a caliper weigh- 
ing four ounces, which cost $1.76 to trans- | aa ne aaa 
mit to its destination by the existing | Gosta Rica 2500 
methods of transportation in this country, | Hawaii 2,241 
while a competitor in Windsor, in the | Jamaica ............ 1,825 
Province of Ontario, across the river, | oe 
within a distance of one mile, could send |  {sjands) 
the same package for 12 cents, by the | Mexico 
parcels post rates of Great Britain. nes ren 

It is estimated that the foreign business | © FROM GREAT 
of this character, should we enjoy the 
same liberal provisions as now exist in 
Great Britain, could easily be increased 
threefold at least. 

The prohibitory legislation of certain 
other countries, based on the same as- 
sumption that the same is necessary to 
exclude dutiable* articles, it is believed 
can be overcome by postal agreement or 
arrangement between this country and 
such other countries, whereby such ar- 
ticles shall be forwarded in a peculiar 
package, so as to show the nature of its 
contents, or by allowing such package to 
go through somewhat as packages are 
now received in this country, “in bond;"” 
all possibility of evading duties would 
thus be prevented, and this country 
would, by such mutual arrangement, 


Postmaster-General, to Congress at the 
beginning of ‘the first session of the Fifty- 
second Congress in relation to parcels post 
packages is so apt and forcible that we 
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thereby receive equal facilities for trans- 
portation of such merchandise with other 
countries, and the great disparity in rates 
for such transportation be thereby on- 
viated and avoided, 

It is believed that the commercial in- 
terests of this country, as well as the cor- 
responding increase in revenue to the 
Postoffice Department, will justify an 
earnest effort to secure such concessions. 


The extension of parcels post privileges | 


to countries other than those with which 
we have arrangements at present is a 
question of great importance to merchants 
of the United States, and we believe that 
an earnest effort should be made to place 
the commercial interests of this country, 
in such regard, upon the basis of fair com- 
petition with those of England, France 
and Germany. 

Comparative tables are herewith sub- 
mitted, showing the cost of transmission 
of parcels post packages from the United 
States and Great Britain, also list of for- 
eign countries to which parcels post ex- 
tend from this country and England, show- 
ing the very limited extent of such privi- 





leges enjoyed by our merchants and the 
more favorable rates made by Great Brit- 
ain on the basis of distances; also com- 
parative rates on domestic parcels post in 
the two countries, showing largely in 
favor of English rates: 


FOREIGN PARCELS POST. 

U. S. Foreign Parcels Post: Statement 
showing countries to which parcels may 
be sent; the dimensions, weight and rates 
of postage applicable to parcels, and the 
exchange postoffices which dispatch and 
receive parcels post mails. 

(This table appears in double column 
measure on the next page.) 

U. 8S. Foreign Parcels Post: Any article 
admissible to the mails of the United 
States may be sent by Parcels Post to the 
countries named in the foregoing table 
(sheet No, 1), but to those countries 


only, | Cochin China ........- 


States for 11-lb. packages by parcels post; the 
above rates for 11-lb. packages are based on the 
rate for 1-lb. packages for the purpose of com- 
parison with similar weights from Great Brit- 
ain. Attention is called to the more favorable 
rates from Great Britain, on basis of distance. 
Comparative statement of foreign parcels post 
rates on packages from the United States and 


Great Britain: 

From From 
United States. Great Britain. 
Amt. Amt. Amt. Amt. 
post- post- post- post- 
age. age. age. age. 
3lbs. 11 1bs. 3 Ibs. 11 Ibs. 
$1.32 $0.60 $1.98 
1.32 -48 1.76 
1.32 .60 1.44 

1.32 i 
1.32 


Countries. 
Bahamas 
Barbados 
Colombia 
Costa Rica 
Hawali 
Jamaica 
Leeward Islands .. 
Mexico 
Salvador 
British Guiana .... 
Newfoundland 
Honduras 

No provision exists in the laws of the United 
States for 11-lb. packages by parcels post; the 
above rates for 11-lb. packages being based on 
the rate for 1-lb. packages for the purpose of 
comparison with similar weights from Great 
Britain. It will be noticed that on the basis of 
distances the English rates are much more fa- 
vorable. (For comparative approximate dis- 
tances, see shee No. 4.) 

List of foreign countries to which parcels post 


rates extend from Great Britain: 


nw 
nN 


Bee pete 
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7 Ibs. 11 Ibs. 


Countries. Amt. Amt. 


Argentine aioe 
Argenine, via Hamburg 
Austria 

Austria, via Belgium 
Azores 

Belgium 

Bosnia 


| Bulgaria, via Cologne 


Bulgaria, 

Cameroons 

Cape Verde Islands 

Cayenne 

Chill 

Chili, via France 

China (some places) 1 Ibs., 
20 cts., then 12 cts. per 
Ib. to 11 Ibs. 


via Hamburg 
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Exchange Post Offices. 
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cts. cts. 
Bahamas ........3’ 6” 6” 11 12 12 New York, Nassau, 
Barbadoes ....... 3’ «66” =6” 11 12 12 New York, Bridgetown, 
Colombia ........ 2’ YY 2 12 
Costa Rica....... 2’ 4’ 11 12 12 AIL offices authorized to exchange mails be- 
Danish W. Indies.3’ 6” 6’ 11 12 12 tween the two countries. 
PRUE bh. 0045560 3 6” 6 11 12 12 San Francisco, Honolulu, 
Honduras (Brit- 
Pst cchdveden 3° 6” 6 11 12 12 New Orleans, Belize, 
Jamaica, including 
the Turks and 
Caicos Islands...3’ 6” 6’ 11 12 12 New York, Kingston, 
Leeward Islands..3’ 6” 6’ 11 12 12 New York, . St. John. 
BEOMAOD «060s seksi 2’ 4’ 11 12 12 All offices authorized to exchange mails be- 
5 tween the two countries. 
Salvador Cosccecce 3” 6” & 11 12 12 N. Y. & Frisco. San Salvador 
British Guiana...3’ 6” 6’ 11 12 12 All offices authorized to exchange mails be- 
Windward Isl- tween the two countries. 
868-6 vos 0 6:0 . of 11 12 12 
Newfoundland ...3’ 6” 6’ 11 12 12 N. Y. & Phila. St. Johns 
Honduras, Repub- N. Y., N. Orleans & Tegucigalpa, Porto Cor- 
SOR aN barb be tes a5 3’ 6” 6’ sa @w @ Frisco. tez Amapala, Trujillo, 


ss T 
















SU Saicec ck acdecedscse -60 1.06 1.44 
SN ERE a ay a obo Coes 605 -62 72 -82 
Costa Rica ..... Sotweeeecece -56 -92 1.32 
Denmark, via Hamburg..... .34 48 .58 
Denmark, via Belgium...... .42 52 -62 
Dutch East Indies.......... -94 1.04 1.14 
rere .84 -96 1.08 
Dutch West Indies.......... .84 -96 1.08 
oo ee A We: Sees .30 .54 oe 
Egypt, via France... - 60 -76 -92 
2 re s% -42 56 ee 
France ..... os peveséeedee 32 42 -52 
PYORON. GORRO .cccccosvedece -74 34 -04 
German East Africa ........ 1.00 1.10 1.20 
German Southwest Africa... 1.46 1.60 oe 
German 8S. W. Africa, via 

SR AIR 6 5 KER bee 006-8 ee 1.00 1.14 1.24 
EE Geb ciccaGu a: ays 66.66 .24 .88 .48 
Germany, via Belgium....... .32 -42 .52 
WN Gnu 645 Shc obG oo ec00cée -60 72 “6 
Greece via Cologne.......... -68 .78 ee 
ND 0:6 u's @ 6 4 ae 640-08 74 84 .94 
Hawaii, 1 lb., 24 cts., then 

24 cts. per Ib. to 11 Ibs. 
Holland .... .-“Windeseewee -24 .40 54 
ES ae 56 .96 1.36 
Italy, via France............ .40 50 -60 
Italy, via Belgium.......... 54 -66 -76 
Japan, via Canada ......... -44 .84 1.24 
MESES chase  ehtra0se00nee% -04 1.04 1.14 
BE Hea dctcs arbsvue ‘ 44 84 1.24 
NINE. 6s sciweknnctones .30 .40 .48 
| a ee -74 -84 -94 
A ree -48 .58 -68 
Martinique ..... .74 -84 94 
Mexico ...... site -24 -60 84 
Montenegro, via Hamburg... .54 .68 -78 
Montenegro, via Cologne.... .62 72 -82 
Morrocco, via France...... -44 54 -64 
Morrocco, via Hamburg..... 5 .64 -78 
MEE 06 cRon0ced aesseascs -21 .B5 -50 
MN stnsencend dceys o96a%e -54 .64 .74 
Orange Free State ......... -72 1.68 2.64 

(1 Ib, 24 cts., then 24 cts. 

per Ib. to 11 Ibs.) 
CE Schtanse shie shh ee -96 
Persia, 1 lb. $1.00, then 16 

ots. per 1B. to 7 Tbe....... 1.32 1.96 Pe 
POT cccceccees O49) cupenaiesy 1.06 1.20 1.30 
ET dncniese, eudann en oi .38 -48 .58 
Portugal, via France, 6% Ibs. 

60 cts. 
Portuguese West Africa..... .58 .68 .78 
Pre .74 84 -94 
Roumania, via Cologne ..... .56 .66 -76 
Roumania, via Hamburg.... .48 .62 72 
GNWUNEED occcoscace cccccccee .84 1.26 1.68 
Samoa, via Hamburg ....... .92 1.06 1.16 
Samoa, via N. Z., 1 Ib. 28 

cts., then 20 cts. per Ib. to 

11 Ibs. 
DT <Sstheod. aceaseedecs 54 -64 -74 
Servia, via Cologne ....... - 52 -62 12 
Servia via Hamburg ....... .44 58 -68 
Siam, 1 Ib. 20 cts., then 12 

ets ber Ib. to 11 Ibs. 
Spain (railway stations only), 

6% Ibs. 50 cts. 
CET oon puck dns daauae -28 54 -70 
Switzerland, via France..... .36 -48 .58 
Switzerland, via Belgium... .42 52 -62 
Tahiti ..... Sides dbbeessne’ 32 142 1.52 
Tangier, 1 Ib. 16 cts., then 

10 cts. per Ib. to 11 Ibs. 
CS eUd ae cue ts cad khe 4 -92 1.02 1.12 
Transvaal, 1 lb. 24 cts., then 

24 cts. per Ib. to 11 Ibs. 
MT itasnentels seeds cacwe .44 4 64 
WEED aevsevsccocecces cooce «06 -64 .74 
Turkey, Austrian & French 

ABONCIOS OMIY ..ccccesecs « 04 64 -74 
OUND (i. 6h Fad hae ca 0068 “a a 1.08 
Uruguay, via Germany . 1.20 1.30 
ES. cos or cxaee'e -98 =. 

*Austrian agencies are Adrianople, Beyrout, 
Candia, Canea, Chios, Dardanelles, Dede 


Agatch, Durazzo, Gallipoli, Ineboli, Jaffa, Jan- 
ina, Jerusalem, Kaifa, Kavala, Kerassonde, La- 
gos (Turkey), Mitylene, Prevesa, Retimo, 
Rhodes, Salonica, Samsoum, Santi Quarante, 
Trebizond, Valona and Vathy-Samos. 


French agencies for parcels only are Alexan- 
dretta, Latakia, Mersina, San Giovani de Medua 
and Tenedos, 


UNITED STATES. 


United States Parcels Post or fourth 
class matter: No package of fourth class 
matter weighing more than 4 lbs. shall 
be received for conveyance by mail, ex- 
cept single books weighing in excess of 
that amount. The rate of postage on 
fourth class matter is 1 cent an ounce or 
fraction thereof sent to a single address. 
The postage must be fully prepaid by 
stamps affixed. 


GREAT BRITAIN. 


Inland Parcels Post of Great Britain: 
The limit of weight is 11 lbs. The parcel 
must not be more than 3 ft. 6 in. in length, 
or length and girth combined, more than 
6 ft. A short parcel may be thicker; 
thus, if it measure no more than 38 ft. 
in length, it may measure as much as 3 
ft. in girth, i. e., round its thickest part. 
The parcel should be distinctly marked 
in the left hand top corner ‘Parcels 
Post.’’ It must not be posted in a letter 
box and the postage must be prepaid by 
stamps affixed by the sender. Parcels 
“left to be called for’’ are charged 1d. 
(2 cts.) a day after they have lain in the 
office one clear day, the maximum charge 
being 1s. 5d.—34 cts. 





DOMESTIC PARCELS POST. 
Comparatives rates of domestic parcels 
post in the United States and Great Bri- 
tain, assuming that the present weight 
limit of 4 lbs. be increased to 11 Ibs. in 
the United States. 


Great 
Britain. 
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A careful study of these figures we be- 
lieve will convince Congress of the press- 
ing need of legislation along the lines 
proposed in order that our manufacturers 
and jobbers may be placed upon an equal 
footing in such facilities with foreign 
competitors. 

In the report of the Postmaster General 
to Congress at the beginning of the first 
session of the Fiftieth Congress, attention 
was called to the fact that the Postoffice 
Department had then pending parcels post 
conventions with several West India 
Islands and South and Central American 
States, for the purpose of dispatching 
through the mails merchandise parcels 
of declared value, through which the De- 
partment would add a new avenue and ob- 
tain new facilities for increasing the trade 
relations with its South American neigh- 
bors. 

In this connection it was stated that 
“the parcels post system will be an im- 
portant avenue for the extension of the 
commerce of the United States, and its 
use will be the cause of bringing to our 
merchants an acquaintance hitherto un- 
known to them, and by that acquaintance 
larger transactions will follow.”’ 

It is believed that a still further exten- 
sion of this system, conforming approxi- 
mately to the foreign parcels post facili- 
ties of other countries, will inure to the 
benefit and advantage of the commercial 
and industrial interests of the United 
States, as well as the public at large, and 
we urge upon Congress that earnest ef- 
forts be made, through the proper chan- 
nels, to secure such results. 

Whereas, The Chamber of Commerce of 
the city of Detroit, the Merchants and 
Manufacturers’ Exchange of said city, the 
Detroit Manufacturers’ Club of said city 
and the Detroit Paint, Oil and Varnish 
Club of said city are about to present 
(or have presented) a joint memorial to 
Congress in favor of improved facilities 
for transportation of merchandise in pack- 
ages and bundles by the Postoffice De- 
partment of the United States, as well as 
in favor of more extended facilities for 
the transportation of merchandise in 
packages and parcels to foreign countries 
by the parcels post system; and, 

Whereas, A great disparity exists be- 
tween the domestic parcels post facilities 
of the United States and those of other 
countries, as well as a great disparity in 
foreign parcels post facilities; and, 

Whereas, It is believed that lower and 
more liberal domestic parcels post rates 
should be secured, through Congress, for 
transporting such merchandise,- both as 
regards domestic and foreign rates, 
whereby shippers and the public at large 
may be relieved from the onerous and 
burdensome obligations which are now im. 
posed upon them by the existing means 
of transportation; 

Therefore be it resolved, That we ap- 
prove and indorse the memorial of said 
Chamber of Commerce of the city of De- 
troit, and other organizations, and we 
urge upon Congress that a speedy and 
urgent effort be made to secure more lib- 
eral and extensive parcels post facilities 
and advantages, both domestic and for- 
eign, in accordance with the spirit and ob- 
ject of said memorial, 

Mr. Kline—There is no particular neces- 
sity for reconsidering the action taken in 
relation to my resolution, because my 
resolution was approved and is entirely in 
harmony with these resolutions; and 1 
therefore move that the paper just pre. 
sented by Mr. Davis be accepted and the 
resolutions of the Detroit commercial 
bodies be indorsed and the entire matter 
be spread upon our minutes, 





The resolution which was presented by 
the Board of Control on the subject was 
very brief, and simply took precisely the 
same ground as this. This is fuller, and 
I am very glad indeed that the facts and 
figures were brought in. I would like to 
say a few words more in connection with 
this subject. Sometimes we pass over a 
matter of this kind as comparatively un- 
important. I believe this is one of the 
most important matters which have come 
before this meeting. The members of this 
organization especially, and also those 
of the Proprietors’ Association, are in- 
terested in this question. The difficulties 
which will present themselves in securing 
the passage of any such reduction in 
postal rates are due to two things: First, 
that which is already referred to in the 
paper, namely, that our Government in 
its liberality toward what they call litera- 
ture has admitted a very great proportion 
of its mail matter at a much lower cost 
than the cost of transportation. We can 
hardly hope that the press of this coun- 
try, which is very powerful, will join in 
any movement to increase the rates of 
postage on newspapers, We must take 
into consideration that fact. The next 
difficulty, and the one which is equally 
hard to overcome, is the fact that the 
rates paid to transportation companies for 
the transportation of postal matter are as 
great to-day as they were twenty years 
ago, when the rates to everybody else, ex- 
cept the United States Postal Department, 
were from 60 to 100 per cent. higher; in 
other words, the United States has not 
shared in the reduction on transportation 
rates which the citizens enjoy. It is not 
difficult to understand how hard it will be 
to get a reduction from the transportation 
companies, when you take into considera- 
tion the fact that they are supposed to 
have some influence in our legislative 
halls, But it is, I believe, stated that the 
cost of transporting mail matter under 
these very high rates is eight cents a 
pound. Is it not reasonable to suppose 
that the merchants, large and small—and, 
if you please, the farmers as well, because 
they have merchandise which they want 
transported—can secure this at a rate 
which will only about cover cost—that is, 
eight cents a pound instead of sixteen 
cents. That would be a material aid to 
all business interests, and I hope that the 
gentleman who is appointed to the posi- 
tion of chairman on the Committee on 
Legislation of this organization will give 
the matter the attention it deserves, be- 
cause possibly, with the indorsement of a 
large number of commercial bodies, we 
may secure, in connection with some bill, 
possibly the Loud bill, the necessary law 
which will provide for cheaper postal 
rates on merchandise packages. 

1 move that the paper be received and 
spread on the minutes and the resolutions 
indorsed. Carried. 

Mr. Eliel—Mr. President, | now have the 
report of the Committee on the Presi- 
dent's Address, and with your permission 
1 will read it: 

Report of Committee on President's 

Address. 

Your Committee on the President's Ad- 
dress begs leave to report that we, in 
common with all who were so fortunate 
as to hear this consistent and able paper, 
were impressed with its force and impar- 
tiality. 

We most heartily indorse its recom- 
mendations, with special reference to the 
following: 

First.—That we deprecate the action of 
those proprietors who have taken ad- 
vantage of the war tax to unduly advance 
their prices, and hope this injustice may 
be promptly corrected, 

Second.—That we most strongly indorse 
the president in the position taken, that 
we, as jobbers and distributers of pro- 
prietary goods, are entitled to considerate 
and liberal treatment by manufacturers, 
We are factors in the situation; we in- 
vest our money in their goods, take mer- 
cantile and other risks, and aid them in 
reaching the consumer in every part of 
the country, and for this service should 
receive not less than 10 and 5 per cent. 

Third.—That we reaffirm our fealty to 
the rebate plan of selling proprietary 
goods, and to strengthen this plan would 
urge the distribution of proprietary ar- 
ticles be made solely through the whole- 
sale druggist, and that we indorse the 
recommendation of the president that the 
distribution of these goods be through 
these proper channels. 

Fourth, that we commend the position 
taken by the President and accentuated 
by the resolution through the Board of 
Control, in the position that the rebate 
list should be largely reduced, by striking 
therefrom all goods having merely a lo- 
cal sale, and such others the sale of 
which is not persistently advertised, and 
which are not considered as standard. 

Fifth, that we again desire to call at- 
tention of proprietors to the demoralizing 
effect upon the entire trade and upon the 
rebate plan, of selling goods at best 
prices to retailers or division. 

Sixth, that we indorse the recommenda- 
tion of the President that terms and cash 
discounts be made uniform as soon as 
may be practical, and that the terms 
should be 30 days less 1 per cent. for 
cash, 

Seventh, that uniform 
we believe to be feasible, and we com- 
mend the President for urging its adop- 
tion, and that we indorge the recommen- 


dation for reappe ntment of the Phar- 
maceutical Coramiittee. 
Eighth, That we consider the Presi- 


dent’s address, as a whole, one of the 


list prices and | 
discounts on pharmaceutical preparations | 


ablest made in the history of our As- 
sociation, and that we hereby tender him 
our thanks for his efforts in our behalf. 

Mr. Noyes: I move that the report be 
adopted. Carried. 

Mr. Kline: 1 have a communication 
from Elliot & Co., drug merchants, of 
Toronto, in reference to the rebate plan, 
which | would like to read. 

Toronto, Oct. 1898. 
Messrs. Smith, Kline & French Co,, Phila- 
delphia, Pa, 

Gentlemen: At the approaching St. 
Louis Convention your firm will no doubt 
be represented, and in a position to con- 
vey a message to the wholesale, proprie- 
tary and retail branches of the drug 
trade. 

So far as is known, this city will send 
no delegates, though deeply interested in 
the result of the deliberations, 

The idea seems to have got abroad that 
because one firm, that of Evans & Sons, 
Montreal, with a branch at Toronto, 
withdrew from the Wholesale Associa- 
tion, and refuse to sign rebate agree- 
ments, that therefore the rebate agree- 
ments have come to an end, so far as 
Canada is concerned, and that by im- 
porting goods into Canada, holding them 
“in bond” and re-shipping to cutters and 
departmental stores, this firm can break 
up the rebate system in the United 
States. 

But the Wholesale Drug Trade of Can- 
ada and Evans & Sons are not inter- 
changeable terms, and the rest of us are 
strongly in favor of the rebate plan as 


9 
oO, 


the best available means of securing a 
living remuneration to every one who 
makes or sells proprietary goods. 


Daily papers here came out with scare 
headlines, ‘‘Drug Combine Broken Up!’ 
“Retailers rejoice at the opportunity of 


meeting the departmentals on equal 
terms!”’ ete., etc. New York papers be- 
came infected, as shown by a cutting 


from the New York Commercial, Oct. 10. 

Meantime rebate proprietors stand firm 
(see card issued by ‘‘Abbey’s Salt Co.’’). 
Paine’s Celery Compound, and Gray's 
Red Spruce stand on the same ground. 
In short, it seems unlikely that a single 
firm, no matter how Ishmaelitish they 
may be, can make head against the will 
and interest of every branch of the trade. 

How retailers can make money by be- 
ing forced into suicidal competition with 
departmentals does not appear on the 
surface. 

Please use this as opportunity and your 
judgment suggests. We remain, 
sirs, yours truly, 

(Signed) Elliot & Co. 
Montreal, Oct. 7 ,1898. 

Dear Sir: We have to notify you that 
we no longer supply Messrs. Evans & 
Sons, Limited, of Montreal and Toronto, 
with Abbey's Effervescing Salt, they 
having refused to comply with the fol- 
lowing clause of our contract with them: 

Clause 3.—That we will not sell, quote 

to, or exchange with any grocer, or 
department store, and we will not sell 
Abbey's Effervescing Salt to any re- 
tail druggist whom we know to be 
selling this preparation at less than 
regular advertised prices. 

Every other wholesale house adheres 
to our conditions of sale. Faithfully 
yours, (Signed) 

The Abbey Effervescing Salt Co., Limited. 

On motion the foregoing communica- 
tion was ordered to be entered on the 
minutes. 

Mr. Daniel Myers, chairman, presented 
the report of the Committee on the Treas- 
urer’s Report, as follows: 


good 
dear 


© . 
Report of Committee on Treasurer's 





Report, 
Total receipts...... ssecccrecececeeees $8,553.97 
Total expenditures ......e+eeeeeeeeeee 8,415.18 
Balance, cash on hand....... re 


Audited and approved, 


(Signed) Daniel Myers, Chairman. 
J. D. Price. 
Mr. Noyes—I rise to say that I have 


heard no expression of the appreciation of 
the hospitality that we have received at 
the hands of our friends in this city, and 
it seems to me that in approaching the 
end of thisconvention I think there 
ought to be some expression of our appre- 
ciation. I don’t think it needs to be for- 
mal; I only think we ought not to ad- 
journ without an expression of our hearty, 
heartfelt appreciation of the kindness 
shown us, not only by all connected with 
the trade here, but also by the papers in 
their very handsome entertainment on the 
boat, by the breweries and others, and 
that we should endeavor to express our 
thanks in the most substantial way to 
those who have so delightfully, so gener- 
ously, entertained us in this great city 
of the Mississippi Valley. There is only 
one department of the business which 
has not been handled well, and that is 
the department of the weather. I don't 
know wha had charge of it, but if it was 
Mr. Kline I think we ought to sit down 
on him. Everything else has been handled 
very successful, and with that peculiar 
faculty for entertainment which we well 
know pertains to St. Louis in a most 
potent degree. 

The President—It is very proper that 
we should recognize the hospitality that 
has been extended to us by the city of St. 
Louis, not only by the trade here, the 
newspapers and the people, but by the 
hotels. I think this hotel deserves a vote 
of thanks for the manner in which we 
have been treated during our stay. 


Mr. Eliel—I was glad to see that when 
Mr. Noyes was expressing his apprecia- 
tion of his treatment during his stay here 








he stated “breweries and others.” 
omitted to mention, however, two bottles 
which were sent to his room last night. 
Mr. Noyes—I beg to state that I never 
received them. I forgot to mention that it 


has been suggested to me that as a me- | 


mento which we can carry away with us, 
that every one be supplied with a solid 
chunk of St. Louis weather. 

Mr. Kline—I don’t know of any one who 
is better qualified to do it that Mr. Noyes, 
and I move that he be appointed a com- 
mittee of one to draft and bring in suit- 
able resolutions. He can do it in five min- 
utes. Carried. 

The President—Yesterday evening we 
received the report of the Committee or 
Nominations, and voted to receive the re- 
port, but the officers have not as yet been 
elected. If there is no further miscella- 
neous business, we will now uroceed to the 
election of officers. We would like to 
finish up everything of an outside nature. 

Mr. Kline—There is one thing we have 
not yet proceeded to do, and that is ar- 
range for the installation of officers. You 
know, there had been a custom of having 
our officers installed at the tail end, when 
there were only a few present, but you 
know we reformed from that, which was 
at the suggestion of President Eliot, and 
I would like to know if any arrangement 
has been made for it. 

The President—I was informed that the 
arrangement that had been made was for 
the installation to be right after this 
meeting. 

Mr. Kline—I hope that won’t be; it ought 
not be. It ought to be more impressive. 
It was at the Boston meeting, I believe, 
that we made that an important feature, 
and it met with the approval of the mem- 
bers of this association. It was done at 
Philadelphia and Richmond. Now it seems 
to me that if it can be arranged to have 
it just before the banquet, when we are all 
dressed up in our low neck and short 
sleeved clothes, I think it would be much 
more appropriate. 

Mr. Purcell—Mr. Chairman, I move you 
that this function be made a special order 
for 7 o'clock, and the ladies be invited to 
be present with us. 

The President—It seems to me that we 
should consult the committee first. This 
room is to be fixed up early in the after- 
noon for a progressive euchre. I would 
like to ask the committee whether any ar- 
rangements have been made that will con- 
flict? 

Mr. Miller—I know of none; that is so, 
the ladies have an euchre party this even- 
ing. I will see, however, that provisions 
are made. Why cannot the installation 
take place over there in the lobby? We 
will find a place. 

The President—The question now is Mr. 
Eliel’s motion. What will you do with 
it? Carried, 

The President—We will now proceed to 
the election of officers. The report of the 
committee was received last night and is 
now ready to be acted upon. 

Mr, Peter—I move that we now proceed 
to the election of officers. 

Mr. Myers—I would like to inquire 
whether this does not require a vote by 
ballot? ’ 

The President—I believe it does require 
a vote by ballot. If there are no candi- 
dates but those nominated by the com- 
mittee, it seems to me it would be all 
right to have the secretary cast the bal- 
lot for the association, 


Mr. Myers—I move that the rules be 
suspended, if there are rules, and the sec- 
retary be instructed to cast the vote of 
the association. 

Mr. Kline—You don't need to suspend 
the rules for that. You can suspend the 
member. 

Mr. Kline—I move that the secretary be 
requested to cast the ballot. 

The President—It has been our custom 
to cast the ballot for each officer sepa- 
rately, but it saves a great deal of time 
if the ballot is cast for all, if ‘there is no 
objection. I will read the names as pre- 
sented by the committee, and the secre- 
tary can cast the ballot for them: 


OFFICERS ELECTED. 
For president, C. P. Walbridge, of St. 

Louis, 

First vice-president, 

New York. 

Second vice-president, E. 

Richmond, Va. 

Third vice-president, L. B. Hall of Cleve- 

land. 

Fourth vice-president, Francis Keeling, 

Jr., of Chicago. 

Fifth vice-president, J. C. Lyons of New 

Orleans. 

Secretary, A. B. Merriam of Minneap- 

olis. 

Treasurer, 8. E. Strong of Cleveland. 

Board of Control, W. J. Walker, Albany; 
D. D. Philips, Nashville; Thomas Shoe- 
maker, Philadelphia; A. E. Neat, Louis- 
ville, and Charles Cook, Portland, Me. 

The Secretary—I announce to the audi- 
ence that the names as read by the presi- 
dent have been duly elected. 

The President—Is there any further 
business to be brought before the conven- 
tion? It seems to me that it would be 
wise under the circumstances, since we 
are going to have an evening session, to 
have the report to be submitted by Mr. 
Noyes presented at that time and made 
the first order of business. 


Mr. Kline—I move that we adjourn. Car- 
ried, 


Albert Plaut of 


D. Taylor of 


He | 


OIL PAINT AND 


SEVENTH SESSION. 
Friday Evening, Oct. 21, 1898. 
Installation of Officers. 


President Weller called the meeting to 
order at 7.20 p. m. 
| President Weller—Gentlemen of the Na- 
| tional Wholesale Druggists’ Association: 
| The time has come when the very pleas- 
ant relations existing between us as offi- 
|} cers and members of this association must 
terminate. I will not say it is with regret 
|} or without regret that I lay down the 
| gavel of authority and surrender the office 
|} of president of this association, for I 
must say that the year past has been very 
pleasant in many respects and I want to 
recognize the help of the members of this 
| association which has been given me in 
| the conduct of the affairs of this associa- 
tion, and with it I have been able to 
transact the duties devolving upon me in 
a manner that has not been burdensome, 
feel on relinquishing the semble of 
authority and retiring again to the ranks 
that I do so with the knowledge that I 
have performed my duties as best I could. 
It is a pleasure to me ta say that the 
officers and members of this association 
are always willing and ready to help the 
executive in the performance of his duties. 
I desire at this time to extend my most 
heartfelt thanks to all the officers of this 
association, I desire particularly to thank 
the various committees, and particularly 
the chairman of the various committees, 


| 


and I 


the chairman of the Arrangement 
mittee and the chairman of the Enter- 
tainment Committee for _ their 
efficient work. I desire to thank the sec- 
retary and the treasurer for their work 
through the past year. I desire to thank 


association. 

I will now ask Mr. Kelly and Mr. Main, 
two ex-presidents of this association, 
conduct the president-elect to the chair. 

Mr. Kelly—It has frequently in the past 
been a very pleasant duty for both of us 
|} to conduct the newly elected to the presi- 
dent in order that they may receive their 
offices and assume their duties. I can say 
for myself and for Mr. Main that this 
duty has never been more agreeable than 
at present. Mr. Walbridge needs no intro- 
duction, either to the members of this 
association or to the citizens of St. Louis. 
‘They have honored him with the highest 
office in their gift, and we feel confident 
that the interests of this association in 
the hands of one so well known for his 
execulive and business experience will not 
only be safe, but will be conducted with 
complete success. I now have the honor, 
Mr. President, to present to you the Hon. 
Cc, P. Walbridge, president-elect of the 
National Wholesale Druggists’ Associa- 
tion. 

President Weller—Members of the Asso- 
ciation, Ladies and Gentlemen: I take 
pleasure in introducing to you Mr. C, P. 
Walbridge, president of the National 
Wholesale Druggists’ Association. 

President Walbridge—Mr. President, La- 
dies and Gentlemen: I need not say thank 
you, It is well understood, not only among 
ourselves, but among the people through- 
out the country, that any man might feel 
honored at being at the head of this as- 
sociation. I shall make you no promises, 
further than to say that so far as I can 
ascertain it the will of the whole associa- 
tion shall be my law. Now, gentlemen, as 
you will be obliged to hear from me sev- 
eral times during the evening, I will cut 
my remarks short by saying sincerely I 
thank you, 

President Weller—I will now request 
the Committee to present Mr. Albert 
Plaut of New York, First Vice-President 
of the Association. ’ 


Mr. Main—Mr. Chairman, I have great 
pleasure in introducing Mr. Albert Plaut, 
elected First Vice-President of this As- 
sociation for the ensuing year. 

President Weller—Gentlemen of the As- 
sociation, I take pleasure in presenting 
Mr. Albert Plaut of New York, who has 
been duly elected First Vice-President of 
the National Wholesale Druggists’ Asso- 
ciation. 

First Vice-President Plaut—Mr. Presi- 
dent, ladies and gentlemen, I feel highly 
honored at my election to the Vice-Presi- 
dency of this great national organization, 
and at the same time I feel that this 
honor is conferred, not so much as a 
recognition of any personal ability I may 
possess, as it is intended to honor the 
great city of which I am a resident, and 
of which I have the good fortune to be 
the representative here. The East and 
the West of this great country have, in 
spite of what has occurred during the 
past few years, been drawn closer and 
closer together, and in this recognition of 
that fact I feel doubly appreciative. I 
thank you. 

President Weller—I will now ask the 
committee to present the Second Vice- 
President, Mr. Edgar D. Taylor of Vir- 
ginia. 

Mr. Kelly—Mr. President, I have the 
honor to present Mr. Taylor of Rich- 
mond, Va., Second Vice-President of the 
National Wholesale Druggists’ Associa- 
tion, who has been duly elected for the 
ensuing year. 

President Weller—Ladies and gentle- 
men, and members of the Association, I 
take pleasure in introducing to you Mr. 
Taylor of Richmond, Va., the Second 
Vice-President of the National Wholesale 
Druggists’ Association. 

Second Vice-President Taylor—Mr. 
President, ladies and gentlemen, and 
members of the association, I thank you 





for the work performed, I desire to thank | as I 


Com- | 





very | 


you one and all for the support you have | 
given me in my work as president of the | 


to j 
| Mr. Keeling. 


DRUG REPORTER 


very much for this honor, especially as 


my friend Col. Purcell, coming from the 
same city, has been so recently honored. 

President Weller—The Third Vice-Presi- 
dent is Mr. L. B. Hall of Cleveland. I 
would request the committee to present 
him. 

Mr. Main—Mr. Chairman, I take great 
pleasure in introducing Mr. L. B. Hall of 
Cleveland, one of the old workers, or 
rather one of the young workers who is 
old in the work, who has been elected 
Third Vice-President the ensuing 
year. 

President Weller—Ladies and gentle- 
men, and members of the Association, I 
take pleasure in introducing to you Mr. 
Lucian B. Hall as Third Vice-President 
of the National Wholesale Druggists’ As- 
sociation. 

Third Vice-President Hall—Mr. Presi- 
dent, ladies and gentlemen: Like all men 
who have been nominated or elected to 
office, I will say it was a great surprise 
to me when I found my name was among 
those nominated for Vice-President, and 
I thought it must be a mistake, but one 
of our members came to me and said 
that they wanted two men of eloquence 
and ability for the first two Vice-Presi- 
dents, but for the third they wanted a 
bald-headed one, and it didn’t make any 
difference if he had much ability or not, 
so I guess I must have filled the bill, as 
I have been elected. Now I want to as- 
sure the members that you will not suf- 
fer much on account of my inefficiency, 
am so far down the line. I under- 
stand the office of Vice-President is one 
of honor, and not of labor, and I pre- 
sume the principal duty I will have to 
perform is this acknowledgment. 

President Weller—A similar honor has 
been conferred upon Mr. Francis Keeling, 
Jr., of Chicago. He has been elected 
Fourth Vice-President. I will request 
the Committee to present him. 

Mr. Kelly—Mr. President, the commit- 
tee have to report that they cannot find 
We suppose that his natu- 
eause of his ab- 


for 


ral bashfulness is the 
sence. 

President Weller—We are very sorry 
indeed that Mr. Keeling is not here. I 
recognize the force of what the commit- 
tee has just stated, and also the fact 
that the Chicago people are unusually 
modest; they are noted for that. Mr. J. 
Cc. Lyons of New Orleans has been elected 
to the office of Fifth Vice-President. I 
would be glad, if you can find Mr. Lyons, 
if you would present him. I would say 
that Mr. Lyons is comparatively new at 
these gatherings, and I have no doubt in- 
deed but what the people would be very 
glad to greet him. I hope, therefore, 
that he can be found. 

Mr. Main—Mr. Chairman, 
report that Captain Lyons 
found on this floor. 

President Weller—We 
ingly that Mr. Lyons cannot 
We take it for granted, however, that he 
will accept the position of Fitch Vice- 
President, and in case of the absence of 
the other four Vice-Presidents and the 
Presiecnt, or in case of their death, he 
will fll the office of President with credit 
and ability. 

The next in order will be to receive our 
veteran Secretary, Mr. A. B. Merriam. 
Mr. Merriam hardly needs an introduc- 
tion; I know he needs no introduction to 
the members of this Association; but for 
the benefit of others who are here I will 
introduce Mr. Merriam, Secretary of the 
National Wholesale Druggists’ Associa- 
tion. 

Mr. Merriam—Mr. President, Ladies and 
Gentlemen: I should be very ungrateful 
if I did not appreciate the compliment of 
my re-election as secretary of this asso- 
ciation. If there is anything in the world 
that I detest, whether in matters commer- 
cial, political, or in social life, it is an un- 
grateful man, and this reminds me of a 
story told me a few days before leaving 
home, which significantly illustrates the 
characteristics of two very different per- 
sons. And if, Mr. President, you might 
seem inclined to question the truthfulness 
of the story I can assure you, sir, that I 
have documentary evidence of its truth- 
fulness, ‘“‘duly signed, sealed and de- 
livered.”’ 

A very philanthropic lady, who resides 
in my own city and in my immediate 
neighborhood, was besieged every morn- 
ing by the representatives of a significant 
class of callers at the kitchen door for 
something to eat, and on this particular 
occasion to which I refer the appeal was 
supplemented by a generous offer to re- 
ward her kindness by doing some work for 
her. Her sympathetic heart responded to 
the opportunity which presented, and, re- 
membering the arrival of a load of wood 
the previous day, she led the way to the 
wood shed in ise rear. An arrangement 
was soon made that a certain part of the 
pile should be sawed in return for his 
breakfast. He was eloquent in his expres- 
sions of gratitude that he could get some- 
thing to do, and that she was the one he 
had ‘‘been looking for.’’ The implements 
for his work were arranged before she re- 
turned to the house, and, doffing his coat, 
he prepared for his labor. In a few min- 
utes he returned to the kitchen and said 
he would like to speak to the “‘lady of the 
house,’”’ and on her appearance he pa- 
thetically told her that he had nothing to 
eat since the day before, and he was 
physically unable to do the work without 
something to eat. It seemed to her a rea- 
sonable request, and the order for the 
breakfast was promptly given, and the 
hostess left for her duties in another part 
of the house. Some time after, thinking 
it Was time to hear the ‘music of the 
saw,”’ she started to see how her man 


to 
be 


we have 
cannot 


regret exceed- 
be found. 


was getting along. On arriving there no 
one was to be seen. The only stick of 
wood taken from the pile was quietly 
resting on the buck, and, noticing a piece 
of paper pinned to it, she read in bold let- 
ters, “Tell them that you saw me, but 
you did not see me saw.” ‘Weary Willie’ 
had simulated the historic Arab and his 
tent, and had ‘“‘quietly stole away.’’ She 
heaved a sigh, and, with Christian resig- 
nation, was heard to say: 

“Ungrateful wretch; hereafter 

known 

Breakfast is nit until the work is done.” 

President Weller—I want to say, ladies 
and gentlemen, that one of the most im- 
portant offices in the gift of the associa- 
tion is the chairmanship of the Board of 
Control. Mr. W. J. Walker, of Albany, 
who has served us so effic'ently during the 
past year, has been nominated and re- 
elected. I will ask the committee to pre- 
sent Mr. Walker. 

Mr. Kelly—I have the honer to present 
Mr. Walker, of Albany, who has been re- 
elected chairman of the Board of Control 
for the ensuing year. 

President Weller—I am glad to take Mr 
Walker by the hand on his re-election ag 
chairman of the Board of Control. You 
all know him, but at the same time I 
will introduce him again. 

Chairman Walker — Mr. President, 
Ladies and Gentlemen: I cannot but be 
pleased with this gracious welcome from 
you, and I extend my most hearty thanks 
for this second time which you have 
elected me chairman of the Board of Con- 
trol, a place of some responsibility, and I 
have found a place of considerable work. 
In the State where I come from, a man 
received his first office, either at his own 
solicitation or that of his friends, but he 
is always a candidate for a second term 
at his own solicitation for a vindication. 
I want to say to members of this associa- 
tion that whatever credit is due the Board 
of Control for the work of the past year, 
due credit should be given to Mr. Shoe- 
maker and Mr. Owen, and they are en- 
titled to their share of the thanks of the 
association. Mr. Chairman, I desire to 
say to you, as chairman of the Board of 
Control, it will be my work to do what 
I can to aid you in your duties. 

President Weller—In my hurry to get 
through with the proceedings to-night I 
neglected to call on the treasurer, Mr. 8. 
E. Strong, one of the most important of- 
fices, 

Mr. Main—Mr. Chairman, it gives me 
very great pleasure to present to you Mr. 
S. BE. Strong, a worthy son of a worthy 
sire. 

President Weller—I take great pleasure 
in introducing Mr, 9. E. Strong as treas- 
urer of the association. He can keep the 
money of the association in a “Strong’”’ 
box. 

Treasurer Strong—Ladies and Gentle- 
men and Members of the Association: I 
have discovered one of the peculiarities of 
this association, and that is they only 
elect the gentlemen who make no 
speeches, My father was the treasurer 
for twenty years, and never made a 
apeer™, and I wish to continue in the of- 
fice. 

President Weller—The second member 
on the Board of Control is our old friend, 
Col. Philips, of Nashville, whom we all 
respect and delight to honor. I will ask 
the committee to present Col. Phillps. 

Mr. Kelly—Mr. President, Col. Philips 
cannot be found. 

President Weller—I wish to say this for 
Col. Philips, that it is my judgment that 
he is dining with some friends out in 
the western part of the city. He told me 
he would be here if possible. Col. Philips 
is always ready for his share of the work 
and will doubtless perform his duties most 
efficiently. 

Mr. A. E, Neat of Louisville is the next 
member of the Board of Control. I would 
be glad to have the committee present Mr. 
Neat. 

Mr. Main—Mr. Chairman, he is another 
of our modest friends. 

President Weller—Mr. Neat is also ab- 
sent. Mr. Neat is a thoroughgoing busi- 
ness man, and no doubt he will make a 
very efficient member of this body. 

President Weller—The next member of 
the Board of Control is Thomas Shoe- 
maker of Philadelphia. 

Mr. Kline—Mr. Shoemaker has gone 
home. I move that you ask to act as his 
proxy Mr. Eliel of Minneapolis. 

President Weller—Not unless Mr. Eliel 
insists on it. Now, Mr. President-elect 
Walbridge, it affords me a great deal of 
pleasure to turn over 'to you the gavel of 
authority and to express the earnest 
wish that your administration may be 
entirely successful, and that you may be 
as fortunate in your appointment of your 
committees, and that the members of this 
association will stand by you as heartily 
as they have by me. 

President Walbridge—Gentlemen, 
is your further pleasure? 

Mr. Noyes, St. Paul—A very pleasant 
duty devolved on me to prepare some ex- 
pression of our recognition of the kind- 
ness and courtesies of the people of St. 
Louis. I have done so, and I understand 
that there will be a special communica- 
tion from the ladies, which will be still 
more appreciated, I have no doubt. 

Resolved, That the National Wholesale 
Druggists’ Association warmly appreciate 
the generous hospitality of the city and 
citizens of this, the Queen City of the 
valley of the Mississippi. 

It could not in thoughtful courtesy and 
kindness have been more perfect, and for 
ourselves and the ladies of our party who 
have been so graciously received and en- 
tertained we desire to express and to 
put on record our greatful thanks. From 


be it 


what 
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the smoker to this, our last meeting, 
nothing which would add to our pleasure 
or comfort has been left undone. 

To the newspapers of the city who gave 
us a ride on the river but not a sight of 
it, and a floating lunch, to the great 
brewery which so handsomely entertained 
us and presented us each with an addi- 
tional corkscrew, to the clubs whose doors 
opened in welcome to us, to the great to- 
bacco warehouse, to the Long Distance 
Telephone Company, to Mr. Lewis, man- 
ager of the Southern Hotel, and especial- 
ly to the Entertainment Committee, to 
the ladies and gentlemen of St. Louis who 
have so royally cared for and entertained 
us here, we tender our kindest regards, 
our sincerest thanks. 

(Signed): D. N. Noyes. 

Mr. Eliel—I have also a resolution to 
present, if you will hear it at this time. 

Mr. President, Ladies and Gentlemen: 
For the second time during the meetings 
of this association I find myself Fortune's 
favorite. For the second time I stand 
here, sir, as sponsor for the ladies. I 
have been selected for this honorable and 
onerous postion, not on account of my 
eminent qualifications, for it goes with- 
out saying that they are unquestioned, 
but on account of the beauty of my char- 
acter and my innate modesty. 


The ladies who have met with us on 
this occasion are and have been so royal- 
ly entertained, feel that it is in order that 
they should give an expression of their 
appreciation and have prepared a few 
lines to that effect. They have particularly 
requested me not to indule in any ora- 
tory for fear it might detract from the 
resolutions. I therefore comply with that 
very reasonable request, though, I admit, 
somewhat reluctantly. 

The ladies of the Association beg to 
extend to the Entertainment Committee, 
and especially to the gracious and efficient 
Chairman, Mrs. Theodore Meyer, whose 
untiring efforts have contributed so much 
to their comfort and enjoyment at the 
convention, their most cordial and sin- 
cere thanks. The most conclusive evi- 
dence of the success of the efforts of Mrs. 
Meyer and the committee is in the fact 
that the entertainment so lavishly and 
thoughtfully provided for the ladies has 
rendered them quite unconscious of the 
unpropitious weather, and leaves them 
with only one sentiment—that of unquali- 
fied and ardent admiration and apprecia- 
tion. 

Where so much has been done, it is 
difficult to decide which encertainment is 
more worthy of mention, and where such 
a number of ladies and gentlemen have 
devoted their time and attention to the 
work, it is impossible to =-ention them 
personally; but to each and all the visit- 
ing ladies are most grateful. 


Deborah B. Eliel, 
Agnes R. McCord, 


Cora E. DeWitt, 
Committee. 
President Walbridge—All in favor of 
the adoption of these resolutions. It is 
unanimous, The Secretary will enter 


them up in the records as separate reso- 
lutions. 

Mr. Weller—I have an apology to make. 
It is not my fault, however, but the fault 
of the stenographer. I neglected to call 
out Mr. Frank A. Faxon, the efficient 
Chairman of the Proprietary Committee, 
the importance of which cannot be over- 
estimated. He has filled it ably during 
the past year. I will ask the committee 
to present Mr. Faxon to the new Fresi- 


dent. 

Mr. Kelly—Mr. President, I have the 
honor to present Mr. F. E. Faxon of 
Kansas City, the Chairman of the Pro- 


prietary Committee, who has been elected 
for the ensuing year. 

President Walbridge—Gentlemen, I es- | 
teem it a privilege that by accident it 
has fallen to my lot to introduce Mr, F. 
E. Faxon, the Chairman of the Proprie- 
tary Committee. 

Chairman Faxon—Ladies and Gentle- 
men: I hope I shall be able to escape all 
such accidents in the future. I feel high- 
ly honored at being able to exhibit my- 
self a second time to the ladies and gen- 
tlemen of the National Wholesale’ Drug- | 
gists’ Association. Now I wish to say to | 
you, that these gentlemen who have been | 
speaking to you up to this time are 
really the ornamental part of the or- 
ganization. I am at the head of what you 
might call the scrubbing committee, or 
chairman of what you might call the 
grief committee. I have known for some 
time that all the roads lead to Kansas 
City, and I wish to say to all that the 
paths of trouble lead to the Proprietary 
Committee. Now, I want to say to all, 
ani especially the ladies, I have listened 
to their grief and tales of sorrow so much 
that I invite the ladies to come to me 
with their troubles, and, while I may not 
be able to fully share their sorrows with 
them, yet I will do all I can in that di- 
rection, and I will do all I can to help 
double their joys. 

President Walbridge—Gentlemen, 
there any further business before 
Association? 

Mr. Eliel—I move we now adjourn, sub- 
ject to the call of the Chair. Carried, 


is 
the 


—_———_- oo" 


In the selection of Mr. Albert Plaut as | 
first vice-president of the N. W. D. A., the | ¢ 
association made a wise choice. Mr. Plaut 
is able, experienced, and has the courage | 
of his convictions. 


Always happy and jovial is Mr, Frank | 
A. Faxon. He is a wonder as an im- | 
promptu speaker, and as chairman of the 
Proprietary Committee he has no peer. 


| arrangements will be made this year, and 


| sented to the President at the meetings 
| when his time was so fully 


| with the conduct of the meetings, that in 


| consideration which they 
| refer them to the proper committees. 


| im committee. The result is that many 


| profitably considered by the association, 
| are crowded out because they 

properly presented. To obviate this diffi- 

culty it is suggested that if any member 

has a matter of interest to bring before 
| the association, he should at once com- 
municate either with the President of the 
association or with the Chairman of the 
committee having such matters in charge, 
so that the points presented can be fully 
| considered, and if found to be of sufficient 
| importance, the matter may be reported 
| by the committee to the association. 


Brewing Company, Milwaukee, Wis. 


World’s Dispensary Medical Association, 
Buffalo,‘N. Y. 





|THE PROPRIETARY ASSOCIATION 





OF AMERICA. 
SIXTEENTH ANNUAL MEETING 
| at 
ST. LOUIS, MO. 
| 
The sixteenth annual meeting of the 
Proprietary Association of America was 


held at the Southern Hotel, St. Louis, Oct. 
| 17 to 20, 1898. 
FIRST SESSION. 
Monday Morning, Oct. 17, 1898. 
| The first session of the convention was 
rather late in coming to order, owing to 
| important business being transacted by 
the Executive Committee. : 
President Doliber called the meeting to 
| order at 12:25 o'clock, saying: “The six- 
} teenth annual meeting of the Proprietary 
Association is now called to order. I will 
ask the Secretary to read the call for the 
meeting.’’ It was as follows: 
| New York, August 30, 1898. 
The sixteenth annual meeting of the 
Proprietary Association of America wi!l 
be held in the city of St. Louis, Missouri, 
on Monday, the seventeenth day of Oc- 
tober, 1898, at ten o'clock in the forenoon. 
The plan adopted last year of holding 

our first session at an early hour on Mon- 


V. MOTT PIERCE, M. D., President Proprietary Association. 


sss ssstssssssetesessssssssstnmnsussnsnsmnsnemsnsnuseeuneesteenmeenees 
preparations to give us a warm welcome 
to their city, and promise us a royal good 
time. 
the National Wholesale Druggists’ Asso- 
ciation and of the Proprietary Associa- 
tion, 
with interest, are working together in a 
spirit which assures the best 
sion for the success of the meetings. 


day proved so acceptable that the same 


















there is no doubt that the extra time de- 
voted to the meeting will facilitate the 
transaction of business that will be 
brought before the association. 

It has happened in the past that matters 
of considerable importance have been pre- 


occupied in 
giving attention to questions connected 
many cases he could not give them the 
deserved, and 
The 
convention itself is also generally too busy 
to take up matters which have not been 
examined and reduced to practical shape 


interesting questions, which might be 


are not 


The various committees, together with 

heir chairmen, are as follows: 
COMMITTEE ON MEMBERSHIP. 

Joseph R. Kathrens, chairman, Pabst 
COMMITTEE ON LEGISLATION. 

V. Mott Pierce, M. D., chairman, 





this meeting of the associations, and most 
complete arrangements have been made 
for the entertainment of all who are pres- 
ent at the convention. 
nestly hoped that there will be a very 
full attendance, and that every member 
of this association will make an effort to 
be present. 


Joseph Leeming, Secretary. 

The President—The roll call is the next 
business in order. 
roll, the Secretary will 
among the members, upon which they can 
enter their names; and this will take the 
place of the calling of the roll. 


none, we will take up the report of the 

Committee of Arrangements. 

R. Deacon, of St. Louis, is Chairman of 

~ committee, and we will now hear from 
m. 


Mr. Deacon—Mr. President and Gentle- 
men of the Association:—Your committee 
has acted in concert with the committee 
of the N. W. D. A., in making arrange- 
ments for the entertainment of the dele- 
gates and others attending the joint con- 
vention, and the committee reports that 


COMMITTEE ON TRADE MARKS. the arrangements are practically 
Thomas F. Main, chairman, Tarrant & | Plete. 

Co., New York, N. Y. The thanks of your committee are due 
COMMITTEE ON TRADE INTERESTS to the genial Chairman of the Joint Com- 


; ‘ shar- | Mittee of Arrangements, Mr. Theodore F. 
A. R. Deacon, chairman, Lambert Phar- | weyer, for the very earnest efforts he has 
macal Company, St. Louis, Mo. 


made to accommodate your association as 
COMMITTEE ON TRANSPORTATION. 


to the hours of meeting, also for appoint- 
Thomas Lord, chairman, Lord, Owen & | ing a representative of your association 
Co., Chicago, Ill. 


| to act upon an important sub-committee 
COMMITTED ON INFRINGEMENTS AND | of arrangements. Consequently the Pro- 
SIMULATIONS OF TRADE ‘MARKS. 


| prietary Association has borne its full and 
H. L. Kramer, chairman, Sterling Rem- 


com- 


proper share in the preparatory arrange- 
ments for this assembly, which are out- 


edy Company, Indiana Mineral Springs, lined in the printed programme. This 
Ind. | programme is not entirely a fair weather 
COMMITTEE ON FRATERNAL RELATIONS. | programme, although several of its fea- 

George A. Newman, chairman, Cali- | tures will be rendered much more enjoy- 


fornia Fig Syrup Company, Louisvi'le, Ky. | able if we are fortunate enough to have 


COMMITTEE ON ADVERTISING. that pleasant Indian summer weather 
A. Cressy Morrison, chairman, Scott & which St. Louis has a right to expect at 
. | this season of the year; and St. Louis 


Bowne, New York, N. Y. 

COMMITTEE OF CONFERENCE WITH THE 
AMERICAN PUBLISHERS’ ASSOCIATION. 
S. W. Bowne, chairman, Scott & Bowne, 

New York, N. Y. 

Changes in the By-Laws of the associa- 
tion will be proposed, namely, an increase 
in the initiation fee and the annual as- 
sessment, also provision for call of a meet- 
ing in the absence of the secretary. Mem- 
bers will please consider this a notice of 
such proposed changes. 

Our friends in St. 


usually gets what she expects—sometimes 
a little more than she expects, if there 
chances to be any cyclonic tendencies in 
the elements. We trust, however, that 
the only cyclonic influence which may be 
felt by the members of this association, 
may be observed in the good fellowship, 
in the cordial welcome which the makers 
of medicine in this great city of the Mis- 
sissippi Valley most heartly tender to 
their fellow craftsmen and others. I 
thank you, Mr. Chairman. 

The President—I will call upon Mr, A. 
Cressy Morrison of New York to respond 
on behalf of the association to the very 
pleasant welcome we have received from 
Mr. Deacon. 

Mr. Morrison—Mr. President and Gen- 
tlemen:—It must be a source of hearty 
congratulations to every member of the 
Proprietary Association to hear the grace- 
ful words of welcome which have come 
from the Committee of Arrangements. 
We all came here expecting great things, 
for we are fully cognizant of the hos- 
pitality which Missouri always extends to 
her guests. The cordial welcome which 
we have this morning received tells us 
that our expectations are not only to be 
realized but surpassed. It has been my 
good fortune to visit the city of St. Louis 
on several occasions, and in this room it 
was my honor to respond for the League 
| of American Wheelmen, to the plain, 
homely, and therefore eloquent words of 
welcome spoken by your worthy Mayor 
Ziegenhein. If he, in this address, typified 
the highest possibilities of German hos- 
pitality, he also made plain to us that his 
highest ideal of German welcome was to 
be found coming with frankness and free- 
dom from the hearts of the citizens of this 
great Commonwealth, for which he spoke. 
There was a ring of assurance in his voice 
| which told us that his long residence in 
| this city had taught him that when he 
spoke for the people of Missouri his 
warmest promises would be fulfilled. He 
told that boisterous body of wheelmen 
that as he had presented the keys of the 
city to them, that no matter what oc- 
curred, the industrious turnkey could not 
put them behind the bars, and that the 
freedom of the city meant the freedom of 
the city, and that if it did not, they were 
to come to him and he would find out the 
| reason why. I am sure that we do not re- 
| gard the fact that the keys of the city 

have not been presented to us this morn- 
| ing as a reflection upon us, but rather 
| that the committee of welcome proposes 

to keep these keys that they may go 
| ahead and open the door for us. In all 
| other respects, the welcome which has 
been given us this morning is an exact 
parallelof that other occasion, and already 
| are the signs visible of the most royal 
fulfillment of our every wish. St. Louis 
| seems to realize the unity of the two as- 
| sociations, and has so arranged that the 

National Wholesale Druggists’ Associa- 
| tion and the Proprietary Association shall 
| enter the portals of St. Louis hand in 
| hand, neither the one before the other. 

On behalf the proprietors I wish to 
thank the city of St. Louis for extending 
the cordial invitation; to thank our 
brothers of the wholesale trade here, and 
our fellow proprietors, for their deep and 
abiding interest in our welfare, and the 
Committee of Arrangements for the pains- 
taking thoughtfulness which has charac- 
terized their every action. I desire also 
to thank the President of the Proprietary 
Association for the honor which he has 
this morning conferred upon me. 

Mr. Kline, Philadelphia—As I think the 
next order of business is the address of 
the President, and as the association was 
kept waiting by the extraordinary amount 
of business that came before the Execu- 
tive Committee until a very much later 
hour than it was expected the association 
would convene, I move that we now ad- 
journ until 2:30, and that the address of 
the President shall then be in order. Car- 
ried. 
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whose announcements will be read 


of provi- 


A great deal of interest centers about 


It is therefore ear- 





Thomas Doliber, President. 
SECOND SESSION. 
Monday Afternoon, Oct. 17, 1898. 


President Doliber called the meeting to 
order at 2°30, and read the following ad- 
dress: 


Instead of calling the 
distribute siips 


Annual Address of the President, 


The next business is the reception of del- To the Proprietary Association of 
egates. Are there any delegates present America: 
from other associations? If there are The year that has intervened between 


our last annual meeting and the present 
has been an eventful one for the country, 
as also for the members of this associa- 
tion. Although at that time a war with 
Spain seemed possible, yet many of us be- 
lieved, and all of us hoped, that the ca- 
lamity ‘might be averted. War, however, 
was declared in April last, and the Con- 
gress of the United States was at once 
called upon to provide the ways and 
means for carrying it on. 

Proprietary articles, which were heavily 


Mr. Arthur 
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taxed during the Civil War, were prompt- 
ly scheduled to yield their quota of rev- 
enue in the war revenue law, which was 
passed in June, and became operative on 
July 1, 1898. We were at first threatened 
not only with a stamp tax of double the 
amount of that in the law of 1862, but 
with other burdens, which seemed unjust 
and enormous. Your Executive Commit- 


tee took prompt action in the premises. | 


A meeting was called, to be held in New 

York, to see what, if any, action would 
be necessary. The notice of the meeting 
was sent to all the members of the asso- 
ciation, inviting them to be present. The 
result was a meeting of members of the 
association, at which quite as many per- 
sons were present as are usually present 
at an annual meeting. A sub-committee 
was appointed and instructed to visit 
Washington and interview the members 
of the Finance Committee of the Senate, 
not for the purpose of opposing the en- 
actment of the law, but to endeavor to 
have its burdens equitably distributed. 
The law, as finally passed, imposed a 
stamp tax on proprietary articles of 2% 
cents on articles retailing at $1, and in 
the same proportion for articles of a 
greater and a less price. Although the 
tax is smaller than in the law of 1862, the 
present law is expected to yield a larger 
revenue on account of the larger number 
of proprietary medicines now in use as 
well as the much greater consumption of 
such articles. 

The question of how this stamp tax on 
proprietary articles should be borne was a 
very interesting one to proprietors and the 
trade, Im the majority of cases the pro- 
prietors have increased the prices of their 
goods to cover the increased cost. This 
action of the proprietors brought forth 
strong protests from several State phar- 
maceutical associations, and has been the 
cause of a good deal of discussion among 
the retail drug trade. 

All of your committees have been ac- 
tive during the year and you will listen 
to their reports with much interest. The 
Committee on Legislation in particular 
have beem very busy in their efforts to 
combat hostile legislation, which has been 
attempted in several States. The amount 
of work required of this committee is so 
great that no one man, with the cares of 
his owm business to attend to, can afford 
to give the time and thought which the 
work requires. I think the time has come 
when the association should command the 
exclusive services of a competent person 
to act, perhaps, as secretary to the presi- 
dent and to the various committees and 
carry on, under their direction, the busi- 
ness of the association. This would re- 
quire a much larger income than the as- 
sociation now has, and I recommend that 
the initiation fee and the annual assess- 
ment be increased. ‘the work of the Com- 
mittee on Legislation the past year has 
been attended with a good deal of ex- 
pense. On this account the Executive 
Committee requested the president to !s- 
sue a circular asking the members to 
make a voluntary contribution to its 
funds. The amount so obtained was $1,185 
from ninety-one members of this associa- 
tion. 

Indictments against the gangs of coun- 
terfeiters unearthed in Chicago in 1897 
have been prosecuted by the firms inter- 
ested. In one instance a conviction was 
secured, not on the charge of counterfeit- 
Ing trade marks and labels, but on the 
tharge of obtaining money under false 
pretenses, by selling spurious imitations 
of the goods counterfeited. The Judge de- 
cided |that in spite of other registrations, 
the laws of Illinois permitted anyone to 
imitate or counterfeit any labels, trade 
marks, signatures, names or addresses, or 
any other forms of advertisements with 
impunity and without fear of criminal 
proceedings, if they had not been regis- 
tered in the State. The case in which the 
conviction was secured was that of Ri- 
gaud & Chapoteaut, proprietors of Santal- 
Midy, aguinst Edw. C. Bottume. Bottume 
was convicted and sentenced to two years 
in the House of Correction. 

Practically the same condition in rela- 
tion ‘to trade marks and labels exists in 
Georgia and Alabama, so that the value 
of proprietary rights in these States is al- 
most nothing unless labels and trade 
marks are registered in each State. Coun- 
terfeiters of Carter’s Little Liver Pills in 
California have been convicted and pun- 
ished during the past year. 

In accordance- with an act of Congress, 
the President of the United States has ap- 
pointed a commission for the revision of 
the laws relating to patemts and trade 
marks. Our Committee on Trade Marks 
should keep in close touch with this com- 
mission. They might by so doing be able 
to render valuable service in furthering 
legislation for the stability of the trade 
mark upon an equitable basis. The com- 
mission, as nominated by the President of 
the United States and confirmed by the 
Senate, consists of Francis Forbes, of 
New York; Arthur C. Greeley, of New 
Hampshire, and Peter S. Grosscup, of 
Illinois. 

The report. of the Committee on Na- 
tional Legislation of the American Phar- 
maceutical Association, read at their an- 
nual meeting in Baltimore in 1898, is a 
strong paper and should be read carefully 
by every member of this association. The 
committee deserves commendation for the 
evidences given of industrious research 
in studying the difficult question of patent 
and trade mark legislation. While we 
probably should not agree with all the 
conclusions of the committee, we believe 
that the effort to establish definitely in 
law the position of proprietary medicines 
and the true status of the trade mark is 
worthy our approbation, 

Reports rave been current the last year 


| held, 
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of infractions, on the part of dealers, of 
the rebate agreement. Two 
meetings of jobbing druggists have been 
one in New York and one in Chi- 
cago, for the purpose of reaffirming con- 
fidence in the rebate plan. 


It was report- | 


ed in the Pharmaceutical Era that at one | 


of these meetings sins of omission and 
of reform made. There also has been a 
report that violations of the rebate plan 
were frequent on the Pacific coast. It 
was suggested to the President of the 
Proprietary Association, unofficially by a 
member of the Proprietary Committee of 
the National Wholesale Druggists’ Asso- 
ciation that it would be well for the Pro- 
prietary Association to send some one to 
the Pacific coast to investigate the mat- 
ter. Considering that the rebate plan was 
adopted at the request of the National 
Wholesale Druggists’ Association and for 
their benefit, and also that many mem- 
bers of this association had not adopted 
the plan, the president of the Proprietary 
Association did not feel authorized to in- 
cur the expense of such an investigation. 
No plan, rebate or other, can long con- 
tinue to exist unless it is maintained in 
good faith in its integrity in every part of 
the country. It would be well for the 
Proprictary Association to consider 
whether the best arrangement is not that 
adopted by some of our members, namely 
—to retaim the rebate for three or six 
months, an@ then allow it only on a 
sworn statement that none of the pro- 
visions of the agreement have been vio- 
lated. If found expedient, the associa- 
tion might recommend such a plan to its 
members. 

Another decision has been made, this 
time in the Supreme Court of Pennsyl- 
vania, confirming the rights of manufac- 
turers and proprietors in their formulas 
and processes. This decision was in ac- 
cordance with both law and equity, and 
involves principles which bear a most im- 
portant relation to the rights of manufac- 
turers and proprietors. 

During the past year the “pure food’’ 
prosecutions have given our Committee 
on Legislation a good deal of trouble. 
This matter, without doubt, will be set 
forth fully im the report of that commit- 
tee. 

The proprietary medicine business has 
assumed such proportions and embraces 
so many varied interests that many young 
men are considering it a promising field 
for their life work. I think our associa- 
tion will be performing an important use 
if it appoints a committee to suggest a 
line of study and research which shal) be 
helpful to such young men ambitious to 
make intelligent progress. 

I congratulate the Proprietary Associa- 
tiom that it holds its meetings this year 
for the second time in St. Louis. The 
Committee on Entertainment of the Pro- 
prietary Association and of the National 
Wholesale Druggists’ Association have 
been at work actively during the past 
year and most admirable arrangements 
have been made by them for the conduct 
of business at our meetings and for the 
hospitable entertainement of visiting 
members. We do not forget that St. Louis 
at one time aspired to the capital of the 
country, and to have the seat of govern- 
ment of the United States within its bor- 
ders. This laudable ambition doubtless 
began when St. Louis was considered to 
be nearly the geographical center of the 
country. But the country has become so 
extended that at the present time the geo- 
graphical center is nearer vo San Fran- 
cisco. Where the geographical center in 
the future is to be, who can say? St. 
Louis must restrain her aspirations until 
we shall have welcomed in our halls of 
legislation not only the Senator from 
Alaska, but also the Senator from Hawaii, 
the Senator from Porto Rico, the Senattor 
from Cuba, and, shall I add, the Senator 
from the Philippine Islands? 

Mr. Main—I move that the report of the 
President be received, and that it be re- 
ferred to a special committee of three 
members, to be appointed by the Chair, to 
consider the recommendations contained 
therein, 

Motion seconded by Mr, Kelly, of Pitts- 
burg, and carried. 

The President—The Chair will take time 
to consider that committee. The by-laws 
provide that at the first session of the as- 
sociation a Committee on Nominations 
shall be appointed, This committee is 
usually nominated, and nominations are 
now in order. 

The following gentlemen were then nom- 
inated: Messrs. Horace M. Sharp, Phila- 
delphia; H. 8. Dulaney, Baltimore, Md.; 
I. 8. Coffin, New York; Thomas F. Main, 
~ York, and M. M. Fenner, Fredonia, 

The President put the question on the 
election of the foregoing gentlemen as the 


Nominating Committee, and they were 
duly elected, 
Mr. Main introduced Hon. Francis 


Forbes, of New York, a member of the 
commission to revise the patent and trade 
mark laws, 

Mr. Forbes then made some remarks 
concerning this subject, in which he said 
that the Hon. Peter E. Grosscup, United 
States District Judge for the Northern 
District of Illinois; the Hon, Arthur P. 
Greeley, Assistant Commissioner of Pat- 
ents, and himself had been appointed del 
egates to the international conference, 
held at Brussels in 1897, relating to the 
patent and trade mark laws of the coun- 
tries which had entered the convention for 
the protection of industrial properties. 
Mr. Forbes stated that it was the object 
of the commission to get information from 
those interested, bearing on the question 
of international registration. He said 


that the countries which are now mem- ' 


| commission were admitted and promises | 


| bers of ‘the agreement for international 
informal | registration are Belgium, Brazil, France, 
| Italy, 














those who are striving against odds, to 
make attractive the ranks for which you 
are furnishing recruits. In closing his 
address Mr. Whitney uses the following 
language: “I feel like crying aloud, good 
Lord, deliver us from the pessimists, stir 
up the optimists, as by Thy help we have 
made long strides and accomplished much 
upon the educational side—so guide and 
direct us in our efforts of good steward- 
ship on the commercial side, that we may 
be prepared for the welcome, Well done, 
good and faithful servant.”’ Respectfully 
yours, George A. Newman, Chairman, 

The Secretary then made a verbal report 
on the affairs of the association during 
the past year. He reported that there 
were six delinquent members in arrears 
for dues, and that five members had re- 
signed from the association, two of whom 
had gone out of business directly allied 


the Netherlands, Portugal, Spain, 
Switzerland and Tunis. He pointed out 
the great necessity for a Federal statute 
covering patents and trade marks, and | 
urged the members of the association to 
do all in their power to secure the enact- 
ment of such a statute by the Federal 
Government. 

At the conclusion of Mr, Forbes’ re- 
marks President Doliber extended the 
thanks of the meeting to him for the in- 
formation he had conveyed. 

The report of the Committee on Mem- 
bership was then presented and under the 
rules it was ordered to be posted for 
twenty-four hours, before action could be 
taken upon it, 

The report of the Committee on Dele- 
gates to Attend the Meetings of the Vari- 
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| 
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ous Pharmaceutical Associations was then | to the interests of the association; but 
presented, as follows: that notwithstanding this loss, the net 
gain during the year was thirty-eight 


members. 

On motion of the Secretary, the matter 
of the six delinquent members was re- 
ferred to the Executive Committee for 
action, 


Report of Committee on Delegates to 
Attend the Meetings of the Va- 
rious Pharmaceutical As- 
sociations. 

Mr. President and Gentlemen:—Dele- 
gates to attend the meetings of the vari- 
ous pharmaceutical associations respect- 
fully report, with much regret, that but 
two of these State gatherings have been 


Treasurer’s Report. 
The report of the treasurer was then 
presented, which showed the following 
financial transactions during the year: 


attended during the past year by members | Balance from last report. ........ $2,937.72 
of your committee. Mr. E. R. Dawley, | Receipts ...........ceceeeee eee eeeeeeeee 3,835.00 
General Manager of Hunt’s Remedy Co., ST 
Providence, R. I., writes as follows: TE niccannnswnnsdhepasscuceserescncs $6,772.72 
Mr. George A. Newman, Chairman: EXXPOMSES .....ccccccceccccescecccsccces 5,852.75 

Deas Mr—I beg to inform you that I At-| posanne ......ccccscsscesersssecseeee $919.97 


tended the annual meeting of the Rhode 
Island Pharmaceutical Association, in this 
city, January 12, 1898, as delegate from the 
Proprietary Association of America. I 
conveyed to it the cordial greeting and 
best wishes of our association, with the 
assurance that we wished to be regarded 
as true friends of the retail druggist, de- 
siring to co-operate with them as far as 
possible in the niutual interests of the 
two bodies, and that the manufacturers 
can be relied on to meet them more than 
half way in their endeavor to correct the 
great evils of cut prices, which compel 
them to sell so many articles without a 
fair margin of profit; and assured them 
that they have the power in their own 
hands for correcting these evils, whenever 
they will combine and work in a solid 
column to one end I was cordially re- 
ceived and invited by their President to a 


The President—I understand that the re- 
port of the Executive Committee is not 
yet ready, and we will therefore take up 
the reports of the standing committees. 
The first report is that of the Committee 
on Legislation, and it asks for more time. 
We will, therefore, take up the report of 
the Committee on Trade Interests. 

Mr. A. R. Deacon, of St. Louis, 
read the report, as follows: 


Report of the Committee on Trade 
Interests. 


then 


Mr. President and Gentlemen:— 

In the preparation of their report, your 
Committee on Trade Interests have studi- 
ously avoided the elaboration of fine spun 
theories for the solution of the vexatious 
problems more or less directly affect- 
ing our business interests, and have 


seat upon the platform during the meet-| endeavored to sumbit for your con- 
ing, and was seated next to him at the| sideration suggestions, practical rath- 
banquet. AH appeared highly gratified by| er than ideal. With this object. in 


the presence of your representative at 
this meeting, which was the largest and 
most successful session in the history of 
the Rhode Island Pharmaceutical Asso- 
ciation. Very truly yours, , 

Edward R. Dawley. 


The chairman of your committee had 
the good fortune to be present at the 
meeting of the American Pharmaceutical 
Association, which convened in Baltimore 
on the 29th of August, but very much re- 
grets that he was compelled to leave early 
(at the close of the first session) not, how- 
ever, until after conveying to the conven- 
tion the kindly message of good cheer, 
God speed im their noble work, and a 
hearty fraternal greeting from the Pro- 
prietary Association of America. The 
meeting of the association was opened 
under the most favorable auspices, with 
an unusually large attendance, and the 
proceedings of the various’ sections 
throughout were highly interesting and 
instructive, 

We are pleased to note that the chair- 
man of the Commercial Section, Mr. 
Joseph Jacobs, of Atlanta, Ga., who was 
chosen last year to preside over this sec- 
tion, and whose election, in the opinion 
of many of those present, was considered 
in the nature of a farce, has been agree- 
ably disappointed, as he has given new 
setting to the play and converted it into 
a modern “up-to-date” melodrama; in 
other words, he has given new life to this 
most important but much neglected fea- 
ture of this great organization. This fact 
is verified by his voluminous reports upon 
the numerous trade interests, and he has 
without doubt given more time, labor and 
intelligent thought to the duties of his 
office than the commercial side of phar- 
macy has had in the history of the Ameri- 
can Pharmaceutical Association. One of 
the most significant recommendations in 
his annual report is that the counsel 
should give at least two sessions to his 
section, when heretofore all their year’s 
labor has been crowded into one small 
night session. 

It is hardly necessary to add that Mr. 
Jacobs was unanimously elected to serve 
another term, which is the very best evi- 
dence of his peculiar fitness for the lead- 
ership of the business section of the asso- 
ciation, and your committee are of the 
opinion that with such energy and devo- 
tiom to duty Mr. Jacobs will place this 
Commercial Section on the high plane of 
usefulness it should occupy in the Ameri- 
can Pharmaceutical Association. 

President Whitney, in his very able ad- 
dress, says: “I am more and more im- 
pressed with the Scientific Section; the 
able papers by these scientists exhibit a 
study and research far beyond the ability 
or time of ‘the average of the ordinary 
pharmacist, and I desire to place upon 
record my more than grateful recognition 
of their sciences, etc.; but to those gen- 
tlemen I would say—do not be too lofty 
in the high altitude of your special call- 
ing asinstructors and neglect the Commer- 
cial Section, for if there is no commercial 
value to come from your instructions your 
clientage will be small, and even profes- 
sors cannot live by words alone; encour- 
age and aid by your presence and interest 


view, your committee some two months 
ago entered into correspondence’ with 
upward of 100 of the leading dealers 
in proprietary goods throughout the 
United States, asking them if their exten- 
sive experience in the purchase and sale 
of proprietary goods prompted any sug- 
gestions for the betterment of trade rela- 
tions between the manufacturer and dis- 
tributer. The replies to our letters of in- 
quiry are of too varied a character to ad- 
mit of their presentation to this assembly, 
but they nevertheless form, together with 
the views of the members of this commit- 
tee, the text or substantial basis for this 
report. . 

Doubtless it is well for the manufac- 
turer and distributer of proprietary goods 
to come together in unity at least once a 
year to discuss the status of trade condi- 
tions, and to mutually endeavor to make 
smoother the great highway of trade 
which we are obliged to travel. The re- 
bate system is in itself a grand and last- 
ing monument to the value of our co-oper- 
ation in business. It has given a stability 
in price to a great variety of products, 
such as has never been attained in the 
business history of the world, a uniform- 
ity of commercial worth in every corner 
of this great country, unapproached by 
any other commodity, why even the ma- 
nipulators of the national currency may 
well take an object lesson from the re- 
markable uniformity and sterling value of 
some of the leading rebate goods, al- 
though we fear we cannot influence the 
Government to make our products legal 
tender and undertake the prosecution of 
all counterfeiters. You may raise the 
question that some successful proprietary 
goods that are not sold under the rebate 
plan manage to sustain a uniform price, 
and, while that is very true, it does not 
prove that they are uninfluenced by this 
same great system of sale which has been 
so largely instrumental im teaching the 
distributer to accept, with entire confi- 
dence, the quoted price of the manufac- 


swer to inquiries and demands for special 
discounts, etc., is thereby sucessfully 
avoided. 

Tt must be a pleasing spectacle to the 
fathers of the rebate system to witness 
the wholesale druggist, situated in the 
great centers of the cut rate evil, securely 
drawing a clearly specified profit upon 
proprietary goods, while the pharmacist is 
disposing of the same articles at cost; but 
ig there not incipient danger to the rebate 
system lurking in this very fact, danger 
from the retail druggists, who are jealous 
of the protection we extend to the jobber, 
and which does not extend in a sufficient- 
ly effective form to them. Combinations 
of retailers are therefore created, whose 
purpose is to acquire the jobbers’ profit. 
Happily these conditions prevail at pres- 
ent in the great trade centers only, but 
the evil, if evil it be, is extending rapidly, 
and if a halt is to be called, no time is to 
be lost in calling it. 

This association of ours 1s a national as- 
sociation, in reality as well as in name; 
it is very completely representative, and 
being representative, it stands for all that 


turer, and untold correspondence in an-. 


is good and all that is bad in proprietary 
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‘druggists, or their association representa- 


_evil, a list of rebate goods, thus the jobber 
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interests. That is a good deal of responsi- | their distribution through proper 
bility in itself, but you may be sure that | channels. 
if we are thoroughly representative, Wwe | Send to those proprietors, who cannot 
are thoroughly responsible for our share | pe influenced to sell their gvods under the 
in all the ills and abuses which affect the | repate system, a joint note from the two 
trade. associations, asking their general co-op- 
Perhaps you may think the cut rate in-| eration in checking the spread of the cut 
terests ooo not be —— ¢ by = rate evil = + Seg ge sales to job- 
You say that you put a product upon @| bers, at least n the cities where cut 
market, create am active demand for it at/| prices have not yet become the rule rather 
a fixed price, and if the retailer elects to/ than the exception, 
sell it at cut, it is no concern of yours. From the retail druggist we ask and ex- 
Well, that is logical enough reasoning inits | pect fair dealing, and in view of the prev- 
nee page! peter tg melange ggg tens alence of the habit of substituting imi- 
an at. e reta rugs tative for genuine proprietary goods, 
of our distributing system, and if a sys- any co-operative work between the manu- 
tem becomes deranged in any of itS| facturer and retail druggist, for the bet- 
branches, it is likely to work further in-| terment of trade relations, should be 
rae a eee tee coupled —_ an —— of ayo 
e e, e fort on the part of the retailer to s- 
eee ee ae right in 4 manu-/ courage substitution and unfair imitation 
actures until they are consumed, cons€-| py every means in his power. Cordial co- 
quently an interest in the ultimate dis- snomaniags on these lines would surely re- 
oe eee oe een cee sult in ae benefiting all the inter- 
gist, an our ssociatlo ec ests concerned. 
fact in defining the duties of the Commit- Many of the letters which your commit- 
tee on Fraternal Relations, It is bg — tee have received from wholesale drug- 
we met with somewhat of os ong n of-| gists contain an emphatic protest against 
fering our hand to the a a. toot the sale of proprietary goods by the man- 
ceutical Association, but ae vith not | uracturer direct to the retailer. A promi- 
deter us from acting im accor a our!) nent New England drug house writes: 
— ee aaa se p va "ta “We are put to a great loss of trade, be- 
ot ° , ape oe sides a great deal of trouble and ¢ y~ 
not a representative American society, the — by the coat Pred ia pth re wine 
proportion of sie eee ee ay se — sell their goods to the retail trade in the 
cant. ‘Then, again, the very study of the | Wwamity lot the same as they do to the 
: . ° j . This is all wrong, < as 
technical subjects to which they devote a nian Sean in in cumtieds on — 
re a cee dor ce eee anes bate on the part of muprincipien parties, 
; “| who are antagonistic to the regular job- 
atperetion - eee eS oe” bing druggists. The jobbing drug trade is 
ess I say, the ne at ce - not repr ;| @ natural distributer of proprietary medi- 
ae ae ae st, ae tincae onan cines, but it has long been trying to ride 
the ogee oo ees \ ° bet os = P| two horses, and you can readily see that 
a io = — emai et gt if the manufacturer sells the largest 
° trade, the prompt pay, and leaves the 
— oe Oe ean: aaet te Lge small lots to be distributed by the jobbing 
a e mo take > — a ook aaines that druggist on sixty or ninety days, or even 
» as 2 = s ao once cuca drus- longer time, that it is a very unjust pro- 
outs. ae aU ° - ceeding. 
oe 2 w Engle ge: °°. 
The department store seems to be grow- aw sarap on aa ae ea aa 
4 > ys tsa Pegged ee aoe not last much longer unless the proprie- 
a > 2 yaar aaa omg felt by the small | (0S refuse to sell their products to any 
seco oe wa ated vad the pharma- | bUt the legitimate wholesaler, and this 
cist. Setting aside the possible enactment pensar ” ae the cut rate 
of State legislation to tax it out of exist- 
ence, it would seem that this vast gen- And a third large dealer in this section 
eralization of merchandise under one ex- pe he er. pee a ae 
ecutive management, would find its an- b = ae a ae og tng " } wo aaa =e 
tithesis in special branches. We are in- | ®!™ply retailers, Just so Jong shall we 
have more or less fricion, as we are thus 


formed that there is even now a move- 

ment in this direction in New York, in- | @eprived of the best portion of the trade 

stanced in the establishment of a store | Of Our best customers. It is our honest 
opinion that unless manufacturers at once 


solely devoted to the sale of linen, and : 
another exclusively devoted to laces, pos- discontinue filling orders from ietailers, 
that the rebate system will go to pieces 


sibly the future may bring us an estab- , f ae 
lishment entirely devoted to the sale of | inside o wae rae ks 
genuine American proprietary goods at re- A Boston jobber writes: Only a small 
tail,, with a feature of physicians’ pre-| percentage of the retail trade can afford 
scriptions put up gratis, as a leader. to buy quantity lots for their own busi- 
Eliminating from consideration the | ess, but there are a good many who are 
cities of New York and Chicago, we be- | Willing to take quantity lots, and, not- 
lieve the demoralizing effect of depart- withstanding, they sign the rebate con- 
ment store competition upon the drug tract, divide these goods with their neigh- 
business is somewhat overrated, but un-| bors. The result is that such people 
questionably the tendency of the cut rate become cutters, and not only injure the 
other retailers, but a positive injury is 


habit to extend to smaller cities is immi- 
nent, and hand in hand with cut rates go done the jobber by the proprietor taking 
from him a part of the business to which 


substitution and general opposition to 
proprietaries, and while the druggist is | he is justly entitled. We realize that this 
is an old complaint, but we think it is all 


more or less obliged to keep in stock goods 
that are actively in demand, he should, in | the stronger for its age, as it has proved 
injurious to both retailer and jobber.” 


addition to being our most valuable, o 
proper and necessary distributing agent, From a Philadelphia house: The chief 
be of no inconsiderable value to us in in- | Objection we have to make is_ the 
creasing the sale of our products, practice of some of the proprietors selling 
Generally speaking, the retail druggist their goods to the retailers at wholesale 
is not an advertiser, and we think he sel- pean = ee ta iain te oaaie 
dom correctly rates the value of proprie- prop b h th hol 
tary goods as a leader or staple to draw | &S 4 much better — a. ae va e- 
trade to his establishment, for there can salers, under the , an at & Gan : om 
be no doubt that the millions spent an- So for window oo, » oe 7. 
; = ailer secures goods a est prices, he is 
nually for advertising, by the members of very reluctant to purchase them again 


this Association, result indirectly in a 
7 cmeaanaleie ; ~e. | im any quantity unless he can secure them 
vast increase in the volume of the drug ak oan Gahan” 


gist’s sales, in addition to the sale of the .. 3 
goods advertised. The value of the pro- Extract from a San Francisco letter: 
“The manufacturer should confine his 


Y 1 as a leader is keenl 
peaesaey erties 8 7 dealings exclusively to jobbing houses who 


enough appreciated by the aggressive 
nutter, Ww ms to frequently find it a| C@tTy his goods in quantities to supply the 
Ce. wee one - 7 legitimate requirements of the trade. If 


most profitable advertisement to sell popu- 
lar proprietaries at far less than cost in| the manufacturer will follow this plan, 
order to draw customers to his establish- | the cutting that is now so ruinous to the 
ment. Surely a proper organization and | SWaller dealer would, in a great measure, 
well directed work upon the part of the cease,” and a Western jobber writes us: 
organization would enable the retail drug- | ““Had manufacturers recognized the job- 
gist to secure the greater part, if not the | bing druggist as the only legitimate dis- 
whole, of these important benefits. tributer of their goods, in our opinion the 
h fact ilk t a cut-rate evil would not be in existance to- 
Are the manufacturers willing to sup- day, and a prominent North Western 
port the druggist in an effort to restore druggist is of the opinion that if manu- 
or partially restore prices oe emeneors facturers will confine their sales to those 
goods, and if pei ao a this ae © | who are recognized as wholesale druggists 
given? Your committee is unable to pre- by the N. W. D. A., that the retail trade 
sent a perfect plan for the absolute abate- will keep a close watch on the jobber and 
ment of the cut-rate evil; in their opinion make it very interesting cout hime aiioneshdl 
the only perfect plan would be to close ~ he see fit to supply department stores or 
our laboratories and quit business. other cut-rate establishments.” 
feasible plan is almost of necessity an im- So i i ¢ th int 
perfect plan, and the only plan that has A uthern firm is also o 6 opinion 
occurred to us as being feasible enough to | that manufacturers could confine sales to 
bona fide jobbers and should not allow 


submit for your consideration is directly 
in line with the present rebate system, as | °M€ retailer to secure goods at a less price 
than another. 


follows: 
These are fair examples of many sug- 


A renewed effort on the part of the . 
Wholesale Druggists’ and Proprietary As- ares Ogee by your committee on 


sociations to induce all manufacturers of Quite a umber of the jobbers who have 
leading proprietary goods to sell their 
‘ expressed their views to the committee 
products under the rebate system. 
upon the present status of our trade re- 
Rebate goods to comprise only those ar-| jationgs are of the opinion that there 
ticles whose manufacturer restricts the | .nould be but one quantity price, and that 
sale thereof to the wholesale drug trade | the making of intermediate quantities on 
and to wholesale dealers in proprietary | which special discounts are allowed to 
medicines. the retail trade, should be abandoned, on 
‘The Committee on Fraternal Relations | the ground that it places the smaller re- 
to place in the hands of prominent retai.| tailers at a disadvantage as compared 
with the larger retailers, and that it also 
encourages the cutting evil. 
With regard to the demand for goods 
that have advanced in price by reason of 
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the stamp act, the opinion of our cor- 
respondents is conflicting, although sev: 
eral agree in their statements that where 
prices do not exceed two, four and elght 
dollars per dozen for goods retailing for 
2 cents, 50 cents and $1 per package, that 
the retailers recognize this scale of prices 
as a fair one for both manufacturer and 
retailer, but where prices have advanced 
beyond these figures, it has created a 
feeling of opposition, 

Billing Goods.—We have a number of 
letters asking us to urge the manufactur- 
er to include the charge for stamps in the 
price of the goods, and to state plainly 
upon each invoice the discount allowed, 
together with terms of sale and necessary 
particulars regarding transportation. 

Breakage.—There is a generally ex- 
pressed desire that claims for breakage 
be made once a year, and sent in to the 
manufacturer with a statement of the 
stock clerk, accompanied by the labels or 
wrappers of the broken goods as vouch- 
ers. 

Under present conditions freight is paid 
on very small quantities of damaged 
goods, returned by jobbers for repair. If 
proprietors would unite to employ some 
one in each of the greatcities to receive 
damaged goods and give in exchange mar- 
ketable goods, supplied for that purpose 
by the several proprietors, much expense 
might be avoided by having shipment to 
the factory made in quantities of 100 
pounds or more. 

The agent employed to be paid a per- 
centage on the value of the goods ex- 
changed. 

Manufacturers who attach revenue 
stamps to bottles and inclose the bottles 
in cartons or wrappers should mark the 
carton “‘Stamped,’’ or in some way indi- 
cate that the stamp is upon the bottle in- 
side. By this means the frequent neces- 
sity for breaking the carton, to determine 
whether the goods are stamped or not, 
will be avoided. 

The work of the receiving and stock 
clerk would also be simplified if all manu- 
facturers would mark upon the boxes of 
their goods the quantity contained therein 
in addition to the name of the article. 

The Sterling Remedy Company report 
that the sale of their goods, under what 
they term “Our full price plan,”’ is work- 
ing very well. 

The plan consists of inclosing a coupon 
in each one dozen packages of their goods. 
These coupons, which have a value of 
about 10 per cent. of the retail price of the 
goods are cashed by the company when 
the retailer has bought $20 worth of the 
goods, providing he has done so within 
one year’s time, and makes a statement 
that he has sold them at the full retail 
price affixed by the manufacturer, 

Dr. Julius Garst, of the Phenyo-Caffein 
Company, believes it to be feasible for 
State Legislatures to enact laws to pre- 
vent the sale of trade-marked products 
below the minimum price fixed by the 
owner of the trade mark, and he is ear- 
nestly working to promote such legislation 
in Massachusetts, 

Free Alcohol.—In view of our Govern- 
ment’s extraordinary requirements for 
revenue, your committee deems it unwise 
to burden its report with any recom- 
mendation upon this subject. at the pres- 
ent time, but we are informed that re- 
newed efforts are about to be made to 
secure the claims against the Government 
for a rebate of the tax on alcohol con- 
sumed when the free alcohol act was sup- 
posed to be in effect. 

The Revenue Law.—The economic his- 
tory of governments has proven that di- 
rect taxation, and especially taxation by 
means of stamp duties, is not only an ef- 
fective means of raising revenue, but also 
a very effective means of raising riot and 
rebellion, which in these days of advanced 
civilization more frequently finds form in 
repudiation of responsibility and general 
restiveness, 

The manufacturer, who has _ perhaps 
spent the best years of his life in build- 
ing up some great industry, which by 
skillful management is made to pay only 
a reasonable percentage upon the capital 
invested, or the manufacturer who has 
struggled for years to derive enough reve- 
nue from his enterprise to pay running 
expenses, is certainly rudely enough 
awakened by the conditions that now con- 
front him, and which have come upon him 
almost without warning, in the form of a 
specially levied tribute, amounting to up- 
ward of 4 per cent. upon the value of his 
merchandise; an upheaval of economic 
conditions of such magnitude appears to 
be paralyzing to his industry, and the 
most liberal and aggressive business man 
in our ranks is startled from his fancied 
commercial security, and eagerly seeks 
other shoulders to help him bear the bur- 
den which is all too heavy for him to un- 
dertake alone, 

Your committee is informed that only 
about 20 per cent. of the manufacturers 
have undertaken to pay the stamp tax 
themselves. Certainly the manufacturers 
who, promptly upon the enactment of the 
stamp tax, announced that there would 
be no advance in the prices of their goods, 
by reasom of the imposition of the war 
tax, are to be sincerely congratulated— 
congratulated because their business en- 
abled them to afford this increase in cost, 
congratulated because, in assuming the 
burden, they secured, in the good will of 
the trade, a most valuable advertisement 
worth, no doubt in many instances, quite 
as much as it cost them. In the event of 
an early repeal of the stamp duty on med- 
icine, there will, indeed, be fresh cause for 
congratulating these parties in that their 
established price lists, having withstood 
the storm, will be subject to no further 
change by reason of the abatement of the 
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tax. We are informed that some manu- 
facturers, with a shrewdness quite foreign 
to our craft, have advertised their patri- 
otic course in paying the war tax them- 
selves, and have at the same time reduced 
their discount to the jobber 5 per cent., 
or more than sufficient to pay the total 
cost thereof. Other houses, in addition to 
adding the cost of the stamps, have 
thought this an opportune time to slightly 
increase their general prices. That seems 
to be about the present effect of the pro- 
prietary stamp act upon our trade inter- 
ests, and we are sorry to have to report 
that it apparently does not meet with the 
unqualified approval of the retail druggist, 
and why does it not? Well, the druggist 
says: “I had about $1,000 worth of patents 
on hand when the law went into effect, 
and in stamping them I think I have 
paid my share of the war tax.’’ All this 
talk about the consumer paying the tax, 
so far as the proprietary medicines go, is 
nonsense. You don’t expect the druggist 
to charge 26 cents for a 25-cent article and 
$1.024% for a $1 article. Certainly the ad- 
vertised retail price of the proprietary 
remedies has not changed since the goods 
were stamped. Generally speaking, you 
have protected the jobber in retaining, 
and in many cases slightly increasing, his 
usual profits, and have succeeded in ma- 
nipulating prices and terms so that in ef- 
fect the retail druggist bears the whole 
burden of taxation. This, then, is the 
burden of the complaint we have from 
the ultimate distributer of our products. 
Just what measure of justice there is in 
it must, of course, be left to the indi- 
vidual proprietor to determine, and this 
committee does not feel it to be within 
their province to even suggest upon what 
lines the individual members of our asso- 
ciation shall conduct their individual in- 
terests, although it does appear to this 
committee that if manufacturers general- 
ly had decided to bear at least a portion 
of the tax falling upon goods upon which 
they place an arbitrary price, that our 
trade disagreements would have been of 
easier solution, and the association, as a 
body, would have been relieved of the 
charges of selfishness which the _ retail 
druggist is now making against it. 


The fixed price of the proprietary article 
is in itself a very important feature in 
its commercial value. Drug men justly 
esteem a well-established proprietary ar- 
ticle as being worth exactly so much in 
gold, and any influence which unsettles 
these established values has much the 
same effect upon the drug trade as cur- 
rency regulation has upon the money mar- 
ket. In the event of the repeal of the 
stamp act at the next session of Congress, 
which your committee notes is already be- 
ing discussed in the newspapers as among 
the probabilities, and presuming that the 
manufacturers who have raised their 
price lists in consideration of the imposi- 
tion of the tax will make a like reduction 
in consideration of its abatement, it is 
possible that the disturbance in trade con- 
ditions, owing to the fluctuation in prices 
of their goods, will be of more detriment 
to their interests, from a strictly business 
point of view, than if they had assumed 
the whole burden of taxation themselves, 
and allowed their prices and terms to be 
uninfluenced by the war tax measure. 


The effect of advance in price on the 
cut-rate evil seems to have been generally 
beneficial, many retailers taking advan- 
tage of the increased cost of the goods to 
partially restore the normal profit, and if 
the cut-rate evil extended throughout the 
whole country instead of being principally 
confined to the large cities, there would 
be little opposition from the retailer to 
the stamp act, but this certainly is not 
the case. 

One of our leading drug houses here 
has had its travelers make a careful in- 
vestigation into the subject of cutting 
prices on goods, and it informs us that 
out of a total of 1,059 cities and towns 
visited in the territory extending from 
Washington and California to Ohio and 
Georgia, that full retail prices prevail in 
879, and that cut prices prevail in 108, and 
prices have recently been restored in 72 of 
the places visited. The above figures do 
not include the cities of San Francisco, 
St. Louis, New Orleans, Chicago, St. Paul 
or Minneapolis. 


Advices from Western wholesale drug- 
gists state that a greatly increased busi- 
ness is being done by manufacturers of 
non-secret preparations. Several jobbers 
write us: ‘Customers who never before 
would touch this class of goods, are now 
placing heavy orders for them.” 


Your committee considers the imposition 
of the tax on medicines to be burdensome 
to the industries that assume its pay- 
ment, unjust and oppressive where it falls 
on the retail trade, odious to the general 
public, and frequently a cruel infliction of 
additional misfortune upon the sick and 
needy. The only excuse for its enaction 
is the extraordinary and urgent need of 
our Government for an immediate  in- 
crease in its revenue, but from the way 
money is flowing into the Treasury, it is 
clearly apparent that the imposition of 
this tax was unnecessary. It should, 
therefore, be removed, and your commit- 
tee recommends that every member of 
this association jointly and individually 
work for the speedy repeal of the stamp 
act. 

A review of the present conditions of our 
trade interests would hardly be complete 
without a few words in relation to the 
ethical standing of proprietary goods; I 
am well aware that the American Phar- 
maceutical Association would be likely: to 
question our right to employ the word 
“ethical” in speaking of our products. 
Fortunately, though, the manufacturers 
are judged by the great American people, 





and the people after all are the only prop- 
er and competent judges of what is best 
for them, 

Surely, if a layman be allowed to deter- 
mine whether he shall be cured by Hom- 
copathic or Allopathic treatment, he is 
capable of selecting the suitable family 
remedy for his common ills, The layman 
of to-day, however, brings an entirely dif- 
ferent quality of reasoning power to bear 
upon subjects medicinal, than did the lay- 
man of a few years ago. There is some- 
thing very attractive in the knowledge of 
drug action to the general public, and it is 
daily becoming more and more necessary, 
as intelligence advances, for the commer- 
cial man to fully satisfy the desire for a 
full knowledge of his goods. These facts 
may well prompt us to ask ourselves if 
we are keeping well abreast with the 
times, and I think we can answer this 
question in the affirmative. 

The remedies or articles which have 
been familiar household words for years 
may require no further explanation of 
their properties than their own firmly es- 
tablished record of utility and value con- 
veys, but the newer product of progres- 
sive pharmacy requires something more 
than a statement of what it will cure to 
create a market for itself. It requires a 
general statement of its composition, to- 
gether with a clearly defined description 
of the physiological action expected of the 
remedy under certain conditions, to ap- 
vear favorably, even to the plain people 
of to-day. Many of the newer proprietary 
articles have been introduced in this way, 
and the marked success some of them 
have met with during the past ten or fif- 
teen years would seem to indicate that a 
secret formula is not so important to the 
commercial success of the product as it 
was once thought to be, for the people are 
quick to recognize the special advantages 
of goods that are proprietary—that is, as 
much as to say, goods upon which the 
manufacturer stakes his commercial re- 
sponsibility and reputation. The people 
know that an article manufactured upon 
a large scale, with specially equipped 
laboratory and improved apparatus, in- 
sures the best and most uniform products, 
and they buy them, and will always buy 
them if their record of value is strong 
enough to satisfy them, or if their ethical 
and scientific standard is high enough to 
appeal to their intelligence. 

The decided advance in the _ ethical 
standard of proprietary goods during late 
years, must be gratifying to the associa- 
tion. Notwithstanding this tendency on 
the part of the manufacturer to become 
more scientific and liberal in all his re- 
lations with his trade, there are persons— 
yes, and associations of persons in this 
great American world of ours—who would 
destroy our industries. They even map 
out plans for the destruction of the pro- 
pietary medicine octopus, as they term 
it, and of what do their plans consits: 
Why, universally, the raising of a family 
of puny little octopi of their own. 

Imitation and Substitution.—In_ these 
days of intense competition, imitation is a 
direct consequence of success. No doubt 
it is preferable to be the owner of an ex 
tensively imitated article than to be the 
unhappy possessor of an uncommerciai 
commodity, especially as our State and 
Federal laws provide aaequate means of 
redress and compensation in the matter ot 
unfair imitation of patents, copyrights 
and trade marks, but there is a form ot 
counterfeiting that is not directly con- 
trolled by laws especially designed for its 
correction. We refer to substitution—that 
is to say, the selling of something under 
the name and reputation of something 
else. Substitution as it relates to proprie- 
tary articles, and especially to those 
known as physicians’ specialties, is a com- 
paratively new crime for which fitting 
punishment has not been provided, and 
the general laws of equity, under which 
this offense is usually restrained, are sel- 
dom suited to the purpose, 

Since it seems impossible to secure a 
Federal law to correct the substitution 
evil, the enactment of State laws, as uni- 
form in their provisions as possible, is 
much to be desired, and we believe the 
Committee om Trade Marks will have 
something to say upon this subject. 

That great harm is done the manufac- 
turer of proprietary goods whose product 
is sold by the retailer in small portions of 
the original package, may be inferred 
from the experience of a manufacturer of 
physicians’ specialties here in St. Louis. 
This concern undertook to canvass the 
drug stores of the leading cities in the 
Northern, Eastern and Middle States, and 
have, during the past year, caused pur- 
chases to be made of fractional portions 
of the original package of their proprie- 
tary article from 4,768 retail druggists, On 
2,992 of these purchases, the desired article 
was obtained in its purity. The remaining 
1,786 druggists sold substitutes under the 
name of the genuine article. This gives 
some idea of the extent to which this dis- 
honest practice prevails, 

A singular feature in this experiment is 
the fact that every one of these 1,786 cases 
of substitution was settled by personal 
interview and without once resorting to 
legal proceedings, primarily no doubt be- 
cause of the impossibility of bringing suit 
in equity against so many individuals, 
but also because of the readiness with 
which the substituting druggist owned up 
his faults and promised to correct them. 

The suggestions for making imitations 
of trade-marked preparations, which from 
time to time appear in certain drug jour- 
nals, is doubtless largely responsible for 
the dishonest methods which prevail in 
the trade to-day. The percentage of sub- 
stitution, in the investigation of which we 
are now speaking, varied with the differ- 
ent localities. The northern Middle States 
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furnish the highest ratio. Next come the 

freat Eastern cities, but conditions rapid- 

ly improve as we go South. For instance, 
only three out of several hundred Vir- 
ginian druggists practiced substitution. 

Your committee has endeavored to pre- 
pare a comprehensive review of the pres- 
ent status of our trade interests, trusting 
that the information they have been able 
to collect, and which they now have the 
honor to respectfully submit for the con- 
sideration of our association, may be of 
some practical value in enabling us to 
do our part toward making more secure 
the cordial good will that should always 
obtain between the manufacturer and the 
distributer, 

A. R. Deacon, Chairman. 
Isaac E, Emerson, 

E. T. Hazeltine. 

H, L. Kramer, 

The President—I think it is some years 
since the association has had so extensive 
a report from the Committee on Trade In- 
terests, and that committee is to be very 
much congratulated on such a thoughtful 
and excellent report as has been present- 
ed. I do not know that we have ever had 
a better one. It has been usual for these 
reports to be referred to the Committee on 
Publication, unless the association wishes 
to discuss them at the present time. What 
action will you take on this report? 

Mr. Dalley—I move that it be referred to 
the Committee on Publication, as usual. 

Carried, 

The President—We will now proceed to 
the report of the Committee on Fraternal 
Relations, 

The secretary then read the report. 


Report of the Committee on Frater- 
nal Relations, 

Mr. President and Gentlemen of the 
Proprietary Association of America: 
Your Committee on Fraternal Relations 
begs leave to report that it has made lit- 
tle, if any, progress in fraternizing the 
disturbing elements or factions in the re- 
tail drug business and find much the same 
condition existing to-day that confronted 
them a year ago, and but very little dis- 
position on the part of the retailer to 
lend any assistance whatever to those who 
have shown an interest in his material 
prosperity, and who would gladly aid him 
in almost any way he might suggest 
in bettering his present deplorable condi- 
tion. 

Not a single State association to which 
the chairman of this committee addressed 
a personal letter, asking the appointment 
of a similar committee for the purpose of 
a joint conference upon the vital question 
of selling goods without a profit, replied 
to the communication; therefore, no plan 
as yet has been formulated or suggested, 
or even a step taken, to correct the evil 
so bitterly complained of. Your commit- 
tee is therefore forced, from the apparent 
indifference shown by the retail druggists, 
individually or collectively, to repeat a 
clause of their report last year—‘‘that the 
retail man is simply waiting relief from 
other than his own clan; consequently, we 
have had little or no encouragement to 
pursue the matter to a possible solution,” 

It is observed, however, from recent de- 
velopments, especially since an additional 
grievance has arisen in the form of a 
“stamp tax’’ for war revenue, that they 
are rather more inclined than they have 
ever been to do some thinking for them- 
selves. 

This is evidenced by the fact that there 
is now a popular move on foot to organize 
a Wational Association, which, we  be- 
lieve, is a move in the right direction, if 
they hope to protect their commercial in- 
terests and correct the many evils which 
are gradually and surely destroying their 
business. 

They seem to be fully aroused to the ne- 
cessity of doing something for themselves, 
and if they are successful in effecting a 
permanent organization, ‘‘national’’ in 
scope, along the lines suggested, confining 
their membership to retail druggists only, 
and with but a single object—to correct 
the evils that have crept into the business 
—permitting no side issues by cranky 
members which would throw into disorder 
and possibly defeat the prime object of 
the organization, but fight the battle upon 
the high plane with unity and integrity of 
purpose, justice and right, insisting upon 
a living profit on every article sold, then, 
if they are successful in thus organizing, 
they will not only receive generous and 
substantial encouragement from all the 
allied interests and kindred bodies, but the 
Sympathy of the public at large, and we 
venture the prediction that the reward 
will be attained which usually follows an 
earnest effort in a good cause, 

The united strength and intelligence of 
forty thousand retail druggists well or- 
ganized, with a solid front, governed by 
wise and prudent council, we think, will 
hold the key to the situation and come 
close to getting what they ask for, what- 
ever the conditions may be. 

Geo. A. Newman, Chairman. 

The President—Unless otherwise ordered 
this report will take the usual course, and 
be referred to the Committee on Publica- 
tions. Hearing no objections it is so or- 
dered. 

The President—The Committee on In- 
fringements and Simulations of Trade 
Marks, of which Mr. H. L. Kramer, of In- 
diana Mineral Springs, is chairman, is 
next in order. I understand it is a some- 
what lengthy report, but it is also ex- 
tremely interesting. 


Report of Committee on Infringe- 
ments and Simulations of 
Trade Marks. 

Mr, President and Gentlemen of the 
Proprietary Association of America: Your 
Committee on Infringements and Simule- 
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tions of Trade Marks was called upon 
since its appointment to render an opin- 
ion in but one case, viz., that of Raymond 
vs. Ayer. The opinion of your committee, 
signed by its chairman and concurred in 
by the other members, is made part of 
this report, and is as follows: 

“This is a case of alleged infringement 
of trade-mark rights, Raymond & Co, 
claiming that the J. C. Ayer Company, in 
putting on the market their Ayer’s cherry 
pectoral plasters were infringing on the 
trade name Raymond’s pectoral plasters, 

“The evidence of user in the case is not 
sufficiently detailed to allow a thorough 
view of the common law aspect of the 
controversy, but it appears from the cor- 
respondence that the J. C. Ayer Company 
has used the word ‘pectoral’ as applied to 
some of its medical preparations upward 
af fifty years. There is no evidence on the 
part of Raymond & Co. of user extending 
over or exceeding such a period of time, 

“According to Mr. Bruen’s letter of 
Feb. 23, Mr. G. T. Raymond claimed to 
have ‘copyrighted’ the word ‘pectoral,’ as 
applied to plasters. This certainly must 
be a mistake, as the copyright law does 
not in any way cover trade names. Ke- 
cent decisions have even refused copyright 
privileges to advertising matter, includ- 
ing advertising illustrations, a condition 
which is certainly deplorable and ought 
to be remedied, but which nevertheless ex- 
ists. 

“Nor is, in itself, the word ‘pectoral’ 
capable of registration as a trade mark. 
It has none of the qualities essential to 
the definition of a trade mark, or even a 
trade word or trade name. It is not an 
arbitrary or invented word, but a common 
English dictionary word in general use, 
the same as ‘spinal’ or ‘renal’ or ‘ureth- 
ral.’ It means ‘appertaining to the 
breast,’ just as ‘spinal’ means ‘appertain- 
ing to the spine,’ or ‘renal’ appertaining to 
the kidneys. Any plaster applied to the 
breast is a ‘pectoral plaster’ just as any 
pill acting on the liver is a ‘liver pill.’ No 
one can claim or obtain absolute, exclu- 
sive ownership to the expression ‘pectoral 
plasters’ by itself any more than to the 
words ‘liver pill’ by itself. As soon as a 
third arbitrary word be added, or a com- 
mon word in arbitrary combination, or es- 
pecially, an arbitrary device, registration 
can be obtained on such arbitrary cony 
bination, with the expression ‘pectoral 
plaster.’ ‘Carter's Little Liver Pills’ have 
been repeatedly adjudged a proprietary 
name, entitled to the protection of our 
courts, but these decisions do not even 
exclude the right to use a trade name so 
similar as ‘Carter’s Little Liver Pills.’ 
‘Raymond's pectoral plaster,’ especially 
when combined with the arbitrary device 
of two little boys illustrating the use of 
‘pectoral plasters,’ is undoubtedly a valid 
trade mark, but ‘Ayer’s cherry pectoral 
plaster,’ especially when used in an en- 
tirely dissimilar style is not an infringe- 
ment on it, 

“The question remaining is whether this 
case comes under the broader legal princi- 
ple of ‘unfair competition;’ did the J. C. 
Ayer Company place their plasters on the 
market with the intention of profiting by 
the established reputation or fame of 
Raymond's plasters? Or is there any evi- 
dence of an attempt to imitate the style, 
size and color of the Raymond plasters, 
or the manmer of packing them, so as to 
create a danger of deceiving the un- 
sophisticated public? Or is there even a 
chance of the purchaser mistaking one for 
the other through inadvertent similari- 
ties? These questions must certainly be 
answered in the negative by any one ex- 
amining the exhibits, even superficially. 
‘Raymond's pectoral plaster’ is about tive 
by seven inches in size, a solid plaster, 
wrapped and folded in a blue paper. On 
the muslin protecting the plaster surface 
is the trade mark device of two boys, a 
very characteristic mark of distinction. 
Dr. Ayer’s ‘pectoral plaster’ is about six 
by nine inches in size, a porous plaster, 
folded in a paper of bright orange, a color 
characteristic of the package of all of 
Ayer’s preparations. There is not the 
least similarity or danger of confusion. 

“It has been pointed out by complain- 
ant that orders sent in by jobbers to Ray- 
mond & Co. usually instruct them to ‘Ship 
-—— gross pectoral plasters,’ without using 
the word ‘Raymond’s,’ which they take to 
be evidence that the trade has recognized 
only one ‘pectoral plaster’ om the market. 
Hewever, this may as well be simply a 
business abbreviation, such as would im- 
mediately occur to any correspondent, If 
the order is addressed to Raymond & Co., 
it would naturally mean ‘Raymond's pec- 
toral plasters,’ whereas, if the J. C. Ayer 
Company were addressed, the order would 
be taken to mean ‘Dr. Ayer’s cherry pec- 
toral plasters.’ 


“TI have given every aspect of this case 
most careful consideration, consulted with 
others who have had much experience in 
such matters, and, as a result, I fail to 
see anything in the case to show inten- 
tional imitation or infringement repre- 
hensible, under the law, as I understand 
lg 

Since the above opinion was written, a 
recent decision in New York furnishes an 
analogous case. The firm of Janowitz, 
whose dealings in fancy goods have re- 
sulted in considerable advertising in the 
general press, as well as in trade journals, 
brought a suit against the manufacturers 
of the ‘Duplex Herculean” dress stays to 
compel them to stop the use of the word 
“duplex’’ on their goods. This claim was 
based on the fact that prior to the use of 
the word by the defendants, the Janowitz 
firm had introduced its goods with the 
words “Janowitz duplex eagle trade 
mark” as a conspicuous part of the trade 
mark affixed on the goods, 

The court refused to permit any injunc- 


tion whatever, giving it as its opinion that 
no proprietary right in the word ‘‘duplex’”’ 
could lawfully be claimed, and that by 
using the word in his own trade mark the 
plaintiff did not acquire any right in the 
word not possessed by any other persons. 
The court held that the word ‘‘duplex’”’ 
has long been in use as the equivalent of 
the word ‘‘twofold’’ or double. That it is 
applied to various manufactured articles, 
such as duplex presses, duplex telegraph, 
duplex hooks and eyes. 

If the defendant makes the dress stay 
of double material or double springs, he 
has a right to call it ‘‘double,’”’ or ‘‘two- 
fold,’’ or ‘‘duplex.’’ No one can deprive 
him of that right by assuming to make 
the word ‘“‘duplex’”’ an arbitrary word, de- 
scriptive of quality or character. 

No evidence was put in to show an ef- 
fort to deceive the public as to the kind 
of dress stay offered for sale by the de- 
fendants or of any fraudulent imitations 
as to trade mark. 

The only other case referred to your 
committee came from the Committee on 
Membership, and related to an issue be- 
tween the C. F. Simmons Medicine Com- 
pany of St. Louis and J. H. Zecilin & Co., 
of Philadelphia, the former claiming that 
the latter firm has been and is infringing 
upon its rights and imitating its trade 
marks and packages. It was the unani- 
mous opinion of this committee that, as 
one ofthe partiesis not a member ofthe as- 
sociation, it would not be within the prov- 
ince of your committee to take any action 
in the premises. Besides, your committee 
was inclined to believe that it would be a 
useless endeavor to attempt to settle any 
such complicated legal points as those in- 
volved in the issue, even were it at all 
likely that either of these parties would 
be willing to abide by the action of the 
association, when it appears that after 
having resorted to the courts at different 
times during the last twenty-five years, 
a satisfactory settlement has never been 
secured, 
INFRINGEMENT CASES DURING THE 

YEAR. 

A number of very 
infringement, imitation, 
and substitution of proprietary articles 
have been tried and adjudged in the 
courts during this year, and the opinions 
handed down have helped to clear up 
many a troublesome point. The general 
tendency if our courts seems to be to 
broaden out and become more compre- 
hensive, the principle of unfair competi- 
tion appearing to govern the analysis of 
each case in its own merits. All that 
seems essential to obtain the protection of 
the court is to show that the defendant 
party intended to profit, even indirectly 
or remotely, by the publicity or estab- 
lished reputation of plaintiff's product. 
Following are a few of the most impor- 
tant cases of the year: 


important cases of 
counterfeiting 


1.—NAME CASES. 

a. Allegretti Chocolate Cream Company 
vs. Allegretti & Co.—This is a case where 
the nephew of the original Allegretti, and 
of the same name, after being discharged 
from the plaintift’'s service, formed a 
partnership with Rubel Bros. under the 
same style of Allegretti & Co., rented a 
store on State street, Chicago, similarly 
situated to the original store, on Wabash 
avenue, using the same kind of signs and 
window displays, and began the manufac- 
ture of chocolate creams and the sale of 
the same in close imitation of the original 
Allegretti, It was, of course, defendant's 
idea that he was justified in using his own 
name in business. However, the Superior 
Court of Cook county granted an injunc- 
tion against defendants, who appealed to 
the Appellate Court, speaking as to 
whether the principles of law should be 
applied against the Rubels, and Giacomo 
Allegretti, said: ‘“‘Only seven uays after 
he (Giacomo Allegretti) left the employ 
of Allegretti Bros. he advertised in the 
public press that he was the originator 
and sole possessor of the genuine process 
for manufacturing Allegretti chocolate 
creams. It would be idle to argue that 
this was not calculated and intended to 
deceive.”’ 


The court then speaks of the way in 
which the three conspirators imitated and 
simulated plaintiff's business; of the 
great fraud they perpetrated upon plain- 
tiffs and the public, and said, in closing: 
“We are impressed with the firm convic- 
tion that if Giacomo Allegretti had been 
known by some familiar name, not con- 
nected with the particular kind of busi- 
nes that his firm was about to enter 
upon, his name would not have been the 
only name used to designate the firm. 
The similarity shown by this record is so 
great that it compels the conclusion that 
it could only exist as the result of de- 
sign and intent.’’ The court affirmed the 
decree of the Superior Court entered 
against the three conspirators. 

This same case, in the same evidence, 
was tried and decided with the same re- 
sults by the following judges: 

Hon, Nathaniel C. Sears, Superior Court 
of Cook county. 

Hon. Wm, H. Gest, Circuit Court, Rock 
Island county. 

Hon. E. H. Lacombe, United States Cir- 
cuit Court, New York. 

Hon. Oliver H. Horton, Hon. Henry M. 
Shepard and Hon, Henry V. Freeman, 
Judges Appellate Court, First District of 
Illinois, 

b. Ayers vs. Ayers.—An action brought 
by the J. C. Ayer Company against W. 
V. K. Ayers and Harry T. Barton, of New 
York city, who have recently commenced 
the sale of a sarsaparilla preparation, 
Judge Lacombe, of the United States Cir- 
cult Court, on the application of Murphy 
& Metcalf, the attorneys for the J. C, 
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Ayer Company, granted an injunction re- 
straining the defendants from selling or 
advertising their preparation as ‘‘Ayer's.”” 

c. Walter Baker & Co., Ltd., vs. Will- 
iam Henry Baker.—A suit brought in the 
Circuit Court of the United States for the 
Western District of Virginia by Walter 
Baker & Co., limited, the well-known co- 
coa and chocolate manufacturers of Dor- 
chester, Mass., against William Henry 
Baker, of Winchester, Va. The court ren- 
dered an opinion in which it states that— 

“A careful consideration of the evidence 
and an inspection of the packages, cans, 
wrappers, labels, inscriptions, etc., of the | 
goods of the complainant (Walter Baker | 
& Co., Limited) and those of the respond- 
ent (William Henry Baker) can lead the 
court to no other conclusion than that 
there was a deliberate purpose to place 
the goods of the respondent on the mar- 
ket in a guise resembling the complain- 
ant’s goods as nearly as possible so as to 
avoid a direct imitation. The respondent 
has so nearly simulated in these respects 
the chocolate goods of the complainant as | 
to lead dealers and consumers to believe 
that they were buying the complainant’s 
goods when they were really getting | 
those of the respondent,”’ 

To present this confusion and to protect 
the complainant and the public against 
this unfair competition and deception, an 
injunction was granted restraining W. H. | 
Baker from using on his plain chocolate | 
“any yellow label or any label of a color 
resembling yellow; and from using on or 
in connection with the sale of his plain 
chocolate any label which in its lettering, | 
arrangement or design is not plainly dis- | 
tinguishable from that used by the com- | 
plainant;’’ from using on his powdered co- | 
coa in connection with any form of his 
name the words ‘‘breakfast cocoa,’’ and 
from putting his powdered cocoa up in | 
cans shaped like the complainant’s cocoa 
cans; from using in any manner whatso- 
ever in connection with the sale of his 
sweet chocolate the name ‘‘Germania,’’ or 
any name not plainly distinguishable from | 
the name “‘German;"” from using on 
molds, labels, circulars or in any other 
way the phrases ‘‘Baker’s cocoa,”’ ‘‘Bak- 
er’s chocolate,’’ ‘“‘Baker’s vanilla sweet 
chocolate;’’ from using in the chocolate 
business the words ‘‘and company” or 
“company’’ following any form of his 
name; and from using the words ‘‘estab- 
lished in mercantile business 1755,"’ or any 
words stating or indicating that his busi- 
ness has been long established. 

The respondent, William Henry Baker, 
was required to pay the costs. 

d. Stuart vs. Stewart.—A case in which 
Dr. D. A. Stuart, manufacturer of Stu- 
art’s dyspepsia tablets, sought to enjoin 
Dr. F. G. Stewart from advertising a med- 
icine as ‘“‘Dr. Stewart's dyspepsia tablets.’’ 
The case was first tried before Booth, 
Master in Chancery, whose finding was 
sustained by Judge Grosscup. The court 
said a man had no right to his name as 
a trade mark against some one else of 
the same name, who was honestly en- 
gaged in the business, and that there was 
no patent right attached to a word indi- | 
cating the disease that a medicine sought 
to cure. The finding of the Master in 
Chancery in this case was filed Oct. 1, 
1897, and the suit was begun two years 
ago. 

Dr. D. A. Stuart is the manufacturer of | 
a medical tablet. Dr. F. G. Stewart is 
also the manufacturer of a medical tablet 
for the same ailment. There was no evi- 
dence that the two tablets were packed in 
the same way or advertised in the same 
way. But Dr. Stuart, on the ground that 
Dr. Stewart’s name sounded like his, 
reached the conclusion that the latter had 
no right to sell a medicine for the same 
ailment. He therefore brought this suit to 
enjoin him from doing so. 

These four cases involve the same ques- 
tions under slightly different conditions. 
In the Allegretti and Baker cases, the de- 
fendants bear exactly the same family 
names as plaintiff, whereas in the Ayers 
and Stuart cases, the defendants seek pro- 
tection behind a _ different spelling. In 
three cases out of four, decision is for 
plaintiff, emphasizing the principle that 
the obvious intent of the defendant to use 
the accident of his name for the purpose 
of appropriating the profits justly belong- 
ing to another of the same name, is repre- 
hensible. In the Stuart case there appears | 
to have been no evidence of similarity in 
package or intentional imitation, and the 
court saw only an accidental coincidence. 


2.—TRADE NAME CASES. 


a. California Fig Syrup Company vs. 
Clinton BE. Worden & Co.—A case in the 
Circuit Court of the United States, the 
Ninth Circuit, Northern District of Cali- 
fornia. Injunction granted enjoining the 
defendants, Clinton E. Worden & Co., a 
torporation, J. A. Bright, T. F. Bacon, E. 
Little, C. J. Schmelz and Lucius Little, 
and each and all of them, and each and 
all of their agents, employees, workmen, 
servants, attorneys and counsellors, from 
making, using or selling any liquid laxa- | 
tive medicine marked with the name 
“syrup of figs,’ or “fig syrup,”” or any 
colorable imitation of the same; from 
making, using or selling any laxative med- 
icine put up in boxes, wrapper or cartons 
having on the same the name of “syrup | 
of figs’’ or “fig syrup,” or any colorable | 
imitation of the same; from making, us- | 
ing or selling any liquid laxative medicine | 
put up in boxes, wrappers or cartons so 
as to be like the cartons, wrappers or 
boxes used by the complainant in connec- 
tion with the liquid laxative medicine 
made by it, or so as to be a colorable imi- | 
tation of the cartons marked Exhibit A, | 
and filed in this case, being a carton, box | 
or wrapper used by complainant for its 
Hguid laxatiye medicine, 


| 











named “syrup of figs’ or “fig syrup;” | trict of Indiana, establishing the validity | the advanced and broadened view taken 


from making, using or selling any box, | 


wrapper or carton as a wrapper or a case 
fora liquid laxative medicine bearing upon 
it the figure of a branch of a fig tree, 
with leaves and fruit, and surrounded by 
the words tw a circle, “San Francisco 
Syrup of Figs Company, San Francisco, 
Cal.,”’ or any similar words or figures or 
any colorable imitation of such a symbol 


or mark, or from making use of in any | 


way in connection with the liquid laxative 
medicine the name “Syrup of Figs Com- 
pany,” or from using any name whereof 
of figs company,”’ 
ness name of a company or concern or 
corporation engaged 
making and selling a laxative medicine. 

b. Allen S. Olmstead vs. Paul B, Hud- 
son.—Justice Laughlin, in the 
court at Buffalo, ordered a permanent in- 
junction, with costs, and a full accounting 
of sales, to issue against Paul B. Hudson, 
the manufacturer of the foot powder 
called “Dr. Clark’s Foot Powder,’”’ and 


| also against the retail dealer of Brooklyn, 


restraining them from making or selling 
Dr. Clark’s foot powder, which is de- 


itation and infringement of ‘‘foot ease,” 
which has been largely advertised and 
sold all over the country. 

Allen 8. Olmstead, of LeRoy, N. Y., is 
the owner of the trade mark ‘‘Foot-Ease,”’ 
and he is the first individual who ever ad- 
vertised a foot powder extensively over 
the country. The decision in this case 
upholds his trade mark and renders all 
parties liable who fraudulently attempt 
to profit by the extensive ‘‘foot-ease’”’ ad- 
vertising in placing on the market a 
spurious and similar appearing prepara- 
tion, labeled and put up in envelopes and 
boxes like foot-ease. Similar suits will be 
brought against others who are now in- 
fringing on the foot-ease trade mark and 
common law rights. 

ec. Henry Tetlow vs. Herman Tappan.— 
Judge Wheeler, sitting in the United 
States Circuit Court of the Southern Dis- 
trict of New York, recently handed down 
an opinion in the case of Henry Tetlow, 
of Philadelphia, against Herman Tappan, 
for infringement of his rights as owner of 
the trade mark ‘“‘Swan-Down,”’ as applied 


to a complexion powder. There was a sim- | 


ilar suit pending in the Eastern District 
of the same State, as against Timothy 
Spellman, identical in every respect, ex- 
cept the name of the defendant, and as 
no judge was sitting in the Eastern Dis- 
trict, by agreement the suits were made 
practically one. 

The complainant based his claim on the 
sole right to use the trade mark on the 
fact that he had long and successfully 
used it, and had made it valuable. It was 
admitted that one Burrington had used 
the same words as applied to the same 
substance—a complexion—prior to his use 
of the same, and had even copyrighted 
them; that Burrington brought suit 
against him (Tetlow), and that the said 
suit was settled, the defendant purchas- 
ing from Burrington all his claims to a 
right, title and interest in the trade mark 
aforesaid, and obtaining an assignment of 
the same. 

The defendant relied upon the decision 
of Judge Jackson in the case of the Co- 
lumbia Mill Company vs. Alcorn (150 U. 
S. 460), wherein it was held that “the ex- 
clusive right to the use of the mark or de- 
vice, claimed as a trade mark, or device, 
is founded on priority of appropriation; 
that is to say, the claimam of the trade 
mark must have been the first to use or 
emply the same on like articles of produc- 
tion.”’ 

“The ruling,’’ said Judge Wheeler, “if 
by these words, “priority or appropria- 
tion,”’ is signified absolute priority, like 
that of an inventor in a patent under an 
absolute statute, would stand squarely 
in the plaintiff’s way. But,’ he continued, 
“a trade mark rests on such use as makes 
it point out the origin of the plaintiff's 
goods, and not on an invention.’’ Such 
use, moreover, must begin early enough, 
and be far enough separate or away from 
another using the same or a similar trade 
mark, to do that (i. e., point out the user’s 
goods). Use by another before, at the 
same place, or near enough to start a 
similar right, would prevent the user from 
showing such origin. The other user 
might be so far away or so insignificant 
as to have no effect upon the use in ques- 
tion. 

In this case, said Judge Wheeler, the 
use of the words by Burrington does not 
appear to have induced the plaintiff to 
adopt them, or to have been known to 
him, or to have led anybody to think that 
the plaintiff's goods, or the defendant's, 
or even Burrington’s; or to have done 
away with the effect of the use of the 
words by the defendant as a representa- 
tion that his goods were the same origin 
as the plaintiff's, 

The defense had, as a part of their plea, 
suggested that the words are descriptive, 
not so much of the origin of the article, as 
to its quality, and hence were not valid 


|} as a trade mark. This, said Judge Wheel- 


er, does not seem well founded, and he 
further pointed out that the use by the 
defendants of the words in conjunction 
with the configuration of the labels simi- 
lar to the plaintiff's upon similar boxes 
(as was shown by plaintiff and admitted 
by defendant) were all calculated to de- 
ceive the ordinary purchaser into the be- 
lief that the goods of the defendant's 
were those of the plaintiff's. A decree 
was therefore ordered to be entered up for 
the plaintiff. 

d. Paris Medicine Company vs. Newton 
C. Davis.—The Paris Medicine Company, 
St. Louis, Mo., recently won a euit in the 


| containers were also similar to those used | 
the words ‘“‘fig syrup company” or “syrup | 
form a part as a busi- | 


of Bromo Quinine as a trade mark, and 
perpetually enjoining the defendant, New- 
ton C. Davis, a manufacturer of proprie- | 
tary medicine, of Frankfort, Ind., from | 
using those words to describe a medical | 
preparation of his manufacture. 


Dr. Davis had put upon the market a | 


preparation which he called ‘‘bromo 
quinine.”’ It was in a tablet form, identi- 
cal in shape, size and color with the | 


“laxative bromo quinine’ tablets put out | 
by the Paris Medicine Company. The | 


by the Paris Medicine Company, and the | 
remedy was recommended for the same 





in the business of | 


Supreme | 


| clared, in the decision of the court, an im- | 


ailments. 


On account of the numerous counterfeits 
the Paris Medicine Company has for 
some time stamped the letters L. B. Q. 
on its tablets, and has advertised that | 
none without these letters were genuine. | 

Dr. Davis’ tablets were stamped with 
the letters D. B. Q., of the same style as 
those used by the Paris Medicine Com- 
pany. 

The court decreed that the words ‘‘Bro- 
mo-Quinine’’ constituted a valid trade | 
mark, which was the property of | 
the Paris Medicine Company, and | 
ordered that the said Dr. Davis be 
perpetually enjoined from using the} 
words “‘Bromo-Quinine’’ or any _ simi- 
lar words to or only colorably differ- 
ent from such words, or from using any 


boxes or tablets manufactured or sold by | 
the said Davis, as might lead to the be- 
lief in the minds of the purchasers that 
they were buying the goods made by the 
Paris Medicine Company and known as 
“Laxative Bromo-Quinine”’ tablets, and it 
was further decreed that the plaintiff re- 
+ cover costs against the defendant, to be 
taxed by the clerk under the direction of 
| the court. 

The three first cases here quoted illus- 
trate perfectly the conditions under which 
ordinary English words in common use, 
such as “Syrup of Figs,’ ‘‘Foot Ease,”’ 
“Swan Down,” although perhaps not reg- 
istrable trade marks, yet may become en- 


| equity. The probability of a coincidental 


| weighed by the court, and the benefit of 
any doubt seems to be given to the plain- 
uff. If a person desires to put on the 
market a new preparation, it is his duty 
to ascertain what is already in existence 
| for the same purpose, and to avoid in his 
| selection of name, style of package and 
other detail even any colorable similarity 
to the detail of the old preparation. If 
there is a successful powder called ‘‘Foot- 
Ease" any one desirous of going into the 
same business has the rest of the entire 
English language from which to select his 
name, and it is his duty to avoid using 
either of the words comprising the name 
of the older, successful preparation, and 
especially to beware of adopting the style 
of package and of advertising which may 
| awaken in the mind of the court a doubt 
as to the intent of the new arrival. If 
these precautions are not used, the conclu- 
sion of the courts, as they are to-day, will 
invariably be that the newcomer is at- 





tation of the older preparation, and an 
injunction will be ordered. These decisions 
are entirely in harmony with the broad- 
ening tendency of common-law protection 
for trade marks. If the selection of name 
or package similar to a successful prepa- 
ration is accidental, and does not result in 
benefit to the one who selects them, he 
cannot object to discontinue their use, and 
if he does derive such benefit he is not en- 
titled to it, and will be enjoined. 


3.—TRADE MARK CASES. 

(a.) Johnson & Johnson vs. Bauer & 
Black.—This was undoubtedly the most 
conspicuous case of the year. Johnson & 
Johnson, a corporation under New Jeresy 
law, brought suit against Bauer & Black, 
a corporation existing by virtue of the 
laws of Illinois, to enjoin the alleged in- 
fringement of plaintiff's trade mark, a red 
Greek or Geneva cross. Defendant used 
upon its goods a Maltese cross in white 
and gilt, with a red circle therein and 
the words and letters “B. & B., Trade 
Mark.”’ The lower court dismissed the bill 
for want of equity, upon the ground that 
there was no infringement shown, stating: 
“The complainant's sole individuality, if 
it has any at all, rests on the red Greek 





cross. I do not think that the defendant 
so nearly imitated the trade mark, or 
comes anything like so nearly’ imi- 
tating it, as to deceive the  pub- 
lic who are looking for the com- 
plainant’s goods."’ Johnson & John- 


son appealed, and Jenkins, Judge, U. S. 
Circuit Court of Appeals, Seventh Cir- 
cuit, delivered the opinion, in which he 
said: “‘It may be true that those engaged 
in the trade and acquainted with the 
manufactures of both parties would not 
be deceived, but the goods of the ap- 
pellants have come to be known as ‘Red 
Cross Plasters,’ and notwithstanding a 
discriminating examination would detect 
the distinctions in the trade marks, the 
casual observer might easily be mistaken 
and imposition would be easy. Indeed, 
some cases have gone to the length of de- 
claring that the purchasers have a right 
to be careless, and that his want of cau- 
tion in inspecting brands of goods with 
which he supposes himself to be familiar 
ought not to be allowed to uphold a simi- 
lation of a brand that is designed to work 
a fraud upon the public. However that 





may be, the imitation need only be slight. 
* * * Within these principles we cannot 


| doubt that the use of the red cross upon 


the goods of 
* ees 


the appellee is wrongful. 
The decree wil. be reversed." 


marked and! United States Circuit Court for the Dis-' This case is strongely characteristic of 


| nificant. 


| from the use of the 


mark, contrivance, label or device in any | 


titled to the protection of our courts in | 


selection of the name or a similar one, is | 


tempting to profit by the established repu- 


by our higher courts of trade-mark pro- 
tection. The decree of the lower court in 
this case was handed down by Judge 
Grosscup, who also decided the case of 
Stuart vs. Stewart, quoted above, ad- 


| versely to the complainant. The principles 


laid down by the higher court are sig- 
“The imitation need only be 
slight,’’ and ‘‘the purchaser has a right to 
be careless’’ without thereby being sub- 
jected to imposition. In other words, 
there ought not to be the risk of even an 
accidental imposition on the purchaser. 
4.—EXPIRED PATENT CASES. 

(a.) The “Castoria’’ Case.—This was a 
suit brought by the plaintiff in the Circuit 
Court of the U. S. for the District of 
North Dakota, to restrain defendants 
word ‘“‘Castoria,”’ 
claimed by it as a trade mark. After an- 


| swer and upon pleadings and proofs, the 


Circuit Court entered a decree in favor 
of defendants, dismissing the bill, from 
which decree appeal was duly taken. In 
his opinion, Justice Brewer, of the Court 
of Appeals, said: 

‘“‘Whether the defendants had a right to 
the use of this name depends on the 
further question whether the word ‘Cas- 
toria’ is the generic name of the thing 
manufactured and sold, or is a mark or 
name used to distinguish one party by 


| whom the thing is manufactured and sold 


from all other manufacturers of that 
thing. The relation of the patent to this 
matter must first be considered. In 1868 
Dr. Pitcher compounded a medicine com- 
posed of various ingredients, according to 
| a certain formula which he invented and 
| discovered. For this invention and dis- 
covery he obtained a patent, which gave 
to him the exclusive right of making, 
using and selling this remedy. During the 
life of that patent he alone, or his suc- 
cessors in interest, had the right to man- 
ufacture and sell that medicine by what- 
ever name it might be called. 
| “The patent gave no right to any par- 
ticular name, but simply to the exclusive 
manufacture and sale. All such rights 
expired in 1885, and from that time forth 
any party had a right to manufacture or 
sell that particular compound, and also a 
| right to manufacture and sell it under the 
name by which it has become known to 
| the public, and if to the public the article 
has become known generally only by a 
| Single name, that name must be consid- 
ered as descriptive of the thing manufac- 
tured and not of the manufacturer. It is 
true that during the life of a patent the 
| name of the thing may also be indicative 
of the manufacturer because the thing 
can then be manufactured only by the 
single person, but when the right to man- 
ufacture and sell becomes universal, the 
right to the use of the name by which 
the thing is known becomes equally uni- 
versal, It matters not that the inventor 
coined the word by which the thing has 
become known. It is enough that the pub- 
lic has accepted the word as the name of 
the thing, for thereby the word has be- 
ome incorporated as a noun into the Ene- 
lish language, and the common property 
of all.”’ 

The decree of the lower court was af- 
firmed Jan. 10, ‘98. 

This decision, of course, applies exclu- 
sively to cases in which a formula was 
patented, and the patent expired. The 
formula, together with the name by which 
it was known, enjoyed the protection ot 
the United States Government for a cer- 
tain number of years, under the patent 
law, in consideration that the preparation 
should become common property after 
the patent expired. The court decided 
that the name of the article goes with it, 
and becomes common property when the 
formula does. A number of interested 
persons and drug journals have sought in 
this decision relevance to the question 
of proprietorship in trade names in gen- 
eral. This is, of course, merely an acro- 
batic distortion of the intent of the opin- 
ion aimed at the proprietary interests for 
the edification of those who would like to 
see all trade mark protection undermined 
so that they might feed themselves fat, 
like parasites, on the hard-earned success 
belonging to others and achieved by in- 
dividual capacity, pluck, perseverance, 
energy and enterprise. 

Thus the Western Druggist of March, 
1898, makes this wonderfully logical de- 
duction from Justice Brewer's opinion: 

“Since every American proprietary, with 
here and there an unimportant exception, 
is without patent protection, and since the 
right to its manufacture and sale is there- 
fore ‘universal,’ it follows, in the words 
or the decision, that ‘the right to the use 
of the name by which the thing is known 
becomes equally universal—the common 
property of all.” Language could not be 
more clearly explicit. The only name 
given to an article must, of necessity, the 
court holds, be a descriptive name, and 
hence cannot be approprieted as a trade 
mark. Patented product cannot be re- 
garded as exceptions to this rule, the ap- 
parent proprietary right in the name be- 
img a mere incident of the patent mo- 
nopoly in the product. Divested of this 
monopoly by the expiration of the patent, 
the name would be practically, as it al- 
ways was, legally free. 

“This principle, now for the first time 
explicitly declared by the court of final 
appeal, means 4 revolution in future in 
the decisions of the lower courts, and in 
the entire proprietary medicine system of 
the country. It would open up for a pub- 
lic appropriation the names of all ‘anti- 
septines,’ the ‘bromidines,’ the ‘celerines,’ 
the ‘nervuras’ and all the other single 
titles of all unpatented products in the 
market, and of al] patented products when 
the patent expires."’ 


Undoubtedly the one who wrote this 











would like to believe it himself, although | 


he is not sufficiently wise to see that such 
a foolish interpretation, 
lower courts, would mean commercial 
anarchy and absolute ruin of the manu- 
facturing interests of our country. 
forgets that the protection of trade marks 
and trade names does not only operate to 
the advantage of proprictary medicines, 
but to every manufactured article of 
whatever nature and kind. 

Fortunately, nothing is more remote 
than such an application, and those who 
would attempt to take their cue from the 
Western Druggist would very suddenly 
find themselves confronted by the shield 
of common law, which protects thrift, 
zeal and business enterprise against the 
attacks of the unconscienable harpies 
who would, if they could, hide behind a 
misinterpretation of the letter of the law 
to carry out their nefarious purposes. 
Every man is entitled to the fruits of his 
industry, and the tendency of our courts 
is, and always was, to see that he gets 
them and that no sneak thief robs him 
thereof. 

However, this is not a theory, for the 
Centaur Company has already demon- 
strated in the courts that the decision of 
Justice Brewer did not make Castoria un- 
qualifiedly the prey of the first pirate 
who chose to adopt it. Thus we quote: 

“In the United States Circuit Court, Dis- 
trict of New Jersey, Judge Kirkpatrick 
(July, 1898) signed an order for a prelimi- 
nary injunction, restraining Frederick 
Killenberger, of New Brunswick, who was 
selling a preparation called ‘Castoria’ in a 
form and in a wrapper bearing general 
pictorial resemblance to the _ original 
preparation of that name, of which the 
Centaur Company, of New York city, is 
the proprietor. 

“The Centaur Company (Charles H. 
Fletcher) made application some time ago, 
through their attorneys, Wetmore & Jen- 
ner, of New York, for a preliminary in- 
junction, pending suit against the def#nd- 
ant, claiming that the general form of 
the package wrapper was calculated and 
intended to deceive the public into believ- 
ing that the preparation was that of the 
plaintiff. Killenberger's label wrapper did 
not contain the same subject matter as 
that of the plaintiff, but the general re- 
semblance was close. He was represented 
by George S. Silser, a New Brunswick 
lawyer. 

“Judge Kirkpatrick's order is to the ef- 
fect that the defendant, his servants, 
agents, attorneys and each and every one 
of them be and they are restrained until 
the further order of this court from di- 
rectly or indirectly offering or exposing 
for sale any preparation called ‘Castoria’ 
under the label or wrapper annexed, or 
any label or wrapper substantially the 
same, or under any combination of words 
or lettering or arrangement thereof liable 
to create confusion in the minds of the 
public with the label or wrapper used by 
the complainant, or from dressing up and 
selling said goods in any way which will 
in any manner simulate the complainant's 
trade mark in its label or wrapper.” 


5.—COUNTERFEITING CASES. 

(a.) State of New York vs. Scott, alias 
Remington.—Regarding the above case we 
quote: ‘‘In sentencing William Scott, alias 
Remington, to eight months’ in the peni- 
tentiary Judge Fitzgerald did a great 
service to manufacturers of proprietary 
medicines. It is an unending mystery to 
honest people why so many men with edu- 
cation and natural ability will resort to 
frauds and crooked measures, 

“No sooner does a man with brains 
bring forth a valuable invention, or a mah 
by his business ability and earnest work 
make a successful business, than some 
clever scamp begins to counterfeit the 
first or imitate the latter. The Carter 
Medicine Company, of this city, has by 
long years of labor, coupled with the ac- 
knowledged merit of their famous Carter’s 
Little Liver Pills, built up a valuable 
business. 

‘“‘Here im New York since last June the 
company has been engaged in running 
down a lot of people who were selling 
counterfeit Carter’s Little Liver Pills. 

“In this case there was no subterfuge 
by having a man named Carter, but the 
goods were simply out-and-out counter- 
feits in appearance of the original article. 
Several of these cases have been tried, ane 
one druggist named Thomas B. Hughes, 
No, 281 Tenth avenue, was convicted and 
sent to the penitentiary. 

“Every one of the persons handling the 
spurious goods gave the name of a man 
named William Remington as the person 
from whom they made the purchase. 

“In consequence of this the Carter Medi- 
cine Company has been diligently search- 
ing for this individual named Remington, 
alias Scott, and about four weeks ago 
their labors were rewarded by effecting 
his arrest. 

“The record of this man Scott, alias 
Remington, shows that he is a good elec- 
trical machinist and fully capable of mak- 
ing a comfortable living, but his record 
also shows that he has been in the peni- 
tentiary twice for larceny, and that in 
nine weeks after his last release he en- 
gaged in the manufacture of these spuri- 
ous pills. 

When the case came up for trial in 
Part IV. of General Sessions, Judge Fitz- 
gerald being on the bench, Remington 
pleaded guilty, knowing that the evidence 
was overwhelmingly against him, and was 
remanded to await sentence. He was 
brought up again Monday, the 16th, and 
in. delivering the sentence Judge Fitzger- 
ald said as follows: 

“The extreme penalty for your present 
offense, to which you have pleaded guilty, 
is one year in the penitentiary, and if it 
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were not for your plea I would, upon your 
| conviction, have imposed that sentence 
upon you. 
your plea, and that is the only considera- 
tion that leads me not to give you thut 
sentence, 

‘“‘Hight months in the penitentiary.” 

In the above-mentioned cases the pro- 
| prietors of Carter’s Little Liver Pills have 
done a great work for all proprietary 
medicine owners in this country. 


represents a value of $400,000,000, and in 
thus bringing these culprits to punishment 
for their crimes the Carter Medicine Com- 





pany has benefited the whole trade. 
RECENT ENGLISH DECISIONS, 
1.—Invented Words as Trade Marks. 

The controller of trade marks in Eng- 
land has always shown remarkable in- 
genuity im discovering ‘‘descriptive’’ quali- 
ties in any arbitrary word offered for 
registration, and even the remote resem- 
blance of a syllable to a foreign word 
which might indicate a quality of the ar- 
ticle to which the new word was intended 
to apply, sufficed to reject the name as a 
trade mark. It is therefore a most impor- 
tant fact that the English authorities are 
broadening their views on this subject, 
and we quote from a prominent British 
periodical to illustrate the tendency: 

“The judgment, of the House of Lords 
in the ‘Solio’ trade mark case comes as 
somewhat of a surprise. For a long time 
back the decisions have gone against the 
unfortunate applicants for registration 
with a regniarity which made them al- 
most despair of discovering a pronounca- 
ble word into which the suspicious con- 
troller would not read some covert mean- 
ing. Now the highest court of the tand 
has swung the pendulum back with start- 
ling energy. ‘What does it matter,’ asks 
Lord Hersehell, if an “invented word” 
woes contain some cleverly wrapped-up 
significance? The statute nowhere says it 
shall not. If the word is a really “invented 
word,” and does not infringe on the com- 
mon rights to the English language as we 
find it, the House of Lords recognizes its 
right to registration.’ 

“The case before them was the word 
‘Solio.’ The controller thought ‘Solio’ was 
a derivative from ‘Sol,’ and ‘Sol’ being pe- 
culiarly associated with photography, he 
came to the conclusion that the term was 
descriptive, and could not be allowed. His 
objection was maintained by Mr. Justice 
Kekewich and by the Court o1 Appeal, 
but the five law lords who heard the claim 
finally have agreed that the trade mark 
should be allowed. 

“By the Trade-Mark act a ‘fancy 
word’ was made eligible for registration 
as a trade mark. But who could say that 
was a ‘fancy word?’ The law courts, 
anyway, failed to define it. In 1888 an 
amending act was passed, and instead of 
the term ‘fancy word’ the legislature ad- 
mitted to rights of registration (a) an in- 
vented word, or (b) word or words hav- 
ing no reference to the character or qual- 
ity of the goods, and not being a geo- 
graphical name. The controller and the 
courts have pretty uniformly held that 
the invented word, as well as the common 
word, must have no reference to the char- 
acter or quality of the goods; but Lords 
Herschell and Macnaghten say they find 
no justification for this delicacy. ‘If it 's 
an invented word,’ says Lord Macnaghton, 
‘it seems to me that it is no objection that 
it may be traced to a foreign source, or 
that it may contain a covert and skillful 
allusion to the character or quality of the 
goods. I do not think it is necessary that 
it should be wholly meaningless.’ 

“This decision is of the utmost impor- 
tance. It will give a new development to 
trade marks and a needed encouragement 
to the art of inventing words. Nor can 
we see that it can possibly do any harm 
to any one. It is not conceivable that any 
manufacturer can be an atom prejudiced 
by the exclusive use of the word ‘Solio’ 
for photographic paper, even on the sup- 
position that ‘Solio’ does mean or suggest 
sunlight. As a matter of fact, the word 
does mean (in Italian) a throne; but that 
is of no importance. It does certainly re- 
mind the English reader of the sun.” 

2.—The Chitty Decision. 

When an advertiser, by the exertion cf 
his intellect and expenditure of money, 
has succeeded in causing a person to walk 
into a drug store and ask for the article 
advertised, he has bought and paid for 
that prospective patronage, and, intangi- 
ble as it may be, it is his property. When 
the druggist substitutes something else 
for the article asked for, that druggist is 
robbing the advertiser of the equivalent 
of money, of his “business good will,” 
which has a recognized monetary value. 
He is as much a thief as if he picked the 
advertiser's pocket. Our courts in this 
country have not been called upon to ad- 
judicate this question, but in England 
there have been a number of decisions. 
The first cases tried were those in which 
there was an intentional similarity of 
name or package, or both, between the 
substituted article and the one asked for. 
These were, therefore, really more in the 
nature of infringement and simultation 
cases. But the law has gone further still. 
By the decision of Mr. Justice (now Lord 
Justice) Chitty, in an action brought by 
the Carter Medicine Company, through 
Mr. John Morgan Richards, their repre- 
sentative in London, it has been decided 
that substitution is illegal, either where 
neither name nor appearance has been 
copied, if a substitute is sold without any 
explanation being tendered to the buyer. 
In the case alluded to, the defendant, a 
druggist in Newcastle, England, was 
asked for Carter’s Little Liver Pills. He 
gave a substitute without comment. It 
was wrapped up and carried away by the 
purchaser, who recognized the fraud the 


But I am bound to consider | 
| that they were Carter’s Little Liver Pills, 
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moment he got home and opened the pa- 
per. In the defense, it was pleaded that 
the goods sold bore no words to indicate 


and@ the purchaser had admitted that at 
the moment he untied his purchase he saw 
that it was not what he had asked for. 
Judge Chitty, a very high authority, said 
in his judgment: ‘This plea is invalid, 
The purchaser asked for the plaintiff's 


pills, and the fact that there was no imi- | 


tation on the package does not save the 
defendant,”’ or words to that effect. Con- 


| sequently, what we have now to fight is 


not straight substitution, but what may 
be called substitution by word of mouth. 
Lord Chitty’s decision, never questioned, 
has made talk necessary to safe substitu- 
tion. A man who puts up substitutes thus 
subjects himself to great danger, especial- 
ly from the carelessness of store clerks, 
who in moments of hurry may involve 
their employer in illegality. Dr. Williams’ 
Pink Pills for Pale People have been 
about as much substituted in the past as 
anything ever put on the market, and 
probably more so. But they are living it 
down. Their solicitor tells me that about 
thirty different actions have been won or 
settled out of court, against substitution 
of this article. 

As our common-law decisions in Amer- 
ica are to a great extent based on Eng- 
lish precedents, it is to be hoped that we 
will ultimately benefit by the example set 
by Lord Justice Chitty. 


THE A. PH. A. REPORT. 
Your committee now desires, most re- 


| spectfully, to call your attention to cer- 


tain parts of a report rendered by Dr. F. 


E. Stewart, chairman of the Special Com- | 


mittee on National Legislation of the 
American Pharmaceutical Association at 
its meeting in Baltimore the week of Aug. 
In this remarkable document Dr. 
Stewart says: 

“The way im which the secret nostrum 
trade is endeavoring to prevent otners 


from copying the medicinal products and | 


preparations which they are exploiting is 
by registering their titles as trade marks, 
Any protection secured by so doing is 
on account of a misunderstanding in re- 
gard to the intent of the law by those 
called upon to enforce it. 
much has been done lately by the courts 
of final resort to make clear its real mean- 
ing and intent. Reference is made to the 
Singer Sewing Mahine case, decided by the 
United States Supreme Court in 189%, and 
referred to in a former report of your 
committee, and to the Castoria case, the 
later having been finally decided on spe- 
cial appeal by the United States Circuit 
Court of Appeals, Eighth Circuit, since 
the last annual meeting of the associa- 
tion. 

“The point at issue in these cases was 
whether the word claimed as a trade 
mark is the generic name of the thing 
manufactured and sold, or is it a mark 
and name used to distinguish an article 
as put out by other manufacturers. In 
each case ‘it was held that because the 
word had become descriptive of the thing 
it could not be appropriated as a trade 
mark.’ 

“In this connection your committee 
called special attention to the fact that 


Germany, as well as England, France and | 


the United States, has declared that the 
commonly accepted names of patent 
medicines, being necessarily descriptive, 
become the property of the public at the 
expiration of the patents on the products 
themselves, even though the same may 
have been fanciful names, coined or in- 
vented by the introducers and registered 
as trade marks. 

“The time is ripe for pharmacists all 
over the United States to act in this mat- 
ter. The question of patents and trade 
marks, as affecting medicinal products, 
should be brought before every national, 
State and logical medical and pharma- 
ceutical society for discussion, and taken 
up with like intent by every medical and 
pharmaceutical college in the United 
States. The sense of each organization 
shou:d be made known to the Secretary of 
the Interior in the form of proper me- 
morials or resolutions, and he will refer 
the same to the commission. Your com- 
mittee has already called the attention 
of the President to the work of the Amer- 
ican Pharmaceutical Association in this 
connection, and the same has been re- 
ferred to the Secretary of the Interior, 
who, in turn, referred the matter to the 
commission, so that another of the ob- 
jects of this association in appointing a 
special Committee on National Legislation 
is likely to bear fruit. 

“The common understanding of the term 
‘proprietary’ medicine is a medicine whose 
commonly accepted name is registered as 
a trade mark. But registering such names 
as a trade mark does not make it a trade 
mark, for a title which the public use to 
describe the article cannot at the same 
time perform the function or a brand 
mark, to distinguish one of the articles 
from another make of the same article. 

“The trade-mark law should so read as 
to make it necessary for every article of 
commerce, when first introduced, to have 
a name given it for public use as part of 
the common language. It should also re- 
quire that the common descriptive name 
of each article advertised should appear 
in advertisements equally prominent with 
its brand name, so that the latter may be 
used by the public for the purpose of 
specifying a special brand when desired 
and the former employed to designate the 
article itself as such, irrespective of who 
is the maker. In describing trees, as to 
natural order, genera and species, so is it 
in describing medicines; every kind of 
tincture, fluid extract and pill must have 
a specific name by which it may be de- 
scribed, and if the introducer does not 
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supply it he has no reasonable complaint 
if the name claimed by him as a trade 
mark ceases to perform its function as a 
brand mark, and falls into the public 
domain as a descriptive word or appella- 
tive. The trade-mark law should be so 
revised that its ambiguous wording will 
not protect those who desire to create per- 
petual monopolies of secret medicines by 
claiming that their commonly accepted 
names are trade marks.,’”’ 

The rest of the report shows plainly that 
Dr. Stewart obtained his inspiration from 
the misinterpreting of the ‘‘Castoria’”’ 
case, referred to heretofore in this case. 
Dr. Stewart does not speak of the pro- 
prietary interests in the most respectful 
terms, and a feeling of antagonism seems 
to pervade the document. Of course, the 
latter is only a theoretical vagary, but if, 
as the author declares, there is any pos- 
sibility of a combined effort on the part 
of Dr. Stewart and his kind to attack the 
sacred right of property in trade marks 
it might be well for the Proprietary Asso- 
ciation of America to take some little pre- 
cautions against such anarchistic dem- 
onstrations, for this is anarchism of the 
worst type, meaning the undermining of 
all the great structure of our commercial 
system, just as the ‘‘Reds’’ aim at the de- 
struction of all political systems. The 
fundamental principles of trade-mark pro- 
tection are so far-reaching that every in- 
dividual derives benefit therefrom more 
or less directly A manufacturer’s brand 
or trade mark or trade name is as sacred 
to him as his firm name or his family 
name, and to make that brand or trade 
name indiscriminate, universal property 
would be the infliction upon him of as 
great an injustice as if his own name were 
made common property for any one to 
make use of that chose to do so. An “as- 
sumed name”’ is a source of instant sus- 
picion, and no honest man will ever have 
a reason to hide his own good name be- 
hind that filched from another. No mat. 
ter what a man’s name may be, it he has 
maintained it unsullied it is as good a 
name as any other of equal good fame, 
So it is in business. There is nothing in 
the wide world to hinder any man who 
has the necessary qualifications of intel- 
lect, ingenuity, energy and _ enterprise 
from producing some meritorious article 
of manufacture, from giving it an arbi- 
trary, attractive, proprietary name, from 
making that name world-famous and 
from raking a fortune of the whole ccm- 
bination. It is not the successful proprie- 
tary manufacturer who steals a trade 
mark, trade name, reputation and profits 
from another, but it is the one who can- 
not, im the struggle for existence, rely 
upon his own strength to fight his bat- 
tle, but must attach himself, like a para- 
site, to the man who has won the fight, 
and by stealth attempt to secure an un- 
earned share of the victory. Nu one would 
ever have thought of stealing the name 
“Castoria’’ when Dr, Pitcher first began 
business in the mildest way. But when 
the work of generations of brains, backed 
by the expenditure of millions of money, 
had created a tremendous, world-wide 
franchise for Castoria, then the harpies 
began to gather around with a cry of 
monopoly. There are hundreds of merito- 
rious medicinal patents which are in the 
archives at Washington, and which 
through exploration have become common 
property. We never hear of them or hear 
of any one appropriating them, nor would 
any one have been lying in wait for Cas- 
toria if it had not acquired an arbitrary 
value entirely distinct from any intrinsic 
merit. Our courts would protect this 
value, which does not depend upon 
formula, or patent, or intrinsic merit, 
against publicity, pirates beyond perad- 
venture of a doubt, 

There is no principle in such attacks as 
that of Dr. Stewart, except envy of the 
successful. It is the howl of the failure 
against the attainment, the impotent rage 
of the improvident against the prosperous, 
which would not hesitate in its imbecility 
to destroy the whole commercial fabric 
to attain its end. Such attacks do not 
only threaten the proprietary medicine 
busiress, but every manufacturing inter- 
est in tue land, and when people get into 
so peculiar a state of mind that they 
openly declare themselves entitled to the 
share of fruits of others’ industry it is 
time to adopt some means of defense. 


RECOMMENDATIONS. 
I.—NATIONAL TRADE-MARK LEGISLA- 
TION. 

From all that appears as part of this 
report, it is apparent that trade-mark leg- 
islation in the United States is in a chaotic 
condition, and that all adjudications are 
by precedent rather than established and 
well-defined law. It strikes your commit- 
tee that a blow at the root of the evil 
would be the proper course to pursue by 
the joint associations. To do this, it is 
necessary to secure national legislation 
which will amply protect and safeguard 
the proprietor in his rights, both as to 

trade marks and copyrights. 

Such a law should be so sweeping and 
general in its character as to thoroughly 
protect in every State and Territory 
equally, thus making it impossible for 
local politicians in any State or com- 
munity to make their strikes (which are 
always for revenue) to the irreparable in- 
jury of the owner of such trade mark or 
copyright. 

The situation is very well defined in an 
able paper by Mr. Arthur Stewart, of the 
Baltimore Bar. The author says: 

“It requires but a moment’s thought to 
be convinced of the fact that the interests 
which are represented by what is desig- 
nated as good will of business of the vari- 
ous enterprises of the United States is of 
great magnitude, and that the value of 
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sented by the value of trade marks used 
by manufacturers and dealers in associa- 
tion with their goods. 

‘Trade marks are property, but they are 
property of a very ephemeral nature, and 
they require, for the complete crystaliza- 
tion of the rights which belong to them 
and the value which lies back of them, 
some legal form of registration by which 
the property interest in them may Le 


fixed, and the world notified of the prop- | 


erty rights claimed. Co-extensive with 
the value of trade marks, and of 
rights connected with them, should be the 
legal remedies for their violation, Trade 
marks are an element and incident of 
promise; they follow goods wherever they 
are sold, and become the signature and 
guarantee of the manufacturers, with 
reference to the quality and genuineness 
of the goods upon which they appear. 
is, therefore, of the greatest importance 
to manufacturers that not only their prop- 
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erty rights in their trade marks shouid be | 


protected, but that their reputation should 


not be destroyed by the forgery of their | 
brands and the use of such forged brands | 


upon spurious goods of inferior quality. 
“The trade-mark legislation of the 


United States is of the most unsatisfac- | 
remembered | 


tory character, It will be 
that a trade-mark registration law was 
passed in 1870, and in 1876 a supplemental 
statute, creating criminal remedy for the 
violation of rights acquired under the acts 
of 180. In 1878 the former of these acts 
was declared unconstitutional by the Su- 
preme Court of the United States. In 1881 
another trade-mark registration act was 
passed by Congress, giving the right to 
register trade marks which are used in 
commerce with foreign nations or with 
the Indian tribes, but creating no criminal 
remedies whatever, and limiting the juris- 
diction of the United States courts to 


cases in which the infringement of a reg- | 


istered trade mark occurs in foreign com- 
merce, The advantages to be derived from 
the statute of 1881 are slight, and conse- 
quently it has been little used by 
manufacturers, 

“The individual States have, however, 
attempted to supply the needs of a vom- 
prehensive trade-mark law by passing 
State laws permitting the registration of 
trade marks in some registration office 
within the State, and in many cases pro- 


viding for a criminal remedy for the in- | 
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In thirty-six States such laws | opportunity to do so. 


fringement of such _ registered 
marks. 
have been passed, and in twenty-two ot 
these States a criminal remedy is pro- 
vided for the infringement of trade marks, 
In some cases the local State laws require 
local registration to entitle a trade mark 
owner to invoke the criminal jurisdiction 
of the State courts; in other cases local 
registration is not required, but in all of 
these laws there are peculiarities, require- 
ments, conditions and penalties differing 
in each State, and making the practice so 
difficult and the expense of registration 
under them so great as to make it quite 
prohibitory for a manufacturer having an 
extensive trade throughout the whole 
United States to register in all of the 
thirty-six States and comply with ail of 
the conditions of all of their local laws, 
and then procure protection in but thirty- 
six out of forty-five States. 

“In order to avoid this complex prac- 
tice and to bring the whole question 
within the jurisdiction of the United 
States Court so that a single registration 
im one of the Government departments at 
Washington will be sufficient to establish 
the title to a trade mark and give juris- 
diction to the United States courts of 
cases of infringements of registered trade 
mark occurring anywhere within the 
United States, provided infringements oc- 
cur in interstate or foreigm commerce, or 
commerce with tne Indian tribes, it is 
necessary that a new trade-mark law 
should be enacted which shall be compre- 
hensive enough to accomplish this result, 
and which will have ample remedies to 
protect the property rights existing in 
trade marks and secure by their registra- 
tion.”’ 

Several such bills have been prepared 
without having become a law, and your 
committee most respectfully recommend 
that your committees on Legislation and 
Trade Marks be instructed to co-operate 
for this purpose to see that a bill to 
cover the requirements is prepared, intro- 
duced in Congress and there pushed to a 
successful issue; that said committees be 
further instructed to seek the assistance, 
moral and financial, of all manufacturers 
interested in the proposed legislation, and, 
finally, that ways and means be adopted 
to furnish your Committee on Legislation 
with the necessary sinews of war, so that 
practical results may be attained as 
quickly as possible. 


Il.—A TRADE-MARK BUREAU. 

The object of creating this Committee 
on Infringements and Trade Marks was 
undoubtedly a laudable one, but as a prac- 
tical measure the members of your com- 
mittee cannot consider it a success. Fol- 
lowing strictly the definition of the duties 
of this committee, there is no doubt 
that we have far exceeded the limits of 
our supposed activity in preparing and 
submitting this report. tue members 
thereof, however, are deeply interested in 
the subject, and are eminently desirous of 
accomplishing something of a practical 
nature that will produce results. The 
reference to this committee of cases of 
disputed trade-mark rights between mem- 
bers of the association is futile, because 
there is not only no authority for the final 
disposition of such cases, but even an 
opinion rendered by the committee iacks 
the weight and importance which only 
high professional knowledge can give. If 
it be desirable to have a tribunal to which 
disputants could appeal before resorting 
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| 
to litigation, it should certainly be com- | 
posed of men experts in the technical de- | 
tail of trade-mark law. If there is no 
need for such a tribunal, then this com- 
mittee is superfluous, and should be dis- 
continued. In either case, the duties of 
this committee might advantageously be 
merged into those of your committees on 
Legislation and Trade Marks, However, 
we most earnestly recommend to the asso- 
ciation that steps be taken to establish 
a trade-mark bureau, consisting of law- 
yers retained for the purpose, lawyers 
who have made a special study of the sub- 
ject, who are therefore competent to de- 
cide such cases of infringements or simu- 
lation as may be brought before them by 
members of this association, and whose 
recommendations im such cases would 
avoid many a long and expensive litiga- 
tion. 


Ill.—WAYS AND MEANS. 

In order to accomplish anything in the | 
above lines it is, of course, essential that 
means be provided to meet the expenses 
arising therefrom. Your committee most 
respectfully recommend the creation of a 
‘“Trade-Mark Defense Fund,”’ from which 
the cost of the trade-mark bureau and the 
expenses of the Legislation Committee 
are to be defrayed. In order to maintain 
this fund we recommend that the annual 
membership dues of the association be 
raised from $10 to $100, or preferably $300, 
a year, until the object of the fund be 
achieved. Twenty-five dollars a month 
for the absolute protection of your trade 
mark is certainly not too much, and if 
this association intends to accomplish 
some of its theoretical objects it will be 
absolutely necessary to adopt practical 
measures and make some sacrifices of 
time, energy, application and money so as 
to achieve our purpose. Respectfully sub- 
mitted, H. L. Kramer, Chairman. | 

The President—Gentlemen, you have 
heard the reading of the report of the 
Committee on Infringements and Simula- 
tions of Trade Marks. I said it was long, 
and it was long. I also said it was in- 
teresting, and I think you will all agree 
with me that it is an extremely interest- 
ing report. I understand that there is a 
desire to discuss this report before it goes 
to the Committee on Publications, and as | 
it is a little late to-night to do that, I 
would suggest that it be laid on the table 
and taken up at the next meeting, when 
those who wish to discuss it may have an | 
If there is no ob- 
jection, the report will be laid on the table 
for the present. 

I will appoint as the Committee on the 


President's Address Mr. M. M. Kline, of 
Philadelphia; s.r. H. L. Kramer, of In- 
diana Mineral Springs, and Mr. A. IH. 


Beardsley, of Elkhart. 

Dr. R. V. Pierce, of Buffalo, moved that 
the report of the Committee on Legisla- 
tion be considered in executive session at 
the next session of the meeting. 

Carried. 

On motion, the meeting then adjourned 
until Tuesday afternoon. 








THIRD SESSION. 
Tuesday Afternoon, Oct. 18, 
President Doliber called the meeting to 
order at 4:45 o'clock P. M. 
The President—We will take up the re- 
port of the Committee on Membership. 
Mr. J. R. Kathrens, Chairman of the 
Committee on Membership, presented the 
names of the following applicants, stat- 
ing that the list had been posted for 
twenty-four hours, as required by the 
rules of the Association. 


1898, 





Report of the Committee on Mem- 


bership 


Your Committee on Membership takes 
pleasure in submitting the following 
named firms as applicants for membership 
in the Proprietary Association of America, 
all of whom are recommended by this 
committee: 

Morley Brothers, St. Louis, Mo. 

Walker Pharmacal Co., St. Louis, Mo. 

Rio Chemical Co., St. Louis, Mo. 


The J. A. Pozzoni Pharmacal Co., St. | 
Louis, Mo. 
Anheuser-Busch Brewing Association, 


St. Louis, Mo. 

The Denver Chemical 
Co., Denver, Col. 

The Chattanooga Medicine Co., Chattan- 
ooga, Tenn. 

BE. 8S. Wells, Jersey City, N. J. 

Dr. C. I, Shoop, Racine, Wis. 

Schlotterbeck & Foss Co., Portland, Me. 

Dr. J. F. True & Co., Auburn, Me. 

The E. E. Sutherland Medicine 
Paducah, Ky. 

The Dr. Bosanko Medicine Co., Philadel- 
phia, Pa, 

Markar G, Dadirrian, M. D., 
City, N. Y. 

The Crown Perfumery Company of Lon- 
don, New York City, N. Y. 


Manufacturing 


Co., | 


New York 


The Anglo-American Drug Company, 
New York City, N. Y. 
Krate Chemical Co., New York City, 


N. Y. 

Allen & Hanburys, Ltd., New York City, 
N. Y. 

Howard Brothers, Buffalo, N. Y. 

T. B. Dunn Co., Rochester, N. Y. 

Keasbey & Mattison Co., Ambler, Pa. 

Hamlins Wizard Oil Co., Chicago, Ill. 

H. E. Bucklen & Co., Chicago, Ill, 

Madame M., Yale, Chicago, Ill. 

L. Gerstle & Co., Chattanooga, Tenn. 

F. A. Stuart, Marshall, Mich. 

Postum Cereal Co., Ltd., Battle Creek, 
Mich. 

The Alonzo O. 
Dd. ¢. 

South Bend Remedy Co., 
Ind. 

International 
Minn. 


Bliss Co., Washington, 


South Bend, 





Food Co., Minneapolis, 





Johnston, Holloway & Co., Philadelphia, 
Pa. 
Angier Chemical Co., Boston, Mass. 
N. Spencer Thomas Company, Elmira, 
me ae 
J. T. Milliken & Co., St. Louis, Mo. 

J. R. Kathrens, Chairman. 
The President—Gentlemen, you have 
heard the report of the committce. 
action will you take? 

Dr. R. V. Pierce—Mr. President, if there 
will be no objection, [ move you that the 
Secretary cast the ballot of the associa- 
tion for the firms named, the committee 
having recommended them to membership 
in this association. Carried. 

The President—We will now take up the 
report of the Committee op Legisiation, 
Dr. V. Mott Pierce, chairman. 

Mr. Pierce read the report as follows: 


Report of the Committee on Legis- 
lation 

Owing to the many bulletins that this 
committee has issued during the year, the 
members of this Association were kept 
well informed of all legislation which per- 
tained to their business. Therefore, it will 
not be necessary at this time to make an 


N 


elaborate report on the work of the com- | 


mittee. 


Never before in the history of the Pro- | ' 
| soon felt in our favor, and when the sec- 


prietary Association were there so many 


bills im different State Legislatures that | 


were vital to our interests. This was due, 
we think, to an effort on the part of dif- 


ferent State Boards of Health—who have 


of late years held national meetings—to 
make an organized effort to establish 
what are known as Pure Food Laws. Ow- 
ing to the fact that the personnel of these 
boards is usually made up of physicians 
in active practice, who are sometimes 


| jealous of the large sale of proprietary 


medicines, there have been many times 
obnoxious endeavors to destroy the sale 
of these articles by finely worded sections 
in the Pure Food bills to give autocratic 
power to the board—to determine as they 
will whether a medicine is injurious to 
health or not. 

We had the usual “‘formula”’ bills before 
the legislatures in Georgia, 
setts, New York and Ohio. 

Under the title of ‘‘Acts to regulate the 
sale of Foods and Drugs,’’ we had two 
bills in Kentucky, two in Iowa and one 
in Congress for the District of Columbia 
and Territories. 

Bills requiring a poison label on all med- 
icines containing any poisonous ingredi- 
ent were introduced in Massachusetts, 
New York, Ohio, New Jersey (in latter 
case proprietary medicines were exempt- 
ed), and before Congress for the District 
of Columbia. 

In Illinois a revenue bill was introduced 
(but not passed) by Representative Revell 
to require a 5c stamp affixed to each bot- 
tle of patent medicine—the State Treas- 
urer to furnish the stamps to purchasers. 

A bill was passed by the New Jersey 
Legislature, March 15, providing for the 
registration of labels, trade-marks and 
designs, with the Secretary of State for 
New Jersey, together with a fee of $1.00 
for the filing of such trade-mark, and 
providing that it shall not be lawful for 
the Secretary of State to permit to be 
registered any label or trade-mark that 
is in the identical form of any other. Thus 
in New Jersey we now have a law similar 
to the trade-mark law in Illinois, and its 
legal aspects will bear looking into, inas- 
much as in the case of Illinois the courts 
threw out of court suits for infringement 
of trade-marks on the ground that such 
trade-marks had not been registered with 
the Secretary of State for Illinois. 

In the varied work which the Committee 
on Legislation had to perform in the dif- 
ferent States, the hardest fights were 
waged in the Legislature of Massachu- 
setts, which had up at one time four bills 
more or less inimical to our interests. In 
New York State we had to do with two 
bills, one of which ‘the Oliver poison 
label bill,"’ was defeated by a very close 


margin; but our longest and most pro- 
tracted struggle came in Ohio—against 


several bills inspired by the Food Com- 
missioner’s Department. 

We think we have much reason to be 
gratified at the results accomplished in 
all these States, no bills having passed, 
so far as we know, that were prejudicial 
to our interests. In Ohio the final and 
terminating struggle was over the McKin- 
non Bill—which took away from the Com- 
missioner the authority to employ special 
attorneys and vests the same exclusively 
in the Attorney General. In the success- 
ful outcome of our contentions in Ohio too 
much praise cannot be given to Mr. A. 
Cressy Morrison for his arduous labor in 
our interests, and as a member of the 
Committee on Legislation, during his tem- 
porary but somewhat protracted residence 
ta Columbus. Nor can we here give all 
the praise that is due to our different 
members who gave so much of their time 
and attention to the bills before their own 
State Legislatures. In our Bulletins during 
the course of the year we endeavored to 
give the credit to those who were faith- 
fuily working in our cause. The history 
of the Revenue Tax Bill, at Washington, 
is of toa recent occurrence to be vague 
in the minds of any of our members, and 
if it escapes the mind for a day it is sure 
to be «mnipresent either in our ledger 
accounts or in the gentle reminders given 
us “gratis’’ by our retail friends. 


Many of us have regrets over the final 
outcome of that measure. Our first warn- 
ing of the probability of a new revenue 
law being adopted came in a published 
interview with Chairman Dingley, March 
12. A month later at a joint meeting of 


our Executive Committee and the Com- 
mittee on Legislation, held in New York 


What | 
| new law and the bill passed at an early 








Massachu- 


| invited, a decision 


City, President Doliber was asked to ap- 
point a special committee to go to Wash- 
ington and look into the proposed meas- 
ure as affecting proprietary medicines. 
This committee, having been granted a 
hearing by the Ways and Means Com- 
mittee of the House, reported to us that 
the old revenue act, which became a law 
in the sixties, would be embodied in the 


date. 


It was not until the 7th of May,at a sec- 
ond joint meeting of the Executive Com- 
mittee and the Legislative Committee, to 
which the whole membership had been 
was reached, after 
much discussion, that an attempt be 
made to bring influence to bear to reduce 
this burdensome tax; to advocate the im- 
position of a stamp-tax on so-called ‘‘non- 
secret’ preparations; to exempt from tax- 
ation the stock in the hands of retailer 
at the time the law takes effect, and to 
advocate that private die stamps be per- 
mitted the proprietor. Although the pros- 
pect of securing these amendments to the 
Revenue Bill was not very inviting when 
our first delegation visited Washington, 
as the bill had already passed the House 
and was before the Senate Finance Com- 
mittee, yet the influence of the press was 


ond delegation visited the capital a per- 
ceptible change was apparent in the re- 
ception accorded us by the members of 
both Houses. 

Those members of our Association who 
visited Washington in this work, and the 
good deeds they did while there, are too 
numerous to mention here, but their self- 
sacrificing work for the interests of all 
deserves to receive recognition, and es- 
pecially from those who stayed at home 
and did not share in that unpleasant task, 
Special mention must be made of the 
work of two men, who by reason of their 
larger acquaintance with members of the 
to the Proprietary Association can be 
bear—namely, Mr. Henry Dalley, Jr., of 
New York, and Mr. E. C. De Witt, of 
Chicago, 


If it is not presumptuous on the part of 


| your chairman to outline a policy which 


experience seems to dictate for the future, 
it would be briefly as follows: 


First—The organization of a Legislative 
Bureau, with its office in New York or 
Chicago, 

Second—A Secretary to be appointed by 
the Chairman of the Committee on Legis- 
lation, who will receive a stated salary, 
sufficiently large to be in keeping with 
such person's ability, and to compensate 
him for the giving of all his time to this 
work. 

Third—The Secretary of this committee 
should receive advice or general directions 
for his work from the Chairman of this 
committee, and the various members of 
the committee should earnestly support 
both Chairman and Secretary in the work, 
as they have always done in the past. 

The benefits of such a working bureau 
to the Proprietary Association can be be 
foreseen: 

First—A systematic plan to acquire 
early knowledge of pending or threatened 
legislation could be taken up. In the past 
we have relied too much on newspaper 
managers to acquaint us of such bills 
coming up, although during last year we 
received fair service from the Associated 
Trade and Industrial Press of Washing- 
ton, D. C., who had agents in the different 
State capitals to give notice of bills pend- 
ing. Also one of the newspaper clipping 
bureaus gave us occasional information 
of bills. If our Association could afford 
to pay an Associated Press reporter or 
newspaper representative at each capital 
$15 or $20 for early information concerning 
pending measures, it would no doubt be 
money well spent. 


If such a bureau were established, an 
aggressive policy might be initiated in a 
few States where we are pretty sure, from 
past experience, that bills will be intro- 
duced prejudicial to our interests—by hav- 
ing our friends in the State introduce bills 
on certain lines, which will satisfy right- 
minded legislators that the safety of the 
public is sufficiently protected; thus a bill 
to compel the manufacturers to keep at 
least one licensed pharmacist or physician 
to overlook the laboratory in which pro- 
prietary articles are manufactured. A 
precaution of this -kind would work no 
hardship on the manufacturer, and yet 
would guard against ignorant persons put- 
ting up or combining dangerous drugs of 
whose action on the human economy they 
are not informed, and thus preventing a 
disastrous result, which is sure to preju- 
dice very many people against proprietary 
medicines. Yet another plan would be 
to have the regulation ‘“‘formula bill,’’ for 
instance, introduced by some friendly leg- 
islator and have it referred to his own 
committee, where he could hold it until 
all danger of such another bill being in- 
troduced were over and the Legislature 
had adjourned. 


Before closing this brief report we must 
not forget to place the honor where due, 
for our uniform success in defeating class 
legislation directed against our legitimate 
pursuits. The American Newspaper Pub- 
lishers’ Association has rendered us 
valued aid through their Secretary's office 
in New York, and we can hardly over- 
estimate the power brought to bear at 
Washington by individual newspapers 
all over the country in our favor when 
the Internal Revenue Tax was under dis- 
cussion im the Senate. Special mention 
should also be made of the active co-op- 
eration and aid given us by the daily 
papers of Washington, D. C., ori the Rev- 
enue Tax question, and the Columbus 





(Ohio) dailies in our contest against class 
legislation, instigated by the Blackburn 
syndicate, Respectfully submitted, 

V. Mott Pierce, Chairman. 

A. H. Beardsley, 

M. M. Fennor. 

Mr. Dalley—I move that the report of 
the Committee on Legislation be accepted. 
Carried. . 

Mr. Bruen—I move that the recommenda- 
tion in the report of the Committee on 
Legislation be referred to the Executive 
Committee, with 
consider the matter at the earliest possi- 


ble moment and report back to the Asso- 


ciation during this present meeting. Car- 
ried. 


session for the consideration of the re- | 


port of the Committee on Legislation. 


After considerable discussion of the re- | 


port, the meeting adjourned, to meet at 
10 o'clock Wednesday morning. 


FOURTH SESSION. 
Wednesday Morning, Oct. 18, 1898. 


President Doliber called the meeting to 
order at 10:20 o'clock A. M. 

The President—The first business this 
morning wiil be the report of the Coinmit- 
tee on Trade Marks, of which Mr. Thomas | 
F. Main, of New York, is the Chairman, 

Mr. Main read the following report: 
Committee on Trade 

Marks. 

Mr. President and Gentlemen:—The 
duties of your Committee on Trade Marks, 
as outlined in Section 6, Article 4, of the 
By-Laws of this Association, presents a 
very large field for work, but the subject 
of Trade Marks and Trade Mark Rights, | 
the latter involving ‘‘property rights,’’ is 
of such immense concern to the entire | 
community as well as to the owners of 
trade marks and members of our Asso- 
ciation, that the time spent in preparing 
such a report as is called for by our By- 
Laws is perfectly justified. 

In the able address of President Doliber 
for 1897, on page 18 of the proceedings for 
that year, a brief outline of National 
Trade Mark legislation was given uptothe 
time when in 1897 the Trade Mark Laws of 
1870 and 1876 were declared unconstitu- 
tional by the Supreme Court of the United 
States. In March, 1881, the present Na- 
tional Trade Mark Law wasenacted which 
provides that owners of trade marks used 
in commerce with foreign nations or with 
Indian Tribes may obtain registration | 
under certain requirements and upon pay- 
ment of a fee of $25.00. 

The benefits derived from a registration 
under this act are, that registration is 
declared to be prima facie evidence of 
ownership and the recognition by the 
United States that infringers upon own- 
ers’ rights are liable to suits for injunc- 
tion and damages in any court having 
jurisdiction over the offending party, and 
also that copies or simulations of trade 
marked articles are not admitted to entry 
at any Custom House of the United 
States. 

The law, however, is faulty in that it 
is not sufficiently wide in scope, and be- 
cause it has no penal claim for punish- 
ment of infringers. 

The following is a list of the Govern- 
ments with which Conventions for the 
Reciprocal Registration and Protection of 
Trade-Marks have been entered into by 
the United States, viz.: 

Austria-Hungary, Belgium, Brazil, 
France, German Empire, Great Britain, 
Italy, Russia, Servia, Spain, Switzerland, 
and the Netherlands. 

The following Governments are mem- 


Report of 


instructions that they | 


OIL PAINT AND 


| positor state in his application that he 
lays no claim to any exclusive right to 
the use of these words or names, 

(c) The name or names of a person or 
| company, unless such name be printed or 
| woven in a distinctive shape, or consist 
of the written signature in original or fac 
| simile of the person or company which 
; makes the deposit.’ 
| Noconclusion was reached and the mat- 
| ter was left to further discussion through 
diplomatic-channels and at an adjourned 
meeting of the Conference, 

It was further proposed to introduce 
into the Convention a new article as fol- 
| lows: 


| . . . 
| “The beneficiaries of 


DRUG 


REPORTER 


meeting in August last, by its Committee 
on National Legislation, in which the 
point was raised that a name given by a 
manufacturer to a medicine or other ar- 
ticle was necessarily descriptive, could not 
be a valid trade mark, and should at once 
become public property, the latter conten- 
tion approving th eright of other manu- 
facturers to use the same name, s0 long 
as they did not copy or simulate the 
labels of any other maker, 

The report containing the above point 
was adopted by the association with a 
set of resolutions, copies of which were 
ordered to be sent with the report to the 
members of the United States Commission 


the Convention |2% the Trade Mark Laws, already alluded 
The meeting then passed into executive | shall enjoy in all the States of the Union | to. 


Since our last annual meeting many im- 


the protection against unfair competition | 
| accorded to national.’’ 

| This is a step as much in advance of 

| the Convention as the Convention was in 


advance of the condition of separate and being the following: : 
| disjointed national interests. | J.C. Ayer & Co.—Infringement of Ayer’s 


The Delegates from France presented to | Sarsaparilla by Ayres & Co., New York, 
the Conference the following resolution: |Wh0 put up a sarsaparilla under the name 
“That the Government of the United | Ayres, preceding the word Ayres with W. 
States of America attempt in every way |V. K. in small type. A _ permanent in- 


: 7 | junction was granted, 
to provide as soon as possible Federal leg- | 'UN¢ 4 : g . 
islation which will replace local legisla- California Fig Syrup Co.—Obtained per- 


tion in reference to trade marks and will |™anent injunction in the United States 
insure an easier and more efficient sup- |COUrt against Canning, W allace & Co., of 
pression of trade-mark infringement.” Portland, Ore.; Clinton B. Woodman & 

This resolution was withdrawn as not ©, San Francisco, Cal., prohibiting them 
being proper in a body of this character, | *T°™ making, using or selling any laxa- 
but it may well be referred to as showing | tive medicine marked with the name 


- ,. |syrup of Figs or Fig Syrup, etc. 
eee ae 2 Also against the Pitcher Medicine Co., 


‘of Duluth, Minn., in which case a large 
INTERNATIONAL REGISTRATION |quantity of imitation stock and material 
TRADE MARKS. 


(on hand were seized and destroyed. 
The agreement for the international reg- 


portant cases have been decided against 
infringers of trade marks, among those 
gained by members of our own association 


OF 


The Centaur Co.—Have gained a num- 
istration of trade marks through the in- ,ber of suits against infringers during the 


| tervention of the International Bureau at | year, one of the most recent and impor- 


Berne was taken up at the Brussels Con- | tant being a decree granted by the United 
ference, and a protocol amending the |States Circuit Court, District of Montana, 
agreement in many respects was adopted |dated August 8, 1898, against the Queen 
to be submitted to the different contract- |City Manufacturing Co., enjoining them 
ing states. from putting up, selling or advertising any 

The United States has not signed this | preparation under the name Castoria, or 
agreement, but your committee believes |under any wrapper, label, etc., liable to | 
that it should for the following reasons, |confuse the public. The decree provided 
viz.: for the destruction of the infringing prop- 

1. The Small Expense Attending Regis- erty, which was accordingly seized mead, 
tration.—The charge for registration in destroyed. as 
the various countries which have signed The Chas. E. Hires Co. enjoined Geo. 
the agreement (Belgium, Brazil, Italy. | Tires and his confederates from infringe- 
France, The Netherlands, Portugal, Spain, |'nent of their labels and cartons in Su- 
Switzerland, and Tunis) is only 100 franes, |""eme Court of Pennsylvania. 
in addition to whatever our Government The Hostetter Co. report having brought 
may charge. This with the present num- |‘hirty suits during the year, most of them 
ber of adhering governments amounts to |'nder the doctrine of ‘“‘unfair competition 
about $2.50 each. in trade.’’ One case in which a counter- 

2. Greater Security.—The work is done | ‘eit label had been used the dealer was 
by experts whose sole business is such |"oreed to settle by payment of $1,000, the 
registration. It is evident that this is apt -ourt costs, attorneys’ fees and restrained 
to be better done by them than by attor- |Y Permanent injunction from a repeti- 
neys, who only have occasional cases. ‘ion of the offense. 

3. Greater Publicity to the Mark and Dr. B. J. Kendall Co. report infringe- 
Therefore Greater Value.—The mark will | ment of their trade marks in Chicago and 
become known as the property of one con- |'n Kansas City, and that the cases are 
cern in one country, in all the other coun- |now before the courts. 
tries and as its field is extended so will Wells & Richardson Co. report numer- 
its value be augmented. )us prosecutions for infringement of their 

In June, 1898, the President approved an | ‘rade marks during the year, but the de- 
act empowering him to appoint Commis- |tail of cases had not reached your com- 
sioners to revise and amend the laws of | mittee in time to be embodied in this re- 
the United States concerning patent trade | port. 
and other marks and commercial names, J. W. Wupperman & Co. report infringe- 
so far as relates to matters affected by 
the conventions of above States, and ap- 
pointed Hon, Francis Forbes, of New 
York; Hon, Peter §. Grosscup, United 
States District Judges Northern District 
of Illinois, and Hon. Arthur P. Greeley, 
Assistant Commissioner Patents, as such 
Commissioners. 

“The unsatisfactory condition of the 
United States Trade Marks laws is known 
and recognized not only by the mercantile 


mark in Chicago, Cincinnati, Kansas City, 
St. Joseph and on the Pacific Slope. In 
several instances injunctions have been 
obtained, and in others the cases are still 
pending. 

A fraud of great proportions and affect- 
ing certain proprietors and numbers of 
the retail drug trade was unearthed about 
the time of our last annual meeting, when 





bers of the International Union for the 
Protection of Industrial Property—created 
by the Convention of Paris in March, 1883, 
to which the United States acceded in 
1887, viz.: 

Belgium, Brazil, Spain, France, Guate- 
mala, Italy, The Netherlands, Portugal, 
Servia, Switzerland, Denmark, with the 
Faroe Islands, San Domingo, New Zea- 
land, Queensland, Norway, Sweden, and 
Tunis. And the United States was repre- 
sented at the conference of the members 
of this international union, held at Brus- 
sels during this year, by two special com- 
missioners. 

This conference must be considered the 
most important event in International 
Trade Mark affairs occurring since our 
last annual meeting. Of special interest 
to owners of Trade Marks is the discus- 
sion which took place in regard to the 
amendment of Article VI. of the Conven- 
tion by adding thereto a restriction clause 
as to Registration. 

Article VI. is as follows: 

Every trade or commercial mark regu- 
larly deposited in the country of origin 
shall be admitted to deposit and so pro- 
tected in all the other countries of the 
Union. 

Shall be considered us country of ori- 
gin, the country where the depositor has 
his principal establishment. 

If this principal establishment is not 
situated in one of the countries of the 
Union, shall be considered as country of 
origin, that to which the depositor be- 
longs. 

The deposit may be refused, if the ob- 
‘ect, for which it is asked, is considered 
‘-ontrary to morals and to public order. 

Yhe proposition of Great Britain was to 
/estrict this article by adding the follow- 
ing: 

“This ground of refusal is applicable to 
marks containing— 

(a) Public arms and decorations. 

(b) A word or words, referring to the 
nature or quality of the goods, or a ge- 
ographical word or words, unless the de- 


community, but by the legal profession, 
the American Bar Association having at 
its last meeting, held at Saratoga, N. Y., 
in August of this year, appointed a special 
committee for the purpose of obtaining 
Congressional legislation for the better 
protection of trade marks. 

The looseness of the national law led to 
State legislation on the subject, and in 
thirty-six States laws for the registration 
and protection of trade marks have been 
passed, twenty-two of which contain a 
penal clause providing for the punishment 


Atlanta, Ga., were caught manufacturing 


Co., The Anti-Kamnia Chemical Co. and 
several other proprietors not members of 
our Association. 

The counterfeit goods were put up in 
Atlanta and marketed by one of the gang, 
who shrewdly avoided approaching the 
jobbing trade, but sold for cash only to 
retail druggists at a small discount from 
proprietors’ prices, he claiming to be sell- 
ing genuine goods obtained from proprie- 
tors in payment for advertising. So suc- 


ments upon their Angostura Bitters trade | 


a gang of swindlers with headquarters at | 


counterfeit goods of The Carter Medicine | 


of infringers by imprisonment as well as 
fine, 

Originally the protection of trade marks 
was based upon the power of the courts 
to prevent fraud, but in recent years de- 
cisions place special emphasis on the prop- 
erty element in a trade mark. A regis- 
tered name is of no value per se, but when 
applied to an article of commerce, upon 
which is expended the skill, labor and 
money of its owner, it becomes property, 
and there is nothing so securely defended 
by the common law as what has been 
happily termed “sacred right of property.”’ 

The later decisions of the courts lay 
special emphasis on this ‘‘property right,’’ 
and in some cases where the names of 
proprietary articles have not been  sus- 
ceptible of registration under the law, or 
in which it had been held that the names 
were not valid trade marks the courts 
have decided against, and enjoined parties 
who were attempting to sell goods in 
simulation of or under the same names as 
those used by the complaining proprie- 
tors, terming the offense ‘‘unfair compe- 
tition in trade.’’ So that notwithstanding 
the inherent weakness of the United 
States trade mark law and the diversity 
of the various State laws bearing upon 
the same subject, proprietors of trade 
marks are more fully protected to-day 
than at any previous period. 

In curious disregard of the recent and 


increasing ruling of the courts in favor of 
trade marks and commercial names as 
“property,”’ is a report made to the Amer- 
its 
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cessful was the rascal in disposing of his 


wares that his sales are said to have 


amounted to over $25,000 before his arrest 
caused the breaking up of the gang and 


the seizure and destruction not only of the 


stock held by the confederates at Atlanta, 


but of the counterfeit goods found in the 
hands of the retail trade that had been 
purchased from him, and who paid their 
hard-earned cash for goods only to have 
them seized and destroyed. It would seem 
to be the province of trade papers to 
warn druggists against all such frauds, as 
they should know that prices for all 
standard proprietary goods are staple, 
ind that no reputable manufacturer pays 
‘or advertising with goods. 


STAMP TAX. 

Your committee desires to call the at- 
tention of members to the good work done 
by the Legislative Committee of our As- 
sociation in securing for proprietors the 
use of private dies for the stamps that 


j}have to be used under the present law. 


The right thus gained is an important ad- 
dition to the safeguard of trade marks. 
Up to the present time, however, but few 
proprietors have availed themselves of the 
provisions of the law, owing to the re- 
strictions in regard to the size and de- 
signs permitted to be used for such 
stamps, the quantity of them required to 
be taken, and the uncertainty that existed 
in regard to the permanence of the stamp 
tax. The restrictions in regard to the size 
and design for stamps have now been 
greatly modified and if at the next meet- 


ing of Congress it is found that the tax is 
liable to be permanent, an effort should 
be made to reduce the amount of stamps 
required to be ordered at one time to a 
more rearonable amount, 


REGISTRATION OF TRADE MARKS. 

Your committee has reserved several 
suggestions as to the desirability of hav- 
ing registration books opened by the sec- 
retary of our Association for the purpose 
of recording the names of trade marks 
used by our members and dates when first 
used. Your committee cannot recommerid 
the aduption of this suggestion, but woeld 
state for the information of members that 
the Trade Mark Record, of New York, a 
paper devoted to trade mark interests 
and now in its twenty-third year of ex- 
istence, has a department for the regis 
tration of trade marks, which is largely 
used, it having registered up to date be- 
tween 19,000 and 20,000 marks—two-thirds 
28 many as those registered by the United 
States Patent Office, where the numbers 
at present run between 27,000 and 28,000. 
For court purposes registration in a pub- 
lic journal of standing would secure 
greater publicity and be more valuable 
than a registration in a record confined 
to members of our own Association, 

In concluding their report, your com- 
mittee desire to acknowledge valuable in- 
formation received from Hon. Francis 
Forbes, Morris S. Wise and Harry B. 
Knight, of New York, in regard to trade 
mark matters and to offer the following 
resolutions: 

1. Resolved, That this Association 
deems it for the best interest of the man- 
ufacturers and merchants of this coun- 
try that a Federal trade mark law be 
enacted, which shall be exclusive of State 
laws. 

That such law shall contain a clause 
making registered marks good and unat- 
tackable after being on the register five 
years, ex. cpt in case of fraud. 

That such law shall contain a penal 
provision, 

2. Resolved, That it is the sense of this 
Association that the government of the 
United States should adhere to the agree- 
ment of Madrid, of April 14, 1891, for the 
international registration of trade marks, 

3. Resolved, That the officers and mem- 
bers of this Association, pending the pass- 
age of a national trade mark law as out- 
lined above, work earnestly to secure the 
amendment of the present law by the in- 
sertion of the words “in interstate com- 
merce,’’ between the words used and in 
commerce, making the law read: “Own- 
ers of trade marks used in interstate com- 
merce, in commerce with foreign nations 
or with Indian tribes.’’ 

4. Resolved, That the officers and mem- 
bers of this Association endeavor to se- 
cure the passage of laws for the protec- 
tion of trade marks with a penal clause 
in the States where laws on the subject 


| do not at present exist—and that in States 


where trade mark laws are now on the 
statute books without a penal clause, an 
endeavor be made to have an adequate 
penal clause inserted. 

5. Resolved, That the questions pro- 
posed by the commissioners to revise the 
patent and trade mark laws of the United 
States be sent to all the members of this 
Association with a request that they an- 
swer the same; and that the members of 
the Association accept the invitation of 
the commission to appear before it at the 
public hearings to be held in New York 
on Nov. 19th and 21st, 1898, 

Thomas F. Main, Chairman. 


Mr. Harding, New York: I move that 
the report of the Committee on Trade 
Marks be received and_ referred to 
the Executive Committee, as there are 
many important recommendations in the 
report. Carried. 

Mr. Fenner: I move that the Chairman 
of the Committee on Trade Marks receive 
the thanks of this Association for his able 
report. Carried, 

The President: We will now take up 
the report of the Committee on Memo- 
rials of deceased members. 

Mr. H. M. Sharp, Chairman of the com- 
mittee, presented a verbal report upon 
the death of Mr. C. C. Voorhees, repre- 
senting G. G. Green, of Woodbury, N. J., 
and Mr. Rigaud, of the firm of Rigaud & 
Chapoteaut, of Paris, France; and re- 
ceived the permission of the meeting to 
file a written report for insertion in the 
printed proceedings. 

Mr. Main moved that the report be re- 
ceived and referred to the Committee on 
Publication. Carried. 

Mr. De Witt, Chicago: I move that, as 
has been customary, memorial pages be 
printed in our report covering the demise 
of these members. Carried. 

The President: We will now take up 
the report of the Committee on Advertis- 
ing, Mr. A. Cressy Morrison, of New 
York, Chairman, 


Report of Committee on Advertising. 

Mr. President and Gentlemen: I desire 
to report as chairman of the Committee 
on Advertising, that a meeting of this 
committee was held in New York city in 
February for the purpose of deciding the 
course of action which should develop the 
true usefulness of this committee. A com- 
plete outline of the work to be performed 
was submitted by the chairman, and 
unanimously approved by the committee. 
At this time the pressure of legislative 
matters in Ohio became so great that the 
chairman was obliged to devote his en- 
tire time and energy to this work, as a 
member of the Committee on Legislation. 
Immediately following upon the heels of 
the Ohio matter came the enaction of the 
Tax Stamp act, which again called for 





| 
| 










almost incessant effort of the chairman 
in legislative work. These two reasons 
prevented the development of the plans 
accepted by the committee, and are of- 
fered as an explanation of the fact that 
your Committee on Advertising can re- 
port no progress. 
A. Cressy Morrison, Chairman. 

The President—You have heard the re- 
port of the Committee on Advertising. 
What disposition will you make of it? 

Mr. Main—I move that the report be re 
ferred to the Committee on Publication. 

Mr. Morrison—I have here the report 
of the Committee of Conference with the 
American Publishers’ Association. Mr. 
Bowne, the chairman of the committee, 
requested me to read the report. 


Report of Committee on Conference 
with Publishers’ Association. 

Mr. President and Gentlemen: Mr. 8. W. 
Bowne, chairman, desires me to say that 
the Committee on Conference was called 
together in New York at the February 
meeting of the Publishers’ Association. 
After deliberating the matter, and in view 
of the fact that no invitation had been ex- 
tended by the Publishers’ Association, it 
was deemed inexpedient and unwise to re- 
open the subject with them at that time. 
The committee, therefore, adjourned with- 
out action. A. Cressy Morrison. 

Mr. Main—I move that the report be re- 
ceived and take the usual order. Carried. 

The President—The next thing is the re- 
port of the chairman of the Committee on 
Delegates to attend the annual meeting 
of the National Wholesale Druggists’ As- 
sociation. 

Mr. R. V. Pierce—Mr. President, I woufd 
say that I have not had an opportunity 
as yet to present our greetings to the Na 
tional Wholesale Druggists’ Association. 
I think probably for some reason our cre- 
dentials were not filed with the President 
of that association, but I believe they 
have been filed quite recently. Since they 
were filed I have not had an opportunity 
to be present at their meeting. They are 
now in session, but thinking this the most 
important meeting by far, considering the 
business we have in hand, I have attended 
this meeting. 

The President—There should be a report 
of the committee to attend the meeting of 
the Proprietary Articles’ Trade Associa- 
tion of Canada, of which Mr. Joseph 
Leeming is chairman. 

Mr. R. V. Pierce—I believe I was one of 
the committee. I take pleasure in report- 
ing that I have attended the meeting of 
the Association of the Proprietary Arti- 
cles Trade, which was held in Toronto, 
and was very cordially received. I ex- 
tended to them your fraternal greetings, 
and they expressed a very cordial invita- 
tion through me to all of you gentlemen 
who can make it convenient, to attend 
their annual meeting. They usually hold 
their meetings in midsummer. There were 
quite a number of American houses who 
had representatives at that meeting; a 


good many of our American houses have | 


branch establishments on that side of the 
border. It seems to be quite a promising 
field over there for the proprietary medi- 
cine business, and it seemed to be the 
general feeling that those who are doing 
business on that side are finding a profit- 
able investment. An invitation was ex- 
tended to the President of their associa- 
tion to visit our meetings, but I received 
a letter from him a short time ago ex- 
pressing his regret that he would not be 
able to be with us on this occasion. 1 
think that our Secretary has a report of 
their meeting, which shows the Ameri- 
can houses represented at that time. It 
might possibly be interesting that he 
should read off the list, as being some in- 
dication of what our people are doing on 
the other side. 

Secretary—I know personally that this 
Association is very friendly toward us, 
and the joint effort of the two associations 
will probably bring forth good results. 
There were present of our membership 
at the Toronto meeting the following 
firms: J. C. Ayer & Co., Lowell, Mass.; H. 
B. Foulds, New York City; Munyon’s 
Remedy Co., Philadelphia; Scott & Bowne, 
New York; Warner Safe Cure Co., Roch- 
ester; World’s Dispensary Medical Asso- 
ciation, Buffalo; Lydia E. Pinkham Medi- 
cal Co., Lynn, Mass.; Pond’s Extract Co., 
New York City; Doliber-Goodale Co., Bos- 
ton; Thomas Leeming & Co., New York 
and Montreal. 

An extract from the minutes of the 
meeting held in Montreal is as follows: 
“Dr. Pierce: Mr. President and Gentle- 
men—I do not know whether I can add 
any more to the remarks I have made be- 
fore this association on previous occa- 
sions. I will say, however, that I have 
been deputed by the Proprietary Associa- 
tion of the United States to extend to you 
and your members an invitation to attend 
our annual meeting, to be held in St. 
Louis, Mo.’”’ The President of that asso- 
ciation replied as follows: ‘‘The President: 
Dr. Pierce, we thank you for the kind in- 
vitation, and we also thank wr. Pierce for 
his past counsel and advice and wish him 
long life, and trust that Dr. Pierce's pres- 
ence with us may draw us closer together, 
both commercially and socially. 

Mr. Main—I move that this report in re- 
gard to the Canadian Association be re- 
ceived and take the usual course. 

President—I will now call for the report 
of the Committee on Transportation, of | 
which Mr. Thomas Lord, of Chicago, is | 
chairman, 

Mr. Lord presented the following report: 


Report of Committee on Transporta- 
tion. 

Mr. President and Gentlemen: Another | 
year has past and it becomes the duty of | 
your committee to call your attention 9% 





the prevailing conditions and facts that 
appear to affect your interests as shippers 
of goods and merchandise, and also to re- 
fer to action made by commercial bodies 
to correct and cure the irregularities and 
unjust discriminations under which the 
mercantile community suffers. 

It is proper to mention here that as the 
objects and interests of this committee 
are similar and almost identical with the 
objects and interests of the National 
Wholesale Druggists’ Association, and as 
the chairman of your Committee on 
Transportation is also chairman of the 
Transportation Committee of that body, 
these facts will explain why the language 
of the reports is substantially the same. 

As is well known, the past year has 
been an eventful one in the annals of this 
nation, and the whole country, from the 
Chief Executive down to the most obscure 
citizen, has been more or less interested 
in the warlike movements that have been 
inaugurated and prosecuted with so much 
vigor and success. The governmental and 
public mind has been so much occupied in 
the consideration and management of 
these war matters and attendant interests 
that much other legislation that probably 
would otherwise have been attended to 
has been set aside and delayed for future 
action. Board of Trade and other organi- 
zations that have interests on the same 
lines and directions, and whose efforts to 
cure these evils have been compelled to 
await the developments and results of 
these momentous subjects. This condition 
of affairs has prevented progress and de- 
layed hoped results. The present status 
seems to be about as follows (we quote 
from a letter received from a friend, who 
is cognizant of, and has made a business 
of studying and investigating, these evils 
and causes of complaint): 

“The decisions of the Supreme Court of 
the United States, that the act to regu- 
late commerce, generally known as the 
Interstate Commerce law, does not confer 
upon the Interstate Commerce Commis- 
sion any power to prescribe and enforce 
rates which may govern in the future, 
was a most serious blow to the law, and 
to its friends, who had labored long and 
faithfully to obtain, through the law, re- 
lief from many of the unjust discrimina- 
tions existing against mercantile interests 
in various parts of the country. As show- 
ing the present lamentable condition of 
the law, the following extracts from the 
last (eleventh) annual report of the Inter- 
state Commission is given: ‘Recent ad- 
judications have shown defects in the act, 
or so increased the difficulties of admin- 
istering it as to render its enforcement 
as a remedial statute practically impossi- 
ble.’ It may be interesting to note that 
the decisions of the Supreme Court, which 
so vitally affect the present law, were 
rendered in cases the original proceedings 
of some of which were begun by the Chi- 
cago Freight Bureau, and, as evidencing 
the estimation in which such organiza- 
tions are held by the Commission, it says 
in its last report: ‘A freight bureau may 
well conduct a proceeding which governs 
the business welfare of an entire city.’ 
The general consensus of opinion of the 
Interstate Commerce Commission of ship- 
pers, and of the more conservative man- 
agements of railroads, is that the law 
should be promptly amended, and to that 
end many bills have been introduced in 
Congress, and have been pending in that 
body for more than a year. The carriers 
profess to be greatly in favor of having 
the law amended, but their approval of 
any amendment is coupled with a demana 
that the prohibition of the present acti 
against pooling shall not be repealed, but 
that the railroads shall be permitted by 
special amendment to pool. Any bill for 
amending the law which does not provide 
for pooling receives the united opposition 
of the carriers, whose powerful lobby is 
always on hand, and is continually and 
energetically working to influence legisla- 
tion favorable to their interests, and to 
oppose and defeat any bill which seeks to 
amend the law without including in its 
provisions permission to pool. Some of 
the bills already before vongress are 
wholesome measures, but some, if enacted 
into law, would be positively harmful to 
mercantile interests. 

“In my view, the best bill, the one 
which covers and will cure most of the 
evils under which shippers have been and 
are suffering, is the bill prepared by joint 
committees of the Chicago Freight Bu- 
reau, t)}e Chicago Board of Trade and the 
National Business League, and known as 
Senate bill No, 2,018, which was introduced 
in the United Staies Senate by Senator 
Cullom on May 26, 1897. This bill should 
be earnestly urged by all merchants and 
commercial bodies. Without some such 
amendinent to the Jaw shippers are prac- 
tically without redress for any grievances 
they may have against the carriers, and 
without any remedy for unjust and 
flagrant discriminations against their in- 
terests, under which they have long suf- 
fered. Without some such amendments 
the present law is but a shield to dis- 
honest shippers and a constant menace to 
honest stiprers Every effort should be 
made to have the law properly and 
promptly amended, and until this is done 
but little can be acco™plished to remove 
discriminations and inequalities existing 
against the interests of merchants and 
shippers. 

For proper legislation upon this most 
important subject, the good influences of 
all commercial bodies and trade associa- 
tions should be combined and continuous- 
ly exerted. It must not be forgotten that 
the forces of the opposition are alert, 
keen, compact, well skilled and always in 
session, while, as a rule, the pressure of 
merchants and commercial bodies is luke- 
warm, disintegrated and intermittent, 
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“Congress has undertaken to regulate 
interstate commerce, as by the Federal 
Constitution it alone has power to do, and 
that body should see to it that laws en- 
acted by it should be rendered readily 
enforceable, and when found deficient, as 
in the present case the act to regulate 
commerce has abundantly been found to 
be, proper and effective amendments 
should promptly be enacted. To this end 
all good citizens should lend their aid. 

Thomas Lord, Chairman. 


Mr. Wyckoff—I move that the report be 
received and referred to the 
on Publication. 

Mr. Beardsley, Elkhart, Ind.—Before 
this question is disposed of I have a few 
remarks to make on this subject, which 
apply I think directly to the proprietors. 
We find that the discriminations in 
freight, especially in the classification, is 
seriously against the proprietary medi- 
cine business. We do not object so much 
to the first-class classifification which we 
get on medicines. But I believe that if 
the proper pressure and a little work is 
brought to bear upon the Traffic Associa- 
tions that we can get a better classifica- 
tion on printed matter. The discrimina- 
tions now are very serious. We are 
obliged to pay first-class freight on all 
shipments of printed matter in less than 
earload lots, with the exception of the 
southern classification. Glassware, such 
as sporstman’s balls, battery jars, beer 


glasses, bottles, milk jars, glass tops, 
lamps, ete., go as third class. Even 
empty beer kegs are returned as third 


class matter; while pamphlets and adver- 
tising matter are sent first-class, with 
the exception of the southern classifica- 
tion. Now the average value of pam- 
phiets and miscellaneous printed matter 
does not exceed 5 cents per pound, and yet 
chemicals of ten times that value can be 
shipped in barrels under the third and 
fourth class classification. Take dry 
goods for instance; not otherwise speci- 
fied are classed as first-class, but under 
this head exception is taken in the case 
of any of the following named articles, 
made wholly of cotton, when specific 
name of article and name of shipper is 
plainly marked on the outside of package 
and stated in shipping receipt and bill of 
lading, namely, awning stripes, calicoes, 
canton flannels, denims, etc., are shipped 
third class. It seems to me if the proper 
pressure is brought on traffic associations 
that we can have our printed matter 
classified under the third class; and if the 
proper effort is made, possibly under the 
fourth or fifth class. 

The President—Have you any sugges- 
tions as to how it can be brought about? 


Mr. Beardsley—I would move that you 
appoint a committee to take up this 
matter, which committee shall personally 
appear before the various traffic associa- 
tions, and obtain all the concessions pos- 
sible. 

Mr. Main, New York—I call attention 
to the fact that we are members of the 
Chicago Freight Bureau, and through 
that bureau we ought to work. I know 
that this classification of printed matter 
is a serious burden. Formerly it was in 
the third class classification, but for some 
reason it was raised to first class, and | 
think on two occasions I was a member 
of a committee which was appointed to 
wait upon the members of the freight 
bureau in New York in regard to the mat- 
ter. The chairman of the freight bureau 
explained to me that the difficulty in- 
volved in the matter was in separating 
the various classes of printed matter. He 
acknowledged the fact that the advertis- 
ing matter in the shape of printed matter 
was of no value; but he said it was im- 
possible to separate that from books of 
more value than merely printed advertis- 
ing matter. That is the plea that they 
make; but I think that another effort 
should be made in that direction. It oc- 
curs to me, however, that we should have 
a better chance if the application were 
made through the freight bureau under 
specific instructions from this associa- 
tion, 

Mr. Hance, Philadelphia—If it is the de- 
sire of this association to have such a 
committee appointed, I think the scope 
of the work undertaken by the commit- 
tee should be extended to include some 
special rate of classification, to be ob- 
tained from express companies for printed 
matter. It is very often necessary to for- 
ward advertising matter to certain points 
by express, that might otherwise go by 
freight, if there were time enough for it 
to be sent in that way; and it seems to 
me that it is unfortunate that we should 
be obliged to pay heavy express rates for 
printed matter. I ask whether Mr. 
Beardsley will widen the scope of his 
motion, or whether he desires to have it 
put in the form of an amendment, 

The Secretary—To the incoming chair- 
man of the Committee on Transportation 
all these suggestions will be valuable, and 
when they are spread upon the record, 
will guide him in his work. Mr. Frank A. 
Faxon, who is chairman of the Proprie- 
tary Committee of the National Whole- 
sale Druggists’ Association, is soon to 
read his report; and as many of our mem- 
bers desire to hear that report read, we 
ought to adjourn in a very short time for 
that purpose. 

Mr. Lord, Chicago—In regard to my re- 
port, I would make an explanation that 
during the past year there has been some 
local trouble in the Chicago Freight Bu- 
reau, and while the interests of this as- 
sociation have been attended to so far as 
possible, yet we have not paid any dues 
this year for the reason that there has 
been some derangement in the organiza- 
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tion. I would inform the gentleman who 
first discussed this subject that the very 
matters he enumerated, the class of 
freight to which he referred, have been 
brought before the attention of the vari- 
ous traffic associations and urged as ve- 
hemently and strongly as possible, with 
the idea of obtaining a reduction in the 
rate. They have been at all times in the 
fore front of the matters considered by 
this committee. We thought about a year 
ago that we were going to be successful 
in having some reductions made; but in 
consequence of the war everything else 
has been laid aside, and it has been im- 
possible to bring up matters of this kind. 

Mr. R. V. Pierce—As many of us desire 
to consider this question further I move 
that the matter be postponed until a sub- 
sequent session. Carried, 

Mr. Hance, Philadelphia—Before ad- 
journing 1 wish to mention that many 
retail druggists are here in St. Louis with 
the object of forming a National Associa- 
tion; and it would be no more than cour- 
tesy to them for us to take cognizance of 
the fact that they are here, by having a 
committee appointed from this associa- 
tion to visit them. I and many other 
members of this association realize the 
importance of having the good will of the 
retailers, and it is only a matter of cour- 
tesy; I move that a committee of five be 
appointed by the Chair to visit the re- 
tailers and express to them our kindly 
feelings and invite them to be present 
this afternoon at our session. The mo- 
tion was carried. 

Mr. Leeming—I move, that as there is 
such very important business to all of us 
being transacted at the meeting of the 
National Wholesale Druggists’ Associa- 
tion, that we now adjourn to meet at 4.30 
o'clock this afternoon, 





FIFTH SESSION. 


Wednesday Afternoon, Oct. 19, 1898, 

President Doliber called the meeting to 
order at 4.45 o’clock, 

The President—I understand that the 
chairman of the Committee on Member- 
ship has some additional names to recoum- 
mend for membership in the association. 
I will ask him to read the list; and if 
there is no objection it will be ordered to 
take the usual course. 

The President—The next business to 
come before the association is a report of 
the Executive Committee, of which the 
secretary has a cu py. 

The Secretary—Your Executive Com- 
mittee have held several meetings to dis- 
cuss the different reports that have been 
submitted to them from our different com- 
mittees. This report of the Executive 
Committee does not cover all the com- 
mittee reports that were submitted, but 
deals with some of them, 

The secretary read the following report 
xf the Executive Committee: 


Report of the Executive Committee. 


The Executive Committee has considered 
the report of the Committee on Legisla- 
tion and recommends the passage of the 
following: 

Voted—That the Executive Committee is 
hereby authorized and instructed to en- 
gage the services of a person who shall 
be styled “Secretary of the Committees 
* the Proprietary Association of Amer- 
ca.”’ 

His duties shall be: To devote his time 
to business pertaining to the protection 
of trade marks, and to the work of the 
Committee on Legislation under the direc- 
tion of its chairman, and to perform such 
other duties as may be required of him 
by the President of the association. 

He shall receive such compensation as 
the Executive Committee shall determine, 
and he may employ such assistants as 
may be recommended by the Executive 
Committee. 

The Executive Committee have consid- 
ered the report of the Committee on Trade 
Marks, and recommend to the association 
the adoption of the resolutions embodied 
in their report as follows: 

Resolutions. 

1. Resolved, That this association deems 
it for the best interest of the manufac- 
turers and merchants of this country that 
1» Federal trade mark law be enacted. 

That such law shall contain a clause 
making registered marks good and unat- 
tackable after being on the register five 
years, except in case of fraud. 

That such law shall contain a penal pro- 
vision, 

2. Resolved, That it is the sense of this 
association that the Government of the 
United States should adhere to the agree- 
ment of Madrid of April 14, 1891, for the in- 
ternational registration of trade marks. 

3. Resolved, That the officers and mem- 
bers of this association, pending the pas- 
sage of a national trade mark law, as out- 
lined above, work earnestly to secure the 
amendment of the present law by the in- 
sertion of the words “in interstate com- 
merce,’’ between the words used and in 
commerce, making the law read: “Owners 
of trade marks used in interstate com- 
merce with foreign nations or with In- 
dian tribes.”’ 

4. Resolved, That the officers and mem- 
bers of this association endeavor to secure 
the passage of laws for the protection of 
trade marks, with a penal clause in the 
States where laws on the subject do not 
at present exist—and that in States where 
trade mark laws are now on the statute 
books without a penal clause, am endeavor 
be made to have an adequate penal clause 
inserted. 

5. Resolved, That the questions proposed 
by the Commissioners, to revise the patent 
and trade mark laws of the United States, 
be sent to all the members of this asso- 
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ciation, with a request that they answer 
the same and that the members of the as- 
sociation accept the invitation of the com- 
mission to appear before it at the public 
hearings, to be held in New York on No- 
vember 19 and 21, 1898. 

The meeting then adjourned to executive 
session, to consider the report of the Ex- 
ecutive Committee, and after a lengthy 
discussion the report was adopted. 

The executive session was closed, and it 
being understood that Mr. Harding had a 
communication from Dr, Frederick Hum- 
phreys upon the subject of the war tax, 
Mr .Harding was requested to read it. 
The paper follows: 


The War Tax 


PETITION OF THE PROPRIETORS 
OF, AND DEALERS IN PROPRIETARY 
MEDICINES, INCLUDING THE 
WHOLESALE AND RETAIL DEALERS 
IN DRUGS, OF THE UNITED STATES. 
—The undesigned, representing the indus- 
tries mentioned, hereby earnestly petition 
your Honorable House of Representatives 
and Senate of the United States, that the 
war tax, upon proprietary medicines, may 
be promptly or speedily revoked for the 
following potent and valid reasons: 

1, Because it is founded upon entirely 
erroneous ideas as to the origin and value 
of these medicines, the general or prev- 
alent idea being that these medicines are 
mere nostrums, the outcome of ignorance 
and greed, for gain; and that they are of 
no value as curatives for disease, and ar? 
as deserving of no legal recognition; 
whereas, the real fact is, that they, to a 
very large and almost universal extent, 
are the best and most successful pres- 
criptions of our most advanced and suc- 
cessful physicians. The story is simple. 
The physician, and the more eminent he 
may be, the most likely this result is to 
happen—sends his prescription to his drug- 
gist, who carefully prepares and sends it 
to the patient; this is followed by others, 
and others, all made of the same ingredi- 
ents and the same proportions, and they 
are largely, or even eminently, successful 
The druggist is alive to this—he knows, 
from his own observation, that he has in 
his hand a cure for a certain definite form 
of disease, and gives it a mame and 
launches it upon the public, as a remedy 
for a certain form of disease. 

There is nothing of ignorance or men- 
dacity or illiberality im the transaction; 
the druggist has really rendered the put- 
lic a service, and has only taken advan- 
tage of the opportunity which his trade 
offered him, and has given wings to 1 
blessing for the people; nineteen-twen- 
tieths of the popular medicines of the day 
have this origin and deserve respect 
rather than approbium, 

2. These preparations, or medicines, be- 
come very largely the refuge of the work- 
ing class and of thé self-respecting poor; 
not the degraded poor, but of the labor- 
ing, careful, saving class, who are illy 
able or cannot afford the pay of the regu- 
lar physician, who from his high fees is 
regarded rather as a luxury of the rich 
than as the refuge of the poor and hence 
this self-respecting, laboring class, form 
a very large percentage of the patrons of 
proprietary medicines, whieh they regard 
as their most ready, safe and prompt res- 
cue, in case of disease or illness. 

3. This war tax is also founded upon 
very extravagant and popular ideas of tne 
profits of the business. This may be illus- 
trated by a short anecdote; a conversa- 
tion was in progress between a venerable 
Congressman and a proprietor, who was 
laboring to show that the stamp tax was 
oppressive, when the Congressman said: 
“Why, here is your 2%-cent box of pills 
and it has not cost you over four cents 
to make it, and in every box you thus 
make 21 cents. “‘Oh,’”’ said the maker, “T 
sell them for $16 a gross, which is ll cents 
each,”’ and it is quite probable that the 
Congressman only echoed the popular 
opinion. 

It occurs to the writer to say, that the 
ideas which now prevail among legislators 
respecting the origin, value, business and 
profits of the proprietary medicine trade 
are widely prevalent and have met with 
little change during the last thirty or 
more years. 

It fell to the lot of the writer to be one, 
and I think the only surviver of the five 
who were sent as deputies to meet and 
confer with the Committee of Ways and 
Means of the House of Representatives 
of 1861, of which the Hon. Thadeus 
Stephens was chairman. 

They had arranged a tax of two, four 
and eight cents upon the 25 cents, 50 cents 
and $1 vials, or packages, of medicine. 

When this announcement was made our 
answer was: “‘But, gentlemen, you must 
remember that we, the makers and tax- 
payers, get only one-half of the sum 
which the consumer pays.”’ This was re- 
ceived with some degree of incredulity, 
but when the proofs were shown the tax- 
rate was reduced just one-half, with this 
remark of Chairman Stephens: ‘Gentle- 
men, the country is in peril—you and 
every other industry must respond. When 
the war is over, your claims will be re- 
spected.”’ Yet, in view of all this, the tax 
was continued for twenty years. 

But let us return to the stubborn fact; 
which is, that in the medicine business, as 
in almost every form of industry, the 
maker gets usually only one-half of what 
the consumer pays. The middle-men, the 
dealers, get the entire first half. Then the 
maker pays, first his advertising, and I 
think it may be safely stated that the 

20,000 newspapers of the United States 
make more money from advertising the 
proprietary medicines than do the pro- 
prietors themselves, and this has, and 
probably will always be, the case. It is 
the common experience of proprietors to 
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pay for advertising each year from one- 
half to two-thirds more for advertising 
than they can save from the results or 
profits of their business. The usual or 
common result is, that of his then re- 
ceipts, one-third to one-half goes for ad- 
vertising for new business often more, and 
for the old and established probably less. 
Another third of all receipts must go for 
material and taxes and business expenses, 
So that, as a general rule, the maker will 
rarely get more than one-tenth or one- 
eighth of what the consumer pays, if he 
gets anything. 

As to the results of the tax of 1861 and 
1865, only the old and long-established 
proprietors saved any money, while hun- 
dreds of younger and weaker, but yet de- 
serving and worthy proprietors, were 
crushed out of existence. 

4. We beg you to consider that this a 
special and particular tax, and is over and 
beyond all other taxes, and demands for 
money, which every citizen must pay. It 
is levied upon a beneficial and widely em- 
ployed and useful industry. It was levied 
for the support and maintenance of a war 
which was patriotic and successful, and 
has come to a speedy and righteous con- 
clusion, and we trust that the wisdom 
and foresight of the makers of it will 
promptly remove it. And the more so, as 
when the tax is not laid upon the consu- 
mer, to whom the tax of one cent upon 
the vial or box may be as nothing, the 
two and one-half cent tax upon each dol- 
lar, which is laid upon the retail prices, 
really becomes 5 per cent, upon the maker, 
as he gets only half of what the consumer 
pays. 

That every citizen has the inalienable 
right, to elect, choose or employ as to 
what mode or form of treatment, or med- 
ication he or his dependents or family 
shall take or employ, is so palpable as not 
to require discussion, 

if we have been corrent in our delinea- 
tion and exposure of the reasons for this 
tax, and also in making it clear, that it 
is a tax upon the medicines of the self- 
respecting poor, we want to suggest the 
necessity of this war tax being termi- 
nated at the earliest practicable date, 

Frederick Humphreys, M. D. 

Mr. Main: I move that the paper be re- 
ceived, and that in view of the lateness 
of the hour, it be brought up again at 
some future session so that the members 
can discuss it. Carried. 

On motion, adjourned 
morning at 11 o'clock. 


until Thursday 


SIXTH SESSION. 
Thursday Morning, Oct. 20, 1898. 

Meeting called to order at 12.15 p, m. by 
President Doliber. 

The President: Gentlemen, a meeting of 
the Proprietary Association has _ been 
ealled to be held at the present time. 

I beg to call your attention to the fact 
that this excursion on the Mississippi 
River is given in honor of the Proprietary 
Association, and it is rather discourteous 
to those newspapers who have prepared 
and arranged it for us to say nothing and 
hold our meeting and ignore the excursion 
which they have prepared—for both Con- 
ventions, it is true, but the invitation is 
primarily for the Proprietary Association, 
so it has been suggested that we can ad- 
journ, 

Mr. Lance: Now I appreciate as much 
as any one can the courtesies shown us 
py the newspapers, and I will regret very 
much if I am obliged to miss it, yet at 
the same time we came here to attend to 
business. 
committee to meet a committee from Re- 
tail Druggists’ Association. We met that 
committee, and understood that you were 
in session in a nearby room, We promised 
to lay the result of our conference before 
you and get the decision of this associa- 
tion on the questions which were dis- 
cussed there and passed upon; and of 
course it is discourteous to one as much 
as it is to the other, and it is for you gen- 
tlemen to say whether you want to be 
discourteous to them, and another fact 
is that while they are now still in session 
tney will not be in session this afternoon 
when we return, as they expect to ad- 
journ this afternoon. 

The President: The first business be. 
tore the meeting is the report of the com 
mittee that was appointed to confer with 
the Retail Association, of which Mr. 
Hance is Chairman. Is Mr. Hance pres 
ent? 

Mr. Hance: (From the committee room): 
{ will be there is a minute, Mr. Chair 
man, 

Mr. Sharp: As a question of privilege, 
{ move that the remarks may be limited 
to three minutes. 

The President: Mr. Hance is Chairman, 
and the other members of the committee 
are Mr, Kramer, Mr. Morrison, Mr. Cof- 
tin and Mr. De Witt. Will you listen to 
the report of the Chairman of this com- 
mittee, Mr. Hance? 

Mr. Hance: We have done most of the 
work this morning and we have hardly 
had time to draft a report. I think I can 
say safely the committee has been a very 
successful one. It was only appointed to 
confer with the Retail Association then 
in session at the St. Nicholas Hotel, and 
present our respects. No authority was 
given to this committee other than to pre- 
sent the feeling of good will, etc., of this 
Association to the Retailers, and recog- 
nize their organization. The committee 
then proceeded to the St. Nicholas Hotel. 
We were there received by the Chairman 
of their Executive Committee, who intro- 
duced us to the President of the Associa- 
tion, Mr. Hynson, of Baltimore, and in a 
few minutes the committee was invited 


into the room. The Chairman made a few ; 
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remarks explaining the object of our visit, 
which were followed by Dr. Pierce in 
some very appropriate remarks, and Mr. 
De Witt and Mr. Chamberlain also ad- 
dressed the meeting, expressing some very 
good views, and I think on the whole ev- 
erything was very well in every way to 
have had the committee, as it made a 
good impression on the association. 

We then found that the retail druggists 
were very anxious to confer with the Pro- 
prietary Association, and in order to save 
time the Executive Committee was given 
the power to confer with the National 
Wholesale Druggists and also with the 
Proprietors’ Association, and in order to 
save time, at 10 o’clock we met here in 
ihis hotel when they presented some reso- 
lutions which had been drawn up by their 
ixxecutive Committee after conference 
with the Proprietary Committee of the N. 
W. D. A. As the time was short and our 
meetings in general were nearly coming 
to a close, we considered it advisable to 
meet them, and in the conference were 
glad to have the advice of Mr. Coffin and 
Mr. Noyes of the Proprietary Committee. 
{ was requested to take the chair, and as 
no regular secretary was appointed, I 
made a few notes which I have had writ- 
ten off showing the nature of the resolu- 
tions as adopted by the conference be- 
tween the Executive Committee of the 
Retailers’ Association and the Proprie- 
tary Committee of the N. W. D. A. with 
the modifications which took piace this 
morning. 
| MINUTES OF MEETING OF THE COM- 
MITTEE APPOINTED BY MR. DOL- 
IBER TO VISIT THE RETAIL DRUG- 
GISTS THEN IN SESSION IN ST. 





This Convention appointed a. 


LOUIS, 

The Executive Committee of the Nation- 
al Association of Retail Druggists, 
Messrs. Noyes and Coffin, of the Proprie- 
tary Committee of the N. W. D. A., and 
the Committee of the Proprietary Asso- 
ciation. 

The secretary of the Retail Druggists’ 
Association presented a number of reso- 
lutions that had been adopted after a 
conference of their Executive Committee 
with the Proprietary Committee of the N. 
W. D. A. Mr. Coffin explained this mat- 
ter in detail to the joint committees and 
Mr. Noyes then spoke of the conditions 
prevailing, explaining the scope of the 
resolutions and the general desire to 
bring together the Associations and the 
advantages of harmonious feeling in the 
future, 

The meeting then assumed the character 
of a conference committee. After Mr. 
Noyes also explained that the resolutions 
submitted by the Retail Druggists’ Com- 
mittee was after a conference with and 
the approval of the Proprietary Commit- 
tee of the N. W. D. A., the first resolu- 
tion as read was as follows: 

Resolved, By the National Association 
of Retail Druggists, that we request man- 
ufacturers of proprietary articles that 
they limit the distribution of their goods 
to the legitimate wholesale dealers as 
recognized by the Proprietary Committee 
of the N. W. D. A. and the Executive 
Committee of the National Association of 
Retail Druggists, and that we also request 
the jobbers not to sell the department 
stores or to persistently aggressive drug 
cutters. 

This resolution coming under discussion, 
Dr. Pierce brought up the point that the 
new list of distributors made up by the 
N. W. D. A. was without consulting the 
Proprietary Association, and it was sug- 
gested by the Chairman that a committee 
from the Proprietors’ Association should 
also be consulted in making up this list. 

Mr. De Witt pointed out the fact that 
others in the Proprietary Association 
might be in his position where the major 
part of his business is with the retail 
trade, and would mean a complete revo- 
lution or reorganization of his business, 

Mr, Chamberlain said that the adoption 
of this resolution as read would have a 
similar effect on his business and reiter- 
ated and endorsed Mr. De Witt’s views. 

Mr. Coffin then moved that a committee 
from the manufacturers be appointed to 
confer with the committee from the N. 
W. D. A. and the Executive Committee of 
the Retail Druggists’ Association. 

This resolution then took this form: 

Resolved, By the National Association 
of Retail Druggists that we request man- 
ufacturers of proprietary articles that 
they limit the distribution of their goods 
when sold at lowest prices to the legiti- 
mate wholesale dealers as recognized by 
the Proprietary Committee of the N. W. 
D. A. and the Executive Committee of the 
N. A. R. D., and a committee of the Pro- 
prietary Association; and that we also 
request the jobbers not to sell to depart- 
ment stores or to persistently aggressive 
drug cutters. 

It was unanimously resolved that this 
resolution be accepted and adopted as 
amended. 

The second resolution was as follows: 

That the prices on proprietary goods to 
the retailer should in no case exceed $2.00 
for 25c articles, $4.00 for 50c articles, $8.00 
for $1.00 articles, and al) other articles in 
proportion, if purchased in lots of one 
dozen or more. 

The objects of this resolution were ex- 
plained by a number of gentlemen repre- 
senting the three Associations, and it was 
the sense of the meeting that this resolu- 
tion be adopted as read. 

The third resolution was as follows: 

Resolved, By the N. A. R. D. that we 
request the Committee on National Legis- 
lation to use their best efforts to induce 
Congress to so alter and amend section 
20 of an act to provide ways and means 
to meet war expenditures and other pur- 


poses, which went into effect July 1, 1898, 
and schedule B of section 25 of said act, 
so that the law shall be free from all 
ambiguity and its intent made clear, That 
in such amendments the committe en- 
deavor to have an exemption made from 
the operation of the act referring to med- 
icinal drugs, the re-enactment of the fol- 
lowing clause of a _ similar act in force 
from 1862 to 1883, excepting those drugs 
which may be protected by letters patent 
or by trade marks, as follows: 

All uncompounded medicinal drugs and 
chemicals, all medicines compounded ac- 
cording to the national pharmacopoeias, 
all medicines compounded according to 
ihe formulas published in any of the dis- 
pensatories or text-books or formularies 
in common use among physicians and 
apothecaries, 

Considerable discussion followed the 
reading of this resolution and the views 
of the retail druggists were presented, as 
well as statements made by several gen- 
tlemen on the committe who had spent a 
great deal of time in Washington when 
the present revenue law was under con- 
sideration in the Senate Finance Commit- 
tee and in the Conference Committee, as 
well as after the enactment of the law as 
ipplied to the drug trade, whereby many 
»f the views expressed by Commissioner 
Scott were repeated and explained to the 
-“ommittee. 

It was finally concluded that it was 
more desirable not to adopt the specific 
form of resolution in regard to the stamp 
law presented by the Retail Association, 
and it was moved and seconded that the 
subject of the stamp act be referred to 
the Legislative Committees of the three 
organizations; that they should confer to- 
gether with a view of securing the early 
repeal of the war revenue law as applied 
to the drug trade, or such modifications 
of the same as the committee deems best 
in the interests of their respective Asso- 
ciations. 

This resolution as modified was unani- 
mously adopted. 

The remarks I have just made I would 
have embodied in a report if I had had 
time, but I did not even have time to read 
over the draft. In conclusion I have only 
‘o say I have now told you what your 
committee did. What action on these 
resolutions you shall take is for you to 
say. 

The President: I do not think it is clear 
o the meeting who passed these resolu- 
tions. Will you be good enough to say? 

Mr. Hance: It seemed best to us this 
morning, when the time was very short 
and these resolutions were presented to 
your committee in the conference with the 

etail druggists, to get their views and 
vhat they were doing. They came to us 
ind reported what they had done and that 
hey were going to adjourn this afternoon 
ind had no opportunity of meeting any 
me else, and that this was the result of 
he meeting yesterday afternoon with the 
ommittee of the N. W. D. A. 

The President: What action will you 
ake in reference to the report made by 
Mr. Hance? 

Mr. Cummings: Are these resolutions 
hose that have been approved by the 
tetail Druggists’ Association, or are they 
‘esolutions approved only by the Ex- 
cutive committee? 

Mr. Hance—I should say that having 
gone through these details, so that you 
understand the conditions, I think it 
=e be well to submit to this associa- 
tion, 

Mr. Cummings—I wanted to know 
whether they have passed upon these 
resolutions and if we are acting on some- 
thing that has been approved by the re- 
tailers in session or not, do they come to 
us in authoritative form, or are they the 
resolutions the Executive Committee of 
the retailers would like us to adopt? 

Mr. Hance—I can best answer that by 
saying, they have passed certain resolu- 
tions, they had a committee and it pre- 
sented these resolutions to the Proprietary 
Committee of the N. W. D. A., and they 
were in conference modified, and then 
they were again modified in the confer- 
ence with our committee. 

Mr. Cummings—Then I suggest that we 
might act on these resolutions provision- 
ally, that is, approve them provisionally 
and make it effective when the idential 
resolution is approved by the Retail Asso- 
ciation. 

Dr, Pierce—I move that this report is re- 
ceived. 

Mr. Hance—I think that your committee 
understood that their instructions were 
not only to present the fraternal greetings 
of this association, but also if they had 
any subjects they wished to bring before 
this association, your association would 
be glad to receive it. With this under- 
standing of the matter, we went there 
and notified them that we would be glad 
to receive any matters they wished to lay 
before your association, but it seemed that 
they would rather we would meet their 
committee, which had previously met the 
committee of the N. W. D. A., of which I 
was a member, so that I was acquainted 
with the provisions of these resolutions, 
both as they were originally presented to 
that committee and after they were very 
much tempered down The whole thing 
was then simmered down to the three 
resolutions which Mr. Hance has read. 
And with these modifications we agreed to 
present them to this association. They 
wanted to know what this association 
would do, and for us to report back to 
them and they would lay it before their 
association. We thought this was the best 
way out of it. Most all legislation has to 
be more or less in the nature of a com- 
promise. We also notified them that this 
committee had no control over the mem- 
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bers of the association as to their indi- 
vidual business, that that was a mat- 
ter which was left more or less with the 
members of the association, and that was 
the full understanding when these reso- 
lutions were agreed to. We had not long 
to deliberate on them, as you know. 

The Secretary—I suggest that the 
chairman, Mr. Hance, should present his 
report. with a motion, 

The President—There is a motion before 
the meeting, which is that the report of 
the cOmmittee be received. 

Mr, Wykoff—I rise to ask if this meet- 
ing is in executive session, as matters of 
this character should be held in executive 
session. 

Mr. Morrison—I move that this associa- 
tion move the meeting into the next room 
and go into executive session. 

The meeting then adjourned to execu- 
tive session, to consider the resolution 
presented, which was not agreed to in the 
form presented and was referred back to 
the committee. 

At the conclusion of this session the 
meeting adjourned, to reconvene at 8:19 
o'clock, 


SEVENTH SESSION. 
Thursday Evening, Oct. 20, 1898. 


President Doliber called the meeting to 
erder at 8:10 o'clock. 

The President—The first business will be 
the consideration of the report of the 
Committee on Membership, who have 
some additional applications for member- 
ship; whose names have been posted 
twenty-four hours, in accordance with the 
usual procedure. 

Mr. Kathrens, Chairman of the Com- 
mittee on Membership, then presented the 
following report: 

Your Committee on Membership desires 
unanimous consent to the introduction of 
a supplemental report submitting the fol- 
lowing applicants for membership, and 
ask that the names be posted for twenty- 
four hours, in accordance with the usual 
procedure: 

Normal Lichty Mfg. Co., Des Moines, Ia. 

(Proprietors Krause’s Headache Capsules). 

Bickmore Gall Cure Co., Old Town, Me. 
(Galt Cure Remedies). 


Parker Williamsem Co., St. Louis, Mo. 
(Parker’s Headache Powders). 
J. F. Smith & Co., New York 
(Smith’s Bile Beans). 
Dr. W. 8. Burkhart, Cincinnati 
(Family Remedies). 
The President—Gentlemen, you have 


heard the report, what action will you 
take upon it? 

Mr. R. V, Pierce—I move that the Secre- 
tary cast a ballot for the candidates as re- 
corded, Carried. 

Mr. Wyckoff—Mr. President, I have a 
resolution to offer, and with your consent, 
will read it. 

At the request of the National Associa- 
tion of Retail Druggists, it is voted that 
this association recommend to proprietors 
that wherever practicable prices to the re- 
tailers should not exceed $2 per dozen for 
2%-cent articles, $4 per dozen for 50-cent 
articles, and $8 per dozen for $1 articles, 
and all other prices in proportion for lots 
of one dozen or more, 

Dr. R. V. Pierce seconded the resolution. 

Mr. Sharp, Philadelphia—I rise to a 
point of order. Is it proper to take tp the 
same resolution that we acted on and 
voted down to-day? 

The President—That point of order is 
well taken. The resolution was voted 
down this afternoon, 

Mr. Main—I would call attention to the 
fact that it is not the same resolution pre- 
sented this afternoon. It is differently 
worded. I would say that the gentlemen 
representing the retail association again 
met with your committee this afternoon, 
and while I was not a member of the 
committee, I was invited into the room. 
The gentlemen representing the retailers 
stated that they were not over-particular 
as to the wording of the resolution, but 
they wanted something of that. kind to be 
sent to their constituents. We thought 
that we could pass a modified resolution 
recommendatory or something of that 
kind, It was explained to them that the 
members of this association in attendance 
at this meeting could not dictate to the 
members who were not here what prices 
they should sell their goods at. But I 
take it that we can recommend, respect- 
fully suggest, that prices be made on a 
certain basis wherever it is practicable to 
do so. That leaves the thing in the hands 
of each manufacturer, where it belongs. 
This, I take it, is in the nature of a re- 
quest from the retail trade, and I think 
something of this kind could very well be 
passed at this time; whether the exact 
phraseology is such as will commend itself 
to all of our members remains to be seen. 

Mr. Coffin, New York—Mr. President, I 
have been on this Joint Committee. These 
gentlemen from the Retail Druggists’ As- 
sociation have come before the committee 
of the wholesale druggists and before the 
committee of this association. They feel 
that they are obliged to carry a rather 
heavy burden, that the stamp tax rate, 
whatever may have been the intention of 
its framers, in its practical working, falls 
chiefly upon them; that the proprietor ad- 
vances his price sufficient to cover him- 
self, the price has been advanced so that 
the jobber gets his return, but when it 
comes to the retailer, owing to the condi- 
tions that prevail throughout the country, 
he is in a very large section of the coun- 
try unable to get a compensating advance, 
and consequently the tax stops there and 
he cannot pass it on. I think you all 
recognize that this is so. Now these gen- 
tlemen have presented themselves to this 
association and asked if we cannot do 
something to help them out of this difli- 





culty. At the joint conference we agreed 
upon three resolutions, which it seemed to 
those present would furnish a foundation 
and a basis upon which these three organ. 
izations could work together to accom- 
plish such a result. They were first, that 
committees of each organization should 
work together to secitire the abrogation 
of the stamp act, or its modification, afid 
that the goods shall be sold only to whole- 
sale druggists at wholesale discounts, and 
that the three associations should confer 
and make’a list of all who might fairly 
and properly be considered as wholesale 
houses who should handle the goods. In 
the next place, they have requested that 
the condition of their business .3s such 
that they cannot make a satisfactory 
profit on goods that they have to retail 
at 2% cents, unless they can buy them at 
$2 a dozen 50-cent articles at $4 a dosen, 
and the $1 article at $8 a dozen. 

Now this resolution in its particular 
form is not insisted upon by them, but I 
think they simply want to feel that they 
have the sympathy of these two Associa- 
tions and that these two Associations 
will work with them in tryiifig to sectire 
to them, who are the natural channels 
for the distribution of the goods owned 
by these proprietors, a fair profit upon 
which they think is represented by the 
prices enumerated. They are waiting to 
hear what the action of this Associa- 
tion will be. I really hope that if this 
resolution is not satisfactory to the gen- 
tlemen in the exact form in which it is 
presented, that some resolution can be de- 
vised that will meet the case and satisfy 
these gentlemen who would like you to do 
something for their benefit. 

The President: As this resolution has 
been modified from the form in which it 
was presented in the earlier part of the 
day, it is, of course, in order. I should 
like to ask if the resolution comes from 
the committee that was appointed to wait 
upon the other Association. 

Mr. Wyckoff: I will say that it came as 
the suggestion of two members of the 
committee, but not directly from the com- 
mittee. We could not find the Chairman 
of the committee, Mr. Hatice, at the time 
the matter was brought tip. 

The motion was then put on the adop- 
tion of the resolution, which was duly 
carried. 

Mr. Coffin: I move that a committee of 
one be sent down stairs to notify the rep- 
resentatives of the retail druggists that 
tbis resolution has been passed, and to 
invite them to appear on the floor of the 
Convention. Carried. 

The President: I will request Mr. Hance 
to introduce the representatives of the 
National Retail Druggists’ Association. 

The President: We will now proceed 
with our business and take up the report 
of the Nominating Committee. 

The Nominating Committee presented 
the following report: 


of the Nominating Com- 


mittee. 

To the Proprietary Association of Amer- 
ica. Gentlemen: Your Committee on 
Nominations respectfully report: 

For President—V. Mott Pierce, Buffalo, 
yee 

First Vice-President—E. 
Chicago, Il, 

Second Vice-President—D. S. Chamber- 
lain, Des Moines, Iowa. 


Report 


Cc. De Witt, 


For Secretary—Joseph Leeming, New 
York. 
For Treasurer—H. B. Harding, New 
York. 


Executive Committee—Thomas Doliber, 
Boston; Horace M. Sharp, Philadelphia; 
Anthony M. Hance, Philadelphia; M. M. 
Fenner, Fredonia, N. Y.; A. H. Beards- 
ley, Elkhart, Ind.; George A. Newman, 
Louisville, Ky. 

Mr. Main: I move that the secretary be 
authorized to cast the ballot of the Asso- 
ciation for the gentlemen named. 

The President put the question on the 
motion, which was carried by a rising 
vote. 

The President: We will now have the 
report of the Executive Committee. 

The secretary read the following report: 


Report of the Executive Committee. 


The Executive Committee beg to report 
te tbe «es ciation that they have consid- 
ered the matter of assessments and an- 
nual dues and initiation fees, which was 
referred to them by the association, and 
they recommend that the initiation fee re- 
main as it is now, namely, $10. That the 
annual dues be increased from $10 to $50. 
That in order to meet outstanding liabili- 
ties of the association and current ex- 
penses until January, 1899, an assessment 
of $25 be made on all the members of the 
association, payable on presentation of the 
bDlusS DY tne Lreasurer ana tnat all tnose 
members who voluntarily contributed $25 
or more, in response to the letter issued 
by the President in the month of May, 
1898, be exempt from this assessment, and 
those members who contributed less than 
$25 have the amount of their contribution 
credited on account of this assessment. 

The Executive Committee recommends 
that the association hold its next annual 
meeting in New York City or its vicinity 
in the month of June, 1899, at such time 
and place as the Executive Committee 
shall decide; and that the association hold 
a semi-annual meeting conjointly with the 
meeting of the National Wholesale Drug- 
gists’ Association in 1899. 

Mr. Morrison, New York—I move that 
the report of the Executive Committee be 
adopted. Carried. 

Mr. Hance—Mr. President and Gentle- 
men: I have the pleasure of introducing 


to you the Executive Committee of the 
National Association of Retai] Druggists, 





who are F. EB. Holliday, Topeka, Kan., 
Chairman; J. W. Cheswright, Pittsburg, 
Pa.; John H. Allen, St. Louis, Mo.; A. 
Timberlake, Indfanapolis, Ind.; William 
A. Dyche, Chicago, Ill., and D. E. Prall, 
Saginaw, Mich. (Great applause.) 

The President—Gentlemen of the asso- 
ciation, you have already manifested a 
cordial welcome to the Executive Commit- 
tee of the National Association of Retail 
Dealers, whom we are glad to see and 
welcome on this floor, and I would like to 
read the resolution which our association 
has just passed on their recommendation. 
This resolution has been passed by this 
association this evening. 

The President then read the resolution, 
the reading of which was fo.owed by loud 
applause. 

The President—We will be glad to hear 
from any of the delegation from the Na- 





tional Association of Retail Druggists. 

Mr. Holliday—Mr. President and Gentle- 
men of the Proprietary Association: I 
have been doing some talking this week, 
and as I am not much of a speaker, I will 
fot say much this evening but I will say 
té you that we are all very much gratified 
that you have passed this resolution. We 
have no doubt that it will be sent out to 
the retailers of the United States and 
give them a feeling that something may 
be done for their relief, and that we have 
accomplished very largely the object for 
which we came to St. Louis this week. I 
believe also that it is to be the beginning 
of an era of better feeling between the 
manufacturers and the retailers. (Great 
applause.) We do not believe that the 
manufacturers are very bad people, and 
we hope that they will not think that we 
are. We feel perfectly satisfied with the 
action of this association, and we desire 
the opportunity to say to the genthemen 
present that we represent about 14,000 re- 
tail druggists in the United States. (Ap- 

lause. 

Phe presitent—I will ask Dr. R. V. 
Plerce if he will be good enough to re- 
spond oft behalf of our association. 

Dr. Pierce—Mr. President and Gentle- 
men of the Association: I do not know 
that Ican say very much in regard to this 
matter. Some of us have worked very 
éarhestly for two or three days to bring 
about what we trust may result in a bet- 
ter feeling between the manufacturers 
and retailers; and as a member of the 
committee that has been doing that work, 
I wish to say that we, on our part, feel 
very much gratified that our association 
has indorsed the measure which we have 
recommended to our members. The gen- 
tleman who has just spoken expressed 
the hope that we are entering upon an era 
of better feeling between the manufactur- 
ers and the retailers, and we sincerely 
trust on our part that what we have done, 
although seemingly very little, and they 
understand fully, as they do, as has been 
explained to them that this body cannot 
legislate in a mandatory manner for the 
members of the association, but simply 
in an advisory way—and thus no misun- 
derstanding cam grow out of the action 
that has been taken—that it will finally 
result in a better feeling all around, and 
will remove some of the bad temper that 
has in some quarters been manifested, 
perhaps, on both sides. (Applause.) 

M:. Cummings, San _ Francisco—Mr. 
Chairman: I desire to take this oppor- 
tunity to move that a vote of thanks be 
extended to the newspapers of St. Louls 
for the excursion on the Mississippi, 
which we enjoyed at their invitation, and 
also for the excellent reports which they 
have biven of our meetings. 

Carried, 

Mr. Holliday—As we seem to have com- 
pleted the business which we have with 
the Manufacturers’ Association, we would 
ask leave that our committee be allowed 
to retire, so that you may go on with 
your business. I would like to say, in con- 
clusion, that you cam depend on us, as 
far as lies in our power, to assist you in 
any of the reforms you are trying to in- 
augurate. (Applause.) 

The President—There are two matters 
lying on the table—one is the report of the 
Committee on the Simulation of Trade 
Marks, and the other is the letter of Dr. 
Humphreys, which was read yesterday. 
These two things are on the table. Will 
you take either of them up, or will you 
proceed to other business? 

Mr. R. V. Pierce—I move that we take 
Dr. Humphreys’ letter from the table. 

Carried. 

Mr. Harding then again read the com- 
munication from Dr. Humphreys. 

Mr. R. V. Pierce—I understand that 
this has already been received, and I 
would move that it be referred to the 
Committee on Publication, and that the 
thanks of this association be tendered to 
Dr. Humphreys for his able paper, and 
that it be referred to our new Committee 
on Legislation. 

Mr. Sharp, Philadelphia—In referring 
this matter to the incoming Legislative 
Committee it is desirable that they be re- 
quested to take such measures to have 
this communication brought to the atten- 
tion of Congress in such a way as will 
secure it at least a respectful hearing. I 
suppose that would follow as a matter of 
course, but I would like to have it under- 
stood without making a motion that such 
is the sense of the meeting. . 

The President—We have this afternoon 
passed a resolution that the three asso- 
ciations have agreed to join in a petition 
to Congress for a repeal of the stamp tax 
or a modification of it, and no doubt this 
able paper by Dr. Humphreys would be 
used in that connection and for that pur- 
pose. 

Dr. Pierce’s motion was carried. 

Mr, Shoemaker, Philadelphia—Mr, Mor- 


rison has an article which will throw 
some very strong light on this subject. It 
was read at the National Wholesale Drug- 
gists’ meeting, and it is certainly of suf- 
ficient interest to our members to have 
it read before us. 

Mr. Dalley, New York—I had the pleas- 
ure of listening to the reading of the pa- 
per to which Mr. Shoemaker refers, which 
was read by Mr. Morrison at the meeting 
of the N. W. D. A. this afternoon. It is 
an important paper, and produces facts 
which are very valuable to us, and I 
think it would repay us to listen to the 
reading of the paper. 

The president put the question as to 
whether the paper should be read, and it 
was voted to have it read. 

Mr. Morrison—Mr. Chairman and Gen- 
tlemen: The fact that this paper was 
read before the meeting of the National 
Wholesale Druggists’ Association this 
morning was a matter that was wholly 
unexpected, as the paper was originally 
prepared for the Proprietary Association. 
My aim in preparing the paper and col- 
lecting the figures contained in it was to 
demonstrate a fact that seemed apparent 
to me regarding the probability of an ex- 
cessive revenue, which has a direct and 
definite bearing upon the proposed action 
of these associations, in their efforts to 
secure a reduction of the stamp tax, or 
to have the stamp tax repealed. It does 
not go into the question of the constitu- 
tionality of the stamp tax, but into the 
facts and figures of the Treasury, which 
I think, make about as good an argu- 
ment for the repeal of the tax as can be 
presented to Congress. 

Mr. Morrison then read the paper, which 
appears in the proceedings of the N .W. 
D. A. in another part of this issue. 

Mr. Sharp—I move that the paper be re- 
ceived and referred to the Committee on 
Publication, with the idea of having it 
printed in our minutes, 

Carried. 

The President—There is a report on the 
simulation of trade marks here, of which 
committee Mr. Kramer is chairman. 

The Secretary—I will say, Mr. President, 
that this report contains three recom- 
mendations. With your permission I will 
hand the report to Mr. Kramer, the chair- 
man of the committee, so that he may 
read and explain them in case the asso- 
ciation wishes to take this matter up for 
action, 

Mr. Gerold—I move that the report be 
taken from the table. 

Carried, 

Mr. Kramer—I will read certain parts of 
the report. I think, however, that the 
recommendation as to the trade-mark bu- 
reau has been carried in action already 
taken, and that the recommendation un- 
der the heading of “‘Ways and Means” 
has also been acted upon, 

Mr. Dalley—All that remains to be ap- 
proved there is the recommendation of 
the Committee on Simulations of Trade 
Marks, with reference to the enactment 
at the proper time and in the proper way 
of a United States patent or trade mark, 
is it not? 

Mr. Kramer—Yes, sir. 

Mr. R. V. Pierce—I move that this asso- 
ciation indorses the recommendation of 
this report with reference to a_ trade- 
mark law. 

Carried. 

Mr. Pierce—I move that this paper be 
referred to the Publication Committee for 
publication in the proceedings, and also 
to the Committee on Legislation, when ap- 
pointed. 

Carried, 

The President—Mr. Post has requested 
that he be given a little time to explain 
a matter of interest to the association. If 
there is no objection, Mr. Post will now 
present that matter. 

Mr. Post, Battle Creek, Mich.—Mr. 
President and Gentlemen—The Post check 
proposition has been exploited by the pa- 
pers in their news columns and editorial- 
ly, and perhaps is familiar to most of you; 
but as some of us are making an earnest 
effort to have it adopted by Congress, I 
would like to take a few minutes of your 
time to explain as briefly as I can what 
its object is and how it applies to the 
business of the day. Most of the members 
of this association, I think, are adver- 
tisers. They pay their money to accom- 
plish a result, to bring in money in re- 
turn. We find in our business that we do 
not get the returns by mail that we are 
entitled to. I presume that most of you 
think you are shrewd advertisers, and I 
think most of you are; but there are days 
when you feel as though you did not feel 
quite as big as you do on other days; 
there are days when you do not get the 
returns for your money that you feel you 
should, and this plan looks toward the 
matter of an enlargement of your direct 
receipts by mail, The present method of 
transmitting money, you are all familiar 
with, and I will say that in a mail order 
office you will find that it is largely by 
the use of postage stamps that you get 
out of your letters as best you can. The 
rest is made up of silver and checks on 
internal banks, on which checks you fre- 
quently have to pay a collection fee. It 
is assumed that the Government does not 
receive a fee on more than one remit- 
tance in eight or ten, the irregular remit- 
tances being largely in excess of what 
might be termed the regular or Govern- 
ment money orders. We feel that when 
we convert, by our advertising, a possible 
purchaser, and make him a would-be cus- 
tomer, we are unable to close the deal at 
once. It is a good axiom of business that 
when your customer igs determined to buy, 
to close up quickly if you wish to sell. 
As it is now, if an intending purchaser 
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reads an advertisement he says it is a 
good thing and he will buy it when he 
gets an opportunity to get a money order 
to remit. That very gap in the proceed- 
ings makes a ditch into which more than 
half of your customers fall. They never 
make the remittance. 

We advocate an issue by the Govern- 
ment of fractional currency approximat- 
ing in amount fifty million dollars; old- 
fashioned shin plasters, if you please, 
such as most of you were familiar with 
some years ago. We want the character 
of the currency changed a little from the 
old style. We would like the face partly 
blank, so that when you have the money 
(which is passed from one to another in 
the usual method of circulating money), 
when you want to send it by mail with a 
few scratches of a pen you can change 
that negotiable bill into a check or a basis 
of exchange by writing in the consignee’s 
name, city and State, and affixing a one- 
cent stamp. You do not have to go to 
the postoffice to get these; these are not 
money orders; it is currency, and you are 
supposed to have it in your pockets. Af- 
fix your stamp, which is a Government 
fee, inclose the currency in the letter, and 
send it to the one from whom you want 
to buy. After these notes are received 
in your mail they are deposited in the 
bank in the same manner that you treat 
the Government money postal orders of 
to-day. We feel that the details of this 
plan must be perfected by those accus- 
tomed to legislation. The large publish- 
ers are perhaps more largely interested in 
this particular movement than the mem- 
bers of this association, but I feel that 
the members of this association are very 
deeply interested in it, as a method by 
which they can get better returns for the 
money expended by them in advertising 
than they do to-day. An important pur- 
pose which we have in mind is to ask that 
some recognition of this proposed move- 
ment be taken by this body, such recog- 
nition as you think best. I will say to 
you that several of the publishers will 
join with myself and some others in 
Washington next month to bring the mat- 
ter before the proper authorities. The 
subject has already been before them and 
favorably considered, but some concen- 
trated action must be taken to bring it 
about. I am obliged to you for your at- 
tention. 


Mr. Sharp: What does the bank do with 
these post checks? 

Mr. Post: You are aware of the pro- 
ceeding that the ordinary business houses 
take with the ordinary money order. They 
are simply signed and the bank takes 
care of the collections, One feature of the 
post check which we think is a good one 
is that instead of the money becoming 
dirty and greasy as the old fashioned 


fractional currency did by continuous use 
it partakes of the nature of the Bank of 


England note—that is, when they are 
sent to the postoffice in quantities to be 
redeemed they are paid for in fresh notes. 

Mr. Dalley: I beg to ask Mr. Post, by 
way of information, where this supply of 
money is expected to be taken from? The 
complaint that the gentleman makes is 
that the interim between the desire and 
the completion of the desire to make the 
remittance results sometimes in a failure 
to make the remittance, caused by the 
fact that the party desiring to make the 
purchase has not the stamps nor the 
money about him, I beg to ask, therefore, 
in what way this post check system will 
facilitate the business, for, so far as I 
can see, it is necessary that the purchaser 
or the intending purchaser shall either be 
already supplied in advance with these 
post checks or he must secure them, and 
I therefore submit, not by way of criti- 
cism, but for the purpose of gaining in- 
formation, that it is as difficult for him 
to secure the post check as it would be 
to go to the postoffice or somewhere else 
and buy the stamps. 


Mr. Post: That is a very reasonable 
conclusion and the same one that many 
editors of various papers have taken. The 
mistake is this—it is currency; it is a 
circulating medium largely in place of the 
present silver coin, and instead of making 
a sort of bag of your trousers pocket to 
carry a load of small change this cur- 
rency will be in use. You could carry ten 
or twenty dollars of the old fashioned 
shin plasters when clean in your vest 
pocket. You do not have to go anywhere 
to get these post checks, if you have any 
sort of money to pay your small daily 
bills with, such as cigars and car fare, 
which you are expected to pay with the 
currency; it will be different from the old 
fashioned currency only in the way in 
which the printed matter will appear on 
its face; therefore it can be used for the 
purpose of transmitting money by mail. 
The denominations will vary from five 
cents to one dollar and from that in 
amounts up to five dollars. All of these 
details will have to be perfected by dis- 
cussion and criticism of experts in the 
matter. 

Mr. R. V. Pierce: Mr. Chairman, in 
order to bring the matter properly before 
the meeting, I offer the following reso- 
lution: 

Resolved, That this association, rec- 
ognizing the value to the commercial 
world of a new currency known as “post 
cheque,”” urge upon its members the ne- 
cessity for its adoption by the Govern- 
ment, and that each and every member 
of this association be requested to com- 
municate with the principal newspaper 
and magazine publishers, requesting that 
Senators and Representatives in Congress 
be personally urged by said publishers to 
assist in securing an issue of not less 
than fifty million dollars of post cheque 


money, in such denomination as may 
seem best suited to the needs of the peo- 
ple. 
And further, that each member of this 
association bring the subject to the at- 
tention of the Senators from his State 
and the Representative from his district 
before the next session of Congress. 

Mr. Noyes, St. Paul: It seems to me ab- 
solutely hopeless that the United States 
Government will issue any such currency, 
and I think the association will put itself 
in a false position in making as strong a 
resolution as has been presented. I think 
it would be better to refer the matter to 
the Committee on Legislation to take such 
action as may be desirable. I do not be- 
lieve, however, that it would be to the 
credit of this association to ask of the 
Government that which I am quite sure 
will not receive a favorable recognition. 
| do not believe the Government will 
issue any such currency whatever. It is 
possible that the Government might issue 
fractional currency, but that it will issue 
currency of this kind and under this name 
1 think is entirely impracticable and 
hopeless, And I rather hope that we shall 
not commit ourselves so strongly as this 
resolution provides. I will therefore make 
a motion that the matter of fractional 
currency, in order to promote remittances 
and facilitate the remittance of money in 
small amounts, should be urged by our 
Legislative Committee before the Govern- 
ment and let it rest there. In this way Mr. 
Post's plan would receive due considera- 
tion, and any other plan which might be 
adopted and which might be better on the 
whole. I offer that as a substitute for the 
resolution. 

Mr. Dalley—I second the substitute, and 
in doing so I desire to say that, apart 
from the reasons that Mr. Noyes pre- 
sented in support of his argument, I be- 
lieve that it is not the province of this 
association to publicly and in this promi- 
nent way make still more complicated the 
currency question, which has already 
given so much cause for trouble any annoy- 
ance, and which to-day seems to be as far 
from being settled as ever it was, and I 
hope that the substitute of Mr. Noyes will 
prevail. 

Mr. R. V. Pierce—I do not wish to make 
any extended argument in support of the 
resolution, but there are just a few words 
which it seems proper for me to say. My 
attention was first called to the plan 
which Mr. Post has brought to our atten- 
tion to provide for small remittances some 
time ago; in fact, quite a lengthy article 
appeared in the New York Journal, with 
illustrations of these proposed checks. I 
also saw it mentioned in some other pa- 
pers. Attention was called to the fact 
that the plan has been presented to the 
Postmaster-General and the Secretary of 
the Treasury, and that it had met with 
quite favorable preliminary consideration, 
Of course, no formal steps have been 
taken to bring the matter to their atten- 
tion by petition or the recommendation of 
public bodies. Now, it seems to me that 
it is quite within the province of this or 
any other commercial association to 
recommend measures of legislation re- 
lating to the convenience of transacting 
business, or to any other matter of a 
public or commercial nature. Many of us 
are interested in selling articles where we 
receive quite large sums in very small 
amounts, and the usual plan of sending 
these small amounts is to inclose postage 
stamps. Now, especially in the Summer 
season, these stamps, because of the hu- 
midity of the atmosphere, stick together 
and are destroyed, and the loss to any 
concern doing a large business which in- 
volves remittances of small amounts is 
very great from this fact, and it struck 
me in reading these articles as they ap- 
peared in the paper, and afterward listen- 
ing to Mr. Post’s explanation since I came 
here, that the plan would be of great ad- 
vantage to commercial men doing a busi- 
ness such as I have briefly outlined. I do 
not see that it will interfere very serious- 
ly with out financial system. The amount 
is set at fifty million dollars. It might 
be made a less amount. That would re- 
main, as the whole question would, with 
Congress if they took the matter up and 
considered it. I do not think it is possible 
for any man to say im advance what Con- 
gress would do with this subject until the 
matter was brought to their attention. 

Mr. Noyes, St. Paul—I do not wish to 
prolong discussion on this matter, as the 
hour is getting late. I think the last 
speaker made a good argument for the 
substitute, There are two points to be 
emphasized, The first is that it is against 
the policy of the Government. The Gov- 
ernment is endeavoring to meet the views 
of our silver friends by using silver cur- 
rency, as far as possible, as a subsidiary 
coin. It is against the interest of the Gov- 
ernment to introduce fractional currency, 
although personally I think it has its use 
and advantages, But here is a proposition 
to introduce a peculiar kind of currency. 
The Bank of England issues notes for 
one pound up, and when these notes come 
to the bank they are taken up. It would 
be a different matter with these twenty- 
five-cent shinplanters. After they have 
the indorsement. on them they cannot be 
reissued. This is a peculiarly new idea. 
Besides that, I do not think my substi- 
tute motion will in amy way debar or 
prevent our committee from considering 
the matter of a better mode of making 
small remittances. I believe our Govern- 
ment may offer as good facilities in the 
way of making small remittances, and I 
do not believe they are going to compli- 
cate the system by adding this new form 
of currency, and so I propose the refer- 
ence to our committee which will consider 
this or any other plan which wil] facili- 


tate interchange of currency in small 
amounts, and not as being opposed to Mr. 
Post’s plan, or any other plan which will 
do it, except that I think this plan has 
serious objections, which must be ap- 
parent to you all if you once think of the 
immense amount of detail connected with 
the issuing of these small amounts and 
their not being negotiable when indorsed. 

Mr. Morrison—I desire to point out one 
feature that seems to have escaped at- 
tention, If a postal note is lost in the 
mail, it is as much lost as though it is 
stolen. There is no recourse if you lose it, 
the only protection it affords is protection 
against theft. In the case of the post 
cheque it would be different. 

Mr. Post—I would like it understood that 
this proposition is a clean one, and not 
an advertiser's proposition to advertise 
either his business or himself. The check 
can be called under any name you choose. 
The fact that by coincidence my name 
happens to be Post has nothing to do with 
the proposition at all. 

The question on the substitution was 
put, and the substitute was lost. 

The question was then put om the adop- 
tion of the resolution offered by Mr. 
Pierce, which was carried. 

Mr. Kathrens—Mr. President, I have a 
communication here which I would like to 
read: 

Chicago, Oct. 19, 1898. 
Joseph R. Kathrens, Esq., Chairman of 

Committee on Membership, The Proprie- 

tary Association of America, St. Louis 

Mo. 

Dear Sir: Knowing that your association 
is composed of the leading manufacturers 
of medicinal preparations in the United 
States, I take the liberty of addressing 
you upon the subject of the forthcoming 
Paris Exposition, in an article which I 
herewith inclose you, with request that 
you have it read before the association 
during its session this week. 

The association is invited to appoint a 
committee to confer with the Commission- 
er-General to the Paris Exposition, rela- 
tive to all matters pertaining to the par- 
ticipation of its members in the Exposi- 
tion. Yours truly, 

John H. McGibbons, 
Director of Exhibits. 


AT PARIS IN 1900. 


I have the honor to submit for the in- 
formation of the members of the Proprie- 
tary Association of America a few of the 
official rules and regulations of the Paris 
Exposition of 1900. That the members may 
know something of the location, the gen- 
eral scope and character of the Exposi- 
tion, the interest displayed therein and 
the advantages it will offer to exhibitors, 
I have taken the liberty to add a few 
words relative thereto as a preface. 

The spot chosen for the Exposition is 
in the heart of Paris, on the site already 
made historical by the International Ex- 
position. The beautiful Seine winds its 
way through it and magnificent boule- 
vards, with stately edifices and monu- 
ments, surround and traverse it. 

The buildings beifig erected are from 
the plans of the master architects of 
France, and embody the highest expres- 
sion of the aesthetic genius of the French. 
In all its artistic aspects and in the uni- 
formity and harmony of the whole, the 
Exposition will stand supreme among 
such achievements—a dream of magnifi- 
cence. And the entire city of Paris is 
to be greatly beautified with additional 
parks and gardens, and boulevards ter- 
raced and covered with flowers, so that in 
1900 it will have a still greater charm than 
now, and serve as an appropriate radi- 
ant setting to the brilliant Exposition. 

More than fifty nations have said that 
they will participate in the Exposition, 
and are now actively and enthusiastically 
making preparations to do so. They will 
not spare money to secure the best ef- 
fects, and will follow the French in adopt- 
ing ‘“‘quality not quantity’ as the motto 
by which they will select their exhibits. 
It is therefore assured that the highest 
materialized ideals of all nations will be 
displayed in the exhibits and their instal- 
lation, and that the Exposition in every 
particular will be the realization of unsur- 
passed grandeur and perfection. 

Not only will the magnificence repre- 
senting the condition and progress of all 
earth's people’s then pass in review, but 
there will be displayed the marvelous 
achievements of those who have caused 
the nineteenth century to be marked for 
its “prodigious scientific and economic 
sweep.”’ 

Nineteen hundred will be a year for 
retrospection and prophecy, a year when 
millions from all over the globe will take 
a rest. The city of the Frenchman's 
idolatry, the city of Europe, will draw 
them to the century’s celebration, in 
which all nations are interested as partici- 
pators. Paris will be their glittering 
Mecca. It will be the flame around which 
will flutter all the moths of the world of 
leisure and pleasure, of wealth and fash- 
ion—the purchasing class, 

The rarest opportunities, therefore, will 
there be offered to make known to the 
world, as never before, the vast re- 
cources of the United States; to demon- 
strate the superiority and variety of the 
manufactures of this country, and to il- 
lustrate the supreme excellence of the 
work of American artists, scientists and 
inventors. 

The eyes of the world are now upon 
this country, marveling at its recent 
prowess upon the seas, and wondering 
what this child of’ the west will do next. 
While this is so, every effort should be 
made by American producers to see to it 


that every industry here is represented 
worthily in the coming Bxposition, and 
thereby prove that in the arts of peace 
America is no less supreme than in the 
science of war. 

European manufacturers are keerily 
alive to the fact that the products of 
American factories and: workshops are 
finding a market even in their own coun- 
try, in competition with their own goods. 
[It appalls them to see that the exports of 
the United States increased to $1,231,329,766 
during the year ending June 30, 1898, an 
increase over the preceding year greater 
than England’s increase in twenty-five 
years, and England ranks first among the 
exporting nations of the world. England, 
France and Germany will spare no efforts 
to outshine America at the Paris Exposi- 
tion. They recognize that it will be the 
very best medium for commercial aggran- 
dizement. They will endeavor, through it, 
to convince the consumers of all countries 
that they are, after all, the best purvey- 
ors. But they will not succeed in their 
attempt if American mafiufacturers will 
combine and co-operate with the Commis- 
sioner-General to demonstrate what 
American skill can produce. 

Tariff and circumstances may at preserfit 
operate against the sale of some articles 
and discourage manufacturers in making 
an exhibit, but a representative display 
of all the products indigenous to American 
soi] and produced by American genius, 
will assist in sooner or later breaking 
down these barriers and obtaining for this 
country the balance of trade in all lines. 
The United States to-day stands second 
in the size of its export trade, and, if 
every opportunity to further extend it’ is 
properly utilized, this country will stand 
at the head of exporting nations at the 
close of the first quarter of the twentieth 
century. 

In comparison with the space occupied 
by United States exhibitors at Chicago 
in 1893, the space available for allotment 
to them at the coming Exposition is sur- 
prisingly small. This statement is not 
made to discourage any manufacturer in 
making an exhibit; all are urged to do so, 
that there may be there the largest rep- 
resentation, but it is made to indicate 
the existence of a probable necessity for 
manufacturers to combine and make col- 
lective exhibits. And it is believed that 
such exhibits would produce the best ef- 
fects and obtain the best results. To na- 
tionalize the displays, without losing the 
individuality of the exhibitors, is desired, 
where it is possible. 

The Proprietary Association of Amer- 
ica should appoint a committee, with 
whom the Commissioner-General could 
confer relative to all matters pertaining 
to the interests of the members of the 
Association in this coming great Exposi- 
tion. 


RULES. 


Application blanks for space will be 
furnished to all who desire to exhibit, 
upon request, which should be made at 
once. 

There will be no charge for space in the 
American Section of the Exposition, and 
water, gas, steam and motive power ne- 
cessary for working apparatus which is 
exhibited will be supplied free of charge, 
but exhibitors will bear the expense of 
transportation and installation; which 
will, as in all matters of expense to ex- 
hibitors essential to exhibiting, be re- 
duced to the minimum that the influ- 
ence of the Commissioner-General can 
secure. 

The Exposition grounds will be consti- 
tuted a bonded warehouse, and foreign 
exhibits may enter France through any 
custom house. Rules on details as to 
shipping, receiving, installing and return- 
ing of exhibits will be issued later by the 
Commissioner-General. Machinery of all 
kinds will be, as much as possible, in mo- 
tion under the eyes of the public, so as 
to show the modes of operation, and so 
that visitors may witness the different 
manufacturing processes. The machin- 
ery, the process of manufacture and the 
finished product will be exhibited side by 
side. 

Awards to exhibitors, and to their col- 
laborators, will be made under the form 
of diplomas, and will be divided into the 
following category: Grand Prize Diplo- 
mas, Gold Medal Diplomas; Silver Medal 
Diplomas, Bronze Medal Diplomas, and 
Honorable Mention Diplomas. Yours 
truly, JOHN H. M’GIBBONS, 

Director of Exhibits. 

Chicago, Oct. 19, 1898. 


Mr. Main—I move that the communica- 
tion be referred to the incoming Presi- 
dent for such action as he may deem for 
the best interests of the Association. Car- 
ried. 

Mr. V. Mott Pierce—I should like to 
state that I have received a communica- 
tion from Dr, Garst which was given to 
Mr. Carter, and Mr. Carter requested me 
to bring it before the Association. It is 
in regard to the bill for the further pro- 
tection of labels, trademarks and stamps 
which Dr. Garst hopes to promote in the 
Massachusetts Legislature the coming 
Winter. The bill has been indorsed by 
the Pharmaceutical Association of Mas- 
sachusetts. It reads as follows: 


A BILL FOR THE FURTHER PROTECTION 
OF LABELS, TRADE MARKS AND 
STAMPS. 

Be it enacted by the Senate and House of 
Representatives in General Court assembled, 
and by the authority of the same, as follows: 
Section 1. Any person, association or union 
filing for record a label, trade-mark, stamp or 
form of advertisement under the provisions of 
Chapter 462 of the Acts of the year 1895, to be 
used in connection with a proprietary medicine, 
or any patented article, may include therein, 





as a part of the label, 


said label, 


tail dealer or vender. 
Section 2. Whoever sells or advertises 
sale at retail any proprietary medicine 


ment, shall be liable 


the owner of the label, stamp, 


trade-mark, 


price named in said label, 


tion. Provided, however, that nothing 


name at such price as he may elect. 
vided, further, 
quired in good faith a stock of goods 
which such label, 


out regard to the price named in the 
trade-mark or form of advertisement. 


Mr. Main—I move that this communica- 
tion be referred to the Committee on Leg- 
islation with favorable recommendation. 


Carried. 


Mr. R. V. Pierce—Mr. President, I de- 


sire to offer the following resolution: 


Resolved, That the thanks of the Pro- 
prietary Association of America are due, 
and are hereby tendered, to the ladies S 

n 
which they have entertained our visiting 
members and their ladies, and for a 

°o 


make our visit in St. Louis a delight, and 


St. Louis for the gracious manner 


unremitting and successful efforts 


one long to be remembered; 
To the manufacturers of 


Louis for their hospitality, 
we have so greatly enjoyed, and 


in St. Louis; 


To the Committees on Arrangements 
Proprietary 
Association and of the National Whole- 
sale Druggists’ Association, for the able 
manner in which they have performed the 
onerous duties which were intrusted to 
them, and to the agreeable way in which 
they combined for us the business of the 
meetings and the hospitality of our hosts. 

On motion, the resolution was unani- 


and Entertainment of the 


mously adopted. 
The President—I 


place. 
Installation of Officers. 


The Chair will appoint Mr. Morrison and 
to escort the 


Mr. Dalley a committee 
president-elect to the chair. 


President Doliber—President Pierce, I 
(Applause.) I 
surrender to you the gavel of office which 
I have held for two years, and I wish 
that you may have as good and as happy 
a time in the office and be as well sup- 
ported and thoroughly supported by the 
the association as I have 
been, for which I also at this time desire 
to return my sincere thanks to the mem- 


welcome you to this chair. 


members of 


(Applause.) 
Pierce—Mr. 


bers. 


President President 


for the past two years. 
never fill. 


men of this association. 


have worked so faithfully in our interests. 

I furthermore feel considerable trepida- 
tion in taking a post of this kind over so 
many older men, men like Dr, Fenner, 
who dandled me on his knees, not so long 
ago, as he says, and I fear that I shall 
have difficulty in ruling over a body of 
men so much older than myself, like Dr. 
Fenner and my governor over there 
(humor), who has never been ruled over 
before my me. (Laughter and applause.) 
I fear that with this delicate gavel I can- 
not pound him as he has pounded me. 
Gentlemen, I cannot feelingly express to 
you the thanks which I feel for this great 
honor that you have done me. I have 
never had an honor of this kind before, 
nor do I think I will ever have its equal 
again. I have always felt great respect 
for this association, and I hope that I may 
carry out the duties which apply to my 
office as well as your retiring president 
has done. (Applause.) 

The President—I will ask the committee 
to escort the newly elected secretary to 
the table. 

Secretary Leeming—It is a great honor 
for me to again stand here as your new- 
ly elected secretary. I started my busi- 
ness career in the employ of Mr. Dalley art 
a salary of $2 a week, and I thought it was 
a big salary at that time. Gentlemen, I 
have no words to say except to express 
my thanks most heartily to you for the 
confidence you have placed in me Mm re- 
electing me to this office, and during the 
next year I shall do my utmost to serve 
you faithfully, and I thank you again for 
my re-election. (Applause.) 

The President—I will now ask the same 
committee to escort the treasurer elect, 
Mr. Harding, to his seat, 


trade-mark, stamp or 
form of advertisement a statement of the price 
at which the article or package upon which the 
trade-mark, stamp or form of ad- 
vertisement is affixed is to be sold by the re- 


for 
or 
patented article upon which such label, trade- 
mark, stamp or form of advertisement is af- 
fixed, at a price less than that stated upon the 
label, trade-mark, stamp, or form of advertise- 
in an action of tort to 
or 
form of advertisement, in a sum equal to the 
trade-mark, stamp 
or form of advertisement, for every package of 
the article sole, and shall be liable further for 
all damage caused to the owner by such ad- 
vertising, and for all costs and expenses in- 
curred by the plaintiff in prosecuting the ac- 
con- 
tained in this act shall prevent any person from 
selling such article under another than its trade 
And pro- 

that any person who has ac- 
upon 
trade-mark, stamp or form 
of advertisement is affixed, may give notice in 
writing to the owner of such trade-mark, stamp 
or form of advertisement, that he has acquired 
said goods, and the price at which he has ac- 
quired the same, and may request said owner 
to purchase the goods at thp net cost thereof, 
within thirty days after recciving such notice, 
and upon the failure of the owner so to do, the 


goods may be sold, under the trade name, with- 
label, 






















proprietary 
arations and the drug trade of St. 
Coal which has 
been so generously extended to us, which 
which 


has made us feel at home during our stay 


f there is no other busi- 
ness to be brought before the association 
the installation of officers will now take 


and 


Gentlemen of the Association: I felt con- 
siderable trepidation in accepting the high 
post which our president has so well filled 
His shoes I could 
(Laughter.) 1 feel in accepting 
this position that you are not only honor- 
ing me, but you are honoring the young 
I feel that this 
elevation to office is not due to my indi- 
vidual efforts, but to the efforts of the 
young men who have taken up the active 
work of the association for the past few 
years so well. I am not throwing bouquets 
at myself, but am presenting them to the 
chairmen of the different committees, who 


OIL PAINI AND 





Mr. 


large sum to me. 


I thank you for the honor. (Applause.) 


very much for this show of confidence. 


out in every particular. 


that way. I will endeavor to carry ou 
this habit with respect to this office. W 


sociation as well as he can. 


association. 


us. 


be successful. 


in reason they can do it. 


ly, and if we do we can carry it through 


thank you, gentlemen. (Applause.) 


go down and sit with the boys. 
plause.) 


deliberations during his administration. 


ond it and let that be all. 


men of the asociation. 
tiring President, 
does for young men. 
for its welfare. 
in every possible way. 


grasp of the hand for them all. 


any one than I have for Mr. 


of that magnetic quality. 


rising vote, 


hearty cheers, 
so much for them. 


for Mr. Doliber.) 


Mr. NDoliber—eGntlemen, I have not the 
words at my command to express to you 


the appreciation I feel at this vote which 
you have just passed. I do not deny that 
I have tried to carry on this office for 
the last two years to the best of my 
ability. That I have succeeded to some 
extent in. reaching that ideal I think you 
have shown by the vote which you have 
passed to-night. I have never in my life 
had so complimentary a vote passed to 
me as I have had to-night, never. I 
have never in my life had so many com- 
plimentary things said to me as have 
been said by the members of this associa- 
tion to me during the time that this 
meeting has been in session. I believe 
you meant what you said. I shall treas- 
ure these words of yours in my heart of 
hearts always. Gentlemen, I thank you. 
(Great applause.) 
The meeting then adjourned. 


> 


THE NEW PRESIDENT OF THE 


PROPRIETARY ASSOCIATION. 


Dr. Pierce is the youngest president the 
Proprietary Association has ever had, 
and in selecting him a great compliment 
was paid to the younger element in the 
Association, 

Dr. Pierce is a graduate of Harvard 
College and also of the Medical Depart- 
ment of Buffalo University. In 1888 he 
started in business with his father, tak- 
ing up the writing of advertisements, and 
later on assumed the general manage- 
ment of the business. At the present 
time Dr. Pierce is the secretary and 
manager of the company, which is known 
as the World’s Dispensary Medical Asso- 
ciation of Buffalo, N. Y. Since Dr. Pierce 
has become familiar with the details of 
the business his father has relinquished 








Harding—When I succeeded Mr. 
Dalley as treasurer of this association 
the dues were but $5 a year, and you can 
imagine that he did not turn over a very 
I will try to take the 
same care of the large sums we are about 
to receive that I have of the small ones. 


The President—The committee will kind- 
ly escort Mr. De Witt, the newly elected 
first vice-president, to his place on my left. 

Mr, De Witt—I thank you, gentlemen 


have never yet—I believe I can truthfully 
say—assumed any responsibility that I did 
not try to the best of my ability to carry 
It is a nice thing 
for a man to accept an office and just let 
things slide along; but I cannot do it in 


e 
have a good president here, and I hope 
I shall never be called on to fill his place, 
because I feel I cannot fill the duties of 
that office to the satisfaction of the as- 
But I shall 
always endeavor to do all I can for the 
Our interests are naturally 
large. Our interests are large, and if it is 
to our advantage to come here and attend 
to them, they must be of importance to 
If each would feel an individual re- 
sponsibility that on him rests the failure 
or success of a certain enterprise it will 
I will take the men in this 
room, and if you ask them to do anything 
It simply re- 
quires concerted effort, and I am sure that 
we can accomplish all that we set out to 
do. I am afraid that there is considerable 
dissatisfaction in the trade generally, and 
that we shall have some intricate matters 
to deal with. Let us stand together and 
when called upon, as we will be, to help 
the association, let us all respond prompt- 


do it smoothly, quietly and successfully, I 


President Doliber—The officers now be- 
ing installed in their offices, I will now 
(Ap- 


Mr. R. V. Pierce—I would move you 
that the sincere thanks of this Associa- 
tion be tendered to our retiring President 
for the very faithful, able and impartial 
manner in which he has ruled over our 


Mr. Morrison—I desire to second that 
motion, but I do not wish simply to sec- 
The new 
President has said that his selection for 
this position is an honor to the young 
I feel that the re- 
Mr. Doliber, has real- 
ized more fully how much approbation 
He has shown his 
approval of the young men in the Asso- 
ciation in every action they have taken 
He has encouraged them 
He has had a dis- 
cerning eye, a good heart and a warm 
I wish 
to say that never in my experience have 
[I found it a greater pleasure to work for 
Doliber. 
There is something about his sturdy per- 
sonality, the sweetness of his smile, the 
geniality of his bearing, and the match- 
lessness of his character, that draws all 
the young men to him as to a magnet, 
and I feel that the recognition that the 
young men have received to-night and 
the compliment which has been paid to 
them by the Association is an outgrowth 
I am sure that 
in passing the resolution of thanks for 
faithful service, that all the young men 
will desire, not only to vote for it by a 
but they would like to add 
a little something to that by giving three 
for a man who has done 
(The entire member- 
ship arose and gave three hearty cheers 


DRUG REPORTER 


many of the duties that bound him to it, 
and spends much of his time in recrea- 
tion. 

Dr. Pierce is thirty-three years of age, 
and is a man of considerable executive 
ability. He was married in 1888 to a 
Miss Severence of Pittsburg, but in 1893 his 
wife and two children died. The Doctor 
is a member of the Harvard Club of New 
York, Buffalo Club of Buffalo, Ellicott 
Club of Buffalo, the Canoe Club, and is 
active in Masonic work. 
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THE ENTERTAINMENT. 


Much has been said concerning the hos- 
pitality of the people in the East, in the 
North and in the South, but the Mound 
City of the West certainly has done it- 
self proud and deserves a position in the 
front rank for its entertaining capacity. 

The Committee on Arrangements and 
Entertainment consisted of the follow- 








t 


ing named gentlemen: Theodore F. 
Meyer (chairman), C. P. Walbridge, Geo. 
K, Hopkins, Edw. Mallinckrodt, Frank 


Lawrence, Jas. Richardson, Frank A. Ruf, 
Charles W. Staudinger, L. V. Clark, Fred 
M. Odena, Frank 8S. Henry, E. J. Schall, 
Thomas H. Larkin, O. H. Greene, Clar- 
ence C, Stone, Henry R. Strong, Court- 
ney H. West, Thomas P. Haley, Jr., Os- 
car Herf, H. D. Martin, Ed. Homan, E. 
O. Kenfield, W. H Gallinkamp, who rep- 
resented the National Wholesale Drug- 
gists’ Association, and Arthur R. Deacon 
(chairman), K. Duncan Mellier, Clarence 
G. Stone, Frank A. Ruf. Thomas P. Ha- 
ley, Jr., who represented the Proprietary 
Association. 

These gentlemen certainly rose to the 
occasion, and their success in providing 
an entertainment worthy of their city 
was the subject of favorable comment 
from all present, both ladies and gentle- 
men. The convention was one of the 
most successful in the history of the Na- 
tional Wholesale Druggists’ Association 
and the Proprietary Association. Each 
and every committeeman worked as 
though the responsibility for the success 
of the convention restéd solely on _ his 
shoulders, and that is probably why 
every feature of the entertainment passed 
off so smoothly. 

In speaking of the efficient work done 
/ by the committee, we must not fail to 
mention the fact that the local committee 
of ladies did much toward the successful 
entertainment of the visitors. 

At eight o’clock Monday evening the 
following committee of St. Louis ladies 
received the visiting ladies in the parlors 
of the Southern: Mrs. Theodore F. Meyer 


(chairman), Mrs. J. W. Allison, Mrs. J. 
L. Ballard, Mrs. J. W. Bray, Mrs. C. R. 
Bull, Mrs. W. S. Burns, Mrs. J. F. Camp- 


bell, Mrs. J. F. Carlisle, Mrs. George O. 
Carpenter, Mrs. C. B. Cooke, Mrs. D. P. 
Dougherty, Mrs. A. R. Deacon, Mrs. A. 
H. Duncan, Mrs. C. H. Duncan, Mrs. H. 


L. Erdman, Mrs. M. M. Everett, Miss 
Daisy Evill, w«rs. J. C. Fox, Mrs. L. 
French, Mrs. Glazebrook, Mrs. O. H. 


Greene, Mrs. W. H. Grigg, Jr., Miss E. 
Grove, Mrs. E. W. Grove, Mrs. A. K. 
Hammond, Mrs. Oscar Herf, Mrs. James 


Holman, Mrs. George E. Hopkins, Miss 
Mary N. Hopkins, Mrs. Hostetter, Miss 
M. E: Humes, Mrs. H. V. Kent, Miss 


Knight, Mrs. A. W. Lambert, Mrs. A. B. 
Lambert, Miss Linneman, Miss Luyties, 
Miss Gerda Luyties, Mrs. P. S. Marquis, 
Miss R. McEwen, Mrs. K.D. Mellier, Mrs. 
G. R. Merrell, Mrs. H. 8. Mer- 
rell, Mrs. W. L. Meyer, Mrs. G. 
J. Meyer, Miss Carrie Moore, Mrs. H. E. 
Papin, Mrs. D. O. Phillips, Miss Lottie 
Purdy, Mrs. J. F. Queeney, Miss Reuss, 
Mrs. James Richardson, Mrs. W. H. Row- 
ley, Miss Helen Rowley, Mrs. F. A. Ruf, 
Mrs. E. J. Schall, Mrs. H. A. Siegrist, 
Mrs. C. W. Staudinger, Mrs. M. H. 
Stearns, Mrs. H. R. Strong, Mrs. F. W. 
Sultan, Mrs. C. P. Waldbridge, Mrs. A. 
Will, Mrs. Zeller. Each of the visitors 
wore a beautiful bouquet presented by the 
committee. : 

While the reception of the ladies was 
in progress the gentlemen were enter- 
tained at a smoker and vaudeville in the 
main dining room of the hotel. 

The following is the programme: 

. Overture Orchestra 

. Quartette, “The Parting Kiss.” 

. Selections by the orchestra. 

. Contralto Solo...........++++ Miss Dodson 

Cornet solo Miss May Cook 

TONOP BONO. .crcccccccesecescecs Mr. Vinson 

Soprano solo Miss Maguinnis 

. Quartette, ‘Oh, Hush Thee, My Baby.” 

Connors and Dunn. 

Isabell, America’s phenomenal banjoist. 

. The Randalles, in their acrobatic me- 
lange, 

. Jess Dandy, in his clever parodies in 
Hebrew dialect. 


13. Sheridan and Lannon, a high class 
cake walk. 

14. “Star Spangled Banner”’...... Orchestra 

15. ‘‘God Save the Queen.......... Orchestra 


The playing of the last number elicited 
the hearty applause of the many English- 
men present, who considered it a graceful 
compliment to their country. 

While the audience was singing smoke 
and@ fire were seen issuing from the parti- 
tion and doorway between the lobby and 
small dining-room. Mrs. Theo. F. Meyer 
was the first to discover it, and with rare 
presence of mind signaled to the office 
for the manager, and in a quiet but firm 
manner directed the ladies to the front 
parlor. The gentlemen aided the servants 
in tearing down the woodwork. In a few 





minutes the firemen arrived, and it was 
not long before the flames were extin- 
guished. The fire was caused by the cross- 
ing of the electric wires, 
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At 1:30 Tuesday afternoon some fifty 
carriages drove up to the hotel and took 
the delegates for a drive through the city. 
The first stop was made at the Anheuser- 
Busch Brewery, where, after passing 
through the various departments, a lunch- 
eon was served, at which each lady was 
presented with a pearl-handled penknife, 
and each gentleman with a silver one, 
with a corkscrew combination. From the 
brewery the party was driven to Shaw’s: 
Garden, which is one of the most beauti- 
ful of the many places of interest in St. 




































Louis. Guides were furnished and parties 
of Six were formed, so that every one 
might have an opportunity of learning 


the names of the rare flowers and plants, 


Tower Grove Park was driven through, 
and the next stop made was at Leggett 
& Myers Tobbaco (Co.'s plant, which 
proved very interesting, 

It was after six o’clock when the party 
arrived at the hotel, and every one was 
most pleased with the afternoon’s outing. 


The reception of Presidents Weller and 
Doliber was held in the evening. The 
parlors of the hotel were tastefully dec. 
orated with palms and ferns, and clusters 
of La France and American Beauty roses 
were to be seen at every turn, while flags 
and bunting added greatly to the artistic 
effect. 

The presidents were assisted by Mrs. 
and Miss Weller, Miss Alice Weller, Mrs. 
Theodore F.Meyer, Mrs. Oscar Herf,Mrs, 
F. K. Ruf, Mrs. Kent, Mrs. Jordan Lam- 
bert, Mrs. F. French, Mrs. George BE. 



































































Hopkins, Miss Mary N., Hopkins and 
Mrs. G. J. Myers. Following the formal 
reception a dance was given in the main 
dining room. 

Carriages called for the ladies at 1:30 
P. M. on Wednesday and they were 
taken to the Country Club, where a very 
elaborate luncheon was served. 

On Wednesday evening tickets were 
provided for a theatre party at the 
“Century,’’ where Henry Miller present- 
ed, with a strong cast, the comedy ‘‘The 
Master,’ which was very much enjoyed. 
Thursday afternoon, at 1 P. M., car- 
riages took the delegates and ladies to 
the steamer City of Providence. They 
were the guests of the St. Louis news- 
papers on the trip down the Mississippi 
river. After an elaborate luncheon had 
been served, Mr. M. N. Kline stood on 
an impromptu platform, and in calling 
the assemblage to order reminded them 
that the credit for the hospitality they 
were enjoying was due to the members 
of the press, and after thanking the 
latter on behalf of the guests, called on 
Mr. Eliel to make a few remarks. Mr. 
Eliel responded in his happiest vein, his 
remarks being received with applause. 

Mr. Charles W. Knapp, of the St. Louis 
Republic, responded on behalf of the St. 
Louis newspapers, expressing the pleas- 
ure it gave him and his colleagues to en- 


tertain so distinguished a gathering. 
At the conclusion of his remarks Mr 
Kline proposed three cheers for the St. 


Louis newspapers, which were given with 
vigor. 

The orchestra then started a two step, 
and in a few moments the deck was filled 
with dancing couples. This feature of 
the afternoon entertainment was in 
charge of Mrs. Theodore Meyer, who was 
here, there and everywhere at the same 
time. 

The grand finale was a cake walk, J. C. 


Eliel, H. B. Harding and W. H. Andrews 
acting as judges. They were assisted by 
Mrs. Daniel P. Dougherty, who is con- 


sidered an authority on such functions. 


“The prize,”’ said Mr. Eliel, after the 
ability of each couple had been demon- 
strated, ‘‘your committee has decided to 


present to the worst couple, and if they 
will kindly step forward we will make the 
presentation in fu.sl ceremonial form.’’ 
No one coming forward, the next worst 
couple was asked for, and Miss H, 
Behrens promptly walked up to the 
judges, accompanied by Mr. W. H. Gal- 
linkamp, and received the cake, which 
was about two inches thick and not more 
than four inches in circumference. The 
party returned to the city at 5:30. 


In the evening the St. Louis Exposition 
was visited, and the concert given by 
Sousa’s band in the Coliseum was listened 
to with considerable pleasure. On Friday 
afternoon there was a drive through the 
city, and all the places of interest were 
pointed out, the party returning at 5:30. 

A progressive euchre party for the 
ladies was given in the parlor of the 
Southern, while the gentlemen banqueted, 
There were twenty tables, and four ladies 
were seated at each, the St. Louis ladies 
not taking part. The prizes were twenty 
in number, inclosed in boxes, each box 
containing a card with the following in- 
scription: ‘‘Progressive euchre given to 
the ladies attending the meeting of the 
National Wholesale Druggists’ Associa- 
tion and the Proprietary Association of 
America, at the Southern, Friday, October 
21, 1898,."’ 


The prizes were awarded as follows: 
First, Mrs. Voight; second, Mrs, Eddy; 
third, Mrs. Evans; fourth, Mrs. Wake- 
field; fifth, Miss Gordon; sixth, Miss Wel- 
ler; seventh, Mrs. Farris; eighth, Mrs. 


Dorhmer; ninth, Mrs. Lamar, tenth, Mrs, 
Aschenbach; eleventh, Mrs. Fenner; 
twelfth, Mrs. Harmon; thirteenth, Mrs. 
Black; fourteenth, Mrs. Scott; fifteenth, 
Mrs. Schiffenan; sixteenth, Mrs. McCord; 
seventeenth, Mrs. Holman; eighteenth, 
Mrs. Hillier; nineteenth, Mrs. Johnson; 
twentieth, Mrs. Cole. Luncheon was 
served at the conclusion of the game. 









THE BANQUET. 


The banquet, served in the dining hall 
of the Southern, was highly successful, 
both from an intellectual and a gastro- 
nomical point of view. Covers were laid 
for 351 persons. Ex-Mayor Walbridge, 
the newly elected president, acted as 
toastmaster, filling the position with 
grace, and introducing the speakers in 
happy sentences. At his right, at the 
speakers’ table, sat ex-President Weller, 
J. C. Lyons, E. C. Frisbie, Franklin 
Ferris, C. W. Knapp, Dr. I. N. Love, 
Thomas F. Main, D. R. Noyes, George 
A. Carpenter, Theo. F, Meyer, Frederick 
B. Perry, James E. Davis, F. P. Scudder, 
J. G. Lombard, C. H. West, H. B. 
Harding, Thos. H. Larkin, Daniel Myers. 
To the left sat ex-President Doliber and 
President-elect V. Mott Pierce of the 
Proprietary Association, J. C. Eliel, Col. 
J. A. Smith, Henry Dailey, Jr., M. N. 
Kline, F. A. Faxon, Wm. J. Walker 
Charles Hubbard, A. R. Deacon, A. B. 
Merriam, Geo. K. Hopkins, Joseph Leem- 
ing, Albert Plaut, Oscar Herf, Col. John 
B. Purcell, N. Randolph, Geo. A, Kelly. 

There were forty-five other tables, each 
of which seated seven gentlemen. The 
menu was as follows: 


Blue Points. 

Celery. Salted nuts. Mangoes. 
Clear green turtle, aux Quenelles. 
Amontillado. 

Oyster crab patties, Newburg. 
Pompano Marguerite. Chateau Latour. 
Cucumbers. Curled potatoes. Blanche. 
Filet Mignon, with fresh mushrooms. 
Asparagus Hollandaise. 
Supreme of chicken, a la Chevreuse. 
French peas. 

Dry Monopole Extra. 
Southern Hotel Punch. 

Roast Larded Snow Birds. Truffled Nes- 
tors. 

Tomatoes and Lettuce. 

Ice Cream in forms. Assorted Cake. 
Stilton. Toasted Crackers. Coffee. 
1820 Cognac. Cigars. 


Following 1s a list of the toasts and 
speakers: ‘ The National Wholesale 
Druggists’ Association,” Charles F. Wel- 
ler. 

“The Mississippi Valley,” 
Noyes. 

“The Proprietary Association,’’ Thomas 
Doliber. 

“The Fountain of Perpetual 
Dr. V. Mott Pierce. 

“Our Country,” Franklin Ferris. 

“The Press,’’ Charles Knapp. 

“Kindred Commercial Interests—the 
Manufacturer, Jobber, Retailer,’ M. N. 
Kline. 

“Woman,’’Dr. I. N. Love 

At the conclusion of the banquet the 
doors connecting the dining hall with the 
parlor were thrown open, and the ladies, 
nearly all of whom had partictpated in 
the progressive euchre party, were thus 
enabled to enjoy the speeches. 

At 11:40 the Toastmaster proclaimed 
that the hour had arrived for the ‘‘feast 
of reason and flow of soul.” 

The Toastmaster—Gentlemen of the 
Convention—as for the women,, we may 
scorn and flout them; we may live with, 
we cannot live without them. (Cheers and 
laughter.) I need not say to you, ladies, 
that this is not original, but it is abso- 
lutely true. (Laughter and applause.) On 
behalf of the National Wholesale Drug- 
gists’ Association and the Proprietary As- 
sociation, I bid you a cordial welcome. 
Now, gentlemen, there are some men who 
make a success of everything they under- 
take. There is one man in our company 
to-night who succeeded first as a soldier, 
When he was drafted into the Confeder- 
ate service he swam his horse across the 
Missouri River to get into the Federal 
service. (Laughter and applause.) After- 
ward he was a star drug drummer out of 
St. Louis; then he became the manager 
of one of the most successful drug houses 
in the Northwest, but his crowning suc- 
cess was as president of the National 
Wholesale Druggists’ Association. Now 
you know who I mean. (Laughter and 
cheers.) I need not tell you that I mean 
Charles F. Weller, of Omaha. (Applause.) 
I call upon him to respond to the toast, 
“The National Wholesale Druggists’ As- 
sociation.”’ 

Mr. Weller—Mr, Toastmaster, Ladies and 
Gentlemen: I congratulate the gentlemen 
on being members of one of the grandest 
commercial bodies in America to-day. I 
congratulate you upon the fact that the 
National Wholesale Druggists’ Associa- 
tion, the Proprietary Association and the 
National Retail Druggists’ Association 
are acting to-day in perfect harmony as 
the result of the meetings held in St. 
Louis during this week. For the second 
time in a little over a year I have been 
called upon to respond to this toast. 
Every member should be willing under 
any and all circumstances to say some- 
thing in favor of that association, that 
has accomplished so much in the past, 
and gives so much promise for the future. 
The fact that the meeting this year 
brings out the largest attendance we have 
ever had, proves conclusively that every 
wholesale druggist and every manufac- 
turer of proprietary goods in the country 
is interested in its success. I respond to 
this toast most willingly at this time, and 
could even, if opportunity offered, join 
with you in singing that old Methodist 
hymn, with which, no doubt, you are all 
familiar, ‘“‘Blest be the tie that binds,’’ 
etc., and I sincerely hope that when this 
meeting adjourns and we go back to our 
places of business, the rebate tie will be 
more binding than it has been in the past, 
not only on wholesale druggists, but on 
manufacturers as well, 


Daniel R. 


Youth,” 


PAINT AND 


OLL 


When I came to this meeting 1 was filled 
with many misgivings. The correspondence 
received from all over the country was 
not reassuring, drug journals, and even 
some of the country newspapers, were 
fille@ with double-leaded editorials (in- 
spired, of coures, by retailers) giving their 
views as to the stamp tax. Jobbers were 
dissatisfied and felt that their profits, al- 
ready small, were being reduced to a still 
greater extent. Retailers felt that the en- 
tire burden of the stamp tax had been 
thrown upon them, and that because for- 
sooth 20 per cent. of the retail druggists 
in this country were cutting prices, the 
other 80 per cent. were to be punished by 
having their profits cut to a minimum. 
We feel now, however, that we can look 
forward hopefully to a solution of our dif- 
ficulties, the scare is practically over, the 
cyclone has passed by and we are un- 
harmed. I feel a little like the Kansas 
farmer, who recently sued a railroad com- 
pany for damages on account of fright 
suffered while thinking a train was going 
to strike his wagon. The train missed 
him, he passed over in safety, but he now 
thinks himself entitled to a compensation 
for the nervous prostratiom which the 
fright brought on. Wholesale druggists 
as well as retailers are very sensitive, our 
nerves are easily shattered, and manu- 
facturers had better be careful in the fu- 
ture or they will have several suits of this 
kind pending. 

Our twenty-fourth annual meeting, not- 
withstanding the discouraging outlook at 
the beginning, has been an unqualified 
success. This is partly due, I think, to the 
fact that we have held our meetings in 
the great city of St. Louis, a city whose 
genial hospitality and good fellowship has 
overshadowed everything else. It has 
often been said that St. Louis is a ‘hot’ 
town (especially in the summer). So it is, 
but we rather like it. The genial warmth 
of the atmosphere is like the hearts of the 
people, for nowhere on earth can be found 
a more hospitable warm-hearted people 
than you will find in St, Louis. You have 
only to let them know you are here, and 
they will immediately proceed to show 
you. 

I assure you, gentlemen, that I will not 
take up very much of your time. I fully 
realize the fact that as an after dinner 
speaker I am not a success. I am con- 
scious of my defects, I know you are 
waiting for something better, and can as- 
sure you that it is coming. It seems 
necessary, however, for the retiring Presi- 
dent to review the work of the past year. 
What can I say regarding our association 
in return for the honor you have done me 
in making me your presiding officer? The 
retiring President is supposed to have 
some solid facts to present that may be 
of interest to the association. The incom- 
ing President only looks to the future, 
and how he can make his administration 
a success. We will, therefore, take a re- 
trospective view of the situation, and con- 
sider for a moment what the old year has 
brought us, and then listen while my suc- 
cessor tells you what the new year has in 
store for us. 

It was my good fortune, or misfortune, 
as you may please to term it, to be Presi- 
dent of this association during one of the 
most eventful years in our history. If we 
had the inclination, time would not per- 
mit us to recall all that has transpired 
since our last annual mecting in the city 
of Richmond. Who would have thought 
that within a few short months this coun- 
try would have been plunged into war 
with a foreign power, and who could have 
predicted the glorious ending of that short 
but sanguinary struggle. Happily for us, 
and for all concerned, the war was of 
short duration, and now that peace has 
once more come to this country, we must 
accept the situation and prepare for the 
future, That the branch of business in 
which we are engaged suffered to some 
extent on account of the war with Spain, 
we must admit, and yet at the same time, 
owing to the fact that universal pros- 
perity has pervaded our entire land, this 
has been one of the most prosperous years 
in our history. The growth of our country 
for the last twenty-five years has been 
phenomenal; in fact, it has been the mar- 
vel of the world. The past two years, 
however, have been the greatest in our 
history, and it would seem to us that we 
are om the threshold of an era of unpre- 
cedented progress and prosperity. 


When I look over this splendid audience, 
composed largely of the members of this 
association, gathered from all parts of 
the United States, when I recognize your 
fealty and allegiance to the principles that 
have bound us together, I can but believe 
that we will be successful in every un- 
dertaking founded upon justice and sound 
business principles. Justice and equity 
must be considered as the cardinal princi- 
ples in every commercial organizaton. 
Adhere to these principles and all kindred 
associations will rally to our support. In 
these times trade organizations seem to 
be necessary. The business of the country 
demands organization, and I am free to 
say that no organization has been founded 
in this country that carries with it more 
influence than the National Wholesale 
Druggists’ Association. The development 
of our railroad systems, by which distance 
is practically obliterated, the building up 
of new jobbing centers, the localization 
of trade, have mada it necessary that 
rules and regulations should be adopted, 
by which the interests of all can be pro- 
tected. Conditions have changed, the 
wholesale merchant is becoming broader, 
he can now see farther than the confines 
of his own lmited surroundings, he 
realizes the fact that his competitors are 
honorable men and deserve some consider- 
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ation at his hands. He realizes that trade 
conditions have changed, that business 
has become localized, and that he must 
confine himself to his own legitimate ter- 
ritory if he would prosper. Other trade 
organizations found this out long before 
we did; the grocery trade became local- 
ized twenty years ago, the hardware trade 
has become localized, and it is to be hoped 
that the day is not far distant when Hast- 
ern cities, and even those further West, 
will realize the fact that secret conces< 
sions and private rebates for the purpose 
of influencing trade and drawing it out of 
proper channels, is not only illegitimate 
but is also unprofitable. 

Our association, as you know, is com- 
posed of both active and associate mem- 
bers. We are in hearty sympathy with 
our associates, we feel that the interests 
of manufacturer and jobber are the same, 
that their success means our success, pro- 
vided business methods are employed. I 
therefore trust, gentlemen, that the in- 
coming admiristration will have nothing 
during the year to disturb its equanimity, 
but that the conditions governing trade 
in our particular line will be fully recog- 
nized by both manufacturer and jobber, 
that the rights of all will be duly con- 
sidered, and that retailers will be fully 
protected and enabled to obtain full prices 
for proprietary goods. 

I thank you for your attention, and with 
best wishes for the future prosperity of 
our association, and with the hope that 
the years to come may be more prosperous 
even than those that have passed, I will 
retire, with the assurance that I have per- 
formed my duties during the year past to 
the best of my ability, and I trust to the 
satisfaction of you all. 

Now, gentlemen, I want to congratulate 
you on the choice you have made for Pres- 
ident of this association for the ensuing 
year. (Applause.) You have selected a 
man who stands high in the councils of 
the Mississippi Valley, who is one of the 
greatest men in this part of the country. 
As a drug man he stands at the head of 
his calling; and as a statesman he is 
known and honored. He has been Mayor 
of this city,and is a man of ability. I con- 
gratulate you most sincerely on the choice 
you have made, and now take great pleas- 
ure in introducing your new President, 
Mr. C. P. Walbridge, of St. Louis. (Ap- 
plause.) 

The Toastmaster—Gentlemen of the as- 
sociation, that places the toastmaster 
somewhat in a hole. hat might be ex- 
pressed more elegantly, but not more ex- 
pressively. I should be untrue to myself 
if I pretended not to be gratified with the 
honor you have conferred upon me. I 
shall make no promises for the ensuing 
year, except the promise I made upon my 
installation, which was that I should ex- 
press and execute, so far as I could, the 
will of this association. (Applause.) 
Where all the men of an army are capa- 
ble to command, the nominal commander 
is little more than a vehicle. I am proud 
to be the vehicle for the expression and 
execution of the will of this association 
for the coming year. (Applause.) Now 
that is the whole story, and I will close 
my remarks by thanking you for the dis- 
tinguished honor you have conferred upon 
me. (Applause.) 

When asked, Whence comes our next 
speaker? our sole reply shall be: He comes 
from Minnesota and its famous lake, 
Itaska. Now I trust I have changed that 
enough so that the gentlemen of the press 
will not accuse me of plagarism. (Laugh- 
ter.) It is fitting that the sentiment, ‘“‘The 
Mississippi Valley,’’ should be responded 
to by one who has spent the best years 
of his life in building up the industries and 
commerce at the source of the Father 
of Waters, and the committee did well 
in selecting that representative American 
merchant, whose standard is high, and 
who hesitates not to frown down fraud 
and deceit, and who stands among us as 
a pillar and honor of strength, Daniel R. 
Noyes, of St. Paul. (Applause.) 


Daniel R. Noyes—Mr. Chairman, ladies 
and gentlemen: I wish I had the voice 
of our toastmaster. I remember very well 
what a sturdy old Scotch clergyman told 
me about what his wife said to him in 
reference to his sermons. She said, ‘Never 
mind the brilliancy of your sermons, two 
hundred pounds and a good voice goes 
a good ways.” (Laughter). There was 
another remark which our toastmaster 
indulged in a little while ago in regard 
to the ladies, which seemed to imply 
doubt. He said,‘‘You may live with them.” 
(Laughter). I remember very well the 
advice which an elderly lady, who had 
had a great deal of experience in matri- 
mony gave to a young lady about to 
marry, who came to her for advice. The 
question was, ‘‘How to be happy though 
married.”’ (Laughter). And the old lady’s 
advice was very simple and concise, and 
it struck me as containing a great deal 
of practical wisdom. She said, ‘‘Feed the 
brute.”” (Laughter and applause). This 
suggests another matter, and that is the 
experience of John Aldridge and his far- 
famed wife, Priscilla Mullins, of colonial 
fame. It is a matter of history that on 
the day before they were married she told 
his to “Speak for himself.’’ I cannot find 
any record, however, in history that after 
marriage she ever allowed him to do so. 
(Cheers and laughter). But the question 
may arise, ‘‘What has all this to do with 
the Mississippi Valley?’ I will say that 
it has as much to do with the Mississippi 
Valley as any other locality. (Laughter). 
The subject assigned to me by the com- 
mittee, ‘*The Mississippi Valley,” is one of 
great length and not a little natural de- 
pression. There was a time, when you 
remember that the territory of New 





France extended from the mouth of the 
Mississippi River to the mouth of the St, 
Lawrence, I understand that in 1903, the 
anniversary of ‘the treaty of the purchase 
of Louisiana by the United States, you 
intend to have a royal celebration here 
in the city of St. Louis, a most appro- 
priate place and a most appropriate oc- 
casion of that kind. There was a time 
when one-third of the territory of the 
United States was under the control of 
the government of Spain; to-day about 
one-third of the territory of Spain is un- 
der the control of the United States. 
(Loud applause). There are some who 
seem to think that the policy of this gov- 
ernment is contrary to precedent, and 
contrary to our constitutional ideal. If 
the United States could conquer Plorida 
with its Spanish and Indians, and absorb 
Louisiana with its French and more In- 
dians, and take in New Mexico and Cali- 
fornia with its motley crew, we can ab- 
sorb Hawaii, with its refined American 
population and its gentle natives and 
with its extensive commerce. I think we 
may take in the West Indies and the 
Philippines and swallow them without 
suffering any indigestion. The Missis- 
sippi River is largely responsible, I 
think, for the Mississippi Valley and 
for a great many other’ things; for 
the low water up around St. Paul, 
and for excessive water down  be- 
low, when the levees give way. The gov- 
ernment of the United States is at pres- 
ent engaged in permanently doing what 
the people all along the line of the river 
have done ever since I have known them, 
and that is, damming the waters of the 
Mississippi River. (Laughter). The Mis- 
sissippi River rises in Lake Itaska. It is 
a question whether the branch of the 
Mississippi River, which we call the Mis- 
souri, is not the main river after all, 
which has its mouth just above this city. 
Following the river from its source in 
Lake Itaska, we find that there is noth- 
ing whatever of the slightest interest or 
importance until you come to the great 
city of St. Paul, the capital of Minne- 
sota, and the great distributing point of 
that section. (Cheers). 


Voice—What about the city situated at 
the Falls of St. Anthony? Where is Min- 
neapolis? 


Mr. Noyes—I have heard that there is a 
city called Minneapolis, which has been 
very well represented here in our conven- 
tion. I have not forgotten it. I will al- 
lude to it. Just above St. Paul, on the 
opposite side of the river, there is a 
dreary, thinly settled section of country 
that is marked on the map by a little 
dark spot, which is called Minneapolis. 
(Laughter and applause.) From St. Paul, 
coming down the river, from place to 
place, there is nothing of interest unless 
we speak of the good fellows who are 
engaged in the drug business, and who 
spend a great deal of their time in fish- 
ing in its waters until you come to the 
great central city of St. Louis. (Laugh- 
ter.) And in speaking of coming to St. 
Louis, I want to mention a citizen of this 
place who has for the last two months 
monopolized the mails and abused all his 
friends by the letters he has been send- 
ing us, urging us to come to this city. 
(Laughter.) He commenced about two 
months ago. I think his name is Meyer. 
(Laughter and applause.) He com- 
menced about two months ago sending 
out circular letters, intimating that it 
would be a good idea to come to St. 
Louis. The next mail would bring an- 
other letter from him asking ‘‘Are you 
not coming to St. Louis?’ The next let- 
ter would say, ‘“‘You had better come to 
St. Louis,’”’ and perhaps the next one 
would say, ‘‘You must come to St. Louis,” 
and the next one would say, ‘‘You shall 
come to St. Louis,’’ and finally the last 
letter I received was something like this: 
“If you don’t come to St. Louis I don’t 
know what will happen.” (Laughter.) 


At this point the speaker was _ inter- 
rupted by three rousing cheers given for 
Theodore F. Meyer. 


Mr. Noyes (continuing)—It has not been 
made public as yet, but it probably wil} 
be when the other speakers take their 
places here on the floor, that what we 
really came here for is what the Boston 
young lady came to New York for, and 
that is, complete’ intellectual rest. 
(Laughter and applause.) It is too late 
now for us to go very far down the river. 
Even the press excursion could not take 
us very far. But I would like very much 
to see one point upon the Mississippi 
River which is said at certain times to 
have the largest floating population of 
any city along its course. (Laughter). If 
New Orleans invites us, and I hope she 
will, to have a meeting of the druggists 
in that city, I hope we will not meet 
“vellow jack” or anything of that kind, 
and I shall take great pleasure in going 
down there with you. The valley of the 
Mississippi in its wide extent is em- 
braced between the Alleghenies and the 
Rocky Mountains; it is now the centre of 
the population of this country. I believe 
the exact centre, as it has been deter- 
mined by the last census, was some- 
where near Decatur, in Indiana. I 
thought it was a little further north and 
west, but it seems to be coming this way. 
It is the Mississippi Valley which pro- 
duces most largely the wealth which en- 
riches the nation. It is the vote of the 
Mississippi Valley which controls the 
political future and destiny of this coun- 
try. I suppose I am to consider mostly 
the valley of the Mississippi, to say noth- 
ing of the valley of the Ohio. We have 
hardly time now to speak of Omaha, be- 
cause Omaha has been lately speaking so 
largely for herself. (Applause.) I im- 
agine that the great World’s Fair of 1909 











will see the centre of population some- 
where between St. Paul and Indianapo- 
lis. To many cities we might say, ‘Well 
done,”” but to no other city than Omaha 
can we say “To that city belongs our 
Weller.”” The city of St. Louis is a city 
of as much prominence on the Mississippi 
River as the nose of Cyrano de Bergerac, 
though not half so ugly. I think we 
ought, as citizens of the Mississippi Val- 
ley, the great central region, of more in- 
fluence than any other part of the coun- 
try, and embracing a great part of the 
West—I think we ought to take a just 
pride in this central territory, in its vast 
resources and area, in its education and 
refinement, in the culture of its people 
and in their advancement in all that per- 
tains to the highest civilization, equal to 
any of the cities of the East. Chauncey 
Depew, the name of a gentleman with 
whom some of you are familiar perhaps 
(laughter), told a story that passes cur- 
rent in a recent speech, I think, to the 
press, illustrative of the American spirit, 
in referring to the Rough Riders, embrac- 
ing the cowboy of the plains and the 
dude of the Eastern cities mingling on 
terms of equality and fellowship and 
united in courage and devotion to the 
cause of their country. (Applause.) I 
take that as a very happy illustration of 
the true American spirit of 1898, a spirit 
which, in my opinion, is as noble and as 
great as the spirit of 1776. (Loud ap- 
plause.) 

The Totsamtster—As toastmaster, I am 
compelled to say that the committee 
made no mistake in selecting one to re- 
spond to this sentiment. As the Presi- 
dent of your Association, I am compelled 
to be impartial and to allow that sparsely 
settled district above St. Paul to speak 
for itself; and I will allow Mr. J. C. Eliel, 
of Minneapolis, two minutes in which to 
respond on behalf of that city. 

Mr. Eliel—Mr. Toastmaster, ladies and 
gentlemen: This is as unexpected to me 
as it is to you; and I am sure you will 
regret my making this speech as I do. 
But I concede, sir, that it is no more than 
fair that these other gentlemen should 
have thirty days’ notice, and I not a min- 
ute. It is a handicap which I do not 
mind, and I believe is absolutely just. 
(Applause). I come, sir, from that part of 
our great country, where to-day the boys 
in blue are fighting the Pillager Indians. 
In our section of the country westill trade 
wampum and pelts, and that comprises 
the extent of our commerce. (Laughter). 
I am_ proud, Mr. Toastmaster, to stand 
here to-night before this audience as the 
representative of that great metropolitan 
centre, the city of Minneapolis (great ap- 
plause); that modern Colossus which 
strides the Mississippi as did Rhodes of 
old. That young city, which, like tie in- 
fant Hercules strangled the Father of 
Waters and turned aside its life currents 
and harnessed it to the mills, which to- 
day feed the world. (Applause). I am 
told, Mr. Toastmaster, that there are 
still extant maps of those ancient days 
when St. Paul was at the head of navi- 
gation; that there still are maps in which 
the suburb of St. Paul can be seen by the 
aid of a microscope. (Applause). I ayn 
told that I am to have but two minutes; 
but I assure you that is a minute mor: 
than I need to reply to my esteemal 
friend, Mr. Noyes. (Applause). Had [ 
supposed for one minute that I was to b2 
called upon this evening, I assure you I 
would not have imbibed half as freely a3 
I have done; and if this room would re- 
main still for one minute, I could mak: 
the speech of my life. (Laughter and ap- 
plause). I feel as Pat did on his first 
ocean voyage when he was leaning over 
the bulwark and a friend came along ani 
patted him on the back and said, ‘Pat, I 
am afraid you have a weak stomach.”’ H2 
straightened up and wiped his mouth ani 
said, ‘‘Wake, it is? Sure ain’t I throwin 
it as far as any of you?” (Laughter). 

Mr. Toastmaster, I thank you for this 
opportunity that you have given thi; 
magnificent audience just to get a mo- 
mentary glimpse of me. I am sure that 
they will have pleasant recollections of 
my speech, and that they will forget all 
these other little impromptu speeches 
from the gentlemen who have been at 
work upon them for a month. (Applause). 

The Toastmaster—That Minneapolis dis- 
trict may be sparsely settled, but, oh, my! 
We will now change the programme ii 
little. There is a gentleman here to- 
night whom some of you have heard be- 
fore. I will ask Mr. Jules Lombard, of 
Omaha, to sing us a song. 

After a few brief remarks Mr. Lombar! 
sang “I Fear No Foe,” and a Scotec: 
melody, after which he sang ‘America,’ 
in the chorus of which the entire com- 
pany joined, amid much enthusiasm, 

The Toastmaster—Ladies and gentle- 
men, let us hope that when you and [| 
are seventy-eight years of age we will b: 
able to show the vigor and vitality of Mt. 
Lombard, “The Proprietary Association."’ 
This sentiment will not be respinded to by 
Ponce De Leon, because he fell in findiny 
the fountain of perpetual youth; but nm) 
failures go here to-night. It will be re- 
sponded to by his successor, who, if h:; 
has not discovered the fountain has mad:> 
a great many people believe that he has-- 
President Doliber, of the Proprietary As- 
sociation. (Applause). 

Mr. Doliber—Mr. Toastmaster, Ladies, 
Members of the Proprietary Association 
of America and Members of the National 
Wholesale Druggists’ Association: I 
thank you, Mr. Toastmaster, that you 
have called upon me to respond for ths 
Proprietary Association; not because [ 
eould do it so well as our silver-tonguei 
friend on my left (Mr. Eliel), nor can [ 
make so much noise as my friend on the 
right (Mr, Walbridge): but I am sure, sir, 
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that you could not have called upon any 
one who was more ready to do what he 
ean to respond for that Association, of 
which he is proud to have been the Presi- 
dent for two years, and whose gavel he 
but yesterday handed over to his succes: 
sor, my distinguished friend on the lef: 
(Dr. V. Mott Pierce). 

1 think, Mr. President, in my address 
to our association I made a mistake whet! 
I said that this is the second time tha: 
the association has met in St. Louis. It 
is the second time that the National 
Wholesale Druggists’ Association has met 
here, but I think when the wholesal; 
druggists met here last the Proprietary’ 
Association had not been born. It wais 
waiting to be laid in its cradle. But it has 
been born and it has grown to the age of 
sixteen years. At first it was a feebl: 
child, but it has been led up year after 
year by its elder brother, the National 
Wholesale Druggists’ Association. If it 
was feeble in its early years, which we 
do not know, but if it was, it must have 
been because it had not the proper kind 
of nourishment. (Laughter.) But it has 
grown to be a strapping boy of sixteen 
years; it begins to feel the blood of man- 
hood circulating in its veins, and I think 
when it arrives at the age of twenty-one 
years you will find that it is a great 
giant. 

The Proprietary Association was found- 
ed in the days when the stamp act began 
to be a heavy burden. I am from Massa- 
chusetts, and I need not tell you that 
anything which has 
name of stamp act stimulates us to ac- 
tivity. (Applause.) But the Proprietary 
Association has other work than to fight 
the stamp tax. It is going to do what it 
can to stamp out all friction and all jeal- 
ousies, and all animosities, if any such 
exist, between the proprietors and the 
wholesale druggists and the retail drug- 
gists. (Applause.) 

Mr. Toastmaster, I want to say a word 
on behalf of the Proprietary Association 


in gratitude for the hospitality which has 
We have 


been shown to us in St. Louis. 
enjoyed your most magnificent hospitality. 


We nave driven in your parks, we have 


visited your breweries and we have dran/; 
your beer; we have been entertained it 
your clubs, we have seen your magnifi- 
cent residences, we have played euchn3 
with you, and now we come to this last 
grand crowning glory of all, this magnifi- 


cent banquet. We appreciate them, and w: 
thank you for all these magnificent evi- 
dences of your hospitality. On behalf of 
the Proprietary Association, I thank th: 
manufacturers of proprietary articles of 
St. Louis, I thank the drug trade, I thank 


the St. Louis press, and I hope my friend, 
Dr. Love, will not think that I am en- 


trenching upon his province, when I sary 


last and best of all, we thank the ladies. 
(Applause.) By the way, is it not a sort 


of homeopathic remedy to have Dr. Love 


speak for the ladies? This hospitality, 
Mr. Toastmaster, I want to say, extend; 
through all classes of your people. 
find that even the police force have par- 
taken of this general spirit of good fel- 
lowship. I want to tell you of a case. 
When we went on that beautiful excur- 
sion on the Mississippi River the other 
day, where I had the great honor of being 
invited to take part in a cake-walk, 1 
saw a policeman sitting at the table. I 
thought it was a good plan to make 
friends with him in the early part of the 
day. So I spoke pleasantly to him. With 
the hospitality which characterizes St. 
Louis, he immediately said: ‘‘Will you not 
take a glass of wine with me?’ I said 
thank you, but I think I have had enough. 
“Oh,” said he, “I will see you later.” 
(Laughter.) 

I want to say a word as to your Com- 
mittee of Arrangements. Do you know 
that in the Bast, where I came from, a 
place which I fear some of you bustling, 
bustling Westerners, overflowing with 
your enthusiasm and your loyalty and 
your Americanism (with which we are 
glad to come in touch), you would proba- 
bly speak of as the effete East, only you 
are wrong, it is not effete—but in the East 
we have a certain saying about a barrel 
of apples. When we remove the cover 
from a barrel of apples and find the top 
row a row of splendid, fine, large, round, 
red, magnificent fruit, and we remove the 
top row, and on the next row we find a 
lot of little, small, mean apples, we say 
that barrel has been ‘‘deaconed.’’ Now I 
want to say this—while your committee, 
the Committee of Arrangements of the 
Proprietary Association, has been presided 
over by a deacon, not altogether the same 
kind of New England deacon as we have, 
you know, not just the same kind, but 
still a good, first-rate deacon, that this 
committee was not deaconed, and it was 
the same size of fruit all the way through, 
(Applause.) 

Mr. Toastmaster, I will close with just 
this word. Speaking for the Proprietary 
Association and for every member of it, 
and for all the ladies who accompanied 
the members, I will say that we have 
had a glorious time. (Applause.) That 
we are having a good time now. (Ap- 
plause.) And we want to come again to 
St. Louis, where we have found all this 
magnificent hospitality. I thank you. 
(Applause.) 

The Toastmaster—Mr. Pierce, the new 
president of the Proprietary Association, 
will tell you how he is going to find the 
“Fountain of Perpetual Youth.” 

Dr. V. Mott Pierce said—Mr. Toast- 
master and gentlemen: You will notice 
that my name does not appear on the 
toast list. Whether I am an after- 
thought, or whether your toastmaster 
has felt that perhaps our outgoing presi- 
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dent would be too full for utterance 
(laughter) and that he would need sup- 
port, I do not know, but I do know that 
I recognize the capacity and ability of 
our outgoing president. Last year, if you 
will remember, the outgoing president of 
our association and the incoming presi- 
dent of our association were all 
wrapped up in one small package. They 
were a sort of ‘“‘Dr. Jekyll and Mr. Hyde”’ 
with this exception, that he has but one 
side to his character, that which is noble 
and good. If you give a chance to the 
patent medicine man to talk he always 
grasps the opportunity, but with the food 
man it is different. The patent medicine 
man always takes the opportunity to 
speak and get his picture in the paper 
and his picture on the billboard. (Laugh- 
ter and applause.) In our association 
there are no silver tongued orators, but 
there are many who can saw wood, 
(Laughter.) During the past year our 
business has been extended in many cities 
and capitals. Whenever the government, 
national or city, gets shy of funds, they 
immediately reach out and get in the 
beer brewers, and after them the patent 
medicine men. But there is this differ- 
ence, gentlemen, between the brewer and 
the patent medicine man: The brewer 
does not have to advertise his wares. We 
all know what good beer is. The patent 
medicine man has to use a barrel of 
money to convince the public that it is 
sick and that he has the particular medi- 
cine to cure, It was whispered that there 
might be a divorce in this city. Happily 
that was not seriously considered by the 
committee having the matter under con- 
sideration. That could not possibly be 
in the city of St. Louis, but if it had 
been in the city of Chicago it would have 
been different. (Laughter.) This ban- 
quet reminds me of a very old and 
ancient custom that existed in the White 
City of Italy, Venice. Some centuries 
ago it was the custom in that beautiful 
city to celebrate a glorious occasion. The 
city had arisen from the waters of the 
Adriatic. On that occasion the Doge, 
dressed in his purple garments and seated 
upon his royal dias, and embarked upon 
a gilded barge, accompanied by the 
nobles of the city, proceeded to the 
Adriatic, and stopping in the midst of it 
the Doge stood up in the royal barge and 
east a ring into the sea, which signified 
the ma’viage of the Adriacic to Venice. 
To-night, gentlemen, we meet to cele- 
brate the union of the National Whole- 


sale Druggists’ Association with the 
Proprietary Association of America. 
(Loud and continuous cheers.) There 


seems to be a child born of this union—I 


mean the Retail Druggists’ Association 
of America. (Applause.) It is a_ child 
born of sturdy parents. It is a child 


which we hope to see grow to manhood 
in strength and health and able to per- 
form its functions. There is no doubt in 
our minds that it was an association 
which we all needed. It is an association 
which the retail druggists need, and I 
trust it will bring good to them and to 
us. Gentlemen, I thank you. (Applause.) 

The Toastmaster—I think it is perfectly 
safe to say that the young President of 
the Proprietary Association will bring 
the Association out all right. The next 
toast is ‘Our Country.”” When the Com- 
mittee of Arrangements was studying 
the plan of the toasts the first idea was 
to have a toast respondede to from the 
to have a toast responded to from the 
South and one from the North. When 
that was about to be agreed upon, some 
one said—Where is the East, and where 
the West, where begins the North and 
where ends the South (Applanse.) If 
we place Cuba in the South then is New 
Orleans in the North. If we place the 
Philippines in the East, then is Boston in 
the West. (Great applause.) If we place 
the Ladrones in the West then is San 
Francisco in the East. So we concluded 
to merge this sentiment into the senti- 
ment that controls every foot of this 
great nation, into the two words, “Our 
Country,” and we selected one in whom 
St. Louis takes great pride, a distin- 
guished lawyer and scholar, Frank Fer- 
ris. (Applanse.) 

Mr. Ferris—Mr. Toastmaster, ladies 
and gentlemen: I desire to say as a citi- 
zen of St. Louis, and I say it with pride 
and in a spirit of hospitality, that the 
men here to-night, in appearance and 


spirit, with the ladies assembled, 
constitute the finest audience I 
have ever undertaken to address. 


Whatever differences of section or opin- 
ion may be represented here to-night in 
this large and distinguished gathering, 
your hearts will meet, I know, in the com- 
mon sentiment, “Our Country.” 

For a new gospel of love and unity has 
come among us, born in the hour of our 
nation’s struggle, and baptized in the 
blood of her heroic sons. Henceforth and 
forever, all that has been a bitter mem- 
ory of the past is blotted out and forgot- 
ten. Henceforth and forever, from centre 
to circumference of this broad land, all 
men will bow with a new allegiance to 
their country’s flag, glad to know that be- 
neath its ample folds they may gather to- 
gether, one kindred people, united by a 
strong bond of a common prosperity, by 
the tender tie of a common love. 

It is most fitting that we should pause 
a moment from our cares and our pleas- 
ures to give thought to our country. 
Neither tongue nor pen can do justice to 
this great theme. You can never know 
the strength, the depth and the breadth 
of this sentiment until you dig down deep 
into the hearts of men. There, below the 
love of gold, the love of ease, of pleasure, 
aye, below the love of life itself, you will 
find in the heart of every true American 








primeval forest and _ trackless plains 
| Stretched away to vast infinitude. No 
man lived in that day whose imagination 
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an altar, before which perpetually burns 
the pure flame of patriotism. (Applause.) 
Let but the occasion come, and that flame 
will leap up, burn its way out, and Amer- 
ican freeman becomes am American hero. 
(Applause.) 

A little more tham one hundred years 
ago three million of people were scattered 
along the Atlantic coast. To the West, 

















was vivid enough to dream of the coming 
century's growth. 

The industrial growth of this country 
is the phenomena of the century. Ameri- 
can industry and genius have developed 
our wealth to a degree that has aston- 
ished the world, and put us in the fore- 
most rank to compete for its markets. 

To-day our seventy millions of people 
stand ready to supply the wants of man- 
kind (particularly in the drug and medi- 
cine line). (Humor.) 

Still more wonderful has been the suc- 
cess of our system of government. When 
the fathers determined to establish a gov- 
ernment of the people, by the people and 
for the people, the world stood aghast at 
the experiment. For it was an experi- 
ment. The world then believed in the di- 
vine right of kings. It was gravely pre- 
dicted by the best thinkers in the old 
world that a republican government 
could not meet the needs of a restless, 
— growing and widely scattered peo- 
ple. 

How vain are the expectations of men! 

The torch of liberty, which the fathers 
lighted with trembling fingers, proved to 
be a light that has never failed. It has 
flamed throughout the world. In the light 
of its searching rays men have come to 
see that absolute monarchy can exist only 
by enslaving the will of the people. To- 
day, as the direct result of our experi- 
ment, although the shadowy form of king- 
ship remains, the people in all civilized 
lands have thrown off political bondage 
and have become the recognized source of 
power. (Applause.) 


Our constitution has conquered 
obstacle, 

























































every 
It has guarded and cherished 
us in our growth from feebleness to 
Strength. It has calmed the storms of 
sectional and political strife. It has weld- 
ed us into one people of such mighty 
manhood that to-day we stand ready to 
engage the world, whether it be in a con- 
test for the peaceful triumphs of commer- 
cial strife, or the resounding victories of 
war. (Applause). 

The character of a people, gentlemen, is 
moulded by the institutions which govern 
it. The development of the American 
character will be, then, the best test of 
the value of our institutions. If it were 
possible to combine in one individual the 
characteristics which distinguish our 
countrymen, you would find, first of all, 
the sagacious, forceful, liberal business 
man, you would find the poet, the phil- 
osopher and the statesman. The greatest 
in invention, in science, in jurisprudence 
and theology. And now, crowning them 
all, shining with a lustre that time will 
not dim, the American hero. (Applause). 

When our boys leaped upon the shores 
of Santiago, and stormed up the hill be- 
neath the withering fire from unseen foes, 
did they stop to consider that they were 
without proper food, shelter or equip- 
ment? No, the spirit of American liberty 
was upon them and swept them on to vic- 
tory. 

No longer dudes of New York, or cow- 
boys of the plains, No longer sons of the 
North or sons of the South, but Ameri- 
can heroes all, they poured out their lives 
in crimson tide to baptize anew their 
country's flag. 

America has added new names to the 
world’s emblazonry of heroic stars, aye, 
and God in his justice has, somewhere, 
planted stars for those who are name- 
less, 

We are ourselves amazed, and the world 
is dumfounded at our victories by land 
and sea. In three short months we de- 
stroyed a navy of thirty-five ships, cap- 
tured two important cities, a province, 
twenty-five thousand prisoners, A proud 
nation is suing for peace, and the destiny 
of millions of whom we had never taken 
thought awaits our action. 

New conditions, unforeseen questions, 
present themselves. The course of our 
progress as a nation, which seemed to 
lie along the lines of peaceful isolation, 
has been arrested. Whether we willed it 
or not, we suddenly find ourselves upon 
the world’s stage, foremost among its 
leading nations. What part are we to 
play? We have the power, we have the 
opportunity. What shall we do with 
them? 

The commercial prosperity of a nation, 
like that of an individual, must either 
grow or decline. Hitherto we have had 
room enough to grow within our own 
borders. But will this always be true of 
our commercial interests? Will not the 
time come, indeed is it not already here, 
when we will need larger markets for the 
rapidly increasing products of our manu- 
factories? Other nations have reached 
this limit, and are contending for new 
fields. Commerce follows the flag. The 
flag must be sustained in army and fleet. 

Does it not seem to be something more 
than a coincidence that these questions 
should come at a time when a vast field 
for commerce is about to open in China 
and the East, where four hundred mil- 
lions of people are ready for a new civ- 
ilization, new methods of living? A field 
which offers so attractive an opportunity 
that great nations are already struggling 
for supremacy therein. 

We have not only questions of self-in- 
terest to settle, but also questions of duty 
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to those whom we have delivered from the 
We may not 


have anticipated all the consequences of 


tyranny of Spanish rule. 


war and conquest, but we cannot escape 
them. (Applause.) 

These, gentlemen, are grave questions. 
But, thank God, we have at the helm a 
man whose wisdom and courage have, 
thus far, guided the ship of state so as to 
win the confidence of his countrymen and 
command the respect and admiration of 


the world. 
May we not have an abiding faith that 


our President (applause) will bring our 
good ship safe to shore, with her flag still 
flying and unsullied by one act of weak- 
ness or dishonor? We may also trust the 
people, Let the demogogues hold their 
peace. Let the people think and speak. 
Let them rise to the full height of citizen- 
ship, to the full realization of their re- 
sponsibilities. Let them form their judg- 
ment, not in the excitement of partisan 
strife, but in the calm deliberation of 
their offices and their homes. 

However these questions may be settled, 
one thing is certain. Our country is upon 
the threshold of a larger career. 

Already we are within the dawn of a 
new century. In its growing light we can 
read something of our destiny. A 
strengthening of the bonds that tie us to- 
gether as a nation. A steady growth of 
wealth and credit. Among the people a 
deeper sense of the deity of citizenship— 
statesmen in the place of demagogues, 

Our institutions guarded and fostered, 
our legislatures and courts held in check 
by an intelligent public opinion, the last 
stronghold of liberty. Nowhere do the 
power and responsibility for an effective 
public opinion rest with greater force 
than upon the great commercial class, 
which has become the dominant force in 
this country, and whose representatives 
are gathered here to-night. (Applause.) 

In the great roll call of nations, America 
will stand first in power and intelligence 
as she does in name. 

The American flag will carry our com- 
merce and our civilization to earth's re- 
motest bounds. All men shall honor that 
flag as a symbol of power. Power, not to 
destroy, but to create. Power, not to en- 
slave, but to make men free. 

Our country’s flag! Surely we will love 
and honor it. From the day when it was 
first unfurled, it has stood for the highest 
aspirations of men. It was a gift from 
heaven, 

In the night of their despair, our fathers 
looked to heaven for aid. As they gazed 
into its blue vaulted dome, thick shining 
with stars, they caught the inspiration of 
the flag. 

“When freedom from her mountain height 

Unfurled her standard to the air, 

She tore the azure robe of night 

And set the stars of glory there.” 

May the stars of our flag be as eternal 
as those that shine in the heavens. 

May the stars of our Union as they 
progress im power and prosperity be as 
tranquil and glorious as the constellations 
which, guided by the unseen hand of Om- 
nipotence, pursue their stately march 
along the sky. 

The Toastmaster—St, Louis is proud of 
Franklin Ferris. (Applause). St. Louis 
is more proud of her country. It must be 
remembered that in the splendid achieve- 
ments of recent months, which will 
change the destiny of our country, the 
press of the country was no inconsid- 
erable factor. We have with us to-night 
the president of the Newspaper Publish- 
ing Association, and managing editor of 
the St. Louis Republic, Col. Charles 
Knapp. (Applause). 

Mr. Charles Knapp said: Mr. Toast- 
master, ladies and gentlemen: You have 
assigned to me a far more difficult task 
than I ever undertook before, and I sup- 
pose I shall draw this audience from the 
high position to which it was elevated 
by the fervid eloquence of the gentleman 
who has just taken his seat. You will 
bear with me, I trust, for I shall not un- 
dertake to make a speech, but I desire to 
say a few words to our visitors, giving 
them an assurance of the friendly feel- 
ing that we have entertained toward 
them during the week they have been in 
our city. Before I speak of that, I can- 
not escape the opportunity you have 
given me of directing your attention, as 
it was my good fortune to direct atten- 
tion on Saturday night last, at the open- 
ing of one of our clubs, to the fact of 
what was termed three or four months 
ago the inauguration of a “newspaper 
war,”’ which term is no longer used. It 
is not called a newspaper war any longer. 
There was a time when it seemed as if a 
very large portion of the mercantile com- 
munity were ready to say harsh things of 
every newspaper editor who had said any- 
thing in favor of the war. That war has 
been fought and victoriously won, I have 
thought on this occasion that perhaps a 
few words in behalf of the press might 
be in place. While I do not represent by 
any delegated authority the newspapers 
of St. Louis, or any one else but myself, 
1 may say that I am well acquainted with 
the sentiments ofother publishers,and that 
I may feel I am wholly safe in saying to 
you that they have received you with a 
right hearty welcome, and that they have 
been more than glad to have the Pro- 
prietary Association and the Wholesale 

Druggists’ Association hold their conven- 
tions in this city. (Applause). If you 
have not found out already, gentlemen, 
substantial evidences of the feeling that 
animates St. Louis publishers, and the 
warm and generous welcome which they 
aimed to give you, then I am sure indeed 
that I can command no form of words 
which would make the feelings of those 




















publishers plainer to you. (Applause). 
We look upon you, gentlemen, differently 
than we do upon any other guests who 
come among us. We feel that you are 
peculiarly, particularly and _ especially 
close to us. We have always welcomed 
you with open columns. We have tried 
this week to welcome you with open 
arms. (Applause). The jobbers, as well 
as the proprietary manufacturers, We 
have welcomed with genuine and sincere 
regard, I know among your membership 
many valued patrons in each Association, 
and more than that, I have many friends 
who have become endeared to me by long 
years of intimate and agreeable business 
relations, (Applause). I believe that you 
have found out this week also that the 
people of St. Louis are not ignorant of 
the magnitude, nor indifferent to the wide 
extended trade that you conduct. Per- 
haps, also, you have discovered that the 
people of St. Louis are proud of the job- 
bers and proud of the proprietary manu- 
facturers of their city, knowing that they 
are the leaders in their line, and knowing 
that they are factors of importance in the 
great development of the city. But I am 
taking more of your time than was in my 
mind, I wish only to add a word, and if 
you will bear with me I will say if at 
any time during this week it has seemed 
to you that there has been something less 
cordial and warm in your greeting than 
your expectations had pictured in refer- 
ence to St. Louis hospitality, you will 
kindly bear in mind that the coldness that 
surrounded you at times was not wholly 
their fault, and not at all of their mak- 
ing. We have striven to the best of our 
ability to welcome you, and the cold dis- 
couragements of unseasonable tempera- 
ture do not decrease the sincerity of our 
welcome. When you have left our city, 
bidding us adieu, we shall wish that you 
remember that the colder the winds blew, 
the warmer have been the feelings of our 
hearts for you. We shall ask further 
that you will recall that the more the 
chill increased in the atmosphere that 
much more was our welcome strength- 
ened. You are, indeed, welcome, gentle- 
men—you are truly and heartily welcome, 
and need I say that these beautiful and 
lovely blossoms with which you have sur- 
rounded yourselves are doubly, doubly 
welcome. I assure you, the welcome of 


St. Louis, which I am endeavoring to ex- 


press to you, will always be yours at all 
times, in all weathers, everywhere with- 
in our boundaries. (Applause). 

The Toastmaster—Now comes the busi- 
ness toast; and no business man will leave 
this hall until he has heard the response 
to the next toast. As the geographical 
lines in our country have been eliminated, 
so are the business lines about to be 
eliminated between the manufacturer, the 
jobber and the retailer. There is no one 
in the drug trade who is better qualified 
to respond to the sentiment of ‘Kindred 
Commercial Interests—the Manufacturer, 
Jobber, Retailer,’’ than Mr. Mahlon N. 
Kline, of Philadelphia. (Applause.) 

Mr, Toastmaster, Ladies and Gentlemen; 
There comes to mind at this moment the 
recollection of am occasion similar to this 
which occurred in this hall fourteen years 
ago. On that occasion I made my maiden 
effort in an attempt to respond to a toast; 
and I recall that the circumstances were 
such that I opened my remarks in great 
fear and trepidation with the expression 
that I had never spoken before to so full 
an audience in my life (laughter), and 1 
am glad to say that upon this occasion, 
due, L believe, largely to the refining in- 
fluence of the women with us to-night, 
there is no necessity for any such remark. 
I am quite sure that with the very com- 
plete remarks, written and spoken, upon 
the subjects assigned to them by those 
who have preceded me, ex-President Wel- 
ler having covered all there is to be said 
about the jobber, and in view of the re- 
marks of ex-President Doliber and Presi- 
dent Pierce concerning the manufacturer, 
and after the eloquent remarks upon a 
subject so lofty and inspiring as the sub- 
ject of “Our Country,’’ you do not desire 
me to detain you with a discussion of the 
subject which has been assigned me. 

The manufacturer, the jobber and the 
retailer. I presume that the committee in 
assigning this subject to me had in mind 
the fact, 1 believe, that I was specially 
fitted to treat this subject by reason of 
my experience—very limited, indeed, as a 
manufacturer, my experience somewhat 
more extended as a jobber, and my failure 
as a retailer. I would like to add that the 
gentlemen about me have suggested that I 
might add that I was also a consumer. 
Having very little to say, I will do what 
the preacher usually does when he has 
little to say; I will arrange my remarks 
under a number of headings. 

First, speaking of the similarity of these 
three branches, I want to speak of a uni- 
versal and eternal discontent and dissatis- 
faction. If any of you in this room have 
met within the limited experience of your 
lives a manufacturer, or a jobber, or a 
retailer, who was satisfied with his condi- 
tion, I wish that gentlemen would hold up 
his hand. Our feeling in that respect, I 
want to say, if you do not already know 
it, is not singular, It is the universal ex- 
perience of all peoples, and especially the 
feelings of the people in this country—the 
feeling of dissatisfaction. I know of no 
one who is satisfied, unless it be the 
tramp. My friend, Mr. Kelly, told me a 
story about a man who offered a prize of 
a house and lot to the man who would 
come to him and say he was entirely sat- 
isfied. One day a poor fellow came along 
and claimed the prize. He was asked: 
“Are you entirely satisfied?’ He replied: 
“Yes.”"" He was then asked: ‘“‘What do 
you want with my house and lot?” 


The common experience which we al) 
have is that of close application to our 
duties. The manufacturer, the jobber and 
the retailer alike has to get up early in 
the morning and work all day in order 
to make both ends meet. These two con- 
ditions have led to a desire on the part of 
the retailers for an amelioration of their 
condition, and this naturally has led to 
the formation of an organization to care 
for their interests. So that it comes about 
that at this time we have meeting in this 
city of St. Louis three different organiza- 
tions, representing the three different 
branches to which I am briefly to refer— 
the manufacturers having their organiza- 
tion, which is sixteen years old, the whole- 
salers having their organization, which is 
twenty-four years old, and the retailers 
having a brand new organization. My 
friend, Mr. Faxon, in the felicitous way 
which he has, says that ‘‘association is the 
maiden key which unlocks the door to bet- 
ter things.’”’ I think, after the experience 
through which we have passed this week, 
we will grant the correctness of that 
beautiful thought. The fact that we have 
an association which brings us here prin- 
cipally, which brought us here to-night, 
has certainly opened the door to better 
things. I am reminded, referring to the 
entertainment which has been given us 
during the week, of the story which is 
told about the man who came to a hotel 
in our city, and when he got to the table 
an Irishman came to wait upon him. The 
man was from the country and he did not 
want very much to eat. When the waiter 
asked him what he would have he said 
pie. The waiter replied: ‘Pie, is it, you 
will have pie in pie time.’’ I tell you that 
the Entertainment Committee of St. Louis 
has given us pie not only in pie time, but 
all the time. (Applause.) 

But the result of an Association, I am 
sorry to say, is not always of this happy 
character. Sometimes this golden key 
does not unlock the door to better things, 
but to worse. The moment any of these 
Associations devotes itself to its own ag- 
grandizement, irrespective of the rights 
of others, that moment it becomes selfish 
and locks itself up within itself, and then 
there comes about that condition of things 
which I think can best be illustrated by 
telling the story about the two Hebrews 
talking about insurance. I do not know 
why it is that when a wit wants to say 
funny things he always speaks about the 
Hebrew and insurance; but I am not re- 
sponsible for that. Here is the story: 
Jacob and Isaac are discussing the ques- 
tion of insurance. Jacob says, ‘Isaac, 
how much insurance have you got?” 
Isaac replies, ‘Fifty thousand dollars.’ 
“How much stock have you?” ‘Thirty 
thousand dollars.” ‘‘Well, that is right,”’ 
Jacob replied. ‘But,’ Isaac said, “they 
make me put in water sprinklers, and 
said if I didn’t put them in they would 
charge double; and then they make me 
put in hand grenades.”’ “Hand grenades,”’ 
asked Isaac, ‘‘what is that?” ‘Them 
things what you throw on the fire to put 
them out.”’ Isaac said, ‘‘You do not want 
them?” ‘No, I don’t want them; but if I 
did not put them in they charge me 
double.”’ ‘Well,’ Isaac said, “what was 
in your hand grenades?” Jacob answered, 
“I do not know what was in them; there 
is benzine in them now.” (Laughter). So 
that when we use these instruments 
which are intended for the betterment of 
our condition; when, instead of putting 
out the fires of jealousy and selfishness 
and improper competition, and the aiming 
after those things which should and gen- 
erally do predominate in our Association 
and lift us up, we do the reverse, we are 
going to get the result that would be at- 
tained by the use of hand grenades filled 
with benzine. I think probably in this 
connection I may remark that when we 
are furnished with a magnificent colla- 
tion and a splendid entertainment such 
as the newspapers of St. Louis furnished 
a few days ago, and such as has been 
provided for us to-night, it is better also 
not to have too much benzine in them, It 
may result disastrously. 

Now, a still further point of similarity 
between these three Associations, or rath- 
er between the men engaged in the call- 
ings which they foster, is that of intel- 
ligence. No one will deny that the manu- 
facturer, the wholesaler and the retailer 
in the business with which we are con- 
nected is of an unusually high order of 
intelligence. His very occupation compels 
him to be well informed, Finally, not to 
tire you, I will refer to but one more point 
of similarity between’ these _ three 
branches of trade, and that is the neces- 
sity for each of these branches, in order 
to be successful, to inspire confidence. 
The manufacturer who does not enjoy the 
confidence of the physicians, if he caters 
to them, or the laity, if he caters to 
them, will never be successful. My friend 
here on the right (Mr. Doliber) would not 
be the well-groomed, prosperous, healthy, 
handsome man that he is if he was not 
“advertised by his loving friends.’’ You 
can rest assured that that is true of the 
manufacturer. It may be possible that 
for a time he may foist upon the people 
something that is without merit, some- 
thing that is not backed with intelligence, 
honesty and honor, such a man may have 
his picture shown in every drug store 
window in the country, he may have his 
handsome face displayed in the newspa- 
pers, he may even for a time be success- 
ful and make money; but permanent suc- 
cess only comes to the man who deserves 
the confidence of the physician or the 
laity. It is true of the wholesaler, and 
it is still more largely so with the retailer. 
What physician desires to have his pre- 
scriptions compounded by a man who is 
found guilty of substitution? What 
























































mixture for her sick child if she has not 
every confidence in the intelligence and 
the integrity of the retail druggist? So 
that in all these respects there is a simi- 
larity in the matter of confidence, in the 
matter of intelligence; and I feel sure that 
this community of interest which has 
characterized these three callings during 
all these centuries will find its perpetua- 
tion and strengthening in the organiza- 
tions which have been assembled in this 
city during this week; two of which are 
| represented on this floor, and the other 
not being represented, because the gen- 
tlemen who are members of it have to 
work every day in the year, including 
Sunday and the Fourth of July; and they 
were obliged as soon as their sessions 
were over to hurry to their homes to at- 
tend to their business. I bespeak for 
these three organizations that success 
which they merit; and thanking you for 
listening to me so long on such a dry 
subject at so late an hour, I will detain 
you no longer. (Applause). 

The Toastmaster—It is the fault of the 
committee, and not the speaker, that a 
dry subject was placed so low in the pro- 
gramme. Now I trust that I may say, 
without appearing to be sacrilegeous, that 
the best of the wine had been saved until 
the last of the feast. In saying this, I 
do not refer to the speakers, but to the 
subject. The one remaining toast is that 
of ‘‘Woman.’’ (Cries of ‘Good’ and 
Cheers). It will be responded to by one 
of St. Louis’ most prominent physicians, 
Dr. I. N, Love. (Applause). 

Dr. Love—Mr. Toastmaster, ladies and 
gentlemen: I feel indeed honored; but I 
fee] most decidedlyl handicapped. I am 
somewhat fatigued. We have been lifted 
up, as it were, on a Ferris wheel of elo- 
quence, and I have not recovered from 
the dizzy sensation produced. I refer to 
the response to the toast “Our Country.” 
The subject was enough to inspire any 
man with one drop of American blood 
coursing through his veins. Following 
after such a speech as that, I feel indeed, 
Mr. Toastmaster, at a disadvantage; but 
when I recollect my subject I have re- 
newed strength. 

I feel honored in having been invited to 
address this body. I feel honored in hav- 
ing been presented to this body by your 
Toastmaster and the President-elect of 
your Association, who represents’ the 
best blood and manhood of our city. (Ap- 
plause.) As Mayor of the City of St. 
Louis for four years he presented the 
cleanest, manliest an@ best administra- 
tion, I might say, that we have ever had. 
To have been selected to speak before 
you, to have been presented by such a 
personality, to have been assigned such 
a subject, to be able to look into the 
faces of this rosebud garden of girls— 
(applause)—were I not at a disadvantage, 
would inspire me with that which I know 
I have not, namely, eloquence. 

Woman—I am glad the committee as- 
signed me the subject under that name. 
I like the good old Anglo-Saxon name of 
Woman. The subject has been consid- 
ered by orators from the beginning of 
time, and it has been presented in a 
manner that no one could hope to equal, 
Poets have sung their sweetest songs to 
Woman. Surely a _ tired, hard-worked, 
half-way broken down doctor cannot 
hope to cope along these lines in dealing 
with this subject. I shall not indulge in 
the finely-rounded sentences and the 
beautiful periods that my friends of the 
bar could indulge in, but I shall simply 
talk in a matter of fact way. I have 
been responding to ‘‘Woman” and her 
needs for many years; one woman in 
particular I have danced attendance on 
for more than twenty years. I will say 
that she has led me the merriest dance 
and the sweetest dance given on earth 
for man. (Applanse.) 

It might be well for me to discuss wom- 
an from one side and from another, di- 
viding up the subject in a logical, reg- 
ular sort of way; but I shall not do it. 
It would prolong my talk. I might dis- 
cuss woman from the standpoint of 
daughter, and those who have daughters 
know how sweet the name is; but I 
would prefer to speak of woman in her 
perfection, in her completeness as wife 
and mother. (Applanse.) Woman, 
crystallized, completed and perfected and 
ready to meet her God as having done 
her duty, is woman as mother. No one 
is better qualified to speak of woman 
from the standpoint of mother than a 
doctor. He knows what she is, how 
great and strong and true; how she 
never wavers, not even in the days of 
prosperity, when many waver. Anybody 
ean stand prosperity. Prosperity, did I 
say? Anybody can stand adversity, I 
should have said; but it is prosperity 
that brings the wavering to the weak; 
but the noble woman, mother, she can 
stand prosperity, and then when the days 
of adversity come, she is strong, and 
that is when she shines the brightest. 

I believe the best good of woman and 
the best good of the world calls for wo- 
man to go as she has been for the past 
decade, in the direction of advancement, 
in the direction of reaching out. I know 
there are many arguments presented 
against woman entering the broader 
spheres of life, but I believe that woman 
should be equipped in a manner to take 
any place in life that her talents may se- 
cure for her. This idea that a woman is 
only to marry and nothing more, and 
knowing man as I do, I say if that is the 
only thing open to woman, she is to be 
pitied. I believe that woman should be 
equipped and educated in a manner to 
take any position that her talents justify, 
| and then she may marry, incidentally. In 
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marrying there should not be too much 
sentimentality. I believe that there 
should be two thoughts kept in mind on 
the part of women as related to man, the 
same as we keep these thoughts in mind 
in our relations with each other—the idea 
of geniality and reciprocity. The new 
golden rule may be expressed in reci- 
procity—be good to those who are good 
to you. I believe that if men realized that 
in domestic life and in marriage reci- 
procity was to be demandea by the wo- 
men, they would conduct themselves bet- 
ter. 

I fee) that this subject given to me is 
susceptible of inspiring the best thoughts 
of any man, but the lateness of the hour 
precludes a full discussion of it. I feel 
with regard to woman as some wise man 
expressed it—that the man who studies 
woman most knows her least. A little boy 
asked his father: ‘Did you know mamma 
long before you married her?’’ He an- 
swered: ‘‘No; and I don’t know her yet.”’ 
That is about the size of it. The unex- 
pected is apt to happen to us all, but the 
unexpected is apt to happen where woman 
is most concerned, 

That a woman should be devoid of 
spirit, be devoid of education; be a mere 
silent partner in a marriageship, is wrong. 
I believe woman should have the highest 
education possible, that she should be an 
active partner; to be consulted on all oc- 
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dation for the children of our city, and 
this is true of many of the large cities of 
the East and West. If we elected repre- 
sentative women as members of our 
school boards, we would have efficient ser- 
vice. Woman is competent to judge of the 
necessities of children better than man. 
A married woman cannot be a teacher in 
the public schools of St. Louis. I think 
that is wrong. I claim a woman, if she is 
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teacher than if she is not married. 


I am reminded that the hour is late. I 
will, therefore, close my somewhat hur- 
ried remarks and thank you for your kind 


attention. (Applause.) 
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F, W. Allen, Detroit White Lead Works, 
J. W. Allison, Thompson Bottle Co., 


Frederick Aschenbach, Aschenbach & 


Miller, Philadelphia. 


W. H. Andrews, Pratt & Lambert C., 


New York. 

G, 8. Badger, J. T. Milliken & Co., city. 

W. H. Baker, National Lead Co., city. 

Jas. S. Ballard, Ballard, Snow & Co., 

J. M. Battle, Battle & Co., city. 

A. Bauer, Bauer & Black, Chicago. 

A. H. Beardsley, Dr. Miles Medicine 
Co., Elkhart, Ind. 

H. Behrens, The Behrens Drug Co., 

I, J. Benjamin, American Druggist, New 
York city. 

Charles Bernstein, Lasker & Bernstein, 

O. L. Biebinger, Mallinckrodt Chemical 
Works, city. 

8. H. Black, Bauer & Black, Chicago. 

Franklin Black, Charles Pfizer & Co., 

Wm. O, Blanding, Blanding & Blanding, 

Charles Blauw, E. H. Davis & Co., 

A. D. Blanchet, Flanagan-Blanchet Co., 

W. D. Brenn, Parke, Davis & Co., New 
York, 

F. S. Bruen, Pond’s Extract Co., New 
York city. 

E, H. Buehler, Schieffelin & Co., and 
Fairchild Bros., New York city. 

Chas. R. Bull, Herf & Frerichs Chemical 
Co., city. 

Walter 8S. Burns, 
Works, city. 

Horace Burrough, Burrough Bros. Mfg. 
Co., Baltimore. 

L. F. Campbell, Dr. J. 8S. McLean Med- 
icine Co., city. 

F, J. Carlisle, Miles Medicine Co., Elk- 
hart, Ind. 

F, L. Carter, Carter, Carter & Meigs, 
S. H. Carragan, Parke, Davis & Co., 
George A. Carpenter, National Lead Co., 
W. T. Case, C. F. Boehringer & Soehne, 
New York. 

D. 8. Chamberlain, Chamberlain Medi- 
cine Co., Des Moines. Ia. 
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D. B. Chandler, Colgate & Co., New 
York city. 

F. J. Cheney, Cheney Medicine Co., To- 
ledo, O. 


A. W. Claflin, Geo. L. Claflin & Co., 

V. H. Clymer, R. T. Booth Co., Chicago, 

I. S. Coffin, Coffin-Redington & Co., New 
York. 

Walter P. Colburn, 
Co., Peoria, Ill. 

L. M. Combs,, Berry Bros. Co., Ltd., 

Chas. B. Cook, J. A. Pozzoni Pharmacal 
Co., city. 

Charles Cook, Cook, Everett & Pennell, 

T. P. Cook, New York city. 

D. M. Cowan, Plimpton, Cowan & Co., 

J. H. Cox, The Tilden Co., New Leba- 
non, N. Y. 
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W. J. M. Gordon, W. J. M. Gordon 
Chemical Co., Cincinnati. 

E. C. Goshorn, National Lead Co., Cin- 
cinnati. 

Wm. H. Gregg, Mound City Paint and 
Color Co., city. 

O. H. Greene, National Lead Co., city. 

Cc. W. Griffiths, Herf & Frerichs Chem- 
ical Co., St. Louis. 

Wm. L. Harding, Barker & Wheeler Co., 

Thos. P. Haley, Jr., Peacock Chemical 
Co., city. 

Lucien B. Hall, Benton Myers & Co., 

W. A. Hamann, The Roessler & Hass- 
lacher Chemical Co., New York. 

A. M. Hance, Hance Bros. & White, 

W. T. Harper, Jr., J. W. Edgerly & Co., 

H. B. Harding, Humphreys Specific Co., 

J. B. Hargrave, W. 8. Merrell Chemical 
Co., Cincinnati. 

Dr. 8. B. Hartman, President Peruna 
Drug Mfg. Co., Columbus, O. 

W. P. Hazen, Katharmon Chemical Co., 

Henry J. Heister, George Lueders & 
Co., New York-Chicago. 

F. 8. Henry, Williams Mfg. Co., Cleve- 
land. 

Oscar Herf, Herf & Frerichs Chemical 
Co., city. 

E. J. Hersey, 8. V. & F. P. Scudder, 

F. A. Hereth, The Searle & Hereth Co., 

Geo. R. Hillier, R. Hillier Sons Co., 
A. 8S. Hinds, A, S. Hinds, Portland, Me. 
George Hoffman, George W. Hoffman, 
J. H. Holman, Eli Lilly & Co., Indian- 
apolis, Ind. 

Geo. H. Hopkins, Hopkins-Weller Drug 
Co., city. 

Geo K. Hopkins, city. 

J. L. Hopkins, J. L. Hopkins & Co., 

G. W. Hopping, Seabury Johnson, 
D. H. Hostetter, The Hostetter Co., 
W. A. Hoover, W. A. Hoover Co., Den- 
ver, Col, 

Clarence M. Howard, Howard Bros., 
Buffalo. 

Chas. Hubbard, Charles Hubbard, Son 
& Co., Syracuse, N. Y. 

Henry W. Huning, Mallinckrodt Chem- 
ical Works, city. 

Cc. B. Humphrey, Providence, R. I. 

H,. T. Jarrett, Mallinckrodt Chemical 
Works, New York city. 

H. W. Jayne, Barrett Mfg. Co., Phila- 
delphia. 

A. Jergens, Andrew Jergens & Co., Cin- 
cinnati. 

N. A. Johnson, 
Co., Easton, Pa. 

R. W. Johnson, Johnson & Johnson, 

W. C. Johnson, Dr. Miles Medicine Co., 

R. 8. Johnston, Merck & Co., New York 
Cc. S. Jones, Powers & Weightman, Phil- 
adeiphia, 

F. R. Jones, J. Elwood Lee Co., Con- 
shohocken, Pa. 

F. Junkermann, Olney & McDaid, Clin- 
ton, Iowa. 

J. R. Kathrens, Pabst Brewing Co., 

L. B. Kauffman, Kauffman-Latimer 
Co., Columbus, O. 

W. B. Kaufman, Parke, Davis & Co., 

Francis Keeling, Jr., Humistn, Keeling 
& Co., Chicago. 

Justin Keith, J. L. Hopkins & Co., New 
York. 
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Co., Chicago. 
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Geo, A. Kelly, Geo. A. Kelly Co., Pitts- 
burgh. 

Geo. F. Kellogg, D. C. Goodwin & Co., 

G. J. Kendall, Tllinois Glass Co., St. 
Louis. 
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Sinclair Kennedy, 
Roxbury, Mass. 

H. B. Kent, Kent & Purdy Paint Co., 

W. S. Kidder, Dr. Harter Medicine Co., 
Dayton, O. 

J. F. Kiedaisch, Wilkinson & Co., Keo- 
kuk, Ia, 

J. S. Kinnan, Walding-Kinnan & Marvin 
Co., Toledo. 

H. M. Kirkland, McKesson & Robbins, 

John S. Klein, Mepham & Klein, city. 

M. N. Kline, Smith-Kline & French Co., 

G. W. J. Knight, Meyer Bros. Drug Co., 

Frank T. Koenecke, Moffitt-West Drug 
Co., city. 
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A. B. Lambert, Lambert Pharmacal Co., 
A. W. Lambert, Lambert Pharmacal 
Co., city. 


Frank Lawrence, Rio Chem. Co., city. 

P. R. Lance, W. R. Warner & Co., Phil- 
adelphia. 

L. A. Lange, Chas. Baumbach Co., Mil- 
waukee. 


Thos. H. Larkin, Larkin & Scheffer, 
J. E. Lee, J. Elwood Lee Co., Con- 
shohocken, Pa. 

Joseph Leeming, Thomas Leeming’s 


Sons, New York. 

A. R. Lewis, Johnson & Johnson, New 
Brunswick, N. J. 

R. H. Levis, Illinois Glass Co., Alton, 

J. K. Lilly, Eli, Lilly & Co., Indianap- 
olis. 

Chas. E. Lionberger, 
Drug Co., Quincy, Il. 

Henry J. Linneman, Dalley Mfg. Co., 

Thos. Lord, Lord, Owen & Co., Chicago. 

H. F. Lodge, Mepham & Klein, city. 

W. A. Lloyd, Lloyd Bros, Cincinnati. 

J. T. Lupton, Chattanooga Medicine Co., 

Herman C. G. Luyties, Walker Phar- 
macal Co., city. 

Chas. B. Lyon, C. B. Lyon & Co., New 
Orleans, La. 

Lucien E. Lyons, I. L. Lyons & Co., 

Theo. F. Meyer, Meyer Bros. Drug Co., 

D. B. Macdonald, Detroit White Lead 
Works, Detroit. 

W. L. MacGowan, Warren, Pa. 

James A. MacLeod, R. Schiffmann, M. 
D., St. Paul, Minn. 

R. D. MacLeod, V.-Pres. Whitney Glass 
Works, Philadelphia. 


Aldo-Sommers 


Hugh W. Mathews, Morley Drug Co., 
Chicago. 

D. C. Mahoney, A. A, Stillwell, New 
York city. 


T. F. Main, Tarrant & Co., New York. 

F. E. Marsh, Viavi Co., Chicago. 

H. D. Martin, Mallinckrodt Chem. 
Works, city. 

H. E. Marvin, Walding, Kinnan & Mar- 
vin Co., Toledo. 

James McCord, 
Crosse, Wis. 

S. M. McKenzie, J. A. 
Cincinnati. 

R. McEwen, Murphy Varnish Co., city. 

S. M. McKenzie, J. N. Harris Co., Cin- 
cinnati. 

W. S. McKenzie, J. N. Harris Co., Cin- 
cinnati. 

Irving McKesson, McKesson & Robbins, 

W. S. Mellen, Mound City Paint & Color 
Co., city. 

A. A. Mellier, Mellier Drug Co., city. 

K. D. Mellier, Mellier Drug Co., city. 

Gerhard Mennen, Mennen’s Chemical 
Co., Newark, N. J. 

G. R. Merrell, J. S. Merrell Drug Co., 

H. S. Merrell, J. S. Merrell Drug Co., 

A. B, Merriam, Secretary N. W. D. A., 

Geo. S. Mepham, Mepham & Klein, city. 

J. C. Meseroll, E. R. Squibb & Sons, 

F. G. Meyer, Meyer Bros. Drug Co., 

G. J. Meyer, Meyer Bros. Drug Co., 

Wm. L. Meyer, Meyer Bros. Drug Co., 

Wm, J. Mooney, A. Kiefer Drug Co., 
Indianapolis. 

W. J. Morley, Morley Brothers, city. 

A. C. Morrison, Scott & Bowne, New 
York city. 

Prof. J. M. Munyon, Munyon’s Remedies 
Co., Philadelphia. 

A. C. Murdock, J. N. Murdock, Parkers- 
burg, W. Va. 

A. F. Murray, Murray & Nichell Mfg. 
Co., Chicago, Ill. 

E. Musselman, Paris Medicine Co., city. 


James McCord, La 


Harris & Co., 


Daniel Myers, Benton, Myers & Co., 

Geo. A. Newman, Cal. Fig Syrup Co., 
Louisville, Ky. 

A. E. Neat, Prest. Neat, Richardson 
Drug Co., Louisville, Ky. 

Wm. F. Niedringhaus, Moffitt-West 


Drug Co., city. 

H. W. Neilson, Campbell G. & P. Co., 

E. H. Nelson, Nelson, Baker & Co., De- 
troit. 

D. R. Noyes, Noyes Bros. & Cutler, St. 
Paul. 

T. S. Obear, Obear-Nestor Glass Co., 

W. F. Obear, Obear-Nestor Glass Co., 

J. H. Odbert, Hance Bros. & White, 

F. M. Odena, Parke, Davis & Co., De- 
troit, Mich, 

F. L. Perine, Hall & Ruckel, New York, 

V. Mott Pierce, World's Dispensary 
Medical Assn., Buffalo. 

H. E. Papin, Moffitt-West Drug Co., 
John W. Perkins, John W. Perkins Co., 
Portland, Me. 

Fred B. Perry, Powers & Weightman, 

M. C. Peter, Peter-Bauer Drug Co., 
Louisville, Ky. 

J. M. Peters, Wm. J. Matheson & Co., 
Ltd., New York. 

Chas. H. Pettet, Robinson, Pettet Co., 

R. V. Pierce, World's Dispensary Med. 
Assn., Buffalo. 

Geo. W. Pirsch, Meller & Rittenhouse 
Co., Philadelphia. 

R. W. Phair, R. W. Phair & Co., New 
York city. 
D. D. Phillips, Berry, Demoville & Co., 
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Henry B. 
York city. 

Albert Plaut, Lehn & Fink, New York. 

L. L. Pope, The Lawrence-Williams Co., 
Cleveland, O. 

Chas, E. Potts, C. E. Potts Drug Co., 
Wichita, Kan. 

J. D. Price, Orr, Brown & Price, Colum- 
bus, O. 

John B. Purcell, 
Richmond, Va. 

J. F. Queeny, Meyer Bros. 

N. Randolph, Richmond, Va, 

Mrs. F. L. Rankin, V.-Pres. 
Regulator Co., Atlanta, Ga. 

James Richardson, Richardson Drug 
Co., city. 

N. C. Robbins, A. Robbins Varnish Co., 

Louis Robie, J. Elwood Lee Co., Con- 
shohocken, Pa. 

Wilson H. Rowley, Carter White Lead 
Co., St. Louis. 

Cc. A. Rucker, 
lanta, Ga. 

Frank A. Ruf, Antikamnia Chem, Co., 


Platt, Henry B. Platt, New 


Purcell, Ladd & Co., 
Drug Co., 


Bradfield 


Swift Specific Co., At- 


Clarence G. Stone, Mellins Food Co., 
Boston. 

Wm. A. Sailer, John Wyeth & Bro., 
Philadelphia. 


N. O. Sander, N. O. Sander’s Co., city. 

E. T. Sawtell, New York Pharmacal 
Ass'n., New York city. 

E. J. Schall, Meyer Bros. Drug Co., 

R. Schiffmann, M. D., R. Schiffmann, M. 
D., St. Paul, Minn. 

H. J. Schnell, Oil, Paint & Drug Re- 
porter, New York city. 

F. W. Schumacher, V.-Pres. 
Drug Mfg. Co., Columbus, O. 

Paul G. Schuh, Schuh Drug Co., Cairo, 
Til. 

Wm. Scott, Daniel Stewart & Co., In- 
dianapolis. 

F. P. Scudder, S. V. & F. P. Scudder, 
New York. 

G. D. Searle, The Searle & Hereth Co., 
Chicago. 

H. 8. Sears, Billings, Clapp & Co., Bos- 
ton. 

F. L. Seeley, Paris Medicine Co., Ashe- 
ville, N. C. 

Chas. Settle, Moffitt-West Drug Co., 

Horace Sharp, The Viavi Co., Washing- 
ton, D. C., and Chicago. 

M. E. Sherman, Des Moines Drug Co., 
Des Moines, Ia. 

Cc. M. Shirley, National Lead Co., city. 

Thos. E. Shoemaker, Robt. Shoemaker 
& Co., Philadelphia. 

Cc. F. Shoemaker, Shoemaker & Busch, 

G. F. Sichelstiel, Jr.. W. J. Gilmore & 
Co., Pittsburgh. 

H. A. Siegrist, Rio Chemical Co., city. 


Peruna 


W. L. Simes, Wm. F. Simes & Son, 
H. Skillman, Parke, Davis & Co., De- 
troit. 


F. H. Sloan, Dodge & Olcott, New York. 

Walter V. Smith, Valentine H. Smith & 
Co., Philadelphia. 

Col, J. A. Smith, St. Louis. 

G. A. Smith, J. F. Smith & Co., New 


York. 

Wm. Eliot Smith, Illinois Glass Co., 
Gustav S. Smith, J. F. Smith & Co., 
New York. 


J. S. Smith, Stovall, Smith Drug Co., 
Atlanta, Ga. 

Cc. W. Snow, C. W. Snow & Co., Syr- 
acuse. 

J. A. Solomons, 
vannah, Ga. 

H. A. Sorby, Pasteur Vaccine Co., Chi- 
cago, Ill. 

F. A. Spurr, Bauer & Black, Chicago. 

J. L. Stack, Harter Medicine Co., Day- 
ton, O. 

Cc. W. Staudinger, 
Brew. Ass'‘n., city. 

M. H. Stearns, Murphy Varnish Co., 

A. A. Stillwell, A. A. Stillwell, New York 


Solomons & Co., Sa- 


Anheuser-Busch 


Henry R. Strong, National Druggist, 
S. E. Strong, Strong, Cobb & Co., Cleve- 
land. 


Fred. W. Sultan, Sultan Drug Co., city. 

E. E. Sutherland, Sutherland Medicine 
Co., Paducah, Ky. 

W. A. Talbott, Piso Co., Warren, N. Y. 

E. D. Taylor, Powers-Taylor Drug Co., 

W. C. Taylor, Mellier Drug Co., city. 

Cc. W. Thomas, Moffitt-West Drug Co., 

J. E. Toms, Secy. Proprietary Commit- 
tee, Kansas City. 

W. H. Torbert, W. H. 
buque, la. 

Joseph A. Toy, Carter Medicine 

W. G. Ungerer, New York. 

Byron E. Veatch, Stanford's Vina Vine- 
yard, Chicago and California. 

J. A. Venable, Berry Bros. Co., 

B. T. Van Allen, Ladd & Coffin, 
York city. 

Cc. F. Weller, 

Oscar Wakefield, C. 
Bloomington, Il. 

Cc. P. Walbridge, J. S. Merrell & Co., 

Wm, J. Walker, Walker & Gibson, Al- 
bany, N. Y. 

Cc. W. Wall, Meyer Bros. Drug Co., city. 

W. A. Ward, The Digester Co., Chicago. 

Wm. M. Warren, Parke, Davis & Co., 

F. E. Watermeyer, Fritzsche Bros., 
New York. 

Paul Watkins, J. R. Watkins Medicine 
Co., Winona, Minn. 

Cc. H. West, Moffitt-West Drug Co., city. 
Anthony Will, Richard Merkel Co., city. 
John H. Winkelmann, Winkelmann & 
Brown Drug Co., Baltimore, Md. 

I. S. White, Hartz & Bahnsen Co., Rock 
Island, Ill. 

Oscar E. Whitelaw, Whitelaw Bros., St. 


Torbert, Du- 


Co., 


Ltd., 
New 


Richardson Drug Co., 
Wakefield & Co., 


Louis. 

Robt. H. Whitelaw, Whitelaw Bros., St. 
Louis. 

A. E. Whiting, Grasselli Chemical Co., 
Pittsburgh. 

Geo. Wright, Mallinckrodt Chemical 


Wks., city. 

E. G. Wyckoff, R. T. Booth Co., Ithaca, 
N. Y. 

F. F. Yahr, Chas. Baumbach Co., Mil- 
waukee. 

















OIL sore AND DRUG REPORTER 


HELLER - “MERZ co 


Office 55 Maiden Lane, N. Y. 


MANUFACTURERS OF 


ULTRAMARINE 
ANILINE COLORS 


BALL BLUE AND BARREL PAINT 





Factories, Newark, N. J. 


TheVery Best Ultramarine 


FOR PAPER MANUFACTURERS 


Staining, Glazing, ‘Tinting, Printing, Ete. 


Eosine, Erythrosine, Phloxine, Rose Bengal, 
Safrosine, Bromofluorescein, Fuchsine, 
Violet, Blue, Indigotine, Induline, 
Nigrosine, Green, Carmosine, Yellow, 
Orange, Bismarck-Brown, 
Chrysoidine, Safranine, Etc. 

Samples Matched and Full Information Given for Using Above Colors. 


BRANCHES: 


Tewonic Building, Chicago, Ill. 98 Commercial St , Boston, Mass. No. 9 N. Front St., Philadelphia, Pa. 





